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MASTERY OF TRAFFIC DETAIL. 


A story was rife some years ago of Daniel Drew, one 


ime famous head of an equally famous steamboat com- 


pany which bore his name, to the effect that when 
standing on the deck of one of his steamboats, dressed 


stoker’s attire, he was hailed from a neighboring 
wharf by a tourist who asked, 
patronizingly, ‘‘I say, my man, do 
you belong to this ship?’’ ‘*No,’? 
was the answer, ‘‘this ship belongs 
to me.’’? The tourist’s inquiry was 
excusable, inasmuch as Drew’s at- 

re indicated that he was concerned 





with minor details of the ship—as 
he was. And therein laid the secret 
of his suecess, in large measure. 
Through actual contact and experi- 
cnce he had a comprehensive knowl- 
edge of the details of ships and ship- 
ping and all that pertained thereto. 
ile was necessarily acquainted with 
the whole from a familiarity with 
parts and therefore could intelli- 
gently direct the conduct of prac- 
lly all the divisions of that whole. 
investigation into the successes 
of men distinguished in business, 
or the professions will reveal 


t faet that largely they are the 
I ts of familiarity with detail. 
A nment that is worth while 


is us a practically invariable 


rule predicated upon knowledge 
of letail, This is exemplified 
in every walk of life, from 


th uvenile angler who bags his 
string beeause of his knowledge 
ot the effective kind of bait, the 
habits of his finny prey, the utiliza- 
tion of light and distance and other 
essei'tials, to the ruler of a country 
Who must be familiar with the needs 
and wants of his people, its relation 
to ighboring states, the arts of 
(diplomaey and numberless other de- 


tails. It may be contended that 
those responsible for the conduct of 
Welviity affairs cannot handle them 
satistactorily and at the same time 
Ine rdened with matters of detail. 
Tru. but the very fact of their oc- 
cul y of such positions demon- 
Sti that they have a personal 
kn dge of the minutia of them 
or, the infrequent instances fail- 
Ing that, have them at their imme- 
diate command through the re- 
Sources available in methodically 


Conducted business affairs of moment. 

Men of ability do not scorn inti- 
macy with the minor items of which 
the larger are constituted. Notably 
of late years, sons of wealthy 
Parents have founded their educa- 
tions by entering into employment in humblest capaci- 
ties in the lines selected. One such is a son of a 
famous family of railroad builders and owners who is 
‘ practical locomotive engineer, a knowledge gained 
M sweat and stress and greasy overalls and which is 
in element of strength in his handling of weightier 
matters, The general manager of a western railway sys- 
tem with a mileage approximately 6,000 began his 
“areer as a brakeman on a freight train. Another rail- 
road official, who stands high on the roster of the 
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country’s masters of transportation, inaugurated his 


experience in the same capacity—as a freight train 
brakeman, He is now third vice president and in 
charge of all freight and passenger traffic of three 
great railway systems. His name is William Baxter 
Biddle. 

W. B. Biddle was born November 12, 1856, at Beloit, 





WILLIAM BAXTER BIDDLE, OF CHICAGO, ILL.; 
in Charge of Traffic of the Chicago, Rock Island & Pacific, 
San Francisco and Chicago & Eastern 


Rock county, Wis., the son of Charles H. and Alice 
(Coffman) Biddle, both of whom were of distinguished 
New England (Connecticut) ancestry; the former was 
a contractor and builder. Young Biddle acquired his 
education in the grammar and high schools of Beloit 
and when 22 years of age entered the service of the 
Atchison, Topeka & Santa Fe road, on its Eldorado 
branch, as brakeman, an occupation which he followed 
for about a year. His subsequent progress has been 
one of continued advancement. In 1882 he was ap- 
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pointed station agent. In the same year he became 
chief clerk in the general freight office of the Atlantic 
& Pacific road, then tributary to the Santa Fe system 
and since absorbed by it, a position which he retained 
until 1886, when he was commissioned assistant gen- 
eral freight agent and intrusted with greater responsi- 
bilities. In 1887 and during part of 1888 he was divi- 
sion passenger and freight agent of 
the same road and in the latter year 
he was promoted to the office of as- 
sistant general freight agent of the 
Atchison, Topeka & Santa Fe. In 1890 
he was appointed assistant freight 
traffic manager of that system and 
retained the position until November 
1, 1894, when he became freight 
traffic manager. February 1 of this 
year he left the service of the Santa 
Fe and at their solicitation became 
third vice president of the Chicago, 
Rock Island & Pacific, Chicago & 
Eastern Illinois and St. Louis & San 
Francisco railroad companies. 

His experience in traffic matters 
commanded such recognition that 
Mr. Biddle was regarded as the best 
qualified and logically the proper 
man for this office. When he as- 
sumed it the owners of the Rock 
island owned also the ‘‘ Friseo’’ and 
the Chicago & Eastern Illinois, and 
they were, still are and will be han- 
dled each as an independent road 
except that they have united their 
traffic departments under one head. 
The object is not consolidation in 
any sense and no change has been 
made in the separate managements. 
It is particularly true in traffic af- 
fairs, where there are separate heads 
in two or more institutions, that 
there is likelihood of honest differ- 
ence of opinion as to the proper 
policy to be pursued, and it was by 
a knowledge of this that the officials 
of the three roads were actuated in 

' placing the final authority in traffic 
matters in the hands of one man. 
This authority vested in the general 
office of the Chicago, Rock Island & 
Pacific will make no change in the 
handling of traffic so far as the 
other roads are concerned where a 
proposition arises that interests only 
one of them. A traffic manager for 
each road acts independently for the 
best interests of his company, but 
where another line in the three is 
involved, in case its traffic manager 
and the official occupying a similar 
position on the other line have a dif- 
ference of opinion, they will come to 
the vice president, who will deter- 
mine what is the proper policy, hav- 
ing in mind the interests of the en- 


St. Louis & 


tire property of the three great railway systems involved. 

Thus Mr. Biddle lays aside, and with evident re- 
luctance, his immediate touch with much of detail and 
will relinquish it more and more as he becomes 
familiar with the properties. Having done so he will 
leave the men in charge of those lines to handle them, 
they conferring with the third vice president only in 
cases of doubt or dispute. Mr. Biddle will eventually 
devote his whole attention to trying to build up the 

(Concluded on Page 28.) 
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FACTORIES AT DUBUQUE, IOWA. 


ADAMS-CARR CO., 
- INDIANAPOLIS, IND. 


ADAMS & KELLY CO., 
OMAHA, NEB. 


CARR & ADAMS CO., 


DES MOINES, IOWA. 


CARR & ADAMS CO., 


PEORIA, ILL. 


CARR, RYDER & ADAMS CoO., 
DUBUQUE, IOWA. 


Largest Producers of Sash and Doors in the World. 
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Manufacturers 


And the Trade Agree 


that for sash, doors, blinds and their kmdred products 
there are no woods milled today (in adequate quantities 
to supply the demand) that surpass our California Sugar 
and White Pine. Fact of the matter is they have been 
used so long now by the factories of the east in the 
production of 


SASH, DOORS, BLINDS, 


BASE AND HEAD BLOCKS, 
MOULDINGS, TURNED COLUMNS, ETC. 


that an objection to products in which they enter is an 
unheard of thing. To facilitate the shipping of carload 
orders, we have recently secured the control of the entire 
output of eight of the largest factories in California and 
are now in position to guarantee satisfactory service. 
Inquiries will receive prompt attention. 





“ SUGAR.” Lumberman’s Telecode 
Western Union, 


OOO. Se. SOOTT, Proteus, FREDERICK F. SAYRE, Sec’y & Gen’l Mgr. S F 7 C lif 
0.C. : ice-Pres't & T : 
re | Suite 515-523 Rialto Building. an rancisco, alli. 
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The Soper noah Co. | 


ESTABLISHED 1859. 
We Manufacture at TOWER, MINNESOTA, 
SOPERTON, WISCONSIN. 
OFFICE, YARD and MILL 


Cor. Twenty-second and 
Laflin Streets, 






































CHICAGO 


Office and Yards:—22d, Throop and Loomis Streets. 
Retail Office:—Throop Street, near 22d, 








OSHKOSH, 
WISCONSIN. 


Challoner Company, 


ESTABLISHED 1863. 


Manufacturers of 
THE CHALLONER IMPROVED 


STANDARD HAND FEED SHINGLE 
MACHINE 
With Spalt Sawing Attachment 


ItConverts Refuse Material Into Money. 


The Greatest Money Saver 
for Saw Mills ever manufactured. 
Shingles instead of Smoke. Con- 
vert your Refuse Material. such as 
Slabs, Board Ends, Lumber and 
Timber Trimmings into Shingles, 
by using the Challoner Improved 
Hand Feed Shingle Machine with 
Spalt Sawing Attachment. Full 
information and prices upon appli- 
cation to 


CHALLONER COMPANY, OSHKOSH, WIS, 
The Exclusive Shingle Mill Machinery Mfrs. 


This is IT. Ask for Circular No. 20. 
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North =~ 
SHIPMENTS 
* BY RAIL, 
Carolina | 
STEAMER, 
aa E. M. WILEY, Pres’t ROUGH OR 
| NE  wsikas. DRESSED. N 
C. T. STRAN, Sec’y. 











WILEY, HARKER & CAMP CO. 


HEAD OFFICE, Fiat Iron Bldg., 
Philadelphia, Pa. Norfolk, Va. 


Pittsburg, Pa. Petersburg, Va. NEW YORK CITY. 


ONS SSS SS SS SSL LS LS LLL LLL LLL LLL LLL TZ maenenees 


BRANCH SALES OFFICES: 
( Boston, Mass. Baltimore, Md. 





HAYER LUMBER CO. 


*» MUSKEGON & MICHIGAN & 








CAR SILLS and 
BILL TIMBER. 








LOGS DELIVERED DAILY 
AT MILLS BY RAIL. 


MILLS RUNNING SUMMER 
AND WINTER. 


TELECODE. 


White, Norway and 
Yellow Pine Lumber 


Lath and Shingles 
Maple and Oak Flooring. 


HERMAN H. HETTLER LUMBER COMPANY 
1324 ELSTON AVENUE, 
CHICAGO, ILL. 





Gilbert Wood Split Pulleys | 
SAGINAW MANUFACTURING CO. 


SAGINAW, MICH., U.S. A. 


CHICAGO BRANCH, | NEW YORK BRANCH, 
35 SO. CANAL ST. 44 DEY STREET, 
Cable address, ENGRAVE. A BC and Lieber’s Codes. 

SALE AGENCIES IN ALL THE PRINCIPAL CITIES. 
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S. L. Eastman Flooring Go. 


SAGINAW BRAND 


OLN 53 OF Ome BOLO) VE 


SAGINAW, MICH. 








We have large stocks in Toledo for rush deliveries east. 
We constantly carry large transit stocks.— 
In addition we can include in mixed lots from Toledo, 


RED CEDAR BEVEL SIDING, 
FIR PORCH FLOORING, 
CALIFORNIA iuik PINE [osten. 


Prices and further information for the asking. 


BARNES & MAUK, 


TOLEDO, OHIO. 


COAST OFFICES: 
Seattle, Wash., Redding, Calif. 


Dealers west of Chicago write 
Coast Offices. 
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RETAIL TRADE IN NEBRASKA. 


t was estimated by Secretary Critchfield, of the 
braska retail association, that at the annual meeting 
d in Omaha last week the attendance was 700, a 
ord in numbers that stands alone in the history of 
meetings of the organization. A large number of 
members of the association present were seen by a 
presentative of this journal and their reports showed 
t the lumber business of the past year had been ex- 
lingly prosperous, attributable by many in a large 
sree to the splendid corn crop and by others to the 
sperous times. Commenting on the latter one 
der remarked that, corn or no corn, he believed that 
consumption of lumber would have been large, as 
building spirit seemed to be in the air. 
In this state, as in the most of the others, the open 
inter has been a great incentive to building. In 
ill towns of from 2,000 to 4,000 population, in which 
inarily such a thing as building is not thought of 
til what is called the ‘‘building season’’ opens in 
spring, houses have been started since the advent 
the new year, in one of these towns not exceeding 
population the last named figures as many as thirty- 
residences being under way. Such a volume of 
lilding as is in sight in Omaha, the metropolis of the 
ate, was never before known at this season of the 
vear, official figures showing that only one other city in 
the United States is surpassing it. It was a story 
ten told by the dealers that while 1905 was a good 
ir the present year may exceed it should the crop out- 
k in the state prove favorable. 
Collections were reported as good with the exception, 
‘radoxical it may seem, that in some cases the 
farmers have so much money that they are slow to pay 
their bills, reasoning along the line that knowing the 
ebt is perfectly good the lumber dealer will wait a 
vhile, the farmers in the meantime drawing interest 
on their certificates of deposit. Scores of retail dealers 
in all the states would acknowledge that collections are 
etter when times are less prosperous, owing possibly 
io the patent fact that the more the tradesman is in 
need of money the harder he will push his collections. 
Never, perhaps, in the history of the lumber industry 
as there been a more rapid change in the varieties of 
lumber used than that experienced in this state in the 
brief period of a few months. Lumber from the west 
's Coming in immense volume. Ask why this is so and 
the answers vary in their character. In many in- 
stances the freight rates favor the western product. 
A few dealers claim that the pine from the west bears 
something of a semblance to the white pine from the 
north which not many years ago was handled through- 
out the state, hence the lumber consumer who yet has 
in mind the lumber bought by him several years ago is 
pleased with that which apparently is a near relative. 
It was often said that shipments from the mills in the 
north arrive as quickly as those from the south. 





FRATERNALISM BETWEEEN EMPLOYED AND EMPLOYER. 


Perfect accord between those who buy labor and those 
who sell it is a commodity the value of which it is 
difficult to estimate in cash. While its exact worth can- 
not be authoritatively stated it is one of the greatest 
dividend payers. Nothing else serves to promote harmony 
among those engaged in any undertaking and nothing 
else serves to develop team work so well as facilities for 
frequent conference and the ripening of acquaintance 
into friendship. From this source come the dividends 
which, if one is disposed to regard the happiness of his 
fellow beings as a worthy object to be sought, average 
about 100 percent on tie investment, an assertion readily 
open to demonstration. 

Slowly but surely the employee and the employer are 
realizing the force of this known truth. With a view 
of promoting fellowship among the workers recently two 
clubs were organized having similar objects in view, 
though located in different sections of the country. One 
was launched by FE. 8. Crossett, president of the Crossett 
Lumber Company, Crossett. Ark., and one was established 
by the Allis-Chalmers Company, of Milwaukee, Wis., 
and is known as the Allis-Chalmers Club. Both of these 
clubs have a common object in view—viz.: to contribute 


to the comfort, social intercourse and efficiency of 
employees. : : 

Every Jarge employer of labor, which class includes 
the average lumber manufacturer, should take some 
thought of those employed in the operation over which he 
presides. Take the workers at the average lumber manu- 
facturing plant and very little opportunity is given for 
them to satisfy the cravings for social recreation or for 
mental diversion. Usually it is ten or eleven hours in the 
mill and the remainder of the time out of bed spent in 
lounging around the commissary, in the office or in some 
cases in questionable company at points near the place 
where they work. These people have a right to insist 
that opportunity for proper relaxation be given. A 
properly equipped club, such as that launched by the 
Crossett Lumber Company or the Allis-Chalmers Com- 
pany, is one of the most effective means of overcoming 
the dread ennui typical of saw mill life. This question 
should receive greater attention than has been given it 
in the past und from the very nature of the case it is 
almost imperative, if anything good be accomplished, 
that the work be carried on under the supervision, pro- 
tection and control of those in charge. 


BAPPPPPP PP IPP DEPP 


TERMS OF SALE FROM BUYERS’ AND SELLERS’ VIEWPOINTS. 


PiIrTsBURG, PA., Feb. 7.—Editor AMERICAN LUMBERMAN: 
At different times I have noticed articles in the LUMBERMAN 
regarding terms in lumber shipments. These articles have 
always seemed to me onesided and in favor of the manufac 
turer or wholesaler of lumber. Now as your subscription 
list probably is largely from the retailer I think you should 
invite the retailers to give their views on this subject. which 
is getting more important as the source of supply is con 
stantly getting more distant and shipments are longer on 
the road every year. 

I have been in the retail business in this city for fifteen 
years and have always opposed the wholesale terms of dating 
from date of shipment where payment is made by note or of 
allowing only fifteen days where discount is allowed. ‘The 
reason is obvious. If a manufacturer intends to give his 
customer sixty or ninety days in which to pay for his ship 
ments it should be from arrival of shipment, not from the 
starting of it. The manufacturer is not losing anything, as 
the lumber would be in his yard if not sold and shipped, and 
the note should be dated when the car was delivered to the 
customer, which would be evidenced by the freight receipt. 
The same holds good for discounts. No one wants to pay for 
his stock in advance, and as many are ready to take ad 
vantage of such methods, cash discounts should be allowed 
ten days after receipt of car, this where the manufacturer or 
wholesaler has made delivered prices. Where sale is made 
f. o. b. shipping point I think the retailer is taking chances 
on making some money on the freight and dating should 
start with the shipment of the lumber. I hope you will 
publish this letter and invite correspondence on this subject 
from our side and give us the benefit of editorials on this 
matter. J. C. PARSONS, 


Cook & Parsons Company. 


Many times have retail lumber dealers, manufacturers 
and wholesalers been asked by the AMERICAN LUMBER 
MAN to discuss the bothersome and much contested ques 
tion of terms of discount. Invitations to this effect 
have been extended not once but many times, but usnally 
the retail dealer has been content to let his light remain 
under the bushel, hence its illuminating powers have not 
been as great as they might have been. 

By their attitude retail lumber dealers have said 
substantially: ‘‘The discount question does not interest 
us. We ure not concerned about it; have no wish to 
talk about it personally or in association meetings. Any 
terms the seller may evolve will be considered satisfac- 


tory by us.’’ Notwithstanding their neglect or refusal 
to voice their opinions on this subject they have agreed 
almost unanifnously that the terms have been and are 
unfair. It requires more than a mere allegation or asser 
tion to establish a custom as farreaching in its effects as 


any change pertaining to terms of discount would be. 
Theories are all right as far as they go, but unless they 


are susceptible of application they do not amount to a 
great deal. If the terms of sale evolved by the mannu- 
facturers and which represent a consensus of opinion 
on the part of producers are not satisfactory to the retail 
trade the buyers should formulate their own ideas and see 
if from a joint consideration some satisfactory and 
acceptable terms could be evolved. 

The uncertainty in regard to the time and manner 
in which lumber shall be paid for probably is justly 
chargeable to the carelessness of American business men. 
Not infrequently a transaction involving the sale of one 
or more carloads of lumber is handled in about this 
fashion: A wholesale dealer or manufacturer receives 
an inquiry and quotes prices; the dealer forwards an 
order based on quotation made and the lumber is shipped 
—for argument’s sake—promptiy. The invoice bears nota- 
tion that discount may be taken within ten or fifteen days 
from date, and other terms of settlement in case the 
account runs more than that time are given. When the 
invoice reaches the buyer it is checked up to find if the 
charges are right and it is filed. The car reaches destina- 
tion twenty or thirty days after it was shipped. The 
lumber is inspected and found to be satisfactory and 
within a week or so a check is sent to cover the invoice, 
less fieight and discount. 

When check to cover account reaches the office of the 
seller the man who receives it whistles softly under his 
breath, makes a remark derogatory to the character of 
the customer, consults his chief and then it is decided 
‘‘not to kick up a fuss about such a little matter.’’ 

The next bill bought by this dealer is secured from 
another concern and when remittance is made under 
circumstances similar to those outlined a letter is sent 
stating that check had been received and applied on 
account and the buyer is asked to remit $6.78, represent- 
ing the discount taken, which cannot be allowed, in that 
the terms plainly stated in the invoice and on the letter 
heads were not observed. The result of the buyer taking 
this position is to usher in a hotly contested dispute, and 
not infrequently if the seller insists upon the observance 
of the terms laid down he loses a customer and if he 
does not insist he occupies a position for which he has 
little relish. 

Without doubt the present conflicting and unsatisfac 
tory terms which manufacturers in various parts of the 
country nominally quote are to be so classified because 
they are not satisfactory to the buyers. The present 
status of this question is no more satisfactory to the 











z2 





AMERICAN LUMBERMAN. 


FEBRUARY 17, 1906. 








man who sells lumber than it is to the man who buys it. 
A permanent adjustment never will be effected unless 
that adjustment shall meet the approval of the buyer 
and be sanctioned by the seller. If the time within 
which discount may be taken does not meet the approval 
of the buying fraternity an effort will be made to 
in touch with manufacturers or dealers who will 
grant terms approved by the dealer, with the result that 
others will in some cases at least make the concessions 
necessary to protect their trade. This alone emphasizes 
the necessity for an agreement between the retail deal- 
ers and the manufacturers on terms of sale on a basis 
which may be accepted as of reciprocal equity. 


get 


This question was brought before the members of the 
Illinois Lumber Dealers’ Association during the conven- 
tion held in Chicago this week. The only attention it re- 
ceived was from one dealer who wanted to know whether 
the ‘‘terms of sale and discount question’’ applied on 
what was bought or what was sold; yet undoubtedly 
many members of the association each year have con- 
troversies of an unpleasant nature with those from whom 
they secure their stocks. 

The columns of the AMERICAN LUMBERMAN are open 
now and always have been for free discussion of this 
matter. In the true sense of the word there are in effect 
today no standard terms which authorize a discount on 


the purchase price. Apparently manufacturers in differ- 
ent districts look at the question in different lights, and 
not this only but those turning out similar kinds of 
lumber quote different terms, and it is entirely probable 
that one company’s rulings will vary in different cases. 
Buyers occasionally protest, but in such a ‘‘isn’t it terri- 
ble, but I can’t help it’’ fashion that plainly indicates 
their lack of faith in themselves. Some of them argue, 
doubtless, that inasmuch as they can secure concessions 
their ability to do so places them in a stronger position. 
This class scoffs at the idea that it is concerned in any- 
one’s welfare save its own. When the shoe is put on the 
other foot—then—well, there is a yell. 





LIABILITY FOR DELAY IN FURNISHING CARS ON WHICH TO SHIP LOGS. 


MreMPHIS, TeENN., Feb. 12.—KEditor AMERICAN LUMBER- 
iAN: <A logger in this state has asked us if he has any 
recourse on a railroad company for failure to supply him 
with the necessary cars on which to ship his logs. It 


would seem from his statement that the logs were brought 
together at a certain point and sold to a lumber manufac- 


turer. The railroad did not furnish cars promptly and as 


an result the logs deteriorated in value and the logger was 
put to considerable expense by maintaining facilities for 
loading at that point longer than would have been neces 


sary had the cars been supplied promptly. Will you kindly 

the your paper whether or not 

this operator can recover from the railroad company ? 
PERPLEXED MANUFACTURER. 


state through columns of 


\ case very similar to that outlined was decided by 
the supreme court of Arkansas in July, 1905. In this 
case a@ party named Rolfe was engaged in cutting and 
shipping logs and had a quantity at stations called 
Widener and Proctor. Another party wanted to pur- 
them delivered on board the cars at these sta- 
tions, but Rolfe was not willing to enter into the con- 
tract until he had assurances that he could get the 
cars for the shipment. The assurances were obtained 
and very shortly thereafter, in August, three cars were 
received at Proctor, but no more until in Oetober, from 
the 11th of which month until his logs were shipped in 
January he received twenty-seven cars. He kept teams 
for loading at Proctor during the interval from August 
to October and was daily making demands of the various 
agents and officers of the road for cars. Subsequently 
he sued for damages to the logs by reason of deprecia- 
tion while waiting for loading for shipment and for 
expenses of his teams at Proctor from August to Octo- 
her, alleging that it was necessary to keep them there 


chase 


in order to load the logs when the ears arrived. The 
uncontroverted evidence placed the damages for de- 


preciation at $264 and the jury awarded him that 
amount and $200 special damages on account of the 
expenses of his teams. 

In his complaint it was alleged that ‘‘the plaintiff 
had a great number of times demanded of defendant, 
through its agents at Forest City and at Widener, and 
at Edmonson for Proctor, and at other times by letters 
addressed to the defendant’s principal offices at Little 
Rock, that cars be placed on the side tracks at the 
stations of Proctor and Widener, that plaintiff might 
load his logs.’’ The defendant objected that there was 
no allegation that these agents had authority to furnish 
cars and that it was not stated to what principal offices 
the letters were addressed. But the supreme court of 
Arkansas, in aftirming the judgment of the court below, 
says (Rolfe versus Choctaw, Oklahoma & Gulf Rail- 
way Company, July 1, 1905, 88 Southwestern Reporter, 
870) that the allegation that the plaintiff demanded 
of the agent at Widener for that place showed demand 
of the proper authority. The allegation that Edmond- 
son was the place to demand for Proctor, there being 
no agent at Proctor, was sufficient, and apprised the 
company of the agent upon whom demand was made; 
and if he was not the agent in control at Proctor that 
was a fact peculiarly within the company’s knowledge. 

The complaint further alleged that the plaintiff placed 
for shipment at the stations named certain quantities 
of logs ‘‘and that he offered and tendered for shipment 
said timber.’?’ The court says that this allegation 
showed with reasonable certainty that the tender was 
to the respective station agents. The allegation was 
that the tender and demands were made in August, and 
the company certainly could ascertain from these small 
stations whether such was a fact. This was not 
analogous to the duty to furnish names or numbers of 
trains causing injury. The allegation about demand of 
the principai officers at Little Rock was unnecessary, 


and, of course, an unnecessary allegation should not 
be made more definite and certain. 

As to the element of damage: ‘The depreciation in 
the logs during the time of the negligent failure to 
ship them was too plain for discussion. The damage 
arising from expenses of keeping the teams rested on 
a different proposition. These constituted special dam- 
ages, were sued for as such and specially found as such 
by the jury. For a breach of an implied contract of 
carriage cr the breach of any contract, before special 
damages are recoverable, the facts and circumstances 
leading to the special damages must be made known 
to the party to be charged in order that he may properly 
avoid them. When thus made known and the natural 
consequences flowing from the special circumstances 
brought home to the contracting party he is liable for 
the special damages. 

Applying the principles to the facts: The uncon- 
troverted evidence showed that the general traffic man- 
ager had notice of the intended contract between Rolfe 
and his vendee and that it was dependent on securing 
the ears, and that he told the parties to make the con 
tract and the cars would be furnished. Rolfe personally 
showed the logs to the general manager of the road ani 
explained the method and expense of loading them and 
was assured that he would receive the ears, and did 
receive three cars shortly thereafter. He had a right 
to rely upon these assurances for a reasonable time an 
keep his teams on expense, expecting the fulfillment of 
the duty to furnish the cars. The evidence showed that 
he was very assiduous in his efforts to get the cars in 
the time of this Celay. The jury gave him much less 
than his evidence showed his expenses were and the 
court is of opinion that there was sufficient evidence ot 
notice to the company of the special circumstances t 
render it responsible for special damages in keeping tlv 
teams for a reasonable time. 
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RETAIL LUMBERMEN AND THEIR PECULIAR ATTITUDE ON AN IMPORTANT QUESTION. 


clear 
? 


A western retail lumber dealer draws a line 
differentiating between the lumber ‘‘dealer’’ and the 
lumber ‘*merchant.’’ Probably a large portion of the 
trade have that Shakespearean idea that a dealer by 
any other name would make as much money. However, 
it is not a question of name so much as it is of eapa- 
bility. The name may have nothing to do with it, but 
the personality of those engaged in the business cer- 
tainly does. A man may term himself a merchant 
and be the veriest peddler while another so called 
peddler may be a merchant. 

One of the typical traits of the retail lumber dealer 
is that he considers himself the bumper between the 
manufacturer and the consumer. The adoption of this 
position on the part of the dealer possibly may be due 
to the fact that he is a man of sentiment, one whose 
sympathies can be enlisted on the side of the oppressed. 
In the course of his business he is brought into contact 
with the farmer and as a result of listening to and sym- 
pathizing with the trials and tribulations which fall to 
the agriculturist’s lot he is convinced that the price of 
lumber should be low and the price of farm products 
high. No other adjustment will meet the approval of his 
customers. Early in life the dealer mastered the maxim 
that a pleased customer is the best advertisement, con- 
sequently he is seeing to it that his customers are 
pleased. At least, the lesson is impressed upon cus- 
tomers’ minds that the dealer is a man-of high honor 
and integrity and doing the best he can to fight their 
battles against the grasping, greedy octopus and its 
cohorts, 

Much has been said, a considerable part of which has 
appeared in print, about high prices of lumber and 
building material. Lumber has been forced to bear 
the brunt of the criticism. The usual charge is that 
lumber is too high and that to build is too costly. It is 
true lumber prices today are adjusted on a higher level 
than ever before, but in a general way so are wages and 
practically every other class of material used as well as 
the price of everything else. No one pretends the price 
of lumber now is not higher than it was nor that this 
adjustment is not arousing criticism and unfavorable 
comment, nor that there is not an excellent profit in the 
lumber manufacturing business provided the producing 
company years ago acquired a large timber supply. 
This is self evident to any intelligent man. Yet the 
price of lumber in America today is cheaper than the 
price of lumber in any other civilized country with the 
exception of the dominion of Canada, which is on the 
same footing as is the United States. 

The people of this country have enjoyed the advantage 
of the cheapest building material ever known for so 
loug that they have come to regard it as an inherent, 
inalienable right. The ery has been not only for cheap 


lumber but until within the last few years for lumber 
of high quality. Everyone wanted porterhouse cuts. 
Years ago even the man who was building a coal shed 
or a heneoop wanted the best lumber the forest could 
produce. Nothing off the neck or hoofs for him; with 
the result that yielding to this custom manufacturers 
left the hide and the hoots and the neck and a good 
part of the body in the woods; there they rotted or were 
burned. Today it is found that these low qualities 
are useful and they are being employed to a greater 
extent every year as the price of the better grades in- 
creases and the demand becomes more diversified and 
insistent. Notwithstanding the big increase in lumber 
values during the last twenty years the people never 
have actually adjusted themselves to the changed con- 
ditions. Lumber is used just as wastefully today as it 
was ten, fifteen or twenty years ago. Economy in the 
use of lumber has received even less attention than 
economy in its manufacture, yet the people who rail at 
the manufacturer waste their prorata share of the 
product that is manufactured. 

Recently the owner of a line of retail yards in Indiana 
and Illinois clipped a letter which had been going the 
rounds of the press and forwarded it with a protest 
and arraignment of lumber manufacturers. It is not 
necessary to reprint the column article which he inclosed. 
It bad to do with the relative prices of corn and 
lumber, in regard to which this retail dealer said: 

I have the price of corn before me for the two respective 
years and the prices which were paid in this state—which 
were a little higher than any of the other corn producing 
states—-and they vary all the way from 1 cent to 5 cents 
lower than prices ordinarily go. In 1897 prices ranged from 
24 to 2714 cents for the months October to January inelu- 
sive and the product for 1905 for the same months ranges 
from 35 to 37 cents a bushel. What sort of lumber 100 
bushels of corn would buy 6,000 feet of perhaps the manu- 
facturer can tell better than anyone else. If he has any 
to sell on that basis it is something that nobody could use 
except that it might be for grain door stock. The farmers 
have not received a proportionate advance on anything that 
they have raised, either in grain or live stock, that would 
justify any manufacturer in quoting the prosperity of the 
farmer as an excuse for his action. 

In addition to the foregoing this newspaper was 
taken to task because its policy was not wholly in keep- 
ing with that which this particular dealer would employ. 
In point of fact the article to which exception was taken 
is of no value, in that the prices of corn used are those 
paid by the lumberman at his mill and the price of 
lumber was figured on a mill basis; thus at the mill 
100 bushels of corn might buy 6,000 feet of a very good 
grade of lumber, but the farmer, of course, by no means 





would receive for his corn all of this delivered price; ou 
the other hand, the farmer probably would get onl) 
2,000 or 3,000 feet of lumber for the proceeds of the sale 
of 100 bushels of corn, but in each case a large part of 
the price paid by the buyer is represented by the cost 
of transportation and middlemen’s profits. If a lumbe: 
manufacturer could carry a saw mill and a tract of 
timber around with him and set it up in the farmer’s 
barn lot and cut a few thousand feet of lumber at the same 
cost at which it now is produced the transaction would 
be carried on with a material reduction in the considera- 
tion given and received. On the other hand, if the 
farmer had a portable farm and could raise a crop of 
corn near the mill and throw it into the cribs direct from 
the wagons in which it was gathered the price of corn 
would be more in keeping with the buyer’s ideas of what 
it should be. 

When a farmer goes to a retail lumber yard and pays 
$25 for No. 2 boards he looks away back beyond thi 
retail dealer and the wholesaler to the manufacturer and 
wonders how in the name of reasonableness a manufac 
turer has the heart, the nerve or the audacity to charge 
$25 for such lumber. He does not figure any margin 
for the retailer, any charge for freight, or any com 
mission to the wholesaler or any expense of the travel 
ing salesmen. The price he pays and the man who makes 
the lumber instantly become associated in his mind, 
and one belongs to the manufacturer who in turn is re 
sponsible for the prices paid. A few moments’ serious 
reflection might put ihe matter in a different light be- 
fore the consumer—one more in harmony with the real 
facts. 

The retail trade tas done much to spread the idea that 
higher prices are caused by the manufacturer and that 
really there is no need for them. Of course it is some- 
what disconcerting that a customer should hesitate and 
dillydally around in an effort to decide whether or not 
he shall buy a few thousand feet. With a view of 
hastening his decision and making it favorable the 
dealer informs the customer that he, the dealer, has no 
voice in the matter; that he does not approve of the 
courses that have been taken, and—well, he will let him 
have this little bill for $1 or $2 under what he should 
charge. The next time this buyer is in the market he 
expects another concession and_ the Man-Afraid-of- 
Losing-Trade grants it; then he turns around and rails 
at the manufacturer because he cannot make larger 
profits, entirely overlooking the point that he is qualify- 
ing as a dealer and not as a merchant. If he was a 
merchant he would know the whyfore of advances and 
could give some explanation other than ‘‘them manu- 
facturers want the earth.’’? The gist of the whole situa- 
tion is that the retail lumber merchants should trim their 
sails and sales to meet trade winds. 
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BUILDING OPERATIONS CONTINUE ON VASTLY INCREASED SCALE. 


A somewhat interesting query comes up in connec- 
tion with the vast increase in building operations in 
the large cities during the last two years. This ques- 
tion has to do with the source of the demand for these 
luildings or the necessity for the new structures, 
which cover many square miles. The demand could be 
occasioned in various ways. It might be due to the 
increase in population and the resultant necessity for 
iew homes; the decay of old structures, necessitating 
he building of new ones, or the demands of a prosper- 
us people for better accommodations. It, of course, 
ould be due to any one of these causes—the funda- 
nental reasons why new structures are put up—and 

hich have constituted the impelling motive since 

ivilization began. Of the three vital factors it 

robably is safe to ascribe much of the increase to a 
veneral desire on the part of the people to improve 
\wellings they own or a plea for better accommoda- 
ions on the part of those who rent. 

In a general review of the present situation one of 
ie large line yard operators said recently that build- 
ng in the rural districts by no means was keeping 

ice with that in large cities, one reason being that 

aterial was too high and put a damper on the aspira- 
ms of the conservative farmer who, in case lumber 

d other building supplies could be secured at what 

would consider more reasonable prices, would re- 
ir his house and build another barn. Inasmuch as 
mber has gone up he guessed a bundle of shingles to 
pair the roof of his old barn would be all the lumber 
needed until prices shall come down. Whether this 
rticular dealer was suffering from an attack of indi- 
vestion or such views are held by some of the country 
usins cannot be stated definitely. Such ideas cer- 
inly do not prevail in large cities. 

rhe January returns covering operations in thirty- 

o of the leading cities of the country show permits 

sued for 7,323 buildings the estimated cost of which 

s $37,891,058, as against comparative totals in 1905 





of 516 buildings, to cost $25,074,661. In contrast with 
these large figures are the reports of twenty-seven 
cities for January, 1904, which show 4,317 buildings 
authoiized, the estimated cost of which was $13,575,- 
418. On this basis, not considering the difference in 
the number of cities from which reports were secured, 
the cost of buildings in January of this year was 200 
percent greater than in January, 1904. 

This great building movement is affecting every class 
of building material manufacturers. Great as is the 
demand for structural material for dwellings and apart- 
ment houses, office buildings and factories it is equaled 
if not surpassed by the demand from the car construe- 
tion companies and in ‘large degree is reflected by 


nearly as pronounced activity among all manner of © 


woodworking factories, but more particularly those 
whose products are used in connection with the class 
of work outlined. 

In commenting on the January gain of 51 percent 
Construction News has this to say: 


Probably the most influential factor in this enormous 
increase was the open winter, but upon the other hand 
there is not so much to do usually at this time of the year. 
Owners and builders in most cities cease operations during 
the extremely cold months, say January and February, and 
as a rule their minds cease to work upon plans of this 
character. In some cities owners and builders had plans 
prepared for building and had laid them away expecting to 
revive them with the opening of spring, but there having 
been no cold weather early in January they got out the 
plans and began to excavate. 

The weather had something to do with the increase, but 
a far more potent factor is back of it—the urgent demand 
for buildings. This is true in regard to almost every city 
in the country. Every industry is teeming with life; the 
absorption of raw materials was never upon such a great 
scale, while the demand upon merchants is unprecedented. 
This accounts for manufacturing and mercantile construc- 
tion. Labor has never before been so constantly employed 
or so well paid and this has increased the demand for 
homes. 

This is true of January not only but there is every assur- 
ance that it will continue for a long time. If the an- 
nouncements of new projects shall continue it is possible 
that the February increase will surpass the high figure for 


+ 
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January. The figures in detail are as follows: 
1906. 1905. Pet, 
CciTy— No. Cost. No. Cost. gain, 


New York (Manhat- 
tan and the 













Bronx) .297 $15,206,650 283 $9,111,300 66 
Brooklyn own 53 3,473,280 *16 
a ee 95 7 345 1,847,700 53 
Si ae 272 999,884 74 
Philadelphia 440 1,004,805 73 
San Francisco 216 p 
Cleveland 135 ne 
Detroit 180 404,500 263 
Pittsburg 2 184 389,317 264 
Los Angeles ...... 3 670 1,131,561 15 
Seattle 5 er ete 2,2 518 425,950 48 
Memphis ......... 553,4 re 201,967 174 
Washington ...... é 202 496,465 46 
a ee 32,705 133 163,510 164 
LUE wascccce ‘ Z 94 463,080 *18 
Denver ik: én ione ae 119 260,825 41 
Atlanta er f 189 143,715 108 
Ee 276,15 112 239,293 16 
New Orleans Satin 54,8 ary 212,195 19 
ss eee 3 2 < 103 113,992 118 
Indianapolis . , 107 402,843 *58 
. Seer ws ‘ 29 57,425 140 
OS eS i 24,5 20 27.690 345 
Spokane ......... ; 101,355 96 205,270 *50 
Grand Rapids 95,151 42 72,921 30 


COE ct ccccees 


101,045 *7 
Duluth 


130,901 *48 





Des Moines ....... 24 
Davenport ........ *32 
Allegheny ........ B 81 
Rochester ........ 64 
Kansas City , 97 
Totals .....7,323 $25,074,661 m1 
*TLoss. 


Ten cities are listed in the million dollar building class 
this year, as against six last year. Of the large cities 
only two—Brooklyn and San Franciseco—show losses. 
New York shows an increase of $6,000,000, Chicago a 
gain of $1,000,000, St. Louis nearly $750,000, Philadel- 
phia about the same increase. Cleveland has the greatest 
percent of increase, from a value of $260,805 to $1,700, 
000. Detroit and Pittsburg increases also are noteworthy. 





ESTIMATES BY THE PRESS OF THE “HISTORY OF THE LUMBER INDUSTRY OF AMERICA.” 


11 these columns already have been published, in part, 
e of the criticisms of the daily press on the initial 
ue of the ‘‘History of the Lumber Industry of 
erica,’’* which was issued January 15 in accordance 
the promise of its publisher, the AMERICAN LUM 
MAN. Sneh criticisms are being augmerted in each 
that reaches this office and some of the latest 
from the lumber trade press, which speaks in a way 
specifically authoritative than can the daily press 
the general subjects of which the volume treats. 
this article have been selected some of these criti- 
us, from both sources, which are fairly indicative of 
general tenor of the whole. Sentiment and intelli- 
‘© of a large part of the south are as largely re- 
ted by the Courier-Journal, of Louisville, Ky., as 
aps by any other factor. Of the work that paper 
. in part: 

lume I of this valuable work is by James Elliott Defe- 
zh, editor of the AMERICAN LUMBERMAN, the leading ex- 
nt for nearly half a century of the lumber industry. 
* * The book deals with the part played by forests 
uman existence, the forest geography of North America, 
Labrador and Newfoundland, the timber of Canada and the 
urces and revenues of the timber in that region. Pro- 
ling to the consideration of the industry in the United 
“tates, the author gives much new and valuable informa- 
1 on our forest reserves and resources, touching on the 
lie land policy of the United States in its relation 
umbering, forestry in all its branches of public and 
vate enterprise, tariff legislation on the subject, lumber 
duction, imports and exports and foreign trade, his 

ical and statistical. 
he book is one of the most valuable of recent publica- 


The Mississippi Valley Lumberman, of Minneapolis, 
in, is equipped to speak on the subjects of which 
s history treats. In part it says: 


‘he first volume of the 4-volume “History of the Lumber 
lnudustry of America,’ by James Elliott Defebaugh, has been 
issued from the press and sent to subscribers. The title 
tells just what to expect from the work and it can be said 
‘hat it is probably the most exhaustive as well as the most 

urate history of the lumber industry ever compiled. 
lhe close acquaintance of the editor with the industry 

lose history he has written and his facilities for research 
and study have made it possible for him to present the 
subject matter in an accurate and interesting manner. 

* * * As a work of reference for events up to the 
‘ime of its publication it will commend itself to all who 
are interested in the progress of the lumber industry. 


The Southern Lumberman, published at Nashville, 
Tenn., among other things says of the history: 


It is a most valuable addition to the very limited forest 


‘ *“History of the Lumber Industry of America,” by James 
i. Defebaugh, published by the AMERICAN LUMBERMAN. 
Acknowledgment is hereby made of the cordial greeting 
With which the press has received the history, and the 
publisher only suggests that the work is moving rapidly, 
the demand for it having been extraordinary. 


literature of the United States and is edited and compiled 
by J. E. Defebaugh, editor of the AMERICAN LUMBERMAN, 
with all the accuracy as to facts, dates and figures for which 
Mr. Defebaugh is noted among lumbermen in all parts of 
the United States. 

The first volume begins with the discovery and early set- 
tlement of this country and Canada, the Ungava district 
(Labrador) and a complete history of the forest resources, 
production, exports and imports of the United States. It 
treats of the forest policy of the United States, the forest 
reserves, tariff legislation and in fact of all matters of 
importance in regard to our great forest resources and 
lumber and timber trade, home and foreign. The chapters 
and tables devoted to the export and import trade in logs, 
lumber and shingles will prove a surprise to many and of 
interest to all. 


Standing alone in the front rank in its special line, 
the Hardwood Record, published in Chicago, is entitled 
to the weight which its opinions carry. After analyzing 
the plan and contents of the ‘‘History of the Lumber 
Industry of America’’ the Hardwood Record remarks: 


Then follows considerable valuable information about 
early forestry in the United States, the formation of asso- 
ciations, the work as taken up by different states, reserve 
laws, the public parks, resources of the Philippines, reclama 
tion of arid lands and a chapter devoted to tariff conditions. 
Then follows interesting information regarding early saw 
mills and logging camps, evolution in lumber production, 
coniferous and hardwood products, cooperage materials ete. 
The foreign trade is thoroughly and intelligently discussed, 
early and present exporting being dwelt upon in all its 
phases. * * * 

This work in its entirety covers a consensus of American 
lumber literature and is well worth a place in the library 
of and a careful perusal by every lumberman, as well as all 
students of lumber and general commercial affairs. It is 
the first logical attempt that has ever been made to place 
in compact and comprehensive form the wonderful fund of 
information that surrounds this great American pursuit 
and Mr. Defebaugh is to be congratulated upon the splendid 
way in which he is executing this work, as it will doubt 
less constitute a text book and authority on lumber affairs 
for all time to come. 

Supplementing a criticism published in a previous 
article upon this subject, the Record-Herald, of Chicago, 
in its local news, says: 

Timber owners and lumber manufacturers are poring over 
a new “History of the Lumber Industry ef America,” just 
issued by the AMERICAN LUMBERMAN, Chicago, in four vol 
umes. Following an introductory chapter which treats 
briefly of the discovery, exploration and settlement of the 
Americas and a résumé of the forestal conditions at the 
beginning of white civilization on the western continent 
is a chapter devoted to the forest geography of North 
America. There are chapters relating to the forest re- 
sources of the United States, the land laws that have had 
an influence upon timber ownership and the lumber busi 
ness, the history of lumber tariff legislation, a description 
of the forest reserves and exhaustive chapters on produc 
tion of lumber and its associated products and the foreign 
trade of the United States in goods of this class, both 
export and import. The author is J. E. Defebaugh, editor 
of the AMERICAN LUMBERMAN. 


As previously indicated, the first volume of the work 
is devoted largely to the lumber industry of Canada. 
This phase of the work, while the entire volume is 
regarded commendatorially, appeals favorably to the 
consideration of our Canadian friends, as evinced by the 
following from far off Nova Scotia, the Halifax Herald 
volunteering the following: 


A work of much interest to the lumber industry and, in 
a general way, to students of economic history is the “His 
tory of the Lumber Industry of America,” the first volume 
of which is before us. The volume bears evidence of pains 
taking research, directed by a practical acquaintance with 
the lumber industry. It is somewhat general in its char 
acter except as to Canada, the detailed history of the 
United States being reserved for succeeding volumes. 

In the series of chapters devoted to Canada the forest 
resources of the country are set forth and the lumber his- 
tory of Ontario, Quebec, New Brunswick, Nova Scotia, Prince 
Edward island and Newfoundland is gone into at some 
length. About 200 pages of the volume are devoted to the 
Canadian chapters, but the publisher informs us minute 
treatment of the western provinces is reserved for a later 
volume, when they will be taken up in connection with 
Minnesota and Washington. There is a good deal of ro 
mance in these Canadian chapters in which is shown the 
development of the timber business from the time of the 
French dominion on, with the changes in timber regulations 
and the laws affecting the business of the lumberman. 
Ample statistics show the numerical facts concerning the 
industry from such dates as they are available down to 
1905. 

Following the Canadian department are chapters relat 
ing to the forest resources of the United States, the land 
laws that have had an influence upon timber ownership 
and the lumber business, the history of lumber tariff legis 
lation, a description of the forest reserves of the country 
and exhaustive chapters on production of lumber and its 
associated products and the foreign trade of the United 
States in goods of this class, both export and import. 

Altogether the work is one which will commend itself 
not only to the timber owner or lumber manufacturer or 
merchant but to students of economics and to the very 
many who in a spirit of patriotism are interested in the 
forestry problem as it is presented to the people of the 
United States today. 


All the quoted estimates are voiced by writers who 
are accustomed to serutinize current publications criti 
cally—to analyze them without reference to the feelings 
or the disposition of authors and to dissect them strictly 
in accordance with an intelligent understanding of their 
real accomplishments, their adherence to facts, their 
literary value and their general worth. Some of them 
are made by experts thoroughly informed upon the sub- 
jects handled by the ‘‘ History of the Lumber Industry 
ot America.’’ The cordial and commendatory tone of 
all of them is therefore the more gratifying to the 
author, whose years of intense, comprehensive and exten- 
sive labor, he believes, entitle the work to the approval 
which it is receiving, so far without exception. 
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SPOKANE’S GREAT LUMBER CONVENTION WEEK. 


In this issue much space is devoted to the reports 
of the two conventions held in Spokane, Wash., last 
week. The two organizations whose annual meetings 
were held in the Royal City of the Inland Empire truly 
represent the lumber interests of that great section, 
which aptly has been termed an empire in itself. This 
section comprises that fertile district lying between the 
and Bitter Root (Rocky) mountains. Origi- 
nally it could have been so described and said to have 
embraced the eastern halves of Washington and Oregon 
and all of Idaho. Those in charge of its destinies have 
not been content that their domain should be restricted 
by natural or artificial boundaries, with the result that 
its limits have been extended so that now they include 
a considerable part of Montana and portions of other 


Cascade 


states. From a lumber manufacturing standpoint this 
district is of importance, but probably not more so 
than as a lumber using country. Many prosperous vil- 


lages and cities have sprung up in this fertile country 
the building of which called for immense quantities of 
material and the forests yielding probably a greater 
percentage of the building material than is employed in 
more thickly settled portions of the country. 

While the home trade has been very heavy the ex- 
ploitation of the immense timber tracts of this region 
has enabled those engaged in this work to develop a 
demand for their outputs in distant sections of the 
country. The settlement of the Inland Empire and the 
use of its timber and its minerals and the progress that 


has been made in agriculture make the history of this 
section an exceptional one, particularly during the last 
few years. With its development irrigation has had 
much to do and through the employment of this agency 
those who have worked for its settlement have supplied 
the necesary moisture where nature has not provide? a 
sufficiency. 

Under the terms which natural conditions impos 
those who locate in this empire represent the best typ: 
of settlers. It is not, strictly speaking, a poor man’s 
country, because the percentage of agricultural land to 
that which is not suitable for such purposes is small, 
and of greater value than ordinarily is the case in a 
new country, though when the price is considered from 
a standpoint of productiveness it is not as large as 
would appear at first thought. The class of people 
settling in the empire district want the best in the way 
of dwellings and outbuildings and usually keep their 
premises in first class shape. This naturally calls for 
a large volume of lumber on a percapita consumption 
basis and has given the home manufacturers a market 
for a very considerable part of their output and enabled 
them to increase the production more rapidly than would 
have been possible under less favorable conditions. 

In many sections it has been held that local trade 
is the natural perquisite of the manufacturer, yet the 
local demand in the Inland Empire and the volume of 
business have been so steady that a splendid field for 
the retail lumber dealer has resulted. This necessary 


auxiliary to supplying the diversified wants of a com- 
munity was recognized early by the manufacturer, with 
the result that the two branches of the trade work 
together in harmony for the best interests of all. With 
the manufacturer rests the function of conducting the 
initial operation and to the retail dealer—who one 
member considers should be a ‘‘merchant’’ and not a 
‘‘dealer’’ for the reason that the dealer merely passes 
out what is asked for and a merchant is a master of 
his craft—is assigned that none the less important nor 
less trying duty of satisfying the wants of those who 
buy lumber for a chicken coop or material for a house. 
It is not possible here to go into detail with refer- 
ence to the many important subjects that were dis- 
cussed by members of both these organizations last 
week. The detailed reports of these two organizations 
have much to commend them to those interested in asso- 
ciation work. The manufacturers are turning their at- 
tention to and providing acceptable solutions for those 
questions pertaining to the protection, care in handling 
and scientific marketing of their product. The retail 
fraternity are confronted with problems less easily de- 
fined and in many cases of a nature whose solution is 
more difficult and involved, but from the personality of 
those connected with both these organizations and the 
substantial progress that has been made in the past 
it is safe to assume that all questions will be disposed 
of in a manner satisfactory to all classes engaged in the 
lumber trade in the broad Inland Empire. 





LUMBER STOCKS HELD BY WESTERN MANUFACTURERS. 


Whether or not western lumber manufacturers ever 
will carry proportionately as heavy stocks as at one 
time were held by northern producers and distributers is 
a debatable question. It probably is safe to assume, 
however, that gradually the stocks at the mills will be 
increased. In the past the western manufacturer has 
been able to and has preferred a quick turn rather than 
to hold on to the stock with the somewhat dubious possi- 
bility of receiving better prices. Among the influences 
which led to the adoption of this policy have been the 
lack of yard room at many plants and somewhat inade- 
quate financial resources at others, but the most potent 
has been the general desire to turn the money over 
and reap whatever benefit might be in the operation 
as quickly as possible. 

Now that western producers are catering to a more 
diversified demand the necessity for keeping on hand 
at least moderate supplies of all kinds of stock becomes 
more apparent. The chief exception is found in the 
export business, both coastwise and foreign. Of course 
the producers endeavor to accumulate at least a part 
of the cargo before the arrival of the vessel in which it 
is to be loaded, but ordinarily a considerable part is 
manufactured after the vessel reaches port and is han- 
dled from the saw to the hold. For eastern trade the 
supplies for sash and door factories cannot be handled 
in this manner. Much of the western lumber which is 
used for cuttingup purposes represents the class of ma- 
terial which until the last few years was moved only with 
difficulty. Sash and door manufacturers insist upon 
a certain percent of cuttings. This makes it possible 
for the mills to accumulate large stocks of lumber suita- 
ble for such purposes, or to make time contracts for this 
material, the stock to be delivered from time to time as 
agreed upon. In either case it means accumulation at 
point of production of large blocks of the stock. 

Another change which has come about in the last few 
years is that western manufacturers who cater to eastern 
trade have found that such business can be handled to 
best advantage only when reasonable assortments are 
available for immediate shipments when orders are re- 
ceived. This makes it incumbent upon the mills to 
carry more lumber in pile now than formerly. 

The necessity for maintaining more complete assort- 
ments at the mill generally is recognized. The demand 
was so great that ordinarily lumber was shipped as fast 
as cars in which to load it were provided. The returns 


published in last week’s issue show that total stocks 
reported aggregate 909,248,000 feet, as against a totai 
of 755,975,000 feet in 1904, an increase of 20 per cent. 
Doubtless an opposite showing would have been made 
had the car supply been adequate. The stock reports 
are not as complete as could be desired, but it is believed 
that the statements made for last year more nearly 
represent actual conditions than those made at the close 
of business in 1904. 

An interesting comparison is that showing the relative 
stocks of each kind of wood for 1905 and 1904 and 
the percentage of increase in each case, which is given 
here: 

Percent 
merease. 


KIND 1904. 









Be wa Suche hui, 5 Moan ale 32 298,823,000 9.1 
Spruce .B20,000 31,091,000 10.4 
SU ici u's ie aaasaantalarelars 32,400,000 39,665,000 *18.5 
MOOWOOR oc ikcccccwan 155,875,000 65,483,000 138.0 
ee 41,862 41,707,000 0.4 
Other pines ..........200,77 272,397,000 FO. 
Other softwoods ...... 49,357,000 7,158,000 589.5 
PIAVOWOOGS 6 5.5. cece 636,000 672,000 *5.6 
err 909,248,000 TH5,NT8,000 20.0 

* Decreases, 
The foregoing statement shows an increase of 20 


percent in all stocks held by western manufacturers. 
The greater part of the increase is made up of two 
items—redwood and otber softwoods—which comprise 
132,588,000 feet of a total increase of 153,270,000 feet. 
The greatest percent of gain was in ‘‘other softwoods, ’’ 
the second largest in redwood. Cedar, ‘‘other pines’’ 
and hardwoods show a stock loss. 

Stocks of shingles reported at the close of business 
in 1904 aggregated 284,873,000 pieces. At the close 
of business last year the total shingle stock in five 
western states was 189,850,000 pieces, showing a loss 
of 95,023,000 pieces, a decrease of 33.4 percent. 

The shingle product of Washington is many times 
greater than that of all the other states on the coast or 
in the mountainous timber region of the west. Mills 
in that state manufactured 92.22 percent of the total 
shingle product and on January 1, 1906, held 94.8 percent 
of the total stock. 

A brief statement showing the amount of shingles cut 
in each state during 1905 and the percentage the pro- 
duction of each state hears to the total product is given 


here, with the comparative figures for the previous year: 


Percent Percent 








STATE 1905. total 1904. total. 
Washington =. .8,460,210,000 92.22 6,445,250,000 89.39 
ee 12 92,000 1.32 55,184,000 0.77 
California .... 577,886,000 6.29 673,406,000 9.34 
ee 8,000,000 0.1 28,682,000 0.40 
Montana ..... 5,400,000 0.06 7,600,000 0.10 

Totals ...9,173,348,000 100.00 7,210,122,000 100.00 


Washington in 1905 made a material gain not only 
in quantity but in its percentage of the total shingle 
output of the Pacific coast states. Oregon gains ground, 
its percentage in 1905 being nearly double that of 1904. 
California has one-third less percentage of the total 
output to its credit for 1905 than for 1904. Shingk 
product in 1905 was the largest that so far has been 
recorded. The totals for 1903 and 1904 show a varia- 
tion of less than 100,000,000 feet, while for 1905 a gain 
of nearly 2,000,000,000 is shown over the highest figures 
for preceding years. 

With respect to stocks on hand the returns make uj 
the comparison given here: 








Percent 
STATE— 1905. 1904. decrease 
Washington ......... 160,458,000 238,776,000 32.8 
are ree 869,000 28,000 3,004.0 
CONTORMIM 2... ccwess 25,518,000 36,951,000 31.5 
ESS ic 3,005,000 7,618,000 60.6 
eee ore rem? Tere 1,500,000 
, | ee et 189,850,000 284,875,000 33.4 


While the shingle product shows the total gain of 
2,000,000,000 pieces, amounting to approximately 30 per 
cent, stocks cn hand at the beginning of the year were 
33.4 percent lighter than at the close of 1904. 

One of the features of the returns is the number of 
mills that show no stocks on hand. This was true, how- 
ever, to as great an extent in 1904 as in 1905, the pre- 
sumption being in both cases that the mills which do not 
report stock have disposed of their cut in some manner. 
At perhaps a majority of the shingle plants only a car 
load or two is kept on hand, the operation being con- 
ducted so that it is possible to ship out the shingles 
almost as fast as they are produced. 

This summary shows the conditions of stocks in the 
hands of western manufacturers at the beginning of the 
year and also gives an idea of the magnitude of the 
industry in the west. 





THE PRIMACY OF WHITE PINE IN AMERICAN DEVELOPMENT. 


In recent numbers of the AMERICAN LUMBERMAN 
have appeared several articles calling attention to the 
highly interesting matter contained in the series of 
volumes embraced in the ‘‘History of the Lum- 
ber Industry of America,’’* published by the 
AMERICAN LUMBERMAN, the first volume of which 
is being delivered to subscribers. The subject matter 
already partially reviewed mainly has been ineluded in 
the first volume and pertains to the discovery and early 
settlement of North America, the forests and lumber 
history of Canada, the forest resources of the United 
States, the land policy of this country and Canada, forest 
reserves, the tariff with reference to forest products, 
estimates of lumber production in the United States and 
kindred topics. 

The second volume will treat of the history of the lum- 
ber industry of New England, the middle states into 
Michigan, and westward. It will be seen that this part 
of the work will embrace a large portion of the annals 
concerning the lumber history of the country up to the 
time when the white pine production had reached its 
maximum and when the yellow pine of the middle Gulf 
states, Texas and Arkansas entered a period of rapid 


* “History of the Lumber Industry of America,’ by James 
E. Defebaugh; published by the AMpRICAN LUMBERMAN. 
Price, $3.50 a volume. The first volume is now being sent 
to subscribers in response to a heavy demand. . 


development and that of the Pacific coast began to at- 
tract the attention of a new class of investors and 
operators. 

To American readers the development of the early 
settlements of New England, New York and the colonies 
in the Chesapeake basin and Delaware river valley will 
be of absorbing interest. The pioneers in these regions 
had no prairie interspaces for the promotion of settle- 
ment on easily cultivatable land nor did they have the 
rich expanses of timbered soils such as awaited the set- 
tlers in Ohio and Indiana. They invaded a country of 
rockbound coast, of uneven and mountainous surfaces, 
of an obdurate though productive soil, all covered by 
a dense growth of timber. Nothing could be done in the 
way of agriculture until the timber had been laboriously 
removed, involving much risk also from fire. As the 
first effort at making homes and a livelihood was in the 
wrestle with big timber, so it followed that all the 
pioneers of the northeastern part of the country became 
familiar with and indurated to the cutiing of trees and 
converting them into useful forms. Even when the 
timber was burned in log heaps, in the clearing process, 
the ashes, if hardwood residuum, were converted into 
potash and its secondary products for commercial pur- 
poses. The provision of warm houses and barns was an 
imperative necessity because the climate in winter was so 
rigorous, which induced the development of the saw 


mill industry in nearly every hamlet in the country, whili 
a larger manufacture was promoted to furnish building 
material for the considerable villages and cities. Thus 
we see that the great lumber industry of all the tim- 
bered states was a natural and an inevitable evolution. 

The main dependence for building purposes was on 
white pine, which abounded in all the New England and 
middle states in quantities sufficient to complement the 
demand. In Maine, New Hampshire, Vermont, New 
York and Pennsylvania was sufficient pine to meet the re 
quirement in the large seaboard cities and much for ex- 
port. Few localities did not have sufficient pine growth 
to furnish all the building and manufacturing material 
for village and farm use. The pine lumber industry of 
Maine, northern New Hampshire, northern Vermont, 
northern New York, western New York, southern central 
New York, New Jersey and Pennsylvania reached com- 
mercial magnitude at an early day and continued until 
the forest supply drew near exhaustion, and even now 
is prosecuted in a commercial way to some extent in 
Maine and Pennsylvania. 

It remained for the great area of white pine resources 
included in the three states Michigan, Wisconsin and 
Minnesota to become the theater of the most remarkable 
development in the lumber industry of the last century. 
The beginning, progress and culmination of this move- 
ment, as set forth in the ‘‘History of the Lumber In- 
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dustry of America,’’ involve more than the annals of 
merely one branch of human endeavor. They occupy the 
center of the stage on which was displayed the great 
drama of the growth of American civilization. Without 
the white pine of the old northwest it is safe to say 
that the settlement of the vast prairie empire of the 
middle and farther west would have been indefinitely de- 
layed and possibly for another century or more might 
have been impossible. Let us searchingly look at the 
significance of this proposition. 

White pine was an abundant and eminently available 
wood. It was easily worked, even by primitive means. 
it was adapted for all uses from bridge timber to the 
finer manufacture for building purposes. It could be 
invred out rapidly and shaped to the desired form at a 
minimum cost. It was so light of weight when dry as 
to be transportable at a freight rate that made it avail- 
able in places remote from its origin. The supply was 
contiguous to navigable waters on which it could be 
transported to ports of extended distribution. On one 
hand it reached the region of eastern requirement. It 
looked forth on the populous Ohio river valley and, 
more important than all, it faced the great prairie inte- 
rior, which needed it more than did any other section. 
‘rom 1850 forward, through three decades, the pine of 


the three states contiguous to the great lakes and the 
upper Mississippi and its tributaries furnished the means 
for that marvelous settlement and growth that made the 
vast interior the granary of the world, the source of the 
greatest meat supply on earth and the region of the 
largest and most thrifty rural population among the 
civilized nations. It made possible the magical growth 
of such cities as Chicago, Detroit, St. Louis, Milwaukee, 
Minneapolis, St. Paul, Kansas City, Omaha and numerous 
others of importance in the middle west, as well as of the 
thriving cities on Lake Erie. It was the genesis of the 
vast railway systems of the interior, with such centers as 
Chicago, St. Louis, Indianapolis and others. In faci 
it cannot be conceived that there would today have 
been any such railway systems without the pine of the 
lakes and upper Mississippi regions as means of rapid 
settlement and growth in production, industries and 
trade. We may safely conclude that but for the white 
and norway pine of the middle north the greater por- 
tion of the prairie regions would have been but sparsely 
settled today and hence there would have been but small 
incentive for the building of extensive systems of rail- 
roads. Suppose all the available timber supply of the 
mideountry had been of the hardwoods, slow of manu- 
facture with the then existing appliances; under such 


conditions could there have been any approach to the 
rapidity of settlement in the middle west that we have 
witnessed? A commonsense view answers this question 
in the negative. 

Taking this retrospect we can see how the presence of 
white pine in the heart of the north was the key to the 
historical arch of that section, and measurably of the 
entire country. It is well, then, that such an important 
fact should receive adequate historical treatment. Yet 
it is one that has had scant observation from the ordi- 
nary historian. It remained for the editor of the 
AMERICAN LUMBERMAN, backed by the complete material 
available to his hand, to prepare a history that includes 
a delineation of the progress that the pine lumber in- 
dustry has made from Maine to Minnesota. This 
feature of his work will be largely included in the second 
volume, now under preparation with the prospect 
that it soon will be ready for delivery to pur- 
chasers. In point of interest it will be excelled by no 
volume of the series. It will be followed by others treat- 
ing of the southern pine, hardwood and Pacific coast 
forests and their exploitation through the various stages 
into commercial product. Thus the interest of ‘‘The 
History of the Lumber Industry of America’’ will in- 
crease as the work shall progress. 





A BRIEF OUTLINE OF THE GENERAL HARDWOOD TRADE. 


One of the most pronounced features of the present 
iardwood situation is the general character of the de- 
mand. The eall is not for one or two items, the 
thers being disregarded, but is so diversified as to 
furnish a ready market for all the hardwood stocks 

vailable. This condition is emphasized by the some- 
what recently reported improvement in the call for 
basswood and thick maple stocks, these two items 
until lately having been the slowest movers on the list. 

Orders now are being placed for future delivery and 
the volume of this business offered is larger than 
nanufacturers care to accept. Stocks at the mills are 
moderate and this winter the elements have operated 
o restrict production. It is doubtful if manufactur- 


ers are holding their own with respect to keeping 
supplies on hand and from some points come reports 
of a decrease in gross stocks held, while at others the 
amount of stock in condition to be used is growing 
lighter in comparison with the total amount of lumber 
on the yard. Lumber does not season rapidly under 
present conditions and many point out the possibility 
of the heavy spring trade being handled only with 
difficulty or inadequacy. of stocks to meet the demand. 

Recent developments show that many items con- 
tinue to move at an inerease over prices previously 
regarded as moderate. This is particularly true in 
the higher grades of poplar, cottonwood and plain oak. 

In quartered oak some improvement is noted and 


from some sections come reports of better prices being 
offered than formerly were obtainable. Just at this 
time some manufacturers report a slow movement of 
sound wormy chestnut. They do not, however, ex- 
press any alarm, as they are well aware that the de- 
mand will increase with the dawn of spring. Some of 
those connected with the trade do not place implicit 
reliance in the condition ascribed to chestnut. 

Foreign trade is good. The demand is particularly 
strong for plain oak stocks, both thin and thick. The 
situation just now is one of the best from the stand- 
point of the shipper and those in touch with affairs 
on the other side say they also are well satisfied with 
the present condition of business. 





CONDITIONS IN THE COAL TRADE OF THE COUNTRY THROUGHOUT THE PAST WEEK. 


Extensive buying of bituminous is in progress by 
he large manufacturers in the west. The Illinois 
eel Company is perhaps the largest consumer of 
steam coal in this locality, its annual requirements ex- 
eding 1,000,000 tons. From this one example it 
iy be seen that a large tonnage would be required if 
rge consumers were to store up a three months’ sup- 

’ of fuel. The Illinois Steel Company maintains a 

ge surplus of coke, but does not regularly store up 

excess of soft coal. While most large users are 
sying themselves about their supplies for use after 
pril 1, their policies as mapped out to this time are 

t uniform. One of the largest purchasers in this re- 
sion wants to get a six months’ stock ahead. Another 
pany, the user of many hundred thousand tons an- 

ially, has not yet satisfied itself that a strike will 

cur and has not begun the hoarding process. But 
ere is enough generality to the storing away of 

‘eam coal to mark it as the distinguishing feature 
the present western market. 

Under this sweeping call for fuel the heavy stocks 

ently on tracks are melting away rapidly and within 

short time at the present rate of decrease practically 
purchasable coal will-remain in sight. The mines 
‘ave resumed production at the full limit which con- 
ions will allow, but the path of the operator is not 
oothly laid out for a heavy output. Obstacles of 

e kind and another are appearing and thwart en- 

avors to mine in consonance with the rapidly grow- 

y demand. The attitude of the miners is one of 

ese obstacles, though this attitude is as yet not 

iitorm. In some of the western mining districts the 
isposition of the men is to mine coal as actively as 
ley can, for the purpose of having a good wage ac- 

‘unt to their credit when the time of anticipated 
dleness shall come. But in other districts the men 
ire viewing the situation contrarywise, arguing that 
'f they mine a lot of coal in the next six weeks they 
will only fortify the position of the operators and 
uake it more difficult for the miners to win out. Hence 
they are putting obstacles in the way of production 
und that restrictive policy probably will become more 
pronouneed, 

Moreover the extraordinary movement of coal has 
‘ulready badly disarranged the car equipment. Rail- 
roads have in the emergency allowed some of the cars 
'o be transferred to other lines. The carriers them- 
selves have begun to hoard fuel in cars. Large man- 
utacturing buyers are slow to unload the excess cars 
they have been receiving. Altogether the car supply 
at mines is inadequate. Two weeks ago empty cars 
were in abundance at mines, but the situation has 
changed for the worse. 

[t goes without saying that prices have advanced, 
the domestic grades with the steam. The former have 
gone up sympathetically with the latter. Demand for 
the domestic grades has not improved to the same de- 
gree as for the steam coals, however. Country mer- 
chants have been buying more extensively than be- 
fore, but-the new orders from that source have not 
not been general, nor particularly large. The improve- 
ment which came last week was attributed more to 
the colder weather than to any scare over the strike 
Situation. However, coal has been lifted high above 


previous levels and the prospects favor still greater 
upward flights. 

It is beyond accurate statement what the present 
prices of bituminous coal for any grade are. At the 
beginning of the week it is probably an approximate 
truth to say that values had increased 50 cents a ton 
since the disagreement at Indianapolis, some grades 
advancing as much as 75 cents and others probably not 
soaring more than 25 cents above previous levels, But 





the ease with which the higher prices have been ob- 
tained by holders is hastening the upward movement. 
The gains have been moderate for each transaction, 
but almost daily the general average has been a little 
above that of the previous day. Less than two weeks 
ago Hocking Valley demurrage coal had sold at Chi- 
cago as low as $2.35, equivalent to only 70 cents at 
mines. Early this week it was not uncommon for the 
coal to be bringing $3.40 Chicago or $1.75 at mines. 


“NEEDED VERY MUCH BY EVERY MAN IN THE LUMBER BUSINESS.” 





Estimation of the “ History of the Lumber Industry of America’’ by One of the Foremost 
Manufacturers of Northern Pine. 
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Dear Sir: 
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I am in receipt of your letter of recent date. 


You may put my subscription down for five more sets of 


your "History of the Lumber Industry of America." This 


is something that was needed very much by every man en- 


gaged in the lumber business. 


It is full of facts and 


statistics that we only knew about in a very dreamy way. 


I am sure I would not be without this copy, if I could 


not get another one, if I had to pay a large sum of money 


for it. 
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Smokeless were firm at $1.25 mines for mine run or 
$3.30 Chicago, a much less proportionate rise. 

There are no important developments in the strike 
situation at this writing. The conference between 
President Mitchell, of the United Mine Workers, and 
the anthracite producing companies is scheduled *to 
occur this week, but little is expected of it by western 
coal men. The nonunion mines of West Virginia and 
of central Pennsylvania have been particularly oppres- 


sive to the producers in the Pittsburg field and the 
difficulties under which they labor against that com- 
petition is said to have impressed itself with some 
weight upon the miners in the Pittsburg field. Some 
activity at Lake Erie ports during the past few days 
is due to the seeking of coal men to obtain vessel 
room for initial cargoes on vessels before April 1. 
Everywhere diligence in storing up fuel and preparing 
for the emergency which the coal trade is now accept- 


ing as extremely probable is very much manifest. 

Buying of anthracite has been somewhat more active, 
but that gain was attributed to last week’s drop in 
temperature. The west is perhaps as fortunately sit 
uated in respect to anthracite stocks as is any other 
part of the country, in comparison with the tonnage of 
coal consumed, and fair prospects are that enough an 
thracite will be available to provide for the wants of 
the west for the remainder of the winter season. 





EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


LOW does the title ‘‘ Retail Lumber Merchants’ As- 
sociation’? appeal to the average retail lumberman? 
An organization was launched recently at Richmond, 
W. Va., and was given that name, its membership 
embracing the lumber merchants of Richmond and 
Manchester. The object of this association is to keep 
its fingers on the lumber market pulse and publish 
its diagnosis among its members. In explanation 
of the organization of this body it is stated that owing 
to the rapid increase in the value of lumber during the 
last twelve months it was found that some members 
were selling at retail for less than they could replace 
the stocks at wholesale. Under the circumstances no 
other course was left for those engaged in the work 
than to adjust their business in conformity therewith. 


REGULATIONS of the treasury department of June 
5, 1905, establishing a rate for the allowance of draw- 
back on lumber manufactured by the Baker Bros. 
Lumber Company, of Plattsburg, N. Y., from imported 
deals, have been extended, so far as practicable, to 
cover similar merchandise manufactured by the Skill- 
ings, Whitney & Barnes Lumber Company, of Ogdens- 
burg, N. Y. 


SOME time during the present session of congress, 
it is alleged, the timber and stone act will be repealed 
and after a thorough investigation of the various 
pending bills some practical, effective solution of the 
timber land evil will be evolved. 


A SOMEWHAT elaborate statement of the pine situa- 
tion in the south with respect to the proportion of 
manufacturers who are identified with association work 
was presented recently by a lumberman in the Houston 
Post. Summed up in brief the article gave the reader 
this impression: that so long as the lumber manufac- 
turer had a hard time making both ends meet he was 
considered one of the elect, but now that business 
has been put on a pivfitable basis he is looked upon 
with suspicion and his methods are being questioned 
by every one who has sufficient intelligence to raise 
an interrogation point. 


NVERY lumber association which meets this winter 
listens to papers about the approaching timber famine, 
the necessity of forest preservation, forestry methods 
of logging and mill economies by which the timber sup- 
ply may be better utilized and its life extended. Ten 
years ago such dissertations would not have been allowed 
presentation; they would have been considered a waste 
of effort on the part of those who prepared them and of 
time on the part of those who listened to them. So do 
conditions change the minds of men. 





STEEL TIES will be thoroughly tested this year by 
the Pennsylvania company. The Carnegie company will 
furnish the Pennsylvania lines with about 2,000 ties that 
will be put down in places where they will be variously 
tested. The result will not be known for a considerable 
time. As a general rule railroad men have little faith 
that wooden ties will be superseded by steel ones—at 
least as long as a supply of wood can be had on the 
present basis of cost. 





THE official badge adopted by the Illinois Lumber 
Dealers’ Association for use at its sixteenth annual con- 
vention, held in Chieago this week, is characteristic of 
the wit of Secretary Hotchkiss, who designed it. It 
is in the form of a watch fob, the support being a short 
leather strap with silver buckle, pendant. from which is a 
medallion of gun metal, the obverse of which bears 
the legend of the association and the number of the 
convention surrounding a rebus the interpretation of 
which is ‘‘Clasped Hands in Fraternity Over a Lumber 
Yard.’’ In the same spirit is the inscription on the re- 
verse—‘‘ Unity, Confidence, Prosperity.’’ 


WITH a backing to the extent of 300,000 acres of 
timbered land Senator La Follette, of Wisconsin, has 
introduced a bill in congress for the preservation of the 
headwaters of the Mississippi, St. Croix and Brulé rivers. 
The bill asks that the government shall add to the reser- 
vation 50,000 acres. 





A SOMEWHAT peculiar ruling recently was made by 
the Kentucky court of appeals in the case of Jackson 
versus Hardin, decided June 9, 1905, 87 Southwestern 
Reporter, 1119. The court in effect held the rule to be 
that where timber on a described tract of land is sold 
under stipulation that it shall be removed within a given 
time the sale is only of so much timber as shall be re- 
moved within that time. It is stated, however, that 
where the purchaser is prevented by the seller from cut- 
ting the timber during the time allowed by the contract 
he should be given a reasonable time after the expiration 


of the contract to log the timber. The important fea- 
ture of this ruling is that unless hindered by the seller 
a contract for timber growing on described lands covers 
only that portion of the timber removed within the time 
limit. 


THE thirty-third annual report of the statistics of 
northern pine, hemlock and hardwood production will 
be published in next week’s issue of the AMERICAN LuM- 
BERMAN. Very full reports have been received, but a 
few laggards remain of whom a third request for infor- 
mation has been made. Several reports have been re- 
ceived from the Pacific coast since the publication of the 
statistics, but most of them are for small cuts and the 
more important ones do not differ materially from the 
estimated cuts included in the report. 





SOME day, when generations as yet unborn shall 
be discussing the disappearance of yellow pine, it 
will be moved and seconded that the prices charged 
for that lumber were not altogether unreasonable and 
possibly a committee will be appointed to remove the 
word ‘‘thief’’ from the tombstone of the manu- 
facturer. 

AFTER attending an alumni banquet of Bowdoin 
College at Washington Col. Isaac Henry Wing, a re- 
tired lumberman of Bayfield, Wis., presented the col- 
lege with $50,000 with which to endow a chair of 
mathematies. Colonel Wing is a graduate of the 
class of 1856. 


ACCORDING to Senator Heyburn, of Idaho, that 
state can afford to offer a bonus for men. ‘‘It’s men 
we want, not trees,’’ is a declaration reputed to 
have been made recently by the Idaho solon. In the 
course of time it will be found, however, that trees 
as well as men will be required. The Idaho obstruec- 
tiunist does not, however, do much real obstructing. 





LUMBERMEN of Texas will this week receive notice 
of changes in rates on their products, a new schedule hav- 
ing been promulgated by the railroad commission. De- 
tails of the new classification of rates are given else- 
where in this issue. The charges authorized by the 
commission are about 744 percent below those now in 
effect and will become operative March 5. By some it 
is deemed possible that this change may affect inter- 
state rates, at least rates on lumber from adjeining 
states to points in Texas. Just what changes will be 
made cannot be foretold. The railroads will, of course, 
adjust their tariffs on interstate business so as to meet 
the changed local rates. 





SENATOR LODGE temporarily created consternation 
in the ranks of those who support President Roosevelt in 
his railroad rate regulation policy by a thinly disguised 
declaration on the floor of the senate that the presi- 
dent’s attitude had changed; that the forces success 
fully having been marched up the hill were in good 
order to be marched down again. The senator, a mem- 
ber of the ‘‘kitchen cabinet’’ and a personal friend 
of the chief executive, was supposed to know whereof 
he spoke, but from authoritative sources this alleged 
change is disclaimed and a statement made and re 
iterated that there has been no weakening. 





FOR several months dispatches from the west have 
made frequent reference to the sale by the St. Paul 
& Tacoma Lumber Company, Tacoma, Wash., to the 
Union Pacifie of a part of its lands fronting on Puget 
sound. While official confirmation is not given a late 
telegram says this deal has been closed and that the 
Union Pacific has secured seventy acres of land with 
a frontage of 1,500 feet on the Sound and 1,400 feet 
on Puyallup waterway. Consideration named, $1,000,- 
000. A time limit within which the purchaser must 
locate terminal facilities and shipping warehouses has 
been established and it is understood that these fa- 
cilities must be installed within twenty months, though 
officials of neither party to the transaction have con- 
firmed this statement. 





CHAIRMAN of the committee appointed by the Mis- 
sissippi legislature to investigate the alleged combine 
on the part of lumber manufacturers in that state 
is reputed to have declared that the summonses issued 
by the committee are treated with contempt by the 
lumbermen, who refuse to appear before it. This is 
one of the many statements that have been made in 
regard to the work of this committee, when in point 
of fact little is known of what it is doing or how 
it is proceeding to carry out the task assigned it by 
the legislature. 


AT THE annual meeting of the Western Retail Lum 
bermen’s Association, held in Spokane last week, sey 
eral important, timely and interesting papers on va 
rious phases of the retail lumber business were read. 
Lack of space this week makes it impossible to use 
all these addresses. ‘Those crowded out will be printed 
from time to time as opportunity shall offer, 


NEARLY everyone has personal traits peculiar to 
the individual. In the case of Senator Heyburn, ot 
Idaho, these ‘‘ personal traits’’ certainly are peculiar. In 
a recent debate on the floor of the senate he is quoted 
as saying that the forests of Idaho increase about s 
percent a year and that this increase is sufficient to 
meet any waste that ever has been committed. Thi 
senator denies that any forest timber ever was wasted. 
On the theory of an 8 percent increase, not com 
pounding it, the amount of standing timber in Idaho 
forests doubles every twelve years. During the last 
century it has been octavled. Evidently there was 
not very much timber in Idaho 100 years ago, not 
withstanding the reports of those who early in th 
last century traveled over a considerable part of thi 
territory now embraced in the state. 


INFORMATION is wanted by the department of con 
merce and labor in regard to any system wherel) 
workingmen are provided with any sort of insurance 
against sickness, accident, disability, old age, 
or enforced idleness. The department desires to asec 


deat) 


tain the nature and scope of the mutual organizations 
maintained wholly or in part by employees of an) 
establishment or relief funds for employees whic! 
are conducted under the auspices of employers. Copies 
of constitutions, rules and bylaws, blank certifieat: 
forms and other information pertaining to the con 
duct of the companies are desired; those in charg: 
of such institutions will confer a favor upon the « 
partment by mailing copies of their printed forn 
to Charles P. Neill, commissioner, Washington, D. ©. 

ANOTHER river in Wisconsin has been discovered thi 
bottom of which is reputed to hold a fortune in sunke) 
pine logs. 


A GREAT MANY are having their names change: 
this year, and not all of them by committing matri 
mony either. The North Carolina Pine Associatio: 
benevolently assimilated the South Carolina organiza 
tion; the Mississippi Valley Lumbermen’s Association 
hitched up with the Wisconsin Valley Lumbermen’s 
Association, the net product being the Northern Pin: 
Manufacturers’ Association. About the same time th« 
Southern Lumber Manufacturers’ Association changed 
its name to the Yellow Pine Manufacturers’ Associa 
tion, and the Western Pine Shippers’ Association has 
joined the chorus and will be known in the future as thi 
Western Pine Manufacturers’ Association. That  i- 
getting Gown to business proper. 





MONEY smooths the path of progress. It is a pr 
mary essential to the successful establishment of a) 
business and when backed by ability performs marve!: 
for the commercial development of any country and thi 
gradual and certain upbuilding of the moral character « 
the human race. It is without doubt the most general! 
coveted thing in existence. it is desired today not oul) 
because of its purchasing power and on account of thi 
fact that its possession guards against material want. 
but because the possession and use of money is essen 
tially the wielding of power and authority. Of late 
years money has become of itself a commodity. It car 
be bought on time and its purchase price is honor and 
integrity. While those who possess the qualifications 
named can with them secure money, in turn money ot 
itself can buy whatever of honesty a certain element 
may possess. The possessor of one exhibits the neces 
sary credentials and secures whatever financial accom 
modations may he desired. Those who have an over- 
weening desire for money, regardless of its price, put 
up for sale whatever of manhood or common honesty 
they may have and barter them in exchange. Numer 
ically, at least, the percentage of men and women whic 
belong to this class, held in general contempt, is small. 
The demand for money for legitimate uses now perhaps 
is greater than ever before in the somewhat checkered 
commercial career of this country. A few months ago 
enormous premiums were being offered by speculators 
for the temporary use of money. Today those in charg’ 
of developments in all parts of the country are in the 
market for large sums which are being employed in sub 
stantial improvements of a permanent nature. 











in 
tog 
bur 
hay 
Val 
har 
Wal 
bee 
ally 
ine 
say 








sty 

er 

rho 
all. 
aps 
red 
ago 
ors 


rg 
the 
sub 








FEBRUARY 17, 1906. 


AMERICAN LUMBERMAN. 


<7 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN, 


Anent the Interstate Commerce Commission—Opposition to Publication of Statistics—Significant Comparative Prices. 


Rate Regulation. 


San FRancisco, CAL., Feb. 1.—We note by the public 
press that efforts are being made to clothe the Interstate 
Commerce Commission with further and more arbitrary 
powers than those now granted to that body and we 
therefore desire to register our vigorous protest against 
such action. Producing as we do a vast amount of ton- 
nage, it is our desire to manage our own affairs with the 
railway lines of the United States and we do not in any 
sense whatever relish the introduction of politicians between 
yurselves and the carriers, whose service is as good as they 
can place at our disposal and who in all cases seek to 
aid us in every way possible by their diligent efforts. 

I had the distinguished honor of being a member of the 
federal Rate Regulation Association, Chicago, where we 
protested most vigorously against the grant of further 
power to the Interstate Commerce Commission, as we were 
grea | of the opinion that we wanted “more business 
in our politics and less politics in our business.” 

Our people have therefore passed the following resolu- 
tion unanimously and beg leave to present this to you 
is the views of the Soft Pine Lumber Manufacturers’ 
Association of the Pacific coast. Our production consists 
f something like 650,000,000 feet of product annually, 
ipproximating 45,000 carloads of material, manufactured 
n the various lines of railway on the Pacific slope. The 
narvelous industrial prosperity we have been privileged 
o enjoy by the splendid efforts of those pioneers of civiliza- 
tion the railroads makes us feel keenly that the demands 
of the so called reformers, who are really not the sbippers 
f the country, should not be granted. In harmony with 
the sentiments expressed in the foregoing I am _ pleased 
o invite your attention to the resolution passed by our 

dy and reading as follows: 

WHEREAS, The president of the United States has 
recommended to congress the passage of federal laws 
placing the railway ratemaking power in the hands 
of the Interstate Commerce Commission; and 

WHEREAS, We believe such legislation, if effective, 
would be harmful to the commercial interests of the 
country as a whole and to the Pacific coast in par- 
ticular: therefore, be it 

Resolved, That we believe existing laws afford ample 
remedy for existing evils growing out of illegal re- 
bates and discriminatory rates on the part of railways 
and that their strict enforcement will serve all pur- 
poses better than to place ratemaking authority in the 
hands of any federal commission. 

Sorr PINE LUMBER MANUFACTURERS’ ASSOCIATION, 

GEORGE X. WENDLING, President. 

| A copy of the foregoing letter was addressed to each 
of the congressional representatives of California, Ore- 
von, Nevada, Arizona, New Mexico, Washington and 
Idaho, a copy being forwarded to this newspaper with 
the notation that the circular letter represented the 
views of the Soft Pine Lumber Manufacturers’ Asso- 

ition on the rate question.—EpITor. | 





In a Hopeless Minority. 


iLK Rapips, Micu., Feb. 5.—AMERICAN LUMBERMAN, Chi- 

o—Gentlemen: We have your recent letter asking for 
eport on our lumber stock. We have not sent you these 

ives for the reason that we are opposed to the publication 
of such stocks. We consider them detrimental to the inter- 
of the lumber producers. Were it possible to secure a 
ible report as to the stocks which are on the yards of 
consumers we would not dispute the fact that it would 
1 good plan to publish all lumber stocks. On the other 
|, it is certainly not fair to the producers to expect all 
their “‘eards to be placed on the table’ and to know 
hing of the situation as affecting the consumers. This 
ication of stocks cannot help but put the producers of 
ver at a disadvantage with the consumers or yardmen. 

ELK RAPIDS IRON COMPANY. 


lhat the statistical information annually published 


by the AMERICAN LUMBERMAN is appreciated by the 
trade in general is evidenced by the hearty codperation 
of the great majority of the manufacturers whose fur- 
nishing of the reports makes the collection of such a vast 
amount of accurate information possible. Once in 
awhile some technical objection is raised, but in the 
thirty-three years during which the work has been car- 
ried on this is the first time in which this particular 
point has been urged in this particular way. The writer 
of the above letter, therefore, deserves due credit for 
the ingenuous originality displayed. However, several 
flaws in his argument might be picked: 

The individual manufacturer is not going to be greatly 
benefited by putting a high board fence around his 
lumber yard and concealing the magnitude of his lumber 
stocks, if the like secretiveness of other manufacturers 
is going to deprive him of an accurate knowledge of 
lumber stocks in general at other producing points 
throughout the country; and such an attempt to keep 
the consumer anil yardman in ignorance would neces- 
sitate enforcing a like ignorance upon the manufacturer, 
except so far as his own individual knowledge and ob- 
servation could reach in his immediate vicinity. The 
AMERICAN LUMBERMAN’S statistics, and particularly 
those in the white pine north, have been the most ac- 
curate and complete compendium of information regard- 
ing the annual lumber production and stocks in hand 
at the end of the year—information of great direct 
benefit to the individual manufacturers. 

While it would be obviously impossible to publish 
detailed individual statistics regarding stocks at all the 
retail lumber yards in the country the AMERICAN LuM- 
BERMAN does publish from time to time a great deal of 
information gleaned from direct sources regarding the 
general conditions of retail stocks, and this information 
the retailers are always very free to furnish. In so 
far as the manufacturers are uninformed regarding 
the general condition of retail stocks the retailers are 
suffering under a like disadvantage, and in so far as 
the latter have an opportunity to compare notes in this 
regard through the retail department of the AMERICAN 
LUMBERMAN the manufacturers have the same informa- 
tion. 

In general it may be said also that the AMERICAN 
LUMBERMAN always has been conducted upon a policy 
of disseminating the widest range of information among 
the greatest possible number of persons in the lumber 
trade, believing this to be of general benefit to all con- 
cerned. In past ages not only the Bible but other 
printed works were kept under lock and key and were 
inaccessible to the common multitude, and in some 
countries the means of education are intentionally with- 
held from the masses, for the same general reasons which 
underlie the spirit of the communication. This spirit, 
however, is not distinctively American and specially has 
it little place in the lumber business, in which there are 
no trade secrets and where success can be attained only 
by individual energy and ability and not by any 
monopoly of useful knowledge. 

These observations are not intended as any direct 
reflection upon the good intentions of our correspondent 


and, indeed, we are not inclined to think that he takes 
his own objections very seriously; because his company 
has, in previous years, been represented in our statistical 
reports and its last year’s report was as follows: 


Stock on hand 
Cut 1904. Dec. 1, 1904. 


White and norway pine, feet.......... 177,256 300,000 
SE. SHEER EREE DS Ddheee dpe ke oenwn eens 400,000 900,000 
I EI a he and ke es ois ope 5,018,658 5,500,000 







Hardwoods, feet 
Estimated log supply for season of 1905, 9 


2T2 2,500,000 
,000,000. 


-EDITOR. | 





Significant Comparative Prices. 

NEw York, Feb. 9.—Editor AMERICAN LUMBERMAN: 
A very significant comparison of prices named on the 
principal railroad stocks was given in this morning’s 
Wall Street Journal. You doubtless will recall as I do 
the many statements made when President Roosevelt 
outlined his ideas on rate regulation, to the effect. that 
if the powers of the Interstate Commerce Commission 
were enlarged it would unsettle the stock market. I want 
to quote briefly from the statement which appeared in 
the Journal as follows: 


Notwithstanding the agitation for government regulation 
supported as it has been aggressively by the president of 
the United States, the prices of railroad stocks have con 
tinued to advance. From 113.53 December 12, 1904, there 
was an advance to 138.36 January 22, 1906, a net gain of 
nearly twenty-five points. Since January 22 of this year 
there has been some reaction, the average price last night 
being 133.83, but this decline from the high point has no 
relation to the railway rate agitation. 

Notwithstanding that opponents of railway legislation 
vociferously declared that legislation to that end might be 
disastrous to railroad interests and involve severe losses 
to railroad investors, the answer of the stock market has 
been to the contrary. If what they had said were believed 
to be true even the marvelous railroad earnings would have 
been insufficient to support the market. The following is a 
table showing the prices of twenty active railroad stocks as 
of December 6, 1904, the day of President Roosevelt’s mes 
sage recommending rate regulation, as compared with the 
pe of February 8, the day of the passage of the Hepburn 
vill. 


STocKs— 1904. Changes 
ee 87% Adv. 45% 
Brooklyn Rapid Transit...... 66% Adv. 18% 
Canadian Pacific ........... 133 Adv. 40% 
Delaware & 187% Ady. 24% 
North-Western 210 Adv. 20 
 *. Fae eee 173% Adv. 10% 
Metropolitan Street Railway. 125% Dee. 2! 
DRO 5 kb5 45) 95.056 d 0-04 wees 2 39 Adv. 7 
Louisville & Nashville....... 4s 144% Ady. 5 
Northern Pacific ........... 213% ey Perr 
PEUNOOUTE TRGIME 220ccccccees 110 Dec. 8% 
New York Central........... 1 139% Ady. 9 — 
Se reer rr eee 1381, Ady. 3% 
il ok 2 ood a6 io- love 801, Adv. 58 %& 
Southern Pacific .......ccee- 65% Adv. 2% 
Southern Railway........... BGK Ady. 4% 
SS nen we acad ae oe eee 114% Ady. 401, 
Norfolk & Western ......... T6\% Adv. 12% 
Baltimore & Ohio .......... 1001, Adv. 13% 
Illinois Central 156% Ady. 19% 





I do not believe it is necessary for me to comment on 
the faets given—they speak for themselves. 
RoBERT W. HIGBIE. 








DOOR AND MILLWORK CONDITIONS FROM COAST TO COAST. 


© status of the door industry has not been moateri- 
altered during the week, although the warm and 
rel unseasonable weather that prevailed up to Wed- 
lay was not regarded as being in all respects favor- 
for the development of spring business. A gener- 
large inquiry continues in all sections and the 
it prospects ruling during January have not abated 
ven a remote degree. Reports from the larger 
show that building operations have been pushed 
igorously through the winter and that new work is 
ing planned at an average increase of 51 percent 
r the corresponding period of last year. In many 
lities the building projected and under way is larger 
mount than it has been for fifteen years. This sit- 
‘on is reflected at sash and door and lumber distribut- 
‘enters, with the consequence of a steady firming up 

tues on both large and small lots of millwork. 

* ” * 


e Chicago situation is a true index of the condi- 
generally prevalent. Wholesalers say that their 
iries for carloads this week are almost as heavy as 
’ were in the middle of January and that a substan- 
‘ial gain in values has been scored. In many in- 
‘tances quotations that were sent out in January and 
had been turned down or ignored have been accepted 
‘pon reeent advices but local wholesalers have gener- 
ally refused to accept orders on figures made thirty 
‘lays ago. The belief is gaining ground in sash and 
‘loor cireles here as elsewhere that the advance already 
secured will be maintained and that a steady market is 
‘ssured for the spring business. 
* * * 
_ The window glass outlook remains encouraging even 
in the face of the failure of the manufacturers to get 
together. The movement while it lasted stimulated 
buying materially and the abandonment of the deal has 
hardly sueceeded in deflecting the upward trend of 
values. Stocks of window glass in manufacturers’ 
hands have been moving briskly toward the jobbing 
Warehouses and the stocks of the latter in turn have 
been greatly “reduced by a steady consumption, unusu- 
ally heavy in volume for this season of the year. A prom- 
inent authority in window glass circles is. quoted as 
Saying that no such movement as has occurred in win- 





dow glass since the first of the year has been observed 
for twenty-five years previously. The American Win- 
dow Glass Company reports the shipment of fully 120 
carloads of window glass each week during the last 
fortnight and prices appear to be firmly established. 
It is reported that two new window glass factories are 
to be erected shortly at Los Angeles, Cal. 
* * 7 


The door factories at Buffalo, N. Y., that are depend- 
ent on local custom are running at a moderate rate, but 
report comes of an unusual amount of work to figure 
on, much more in fact than was in sight at this time 
last winter. Everything points to a rush as soon as 
spring shall open, which may not be far away. A city 
sash and door man was lately called on to duplicate an 
order for millwork furnished last April and it was 
found that it would be necessary to ask more than 20 
percent advance over the old prices. Under a big 
demand in the Buffalo market for a better class of 
door, the price of the veneered doors is such that they 
are taking the place of pine doors to a great extent. 


* oa * 


The sash and door factories at St. Louis, Mo., are 
having a fairly good trade. Business is not as good, 
however, as it was seme few weeks ago, though the 
manufacturers are not making much of a complaint. 

* * * 


At Los Angeles, Cal., prospects are that this month 
will be a record breaker in the demand for sash and 
doors. Not only is an enormous demand evident for 
projected buildings, but the call is heavy for build- 
ings started last month or earlier and which are just 
being closed in and are ready for the millwork. There 
is a continued increase in the demand for fir doors, 
in stock sizes from the north as well as special de- 
signs made at the local factories. As has been noted 
several times, the fir door trade is increasing heavily 
and dealers claim that it is possible to sell even low 
grade doors of that variety for the cheaper class of 
houses, when only a few months ago no fir doors were 
wanted except of the best grade and style for the more 
pretentious dwellings and the better class of business 
structures downtown. 


Prospects are for the heaviest season this summer 
that the factories of Minneapolis and St. Paul have 
ever known. A. number of building enterprises in 
Minneapolis have been put under way and architects 
and contractors report an unprecedented activity. Cold 
weather has caused some cessation of operations and 
the factories are not rushed as they were with special 
orders, but they are turning out stock sizes to meet 
spring demand, which is prospectively large. 

* * * 

Kansas City sash and door men say that the mill- 
work business is better than ever before so early in 
the year and they are preparing for an unusually busy 
spring season. The mills are running and the indica- 
tions are that they will run steadily through the entire 
year, as apparently nothing can retard the big build- 
ing movement at Kansas City. Windows and doors 
have been advanced twice this month; a new discount 
ecard was put out February 6 raising beth doors and 
windows several points over the previous going prices, 
and on the 12th another card was made effective 
quoting windows at 80 percent and doors 70 percent, 
raise of one point on each. Jobbers here do not look 
for much business for a while, as most dealers bought 
on the low prices, but are figuring on a satisfactory 
spring demand. 

* > ” 


The situation in New York and vicinity continues 
strong, with no indication of a falling off. Every 
dealer reports more business under way than can be 
comfortably taken care of and local mills are doing a 
large percentage of work which usually falls to west- 
ern jobbers, but because of congested conditions at 
manufacturing points several local salesmen have re- 
ceived instructions to accept only the most urgent 
orders. One large dealer reports that his mills are sold 
away ahead and even though extra facilities have 
been added to mill equipment it is impossible to keep 
pace with the demand. All classes of millwork were 
never in better demand and sash, especially, are un- 
usually firm, it having been stated that orders for sev- 
eral thousand pairs of sash have been turned down be- 
cause it is believed the market must advance, 
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MASTERY OF TRAFFIC DETAIL (CONCLUDED FROM THE FRONT PAGE). 


general development of the properties, which is the 
plan he has had in mind from his assumption of his 
office and which involves no possibility of anything 
like consolidation, nor have the companies anything of 
the kind in contemplation. 

In his relations with his new associates Mr. Biddle 
is most happy. He has been vice president of the 
three companies a little over a year. He did not 
expect to find it necessary to make a change in any of 
their officers and in no case has he been disappointed. 
He finds that all have in view the one object of the 
best interests of the properties and all he expects from 
any subordinate is the best of which he is capable. 
If he should find a subordinate unfitted for the par- 
ticular work in hand he sees that the subordinate is 
educated to it or is transferred to other duties. The 
welcome accorded Mr. Biddle upon his assumption 
of his new office was most cordial and that spirit still 
obtains. Everything possible has been done for his 
comfort and general satisfaction. To quote his own 
words: ‘*There has been no friction from the day I 
came here, and from the president down through the 
officers of the various departments everything has 
been pleasant. They have all done what they could 
to support me, absolutely, and it is all particularly 
gratityving.’’ 

Mr. Biddle’s ceaseless attention to and the high 
valuation he always has placed upon detail were evi- 
denced throughout his quarter of a century’s connec- 
tion with the Santa Fe road. He knows that system 
better than does the villager the streets of his little 
town, for Mr. Biddle sees beneath the surface and 
grasps relative considerations. And he is acquiring the 
same familiarity with the roads of whose traffic he 
recently took charge. Indeed, with one of them he is 
thoroughly acquainted, for the St. Louis & San Fran- 
cisco was once a part or operated under the direction 
of the Santa Fe. When he became identified with the 
Santa Fe it had a main line from Atchison to Pueblo 
and the Kansas City, Eldorado and Wichita branches, 
approximately 750 miles; the mileage now is 
about 850 and at one time—when the _ Frisco 
was a part of the system—it was about 10,- 
000. Mr. Biddle has seen the western country 
develop from the Great American Desert to a 
prosperous and thriving territory and he has been 
afforded opportunities for observation that were wide- 
spread and unusual. Ile recalls that when the Santa 
Ke road was started down into New Mexico—in the 
late ’70s or early ’S0s—there were no others in that 
country than Mexicans and an occasional white cattle 
or sheep man or mining man and practically no settle- 
ment between Santa Fe and Prescott. He has seen 
that country develop until today it has a few towns of 
from 5,000 to 10,000 inhabitants and scores of others 
of less size, all prosperous and progressive; and in 


that development he was necessarily a by no means 
small factor. 

Much that is attractive encompasses great traffic 
problems. With all the talent, experience and honesty 
that can be brought to bear upon them mistakes are 
inevitable, and these have to be corrected as soon as 
possible. The study is a fascinating one. Mr. Bid- 
dle has seen an extraordinary evolution in the hand- 
ling of traffic, from the old conditions under which it 
was simply a question of what a man would be willing 
to pay for the transportation of his freight, from the 
time when the railroads might or might not have a 
tariff or schedule covering a freight rate, from the 
time when freight was handled only by special agree- 
ment, to the methods of the present time. He has 
seen and has mastered the details of the changes that 
were made necessary by the different ways of handling 
traffic, from the hit or miss way of doing business to 
the systematized methods in all departments that pre- 
vail today, when traffic handling has become an exact 
science—in everything except the making of freight 
rates, which never has been and probably never will 
be resolved into exact methods, for no fixed rules for 
its guidance have been devised by railroad talent nor do 
they seem possible. 

Naturally so minutely posted a man as Mr. Biddle 
is well acquainted with the evolution of rolling stock 
that has taken place in the last quarter of a century. 
He recalls that he had been with the Santa Fe per- 
haps a year when it: possessed its first 28,000-pound 
coal carrier, then considered a ponderous monster and 
the biggest thing of the kind that ever had been seen 
in that country. Prior to that 24,000 pounds had been 
the maximum capacity of a coal car. The average 
loading today of a coal car is about thirty-five tons 
in the western country; in Pennsylvania and the east 
it may average forty tons. Stock cars in the old days 
were 28 feet long; now they are 36. The maximum 
box ears twenty-five years ago were 28 feet long, with 
capacity of perhaps 24,000 to 26,000 pounds; today the 
average loading of lumber ears is about 55,000 pounds. 

The three great roads under Mr. Biddle’s charge con- 
stitute a magnificent system. For it is claimed that 
it serves a more diversified territory, connects with 
more different railroads at various points, in some re- 
spects has more complications connected with it, than 
perhaps any other in the country. It has gateways 
at New Orleans, St. Louis, Memphis, Birmingham and 
all the way up the Mississippi river to St. Paul and 
the Canadian line. It is an enormous property and it 
has inealeulable capabilities in the way of develop- 
ment and encouragement of business on its own lines 
and those tributary to them. The Rock Island is 
building 150 miles of road in Arkansas, known as the 
Little Rock & Southern, and has acquired the Arkansas 
Southern from Eldorado down through Ruston. These 


roads are being connected and will be parts of the 
Rock Island system eventually. The Chicago & East- 
ern Illinois is one of the greatest coal producing roads 
in the west and has great possibilities in other direc 
tions. The St. Louis & San Francisco traverses, 
through some of its greatest cities, some of the richest 
territory in the United States, and the whole system 
has almost unexampled promise before it. 

Great thrift is everywhere evident over the lines 
of the three roads. In their cities and towns the 
population is increasing at a phenomenal rate. All 
throughout Kansas, Oklahoma and Indian Territory 
settlement is increasing amazingly. Even down through 
the old ‘‘panhandle’’ of Texas, once regarded as hope 
less of improvement, land thrown on the market a 
few months ago is being bought and settled rapidly. 

Mr. Biddle is a good example of good citizenship. 
He is of that class of men who do good things fo: 
the benefit of their community and do them well ani 
in generous measure. He has been a citizen of Chi 
cago since 1889 and here he has a charming home at 
4531 Greenwood avenue, one of Chicago’s most exclu 
sive and attractive residence districts. His family 
consists of his wife, who was Miss Ella Frost, whom 
he married in Beloit in 1880, and three sons—Robert 
Charles, aged 22, a student of electrical and mechan 
ical engineering; Wheldon Frost, aged 19, at school at 
Andover, Mass., and Walter Coffman Biddle, aged 14, 
a pupil of a Chicago school. Mr. Biddle is decidedly 
domestic in his tastes and finds his chief pleasure in 
his home, but is more or less actively a member of the 
Chicago Athletic, the Kenwood and the Midlothian 
clubs. He is an attendant of the Kenwood Evangel- 
istic church. On the rare occasions when the exac 
tions on his time and attention will allow he indulges 
in fishing and golf, for he is a lover of outdoor life 
and sports of all kinds. He aims (but not always 
with good exhibitions of marksmanship, owing to lim 
ited opportunities) to spend two short periods each 
year in fishing in the Wisconsin lakes. 

The man who is selected to preside over the traffic 
department—the revenue producing part—of three 
great systems of railroad embracing a mileage of 15, 
500 and traversing sixteen states and territories must 
necessarily be one thoroughly equipped for the part, 
and that fitness in such a relation involves a compre 
hensiveness beyond the ken of the average man. It is 
no exaggeration to say of one discharging such duties 
that in intelligence, broadness of mentality, experi 
ence and exhaustive grasp and executive ability he 
must vastly surpass the average business man. Sucli 
a one the owners of the Chicago, Rock Island & 
Pacifie, the St. Louis & San Francisco and the Chicago 
& Eastern Illinois railroads have discovered in Mr. 
Biddle, and they are to be congratulated on their dis 
covery of their efficient third vice president. 





GEORGIANS AND OTHERS CONSIDER THE ADOPTION OF UNIFORM GRADING RULES. 


Interstate Saw Mill Association Members in Conference—Export Lumber Particularly Under Discussion—Definite Action Deferred to Next Week. 


MosILE, ALA., Feb. 13.—The Georgia Interstate Saw 
Mill Association held a meeting in the auditorium of 
the Saint Andrews’ hotel, Mobile, Ala., February 13, 
with a large attendance of representative mill men 
from the Mississippi Lumbermen’s Association and 
many of the most prominent manufacturers of the 
Gult coast present. The following attended: 

J. Wills Stephenson, general manager Hand Lumber Co., 
Bay Minette, Ala. 

I’. KE. Park, president Mason Lumber Co., Gandsi, Miss. 

I’. IE. Waymer, Jacksonville, Fla. 

W. D. Harrigan, Scotch Lumber Co., Fulton, Ala. 

Alfred R. Sax, president Sax Lumber Co., New York and 
Savannah. 

Tred. Herrick, Scotch Lumber Co., Fulton, Ala. 

J. I’. Cleland, Hattiesburg, Miss., Chicago Car & Lumber 
Co., Chicago. 

Martin Lindsay, Lindsay Lumber Co., Pollard, Ala. 

A. M. Ranney, Alger-Sullivan Lumber Co., Century, Fla. 

W. T. Brock Lumber Co., Waubeck, Ala. 

Arthur G. Cummer, Cummer Lumber Co., Jacksonville, Fla. 

E. J. Allen, V. P. Gress Manufacturing Co., Hattiesburg, 
Miss. 

E. V. Spear, Marbury & Spear Lumber Co., Marbury, Ala. 

R. H. Paul, East Coast Lumber Co., Waterton, Fla. 

J. F. Wilder, Epps, Miss. 

A. Brock, Brock Lumber Co., Waubeck, Ala. 

H. M. Graham, Stuart Lumber Co., Brinson, Ga. 

F. McCullom, J. E. North Lumber Co., Bond, Miss. 

William B. Stillwell, Southern Pine Co. of Georgia, 
Savannah, Ga. 

N. D. McClure, McClure Lumber Co., Wagar, Ala. 

G. M. Luce, K-C Lumber Co., Lucedale, Miss. 

S. Hunt, Chicago Lumber & Coal Co. 

A. L. Chamberlin, Silverthorne & Co., Mobile, Ala. 

W. A. Shipman, D. C. Bacon Lumber Co., Brushy. Miss. 

A. N. Breaky, Stearns & Culver Lumber Co., Bagdad, Fla. 

T. Van Colvin, Anchor Saw Mill Co., Ellisyille, Miss. 

W. W. Cleveland, McIntyre Lumber Co., Jackson, Ala. 

A. 8. Buckwalter, Lyndon Lumber Co., Wingate, Miss. 

J. I. Green, W. F. Green Lumber Co., Leaf, Miss. 

Edward F. Henson, Henson & Pearson, Philadelphia, Pa. 

Charles Ross, Stone & Hinckley, Cincinnati, Ohio. 

Vv. P. James, James-Sumrall Lumber Co., Whitesand, Miss. 

W. C. Rodgers, Hattiesburg, Miss. 

William R. Meakert, Creola Lumber Co., Creola, Ala. 


Mulford Varker, Ellisville Lumber Co., Ellisville, Miss. 

I’. H. Kaupp, Kaupp Lumber Co., Shubuta, Miss. 

Thomas J. Aycock, Aycock Bros. Lumber Co., Aycock, Fla. 

J. H. Kennedy, Yellow Pine Mfgrs. Co., Hattiesburg, Miss. 

Robert Arnold, Clyde, Miss. 

W. S. Glenn, Lowery Lumber Co., Ellisville, Miss. 

E. C. Harrell, secretary Georgia Interstate Saw Mill As- 
sociation, Tifton, Ga. 

George K. Smith, secretary Yellow Pine Mfgrs. Associa- 
tion, St. Louis, Mo. 

This meeting was probably the most notable ever 
held on the Gulf. Prosperous business conditions 
seemed to act as a tonic and much interest was mani- 
tested. New blood is coming to the front on the Gulf 
coast and the lumber frade in all its branches is feel- 
ing the effects of this new life. 

The meeting was called to order at 10:30 and Vice 
President Stillwell nominated Gregory M. Luce as 
chairman, but Mr. Luce declined in favor of the gen- 
tleman who nominated him and Mr. Stillwell took the 
chair. 

Mr. Stillwell stated that he had been in the lumber 
business for forty years and had had a good deal of 
experience in association work. He said that the 
average life of an association in the south was from 
one to three months. The visitors, he said, had come 
to have a heart to heart talk with the manufacturers 
on the Gulf. 

Uniform Rules. 

George K. Smith, secretary of the Yellow Pine Man- 
ufacturers’ Association, St. Louis, Mo., stated that 
he took a peculiar pleasure in coming to Mobile to- 
day. He advocated one set of rules and said that 
his association had formed an export department; 
that the business had drifted around to where there 
were three sets of rules and he strongly advocated 
that one set be adopted for the entire export busi- 
ness. 

Mr. Stillwell spoke of the hard time the Atlantic 
coast mills had to get their rules adopted; Mr. Camp 


advocated uniform rules and Mr. Ranney stated that 
all rules should be uniform. Thus it seemed that the 
main object of the meeting was to get uniform grades 
that would cover the entire pitch pine producing te) 
ritory. This one set of rules would cover the entir 
south and, whether the buyer be from Rotterdam or 
from New York, he could buy lumber on a grade an! 
could get it whether it was shipped from Savannah 0! 
Galveston. 

The new rules recently adopted by the Yellow Pin 
Manufacturers’ Association seemed to meet with muc! 
favor. These rules were described at length. Th 
grade now going to South America came in for a goo! 
deal of discussion, Mr. Stillwell drawing some con 
parison between the Atlantic coast and the Gulf mills. 

Mr. Ranney, who was of the committee to get ul 
new rules, said that they were similar to those 1 
vogue on the Gulf coast but they had not yet touche 
sawn timber. Mr. Stillwell stated that the Georgi 
mills will not cut the old 1903 grades at any pric 
Mr. Ranney advocated a separation of rules for th 
export and coastwise trades and Mr. Graham pleade 
that prices be uniform, whatever the rules. The que: 
tion of freight rates out of the Gulf and south Atlan 
tie ports came up for discussion and Mr. Luce sal 
that this feature would have to be taken into con 
sideration when making prices for the Atlantic an 
Gulf. Mr. Sax and Mr. Hinson spoke of condition 
obtaining in the east. 


Committees Appointed. 

The following committees were appointed: 

Inspection—G. M. Luce, N. D. McClure, A. W. Rane) 
W. A. Shipman, Arthur C. Cummer. . 

Prices—F. E. Waymer, W. W. Cleveland, J. H. Kenneds 
E. V. Spear, H. M. Graham. 

A recess was taken until 3 p. m. 

Upon reassembling the committee recommended tha 
the Georgia rules of 1905 be adopted. In the matte! 
of prices the matter was reported on and suggestions 
made, but definite action was deferred until the next 
meeting, which will be held at Jacksonville, Fia., 
February 20. ; 

After some discussion the meeting adjourned and 
the thanks of the visitors were expressed by Mr. 
Stillwell for the hearty welcome extended these vis! 
tors, 
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REALM OF THE RETAILER. 


Saley’s Impressions of the Big Nebraska Annual—Enthusiasm Over the Meeting Place and the Exhibits—A Contrast in 
Courtesies to Newspaper Men—How Omaha Lumbermen Entertained—Individual Estimates of Nebraska Trade— 
Conditions Generally Regarded as Most Favorable—Business in the State’s Metropolis. 


A Retail Association Meeting That Takes the Bakery. 

We must throw up our hats for Nebraska, and we 
cannot toss them too high. On the great convention 
course the name of the nag that first came under the 
wire is Nebraska. It was a dark horse, as much as a 
100 to 1 shot. When the train was whirling me from 
the east to the Nebraska metropolis I would have 
wagered any odds that the meeting of the Nebraska 
Lumber Dealers’ Association, in Omaha, would be a 
good meeting—just a good meeting—that’s all, as 
that is the kind of meetings the association has held. 
jut no precedent indicates what is coming. A prece- 
lent is of the past, while the present may rise up and 
knock the socks off anything that has been before. 
This comparison is not with the meetings of the 
Nebraska association alone but with the meetings of 
all the associations. In numbers the meeting has been 
uutranked time and time again, but with numbers the 
uutranking business must cease. By virtue of the 
interest shown by those present, the excellence of 
the exhibits, the facilities provided for the comfort 
of those who were in attendance, those who have fol- 
lowed conventions will testify that this meeting shot 
straight to the front. Personally I never before felt 
so much regret at seeing a convention brought to a 
close. The meeting should have lasted three days in- 
stead of two. So great an educator was it that three 
days would have been little time enough. D. 8. Hutch- 
ison, with the Nashville Hardwood Company, of Nash- 
ville, Tenn., a highly intelligent gentleman and one 
who knows what woods are, expressed surprise at the 
nature of the exhibit. ‘‘It’s great,’’ said he, ‘‘all the 
interests being brought together in this most effective 
way.’’ Tf I am not mistaken it was Senator Fries 
who said that there were no better facilities for study- 
ing the uses of western woods at the Portland exposi- 
tion than here. 


Where the Meeting Was Held. 


For years the lumber and allied industries have had 
exhibits in the lobbies and the rooms of the hotels 
which were the headquarters of the associations, but 
last year the Northwestern engaged a floor of the 
great Hennepin county court house, in Minneapolis, 

order that the exhibitors might have plenty of room 

1 that the different interests might not be separated 
s had been the case when they were on the various 

rs of a hotel. At the time of the Northwestern 

eting the mercury was low, the hall was cold and I 
uld say that the dealers as a whole did not take the 
rest in the exhibits that the conditions would 

varrant. Perhaps this lack of interest was natural. 
ny of the members of the Northwestern association 

1 not broken away from white pine. They were be- 
ine very comfortably provided with stock. But this is 

‘ar later and the complexion of the lumber industry 
changing fast. A burning question with the 
braska dealers is, ‘What shall we sell—lumber 
from the south, the Pacific coast, or that produced mid- 

' to the coast? Considering price and the cost of 

usportation where do our interests lie??? And at 

meeting they were trying to get light on this 
stion. The innovation of the Northwestern showed 

way, however, and, as initial undertakings do, 
dered it the easier for the officials of the Nebraska 
eciation to carry out the plan more perfectly. 

This meeting was held in the Auditorium, a new 
iding that when completed will have cost $275,000. 
seating capacity is 6,500 and 9,000 persons have at 
time been under the roof. The great and popular 
ots of the town are consummated here. It is where 
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the horse shows have been held. These days the income 
from roller skating is $350 a day. Not long hence 
Bernhardt will be seen here. It was not so easy to get 
the great hall for the lumber convention, but as it was 
built by a stock company and blocks of the stock are 
held by Omaha lumbermen it was secured. The build- 
ing occupies a half block and is 135 by 230 feet. The 
main floor is 92 by 185 feet and this was occupied by 
the exhibitors and in addition were about twenty ex- 
hibits in the first tier of boxes. All told there were 
fifty-four exhibits, the general appearance of the main 
floor being similar to a like space that could have been 
surrounded by a chalk mark in the forestry building at 
the St. Louis exposition. I think I spoke to at least 
twenty exhibitors about the price they paid for space 
and to a man they were satisfied, calling it most rea- 
sonable. For the smaller spaces $5 was paid and no 
exhibitor told me that he paid more than $25. In one 
of the hotels this season an exhibitor who occupied a 
room with a bath connected paid $20 a day and out- 
side of the association season I have occupied rooms in 
this same hotel which in every respect were as good as 
this one, and all that I was asked was $2.50 a day. 
There are hotel men who, if they had had charge of the 
renting of this Auditorium on this occasion, would 
have retired rich. 
Prominent Exhibits. 

Some of the displays were especially fine. As a 
utility exhibit that of the Adams & Kelly Company 
could hardly be excelled, the booth being constructed 
of the products of the factory. The walls were of 
doors with 2 border of leaded windows and grillwork 
over them. The columns in front were elegant and im- 
posing. George H. Kelly had personal supervision of 
the exhibit. 

It was remarked by many that the display of M. A. 
Disbrow & Co. was as fine as a fiddle. Here too the 
walls were set with doors. There were potted plants in 
profusion, a piano, a table from which carnations were 
dispensed and in one corner a big punch bow! kept full 
of lemonade—or frappé as it would have been called 
in polite society. There might have been a small 
pine stick in it—I don’t know as to that. At times 
music was furnished by a violin and cornet with 
piano accompaniment and we would forget ours¢ives 
and slide along the floor for a dozen feet or more in 
a clumsy sort of waltz. M. B. Copeland was in charge 
of this exhibit and the arrangement surely gave evi- 
dence of an artistic taste. 

The Humbird Lumber Company’s bungalow was unani- 
mously admired. It was built at the mill of the com- 
pany at Sand Point, Ida., and shipped in the knock- 
down. In size it is 18 by 36 and was made of Idaho 
lumber. It was bought by Gould Dietz for $100 and 
will do service on the grounds of a hunting club. Thirty 
minutes after it was sold a bid of $200 came for it. 
O. B. Franks, custodian of the Auditorium, told me 
that he had five propositions from people to buy it for 
them, but it was gone before he knew it. This little 
advertising scheme must have cost the Idaho company 
nearly $1,000 and I asked one of the men if it paid. 
‘*T should say yes,’’ he replied. ‘‘Our sales have 
been heavy and some of the lumber is going where 
Idaho lumber never has been before.’’ Alongside the 
bungalow, in a cage, was the cinnamon bear that a year 
ago the company gave to the Nebraska excursionists 
on their trip to the coast and which afterward was 
presented to the Omaha park authorities. He is known 
as the Humbird bear. Platt Walker thought that he 
was so tame he could be petted and as a result he car- 
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ASSOCIATION. 


ried back to Minneapolis a scratch on his hand. EF. T. 
Chapin, sales manager, was the highest in command. 
Mr. Chapin had with him the salesmen who will cover 
this territory: J. A. McCampbell, known as ‘‘ Jack’’— 
who introduces himself as ‘‘ Billy’s brother’’—who will 
make his headquarters in Lincoln; C. R. Cushman, 
Grand Island; 'T. W. Vickers, Fargo, N. D. The com- 
pany went on the principle that while it was doing the 
thing it would do it well. And, by the way, Billy Me- 
Campbell, one of the best sash and door salesmen that 
ever traveled, is now in the west establishing a line of 
retail yards in the interest of the Huttigs. 

The Miracles had a cement brick factory running 
full blast and during the two days made enough brick 
with which to build a meeting house. You probably 
have observed that people are pleased to see things go 
—anything in the way of machinery attracts their 
attention—and there was hardly a minute without its 
crowd to see the brick roll out. Ralph Miracle said 
his tongue was sore talking cement products, but as 
he booked several sales he would try to endure it. 

Dealers Acting Their Part on a Stage. 

The sessions of the meeting were held on the im- 
mense stage, 56 by 130 feet. The curtain was of 
course dropped, still the noise to some extent filtered 
through. This noise was not of a prohibitive nature, 
yet it was unpleasant. I know of no other feature 
of the convention that could be criticized in the least. 
Secretary Critchfield thought that the attendance at 
the sessions was as large as at former meetings. I was 
on the floor of the Auditorium most of the time and 
it was noticeable that during the sessions there was 
not a large number of dealers around the booths. 

There were no executive sessions, the meetings being 
open to all, with a standing invitation for the outside 
world and the newspapers thereof to come in. I do 
not remember having visited another convention at 
which was held no executive session. Very much un- 
like the condition was this than that which ruled 
four or five years ago, when my brother scribbler 
‘*Kit’’ and myself would have been excluded from a 
session for the reason that we represented lumber 
newspapers, could some of the members have had their 
way. J had been connected with retail associations 
before these men who objected to our presence knew 
what such associations were, had enjoyed the confi- 
dence of the association officials everywhere but here, 
had worked for the upbuilding of the associations and 
didn’t know how beastly fighting mad I could get in a 
minute until a move was made to throw us out. We 
plainly told them there would be a hot time in the old 
town. I remember how ‘‘Kit’’ arose on his high 
heeled shoes and said in a voice that could have been 
heard in the next block: ‘*Don’t you think for a 
minute that we will not know what is done in this 
meeting. We will find it out and, having done so, we 
will give it to the world, every word of it.’’ Then we 
went out and stuck big feathers behind our ears and 
Jaid on war paint an inch thick. In the meantime the 
meeting was given to reconsidering. A. Barnett 
turned loose his oratory in our behalf, others followed, 
and the few fellows who had been eating pickles and 
unripe apples and because they had pains wanted to 
raise the devil with others were snowed under. This 
is referred to simply as an episode to illustrate what a 
wide difference there is between a desire to close the 
doors against everbody and to open them to everybody. 

But I want to say this about that noise that came up 
to the stage from the floor—if that is all we will have 
to contend with and the conventions next year and 
the next and the next shall be as good as the one 
just closed we will all be there and bow to the supreme 
executive ability and good taste of the association of- 
ficials. The whole thing was so near perfect that I 
don’t know if it had not been for that little noise it 
might have taken wings and flown skyward. 

The Omaha Lumbermen as Entertainers. 

With a miss last vear on account of a conflict of 
dates I have attended the Nebraska convention for 
several years and have wondered in advance what 
change the next time the Omaha dealers would ring on 
their entertainment features. This we have learned— 
every time they will do things as others would not do 
them. You may have been told what they did this 
year; yet possibly you have not been. In the middle 
of the Auditorium floor they surrounded a space 36 by 
60 feet, inside the railing they spread rugs, had easy 
chairs and sofas in profusion, and there was even a 
Turkish corner where the ladies could rest, or the gen- 
tlemen could enjoy their cigars. There were stationery, 
a stenographer who worked for anybody who said the 
word and, for aught I know, free postage stamps. 
Perhaps half a cord of cigars furnished by the dealers 
went up in smoke. In one corner was a punch stand 
presided over by a gentleman of color who was kept 
busier than two clocks and who said his arms ached 
handing out the glasses. Eighty-five gallons of punch 
were dispensed, and let me tell you it was punch. It 
was the kind of punch that puckers a fellow’s lips and 
that will gently punch back if he drinks too much of 
it. Frank Colpetzer was official punch inspector and 
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woe unto that magnificent punch bowl if he had found 
too much adulteration in it, for he would have kicked 
it over the fence. He said he would. It was punch 
that was up to grade. Then in the middle of the after- 
noon the sandwiches were brought in—bushels and 
bushels of them. Both the punch and the sandwiches 
were made by the caterer of the Commercial Club—and 
maybe you remember that one year the Omaha dealers 

ok off our halters and turned us loose in this mag- 
nificent club house up on the hill. The expenses of 
this ‘‘at home’’ feature in the Auditorium were paid 
by the Omaha dealers. They said: ‘This is our town 
the retail dealers are going to visit and we are going 
to entertain them.’’ Not a cent was accepted from 
representatives of outside concerns, notwithstanding 
they wanted to chip in and help the thing along. Here 
Was a resting place, a little oasis, a garden of Eden 
some said who reveled among the punch and cigars, 

















AN EXAMPLE OF POSSIBILITIES IN CEMENT. 


was absolutely free to all. Then on Wednesday 
night the Omaha dealers did not forget to give a the- 
ater party that came near bulging the sides off the 
Orpheum, 

rhere were fifty-three visiting ladies and Thursday 

ernoon D, C, Bradford gave them tickets to the Bur- 

ul theater and in addition to every lady he pre- 

sented a fine bouquet and a Roman gold scarfpin con- 

ing the faces of two ladies and set with three small 
iamonds in a way to represent a diamond necklace. 

So much comfort and entertainment was to be had in 

e Auditorium that the ladies were constantly in 
evidence. They were mingling with us fellows all 
the time and as a consequence we kept as straight as 

< line. 

Concerning Trade and Other Matters. 

Trade has been more than normal with V. S. Hall, 
if Bladen. At his two yards he has good stocks. The 
turmers are talking about building. 

Thus far this winter business has held up remark 

y well with A. Woodward, of Winside. He has been 
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nable to get prices to correspond with the advances 
the wholesale market, however. 
Daniel Burke, of Ord, felt under obligations for a 
suggestion that was made in this department three 
irs ago and which he followed. Trade has been 
wood, but it is letting up. Good barns will go up in 
\Ir. Burke’s territory in the near future. He sold a 
ouse bill for $1,000 just before he left home. The 
jal business has necessarily been slow. 
David City has 2,500 population and three yards, 
- of which is owned by W. A. Wells, who says he is 
jing a good deal of figuring. The farmers figure all 





THE HUMBIRD DISPLAY OF IDAILO WOODS. 
ver the country, the stock papers to which they sub- 
scribe containing ads of lumber dealers who sell to con- 
sumers. David City is seventy-eight miles from Omaha 
and the dealers there must compete with Omaha prices 
right along, 

H. Seiffert, of Avoca, Iowa, has had a fair trade 
and he calls the outlook for 1906 promising. His 
stocks are good, but he finds it difficult to get lumber. 
Under no circumstances would he call the attention of 
—e to the advance in the price of building mate- 
rial, 

l‘ormerly A. Schumacher was at West Baden and 
Hale, Iowa, but now he is managing a yard for Erick- 
son & Chevalier, in Campbell, Neb., that went in last 
July. Business couldn’t be better and it promises to 
continue so, 

At the sixteen yards of the Barnett Lumber Com- 
pany, with headquarters at MeCook, A. Barnett says, 
trade has been better than for the last three or four 
years. It has been a good winter for building Mr. 
Barnett has big stocks. In the southern and south- 


western portions of the state new yards are going in 
and when business shall slack up, as some time it must, 
there will be a surplus of yards. Mr. Barnett is on 
the dividing line between yellow pine and fir. 

Notwithstanding that Tom Mahony, of Greeley, is 
out of the retail business he could not resist the temp- 
tation to come and mix with his colaborers once more. 
Mr. Mahony was the first president of the association 
and also its third. At the first year’s meeting of the 
organization three dealers were gathered and at the 
second meeting twenty-four. This sturdy association 
man has been putting his money into Washington 
timber and he says that without consulting him Jim 
Hill has built a railroad right through his trees. ‘‘ By 
the holy sailor,’’ Mr. Mahony says, he doesn’t know 
why Mr. Hill did it. He thinks Hill took liberties 
with him, the fact that the road boosted the price of 
his timber being another matter. 

P. MeIntosh, of Juniata, estimates that 35 percent 
of the lumber sold by him is yellow pine, the remainder 
coming from the west. The farmers have all kinds of 
money and can build if they get their heads set in that 
direction. They are tickled with the high price of 
wheat, but high priced lumber is a horse of another 
color. 

J. T. Shearon, of Fairbury, thinks that his shed, 
which was built on the ground occupied formerly by 
the John W. Barry shed, beats the old one. The fire 
wiped out the original poetry of Mr. Berry which was 
inscribed on the side of the shed and for this it cannot 
be forgiven. The new shed is 72 by 130. Trade is 
better and better every year and the outlook never 
was better. 

Things are jumping at Holdrege, the home of C. A. 
Galloway. The town has a population of 4,000 and 
last year 140 residences and several business houses 
went up. As many as forty dwellings are planned or 
in course of building now. Mr. Galloway is emphatic 
in the opinion that the price of material will not phase 
building. Up to six months ago 65 percent of the 
lumber used was yellow pine, while now the percentage 
is reduced to 40, the 60 percent coming from the west 
coast. 

In the vicinity of Central City, 8S. D. Ayres’ business 
town, there was an excess of rain, hence crops were 
rather below an average. The principal crop is corn 
and the feeding interest is heavy. Mr. Ayres thinks 
that the way for the retail dealer is not to talk high 
prices. He would rather that the carpenters and con- 
tractors do the building, in which event the farmers 
have little occasion to become acquainted with values. 
Mr. Ayres’ son, George M., who has charge of the 
Ayres’ yard at Archer, also was at the meeting. 

For some reason it is impossible for the old black 
cow to get out of the limelight. The hotel at which I 
stopped, the Millard, was filled with stock breeders who 
were holding a convention and in my little talk at the 
Auditorium that shook the building I told them that 
not one of these stockmen had a cow that began to be 
as famous as mine; that about three weeks ago I re- 
ceived a letter from Hamburg asking about her health 
and that I would challenge all the stock breeders gath- 
ered to show one iota of evidence that any foreign 
country cared the snap of a finger about the health of 
their cows. With all her fame, however, I can see that 
she has started toward the way of all the living. She 
must be a baker’s dozen years old, which is a good age 
for a cow that has shouldered as much responsibility as 
she has. I was perfectly willing to get her some 
false teeth, but it is impossible to get new insides put 
into her. 

If we all took the interest in Hoo-Hoo that Lew 
Wentworth, Vicegerent Snark for this district, does 
the members of the order would in number resemble 
the stars. In getting ready for the concatenation that 
was pulled off at this meeting Mr. Wentworth in 
structed his traveling men that for the time being 
their prime interest should be in Hoo-Hoo, the selling 
of posts and lumber cutting little figure. 

Scores of you dealers have met John W. Lloyd, of 
St. Paul, who represents the Barrett Manufacturing 
Company, and if you don’t say he is a mighty fine 
looking man I shall have little respect for your judg 
ment. Well—well, I suppose I may as well say it and 
have it done with—would you guess that he would be 
taken for me? But that’s what he was, these peo- 
ple who made the mistake thinking I had parted with 
my mustache. I am too modest to say much on this 
subject, but you ask Mr. Lloyd if it wasn’t precisely 
the way I have stated it. I think’ Mr. Lloyd is one 
of the best looking men in the whole country. 

I was so glad to see A. H. Weir with regained 
health that the trade he was having was of secondary 
importance. He came pretty near going across and if 
he had the community would have lost a loyal citizen 
and Hoo-Hoo a lover. He tells me that Lincoln is 
growing and it looks as if business will continue. 
Several blocks are going up, but the bulk of building 
is of first class residences. 

With O. Oliver, of Hastings, trade has been fair, 
but nothing to what it once was owing to the fact 
that the territory is more limited. The past year 
the most of the lumber he sold went to the country, 
but the farmers are talking high prices of building 
and will wait a while. Three-quarters of the stuff 
sold by Mr. Oliver comes from the west. Hastings 
has a population of 12,000, several wholesale houses 
and the finest high school building in the state outside 
of Omaha, 

Ong is a short and old name for a town, but that is 
it, and V, Robb says that the farmers complain of high 
prices, bat he hardly thinks that on that account build- 
ing will be curtailed to any great extent. 

Alexander Johnston, of Cross & Johnston, with five 


yards, one of them in Vicksburg, Miss., and headquar- 
ters at Ragan, has had a good trade at all his points. 
For two years crops have been excellent and the out- 
look for building is good. Mr. Johnston has aimed to 
advance his prices in accordance with wholesale values 
and says there is less complaint among his customers 
than there was when lumber was $10 a thousand 
cheaper than it is at present. No white pine from 
the north comes to his Nebraska yards now and has 
not since C. Lamb & Sons, of Clinton, Iowa, closed 
up. His stock is divided about equally between yel- 
low pine and west coast lumber. In the southwestern 
part of the state several new yards have gone in. A 
good elass of barns is going up, the bills selling for 
from $600 to $700 each. The firm has a bank in 





THE ADAMS & KELLY COMPANY'S DISPLAY 


Ragan. Eighteen years ago Cross & Johnston bought 
the townsite and the place now has 240 inhabitants, 
counting from nothing a gain of 13 and nearly a halt 
vearly. 

J. C. Fyfe, representing the Rust-Owen Lumbe 
Company, so closely resembles Secretary Critchfiel« 
that frequently he was taken for the secretary. 

‘*Kit’’ came on from the classic shades of Evanston, 
Ill., tu see his old friends of the state and to mak: 
new ones and when we met in the lobby of the Paxto: 
there was a love feast. When he had started for tli 
Auditorium says I: ‘‘Kit, are we going in the right 
direction???’ ‘*I don’t know,’’ says he; ‘‘I only 
know I am going with you and I don’t care if we g 
straight out on the prairie.’’ ‘‘Ditto, Kit,’’ says | 
From the convention he went to Lincoln to make 
brief visit to his son, who is taking a course in fo! 
estry at the state university. I wish I was as goo 
a man as is my brother scribbler ‘‘ Kit.’’ 

Several of the dealers in Jown towns across tli 
muddy Missouri attended this convention, among then 
being IF. Brandon, of Sidney. Mr. Brandon has thre 
yards and thinks there will be considerable fan 
building this season. Collections are good. M 
3randon gives no long time credits without interest 
His lumber is worth money and he would as _ soo! 








THE DISBROW EXHIBIT OF MILLWORK. 


think of lending his money without interest as sel 
ing his lumber on long time without it. 

W. W. Cameron, of Chester, is an exact picture « 
Rockefeller before the latter took to a wig. At tl 
show where the girls cavorted and kicked Mr. Can 
eron, Billy Barns, ‘‘Kit,’’? myself;and several of th: 
other boys were in the front row. Kit’’ and I don’! 
plead guilty as yet, still our hair gradually is falling 
falling like the autumn leaves, and possibly a doze 
years hence we may not be able to outraik them. 

A. B. Francis, with yards at Ponca and Newcastle, 
the former a town of 1,200 population, has had 
good trade. The corn crop was good, buf it is not 
moving. Owing to the warm winter it has, not dried 
out fit for shipment. A large amount of building 1s 
not looked fer this season, 

 Ookune x 
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FINANCIAL DIFFICULTIES CONFRONTING TWO HARDWOOD CONCERNS. 


the Courts—Creelman Lumber & Manufacturing Company, of New Orleans, Adjudged Bankrupt. 


J. M. Smith Lumber Company, of Nashville, in 


A brief telegraphic news item was published February 15, 
indicating bankruptcy proceedings in the United States 
courts at Nashville, Tenn., Monday last, against the John 
M. Smith Lumber Company, of that city. The statement 
was made by its president, John M. Smith, that from $274,- 
000 to $290,000 of the company’s paper had been dis- 
counted. Mr. Smith announced that as far as he was con- 
cerned much of this paper was unauthorized and that the 
real liability of the company was about $80,000. 

The facts regarding the history of the John M. Smith 
Lumber Company and its troubles, as the LUMBERMAN ascer- 
tains, are as follows: 

John M. Smith, of Dickson, Tenn., formerly lumber in- 
spector for John B. Ransom & Co., of Nashville, who as a 
lumber buyer on commission and otherwise has acquired a 
capital of $10,000, began shipping lumber on his own ac- 
count under the name of John M. Smith and also for the 
account of Perkins & Pettibone, of Louisville, Ky., the lat- 
ter concern advancing its paper, which was used to make 
payments on lumber purchased, and dealings of considerable 
amount resulted. 

In January, 1905, the John M. Smith Lumber Company 
was formed, taking over the assets of John M. Smith, the 
Southern Hardwood Lumber Company and Card Bros., all 
of Nashville. It purchased about ten acres of ground in 
West Nashville on which are a small planing mill and 
offices and began doing business as the John M. Smith 
Lumber Company, with John M. Smith as president; P. L. 
Perkins, of Perkins & Pettibone, vice president, and F. W. 
Pettibone, of the same firm, secretary and treasurer, other 
stockholders being H. C. Card, W. B. Leeds, W. T. Crotzer 
and Harold Patterson. This concern. was continued a few 
months with varied success, F. W. Pettibone attending to 
the finances and John M. Smith doing the buying and other 
outside work. 

Early in the spring of 1905 F. W. Pettibone telegraphed 
l’. E. Creelman and F. M. Creelman, of Chicago, who were 
at that time creditors of John M. Smith and Perkins & 
Vettibone, to come at once to Louisville for a conference. 
At that conference it was shown that unless $25,000 was 
raised quickly Perkins & Pettibone and the John M. Smith 
Lumber Company would be obliged to go into the hands of 
i. receiver. The Creelmans agreed to raise the money 
and did so by using the paper of Perkins & Pettibone and 
he John M. Smith Lumber Company, which paper has been 
renewed from time to time. 

In the summer of 1905 F. W. Pettibone, representing the 
John M. Smith Lumber Company and Perkins & Pettibone, 

ame to Chicago and succeeded by representations, since 
found to be literally inaccurate, in inducing F. M. Creelman 
o accept the stock of the John M. Smith Lumber Company 
ind his personal note for $30,000 if Mr. Creelman would 
ndeavor to finance the concern through its troubles. F. M. 
Creelman reluctantly consented and the John M. Smith 
Lumber Company was reorganized by the election of John 
M. Smith as president, F. W. McMullin vice president and 
J. B. Ramshaw secretary and treasurer, Mr. Creelman re 
aining 40 percent of the stock and the other men 60 per- 
ent. The assets of the company were inventoried by Petti- 
vne and the statement was made that the John M. Smith 
l.umber Company was indebted to Perkins & Pettibone in the 
mount of $60,000, which statement was to be justified or 
therwise by public audit of the books. 

Since that reorganization, rearrangement and contract 
ntered into by F. M. Creelman—accepted, he states, on the 

ipulation that the above suggested public audit of the 

‘ohn M. Smith Lumber Company should be accomplished— 

hat company has been financed by Mr. Creelman and that 

nancing has been for the benefit of the John M. Smith 
umber Company, F. M. Creelman discounting its paper 
nd his own paper to the extent of about $130,000. 

Since that contract was entered into the public audit 

is been completed; it required nearly two months and an 
xpenditure of $2,300. When completed it showed that 
nstead of the John M. Smith Lumber Company owing Per- 
ins & Pettibone $60,000 it owed them only $28,000 and 
hat Perkins & Pettibone had therefore been overpaid $32,- 

00. In other words, their claim was legitimately $28,000 

nstead of $60,000, which amount had been paid over to 

iem on their representation that it would be found cor- 
ect. Since this discrepancy was shown by the public audit 

\lr. Creelman insisted on F. W. Pettibone carrying out a 

ortion of their agreement and contract which had been 

‘nade in writing between them and which was to the effect 

hat when the public audit was completed, if it showed that 
ess than $60,000 was due Perkins & Pettibone from the 

John M. Smith Lumber Company, Perkins & Pettibone would 

ay into the treasury of the John M. Smith Lumber Com- 
pany the difference between the amount actually found to 
be due and the $60,000; namely, as since has been shown, 

552,000. A demand was duly made on Perkins & Pettibone 
that they turn over to the treasury of the John M. Smith 
Lumber Company $32,000 which the public audit showed to 
be due. This they declined to do and Mr. Creelman refused 
to go further in financing the John M. Smith Lumber 
{ ‘ompany. 

A week ago a hasty conference was called at New Or- 
leans, where F. M. Creelman, F. E. Creelman and some of 
their associates were engaged in some important work con- 
nected with the F. E. Creelman Lumber & Manufacturing 
Company’s interests in Louisiana. At that conference 
Il’. E. Creelman, his son and his attorney were present with 
the representatives of the John M. Smith Lumber Company. 
The Smith concern claimed at that time a quantity of its 
paper was out for which it had never received any returns. 
This was admitted by Mr. Creelman, who turned over the 
paper referred to and then demanded of Perkins & Pettibone 
that they pay $32,000 into the treasury of the John M. 
Smith Lumber Company. This they again declined to do. 
I’. M. Creelman then proposed to and did deliver to the 
attorney for the John M. Smith Lumber Company, who was 





at the conference, all of the stock of the John M. Smith 
Lumber Company which he possessed, to be held by the at- 
torney as trustee, and also a note for $30,000, originally 
given him by F. W. Pettibone, of Perkins & Pettibone. This 
note was turned over to the attorney to be collected and 
the funds held in escrow until any and all obligations of the 
John M. Smith Lumber Company and Perkins & Pettibone 
had been paid and for which they claimed they had received 
no value. Also it was conditioned that, when the obliga- 
tions had been paid, the excess proceeds of the $30,000 note 
were to be paid to F. M. Creelman. With this agreement 
the J. M. Smith Lumber Company thought it could finance 
itself and the officers and stockholders returned to Nash 
ville. A very short time thereafter it was readily demon- 
strated that they were not in position to finance the com- 
pany and hence the announcement at the head of this 
article, credited to Mr. Smith, president of the company, and 
confirmed by the action of the court, that they were in 
financial difficulties. 

The LUMBERMAN cannot at this writing give further de 
tails, but it would seem likely that had the $32,000 that 
was overpaid by the John M. Smith Lumber Company to 
Perkins & Pettibone and which was not due them, as was 
shown by the public audit, been paid to the Smith com 
pany the latter would have been able to continue business. 

It is believed, however, that the business has not been 
profitable and that the concern has made little or no money 
since its inception, as it started out with the combined lia 
bilities of the John M. Smith Lumber Company, the 
Southern Hardwood Company and Card Bros., in addition to 
the alleged $60,000 of liabilities of Perkins & Pettibone, 
the weight of which assumed burdens and of the large 
interest accounts carried on seems literally to have com- 
pelled the collapse. 





BIG HARDWOOD HOUSE PRESSED FOR FUNDS. 

Early this week it was apparent, because of the gossip 
that was heard among lumbermen who were particularly 
observant, that a crisis, temporary though it was likely to 
be, would occur in the affairs of the Creelman Lumber & 
Manufacturing Company, of New Orleans, La., which con- 
cern was formed last year, taking over the business of the 
F. E. Creelman Lumber Company, of Cairo, Ill., with yards 
at Cairo and mills at Baton Rouge; the Krotz Manufac 
turing Company, at Melville, La., with 30,000 acres of 
timber lands and modern mills; the Florida Lumber Com- 
pany, of Montgomery, Ala., with 21,000 acres of timber 
lands in Alabama and five mills, and the Melville Box & 
Lumber Company, Melville, with 10,000 acres of timber 
land and thoroughly equipped mills. At the time of the 
consolidation of these various companies the prediction was 
made that the F. E. Creelman Lumber & Manufacturing 
Company would be one of the largest hardwood lumber con- 
cerns in the United States and that its output would aggre- 
gate 40,000,000 feet a year. These, with other companies, 
were owned and controlled by F. E. Creelman. 

Late last year Mr. Creelman purchased the Krotz Manu- 
facturing Company of Louisiana, with mills at Melville, La., 
and created the F. E. Creelman Lumber & Manufacturing 
Company, which concern embraced all the others named. 
The new concern presented a statement to the world show 
ing that its estimate of its assets was in the neighborhood 
of $1,000,000. The liabilities were about $500,000. It was 
therefore organized under the laws of Louisiana with a 
capital of that amount, its officers consisting of F. E. Creel- 
man, of Chicago, president; C. W. Anderson, jr., Melville, 
La., vice president; C. S. Creelman, New Orleans, La., vice 
president; W. C. Taylor, Cairo, Ill, secretary, and G. S. 
Edmonson, Chicago, treasurer, 

Directors included C. W. Anderson, New York; J. E. Defe 
baugh, Chicago; W. H. Eagan, Chicago; F. E. Creelman, 
Chicago, and G. 8. Edmonson, Chicago. 

Of the board of directors formed each was a stockholder 
for but a small amount, the directors chosen being personal 
friends of the chief owner of the business. The stock was 
practically owned by F. E. Creelman, who had operated 
under various names the companies named, whose affairs 
had been absorbed by the F. E. Creelman company. 

In forming this organization under the laws of Louisiana 
Mr. Creelman had in mind a plan, as he now states, for a 
bond issue which would have absorbed the liabilities of the 
combined concerns and which would have placed them in 
position to carry on the extensive business he had in con 
templation and with ample capital to do so successfully. 
The organization’s mills have been operating ever since and 
are running at this time—five in number. During last 
month, it is stated, they cut something like 2,500,000 feet 
of hardwood lumber. 

But it appears that the concern was not to have smooth 
sailing and is now in financial difficulties, a crisis having 
arisen, as intimated, when the City National bank, of Cairo, 
Ill., and the Enterprise Savings bank, of the same city, 
and Paul H. Noyes, an attorney of Chicago, Thursday of 
this week filed a petition for a receiver in bankruptcy in 


the federal court before Judge Wright, of Urbana, IIl., for. 


the aforesaid F. E. Creelman Lumber & Manufacturing Com- 
pany, alleging preferences had been made by the company 
to three creditors in amounts of from $1,200 to $2,000 each 
in the shape of payment on its paper, and apparent lack 
of ability to pay other obligations due the aforesaid peti 
tioners. Inasmuch as this company owns valuable property 
in Louisiana, Mississippi, Arkansas and Missouri applica- 
tions have been made in these various states also for an- 
cillary receiverships, all of the proceedings having been 
precipitated by the action of the Cairo and Chicago cred- 
itors mentioned. 

The apparent cause of the F. E. Creelman Lumber & 
Manufacturing Company's difficulties, to go back to the 
previous statement, was its failure to float a bond issue for 


a large amount upon its recently acquired Louisiana prop 
erty and some coincident heavy losses in trade. In re 
sponse to an appeal to the United States court, as men 
tioned, Judge Wright named D. 8S. Lansden, of Lansden & 
Leak, Cairo, Ill., as receiver, and late Thursday evening 
a telegram to the AMERICAN LUMBERMAN intimated that 
Hi. C. Bartlette had been appointed ancillary receiver at 
Montgomery, Ala., for the company in that state, the latter 
being cashier of the Merchants & Planters National bank 
of Montgomery. . 

As nearly as could be ascertained from the best available 
authority it is thought the assets of the F. E. Creelman 
Lumber & Manufacturing Company, if properly handled 
and the company wisely managed through the receiverships, 
will be worth nearly $1,000,000 and that the liabilities 
direct and by indorsement, will approximate $400,000, 

The company’s assets, as indicated, are largely in excess 
of its liabilities, but are in such shape that they are not 
easily convertible into cash. Its creditors are practically 
all banks and so far as known are disposed to enter into 
some sort of arrangement whereby a reasonable extension 
may be granted. The company is running five saw mills 
and doing a satisafctory and profitable lumber business It 
is engaged in filling large railroad contracts and it is 
thought its troubles are only temporary. 

The impression prevailing in regard to the company’s 
counection with certain other companies, coupled with 
obligations outstanding in connection with several of its 
customers who could not promptly meet their obligations. 
and the close money market conditions in Chicago and other 
financial centers made it impossible for it to obtain the large 
amount of money it required in view of the extensive oper- 
ations conducted and the unexpected failure of the bond 
issue which it had contemplated were troubles enough. It 
is stated that one-half of the bonds which were planned for 
issue had been engaged but that certain circumstances over 
which the company had no control caused a postponement 
of the issue, hence its immediate embarrassment. 

One thing is assured, and the AMERICAN LUMBERMAN is 
justified in making this statement because of the search 
ing inquiry it has made of the principals in this case: 
There will be no preferring of one creditor over another, 
notwithstanding the allegations which were made by the 
petitioners who feared that they would not fare as well 
in the payment of obligations due as some of the others 
and who accordingly instituted the proceedings which cul 
minated in the receiverships. The LUMBERMAN is informed 
that the payments referred to were only payments made in 
the regular course of business, but the company claimed 
that to continue further would only augment its difficulties 
and after careful analysis of the case the court made the 
order in bankruptcy and the appointments referred to. 

It was stated Thursday that creditors representing over 
60 percent of the entire liabilities suggested their willing- 
ness to grant an extension to the company and proffered 
their assistance in inducing if possible other creditors to 
take the same course. A meeting of the creditors will be 
called by the company in a few days, or as soon as an in- 
ventory of all of the assets and a statement of the lia 
bilities can be prepared. 

It should be said that F. E. Creelman, who owns nearly 
all of the stock of the company, the directors and a few 
others being very small stockholders, is not in the hands of 
a receiver as an individual and does not contemplate this 
condition. However, he says that while he personally is 
liable for only a small proportion of the company’s indebt- 
edness he is willing to use any and all of his means in 
paying any obligation of the company as far as possible. 


PAPAS 


A CLUB HOUSE OF TWO COUNTRIES. 

W. G. Hollis, secretary of the Northwestern Lumber- 
men’s Association, Minneapolis, Minn., returned this 
week from Cuba. He left for the south with the party 
of Southwestern association excursionists, but remained 
ten days after their return for a more thorough study 
of the island. Mr. Hollis was accompanied by his 








THE TRANSPLANTED HOUSE OF HOO-HOO 


wife and a number of other’ friends who greatly en- 
joyed their outing. He attended the Lllinois association 
and participated in its deliberations before going home. 

Among the attractions which claimed the attention 
of Mr. Hollis and his companions on their recent visit 
to Cuba was the reconstructed, rejuvenated House of 
Hoo-Hoo, which was located on the exposition grounds 
at St. Louis during the Louisiana Purchase Exposition. 
It was rebuilt just outside of Havana, where it is used 
as a public house. 
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SEMIANNUAL MEETING OF RETAIL LUMBER DEALERS OF TWO TERRITORIES. 


Characteristic Address of the President—Conditions as Viewed by the Secretary—Proceedings in Full of a Wideawake Conference. 


OKLAHOMA Ciry, O. T., Feb. 10.—The semiannual 
meeting of the Twin Territories’ Retail Lumber Deal- 
ers’ Association, held here yesterday and today, was 
by far the largest, most enthusiastic and best conven- 
tion ever held by this, the greatest district association 
in the country. The attendance exceeded the expec- 
tations of even the most sanguine and the close at- 
tention given to the business sessions showed how 
deeply alive to the importance and value of associa- 
tion work are the wideawake and enterprising lumber 
dealers of the twin territories. The advance guard 
of the dealers began to arrive during Thursday, Feb- 
ruary 8, and by that evening the lobby of the Thread- 
gill hotel was fairly crowded. A majority of the 
wholesalers and manufacturers who had exhibits and 
headquarters at Kansas City during the convention of 
the Southwestern Lumbermen’s Association were on 
hand at Oklahoma City and the hotel lobby was dee- 
erated with the signs of the various exhibitors. Every 
train arriving during the morning of the 9th delivered 
number of representatives and by 2 o’clock, the 
time set for the first session, 300 or more visitors were 
in the city. 

President Leeper’s Address. 

The meetings were held in the lodge room of the 
Fraternal Orders of Elks, at Main street and Broad- 
way, and promptly at 3 o’eclock February 9 President 
J. G. Leeper called the first session to order. Presi- 
dent Leeper—who, by the way, makes an ideal pre- 
siding ofticer, being a ready talker and having a talent 
for saying witty as well as interesting things—after 
welcoming the delegates to Oklahoma City in a grace- 
ful manner delivered the following address, which was 
frequently applauded: 

It is my pleasure to bid you welcome to Oklahoma City, a 
city that stands with no superior on the American continent 
as being one of hospitality, and 1 recognize the fact that 
while we feel we are doing you honor it is nevertheless true 
that you are honoring Oklahoma City. ? 

Gentlemen, your presence is conclusive evidence that there 
is never a time in the life of a lumberman that he is not 
ready and willing to lay aside the cudgel of big profit and 
loss and have what is termed a “good time.” ‘This, gentle- 
men, is what I bid you do, bearing in mind that you are 
here for a double purpose: ‘To ascertain by the work of 
your combined brains how and when the lumber business 
can be conducted so that it will render a fair remuneration 
for the capital invested and the talent applied and to ascer- 
tain how you can best protect your personal interests and 
stand between the manufacturers, the railroads and your 
customers. 

You know a lumberman stands today accused by the 
world as being the encourager, creator and promoter of the 
great octopus that is giving the lawmakers of America 
hours of deep study. Your motive today is to show to the 
world that it is not the intention of lumbermen in any 
respect to become, in part or parcel, a member of the physi- 
eal construction of this great octopus. 


A Prediction. 


Now, gentlemen, a little diversion, in which I beg to say 
that I am proud I am president of an association composed 
of business men who are part of the history of what, in the 
near future, will be the greatest state in the American union 
of states, and if you will allow me to delve a little into 
the future I believe I can prove to you that the lumberman 
will be registered as being the man to whom the great 
development of Oklahoma Territory is much indebted, for 
it was his capital, with his kindness and consideration 
of the conditions that prevailed sixteen years ago, which 
enabled the tenant of the dugout, the shack and the tepee 
to become the owner of the fine farm home, the red barn 
and the paling fence in what is called the agricultural sec- 
tion of our country. 

You will bear me out in the assertion when I say to you 
that the gentleman who was so fortunate as to fall heir 
to 160 acres of land donated by our government was when 
he received this gift almost penniless, and had it not been 
tor the material man he would have felt almost disposed 
to deed the gift back to Uncle Sam, ‘thank him for his kind- 
ness and go back to his old home in the States. But as it 
is he remained here, contended with the elements and todav 
is proud of his possession, and in every instance you will 
tind that he is Joyal to your country. I hope that you will 
not feel as though the commonwealth of our state owes 
you anything for this so called charitable act of yours; for, 
possibly, while you were straining your credit in order to 
grant the accommedations that this country then demanded 
you have placed this beneficiary upon a lifetime obliga- 
tion to you. But you should not claim it, for he has pros- 
pered and so have you. Honors are even and he stands 
ready today to purchase your goods and wares and you 
stand ready to supply them. 

A Satisfactory Membership. 

Our association now numbers about 250, which means 
250 yards and not 250 proprietors. It further means that 
the wealth of 250 members will compare with that of almost 
double the number engaged in other lines of business. This, 
as you know, leads the outside world to believe that a busi- 
ness where one man owns and controls as much as two 
men in ‘other lines must be a graft. You will bear me out 
in the assertion that if the accuser will think for a moment 
he can readily explain why this applies to the lumber busi- 
ness. Generally in all other lines of business what is 
known to the bookkeeper as the fixture account is almost 
equal -to what the lumberman needs for capital. As an 
illustration, take as a comparison the hardware business; 
to open a $10,000 hardware stock will require, if you are 
the proprietor and owner, a storehouse that will cost pos- 
sibly one-half the amount of the merchandise, while in the 
lumber business the fixture account for a $10,000 stock of 
lumber need not exceed $1,000. Then, again, there is never 
a season for the lumber business, and a yard opening Janu- 
ary 1 starts business at once—to use the common phrase, 
from the jump—while in other lines it requires weeks and 
months to equip one for business. 


The Good Old Days. 

I believe a brighter future awaits the lumbermen of our 
country. While we are but 16 years old by calendar we are 
to all intent and purpose 50 years old in business methods, 
and it is true that it now requires almost $2 to where five 
years ago $1 would do the work of equipping a lumber 
yard, and all of this leads me to believe that the lumber 
business has a brighter future. I with my limited knowledge 
can remember when $1,000 was ample capital to start what 
we term a good country lumber yard. Lumber was a drug 
on the market. The millman had lumber but no money. 
His terms of sale never were asked. Send him your order 
and assure him that you had the money to pay the freight, 


he would ship you so freely that you would almost be com- 
pelled to sue out an injunction to stop the rush. The Red 
Book was unknown. Close inquiry as to your paying quali- 
ties was never minutely made. In fact, your name was 
practically all the millman was particular in getting, and 
then your part in the undertaking was to keep your freight 
paid and remit when it suited you. But today the lumber- 
men’s terms of purchase are more rigid than in any other 
line; 60 or 2 off does not apply to anything but diamonds 
and lumber. A few days ago, while listening to a conver- 
sation between a traveling man and a merchant, I heard 
the traveling man say: “Will date October four months.” 
This was Latin to me, but upon making inquiry I found 
that the goods were shipped in July but billed October and 
given 6 off for cash. After returning to my humble home 
I said to myself: “If the millman would make these terms 
to me I would have strings of yards in Oklahoma that 
would make the eyes of our large line yard men turn green 
with envy!” 

_And it will not do to kick too hard on the present terms 
of sale and the restrictions demanded by the manufacturers, 
for if they continue to have such prosperity in the future 
the time may come when they may be asking you to pay net 
cash on arrival of the car. 

Wisdom and Common Sense. 

_ Now, gentlemen, go to your homes with the full determina- 
tion that you will hold your goods for a profit. ‘Take your 
competitor in as a_partner, not in reality, but divide the 
profits with him. You must let him make some money if 
you expect to. Remember when you dispose of stock you 
must replenish, and when this keen valuation committee 
meets it says “sweeten up,’ then raises the list a dollar, 
for all stocks are broken. You know the old business say- 
ing, “Quick sales and small profits.” This will not hold 
good unless this valuation committee will go to Europe in- 
stead of St. Louis. Keep your goods or get your profits. 
No man is entitled to and would enjoy prosperity more than 
the lumberman. 

I hope to meet you all in Shawnee and we will have 
such a time as will make the man who is 40 years old 
feel that he is 25, 

Other Speakers. 

W. D. Frantz, of Enid, vice president of the associa- 
tion and a brother of the newly elected governor of 
Oklahoma, was ealled upon. He spoke briefly, giving 
the members good advice and admonishing them to 
take an active interest at all times in their associa- 
tion. 

Secretary Harry A. Gorsuch, of the Southwestern 
Lumbermen’s Association, was introduced, but begged 
to be excused, stating that he had been requested to 
speak in the executive session and would defer his ad- 
dress until that time. 

Lee Van Winkle, a former mayor of Oklahoma City 
and a prominent lumberman, was introduced. He 
stated that the president had requested him to talk 
of Oklahoma City and its greatness but had left him 
nothing to say, as he had already told it all. Mr. Van 
Winkle remarked that the average consumer seemed to 
lave an idea that the retail lumber dealer always 
makes a large profit when in fact the lumber business 
is conducted at a considerably smaller percentage than 
is almost any other business; that these facts should 
be made public and the world at large understand that 
the retail lumber dealer is neither a magnate nor iden- 
tified with any trust; that if all dealers would tell their 
customers the plain truth and take them into their con- 
fidence, pointing out to them the small margin on lum- 
ber as compared with other commodities, there would 
be a change of sentiment. 


Profit Sharing by Millmen. 


J. R. Moorehead, of Lexington, Mo., a former presi- 
dent of the Southwestern Lumbermen’s Association, 
who had been invited to attend the meeting, was in- 
troduced as one of the orators of Missouri. He said 
that while in Kansas City in attendance at the con- 
vention of the Southwestern Lumbermen’s Association 
the directors of the Commercial Club of that city in- 
vited the directors of the Southwestern Lumbermen’s 
Association to an elaborate noonday luncheon at the 
Baltimore hotel and he supposed that all they had to 
do was to go there and eat. After coffee had been 
served the president of the Commercial Club made a 
brief address and called on T. H. Rogers, of Okla- 
homa City, the newly elected president of the South- 
western Lumbermen’s Association, to respond. Mr. 
Rogers arose and said he was not in the habit of mak- 
ing speeches and that Mr. Moorchead would make a 
speech for him. Mr. Moorehead concluded that Mr. 
Leeper had fallen into the same habit. Continuing, 
Mr. Moorehead said that he had read in a magazine 
that N. O. Nelson, of the N. O. Nelson Manufacturing 
Company, of St. Louis, had for several years made it 
a practice to distribute 25 percent of the net profits 
of the company to his empioyees. During the past 
year he had made so much money that he gave 12% 
percent to his employees and distributed another 121 
percent to his customers. It was possible the yellow 
pine people are figuring on doing the same thing, as 
they are getting their prices so high that the retail 
dealer is able to make very little profit and it may be 
that they are going to turn philanthropists and give 
the dealers their profit in a lump at the end of the 
year, in the way of a distribution similar to that made 
by Mr. Nelson. 

P. T. Walton, of Guthrie, whom Mr. Leeper suc- 
ceeded as president and who was ill in Colorado at the 
time of the July meeting of the Twin Territories’ As- 
sociation, held at Tulsa, was present and looking well 
after his trip. He was introduced but asked to be 
excused, stating that he had some matters to bring 
before the convention at a later session. 

T. H. Rogers, of Oklahoma City, president of the 
Southwestern Lumbermen’s Association, was present, 
but was unable to deliver any address owing to poor 
health. Mr. Rogers was taken quite sick Monday, 


February 5, and was hardly able to be present at the 
meeting. 

James E. Gatewood, of St. Louis, was introduced. 
He congratulated the association on its growth and 
splendid showing and spoke of the great enterprise of 
the people of the twin territories and the vast re- 
sources of this fertile country. Mr. Gatewood spoke 
briefly on the good work inaugurated by President 
Roosevelt relative to the endowment of a chair of 
forestry and his strong stand relative to action for 
the preservation of the forests. 

George Pratt, of Dailas, Tex., without whom no meet- 
ing in the territory would be complete, was called 
upon. He said that after laboring for four days help- 
ing President Leeper prepare his speech he felt that 
he had done enough and asked to be excused from 
making further remarks. 

Met L. Saley, of the AMERICAN LUMBERMAN, was on 
the program for an address, but was unable to be pres- 
ent, thereby causing considerable disappointment 
among the delegates, most of whom know him person- 
ally and were anxious to have him with them at this 
meeting. 

By this tiine it was about 5:30 p. m. During the 
session the versatile president had introduced each 
speaker in a novel and entertaining manner, frequent- 
ly interspersing his remarks with some of the vast 
fund of good stories which he has on tap, and the 
various talks were of such interest that no sign of 
restlessness on the part of the audience was mani- 
fested. 

It had been on the program that the executive ses- 
sion would be held at 7:30 that evening, but it was found 
that the lodge room could not be secured and on mo- 
tion of Mr. Rogers the meeting adjourned until 10 
a. m. the following day. 


SATURDAY MORNING SESSION. 


On calling the meeting to order Secretary J. E. 
Marrs read his report, which on motion of Mr. Rogers 
was accepted and a vote of thanks was extended to 
the secretary for his able paper, which was as fol- 
lows: 

Secretary Marrs’ Report. 

As secretary of the Twin Territories’ Retail Lumber Deal 
ers’ Association I suppose it is expected that I should 
make some kind of a report at this, the semiannual meeting 
of this association. On account of other pressing matters 
I have not found time to go into an extended report, but will 
note a few things which will be of interest to those who 
are allied with the lumber business. 

The past year was one of general prosperity, and, with a 
few exceptions, each of us has shown profits accruing, and 
this year promises even better results notwithstanding the 
fact that increased capital is necessary in the handling of 
our business. ‘The year just passed brought many surprises 
in the way of prices and the condition of the market was 
just the opposite to what it usually is at the holiday sea- 
son, and we found instead of a weakness an unusual adher 
ence to the list, even after the largest and most general 
advance of the year. While to many the rapid and material 
increase in prices seemed unfair and arbitrary to the retail 
ers, if the conditions which brought about these prices 
are carefully considered one must. say—to his own con 
science if not to the world—that thé trouble is not so much 
with the manufacturers of different materials as with us as 
retailers. Just now it is popular to say that only com- 
modities which increase rapidly in price are surrounded by 
influences which if indeed are not a trust resemble one very 
closely. The facts are that everyone who studies the lumber 
business knows that it is a business peculiar to itself and 
very unlike almost any other industry in that there are 
hundreds of small concerns and many large ones that do 
not belong to any association and which from their very 
nature cannot be controlled, which are getting good round 
prices for what lumber they can produce. The reason fo! 
this is apparent—the law of supply and demand—and jus! 
as long as the demand shall exceed the supply so long will 
high prices rule; stocks we find badly broken and mills not 
wanting business because they cannot promise prompt 
shipment. 

To Assure Adequate Profits. 


And now, getting back to the proposition of what the 
retailer must do to feel that his business is sharing in thr 
general prosperity, there is but one course to pursue and 
that is to get more profit a thousand under present condi 
tions. When we paid $26 for star finish we said: “W: 
can get but $30 for finish because the trade will not pa) 
more and it will stop building’; when it costs us $28, $5!) 
and $35 we said the same thing. Now we have been com 
pelled to advance our prices as shown and still the trade i- 
taking our goods with just as much satisfaction as it div 
when prices were much lower, but our percent is lowered 
each time wholesale prices advance. 

Don’t you think it would be business to say we must hav: 
20 percent or 25 percent gross from our business and ge 
it regardless of what the wholesalers get for their product: 
We must do it or retrograde. A dry goods merchant would 
not sell you an article from his store for 10 percent gross 
profit, when he has figured that he must have 20 percent to 
make any money, simply because he has paid more for th: 
article and is afraid you won't buy if he adds the usua! 
percent. Oh, no! he will simply add the 20 percent and 
the price is so and so and you buy. The same must apply 
to the lumber business and the sooner we make up our 
minds this way the sooner we will find that the average 
buyer is not influenced by the few extra dollars in the cost 
of a building, and the man who is not willing for you to 
make a fair return on your investment does not usually buy 
much lumber anyway. 


Real Association Object. 

It is surprising to note the progress of association work 
in all lines, and we find rapid strides in our own industry 
much to the benefit of those affiliated with an association of 
the character of this one, which, as you all know, is no! 
for the purpose of getting together to raise prices, although 
the betterment of our financial condition, in the long run, 
is what we are after. The first business of a local associa 
tion is to have its members get together and become ac- 
quainted, and when this has been accomplished the hardest 
part of the work is done. I know this will sound strange to 
many who have conceived the idea that an association should 
do this and do that with local disturbances and poaching. 
An association, if you take an interest in it, will make you 
friends with every other member and when you go home om 
this meeting and find a bill from your newly made frien 
B’s territory you will remember that you met B at Oklahoma 
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City, that you sat next to him at the banquet and in the 
assembly room and that he was an awfully nice fellow and 
deserves to have his own trade at good profits, and the result 
is you won’t cut the bill but you will drop him a line and 
say: “Jones was over here this morning and wanted to 
buy a bill of lumber from me; says you want to rob him and 
he is going to buy of me even if I sell at same price you 
offer, but my price is so and so and I think I have figured 
him back home, where he belongs.” 

Now, wouldn’t you feel good after writing that kind of 
a letter? and you would have good reason to believe you 
would get the same kind of treatment from him if the 
opportunity offered. ‘hen, you see, you have realized one 
of the cardinal principles of this association, made B your 
friend and at the same time made him and yourself money 
ind done no wrong and violated no law of your land. 
Doesn't that sound nice? ‘Try it. 

Our local association, although the largest one in exis- 
tence at this time, does not attempt to handle all its matters 
alone but works in conjunction with the Southwestern Lum- 
bermen'’s Associaion, the strength and effectiveness of which 
you are acquainted with, it having at this time over 2,000 
members. Working, as we do, with them affords us in 
addition to our own power whatever power they possess. 
Our affiliation with the larger associations is the most effec- 
tive because they take deep interest in all our affairs, as is 
evinced by the head officers coming many miles at their own 
expense to be with us in our meetings. 


Increase the Membership. 

The Twin Territories’ association has great possibilities 
ind an effort should be made to increase the membership. 
\t present we have a paidup membership of 182. While 
ve have had at one time a membership of about 300 many 
have gone out of business and we haven't gone after new 
members as we might have done; the result is decreased 
membership. As stated on a previous occasion, there are 
ibout 600 dealers in the two territories and if effort was 
nade we should have no trouble in making 500 of them 
nembers of this association, and with such strength we 
would accomplish much more than with our present member- 


ship. Your secretary asks that before our next annual meet- 
ng each member try to secure at least one new member. 
Our association is unlike those associations which have 


paid secretaries to work constantly for membership and keep 
p interest in general, so it devolves upon each individual 
nember to do what he can to get his neighbor to join us, 
nd when he shall come to our city to attend meetings we 
elieve he will not regret baving cast his lot with us. 


Finances. 
Since our last meeting collection certificates........$226.00 
Amount paid to secretary as per vouchers.......... 100.30 
Balance remitted treasurer..........cccccc.00. $125.70 


A Good Lien Law. 


P. T. Walton, who was chairman of the legislative 
ommittee, which worked ably and successfully during 
ihe last session of the Oklahoma legislature for the 
idoption of a lien law and a reciprocal demurrage bill, 
made a Jengthy and interesting address in which he 
ommended the work of the local association and sub- 
nitted a full report of the work of the legislative 
ommittee in the lien law matter, stating that while 
in one or two minor particulars it was not entirely 
satisfactory it was in the opinion of the committee 
me of the best lien laws in the United States and far 
effective and protective than the lien laws of 
nany of the states. 

Mr. Walton’s report was on motion accepted, and a 
sing vote of thanks was given the committee. 


more 


The Association a Labor Union. 
L. C. Boyle, of Kansas City, Mo., a former attorney 
eneral of Kansas and in addition to being one of the 
ading lawyers of Kansas City is directly interested 
the retail lumber business, being a stockholder in 
T. H. Rogers Lumber Company, was introduced. 
‘ delivered a comprehensive address somewhat simi- 
r to the one he delivered at Kansas City but go- 
¢ more into detail. 
Mr. Boyle pointed out the desirability of taking the 
iblie into confidence and educating the consumer as 
the real objects of the retail associations; to show 
e consumer that it was a strictly legal body and 
rectly the opposite of a trust or combination. Mr. 
‘yle pointed out that it was entirely legal for the 
tail lumber associations to operate provided no force 
coercion was used. The millman, said Mr. Boyle, 
a brigand who will ship to consumers. The associa- 
ion has a right to notify members of that fact, giving 
‘ie actual circumstances of the shipment, but the sec- 
tary has no right to ask the members not to deal 
ith such a mill. He has a right to call the attention 
the members to the action of the millman and must 
eave the rest entirely to the good sense of the mem- 
ers. 
Illustrating his point he stated that the laboring 
man has a right to strike individually or collectively 
not satisfied with the treatment of his employer; 
‘hat the laboring man has a perfect right to say to his 
low laborer ‘‘I hope you won’t work for this com- 
pany, as it is not treating us right.’’ He has a per- 
fect right by moral suasion to induce his fellow to as- 
ist him in righting his wrongs. He has no right to 
use force or coercive influence to force his fellow la- 
borer to go on strike against his own free will and 
accord. Mr. Boyle spoke for possibly a half an hour, 
but his hearers were loath to have him stop, pronounc- 
ing his speech the clearest and best exposition of its 
kind on association work they had ever listened to. 
Mr. Frantz moved a rising vote of thanxs to Mr. 
Boyle, which was given with a will,‘ and he was re- 
quested to draft up at some later date the gist of his 
remarks in writing so that they might be printed and a 
copy forwarded to all of the lumber dealers in this 
territory that they might in turn place the true asso- 
ciation principle before the public through their local 
newspapers. Mr. Boyle has consented to do this in the 
near future. 
At 12:30 the meeting adjourned until the afternoon. 


SATURDAY AFTERNOON SESSION. 


As usual the crowd was slow in assembling after 
luncheon, and it was 3:30 before the meeting was 
called to order. President Leeper called Vice Presi- 
dent Frantz to the chair, stating that he wished to do 


some talking from the floor, and also that as Mr. 
Frantz would likely be the next president of the asso- 
ciation it would be well for him to get into the har- 
ness and accustom himself to the arduous duties of 
presiding over a lumber convention. 


The Treasurer’s Report. 
G. D. Rohr, of Kaw City, treasurer of the associa- 
tion, read his report, as follows: 


Balance on hand July 22, 1905..... 


$256.71 


Received from J. E. Marrs, secretary, to February 7, 
RRR IS seen rane reper tenner Pacer ae ; 226.00 
0 ee ee ee . $482.71 


Disbursements since the previous meeting. 149.30 


Ae eee eee re ee ing . $333.41 


The president appointed E. E. Newland, of Tonkawa; 
S. C. Spurrier, Guthrie, and F. E. Cragin, of Tonkawa, 
to audit the accounts of the treasurer. 

The committee on resolutions not having been ap- 
pointed, the following were named by the chair to act 
us this committee: R. 8S. Seott, Orlando; A. A. Ham- 
mer, Enid, and Ed Walton, Guthrie. 

At this juncture a recess of ten minutes was taken 
in order that all dealers present who were not mem- 
bers of the association might have a chance to join, 
it being understood that this was an executive session 
and that all present should be members of the associa- 
tion. 

The Secretaries’ Inning. 


At the conelusion of the recess J. R. Moorehead 
was introduced. He gave an exhaustive and absorb- 
ingly interesting talk on the work of the Lumber Sec- 
retaries’ Bureau of Information, the machinery 
through which the retail associations of the country 
accomplish results. 

At the conclusion of Mr. Moorehead’s address Harry 
A. Gorsuch was called upon to give the dealers some 
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information, which he stated it was impossible to fur- 
nish through any other source; this mainly for the 
reason that the information put in printed form would 
necessarily be of ‘such length that few of the dealers, 
even the best association members, would take the 
time to read and study the proposition carefully enough 
and so the only way this information could be intel- 
ligently disseminated was at meetings of the general 
association or of the various district or local organiza- 
tions, of which the Twin Territories association is the 
banner organization of its kind in the United States. 
Secretary Gorsuch went into detail at considerable 
length, explaining the ‘‘customers’ list’’ and its use. 
He also took up other matters of importance in the 
association work and at the conclusion of his address 
answered a number of questions propounded by the 
members. Five o’clock arrived, but. the audience had 
become so interested in the meeting that there was 
no sign of restlessness. : 

P. T. Waiton stated that in the work connected 
with the passage of the reciprocal demurrage and lien 
law bills the committee had expended. $500 and had 
not been reimbursed. S. M. Gloyd moved that the sec- 
retary make an assessment of $5 a yard on each mem- 
ber in Oklahoma to reimburse the committee. This 
motion was seconded by C. T. Sale and earried unan- 
imously by a rising vote of the Oklahoma members 
present. 


The Resolutions. 


The resolutions committee announced its readiness 
to report and R. S. Seott made the following report, 
which was adopted unanimously: 

The officers and members of the Twin Territories Retail 
Lumber Dealers’ Association do resolve : 
the 


First—That thanks of this association are hereby 
extended to L. C. Boyle, J. R. Moorehead and H. A. Gorsuch 
for their instructive addresses and. wise counsels. 


Second—We, the officers and nieIMbers, do heartily indorse 
and approve the action of President Roosevelt and congress 
in the searching investigations instituted for the purpose of 
eradicating trusts, combines and all unlawful combinations 
in restraint of trade. 

Third—That we do commend the tireless efforts of the 


larger associations to procure favorable freight rate legisla- 
tion applicable to the products we handle. : 

Fourth—Thkat we commend the efforts of this association 
in the promotion of friendly relations with the manufactur 
ers’ association and its members; but that we do not approve 
ot demands for prices unreasonable and not warranted by 
cost of production and conditions of the market and ‘hat it 
shall continue to be the object of this association of retail 
dealers to use its utmost efforts to procure for our custom 
ers on the most favorable terms the products of manufac 
turers handled by us. 

Fifth—We condemn arbitrary action by the owners of the 
Red Book in listing dealers as kickers without having first 
a full and impartial investigation. 

Sixth—We sincerely condemn the business known as 
“poaching” and earnestly recommend that our members as 
sist in discouraging all such. 

Seventh—We desire to promote the interests of our retail 
association as far as possible without infringing upon the 
rights of the manufacturers or the rights of our patrons. 

Eighth—We do extend to the lodge of the Fraternal Order 
of Eagles the hearty thanks of the association for thei1 
many courtesies and use of their parlors and hall. 

Ninth—We also most heartily extend to the lumbermen 
and citizens of the city of Oklahoma our sincere thanks for 
their splendid hospitality. 

The auditing committee here reported that it had 
examined the accounts of the treasurer and found 
them correct. The report was accepted and a vote 
of thanks given to both the resolutions committee and 
the auditing committee. 

The delegates were asked to express their preference 
as to where the July meeting should be held. Lawton 
and Shawnee were placed in nomination, and on ac 
count of being more centrally located Shawnee was 
chosen unanimously. The meeting then adjourned 
sine die at 6:15 p. m. 

A Little Reflection. 

It is hardly possible to suppose a convention of re 
tail lumber dealers where the business sessions could 
be more closely attended. Hardly a dealer present at 
the convention was not in his seat at each session. 
It was announced in the program that a general meet 
ing would be held the afternoon of Friday, February 
9, and of the executive session later in the afternoon 
of the same day. It was thought that these two brief 
meetings would give the delegates all the business 
they would care to attend and that the entire day 
February 10 would be devoted to visiting around the 
town and getting ready for the big Hoo-Hoo coneat 


enation Saturday night. Instead of this the meet 
ing on Saturday morning lasted until considerably 
after the usual time for adjournment at 12 o’clock 


und every man present seemed anxious that an after 


noon session be held so that more could be learned 
about the work of the general and the local associa 
tions. 

The Twin Territories association added about fifty 


members to its roster at the Oklahoma City meeting 
and now has a total of about 250 members in gooil 
standing. Of this total fully 70 percent of the mem 
bership was represented at the convention. 

It is a matter of uote that several of the line yard 
companies made it a point to have their managers 
present. These men have the operation of the yards 
in full charge. It used to be the idea that it was 
proper to keep the yard managers in ignorance of 
association work and that all they had to do was to 
obey orders from headquarters. It has found 
by the progressive line yard men of this territory and 
in the southwest at large that a manager of a yard 
is better fitted to and more capable of handling the 
business in the best interests of his employers by at- 
tending the association meetings, thus securing the 
full benefit of the vast amount of valuable informa- 
tion that is disseminated at such meetings. 

The officers and directors of the Twin Territories as- 
sociation have reason to be proud not only of the 
attendance but of the manifest interest and enthusiasm 
shown by all present. Each man went home a better 
association member than when he came. He knew 
more about what the local association and the gen 
eral association were trying to accomplish in his in 
terest than ever before and most of those present 
made mental promises and many of them verbal prom 
ises that they would do their best to induce some com- 
petitor not already identified with the work to wake 
up and fall into line. 

It may be stated in conclusion of this report of the 
business sessions of the semiannual meeting of the 
Twin Territories Retail Lumber Dealers’ Associa- 
tion that it is a child of the Southwestern Lumber 
men’s Association, fostered and supported by that or 
ganization; the two organizations working in full har- 
mony and accord, the general association looking after 
the interests of the dealers in the way of protecting 
them against unfair encroachments on the part of the 
wholesalers, manufacturers and others and the local 
association looking after the local welfare of the deal- 
ers and drawing them into closer harmony and friend 
ship through meetings such a$S the one at Oklahoma 
City and in many other ways. Secretary Gorsuch in 
the course of his remarks to the convention stated that 
the Southwestern Lumbermen’s Association was very 
proud of the showing made by the Twin Territories 
association, the members of the latter being with few 
exceptions loyal members of the parent association, 
and that it was the intention of the officers and di- 
rectors of the Southwestern Lumbermen’s Association 
if possible to have a flourishing district organization 
in every part and section of the territory within its 
jurisdiction before the end of this year. No dealer 
should undervalue or underestimate the importance 
and necessity of either the local or the general asso- 
ciation. Without these organizations the business 
throughout the middle west and southwest would be 
in a very chaotic condition and no dealer can afford 
to remain aloof and not become a member of either 
his local association or the parent organization hav- 
ing jurisdiction over the state in which he resides. 


been 
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MEETINGS AND ANNOUNCEMENTS OF WHOLESALE AND RETAIL DEALERS’ ASSOCIATIONS, 


Forestry Resolutions Adopted—lowa Dealers to Convene—Virginia Lumbermen Organize—Mantelmakers’ Annual Gathering. 


COMING ASSOCIATION MEETINGS. 
February 21-22 
nati, Ohio. 
February 23—Central 
tion, Marshalltown. 
February 28 and March 1-2 
Manufacturers, 
March 6-8 
Milwaukee. 


-Hardwood Dimension Association, Cincin- 


Iowa Retail Lumbermen’s Associa- 
—National Association of Box 
Auditorium hotel, Chicago. 


Wisconsin Retail Lumber Dealers’ Association, 


March 7-8—National Wholesale Lumber Dealers’ Associa- 
tion, Washington, D. C. 
March 7-8—Northwestern Lumber & Sash & Door Travel 


ing Salesmen’s Association, Milwaukee, Wis. 

March 7-8—Northwestern Iowa Retail Lumbermen's Asso 
ciation, Sioux City. 

March 9—National Association 
Salesmen, Incorporated, Chicago. 

March 14-15—North Carolina Pine Association, Incorpo 
rated, Norfolk, Va. 

March 15—New Hampshire 
Manchester. 


Lumber & Sash & Door 


Lumbermen's Association, 


April 5—Corn Belt Retail Lumber Dealers’ Association, 
loomington, Ill 
May 3#-4—National Hardwood Lumber Association, Mem 


phis, Tenn. 


ANNUAL OF THE NATIONAL WHOLESALERS. 
lor several weeks the AMERICAN LUMBERMAN has an- 
nounced the dates for the annual meeting of the Na- 





tional Wholesale Lumber Dealers’ Association as March 
7 and 8, but until Tuesday of this week the city 
selected has been in doubt. On that day Secretary 


Kk. I. Perry wired the AMERICAN LUMBERMAN that Wash- 
ington, D. C., again had been selected, headquarters to 
be at the New Willard hotel. Preparations are well 
under way, in the methodical, businesslike and com- 
prehensive manner which is characteristic of the annual 
meetings of this association. The choice of head 
excellent The New Willard is one 
of the handsomest hotels in the country and its man- 
igement has reached the front rank in hotel keeping 
in a country where only has the art of public entertain- 
ing ot this kind attained perfection. As on previous 
occasions, the management of the hotel will provide every 
possible convenience and luxury for the delegates to 
the wholesalers’ convention in one of the finest and best 
conducted hostelries in the world. 

Special arrangements will be made with the rail- 
roads for reduced rates on the certificate plan, giving 
i round trip rate of a fare and a third of the regular 
fare way. Special accommodations and rates for 
members have been secured at the New Willard hotel, 
these dependent upon reservations being made by the 
individual members far enough in advance. Secretary 
Kk. F. Perry has issued a cireular letter to the member- 
ship which embodies the following: 


quarters is An one, 


one 


Subjects of considerable importance to the membership 
and the trade at large will be presented at the meeting and 
it is desired that you will come prepared to take part in the 
discussions of these various subjects and be a party to any 
action taken. If there are any questions which, in your 
opinion, should be brought before the meeting please advise 
the secretary as promptly as possible in order that they may 
be taken up by the various committees before the meeting. 


ee 


PREPARATIONS FOR THE NATIONAL ANNUAL. 

New York, Feb. 13.—A meeting of the board of trus- 
tees of the National Wholesale Lumber Dealers’ Asso- 
ciation was held at 66 Broadway, Thursday, February 8. 
There was a good attendance and considerable business 
of importance was transacted. The various réports 
showed the association to be in excellent shape and to have 
very substantial increase in its membership. 
Special stress was laid on the importance of the bureau 
of information, collection department and railroad and 
transportation bureau, all of which branches have op 
erated along special lines for the general betterment of 
trade. 

At this meeting the trustees decided to hold the next 
annual meeting of the association at Washington, D. C., 
March 7 and & making its headquarters at the New Wil- 


made a 


lard hotel. All indications point to a big attendance 
and the meeting undoubtedly will be one of the most 


successful in the history of the association. 

The trustees present at the mecting were A. L. Stone, 
of the Nicola Stone & Myers Company, Cleveland, Ohio; 
Gordon C. Edwards, of W. C. Edwards & Co., Limited, 
Ottawa, Ont.; Frederick W. Cole, New York; R. P. 
White, of D. L. White & Co., Albany, N. Y.; W. W. 
Lockwood, of the Rice & Lockwood Lumber Company, 
Springfield, Mass.; Lewis C. Slade, Saginaw, Mich.; 
Pendennis White, of White, Gratwick & Mitchell, North 
Tonawanda, N. Y.; C. H. Bond, of E. W. Rathbun & 
Co., Oswego, N. Y.; R. B. Wheeler, of R. B. Wheeler & 
Co., Philadelphia, Pa.; Lewis Dill, of Lewis Dill & Co., 
Baltimore, Md.; C. H. Prescott, jr., of the Saginaw Bay 
Company, Cleveland, Ohio; W. W. Knight, of the Long- 
Knight Lumber Company, Indianapolis, Ind.; George F. 
Craig, of George F. Craig & Co., Philadelphia, Pa.; F. E. 
Parker, of Mershon, Schuette, Parker & Co., Saginaw, 
Mich., and Robert W. Higbie, of New York. 





FOR NATIONAL FORESTRY. 


PROVIDENCE, R. I., Feb. 10.—The following resolutions 
have been adopted by the Lumber Dealers’ Association 
of Rhode Island: 


WHEREAS, In the opinion of national forestry experts the 
destruction once accomplished would be permanent; and 

WHEREAS, The lumber supply of New England demands 
the preservation and cultivation of the forests for a perma- 
nent crop instead of wasteful and destructive methods, it 
appears to be a fit subject for national action: be it 

Resolved, That the Lumber Dealers’ Association of Rhode 
Island earnestly favors the enactment of such legislation by 
the congress of the United States as shall be needed to 
secure a national forest reservation. 


The secretary was instructed to send copies of the 


resolution to the Rhode Island congressmen, and to urge 
them to lend their assistance in carrying out this impor- 
tant project. 





PROGRAM FOR AN IOWA DISTRICT MEETING. 

The formal announcement of the program for the 
eleventh annual convention of the Central Iowa Re- 
tail Lumbermen’s Association specifies Friday, Feb- 
ruary 23, and Marshalltown, Iowa, as the date and 
place. Headquarters will be at the Pilgrim house, 
where ‘‘matters of importance to all retail lumber 
dealers will be discussed in executive session.’’ A 
banquet, beginning at 8 p. m., will be given in the 
dining room of the hotel to all members and visiting 
lumbermen. Credential cards will be required ‘‘to 
obtain admission to both the executive session and 
the banquet.’’ 

The order of business is announced as follows: 

FIRST SESSION, 11 

Meeting called to order by the president. 

Reading minutes of previous meeting. 

Address of president. 

Report of secretary. 

Report of treasurer. E 

Committees appointed as follows: Credentials. auditing 
books of secretary and treasurer, resolutions, nominating of 
ticers—president, vice president, secretary, treasurer and 
three directors. 

Dues—when to pay. 


O’CLOCK., 


AFTERNOON SESSION, 2 O°CLOCK. 
Meeting called to order. 
Report of auditing committee. 
Report of nominating committee. 
Report of committee on resolutions. 
Short talks or papers. 
Grievance—who has any? 
How Can We Better the Association This Year? 





MICHIGAN RETAILERS ON THEIR WAY. 


WASHINGTON, D. C., Feb. 12.—The national capital has 
been invaded again, this time by a friendly army con- 
sisting of 205 members of the Michigan Retail Lumber 
Dealers’ Association and their wives and other women 
relatives. The party arrived here at 8 o’clock a. m. 
February 10, coming up the Potomac from Norfolk. 

As told in last week’s LUMBERMAN, the party left De- 
troit Wednesday, going to Cincinnati that night. The 
excursionists breakfasted February 8 in the Queen 
City, lunched at Ashland, Ky., and had dinner at Alder- 
ston, in the mountains of Kentucky. The next Lop 
was in Richmond, Va., which point was reached the 
following morning. The moonlight ride over the moun- 
tains was one that long will be remembered, the lights 
in the cars having been lowered so that all could enjoy 
the beauty of the scene. At Richmond the party em- 
barked for a sail down the historic James river. The 
great shipyards at’ Newport News were visited; also 
Old Point Comfort, Fortress Monroe and Hampton 
Roads, where many had their first view of a United 
States warship. <A taste of the ocean was had when the 
steamer took them out beyond the Capes. On this trip 


a fine dinner was served. Friday night was spent on 
the Potomac river, Washington being reached Satur- 


day morning. 

Headquarters were established at the Ebbitt House. 
Everyene was given free rein and small parties were 
made up to see the sights of the capital city. 

During the morning Secretary Holmes, in company 
with Representative Denby, called on President Roose- 
velt to make arrangements for the ‘president’s reception 
of the party. Secretary Holmes, being a Spanish war 
veteran, was soon swapping war experiences with 
‘Colonel’? Roosevelt. It was arranged that the presi- 
dent would receive the entire party at 2:30 o’elock. 
The presentations were made by Secretary Holmes and 
the president had a pleasant word for each. Mr. Holmes 
told the president where the Michigan lumbermen stood 
on the forestry question and that the ladies were organ- 
izing an endless chain scheme to raise funds toward 
the endowment of a chair of forestry. 

Sunday was spent quietly, many desiring to secure 
some much needed rest. In the evening the party gath- 
ered in the red room of the hotel and heard an interest- 
ing lecture on Alaska by Colonel Ivy. 





MICHIGAN RETAIL EXCURSIONISTS ON 





STEPS OF CAPITOL AT WASHINGTON, D. C. 


Sightseeing again engrossed the attention of every 
one on Monday. This evening the party assembled in 
the red room and heard a little talk about pioneer days 
in Michigan by Miss Mason, who is 92 years old and 
who was a sister of the first governor of Michigan. 
Governor Mason was not only Michigan’s first governor, 
but her youngest, he being but 21 years of age when 
elected. When Miss Mason had concluded Mrs. John 
Wood, of Grand Rapids, presented Secretary Holmes 
with a handsome traveling bag as a token of the party’s 
appreciation of his efforts to make the trip a pleasant 
one for all. 

A fitting conclusion to the best trip the Michiganders 
have ever had was the reception tendered the party 
tonight by Senator Alger. A buffet luncheon was served. 
The party left Washington tonight at 11:30 over the 
Chesapeake & Ohio, and will reach Detroit Wednesday 
morning. 





NEW VIRGINIA ORGANIZATION. 

The Retail Lumber Merchants’ Association ot 
Richmond & Manchester is the name of an organiza 
tion recently called into being. Such an organization 
was found nevessary to the lumbermen of Virginia 
for the proper and profitable conduct of their business, 
A price list committee was appointed whose duty it is 
to publish and furnish each member a list represent 
ing market values. The officers of the new association 
are: W. S. Gunn, president; S. M. Woodward, vice 
president; Horace Shepperson, secretary and 
urer. 


treas 





MANTELMEN’S MEETING. 


3ALTIMORE, Mp., Feb. 14.—The Interstate Mantel & 
Tile Dealers’ Association began its third annual session 
at the Hotel Belvedere yesterday morning, exactly 178 
delegates being in attendance when the roll was called 
President T. I’. Keating, of Chicago, called the meeting 
to order with a brief address and then J. Harry Tregoe, 
being introduced by 8. H. Calkins, president of the 
Baltimore branch of the organization. welcomed the 


dealers to this city in a well worded speech. Brief 
remarks followed from various visiting members ot 
the association, after which the convention went into 


executive session. 


The first meeting was held in thi 
afternoon behind 


closed doors, 


changes in the con 
stitution being discussed. In the evening the dele 


gates attended the performance at the Gayety theater 
and afterward they marched to the Club hotel, a short 
distance away, for a midnight luncheon, which was de 
lightfully informal and proved productive of much 
enjoyment. 

The program for tuday includes a public meeting in 
the morning at which questions of general interest to 
dealers and manufacturers are to be brought up, and 
a short seeret session in the afternoon, when officers 
are to be elected. In the evening the annual banquet 
will take place at the Hotel Belvedere, which is thi 
most exclusive hotel in the city and has been selected 
as headquarters. The ladies accompanying the party 
of visitors will participate in the festivities. The clos 
ing session is to take place tomorrow and an extra 
session will be arranged if all the business should not 
have been disposed of by that time. 

The officers of the organization are: 

President—T. F. Keating, Chicago. 

First vice president—G. L. Croker, 

Second vice president—R. E. Logan, Pittsburg, Va 

Secretary—Ben P. Phillips, Nashville, Tenn. 

Treasurer—W. J. Northcross, Memphis, Tenn. 

Executive committee—T. F. Keating, George F. 
Edward Dodd, J. A. Marrian, C. P. Brecher, Ben P. 
and J. S. Miller. 


Providence, R. I 


Eubanks 
Phillips 


The association was organized two years ago at Nash 
ville, Tenn., by eleven mantel and tile makers as 4 
means of improving trade conditions. In the two years 
since then the membership has grown to 300, including 
the most prominent concerns in the country. In this 
city the Steiner Mantel Company, which has a larg 


plant at Highlandtown, and the Filippe A. Broad 
bent Mantel Company, whose large and_ splendidly 
equipped plant is at President and Aliceanna streets, 


are among those affiliated with the organization. 
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WESTERN RETAILERS HOLD THIRD ANNUAL CONVENTION. 


Meeting at Spokane a Highly Successful and Interesting One— Mayor Daggett Proffers a Hearty Welcome 
—Inland Empire Manufacturers Tender a Banquet—Heavy Increase in Membership 
Is Shown—New Officers Elected—Roster of Those Present. 


SPOKANE, WASH., Feb. 8.—The third annual conven- 
tion of the Western Retail Lumbermen’s Association, 
which concluded its three days’ deliberations here 
tonight with a banquet tendered by the manufacturers 
of the Inland Empire, was a most successful and inter- 
esting meeting. There was present a good representa- 
tion of dealers from the territory embraced in the 
organization, including eastern Washington, eastern 
Oregon, Idaho, Utah and Montana. 

For three years the annual meetings have been a 
feature of the lumber trade in this section, but today 
it was decided to hold the next annual at Salt Lake 
City, Utah, to encourage and help foster association 
work in that part of the territory, and the following 
vear it will probably go to Portland or Puget sound, 
so it will probably be some time before another annual 
will be held in Spokane, 


THE OPENING SESSION. 


The first session of the convention was called to 
order Tuesday afternoon in the club rooms of the 
Hotel Spokane by Vice President George E. Hill, of 
Rigby, Ida., who presided at all of the sessions in the 
absenee of President M. A. Hay, of Wilbur, Wash. 

Mayor Floyd L. Daggett, of Spokane, was introduced 
and in welcoming the lumbermen to the city said, 
among other things: 


Sometimes I believe that we are so engrossed in our own 
personal interests that we forget for the time being what 
a wonderful country we are living in. We have a_pro- 
sressive city and our people are patriotic and loyal. It is 
in the atmosphere, and a man can not be a sluggard if he 
choose. 

Few people realize the magnitude of the lumber interest 
in the northwest. We think of our wheat yield, our mining, 
our fisheries, but none of these produce so much as the 
lumber industry. Much of our growth is due to the develop- 
ment of this industry, not only in the number and class of 
the men that control it but for the employment it gives and 
ihe amount of money it brings into our territory. 

You are welcome to our city and we ure glad to have you 
with us. We want you to have a pleasant time, and with 
that the freedom of the city and everything in Spokane is 
ours. 

The response to the mayor’s wecoming address was 
nade by J. C. Weeter, of Pocatello, Ida., who said: 

I am certain it is not necessary for me to assure you of 
he pleasure it affords me to reply to this cordial and kindly 
ddress of welcome. 

You must know well that it is not in human nature to 

less than delighted with the open handed hospitality and 
ie hearty greetings you have extended to our delegates 
day. 

I do not know why our secretary asked me to respond to 
\is address of welcome, for 1 am not accustomed to speak- 


ng, except to my wife and the occasional customer who 
advertently or otherwise happens to get into my place 
business. On one of his rare pilgrimages to our sage 
ish desert Brother Porter may have heard me try to 


rsuade a customer that the knot holes in the boards sold 
by our friends Mr. Murphy and Mr. Merrill were all 
sht and up to and even above grade. I want to assure 
uu, gentlemen, that the arguments which we retailers have 
use in order to make our customers see this material as 
ey should will sure make highest grade orators of the 
st reticent of us all. But to voice the gratitude of this 
nvention in fitting words to you gentlemen of Spokane, 
at is another matter. 
When I received the invitation to make this response I 
ok the matter under consideration for several days and 
neluded that the next morning I would write our secre- 
vy declining, but on that morning I received a program 
iich showed me that I was in for this speech. My feelings 
: seeing this reminded me of a story I once heard about the 
ophet Daniel, and those of you who don’t read the Bible 
d don’t know who Daniel was can call on our secretary, 
o will be pleased to give you all the necessary informa- 
mn. When Daniel was being led off to the den of lions 
e guard in charge began to condole with him. “Oh, don’t 


ther about me,” said Daniel; “I don't care.” “Why, 
n't you realize you are to be eaten by those hungry 
asts?”’ “Oh, yes, but I don't mind,” said Daniel. “Why 


in,” said the guard, “they will eat you and crunch your 
nes.” ‘That doesn’t matter,” replied Daniel, calmly. “In 
et, I'm rather glad of it on the whole, for the royal party 
to take a run up to Ninevah tomorrow and I was to 
spond to the address of welcome.” 
In looking over this assembly I am obliged to say that I 
enly regret that all of the retailers within the territory 
nbraced by this association cannot be with us. I feel it 
even a greater misfortune to them than to the associa- 
m. The retailer today needs to broaden his horizon. 
‘rogress is abroad and is beckoning to us from the mountain 
‘ps, from the Gulf to the Dominion, from the Atlantic to 
ie Pacific, and the man who does not keep his ear close to 
ie ground will be carried into nothingness by the receding 
waves breaking off here and there from the great tidal waves 
f industry, commerce and trade that are sweeping our land. 


A Great Empire in the Jurisdiction. 
A small attendance, however, does not signify a lack of 
‘yalty or interest in the association. Our association em- 

races five states and a territory almost 800 miles square, 
and attending these meetings means a great expenditure of 
hoth time and money which the small and distant dealer 
foes not feel he can afford. 
_ This association embraces a great empire, which is today 
‘developing more rapidly than any cther part of our great 
country. It will be capable of producing, when fully devel- 
oped, food to feed half the nation, wool to clothe and lumber 
‘o house the nation, much gold and silver to do the com- 
merece of the nation, copper and lead nearly sufficient to 
supply the industries of the nation.. It has all sorts of 
limate that a reasonable citizen would want to live in; 
you can get it as cold or as hot as you want it. 

I wish we might lift the veil flung by the Wise One above 
over the future and behold these states and your city twenty- 
live years hence. The tide of immigration and development 
has set our way and what may we not hope for these states, 
when we consider that fifty-five years ago there was not a 
railroad west of Ohio? Seventy years ago the lumber which 
Chicago consumed was hauled from east of the Alleghany 
mountains by ox teams. ‘Telephones have been in use less 
than thirty years and electric car lines only a little more 











than twenty years. Your city is the natural center of a 
good portion of this empire, and with your railroads radi 
ating, as they do, to all points of the compass, it has _be- 
come as well a great railroad center. As this empire shall 
grow and develop so your city will grow and develop. We 
are overcome with admiration for this beautiful city of 
yours—your splendid homes, magnificent business buildings, 
public and private schools and well kept streets. We are 
glad to be with you today and we thank you for your hospi- 


tality. 
Vice President’s Annual Address. 
The business of the convention was then 
and Vice President Hill read his annual 
follows 


It is certainly a pleasure to meet with and see so many 
of my fellow lumbermen present. When the election of offi 
cers occurred last year I little dreamed when elected to the 
vice presidency that it would fall to my lot to preside at 
this meeting. ‘The absence of our worthy president, however, 
seems to make this necessary and while so doing I pray 
your indulgence. 

From all indications we are going to hold the most impor- 
tant and successful meeting in the history of our organiza- 
tion and it is the most pleasant duty of my life to extend to 
you all a hearty welcome. I trust the spirit of freedom and 
friendliness will characterize all of our deliberations. I 
regret that I am not personally acquainted with all of those 
in attendance, and owing to this fact I will be put to some 
disadvantage in attempting to preside at this gathering. 

Big Increase in Membership. 

The total membership of our association at 
our last annual meeting was 223. Our secretary informs me 
that we have a total enrollment of 525 members, which 
shows a gain of 102 members during the year, or an increase 
of 45% percent. This increase shows that the objects of 
and benefits being derived from our association are becoming 
more appreciated as time goes on. We have passed the 
experimental stage and are in position to tell the retail deal 
ers what we can accomplish in their behalf. We are also of 
sufficient importance to command respect from the manu 
facturer and wholesaler. Our field of operations is to fill 
the gap between these two. and I think the association has 
cause for congratulation for the success it has achieved and 
the bright prospects that seem to illuminate its pathway. 

It will be remembered that at our last meeting a motion 
was carried that Utah be added to our territory. One mem- 


taken up 
address, as 





the time of 
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ber from Ogden joined us at that time. To further the 
interests of the asscciation and induce the lumber dealers 
of Utah to join us Mr. Porter and myself went to Salt Lake 
“ity last April and held a meeting with the lumbermen of 
that state, but were only partially successful. At this time 
the dealers of Utah felt that they were numerous and strong 
enough to maintain a separate state organization. The 
weakness of such an idea was pointed out to them, but not 
withstanding this they wished to try it, and so effected a 


state organization. It “died abornin’,” however, and no 
results came from it. In November last Mr. Porter, F. R. 
Woodbury, George M. Cornwall and myself invaded that 


field again and held a meeting with the dealers of that state 
at Salt Lake. Most of them had become more educated as to 
the objects of our association and appreciated to a greater 
extent the beneficial resuits it was accompiishing. This 
attempt on our part resulted in about fifteen yards becoming 
members. At an adjourned meeting of the Utah dealers held 
two weeks later they unanimously decided that the entire 
state would affiliate with the Western Retail Lumbermen’s 
Association and today we are pleased to report thirty-five 
members from Utah, with a manifest intention on the part 
of the remainder to come into the fold soon. 

With pride we can now boast of covering very effectively 
the five states of Oregon, Washington, Montana, Idaho and 
Utah—a rich and desirable field. If this association shall 
be conservative, wise and considerate in the future manage- 
ment of its business I venture the prediction that it will 
become a great power in the northwest’s lumber business. 

One objection raised in Salt Lake City was that our terri- 


tory was too large and the distance too great from some 
parts—particularly Utah—to our head office here in 
Spokane and the place of holding our annual meet- 
ings that the members down there would not get 
the benefit they should. To attend this meeting some 
would have to, if they came, travel over 1,000 
miles to reach Spokane. It was suggested that possibly 
it would be good. policy to hold an annual, or what 


might be termed a semiannual meeting in the southeastern 
part of our territory—say Salt Lake City, Ogden or Pocatello 
—thus bringing more of the members together, get them 
acquainted with the officers of our association and get them 
more enthusiastic with our association work. I believe that 
the results of such a move could not be other than beneficial 
to the dealers in the territory referred to and our association 
also. For an organization to obtain the best results it must 
be close to its members, and the idea suggested here Js In 


that direction. I simply mention this proposition that you 
may consider it here if you think worth while. large 
majority of the members from the southeast are not present 
with us today and never have been. The suggestion if 
carried out may remedy this condition. 


Need of a Walking Delegate. 


Another suggestion that 
tary is a very busy man. 


has occurred to me: Our 
lis official duties and office work 
require his attention right at headquarters and he 
really has no time to leave his post to perform field work. 
When he is away the generative power of our organization 
is lost to a great extent—or, in other words, the trolley is 
off. Often while he is absent on tours in behalf of the 
association important matters develop and he is sought for by 


secre 


close 


telegraph. These matters usually have to await his return. 
The question I wish to bring before you for consideration 
is this: Would it not be well to employ a field man—an 


organizer—one who is qualified for such work and could go 
out among the retailers, show them the benefits to be 
derived by identifying themselves with our now successful 
association and by this means try to secure every dealer 
within our territory as a member of our organization’? | 
believe that if this scheme shquld be adopted fully 90 per 
cent, or more, of the lumbermen throughout the five states 
we cover would join us. It is well known that letters and 
arguments by mail have litle or no effect upon the majority 
of mankind. A personal visit from a determined and enthu 
siastic canvasser usually accomplishes the desired result. 
This plan has been tried in older and more successful retail 
lumbermen’s associations and proved to be the needed thing 
I pass the suggestion up to you for consideration if you 
deem it worthy. 


Discrimination Against the Inland Empire. 

The railroad rate question, which is absorbing the atten 
tion of this great country, I believe is a subject that this 
organization could well afford to interest itself in at this 
meeting. To the development of the great northwest the 
rate question is of vital importance. 1 believe what we 
term the Inland Empire has suffered from unjust freight dis 
crimination more than any other section of the United States, 


and this for two reasons: First, we are not close enough 
to the Pacific ocean to reap the benefit of the competitive 
water freight rate, and second we have not the number of 
railroads traversing our territory sufficient to afford relief 
through competition of this kind. It is an admitted fact 


that the merchandise we deal in is of the most bulky and 
weighty kind, the freight on which amounts to from 25 to 
50 percent of its delivered cost to the retailer and consumer : 
hence I believe this matter is worthy due consideration at 
our hands. Lower and more equitable freight rates on lumber 
supplies undoubtedly would cheapen building materials, which 
would facilitate and increase the consumption of the prod 
ucts in which we deal. This would increase the business of 
the retailers and the manufacturers and the tonnage of the 
railroads. The question as to whether we should take any 
action along these lines I leave for you to determine. 
Another railread question that might be considered with 
profit to the lumbermen is that of demurrage. The retailer 
is charged demurrage on every possible occasion while the 
railroads do not take into consideration the delay and 
inconvenience they cause the shipper in the way of var 
shortage, slow transportation and the general inadequacy 


of most of the western roads to handle our traffic with 
anything like reasonable dispatch during the fall months 
Our business furnishes the railroads with the largest per 


centage of their tonnage from any other one commodity dur 
ing the entire year. When the grain harvest season 
on the railroads seem to cater to the grain shippers 
abandon thet lumbermen. We should demand, in my judg 
ment, our quota of rolling equipment, sufficient to handle 
our traffic at all seasons. Usually in the fall the lumbermen 
are doing their largest business, because the majority of the 
people have buildings, alterations or additions in order to 
prepare for winter. Also the farmers have money to put 
into improvements and we should therefore demand better 
treatment from the railroads at this season of the year 
What say you? 

Another question that seems to affect us as lumbermen 
is the forestry question. Is the policy pursued by the gov 
ernment relative to the preservation of our forests satisfac 
tory? Is any condition connected with the disposal of gov- 
ernment timber lands that could be made more favorable to 
lumbermen? Can waste of our timber and products be 
stopped and turned into more legitimate channels than at 
present? ‘These and many other questions along similar 
lines might be appropriate subjects for discussion by this 
body, but I am not competent to upon them and will 
therefore be content to only mention them and leave to you 
discussion if desired. 


comes 
and 


pass 


Lumbermen’s Insurance. 

The insurance feature of our association should receive 
more than passing notice at this meeting. We are all proud 
ot the wonderful achievements of our insurance society. It 


has proven to us that the old line companies have been 
holding us up on insurance rates to a rather costly tune. 
I believe all those who have taken out insurance with the 


Mutual will concede a saving of from 40 to 50 percent on 
their insurance. This is a sufficient saving to more than 
pay annual dues and expenses of this association and also 
those of belonging to our local associations. Aside from 
the benefits derived from our organizations this ought to 
appeal to the financial side of our natures. Don't let any 
of us be weaned away from our insurance society by any 
sophistry or tempting offers in the way of reduced rates that 
may be offered us by the old line companies. Under all cir 
cumstances let us stand loyal to the Lumbermen’s Mutual 
Society. Our two years’ experience has proven that lumber 
risks are not extra hazardous, but on the contrary are about 
as good risks for insurance as can be found. This part of 
our work also has passed the experimental stage and has 
entered upon the domain of reality and success. 

The main object of this association is to 
proper relations between the wholesaler and manufacturer 
and the retailer. The retailer is just as important at this 
end of the line as the manufacturer and wholesaler are at 
theirs. Why should the lumber business be conducted upon 
different trade ethics than other lines? You enter the estab 
lishment of a manufacturer or wholesaler of other lines of 
goods and you will in nearly every case read a sign some 
thing like this: ‘Wholesale only. No goods sold at retail.” 
They feel under obligations to protect the retailer, the chan 
nel through which products find their way to the consumer 
He is a necessary fixture to the business and economics of 
our trade and commerce. If the business all goes through 
the retailers’ hands it must eventually find its way to the 
manufacturer and wholesaler, for it cannot possibly be other- 
wise; therefore the wholesaler and manufacturer have no 
sound reason or excuse In seeking to eliminate the retailer. 
The retailer concedes the necessity of the wholesaler and 
manufacturer and we ask for the same treatment. I know 
of no reason why this should not be so, unless it he selfish- 
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ness on the part of the manufacturer and wholesaler, who 
on account of their wealth may think they can override the 


retailer. We are pleased to report the fact that this idea 
is fast changing in our territory, and the doctrine of reci- 
procity is supplanting it. This condition is being brought 


about by the work of'the association and the manufacturer 


and wholesaler is largely being put out of the retail busi- 
ness. 
Not a Trust. 
This association was not formed to nor is it now the 


intention to control or regulate prices. but rather to bring 


about harmonious relations between the manufacturer and 
wholesaler and retailer and thus direct the lumber business 
into its legitimate channels. It also has a social side. We 


no longer believe in making an enemy of our competitor, 
but rather a friend: and why should we not do this? I 
realize that the old idea of fighting our competitor has 
prevailed so long that it seems very radical to think of this 
new phase of business life. 

During the year great progress has been made in the 
organization of local associations among the dealers through- 


ut our territory. Local associations have been organized 
and ace doing wonderfully good work among their members 
in the Rig Bend country, Wash.: Payette, Boise and Twin 
alls, Ida., and Salt Lake City, Utah. 


Field of the Local. 
There is a side of the lumber business right next to the 
dealers in their own local communities that this association 





cannot handle. Tt requires a local organization which can 
cive closer attention to details of local import only. These 
oeal associations are making great progress and accom- 
plishing much that is beneficial to the retail trade and 
should receive every encouragement. The local association 
stands in the same respect to this organization as the coun- 


The Fastern Idaho Association, of 
which T am a member, would not think for a moment of 
trving to get along without its aid and benefit. I can speak 
om the standpoint of experience in this respect and know 
he local associations have a field and duties peculiarly their 


ties do to the state. 


own, and we should therefore urge all dealers to organize 
themselves into local associations where this has not been 
done 

Regging vour pardon for this lengthy effusion and avrain 


con tulating the association upon its present high standard 
of efficieney and strength I will close. I thank you for your 
indulgence 





The Secretary’s Report. 
Seeretary A. lL. Porter’s annual report covered the 
workings of the association in detail. It follows: 


Time, the ruler of all things, has added another success- 
fi to our existence and we of the Western Retail 
I men's Association may well feel proud that so many 








ogressive and earnest supporters of association work have 
een identified with our organization during its short exist- 
ence and are giving freely of their valuable time. their 
talents and money for the betterment of conditions in gen 
eral. 


Today we launch the good ship with sails well trimmed on 
her fourth twelve months’ journey: she will) be manned 
with a most energetic and loyal crew, officered by men of 


experience who will conscientiously endeavor to apply those 


principles which. when properly executed, will redound to 
the benefit of all and be the means of bringing the good 
ship safely into harbor one year hence. The old year 
which we have just rounded out has been one of continued 
advancement for our organization and the principles which 
we believe. if intelligently applied, will benefit all branches 
of the trade alike Some there are and probably always 
will be who are so constituted that they cannot see the 


ndvantage of coéperating with others in the same line of 


business for the general good. It is therefore essential that 
a potent campaign of edueation be continued both by corre 
spondence and personal visits, with the ultimate object in 
view of bringing them up to a higher level of business con 
duct. so they may see our goal from «a broader view 
point. 

A Good Year in 1905. 

It is a great pleasure for me to be able to say that the 
past year has been one of material advancement and pros- 
perity for our organization and its members in general. 
As evidence of the prominent place our organization is 
destined to oceupy in the lumber business of the Pacific 


northwest, I beg to submit a few facts gleaned from our 
past short history which will no doubt présent to your 
minds the possibilities of the future. The basis of an 
organization or association must be its numerical strength, 
which constitutes its chief asset. Our influence with those 
who manufacture the product can safely be measured by 
the ratio which our active membership bears to the total 
number of dealers in the territory we cover, the active 
support which the members give their organization and 
lastly by the manner in which the dealers themselves apply 


the principles of the organization to their own busi- 
ness. In Washington, Oregon, Idaho. Utah and Montana 
are approximately 500 retail lumber dealers to each of 


whom has been extended numerous invitations to join and 
addressed at various intervals printed and typewritten let- 
ters and circulars, giving them full information. Your 
secretary, as well as several of our most enthusiastic mem- 
bers, have made trips during the year which have resulted 
in adding many new names to our membership. We have 
expended for traveling during the past year $1,130, a 
large part of which could be used for other purposes if 
the present members would consider it their duty to obtain 
an application from every dealer in their vicinity who is 
not a member. Several dealers have done efficient work 
of this nature during the year and their compensation has 
been the just pride they feel in belonging to a prosperous 
organization. 

At our first annual meeting in February, 1904, we had 
a membership of 123 mew members and have lost 23—some 
going out of business and others neglecting to renew their 
dues: this gives us a total membership of 325. or a net 
gain of 102, which represents an increase of 4514 percent 
for the year. With the codperation of these 325 members 
we can add another 100 during 1906. Our goal should be 
at least 450, and when you take into consideration that 
$12 invested in dues makes the member an annual profit 
of from 400 to 600 percent (provided he carries insurance 
in the Lumbermen’s Mutual Society) beside all other bene- 
fits accruing, there should be no good reason for a dealer 
remaining out of the organization. During the vear the 
following district associations have been organized: 


Growth of the District Associations. 


March 8—The Walla Walla District Association, whose 
membership includes the dealers in Umatilla county, Oregon, 
and Walla Walla and Columbia counties, Washington. 

_ November 20—The Idaho-Oregon Lumber Dealers’ Asso- 
ciation, whose territory comprises the towns of Weiser, 
Payette, Parma and New Plymouth, Idaho, and Ontario, 
Vale and Nyssa, Ore. r 

November 21—The Boise Valley Retail Lumbermen’s As- 
sociation, whose territory embraces the towns of Boise, 
Meridian, Caldwell, Nampa, Murphy, Mountain Home, 
Notus, Emmett and Kuna, Ida. There are twenty-two 
yards in this field. ‘ 

November 22—Southern Idaho Retail 
Association, whose territory 
Oregon Short Line or 
and Pocatello, Ida. 

Your secretary made a trip to Salt Lake in April and a 
second one in November, accompanied by F. R. Woodburv 
and George M. Cornwall, which resulted later in an organi- 
zation in Utah most of the members of which are members 
of the Western Retail Lumbermen’s Association. Advice 


t Lumber Dealers’ 
. comprises all towns on the 
its branches between Glenn’s Ferry 


received from that section indicates that much interest is 


u active campaign has 
mapped out by our Utah members for the organization 


mneiiooten in the work and that an 
PPT 


of several district associations in that territory in the very 
near future. Aside from the above we have three other dis- 
trict associations which were organized prior to our last 
annual meeting. They are the Big Bend Lumber Dealers’ 
Association, covering the territory west of Spokane; the 
Eastern Idaho Lumber Dealers’ Association, covering the 
territory from Pocatello to St. Anthony, Ida., and the Mon- 
tana District Association, with headquarters at Butte. This 
gives us in all eight local or district associations and it is 
hoped the field will be entirely covered with these smaller 
bodies before our next annual meeting and tha: each and 
every dealer will take an active part in the work of the 
local association in his territory. 
Association Not a Cureall. 

I have been told that some dealers have expected mem- 
bership in the Western association would adjust all their 
local difficulties, eliminate unpleasant relations with com- 
petitors etc., but I believe most of you will agree with me 
that this does not come within the province of the parent 
organization. In unusual cases where a local dispute can- 
not be amicably adjusted it may be referred to the parent 
organization for settlement. This organization is always in 
position to obtain information or legal advice from the 
Lumber Secretaries’ Bureau of Information, with which it 
is affiliated. As the subject of “District Associations” will 
be taken up in detail at the executive session, I will pass 
without further comment. 

The manufacturers and wholesalers supplying the terri- 
tory covered by our association have, as a general rule, 
given us a most valuable coiperation during the year. 
There are a few exceptions, regarding which complete re- 
port will be made at our executive session. 

Reciprocal Representation. 

Our relations as an association with the various manu- 
facturers’ associations have been of a very pleasant nature 
and much good has been accomplished by way of a better 
understanding of the principles involved by several meet- 
ings held with the manufacturers’ associations during the 
year. It has been suggested that closer affiliation of the 
associations representing the retail and manufacturing 
branches of the trade would result in intelligently placing 
before the manufacturers just what we are trying to accom- 
plish and what they may expect from the _ retail 
dealers. To bring this about I would suggest that the West- 
ern Pine Shippers’ Association, the Pacific Coast Lumber 
Manufacturers’ Association, the Southwestern Washington 
Manufacturers’ Association and the Oregon Lumber Manu- 
facturers’ Association be admitted to honorary membership 
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in the Western Retail Lumbermen’s Association without cost. 
each association to have the privilege of being represented 
at any and all of our meetings, inciuding the annual execu- 
tive session, by one of their inembers or officers who is in 
harmony with the principles of our association. This would 
give the manufacturer an opportunity to become well ac- 
quainted with our work and learn who of the members of 
this association were not following the straight and narrow 
path. In return for this the Western Retail Lumbermen’s 
Association would be admitted to honorary membership in 
each of the four manufacturers’ associations, with the privi- 
lege of a like representation at any and all of their meetings, 
where matters of interest to the trade could be brought up 
and diseussed. I would be pleased to have you give this 
matter serious consideration with the hope that some plan 


will be outlined which will bring the organization closer 
together. At meetings of the western pine shippers held in 


Spokane November 5, 1905, and the Oregon Lumber Manu- 
tacturers’ Association held in Portland December 16 the 
following resolution was unanimously adopted: 

WHEREAS, The welfare and prosperity of the retail 
lumber dealers are reflected upon those of whom they 
buy; be it therefore 

Resolved, That we urge upon our members the neces- 
sity of protecting the retailers from the so called poacher 
and that we make every reasonable effort to discourage 
the practice of selling lumber to consumers who otherwise 
would become customers of the retail lumber dealers, 
and we urge all members of the association to refrain 
from unintentionally selling to any person or firm who 
makes a practice of selling to consumers to the detrt- 
ment of the legitimate retailers of lumber. 

Mutual Insurance Successful. 

The subject of mutual insurance is one in which you, no 
doubt, are all interested. This feature of our association 
has been successful beyond all expectations the past year. 
Detailed reports showing the exact standing of the Lumber- 
men’s Mutual Society will be given at the meeting of that 
organization tomorrow afternoon. I sincerely trust that 
every retail lumberman, whether he is carrying a policy in 
the society or not, will be present to hear these reports. It 
has cost the Western Retail Lumbermen’s Association, with 
325 members, $3,870: for expenses during the last year; 190 
of the 325 have carried insurance in the Lumbermen’s Mu- 
tual Society and have saved during the last year approxi- 
mately $5,500. $1,630 more than the cost of operating the 
Western association. 

Trade Papers a Great Benefit. 


We are certainly under many obligations to the trade 
papers which have continually boosted the retail lumber 
organizations year in and year out. If every retail dealer 
would subscribe for and read one or more of these papers 
90 percent of the dealers in the territory covered by all 
retail associations would be members of the organization. 
Every issue of these papers contains interesting and up to 
date news which all retail lumbermen should know and 
carnot get from any other source. If you are not already a 
subscriber don’t fail to give your subscription to one of our 
friends of the trade papers represented here today. 

While speaking of trade papers it might be well to men- 








tion the local press, which can be of great assistance to each 
dealer if he will embrace the opportunity. Get on the good 
side of the editor and urge him to publish at various inter- 
vals editorials and articles about patronizing home merchants 
in place of sending business to mail order houses and man- 
ufacturers direct. These articies will very materially assist 
in eliminating this undesirable competition from parties who 
have no investment in the town. Here in Spokane the 
Chamber of Commerce and the 150,000 Club are spending 
thousands of dollars each year along these lines and are 
meeting with greater success than was expected. 

I have intentionally omitted from this report several sub 
jects on which some interesting data has been prepared for 
the consideration of members only at the executive session. 
I beg to take this opportunity of thanking our friends who 
publish the various trade papers and a number of our mem- 
bers who have so willingly devoted very valuable time and 
influence in behalf of the association during the past year. 


Finances. 
Treasurer C. J. Milne presented his report showing 
the financial status of the association as follows: 


Finances in Good Shape. 


I beg to submit the following financial statement, taken 
from the books of the association January $1, 1906: 


RECEIPTS. 
Cash in hands of treasurer Feb. 11,1905.$ 198.68 
Membership fee and dues for 1905...... 4,182.50 


MEIN 630.5536 Wisc oe ce al aihe elaelae ees $ 

DISBURSEMENTS. 

Amount paid out on consecutively numbered youch- 
ers, signed by president, treasurer and secretary ..$3,870.17 
Cash in hands of treasurer Jan. 31, 1906 461.01 

Trusting you will one and all be present at the remaining 
session to take an active part in the discussion of the vari 
ous subjects, I beg to thank you for your attention. 

The Retail Dealer and the Merchant. 

A very interesting and instructive paper was pre 
sented by George FE. Merrill, Salt Lake City, Utah, on 
‘¢The Retail Lumber Dealer and the Modern Mer 
chant.’? 


331.18 





Mill Work Analyzed. 
‘*Mill Work’’ was the topie discussed by C. H. 
Wood, of the Washington Mill Company, Spokane. Said 
he: 


I believe that if there 
that brings gray hairs (or no hairs) 
man and manufacturer it is odd millwork. Every dealer 
knows what annoyance and vexation of spirit may aris: 
from an innocent looking little order for special millwork 
You take an order for some item not in your stock: you 
look through a library of catalogs and find some patterns 
which fill the bill: you send the order to vour manufa: 
turer and wait: you hope that the order will be clear to 
the house, that the material may be in stock, or if not that 
the factory may be able. to make it promptly, and that the 
price may be low enough to allow you to play even. Y: 
know the story: Factory busy, material not in 
will have to be made: customers in daily: shipment not yv« 
received; long distance ‘phone: a _ dissatisfied custome 
eanceled order, and finally bull pen stock on your hands or 
in the manufacturers’ warehouse, or if perchance the m 
terial does come before your customer cancels the ord 
you find that the invoice from the factory is such that tl 
whole deal is on the wrong side of the ledger. You know 
the story: you have all had the experience, and experien 
is a good teacher if a hard master. We do not have thes 
experiences from choice; my remedy is short. It will no 
necessarily cure all the ills of which the retailer suffer 
but it will make the attacks less frequent and less acute 
it is a homeopathic remedy; if it does no good it will d 
no harm. 


another 
lumber 


than 
to the retail 


is one thing more 


stock 


A Schedule of Millwork. 

Briefly put. I suggest that the retailers, through a cor 
petent committee, prepare and adont a schedule of mil 
work to be known as “Stock.” This schedule will for: 
the base of the millwork carried in your warehouse. Th 
plan will have the following advantages: 

First—Stocks will be uniform and interchangeable; yo 
ean borrow of your neighbor and you can lend him—y 
know the joys of being neighborly. 

Second—Your manufacturer will know what patterns y: 
will order and he will be ready to ship when your “rush 
order comes in. 

Third—You will get minimum prices from the whol 
saler, because he will have made up large warehouse orders 


instead of special orders and thereby reduce the cost o 
manufacture. 

Fourth—You will he able to handle any other special 
work satisfactorily and profitably. because you can now 
say: “Mr. Customer. I can get this material for you: it 


is a special work and I will have to send the order to the 
mill and it will take time; the mill is always slow (don’ 
forget to blame the mill) and it will cost you 10, 20 or 5) 
percent more than what I have in stock, as it has to be 
made to order.” The chances are he will conclude he dor 
not care for tailor made material and will take your “han 
me down.” 

Fifth—You can reduce the size of your stock, 
pecially your misfit stock. 

Sixth—Your material will always match or member. 

It is not my business to outline the work of this co! 
vention, but I say to you, beloved (apologies to Met.), th 
you can do no one thing at this meeting that will put mor 
glad eagles in your pocket than to appoint a committee t 
formulate a stock list of millwork and have it adopte 
then go home and make your orders conform to this list. 

If you will appoint this committee and desire the assis 
ance on it of a manufacturer or two I wish to assure yo 
that their help will be contributed gladly. 

I trust that this convention may see fit to act along the 
lines I have suggested, and if it does I predict a goldé 
harvest such as you have never had even in your fonds 
dreams. 


At the suggestion of Z. E. Hayden, Spokane, it was 
decided to make application for honorary membershij 
in all manufacturers’ associations in this territory, ‘ 
that a representative of the association could be pres: 
ent, if desired, at the- manufacturers’ associations 
meetings, and permit the latter the same privileg: 
with this association. 

Committees Named. 

A committee of retailers and millwork manufactur 
ers was appointed, consisting of Sam. Connell, Georg 
E. Merrill, J. M. Flint, Z. E. Hayden, J. C. Weeter 
and C. H. Wood, to report later a list of what should 
be considered stock work. 

L. Adams and J. L. Crawford were named as thé 


and ¢ 


auditing committee. Other committees were as fol 
lows: 
Resolutions—F. S. Murphy. T. E. Healy, Miles Cannot 
Nominations—F. B. Bartlett, Z. E. Hayden, J. B. Mclxin 


ney. , ; 
Credentials—F. E. Robbins, A. R. Salmon. J. J. Stoddard 
Press—F. R. Woodbury, J. C. Weeter, T. E. Healy. 


This concluded the business of the opening session 
and recess was taken until 10 a. m. Wednesday. 
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WEDNESDAY MORNING SESSION. 

The session Wednesday morning was executive, ad- 
mittance being by credential ticket. An address of 
more than ordinary interest was made by Z. E. Hayden 
on ‘* District Associations.’’ A discussion of the sub- 
ject followed. 

H. M. Allen, Billings, Mont., was on the program 
for an address on ‘‘ Benefits from a Financial Stand- 
point,’’ but he was absent and his address had not 
been sent in. 

A discussion followed of concerns which ship to con- 
sumers or furnish material for others to do this. Sev- 
eral manufacturers present took part, including Presi- 
dent Buehner, of the Oregon association, and Sam Con- 
nell, Portland; Sam Somerville, Napavine, Wash., and 
Secretary Beckman, of the Pacific Coast association. 


WEDNESDAY AFTERNOON SESSION. 


The annual meeting of the Lumbermen’s Mutual So- 
ciety was held eee’ afternoon, being called to 
order by President F. Hilliard at 2 p.m. After the 
reading of the minutes of the last annual meeting by 
Seeretary A. L. Porter the president presented his 
annual address, showing the growth and development 
of the insurance organization during the past year. 
The address was listened to with much interest by the 
policyholders and others present. It was as follows: 


Insurance from the President’s Standpoint. 


The second milestone has been passed in the life of our 
association and we are once more assembled to review 
our work and to arrange for the future. The past year 
has placed our society on solid ground. We commenced 
business January 1, 1904, with $59,500 of business. By 
January 1, 1905, we had written and in force policies 
to the amount of $244,900. On the first day of January of 
the present year the amount of insurance in force aggre- 
gated $530,700. The average board rate on our risks is 
$2.60. Your association has carried this and paid all 
losses and expenses at a saving of 40 percent to you and 
have on hand today suflicient to pay a full loss of $3,000. 
We have had three losses during the year, amounting to 
$814.45—all have been properly adjusted and paid in full. 

Your executive committee has carefully examined all ap- 
plications at its monthly meetings and considered all mat- 
ters pertaining to the welfare of the association. At our 
last meeting I stated that it was thought we would be 
ible to start a second series at the end of this year. At 
the December meeting of your executive committee it was 
decided to ask for subscriptions to this series. The resu:t 
was more than we expected. Within ten days from the 
mailing of the notice enough favorable replies were re- 
eived to warrant the starting of series B. With your 
permission, on the first day of March we will issue policies 
n series B, thereby enabling those who desire to do so to 
carry $6,000 in our society. Each series will be entirely 
ndependent of the other. The expenses will be divided 
ro rata. 


















Rates Not Excessive. 

After examining the workings of like associations it has 
een thought advisable to continue the present rate of 
ssessments until we shall have at least enough in our 
eserve fund to pay three full losses. When we shall have 
rrived at that point the assessments can with safety be 
ywered. There are still some members who do not quite 
nderstand the plan of our society. They seem to think 
hat the original deposit which they pay when their policy 
issued belongs to the society and is charged to their ex- 
ense account, when as a matter of fact it is simply a 
laranty that they will fulfill their part of the contract and 
in be withdrawn at any time by them in full, upon the 
iyment of their assessments. It is as much as a cash 
set of the policy holder as the same amount would be if 
posited in a bank by him. 

The officers of the association feel grateful to the mem- 
rs for the loyal support given them, without which the 
resent successful showing could not have been made. Dur- 
ig the past year it became necessary for your treasurer, 

R. Lewis, to tender his resignation, owing to the fact 
at he had withdrawn from the retail business. This 
ade it necessary for the board of directors to select a 
w treasurer and Z. E. Hayden was chosen for that place. 


r the same reason his ng caused a vacancy in the 
ird of directors and E. G. Griggs, of Tacoma, was selected 
this position. To Mr. Lewis the society is indebted 


much of its success. No one man has done more for 
and in its infancy he stood ready at all times to assist 
putting it on a solid footing. 

At the present time only about 50 percent of the dealers 
the territory covered by the association are carrying 
surance with us. We could handle tne full amount at 
actically the same expense and thereby very materially 
duce the cost. Should the same ratio of increase in our 
siness prevail for the coming year that we have had 
nee our organization—and the indications are that it will 
the showing at our next annual meeting will be more 
itifying to all concerned. I desire in behalf of your 
icers to thank the members for their coédperation and loyal 
pport since our organization. 


The Secretary’s Annual Insurance Report. 
Secretary Porter followed with his annual report of 





the work of the insurance organization, which follows: 

When the Lumbermen’s Mutual Society was or 
years ago, some doubted the success of the undertaking. 
The reports and figures which will be given you at this 
meeting should satisfy all that the Lumbermen’s Mutual 
Society can be made one of the strongest organizations of 
its kind with proper cojperation on the part of the retail 
dealers composing the membership of the Western Retail 
Lumbermen’s Association. 

The insurance feature has demonstrated clearly, first, that 
a dealer can save from 40 to 52 percent of his premiums on 
$6,000; and, second, that it is the one tie which binds and 
cements the organization of the Western Retail Lumbermen’s 
Association. The officers of the Lumbermen’s Mutual So- 
ciety have at all times aimed to keep in close touch with 
conditions and give the members the very best service pos 
sible. They have been very particular in regard to accept 
ing nothing but the very best risks, both moral and other 
wise. The members of the executive committee—Messrs. 
IF. H. Hilliard, F. E. Robbins and Z. E. Hayden—have 
given a _ good many hours of their valuable time to the 
society during the past year and have not failed to be on 
hand at each monthly meeting. 

How It Works. 

The plan of the Lumbermen’s Mutual Society is identical 
with that of the Retail Lumbermen’s Insurance Associa- 
tion of Minneapolis, and as a great many new members in 
the Western Retail Lumbermen’s Association are unfamiliar 
with it and who, no doubt, will wish to take advantage 
ef the insurance feature, I beg leave to explain at this 
time the. fundamental principles on which our society is 
operated. 

When a contract is issued to a member he is required to 
deposit in cash a sum total equal to one annual premium, 
according to the board rates. ‘To illustrate: If a con- 
tract is for $3,000, which is the maximum we write on any 
one yard in series A, and the board rate is 2 percent, the 
member would deposit $60; this deposit is made as a 
guaranty to us and to every contract holder that the mem 
ber will pay his proportion of losses and expenses as long 
as his contract is in force with the society, providing, 
of course, the assessments do not exceed in any one year 
the amount of his original deposit. This deposit is kept 
intact and is not used for expenses or to pay losses; it 
is made only once and is held by the society during the 
life of the contract. For convenience we write a contract 
covering a period of five years. We might just as well 
make it perpetual, but we believe it beneficial to have all 
policies rewritten at least once in five years, as the member 
may wish to change the form of his policy or the laws of 
the various states may require a change in the standard 
form. Now, after a member makes his $60 deposit we 
charge ach month against his contract 5 percent, which 
would be $3 on the $60 deposit; at the end of three 
months we have charged $9 against the member’s contract 
and notice for this amount is then mailed, asking him to 
pay $9 as agreed, and we call his attention to the fact 
that if he fails to make payment within twenty days he 
will forfeit absolutely to the society the $60 which he 
has on deposit. You will see that having this deposit makes 
our society absolutely secure, as each and every member 
knows we have the money aiready in the bank to meet a 
loss should we be called upon. We have never yet had to 
forfeit a member’s original deposit, as all pay their 


ganized, two 


assess- 


ments within the allotted tine. $y following out this 
method we make a total charge against the member's 


eontract during the year of $36, making a net saving for 
him annually of $24 on $3,000 inde mnity. The $60 which 
he paid ve Men Ra still belongs to him, but it is held by 
us. If he wishes to cancel his contract at the expiration 
of the year he gets back the $60, of which we have had the 
use in the meantime. 

Our articles of agreement provide that no member can 
be assessed in any one year for more than the amount of his 


deposit, thereby assuring him that his indemnity will not 
cost more in our society than he has been paying stock 
companies, and the history of the last two years shows 


he will be able to save at least 40 percent annually. 


Managed by Its Members. 
Each member has a full voice in the 
managing board and knows that the society is conducted 
along intelligent business lines, so his protection is ample 
at all times. Your executive committee makes every effort 
to keep expenses down as low as possible. The original 
deposit of all members taken together makes a considerable 
sum of money and serves the society the same that capital 
stock does a corporation. We aim to accept no business 
on yards exposed to steam plants and have thus far confined 
our operations to the territory covered by the Western 
Retail Lumbermen’s Association. Up to the present time 
we have operated but one series, in which the maximum 
amount of insurance carried on any one risk was $3,000. 
Under the direction of the executive committee the money 
of the society is invested in first mortgage securities, 
county warrants etc., where it will bring the largest 
amount of interest with the very best security. A con- 
siderable revenue is thus derived by the society with which 
to pay expenses. Aside from the loaning of the funds of 
the society the executive committee examines and approves 
all applications for insurance, audits all accounts, payable 
each month, and has full charge of the affairs of the society 
between annual meetings of the members and meetings of 
the managing board. All moneys are paid out on itemized 
voucher checks signed by the president, treasurer and 
manager. 


election of the 


Why the Society Is Successful. 

I have been asked by dealers during the year 
we know the society will be successful?’ This is a hard 
question to answer definitely, as we must be governed 
largely if not wholly by our own past history and the sta- 
tistics of other companies. In our territory during 1904 


“How do 


out of 500 lumber yards only three were burned. The 
Lumbermen’s Mutual Society was fortunate enough to have 
refused one of these a policy, not to have had an applica- 
tion from the second and only $2,100 on the third. This 
last amount represented our total loss for 1904. During 
1905 one yard burned and three others had small fires. 
The society had no insurance on the yard which was totally 
destroyed, but had a policy on each of the others. The total 
loss of these three yards amounted to $814.45. We have 
paid our operating expenses and losses promptly, have 
saved our members 40 percent of the amount they pre- 
viously paid stock companies and have accumulated a sur- 
plus fund sufficient to pay one full loss of $3,000. All of 
this has been acoomgnienes with less than half of the deal- 
ers in our territory carrying insurance with us. If we had 
a contract from 80 or 90 percent of the yards in the 
five states we would be able to save our members 50 to 55 
percent annually, pay our losses and expenses and add to 
our reserve fund each year from $10,000 to $15,000. As 
business men you all well know that the success of any 
company depends largely upon its volume of business. In 
the insurance business it is absolutely necessary in order 
to make safe averages. With the number of dealers in our 
territory we should be able to double the present amount 
of insurance in force within the next year. The same 
expenses we are operating under at the present time would 
| ae care of twice as much business as we now have in 
orce. 

As_ I stated before, the insurance feature gives great 
stability to the membership of the Western Retail Lumber- 
men’s Association. No dealer can secure insurance until he 
first becomes a member of the Western. When he joins 
that organization, if we have no further incentive to 
offer him, he will retain his membership in order that his 
insurance may be kept in force. am sorry to say some 
retail dealers feel that they can drift along without join- 
ing the association and let their competitors stand all the 
burden of protecting their interests. When you can show 
dealers of this class that by joining the organization, you 
can save them on their insurance from $24 to $72 a year, 
aside from all other benefits, it is an inducement and their 
application usually is forthcoming. 

The best of stock companies have no better ratio of ex 
pense than 33 percent of their income. At least, if there 
are any better than this I have never heard of them. Some 
of them take as much as 50 percent of the premium re- 
ceipts for expenses. Statistics show that the average cost 
of operating stock companies is 41 percent of the re- 





ceipts. The Lumbermen’s Mutual Society during its short 
existence, which, by the way, has been the most expensive 
period as compared with the volume of business in force, 
has been able to transact its business this last year at 
a cost of 28 percent of its income. We expect during 
1906 to reduce this ratio to at least 18 percent of our 
income. It is impossible to tell what our losses may 


amount to each year, but taking the figures of other mutual 
companies in the lumber line we find that for the last 
eleven years the losses among retail yards have not ex- 
ceeded 25 percent of the board rates. 

Mutual Insurance Is Stable. 

The Retail Lumber Dealers’ Mutual Insurance 
tion of Wisconsin commenced business April 23, 1897, and 
up to December 31, 1904, the total amount of its losses was 
$127.04. The stability of an organization of this kind is 
something in which each dealer is vitally interested. The 
laws in nearly every state require that insurance companies 
must carry at least 50 percent of the yearly premium 
rates in available cash assets. Most of them carry this 
50 percent and whatever their surplus would make in addi- 
tion to that, and then they do not have to exceed 80 to 
90 percent of their premium receipts in available cash 
assets. 

Without going into detail you can readily see that our 
Lumbermen’s Mutual Society has one full annual premium 
on deposit at board rate, which is twice what the law re- 
quires; then we are constantly adding a surplus to this 
amount, which will bring it very close to three times as 
much as the law requires. I may say, therefore, without 
fear of contradiction, that our insurance society, controlled 
by retail lumbermen exclusively, has more available cash 
assets today in proportion to-its risks than has any other 
company seeking business in our territory. 

The combined gross assets of all American stock com- 
panies reporting to the New York insurance department show 
that they have assets of $1.03 for every $100 of insurance. 
Commenting on this, a mutual company doing business in 
Washington states that it has $2.35 for every $100 insur- 
ance in force. Figuring on the same basis the Lumbermen’s 
Mutual Society has $5.76 for every $100 insurance in 
force. Our society has a managing board of nine members 


Associa- 





from which a president, vice president and treasurer are 
elected each year. The secretary and manager is elected 
by the managing board and becomes a member of the 


board after his election. When we started our society three 
members of the board were elected for one year, three for 
two years and three for three years, so that now each year 
we elect three new members who serve for three years. 
At the December meeting of the executive committee, after 
discussing the matter, the secretary was instructed to write 
a letter to each member carrying insurance in series A, 
asking how much insurance they would apply for in order 
to create a second series to be known as series B. This 
series when organized will be just the same as a separate 
company; it will pay its own losses and expenses and a 
separate set of books will be maintained for its records. 
The same officers will control the policy of both series. 
The advantage of creating a second series is twofold: 
First, it will make the saving of members twice as great 
as at the present time, and, second, it will reduce the 
ratio of expense very materially in series A. We have been 
promised approximately $300,000 for this new series and 
it is sincerely hoped by your executive committee that 
favorable action will be taken on this matter at this 





il. M. Allen, Billings, Mont., Vice President J. 
Lumbermen’s Mutual Society. 
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bermen’s Mutual Society. 


OFFICERS OF AND PROMINENT PARTICIPANTS IN THE ANNUAL MEETING OF THE WESTERN RETAIL LUMBERMEN’S ASSOCIATION, 1906. 








38 


AMERICAN LUMBERMAN. 


17, 1906. 


JELRUARY 





meeting The following figures avill show you the progress 
we have made since organization : 
Organized Jan. 1,0 1904. with insurance in 


force 





Insurance in force Jan. 1. 1M 

Insurance in force Jan. 1.) 106 

Deposit of members Jan. 1, 105 

Deposit of members Jan. 1. 106 

Losses during 104 A 

Losses during 1905, . ee eet 814.45 

Number of contracts in force Jan. 1, 1906, 20 

Number of yards carrying insurance...... 190 

Avernge amount of insurance on each yard... $2,780.94 

Number of members of the Western Retail 
Lumbermen’s Association who are not car 


rying insurance at the present time... 


Why Every Member Should Join. 


Lumber 





Of the total membership of the Western Retail 

en's Association 4'4 pereent of the dealers have unde- 
sirable risks: 63% percent are carrying insurance in_ the 
Lumbermen’s Mutual Society, leaving 32 percent who have 
not yet applied for contracts. ‘The approximate saving 
of the members’ deposit: the same basis of assessments for 
Pook and m5, 5 percent a month, or 60 percent a year, 
of the members’ depesit: the same basis of assessbents for 
100 will give the society an income of S10,000, Tf we are 
aus fortunate this vear on losses as we were last year our 
surplus above all liabilities will be approximately $10,000 
January 1. 1007 

Total expenses for 104, not ineluding losses. 8 

Total expenses for 1965. not including losses. 

Fotal cash assets Jam. 1. 1 

Potal cash assets Jan. 1. 106 

Insurance written in Tw 

Insurance written in) 105 2S6.E00.00 

If the insuranee society was to close its business today we 
ould pay back to each member the amount of his original 
deposi plus a cash dividend of 22> percent, which shows 
that we have practically saved for our members the past 
vear 62 percent of the amount previously paid) stoek com 
prinies 

Several months age we secured the agency for the safety 
fire bucket) tank We have a sample of this tank on the 
floor and hope all of the dealers who are carrying insurance 
in the mutual seciety will investigate it) carefully The 
regular price is S16 and SIS foo. b. New York. We can 
furnish them to members at S?2 for the No. band S13) for 
the No. 'S 

Sinews of War. 
Z. Kh. Hayden, treasurer, reported the financial con- 


dition of the organization to be as follows: 





Receipts. 
Cash on hand Feb. Tt. D5 ..8 198.68 
Membership fees and dues, 105 1,152.50 
£4.221.26 
Disbursements. 
Commissions e » 
Secretaries’ burean dues, 105-106 
Travel.ng expenses oe 
Office rent ; 
Stationery and printing .. , 
Convention expense February. 105 
Office expense and incidentals F 
Salary account ..... . a 
Postage account 
Investigating shipments 
mNou.dsg 
Cash on hand Jan. St. Tee Bie eee | ae 


Itemized vouchers signed by the president, treestrer and 
secretary covering above disbursements and statement Trem 
the bank showing balance to our credit: correspon ting with 
above are herewith attached. 


The 


then 


appointment of the nominating committee was 
tuken up the instructed to name 
this and any other committees necessary. 


and chair was 


The following were named as the nominating com- 
mittee: EF. R. Woodbury, George E, Hill and J. Flynn, 
On motion of George E. Hill it was decided to carry 


out the recommendation of the ofticers and inaugurate 
a second series of insurance, to be termed Series.B. 
rreasurer Hayden suggested that the offices of see- 
retary and treasurer be combined and the paid secre 
put under bonds sufficient to cover the funds 
in his hanes It this were done it would not be neces- 
sary for members, all of whom have sufficient business 
of their own to look after, to devote time to the duties 
of 


tary he 


treasurer, 
After briet discussion of the best means of bringing 
thre 
to provide for the consolidation of the two offices. 
Mr. Woodbury, who demonstrated that 


it about, constitution of the society was amended 


has he is a 


man of aetion, asked that all policy holders stand up, 
that it could be seen if there were many present who 
were not policy holders. Only four nonpolicy holders 
were found to be present, however, 


J. ©. Weeter, ot Pocatello, Ida., made a strong talk 
for mutual insurance, urging every poliey holder to 
carry the full amount possible, and to urge other deal- 
ers to do SO, - 

Mr. Miller, of Wenatchee, Wash... asked if it was 


advisable to carry some insvrance with local agents or 
put all in the mutual society. Several ad- 
vised him to put it all in the society. 

Mr. Havden thought it best not to antagonize the old 
line companies, and to do the talking for the mutual 
insurance with other dealers not carrying policies, but 
not to do anything to raise opposition with the other 
insurance companies where not The meet- 
adjourned until 10 a, 


members 


necessary. 


ing then 
EXECUTIVE SESSION CONTINUED. 


A continuation of the executive session of the fore 
noon followed the adjournment of the insurance meet- 
ing. At the of C. W. Colby, Lewiston, 
Idia.. a vote of thanks of the association was extended 
to Z KE. Hayden for his able address of the morning 
** District and the secretary was in- 
structed to have it printed and sent to all dealers in 
the territory. After some heart to heart talks the ses- 
sion coneluded, 


THURSDAY MORNING SESSION. 


The Lumbermen’s Mutual Society was called to 
order a little late Thursday morning owing to the Hoo- 
Hoo festivities of the previous evening. In fact it 
was reported that it was necessary to hasten the ad- 


m. Thursday. 


suggestion 


on Associations ’’ 


journment of the Hoo-Hoo ‘‘on the root’’ so that the 
retailers could get a bit of breakfast and report at 
the meeting at 10:30 o’clock. 

New Officers. 

After the meeting had been called to order by Presi- 
dent Hilliard the nominating committee, through Chair- 
man F. R. Woodbury, presented the following list of 
ilirectors for the ensuing year: 


I. UH. Hilliard, Teko, Wash. 
Kk. G. Griggs, Tacoma, Wash. 
J. C. Weeter, Pocatello, Ida. 


These directors chose the following officers for 1906: 
I. H. Hilliard, president, Teko, Wash.; J. C. Weeter, 
vice president, Pocatello, Idaho, and A. L. Porter, Spo- 
kane, secretary and treasurer, 


Mutual Insurance. 


A very able on ** Mutual Insurance ’’ 
presented by James Hamilton de Veuve, manager of 
the Lumbermen’s Indemnity Exchange, Seattle, the 
insurance organization of over fifty of the large saw 
mill concerns on the north coast. Said Mr. de Veuve: 


FINAL SESSION THURSDAY AFTERNOON. 


The last session of the convention was called to 
business at 2 p.m. by Vice President Hill, with a very 
large attendance, considering it was the last session. 
The first thing taken up was a very interesting paper 


address was 


on ‘ The Trade Paper’? by George M. Cornwall, of 
Portlind, Ore. It follows: 

It is difficult to fix the date of the publication of the 
first lumber trade paper. Suffice it to say that all lumber 


producing countries have journals to a more or less extent 
devoted to this important industry. Even the Japanese 
lumberman is supplied with a journal devoted to_ his_ line 
of trade. Recently in a casual perusal of the advertising 
columns of 2 Japanese publication I was impressed with 
the fact that a well known American hair tonie and a 
much advertised ready to serve cocktail were rivaling each 
other for positions of prominence in its advertising pages. 
This fact may be taken as an indication that the average 
Japanese lumber manufacturer considers that a hair tonic 
which will prevent his hirsute growth from parting com 
pany with his cranium at a too rapid rate or turning gray 
prematurely, due to the trying and arduous task of dispos- 
ing of his lumber to irate and dissatisfied customers, has 
a value not to be underestimated. The Jap is a_ great 
imitator, and who knows but what he took bis cue from 
some of his American brothers ? 

The evolution of trade journalism 
The trade paper had its outgrowth from the issuance of 
price lists by various lines of trade, which were sent regu- 
larly to customers. Gradually a few news items concerning 
the outlook for trade and demands for certain kinds of raw 
material crept into the price list. With the enlargement 
and standardizing of trade productions, new inventions and 
opportunities for trade advancement, the trade paper as an 
impersonal means of distribution of this specialized infor- 
mation came into existence as a natural outgrowth of these 


is interesting to trace. 


conditions. In a word, the trade paper is the clearing 
house of ideas and is a medium of conveyance of the most 


enlightened thought pertaining to the different interests 
it represents. 

The production of a trade paper to be of value to its 
readers or a financial success to its publisher calls for a 
thorough knowledge of the line of trade in which it is 
published. Such a publication, as a matter of necessity. 
comes into close touch with every phase and department 
of the industry and is, therefore, in a position to render 
invaluable service to each branch and the trade as a 
whole. Through its influence the different viewpoints are 
brought to light and discussed. Ilence, the different 
branches of the trade are able to get a clearer and more 
comprehensive view of each other: in the language of 
3urns, “To see oursel’s as others see us.” In this respect 
the position of the trade newspaper is unique and invalu- 
able. The scope of influence of a conservatively conducted 
trade paper is beyond calculation. “A drop of ink makes 
millions think” is a trite and erudite expression and covers 
this point very clearly and effectually. 


The Trade Paper Must Make Good. 


The trade paper, to be of the greatest value, must, of 
necessity, enjoy the confidence of its patrons. It must 
make good. In this respect there is a wide divergence 
between it and the general newspaper. The relation which 
exists between the trade paper and its readers is based 
upon reciprocity in its highest form. The benefits which 
come from the dissemination of ideas through the trade 


paper are mutual and reciprocal. The relationship between 
the publisher and the trade must be cultivated to the great- 
est extent. Hence the value of associated effort finds a 
most hearty response in every trade publication. The 
mingling and meeting with representatives from every sec- 
tion and of every branch of the trade is helpful and stimu- 
lating. It brings each in closer touch with the other and 
the results are farreaching and beneficial. If there is one 
gathering more than another which the trade publisher 
participates in with pleasure and profit it is the association 
meeting, where the warmth of good fellowship reigns. su- 
preme, and from its beneficial rays drinks in the sunshine 
and good cheer of the loyal workers, who believe in a live 


and let live policy. On the association member's desk is 
generally found the trade paper. He recognizes its value 
as a disseminator and cultivator of progressive ideas and 


is generally a hearty supporter of publications devoted to 
his trade. He is able to learn from its pages the location 
of the leading concerns, of new developments taking place, 


new markets opening up, and is able to select his field 
for purchases with greater discrimination and care than 


can his competitor who fails to fortify himself with these 
sources of information. The trade paper, which must 
necessarily depend for its existence to a very large extent 
upon the manufacturer, is naturally apt to form its opin- 
ions from the manufacturers’ standpoint. By coming in con- 
tact with the different branches of the trade the rightful 
position which each occupies is better understood and by 
a fair and frank presentation of both sides of the question 
a satisfactory understanding of the necessities of each other 
often is possible of attainment. where without a recognized 
medium for the dissemination of these problems a guerrilla 
warfare seems often interminable. 

In concluding this brief and_ hurriedly prepared paper 
I cannot conclude without a word of commendation for your 
able secretary. Due to his individuality and tact every 
trade paper whose sphere of influence could be of service 
to your association has been enlisted. The attitude of the 
trade paper toward the retailer, who is the recognized 
logical distributer of the manufacturers’ product, has been 
molded, perhaps unconsciously but nevertheless effectively. 
in his behalf. News regarding the protective and fire in- 
surance features of your association have been kept con- 
stantly before the manufacturer and dealer. His motto 
has been to agitate, organize and advertise and in these 
branches he has certainly proven himself a past master in 


the art. 
Good Fellowship by an Authority. 


Frank 8. Murphy, Salt Lake City, Utah, manufac- 
turer, wholesaler and retailer, versatile lumberman, wit 
and story teller and one ot the ablest lumbermen in 


the west, followed with an address on ‘‘Good Fellow- 
ship in Trade,’’ a subject which he was well qualified 
to discuss, |The paper appears elsewhere.—EbIronr. | 

Mr. Murphy spoke freely without notes and probably 
no address of the many good ones of the three days’ 
convention was listened to with more interest or more 
thoroughly enjoyed. It contained so much of real good 
fellowship and human touch that it appealed to all. 
He was frequently interrupted by applause, and at the 
conclusion the applause was prolonged, 

**Coal.’’ 

The subject of the address of Starr Sherman, Ta- 
coma, Wash., sales manager of the Northwestern Im- 
provement Company, was ‘‘Coal.’’ 

Mr. Sherman spoke easily with infrequent reference 
to his notes and gave his listeners very much interest- 
ing information about the production and handling of 
coal in the west at and from the mines owned by the 
Northern Pacific railway, which road controls the 
Northwestern Improvement Company, of which Mr. 
Sherman is sales manager. 


Resolutions. 


Frank S. Murphy, chairman of the committee on res 
olutions, presented the following resolutions: 


Resolred, That a vote of thanks be extended to the Spo 
kane hotel for the use of the rooms so kindly tendered us 
fer our headquarters and various meetings, and for the 
many other courtesies extended us, and that a record «| 
these resolutions be spread upon the minutes of our meeting. 

Resolred, That a vote of thanks be extended to the John 
W. Graham Company for the memorandum tabs so kindly 
distributed among the members present, and to the Smith 
Premier Typewriter Company for the use of typewriter 
loaned on this occasion. 

Resolred, That the members of the Western Retail Lum 
bermen’s Association recognize the friendly attitude of those 
manufacturers, wholesalers and jobbers of lumber. lath 
shingles and sash and doors and all building material who 


in the disposal of their products recognize the ethics and 
latitude of the retail trade, and who uphold and protect 
the retail trade on lines of fairness and justice to the 
legitimate retail lumber dealer. 
Forestry Regulations. 
WHEREAS, We believe that the preservation of the for 


ests along sensible and practical lines is necessary for the 
future welfare and prosperity of our nation; and 
WHEREAS, We recognize that the products of the forest 
are a necessity to the protection, comfort and well being 
of the people; and 
WHEREAS, A proper conservative use of our forests alene 


can maintain the business of lumbering as one of oui 
greatest industries. Be it 
Resolved, That we, the members of the Western Retai 


Lumbermen’s Association in annual meeting assembled 
hereby heartily indorse the views of President Roosevelt 
who emphatically says that it is the duty of the present 
generation, and especially of those who depend for a live 
lihood upon the forest and its preducts, to do their utmost 








to preserve existing forests by conservative use, for the 
benefit of generations to come. Re it also 
Resolred, That we indorse the policy of the United 


States government in seeking to perpetuate the forests while 
at the same time appreciating the needs of the people fo: 
lumber, and which is endeavoring to educate those engaged 
in the manufacture of lumber how to conduct their logging 
operations so that the supply of merchantable timber may 
be perpetually in proportion to the production of the manu 
factured product. Be it further 

Resolved, That to this end we heartily indorse the move 
ment inaugurated by the National Lumber Manufacturers 
Association for the endowment of a chair of “Applied 
Forestry and Practical Lumbering™” in Yale Forest School 
providing a course of instructions calculated to educate 
foresters in the practical details of the lumber business anc 
ljumbermen in the necessities of proper forest conservation 

We hereby approve of this endowment as one worthy 
of the support of all who are engaged in the lumber in 
dustry in whatever capacity, feeling that the establishment 
of a chair of “practical lumbering” in the foremost forest 
school of the country will be a most substantial indorse 
ment of the forest policy of President Roosevelt. 


The resolutions were all adopted. Secretary Porte: 
was made chairman of a committee to solicit funds 
for the Yale Forest School from members of the asso- 
ciation, 

A Discussion of Coal. 


Z. E. Hayden brought up a discussion of coal by ask 
ing Mr. Sherman how it happened that there was so 
much shortage in coal shipments. Mr. Sherman stated 
that when mistakes were made in weighing at thi 
mines they were at once corrected when attention was 
‘alled to the errors. In shipment a vast amount of 
coal is pilfered from cars while standing on side tracks 
en route. This he declared was the chief 
shortage in coal shipments. The coal company was not 
responsible for this and he believed the railroads would 
(lisclaim responsibility. That was the policy of eastern 
roads hauling coal, where the haul is much shorter and 
the loss from stealing less. 

Mr. Hayden thought that if coal was shipped in box 
cars the loss would be less. Mr. Sherman said that it 
the rush season it was possible to get but few box 
‘ars. Sometimes they move as high as 5,500 cars of 
coal a month on one division. The railroads had to 
haul the cars hack empty and therefore preferred to 
use box cars for other purposes bringing larger revenue. 
He also called attention to the fact that many dealers 
do not weigh out their coal but guess at its weight 
or use crude processes of weighing. He urged all coa! 
dealers to put in wagon scales. 

Mr. Crawford said he had spent many years in coa! 
mining communities and he believed the mining com 
panies were honest in their weights, and it was the 
rule to add 500 pounds a car for good measure. He 
believed the railroads were responsible for the loss i! 
weights. 

Mr. Hayden believed train men, section hands and 
depot men took coal for railroad or their own use, 
from coal in shipment consigned to dealers, when 
needed, which in a large measure accounted for the 
shortages. Mr. Sherman asked dealers to report ¢al 
numbers whenever noting such instances of railroad 
employees using other than company coal, and he would 
see that it didn’t oceur again in that locality. 

Chairman Crawford, of the auditing committee, re- 


source ol 
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ported that the books and accounts of the association 
had been examined and found correct. 

C, H. Wood, chairman of the ‘‘ Mill Work’’ commit- 
tee, presented for the committee a list of items to be 
considered stock items, with the suggestion that the 
secretary have the list of items printed without prices, 
for members to distribute among the trade. 


Next Place of Meeting. 


J. W. Dunlop, chairman of the committee appointed 
to consider suggestions made by the vice president in 
his annual address, reported that in his opinion the 
association was not large enough to employ a field man 
or organizer, but instead recommended that the secre- 
tary enlist the services of lumber salesmen in getting 
new members, and that the initiation fee and first 
year’s dues be paid for each new member secured. 
This recommendation was approved. 

The committee approved of the vice president’s sug- 
gestion that a midsummer semiannual meeting he ar- 
ranged for Salt Lake City. 

. discussion of the report followed on the motion of 
J. C. Weeter that the annual meeting be held in Salt 
7 City instead of the semiannaul meeting. 

Mr. Dunlop said that he was delegated by the Ore- 
gon Lumber Manufacturers’ Association to invite the 
association to hold its next annual meeting at Portland, 
Ore. 3 

Mr. Weeter stated that now the association was 
very strong in this section, having held its annual in 
Spokane for three years, it should meet in the other 
parts of its territory to aid in working up a sentiment 
among the dealers there in favor of it. The dealers 
of southern Idaho had an association before this organ- 
ization was started but had gone into this association 
to make it stronger. Further east, in Utah, the situa- 
tion was demoralized and it was necessary to go there 
and take it by storm. 

(. H. Wood, of Spokane, said the members here 
would not stand in the way of the good of the order 
and would welcome the association back whenever it 
desired to come. 

George E. Merrill, of Salt Lake City, 
be better to have the annual 
(itv, as help was needed there. 

David Eecles, jr., of Ogden, Utah, urged the neces- 
sity of having the annual meeting in Salt Lake to help 
create interest in association work in Utah. 

Mr. Crawford, of Walla Walla, Wash., thought that 
some time a meeting should be held on the coast, and 
that perhaps it would be better to wait two years, 
when the association would be stronger, before going 
to Utah. He believed it was the wholesalers whom 
the retailers should rub up against and he therefore 


said it would 
meeting in Salt Lake 


favored the next annual being held at Portland or 
mn the sound. 

Secretary Porter read a telegram from FE. G. Griggs, 
f the St. Paul Tacoma Lumber Company, Tacoma, 


ind president of the Pacific Coast Lumber Manufac- 


turers’ Association, inviting the association to meet 
next in Tacoma. 

Frank S. Murphy spoke strongly in favor of 
trengthening the organization among the retailers 


rst by meeting next winter in Salt Lake City. 

Vice President Hill called Mr. Crawford to the 
hair and spoke in favor of Salt Lake City. He be- 
ieved the association should first be made strong 
efore trying to show its strength to the manufactur- 
rs on the coast. They need the association in Utah. 
lready about thirty-five dealers of Utah are members 


nud there are fifty-five more there who should and 
ould belong if the next annual were held in that 
tate. There are also thirty-five members in Idaho 


ho would attend the meeting and others who would 
ttend and join if the next annual were held there. 


Salt Lake City Decided Upon. 

After the vice president’s talk it was decided unan- 
nously to hold the next annual in Salt Lake City, and 
» have no semiannual meeting. 

The president was instructed to appoint a commit- 
ee of three Utah members to act with the secretary 
| arranging the Salt Lake meeting. He named David 
ccles, jr., Ogden; George E, Merrill, Salt Lake City, 
ud J. C. Weeter, Pocatello. 


Officers Elected. 


The nominating committee recommended the follow- 


ig officers, who were unanimously elected: 
President—George E. Merrill, Sait Lake City. 
Vice president—J. M. Flint, Bozeman, Mont. 
Directors for one year—J. Kendall, Palouse, Wash.: C. W. 
Colby, Lewiston, Ida. 


The newly elected president thanked the associa- 
tion for the honor conferred upon him on behalf of the 
inembers in Utah, and he hoped that by the end of the 
year there would be more members in that state. 

Z. E. Hayden, F. R. Woodbury, and Secretary 
Porter were named as members of the 
mittee, 

President Merrill took the chair and presided over 
the deliberations from this point, which consisted of 
formal adjournment sine die. 


A Im 
arbitration com- 


Those Present. 


lL. Adam, L. Adam Lumber Co., Ontario, Ore. 

?. Amerman, Woodbury Lumber Co., —— Wash. 
I. B. Bartlett, Bartlett & Cox, Lewiston a. 

B. F. Bacon, Hatton Lumber Co., Hatton, Wash. 

W. R. Barnes, Potlatch Lumber Co., Palouse, Wash. 


B. Bendixsen, Alexander, Ida. 
A. Bergstrom, G. A. Bergstrom Lumber Co., 
Ww nak 
Victot H. Beckman, secretary Pacific Coast Lumber Manu- 
facturers* Association, Seattle. 
*. Bridges, Bridges Lumber Co., Notus, Ida. 
il. Bramer, Hayden Lumber Co., Krupp, Wash. 
F. O. Brownson, Potlatch Lumber Co., Connell, Wash. 
. Pailip Buehner, Eastern & Western Lumber Co., Portland, 


Dayton, 


Frank Burt, Pomeroy Lumber Co., Pomeroy, Wash. 
ee Byrne, Byrne & O'Neil Lumber Co., Great Falls, 
on 


A. E. Cable, Humbird Lumber Co., Moscow, Ida. 


Miles Cannon, St. Paul & Tacoma Lumber Co., North 
Yakima, Wash. 

John Carr, Dayton Lumber Co., Dayton, Wash. 

J. Clough, Arlington Lumber Co., Arlington, Ore. 

W. H. Clinton, Hayden Lumber Co., Edwall. Wash. 

H. R. Cleaver, Cooper Lumber Co., Caldwell, Ida. 

C. W. Colby, Colby, Coryell & Howe, Lewiston, Ida. 

E. L. Collins, White River Lumber Co., Pasco, Wash. 

W. H. Conner, Potlatch Lumber Co., Moscow, Ida. 

Samuel Connell, Northwest Door Co., Portland, Ore. 

J. WN Crawford, Whitehouse Crawford, Walla Walla, 
Wash. 

C. W. Croty, C. W. Croty & Co., Spokane. 

S. W. Crabtree, Jenkins-Lullewitz Lumber Co., Spokane. 

G. H. Curtiss, Western Pine & Fir Co., Spokane. 

H. E. Daffer, Potlatch Lumber Co., Lewiston, Ida. 

J. M. Davis, Potlatch Lumber Co., Walla Walla, Wash. 

R. A. Day, Big Blackfoot Manufacturing Co., Missoula, 
Mont. 

W. P. Davidson, Ephrata, Wash. 

O. E. Dornsberg, Potlatch Lumber Co., Garfield, Wash. 

M. Driscoll, Kalispell Lumber Co., Kalispell, Mont. 

Howard Duncanson, Hayden Lumber (o., Creston, Wash. 
on H. Dunlap, Wind River Lumber Co., Cascade Locks, 
re. 

D. C. Eccles, Eccles Lumber Co., Ogden, Utah. 

J. H. Spemonacrat, Western Pine Fir Co., Spokane. 

H. C. Fisher, John, Wash. 

J. M. Flint, Wecaaan Mont. 

H. T. Gates, Eastern Lumber Co., Spokane. 

Jesse Gentry, Gentry & Goldsmith, Wilson Creek, Wash. 

G. E. Goldsmith, Gentry & Goldsmith, Wilson Creek, Wash. 

| Se sooaee, W. T. Goodhue & Sons, Spokane. 

W. E. Goodhue, W. T. Goodhue & Sons, Spokane. 

EK. A. Goodrich, Lumber Manufacturers’ Agency, (Cen 
tralia, Wash. ; 

F. Grimshaw, Quincy Lumber & Grain Co., Quincey, 
Wash. . 

IF. C. Graham, Graham Lumber Co., Portland, Ore. 

M. H. Grover, Cascade Lumber Co., North Yakima, Wash. 

H. T. Guth, William Dawes, Shelby, Mont. 

J. A. Hanson, Reardan, Wash. 

Fk. T. Harbour, Harbour Bros., Latah, Wash. 

Z. E. Hayden, Hayden Lumber Co., Spokane. 

(. Hansen, Hayden Lumber Co., Downs, Wash. 

Robert Hale, Wilson Creek Lumber Co., Wilson Creek, 
Wash. 

A. W. Harstock, Woodbury Lumber (Co., Lamona, Wash 

J. D. — Atlas Lumber Co., Seattle. 

T. E. Healey, Neihart Lumber Co., Belt, Mont. 


«. M. Heald, ” Springston Lumber Co., Spokane. 
George E. Hill, Rigby Hardware & L umber Co., Rigby, Ida. 
I. H. Hilliard, Hilliard & Alexander, Tekoa, Wash. 
G. W. Hoag, G. W. Hoag Lumber Co., Spokane. 
J. J. Hobson, Potlatch Lumber Co., Thornton, 
C. A. Howatt, W. P. Fuller Co., Spokane. 
A. C. Hughes, Hayden Lumber Co., Almira, Wash. 
I. Huesmann, Baske & Huesmann, Davenport, Wash. 
‘aul Jaehn, Hayden Lumber Co., Quincy, Wash. 
ID. L. Kemper, Potlatch Lumber Co., Pullman, Wash. 
J. Kendall, Potlatch Lumber Co., Palouse, Wash. 
Cc. L. Kelly, Springston Lumber Co., Oakesdale, Wash. 
A. L. Kidd, Hayden Lumber Co., Harrington, Wash. 
l’aul Kimball, Springston Lumber Co., Pullman, Wash 
J. E. Kjosness, Madison Lumber Co., Moscow, Ida. 
Gi. P. Kjosness, Madison Lumber Co., Moscow, Ida. 
II. N. Klinefelder, Potlatch Lumber Co., Rosalia, Wash. 
k. S. Knowlton, Potlatch Lumber Co., La Crosse, Wash. 
Jack Knight, Huttig Manufacturing Co., Muscatine, lowa. 
Joseph Kriegler, Odessa, Wash. 
Frank Lavin, Woodbury Lumber Co., 
Joseph Lane, Jenkins-Lulliwitz Lumber Co., Spokane. 
. M. Leiter, Bridal Veil Lumber Co., Bridal Veil, Ore. 
Littlefield, F. M. Scheble & Co., Waterville, Wash. 
V. Lunn, Potlatch Lumber Co., Palouse, Wash. 
Mattes, Mattes Lumber Co., Reardan, Wash. 
McKinney, Dillon Lumber Co., Dillon, Mont. 
W. B. McCartney, McConaughy-McCartney Lumber ( 
ue Lake City, Utah. 
R. McCloskey, Potlatch Lumber Co., 
>. Merrill, Morrison-Merrill Co., Salt 
J. D. Miller, Potlatch Lumber Co., Endicott, Wash. 
» Moulton, Potlatch Lumber Co., St. John, Wash. 
*. S. Murphy, Central Lumber Co., Salt Lake City, Utah 
J. G. Myers, Springston Lumber Co., Pullman, Wash. 
B. Neeley, Potlatch Lumber Co., Colfax, Wash. 
J. F. Nibley, Nibley & Channel, Twin Falls, Ida. 
J. J. Owen, Owen Lumber Co., Spokane. 
. F. Ortman, Potlatch Lumber Co., Genesee, Ida. 
J. O'Neil, Northwestern Lumber Co., Kalispell, 
. D. O'Neil, O'Neil Lumber Co., Kalispell, Mont. 
J. K. O’Brien, John O'Brien Lumber Co., Somers, Mont. 
W. B. Parker, Hayden Lumber Co., Spokane. 
G. Hayden Lumber Co., Wenatchee, 
R. L. Parker, Paha Lumber Co., Paha, Wash. 
I). B. Parks, Clarkston, Wash. 
4 J. Petersen, H. J. Petersen Lumber Co., Spokane. 
i. 


Wash. 


Edwall, Wash. 


Albion, Wash. 
Lake, Utah. 


Mont. 


B. Parks, Wash. 


illiam Peverly, Potlatch Lumber Co., Uniontown, Wash. 
C. Phillips, G. W. Finney Lumber Co, Odessa, Wash. 
(. M. Phillips, Woodbury Lumber Co., Almira, Wash. 

K, X. Prugger, Valley Lumber Co., Lewistown, Ida. 

W. E. Putnam, Milton, Ore. 

(. A. Ratcliff, Cheney, Wash. 

’ W. Rhodes, Potlatch Lumber Co., Lind, Wash. 
E. Richards, Hayden Lumber Co., Euphrata, 
Hi. Richardson, Western Lumber Co., Lothrop, Mont. 
W. Robinson, Oregon Lumber Yard, Pendleton, Ore. 
Rt. Roberts, Hayden Lumber Co., Govan, Wash. 
E. Robbins, White River Lumber Co., Ritzville, 
A. B. Salmon, M. E. & E. T. Hay, Wilbur, Wash. 
A. J. Salburg, a Lumber Co., Quincy, Wash. 
Robert Scott, North Yakima, Wash. 

I. F. Scheble, Wenatchee Lumber Co., Wenatchee, 
J. V. Schatz, Odessa Lumber Co., Odessa, Wash. 

*. O. Shaughnessy, Hayden Lumber Co., Davenport, 
J. W. Shearer, Sprague Lumber Co., Sprague, Wash. 
A. Smith, Woodbury Lumber Co., Irby, Wash. 
H. Smith, St. Paul & Tacoma Lumber Co., Ritzville, 


Wash. 


mALaiSS 


Wash. 


Wash. 


Wash. 


vy 


Wash. 

James Sorenson, 
Solomonson, 
Ss. S. Somerville, 
J. J. Stoddard, 


Hayden Lumber Co., 
Hayden Lumber Co., 
Central Lumber Co., 
Starbuck Lumber Co., 
Cc. R. Steele, Hayden Lumber Co., 
G. G. Startup, Wallace Lumber 
> Wash. 
re Stanway, 


Wilbur, Wash. 
Govan, Wash. 
Napavine, Wash. 
Starbuck, Wash. 
Hartline, Wash. 

& Manufacturing Co., 


Gray, Stanway Lumber Co., Waterville, 
Wash. 
George 


ID. E. 


Mont. 
F. J. Swan, Potlatch 
E. M. Sybert, A. W. 
E. H. Thompson, 
Ore. 
F. Toole, Anaconda Copper Mining Co., 
J. R. Toole, Big Blackfoot Milling Co., 
Joseph Turner, Wallace, Ida. 
G. H. Uglen, Madison Lumber Co., Moscow, 
Guy Vaughn, Hayden Lumber Co., Winchester, Wash. 
— Van Dillen, St. Paul & Tacoma Lumber Co., Lind, Wash. 
W. M. OW att, Pioneer Lumber Co., North Yakima, Wash. 


Stoddard, 
Swinehart, 


Central Lumber Co., Caldwell, Ida. 
3ig Blackfoot Manufacturing Co., Butte, 


Wash. 
Mont. 
Bridal 


Lumber Co., Winona, 
Miles Co., Livingston, 
Bridal Veil Lumbering Co., Veil, 
Anaconda, 
Missoula, 


Mont. 
Mont. 


Ida. 


E. J. Warner, Ideal Lumber & Manufacturing Co., Spo- 
kane. 

J. C. Weeter, Weeter Lumber Co., Pocatello, Lda. 

J. E. Williams, West Coast Lumber Co., Centralia, Wash. 

F. K. Willis, Garfield Lumber Co., Pomeroy, Wash. 

Cc. H. Wood, Washington Mill Co., Spokane. 

W. Wooster, Springston Lumber Co., Spokane. 


George E. Youle, S. A. Woods Machine Co., Seattle. 


THURSDAY NIGHT’S BANQUET. 


The three days’ convention of the Western Retail 
Lumbermen’s Association ended Thursday night with a 
banquet in the Moorish room of the Silver Grill, given to 


the retailers by the manufacturers of Spokane 
Inland Empire. A very enjoyable 
about 150 banqueters. At the 
Frank B. Cole, of 


and the 
menu served to 
conclusion of the repast 
who again acted as toast- 
master, said he appreciated the encore, In fact, 
tained his reputation as a professional toastmaster. 

President Goodall, of the Chamber of Commerce of 
Spokane, was given free rein to talk on what he pleased. 
He extended greetings to the visitors from the 
men of Spokane and referred to the importance of 
Spokane as the metropolis of the Inland Empire 
territory and the fact that the lumber industry of this 
territory was rapidly equaling and becoming the 
greatest industry. 


was 


Tacoma, 


he sus 


business 
great 


mining 


Samuel Merrill, formerly of Salt Lake City, now of 
Spokane, was asked to respond to the toast ‘‘Why 1 
left Salt Lake.’’ In response he said he didn’t know 
any particular reason why he left Salt Lake. (Cole 
‘*You don’t need to tell if you don’t want to.’’) He 
thought, however, the retailers had had enough of Mer- 
rills today, when they elected his son president of the 
association. 

George W. Hoag, Spokane, and Otto Lachmund, Leavy 
enworth, Wash, formerly of Clinton, lowa, and Chicago, 
a neweomer, spoke briefly, devoting most of their re 


marks to denying the assertions of the 


toastmaster. 


introductory 


Rev. W. J. Hindley, of Pilgrim Congregational 
church, Spokane, who was nearly but not eahe | as bald 
as the toastmaster, spoke next after being humorously 
presented. He declared that scientists had «discovered 
man could not have both brains and hair. He approved 
the idea of organization, which was the spirit of the 
age, and thought the time would come when ministers 
would have sense cnough to organize. At an insane 
asvlum one attendant took care of a large number of 


patients. When asked how he dared to do it he replied 
that lunatics never organized. If the lumbermen’s or- 
ganization was for the purpose of raising prices he 


wished they would give the ministers some pointers on 
how they did it. He declared that the lumbermen had 
done much to develop this great northwest. To them 
is due much credit for the upbuilding of this great 
new part of the commonwealth. They found the oppor 


tunity in the west and they came, not from altruistic 
purposes entirely but because the call of opportunity 
of the great northwest came to them. He spoke very ear 
nestly on the betterment of business conditions and men 
ana hoped the time would come when ministers would 
be common at lumbermen’s conventions and lumbermen 
at preachers’ meetings. His remarks were received with 
upplause, the reverend gentleman making a great hit 


with the retailers. 


Sam Somerville, Napaville, Wash., spoke briefly on 
some phases of the manufacturer’s life. 

Mr. Hall, of Wilson Creek, Wash... and J. C. Weeter, 
of Pocatello, Ida., were not able to escap the eagle eye 
of the toastmaster. The latter was asked to tell why 
a lumberman should be honest. He declared that the 
old adage ‘‘Honesty is the best policy’’ was just as 
true today as it ever was. 

Mr. Crawford, of Walla Walla, Wash., was asked to 
tell what lumber made the best pulpits, but he seemed 
to talk about almost everything else instead. 

J. W. Dunlop, Cascade Locks, Ore., formerly from 


La Crosse, Wis., was asked to tell 
plains. 
J.C. Barline, of Spokane, on 


evening, expressed his pleasure 


how he got across the 


behalf of the hosts of the 
at seeing so many present 


and heped they would again have an opportunity of ban 
queting the retailers. 

Miss Lucile Palmer, the dainty young lady who so 
delighted the Hoo-Hoo with her son gs the night before, 


favored the banque ters. 

The newly elected president of the 
E. Merrill, thanked the manufacture 
association for the courtesy 
pressed the that next 
City would be as pleasant and successful. 

Frank Finney, a local monologist and entertainer of 
renown, did a few good stunts and the curtain fell on 
the third annual convention of the Western Retail Lum 
bermen’s Association. 


On the Roof. 
Grill, of the 


association, George 
behalf of the 
retailers and ex- 
Salt Lake 


rs on 
shown the 


hope vear’s meeting in 


The banquet at the Silver Hotel Spokane, 


which began a half hour after midnight and ended at 
4 a. m.. was a great affair. Real champagne took the 
place of the customary plebeian beer. When the cigars 


Miss Lucile Palmer, the same little 
who so delighted the eastern Hoo-Hoo 
to Spokane, on their way to the Annual in 


September, sang an original ‘* Hoo-Hoo’’ 
I g g 


were lighted 
blond voung lady, 
on their visit 
Portland last 


sweet 


song that brought repeated encores. The Roumanian 
orchestra, in native costume, played * America, ’*’ 
‘*‘Marching through Georgia,’’ and ‘* Dixie,’’ the Hoo 
Hoo all joining in the singing, and waving little flags 
that. with carnations, constituted the table decorations. 

Frank Hogan, Spokane, sang his ‘* Avy ben Swede from 
Nort Dakota,’’ and Frank S. Murphy quoted from 
"Gene Field. Frank B. Cole did the toastmaster act, 
being introduced by Vicegerent Snark Roy. (. M. Crego 
talked on ‘* box shooks, shakes or ague.*’ A. H. Potter, 
of Portland. said that much of the success of the Port 
land Annual was ue to the help of the Spokane Hoo- 
Hoo. On behalf of the Supreme Nine of 1905, of which 
he was a member, he thanked the Inland Empire Hoo- 
Hoo. 

At the suggestion of Mr. Harcleroad, a telegram was 


Van Dissel, and 
Ore., Snark of 


sent the absent Vicegerent, E. F. Cartier 
also was sent to R. D. Inman, Portland, 
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the Universe, both extending greetings. The literary 
effort of the evening was by George W. Hoag, Spokane, 
the Hoo-Hoo poet of the Inland Empire, who always 
has a poem of his own make for Hoo-Hoo. This time 
it was as follows: 


Kirst their little anxious kittens, young precocious cats, 
Masquerading with their blinders, just as blind as little bats ; 
Ilow they fumble o’er each other 
As they stagger on the floor, 
Hlow they cling to one another, 
As we kick them through the door, 
Hlow they howl, and weep, and cry, 
As in blindness they pass by 


A big stout Lioo-Hoo with a club, and good intentions, 
Winking, blinking, little peepers, quite as blind as little bats, 
And so funny, wee, small, squinting, stinging, aching, little 


cats 
Anxious, frightened, little cats. 


Then come playful half grown kittens, lively half grown cats, 


Some were reared in our fair cities, some were reared in 
country flats, 
Some were noisy, some were quite still, 
Some just moved in anxious dread, 
Some were put into the dry kiln, 
Some put in the onion bed, 
Some acted like the ancient jester, 
And blew themselves in our lung tester, ; 
That strangest of all strange things, a torturous invention, 
Often were they bunched together on the hall room, hard 
floor mats, ; ‘ 
And were singularly playful, romping, artful, half grown 


cats, 
Most peculiar, entertaining, half grown cats. 


All good Hoo-Hoo go a-courting, 
And many are the nights we 
spats, 
How they argue, plead, and wrangle, 
In the stilly air of night; 
How they coax, and spat and jangle, 
far into the dawning light, 
And they woo, and woo, and woo, 
At the same time fighting too, 
Until perchance a rock their ardor sudden cools ; 
Then the dawning they salute with their doleful lovers’ spats, 
lor they're loving, wrangling, pleading, prowling, prome- 
nading cats, 
They’re sparking, moonlight eve, romantic cats. 


when they're romantic cats, 
hear their mournful lovers’ 


Now they have developed into proper, pompous cats, high 
toned business cats, 
Having learned to sup in luxury, scorn the back yard vats, 
See how sleek, well groomed, and fat, 
And they've friends now without number, 
And they’re rich, but what of that? 
They made it easy selling lumber, 
Now they purr, and purr, and purr, 
As they stroke their whiskered fur, 
Thinking how they fixed their onerous competitor. 
Now they never go out prowling, never get in midnight spats, 
They are dignified, aristocratic, proper, pompous, hightoned 
eats, 
Very prim and ostentatious, business cats. 


There are pugilistic, railroad cats, railroad, Thomas cats, 
Who always breathe defiance in their grim nocturnal chats, 
Dreadful are the threats they utter, 
If we speak about the rates, 
Fearful how they rage and splutter, 
If we ask for just rebates, 
If we suggest we'd like a car 
To ship our stocks to lands afar 
From their good graces we debar | ‘ 
Ourselves and families, unto the third and fourth generation, 
And they spit and claw and scratch, 
As poor shippers they dispatch, 
And they scowl, and yeowl, and growl, 

With an awful dismal howl, | ‘ ' 
rhat goes shrieking through the midnight, from their grim 
nocturnal chats— J iis y 
Those heartless, soulless, growling, shrieking, howling cats, 
Those ever pugilistic railroad cats. 

There are dead and quiet cats, calm, expired cats, 

All their earthly troubles over, done with feline spats, 

"Neath the daisies now we place them, 
Far away from the madding crowd, 
Their mistakes, we'll now efface them, 
As our tears fall on their shroud, 
We know of their earthly struggle, 
Ifow the price list they would juggle, 
And to line yard men they only gave a dollar off. 
Never shall their speech cajole us, 
Never on their words rely, 
Never shall they get our business, 
*’Cause we're tiguring up so high, 
Now they’re resting deep, deep, deep, 
In their last eternal sleep, : 

And the rest of us can hustle for the biz they left behind. 
And we know that without worry we can sleep, 
For we know that they'll forever silence keep, 

we'll waken not at midnight, long to listen to 

chats, 

‘Cause they're quiet, restful, sleeping, calm and peaceful cats, 

Solemn, silent, deeply buried cats. 

W. C. Ufford, Milan, Wash., who has long been con- 
sidered the orator of the Spokane district, spoke on 
the happy side of life as exemplified by the Hoo-Hoo 
feature of lumbermen’s gatherings. This was a new 
country, the lumber business being only six years old, 
and Hoo-Hoo and the associations had already done 
much to get the manufacturers and retailers acquainted 
with one another. He referred to the pleasant visit last 
year of the Nebraska retailers and the spécial train 
of Hoo-Hoo from the east, all helping to bring the lum- 
bermen of all sections into a better acquaintance. In 
1893, he said, the ‘‘ Seattle spirit’’ saved the north coast 
and the same spirit today was prevalent in Spokane. 

Sam Connell, of Portland, gave a short ‘‘harmony’’ 
talk, and James G. Wallace, of Minneapolis, and J. B. 
Pye, Harrison, Ida., among others spoke briefly. It 
was ‘‘very’’ late when the affair was over. 


THE HOO-HOO SESSION WEDNESDAY NIGHT. 


Black Cats from all over the Inland Empire met in 
Spokane Wednesday night, to attend the great concate- 
nation. With the reputation Spokane Hoo-Hoo have for 
doing the proper thing, they surpassed all previous ef- 
forts this time. The attendance was large, about 150, 
and the initiates numbered 38. 

There was but one thing missing and that one thing 
was E. F. Cartier Van Dissel, manager of the Saw 
Mill Phoenix, Spokane, and Vicegerent Snark of Hoo- 
Hoo for eastern Washington and one of the most 
enthusiastic Hoo-Hoo and energetic workers in the ranks. 
He was called east suddenly on business a few days 
previous, but W. R. Roy, former Vicegerent of the dis- 
trict, took charge of affairs and made a worthy substi- 
tute for Mr. Van Dissel. ; 


And their 





The ceremonies were held in Fraternal Hall, with the 
following officers in charge: 

Snark, W. R. Roy, Spokane. 

Senior Hoo-Hoo, C. M. Crego, Spokane. 

Junior Hoo-Hoo, F. B. Cole, Tacoma. 

Bojum, A. H. Potter, Portland. 

Scrivenoter, H. Romeyn, Spokane. 

Jabberwock, J. C. Harcleroad, Spokane. 

Arcanoper, W. T. Horr, Spokane. 

Gurdon, A. L. Porter, Spokane. 

The work was exemplified on six husky, frisky kit- 
tens, who proved game, and suffered nobly and uncom- 
plainingly for the other thirty-two. They were H. J. 
Mattes, I. X. Prugger, Robert Hale, M. Phillips, J. H. 
Ehrmanntraut, and Austin Ready. One man just es- 
caped by an oversight from making this little bunch 
seven. He was B. J. Pye, of Harrison, Idaho. He 
dodged Hoo-Hoo so many times during the sixteen years 
he was with the Clatsop Mill Company, Astoria, Ore., 
that it was intended to make an example of him, so 
that others would take heed and not put off the eventful 
day so long. 

The Initiates. 

Following were the initiates: 

John Van Dillin, St. Paul & Tacoma Lumber 
Wash. 


Co., Lind, 


Frank Xaver Prugger. Valley Lumber Co., Lewiston, Ida. 

Edgar J. Warner, Ideal Lumber & Manufacturing Co., 
Spokane. 

William B. Parker, Hayden Lumber Co., Spokane. 

Perry Randall Gray, Stanway Lumber Co., Waterville, 
Wash. 

Howard James Mattes, Mattes Lumber Co., Reardon, 

ash. 

Robert Hale, Wilson Creek Lumber Co., Wilson Creek, 
Wash. 


Ingram Gerhart Kjosness, Madson Lumber Co., Moscow, 
Ida. 

Percy Frank Scheble, Wenatchee Lumber Co., Wenatciee, 
Vash 


ash. 
Jobn Milton Crawford, Whitehouse-Crawford Co., Walla 
Walla, Wash. 


Alonzo Henry Smith, St. Paul & Tacoma Lumber Co., 
Ritzville, Wash. 
Ralph Carlton Littlefield, F. M. Schebel Lumber Co., 


Waterville, Wash. 
Ulysses Grant Dixon, H. J. Petersen Lumber Co., Spokane. 
Nicholas Henry Kartheiser, William Musser Lumber & 
Manufacturing Co., Spokane. 
Thomas Stephenson Craven, Anson-Hixon Sash & Door 
Co., Merrill, Wis. 
Thomas Furney Bridges, Bridges Lumber Co., Notus, Ida. 
George Wax Bowers, McGowan Bros., Spokane. 
John Carr, Dayton Lumber Co., Dayton, Wash. 
Charles W. Mohr, Charles W. Mohr Co., Spokane. 
Joseph Krigler, Odessa, Wash. 
Milton Greenleaf Phillips, Saw Mill Phoenix, Spokane. 
Albert William Anderson, Addy, Wash. 
ay Algara Springstead, Springstead Lumber Co., Addy, 
ash. 
Clarence Edward Ross, Charles E. Ross, Chewelah, Wash. 
James Hamilton de Veuve, Lumbermen’s Indemnity Ex- 
change, Seattle. 
Thomas Francis Ready, Saw Mill Phoenix, Spokane. 
Smith Honeywell Miller, Columbia River Lumber Co., 
Wenatchee, Wash. 
Timothy E. Healey, Werhart Lumber Co., Belt, Mont. 
Fred Eugene Carlin, Western Pine Manufacturers’ Asso 
ciation, Spokane. 
Julius August Mucke, Western Pine Manufacturers’ Asso- 
ciation, Spokane. 
Andrew Norgren, J. 
Edward McLellan 
Mont. 
Burtram Joseph Pye, Harrison Electric Light Co., Harri 
son, Ida. 
George E. Stoddard, Grande Ronde Lumber Co., Perry, 


D. Winslow, Winslow, B. C. 
Sybert, A. W. Miles Co., Livingston, 


Ore. 
J. M. Grant Geddes, Oregon Lumber Co., Baker City, Ore. 
Roy Clarke Lammers, McGoldrick Lumber Co., Spokane. 
Arthur William Lammers, McGoldrick Lumber Co., Spo- 
kane. 

Joseph Henry “Ehrmanntraut, Western Vine & Fir Co., 
Spokane. 

Those Present. 

The following were present: 

M. R. Colby, Tatum & Bowen, Portland. 

Frank S. Murphy, Eastern Oregon White Pine Agency, 
Salt Lake City. 

C. H. Wood, Washington Mill Co., Spokane. 

Sam Connell, Northwest Door Co., Portland. 

A. L. Porter, Western Retail Lumbermen’s 
Spokane. 

Cc. L. Cook, Washington Mill Co., Spokane. 


Association, 


E. L. Rowles, Washington Mill Co., Spokane. 

W. R. Roy, Spokane. 

J. C. Harcleroad, Ideal 
Spokane. 

H. J. Peterson, H. J. Peterson Lumber Co., Spokane. 

Fk. T. Harbour, Brincken Lumber Co., Latah, Wash. 

I. R. MeCory, Washington Mill Co., Spokane. 

George M. Barline, Washington Mill Co., Spokane. 

A. W. Robinson, Oregon Lumber Yard, Pendleton, Ore. 

John Hanson, Washington Mill Co., Spokane. 

G. F. Ward, Washington Mill Co., Spokane. 

a Ratcliff, Cheney, Wash. 

S. N. Tefft, Star Shingle Co., Spokane. 

A. C. Edwards, Spokane. 

J. T. Little, jr.. McGowan Bros., Spokane. 

E. E. Engdahl, Spokane Sash & Door Co., Spokane. 

J. G. Kulzer, Valley Lumber Co., Valley, Wash. 
Ik, A. Robbins, White River Lumber Co., Ritzville, Wash. 

W._B. McCartney, McConnaghy-McCartney Lumber Co., 
Salt Lake City. 

George W. Hoag, National Lumber Co., Spokane. 

Cc. W. Croty, C. W. Croty & Co., Spokane. 

J. C. Barline, Washington Mill Co., Spokane. 

G. H. Curtice, Western Pine & Fir Co., Spokane. 

Fred G. Zahn, Ed Young Co., Spokane. 

F. L. C. Westphall, Ideal Lumber & Manufacturing Co., 
Spokane. i 

W. A. McBurney, Falls City Lumber Co., Spokane. 

C. S. Howatt, W. P. Fuller & Co., Spokane. 

G. P. New Meyer, Bradford-Kennedy Co., Omaha. 

M. H. McCall, William Musser Lumber & Manufacturing 
Co., Spokane. 

R. A. Wiese, Empire Lumber Co., Spokane. 

H. Romeyn, Saw Mill Phenix, Spokane. 

George E. Youle, S. A. Woods Machine Co., Seattle. 

George W. Duffy, Jenkins-Luellwitz Lumber Co., Spokane. 

David Emerson, Hoag Lumber Co., Spokane. 

A. V. Bradrick, Gerhart-Bradrick Lumber Co., Spokane. 

F. B. Bartlett, Bartlett & Cox, Lewiston, Ida. 

B. A. Manning, H. O. Seiffert Co., Everett, Wash. 

George W. Shaw, Cloquet Lumber Co., Cloquet, Minn. 

James Graham Wallace, Wallace-Ballord Lumber Co., 
Minneapolis, Minn. 

John K, O’Brien, John O’Brien Lumber Co., Somers, Mont. 

T. J. Humbird, Humbird Lumber Co., Sand Point, Ida. 

B. R. Lewis, B. R. Lewis Lumber Co., Ceur d’Alene, Ida. 

C. M. Crego, William Musser Lumber & Manufacturing 
Co., Spokane. 

E. N. Lindberg, B. R. Lewis Lumber Co., Coeur d’ Alene, 

W. T. Horr, Holland-Horr Mill Co., Spokane. 


T. N. Wilson, BE. C. Atkins & Co., Spokane. 
A. G. Hanson, White River Lumber Co., Enumclaw, Wash. 


Lumber 


~ 


& Manufacturing Co., 


> 


J. B. McKinney, Dillon, Mont. 

A. H. Potter, E. C. Atkins & Co., Portland, Ore. 

S. S. Somerville, Central Lumber Co., Napavine, Wash. 

KE. A. Goodrich, Lumber Manufacturers’ Agency, Centralia, 
Wash. 

M. H. Grover, Cascade Lumber Co., North Yakima, Wash. 

V. H. Beckman, Pacific Coast Lumber Manufacturers’ As- 
sociation, Seattle. 

B. P. Munson, B. R. Lewis Lumber Co., Coeur d'Alene, Ida. 

Kk. E. Shaw, Henry Disston Sons Co., Spokane. 

Ik. C. Graham, Portland, Ore. 

Cc. I. O'Neil, Northwestern Lumber 

B. F. Bacon, Hatton, Wash. 

J. F. Nibley, Hilgard Lumber Co., Hilgard, Ore. 

David Eccles, jr., Oregon Lumber Co., Ogden, Utah. 

T. W. Tucker, Spokane. 

Kred Kloetz, Spokane. 

John Pfeffer, Spokane. 

E. J. Rapp, Spokane. 

E. I. Kelly, Berlin Machine Works, Spokane. 
— C. Bergstrom, Priest River Shingle Co., Priest River, 

a. 
J. C. Weeter, Weeter Lumber Co., Pocatello, Ida. 
J. J. Herlihy, S. H. Z. Lumber Co., Spokane. 

S. H. Corbett, Duluth, Minn. 

Fred Hamilton, Spokane Sash & Door Co., Spokane. 

H. M. Strathern, Post Falls Lumber & Manufacturing Co., 
Post Falls, Ida. 

George H. Wright, Spokane. 

Ek. C. Atwater, Spokane. 

George Hains, Francisco. 

A. J. Cuttell, Spokane. 

H. R. Cleaver, Cooper Lumber Co., Caldwell, Ida 

L. Adams, L. Adams Lumber Co., Ontario, Ore. 

F. F. Robinson, Jenkins-Luellwitz Lumber Co., Spokane. 

B. P. Bartelson, State Lumber Co., Columbia Falls, Mont. 

W. J. Bissell, jr., Spokane. 

J. H. Dunlop, Wind River 


Co., Kalispell, Mont. 


San 


Lumber Co., Locks, 
re. 
J. D. Hayford, Atlas Lumber & Shingle Co., Fargo, N. D. 
F. W. Boldrick, Chicago, Rock Island & Pacific R. R., 
Spokane. 

E. W. Talbott, Spokane Machinery & Supply Co., Spokane 

W. C. Ufford, Spokane Lumber Co., Milan, Wash. 

J. A. Wood, Springdale, Wash. 

R. C. Dillingham, Spokane. 

Cc. C. Bridgman, Spokane. 

E. E. Williams, Spokane. 

Otto Lachmund, Lamb-Davis 


Cascade 
O 


Lumber Co., Leavenworth 


Wash. 
KE. F. Byrd, Jensen-King-Byrd Co., Spokane. 
A. J. Sallberg, Quincy, Wash. 





JANUARY REDWOOD MOVEMENT. 


Returns for January show light shipment when the 
total movement from the coast county mills for that 
month is compared with that of preceding years. It is 
a little more than 1,000,C00 feet below the amount 
shipped in January, 1905, and nearly 5,000,000 feet 
below that of January, 1904, but in excess of the Janu 
ary movement for any other of the last thirteen years. 
Details of the records of the first month’s movement for 
thirteen years are given here: 


To San To southern To all other 







YEAR— Francisco. California. ports. Totals. 
i ee 5,189,607 3,247,717 286,968 8,724,292 
eee 7,440,785 5,677,413 743,965 138,861,903 
eee 8,549,156 4,866,099 14,448,707 
1897 ......... 8,487,418 3,350,489 14,875,159 
ae 12,732,818 35,8: 

See ; 408 608,421 
ae 10,179,817 1,450,695 
ee .- 9,077,396 1,974,173 
1902 ........ 141864 3,464,167 
eee 11,379,8 5,364,121 
eer 18,314,489 4,094,578 
re 15,479,169 3,057,898 
a ere 14,733,176 1,701,394 





With respect to the January shipments this year two- 
thirds of the product was destined for San Francisco, 
the bulk of the remainder going to southern California 
ports, with a total of 1,701,394 feet to all other ports. 
The miscellaneous movement was widely distributed, 
Mexico, Central America, South America, the Hawaiian 
islands, Australia and the orient and Atlantie ports of 
Europe and Africa being represented in the list. A state- 
ment showing destinations in January, 1906, with com 
parative figures for January, 1905, and the destinations 
of total shipments for twelve months of 1905 is as fol 
lows: 

To— January. 


; January. 
Bay of San Francisco. .14,733,176 


Totals. 
15,479,169 ) 


232,031,529 





Southern California .... 6,230,257 5,132,877 
Oregon and Washington ........ 30,690 
Mexico and Central 
CO Ee ae 519,043 192,978 
South America......... 141,360 114,545 
Hawaiian islands....... eee 
Australia and other ori- 
GNtal ports. .......5... 587,582 2,719,685 16,835,150 
United States Atlantic 
ports, Europe and Af- 
HO a6%ccs cen ee scan ot reer 2,667,918 
| ee ees 22,664,827 23,669,944 347,679,159 


Shipments of redwood from the coast county mills 
are contingent upon the weather and the adjustment of 
shipping facilities from month to month. As is gen- 
erally known, the mill product must move first by water, 
then by rail to final destination, where the redwood is 
used in interior cities. Some months vessels are not 
supplied as promptly as could be desired, the number 
available being a contingent one and influenced by labor, 
weather and other conditions which it is impossible to 
control absolutely. While the year starts out with only 
a representative movement there is every reason to be- 
lieve that even last year’s high total will be passed by 
the gross shipments this year. 


OBB LBL EIEIO 


TREATISE ON LOGGING MACHINERY. 

The Allis-Chalmers Company, Milwaukee, Wis., will 
install a 50-kilowatt Bullock type H direct current 
generator for driving saw mill and elevator machinery 
at the plant of the Foster Lumber Company, Clinesburg, 
Tex. ‘‘Log Machinery’’ is the title of the publication 
to be issued soon by the Allis-Chalmers Company, dealing 
with the construction, improvements and use of logging 
machinery. The latest designs in machinery will be 
fully shown and those contemplating installing any 
new log machinery would be benefited by securing a 
copy of this publication, which may be had upon appli- 
cation to the company. 
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RECHRISTENING OF A VIRILE FAR WESTERN ASSOCIATION. 





The Western Pine Manufacturers’ Association’s First Annual—Criticisms and Suggestions of President 
Humbird—The Secretary on Conditions—Year’s Work of the Bureau of Grades—Prosperity 
General, as Indicated by Short Addresses—An Enjoyable Banquet. 


SPOKANE, WASH., Feb. 6.—The Western’ Pine Ship- 
pers’ Association is no more. Today was born its 
successor, the Western Pine Manufacturers’ Associa- 
tion. It is merely a change in name more fittingly to 
lescribe the organization of manufacturers of pine 
lumber in the ‘‘ Inland Empire,’’ a territory embracing 
eastern Washington and eastern Oregon, Montana and 
Idaho, and which is rapidly becoming a very large 
yroducer of pine and larch and attracting the atten- 
tion of the lumber markets of the country. 

During the three years that the Western Pine Ship- 
pers’ Association has been in existence it has grown 
rom a small membership, representing a small output, 
‘o a membership of sixty-four, with an annual output 
f nearly 1,000,000,000 feet for 1906. 

A very harmonious spirit prevailed at today’s meet- 
ig; a successful and prosperous year had been ended 
nd another is well under way that promises still bet- 
er. The pine and larch manufacturers of the Inland 
l:mpire were a happy and contented looking lot when 
‘resident Thomas J. Humbird called the meeting to 
rder at 10:15 a. m. in the council chamber of the city 
all. The following were in attendance: 


Those Present. 


rt. J. Humbird, Humbird Lumber Co., Sand Point, Ida. 
John R. Toole, Big Blackfoot Milling Co., Bonner, Mont. 
Db. E. Swinehart, Big Blackfoot Milling Co., Butte, Mont. 
hk. A. Day, Big Blackfoot Milling Co., Bonner, Mont. 
Frank Toole, Big Blackfoot Milling Co., Anaconda, Mont. 
©. H. Richardson, Western Lumber Co., Lothrop, Mont. 

M. H. Grover, Cascade Lumber Co., North Yakima, Wash. 
I’. C. Ely, St. Joe Lumber Co., Harrison, Ida. 

George W. Hoag, National Lumber Co., Spokane. 

Samuel Merrill, National Lumber Co., Spokane. 

Lb. R. Lewis, B. R. Lewis Lumber Co., Coeur d’Alene, Ida. 
Ek. P. Keefe, B. R. Lewis Lumber Co., Coeur d'Alene, Ida. 
ly. B. Barber, Northwestern Lumber Co., Kalispell, Mont. 
William Reed, State Lumber Co., Columbia Falls, Mont. 

LB. P. Bartleson, State Lumber Co., Columbia Falls, Mont. 
Vincent Palmer, George Palmer Lumber Co., LaGrande, 


W. R. Horr, Holland-Horr Mill Co., Spokane. 

E. Uptegrove, Hughes Lumber Co., Rock Cut, Wash. 
kK. Isenberger, Potlatch Lumber Co., Palouse, Wash. 
Hi. Wall, Lane Lumber Co., Lane, Ida. 

. O'Neil, Northwestern Lumber Co., Kalispell, Mont. 
lames Byrne, Northwestern Lumber Co., Kalispell, Mont. 
D. O'Neil Northwestern Lumber Co., Kalispell, Mont. 

is. L. Willis, Fidelity Lumber Co., Spokane. 

\. E. Rickerd, Bonners Ferry Lbr. Co., Bonners Ferry, Ida. 
A. Shultis, Bonners Ferry Lbr. Co., Bonners Ferry, Ida. 

\. C. Morbeck, Kidd Island Lumber Co., Coeur d'Alene, 


i F sradrick, Gerhart-Bradrick Lbr. Co., Spokane. 
, iarles LeDuc, LeDuc & Boyd, Mondovi, Wash. 
‘. M. Cobbon, Cobbon-Robinson & Co., Missoula, Mont. 
!. A. Robinson, Cobbon-Robinson & Co., Missoula, Mont. 
|. Driscoll, Kalispell Lbr. Co., Kalispell, Mont. 
Cc. Barline, Washington Mill Co., Spokane. 
Cc. Ufford, Spokane Lumber Co., Milan, Wash. 
M. Heald, Springston Lumber Co., Springston, Ida. 
W. Anderson, Addy, Wash. 
A. Springstead, Springstead Lumber Co., Addy, Wash. 
M. Crego, Musser Lumber & Mfg. Co., Spokane, Wash. 
etrel Davis, Lamb-Davis Lumber Co., Leavenworth, 





il. 
sseph Jackson, Lamb-Davis Lumber Co., Leavenworth, 


nh. 
eorge Stoddard, Stoddard Bros. Lbr. Co., Baker City, Ore. 
avid Eccles, jr., Oregon Lumber Co., Ogden, Utah. 
rant Geddes, Oregon Lumber Co., Ogden, Utah. 
I’. Nibley, Grande Ronde Lumber Co., Perry, Ore. 
hn K. O'Brien, John O’Brien Lumber Co., Somers, Mont. 
W. M. Godfrey, Enterprise Lumber Co., Godfrey, Wash. 
I. Ross, Chewelah, Wash. 
. J. Pye, Harrison Elec. Light & Box Mfg. Co., Harrison, 


hn Christenson, Westman Lumber Co., Northport, Wash. 
ank S. Murphy, Eastern Oregon White Pine Agency, 
Lake City. 

eorge E. Merrill, Morrison, Merrill & Co., Salt Lake 


P. Newmeyer, Bradford-Kennedy Co., Spokane. 
m Connell, Northwest Door Co., Portland, Ore. 
li. Curtice, Western Pine & Fir Co., Spokane. 
in Hoch, Chewelah Lumber Co., Chewelah, Wash. 
Ek. Carlin, Bureau of Grades, Spokane. 
A. Mucke, Bureau of Grades, Spokane. 
orge E. Youle, 8S. A. Woods Machine Co., Seattle, Wash. 
orge G. Startup, Wallace Lumber & Manufacturing Co., 
tup, Wash 
hilip Buehner, Eastern & Western Lumber Co., Portland, 
'. M. Leiter, Bridal Veil Lumbering Co., Bridal Veil, Ore. 
Victor H. Beckman, secretary Pacific Coast Lumber Man- 
turers’ Association, Seattle. 
Vv. H. Short, Standard Lumber Co., Deer Park, Wash. 
J. H. Dunlop, Wind River Lumber Co., Cascade Locks, 


William Jaeger, Spokane. 
A. E. Cable, Humbird Lumber Co., Moscow, Ida. 


The President’s Annual Address. 


\fter the calling of the roll and reading of the min- 
tes of the November quarterly meeting by Secretary 


ead by that gentleman. Said President Humbird: 

rhe past year has been a particularly light one for your 
Presiding officer, for aside from signing vouchers and ap- 
proving suggestions or plans of our worthy secretary the 
cares of office have not weighed heavily upon him. As re- 
gards the conditions of our association at this time I 
believe it best to hear from our secretary, for the progress 
we have made and the things accomplished are due to his 
intelligent, capable and faithful efforts. 

Our organization is but three years old, but profiting by 
the experience of older associations we find not only has it 
made a very satisfactory growth when measured by the 
additional names on our membership roll, representing a 
greatly increased output of lumber, but it has also shown 
growth by the increased capacity shown by its members and 















L. Kellogg the annual address of the president was - 





officers for handling perplexing problems that have come up 
from time to time. 


General Association Needs. 


As to the need of association work: As we review the 
work of other associations representing like industries we 
are made to realize that not from books but from the great 
school of experience we must derive the practical guides 
to success in business. No man, however comprehensive his 
knowledge of the lumber business may be, is suflicient unto 
himself. By the interchange of ideas are born new ideas. 
No one man can measure in advance all that may be neces- 
sary to the completion of a great undertaking; the knowl- 
edge gotten from others, through association, consciously and 
unconsciously, contributes to the triumphs and the successes 
in both the business and the professional world. 

After forming an association such as ours first in impor- 
tance comes the organization of a bureau of grades. You 
all know of the efforts that have been made the past year 
by the members and officers of the association to that end, 
the result of which will be given in detail in the reports 
of the secretary and chairman of the bureau of grades. 
While this-branch of the work has shown fair progress much 
remains to be desired in way of improvement and I wish 
particularly to urge upon you all the importance of actively 
coéperating with the association in building up this bureau. 
This, to my mind, is the foundation on which most of our 
association work is built. We are fortunate in being placed 
in position to receive in part the benefit of the experience of 
others and if we fail to build up a better bureau, at less 
cost, it will be because we have failed to give the matter 
the proper attention or are not the equals of our predeces- 
sors in the industry which we represent. The matter of 
grade is a most important factor in arriving at values, and 
with the intrinsic value of the articles of stock we have 
to offer fixed, when considered from the standpoint of 
utility, our committee on values has a reasonable starting 
point from which to begin comparisons with the value in 
lumber products from other districts. After uniform grades, 
next considered is the matter of uniform methods of placing 
our stock before the purchaser, by using similar lists on 
which to quote prices. Much progress has been made the 
past year in this direction and in my estimation this is an 
important step in the right direction. Every advance 
toward uniformity, in the manner of grading and listing of 
stock for sale, is much to be desired. This should not be 
confined to the district in which we operate, but whenever 
and wherever possible should be extended to other districts. 





PRESIDENT T. J. HUMBIRD, 
Western Pine Manufacturers’ Association. 


We all receive much valuable information from our trav- 
eling representatives throughout our distributing territory 
and such information should be forwarded to our secretary 
and to the committee on values to aid them in making up 
their recommendations, thus keeping us in closer touch with 
market conditions. A report showing surplus stock on hand, 
if made monthly by each member, would also be a great 
aid to us all and would no doubt many times avoid sacri- 
fice in price, with its demoralizing effect. The large volume 
of information gathered during the year covering general 
conditions, as well as conditions bearing directly upon the 
industry we represent, cannot be too highly valued. While 
perhaps each member has not found time to digest or make 
use of all the data given it must not be forgotten that the 
information gathered and disseminated cannot be confined 


“to the individual taste or needs of any one member, and 


having absolutely no price agreement the work of keeping 
the members of the association fully informed as to condi- 
tions affecting the trade should be highly commended. 


Resources Should Be Conserved. 


When we consider how rapidly the pine forests are dis- 
appearing in districts that hitherto have supplied a large 
portion of the United States and then deduct a liberal per- 
centage from the estimate on our timber as an allowance for 
larch and other woods included in that figure we find a 
most potent reason for admonishing our manufacturers to 
keep a zealous watch against a waste of material in the 
woods and at the mill and our bureau of grades to guard 
carefully against any loss in the final preparation of the 
stock for the market. Our committee on values is required 
to keep one eye fixed, first, upon the cost of the tree, and 
then follow it from the stump to the car, while the other 
eye is searching the horizon for the most advantageous 
point of final destination, where the crops have been 
abundant, the purchasing power great and the demand good. 
How well these offices have been performed during the past 
year our ledgers and land books best tell. The year through 
which we have just passed has been one laden with excep- 
tional opportunities. The wheels of our factories all over 
the land have been busily engaged in whirling out tangible 
evidence of prosperity. 


Our mills have nearly all, if not all, been closed down 
for some time, as is usual during the winter months, and 
with the resumption of their operations, although their 
capacity may be taxed to the utmost, with the light stocks 
on hand we will not be able fully to meet the demands of a 
market that shows no indication of a decreased activity. 
The ushering in of the new year has brought to us a very 
pleasing picture with many conditions extraordinarily reas- 
suring. However, the close observer looking out into the 
future can discern unmistakable signs of an increased pro- 
duction that will necessitate an expansion of territory in 
which to place the stock. Several new mills of large capac- 
ity are contemplated, some of which are now under con- 
struction, and, while thcir products will not affect us the 


coming season the matter of looking carefully into the 
introduction of our stock into new territory should early 
become the subject of careful, intelligent study. The 


greatly increased volume of inquiries for our pine and larch 
products coming from more distant fields clearly indicates 
that the territory is expanding in which the merits of our 
products are becoming recognized. Beyond question our 
active association work is entitled to no small measure of 
credit for this expansion. 

Insignificant Cost of Incalculable Benefits. 

When we turn to our iedger and find a few paltry dol 
lars charged up to the expense of maintaining the 
association let us refrain from stopping at the footings of 
the account while we adjust our magnifying glasses. The 
cost of maintaining our association to date has been at best 


but a few cents a thousand feet on the cut of our mills 
besides a limited portion of our time, and in too many 
cases the feature of time has been almost entirely elimi- 


nated, as the response to the rolicall shown by the records 
of our meetings will prove; and when we stop to compare 
the real worth of our product today with the value of our 
output when this association was organized, making due 
allowance for all the outside conditions affecting the market 
price, ave find ourselves comparing cents of cost with dollars 
of profit. Our association and bureau this year cost us less 
than one-fourth of the amount expended by the older asso- 
ciations, and yet those of us who have been identitied with 
the work of some of the older organizations find in making 
a comparison that the scope of the work and the results 
obtained compare very favorably, especially when the length 
ot time we have been organized is taken into consideration. 
The work of gathering and disseminating valuable informa- 
tion has been gradually increasing, with a legitimate and 
necessary increase in the cost of stationery, postage etc. 
It cannot be consistently gainsaid that the statistics and 
other data gathered this year have been a valuable adjunct 
in arriving at correct results. Our secretary, treasurer and 
board of directors have been able successfully to conduct the 
finances of the association for the year just ended without 
levying any special assessments and are to be congratulated 
upon their favorable comparison between cost and results. 
While I do not favor a policy of extravagant and unneces 
sary expenditure of funds I do not believe that we can 
afford to curtail the expense of the association so that 
these officers would be compelled to spend too much valuable 
time in figuring up assets in order to ascertain whether 
sufficient funds can be secured to carry on any work essen- 
tial to the building up of our association and so fail to ob- 
tain the best results. 
Keep an Eye on Legislation. 

Too much attention cannot be given to the matter of 
fixing in the products coming from the different manufactur- 
ing districts of our territory a certain intrinsic value, so 
carefully defined as to be readily understood; but the work 
should not stop here. A closer relation should be estab- 
lished between the various associations operating in different 
sections for the purpose of developing, as nearly as the 
different types of wood grown in different sections of our 
country will permit, the same values represented by the 
same terms or names applied to the different divisions and 
subdivisions known as grades in lumber products so as to 
eliminate as far as possible not only the confusion arising 
because of different customs in our own districts but in all 
the lumber producing districts. The National Lumber Man- 
ufacturers’ Association has done some good work along this 
line and it seems to me that there is a grand opportunity 
before it to strive for the establishment of as nearly as 
possible a common level of values, indicated by as nearly 
as can be the same definition, which will do much to bring 
about a more stable market and result in general benefit to 
both consumer and producer. I believe that we should sup- 
port the National in the work it is doing and thus make 
possible a greater scope of work with more beneficial results. 
Careful attention should be given to national legislation in 
order that the protection afforded our industry should be 
kept upon the proper relative basis with other industries re- 
ceiving protection. A careful weighing of the benefits 
resulting from our industry to the common people as com- 
pared with the benefits from other industries receiving a 
like amount of fostering care should be made, in order that 
we may be in a position fully to guard our interests. 

I would suggest that the name of our association be 
changed to the Western Pine Manufacturers’ Association, 
thus indicating that we are an association of manufacturers 
rather than shippers. 

I highly appreciate your hearty codperation in the work 
during the year and urge you on to still more systematic 
and careful attention to associated effort during the year 
that is before you, firmly believing that you will be fully 
remunerated for your trouble. 

Gentlemen, I thank you for your attention. 


° The Secretary’s Report. 


This was followed by the annual report of Secretary 
Kellogg, which exhaustively reviewed the details of 
the association’s work the past year and the present 
outlook. It follows: 


At our annual meeting one year ago your secretary re- 
ported that conditions at that time gave almost absolute 
assurance of a prosperous year. If it had been possible to 
peer into the future and discern the mighty purchasing 
power to be created by the abundant crops with which our 
country has been blessed the word “almost” could have been 
eliminated from that statement. United States Secretary of 
Agriculture Wilson’s last annual report shows that the value 
of farm produce for the year amounted to $6,415,000,000 
and attributed the result in part to a demonstration of 
what agriculture can do for those who intelligently engage 
in it. Without question the abundant crops of the season 
bave been a telling factor in the present demand for lumber 
products that has swept over the country and it is not alto- 
gether unlikely that the crest of the wave of prosperity 
resulting from the returns of the harvest of 1905 and all 
other conditions which seem to be in sympathy will be 
seen until the demand for spring trade shall attain its full 
momentum. But while the abundant crops, the activity in 
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commercial circles and the spirit of development resulting 
from the supreme confidence of our people in the future of 
the country, putting into circulation an immense amount of 
wealth, have all been agencies in the steady increase of 
values during the year, a deeper study will produce evidence 
of other influences that have had a decided bearing upon the 
net returns for our lumber. But a few years ago the wealth 
of mine, forest and field of the Inland Empire which had 
been in existence for ages stood unappreciated, due in part 
to the fact that our forests and plains were inhabited by a 
people who had no disposition to study how to develop the 
wealth nature had given so as to bring out its greatest util- 
ity, and then find a people who appreciated its full worth. 
rhe crops elsewhere, then as now, often were good; there 
was great activity at times in commercial circles ; the wheels 
and development often moved forward at a 
pace, and = still the things which we now highly 
treasure had no commercial value. The invasion of our 
empire by the great transcontinental highways brought 
within our borders the sturdy pioneer lumberman, who began 


of progress 


rapid 





to manufacture lumber for home consumption in a small 
way. not dreaming of taking advantage of the facilities 
afforded to transport his stock to distant fields. We go 
back a still shorter length of time to find engaging in the 
industry men of larger means, who were not content to sup- 
ply the local territory only but who had a broader concep- 
tion of the use to which our forest should be put, and these 
men are only just beginning fully to understand the possi- 
bilities before them to find and give to others who are 
located in distant fields a part of the wealth found, not in 
its crude form alone but in the highest state of utility, con- 
sidering the wants of the consumer, and how best to gratify 
those wants and at the same time receive a just compen- 
sation for their labors. 


Reason for Its Being. 
{t was for the more careful and systematic study of these 
possibilities of how to manufacture and market our products 
so as to bring about the best results to all that the Western 


ine Shippers’ Association was organized, three years ago, 
and the study then inaugurated has been a potent factor in 
making possible the values that are now and have been 


recognized in our products this season. 
The year just closed has been one of rapid 
every department of association work and is more 


progress in 
notable 


because of the results obtained than for an increase in mem- 
bership This is due chietly to the reasons that the major 
portion of the territory sought to be covered has been 
brought into sympathy with the efforts being made and the 


membership of the leading manufacturers had been secured 
prior to the date of our last annual meeting, and that some 
of our members at that time have ceased operations in the 


empire on account of their plants being burned or their 
timber holdings cut out. Another reason, if it might be so 
styled, is the reflex influence of associated effort. While 


the larger manufacturers highly appreciate the influence that 
has had a decided bearing upon the advance in the price 
of lumber products to a level that enables the millman_ to 
obtain a reasonable profit the cost of production, 
a few of the smaller manufacturers have by reason of the 
prevailing satisfactory values succeeded in contracting their 
cut for next season at prices entirely beyond the range of 
their expectations and feel no need of keeping in touch with 
market conditons during the coming year. Fortunately the 


besides 


number taking this view of the situation are few, and 
despite the intluences which have caused the names of six 
of our coworkers to be removed from the roll during the 
year we have succeeded in raising the number of our 
members from forty-two to sixty-four. The annual pro- 
duction of the members lost amounted to 12,500,000 feet. 
The annual production of the manufacturers now members 
was, during 1905, ST7TLOG.TOS feet. 
Healthy Spirit Shown by Members. 

Of the three general meetings of the association since 
uur last annual gathering two were held in Spokane and 
one ut Somers, Mont ‘rhe Somers meeting was a most 
pronounced success and resulted not only in a good meas- 


ure of financial and moral support, both of which are impor- 
tant factors in association effort, but it was at this gathering 
that the same rules for grading larch, one of our most valu 
able products, were adopted for common use by our members 
in all parts of the territory, thus forming a nucleus around 
Which time will gather many benefits to the manufacturers 
in the way of uniform methods of manufacture and market- 
ing of that particular product. It was also at this meeting 
that the idea was advanced of a universal list covering the 
Whole territory in which the association has members and 
the interest taken and the expense borne by Director O'Brien 
in arranging this meeting are and should be highly appre- 
ciated when viewed from the standpoint of influence toward 





the development of a healthy and efficient association. All 
of the meetings during the year have been well attended 
and interesting and the larger measure of success that has 
attended our efforts is due in no small part to the fact 
that the officers and members, as a whole, have woven into 
the life web of the association a greater amount of unselfish 
individual effort; heartily coéjperating in every work that 
has been proven to be of value to the members of our 


organization. 


The association has this year gathered a vast amount of 
information which affected our industry either directly or 
indirectiy. Circulars have been exchanged with six of the 


leading associations operating in both competitive and non- 
competitive districts, representing the industry in nearly all 
parts of the United States where timber grows in sufficient 
quantities to make the output cf lumber products a factor: 


so that our members have not only been kept advised of 
the conditions in their own district which had a_ direct 
influence on our industry but the changes in values and 


conditions in other manufacturing districts which had an 
indirect influence on our own trade were promptly reported 
to them, and thus they have been kept in much closer touch 


with the general situation than during any previous year. 
During 1905 more than 18,000) individual and circular 
letters were mailed from this office in gathering and dis- 


seminating information and in the general conduct of our 
business. The condition of building operations in the prin- 
cipal cities of the United States was reported regularly 
and frequent reference was made to the situation in rural 
districts. During the growing period of the year our mem- 
bers have been kept fully informed as to the crop conditions 
throughout all the distributing territory reached or likely 
to be reached by our products, thus placing each member 
in position to take advantage of the favorable condiéions 
to be expected as a result of the abundant yield at the 
earliest possible moment. Secretary Wilson predicts that 
should there be no relapse from the present position of the 
farmer as a wealth producer, three years hence the farming 
element, comprising about 35 percent of the population, will 


have produced in ten years an amount of wealth equal to 
one-half the entire national wealth produced in three cen- 
turies. As the success of the agriculturist has an impor- 


tant relation to our traffic we should be deeply interested in 
this estimate, and the channels which have been opened up 
through which we are kept in close teuch with conditions 
on Which hinge to so great an extent the profits of our 
business will prove a great benefit if we give the informa- 
tiou they afford the proper consideration. 

Value of Full Statistics. 

A month previous to the date of cur last annual meeting 
an effort was made to compile a stock sheet showing the 
amount of the various grades of lumber on hand in the 
Inland Empire Janvary 1, 1905. The compilation contained 
reports of the different grades and sizes of nearly all of the 
leading mills in the territory and was the most complete 
and accurate statement ever made in the empire up to that 


date. However, as not all of the mills in the different 
districts at that time put up their cut under the same 
system of grading more or less difficulty was experienced by 


the milimen in making up the required data, and it was 
decided to drop the system of monthly stock sheet reports 
that had been planned for the benefit of our committee on 
values and make approximate estimates only of the various 
grades and sizes, using as a basis the total amount of 
stock reported at the beginning of each month, which was 
arrived at by summing up the individual reports of lumber 
held by the members and given to us on the same blank or 


card used for the report of sales and final destination. 
While the information asked for on these cards has been 


far more complete during 1905 than that gathered during 
any previous year the blank calling for a_ report of the 
stock on hand has been overlooked by some of our mem- 
bers. As the making of grades by nearly all of our leading 
manufacturers has been brought under the supervision of 
our bureau the task of furnishing periodical reports showing 
the amounts of the several grades and sizes in yard should 
be comparatively simple and every call from the committee 
on values for that information during 1906 should be met 
with prompt and careful attention. The value of an article 
is governed largely by its scope of utility and the supply 
and demand, and every failure on the part of the manu- 
facturer to help the committee on value to arrive at correct 
results in its efforts to make the proper recommendations 
is very apt to be attended with a relative loss. ‘The blanks 
mailed to the members monthly calling for a report of 
sales and destination of stock sold have this year generally 
received careful and prompt attention and there has been 
a growing appreciation on the part of our committees of 
the worth of the data gathered. The sales made each 
month furnish our members and committees a valuable 
index to the situation, but an accurate report of the stocks 
manufactured and ready for shipment compiled monthly by 
all the secretaries of the various associations during the 
coming year, taken in conjunction with a full and accurate 
report of sales, would prove to be of great value to the 
manufacturers of all districts, and our association can 
afford to become a prominent factor in ‘this and every 
active, aggressive line of work that will prove a benefit to 
the industry at large, especially when that work is of 
indisputable value to our own members and -in no way. 
conflicts with their interests. Early in December, 1905, a 
considerable effort was made to determine the number of 
mills manufacturing lumber in the Inland Empire and their 
location and owners. Stock sheets were sent to every mill 
that could be located, with the result that reports were 
obtained from 143 manufacturers and wholesalers who held 
351.425.540 feet of lumber that was unsold January 1, 
1906. Of this amount there will probably be marketed in 
local territory 127,000,000. A sheet is being prepared giving 
a detailed report showing, as nearly as can be ascertained, 
the amounts of the different grades, sizes etc., which sheet 





will be mailed to you later. Efforts were made during 
last year at regular intervals to obtain reports from = the 
distributing territory showing the condition of the stocks 
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in the hands of the consumer. While considerable valuable 
information was gathered, a more systematic and thorough 
canvass of the situation should be made which will result 
in keeping the members fully informed as to the needs of 
the market. Each member should make it a part of his 
business to assist in helping to gather this information, in 
order that his own interests may be more fully protected 
through associated effort. 

Advertising. 

Following up an exhibit of our stock before the retail 
lumbermen at Minneapolis, just prior to our annual meeting 
a year ago, an attempt was made to have an association ad 
carried in one or more of our leading lumber journals. This 
effort was prompted by the beliet that many of the dealers 
and consumers in distant territory were not acquainted with 
the location of the pine producing territory in the west or 
the many special features of our products that recommend 
them to the trade. While the effort was not a success it 
had the effect of calling the attention of the manufacturers 
of the district to the necessity of placing their products 
and the merits of the same prominently before the punlic, 
which has been done by individual ads inserted in two of 
our leading lumber journals, so grouped as to give them a 
distinct place in both papers, thus calling more special 
attention to that part of the west known as the Inland 
Empire. There is little question but that this action has 
been very beneficial. 

Secretary bird Critchfield, of the Nebraska Retail Lum- 
bermen’s Association, with headquarters at Lincoln, extended 
to us an invitation to place an exhibit of our woods before 
the convention to be held at Omaha February 7 and 8. 
A copy of the invitation was mailed from this office to each 
member, with a request for an expression indicating whether 
or not the forwarding of a suitable exhibit would receive 
the support of a sufficient number of members to make the 
proposition feasible. Only two of the members responded 
and the matter was dropped, although exhibits by some of 
our members were sent forward. A vote of thanks should 
be forwarded Secretary Critchfield for the floor space and 
opportunity offered on the occasion. More than $5,000 has 
been expended during the year in the entertainment of 
lumbermen and others trom distant territory in which our 
lumber products are distribnted; the first entertainment of 
the season being given to the Nebraska retailers, who 
passed through our district early in June, stopping off at 
various points to cultivate a closer acquaintance with our 
people and to make a study of our products and equipment. 
The next entertainment was given to a body of eastern 
Ifoo-Hoo, which order is made up largely of lumbermen. 
While none of the money expended for these two entertain- 
ments was taken from the regular treasury account, nearly 
all of the contributions of time and money necessary were 
made by members of our association, which was ‘instru- 
mental in helping to collect part of the funds. We trust 
that not only all of our members but all of the manufac- 









turers located in the empire have been benefited by the 
expenditure. Besides the advertising mentioned a_ great 
mapy requests for information relative to our products have 
been answered from this office. 

Affiliation with the National. 

Up to May 1 our association was a member of the 
National Manufacturers’ Association, which is composed of 
lumber organizations representing nearly every timber belt 
in the Union. As the ipemabersinio fee due from us covered 
the cost to that date only it was necessary to make a ievy 
to retain our membership, as according to the provisions of 
our constitution no special assessments levied for special 
expense can be made without the consent of two-thirds of 
the entire membership. An unsuccessful effort was made to 
secure the consent of the required number of members to 
make a legal levy and our membership in the National was 
necessarily dropped. The matter was again brought up for 
discussion at our August 3 quarterly meeting and the secre- 
tary was instructed to secure a mail vote, which was done, 
but the necessary two-thirds vote could not be obtained. At 





the November 7 quarterly meeting the matter of looking 
after tariff legislation was discussed and it was suggested 
that the proper body through which to work was _ the 


National Manufacturers’ Association, and the secretary was 
instructed to ascertain the attitude of the National toward 
the retention of the present tariff on lumber and, if found 
favorable, again endeavor to secure the requisite vote to 
make the affiliation possible. The attitude of the National 
was placed before the members and a vote called for at 
several different times by circular and individual letters. 
The result was 8 votes were received in favor and 4 against 
the affiliation, the remainder of our members failing to 
respond. 

The third annual meeting of the National association was 
held in Chicago on the 8th and 9th of May, at which 
meeting we were represented by Otto Lachmund, connected 
with the Lamb-Davis Lumber Company, of our association. 
At this meeting many of the perplexing problems that con- 
front the lumbermen of today were considered, such as 
uniform contracts of sale, the gathering and disseminating 


of statistics bearing upon general conditions, in a more 
comprehensive and farreaching manner than can the asso 
ciations covering a more limited scope of territory. Insur 


ance, trade relations, credit indemnity, a credit rating book 
compiled by lumbermen and rapidly growing to be the most 
complete and accurate in existence, treatment of freight 
claims, uniform bill of lading, demurrage, tariff and other 
legislation affecting the lumber industry, came in for a 
share of the attention of the representatives present, the 
consideration of all of which promises to be of value to 
lumbermen at large, like all other influences toward uni 
formity of practice and methods. The National has before 
it a magnificent opportunity to use its influence toward 
blending the efforts of all sections in such a way as to 
produce stupendous results for good to both manufacturer 
and consumer and is entitled to such assistance and coéper 
ation as we are able to give it. 

Our labor bureau has received during the year applica 
tions from 203 skilled laborers and experienced lumbermen. 
No record has been kept of the amount of help furnished 
our members, but we trust that the benefits received are 
commensurate with the cost and the large amount of work 
that the labor bureau creates. 

In Brief. 

In summing up the work in brief we find that the year 
has brought the greater portion of the Inland Empire under 
one system of grading, which promises to result in as nearly 
uniform values as it is possible to attain and that the 
system has not only been adopted by the wholesaler but the 
retailer as well, in a large portion of the territory. We 
have adopted uniform lists or methods of quotation and a 
uniform values as it is possible to attain, and the sys- 
tem has not only been adopted by the wholesaler but the 
market values and conditions to an extent that has, coupled 


with concerted effort and more uniform practice, enabled 
our members to obtain prices considerably in advance of 
prices received during any previous year. We have pur 


chased an addressograph and set up a mailing list which 
applies to a large portion of our distributing territory, thus 
placing our members who have not the same equipment in 
a position promptly to advise their customers of any change 
in values. We have developed a spirit of more hearty 
codperation and an increased confidence in the integrity ot 
purpose in the adjustment of the benefits to be derived from 
associated effort so as to make each member receive as 
nearly as possible his full quota, all of which promise to 
make 1906 the best year in the history of our association. 


Treasurer’s Report. 

The secretary read the annual report of Treasure? 
W. C. Ufford, giving. a detailed statement of the asso 
ciation’s finances. In substance it was as follows: 
po er eee ee $4,086.34 
Total disbursements during year 3,985.60 


Balance on hand February 6, 1906...........$ 100.74 
BUREAU OF GRADES. 

FEOF eee 

PPISMUTSOMIONES GUTING FORE ..6.6.0.6.0cccrccvcccnceoes 





Balance on hand February 6, 1906........... $ 33.52 
New Members. 

Frank C, Ely, chairman of the executive committee, 
presented the following applications for membership 
which were favorably passed upon: 

National Lumber Co., Spokane. 

Kidd Island Lumber Co., Coeur d'Alene, Ida. 

Estate of Fred Grant, Harrison, Ida. 

Western Pine & Fir Co., Spokane. 

Cobbon, Robinson & Co., Missoula, Mont. 

Le Duc & Boyd, Mandovi, R. F. D. No. 1, Wash. 

W. H. Gerhart-Bradrick Lumber Co., Spokane. 

Goodnough Mercantile & Stock Co., Elgin, Ore. 

A. W. Anderson, Addy, Wash. ; 

Harrison Electric Light & Box Manufacturing Co., Harri 
son, Ida. 

Barber Lumber Co., Boise, Ida. 

Hilgard Lumber Co., Hilgard, Ore. 

Shockley & McMurran Lumber Co., Baker City, Ore. 

Danville Lumber Co., Danville, Wash. 

On motion of B. R. Lewis the thanks of the associa 
tion were extended to Secretary Bird Critchfield, of 
the Nebraska Lumber Dealers’ Association, for the 
offer of space at the exhibit of lumber at the associa- 
tion’s convention in Omaha. 


Report of the Bureau of Grades. 

Owing to the absence of William Deary, manager 
of the Potlatch Lumber Company, Palouse, Wash., who 
yas chairman of the bureau of grades, C. E. Isen- 
berger, of the same concern, presented the annual 
report of the bureau for Chairman Deary. The report 
gave the details of the work of the bureau during 
the year. The total amount inspected was 1,503,639 
feet. A year ago the membership of the bureau rep- 
resented 247,225,366 feet. Since then 33,160,000 was 
withdrawn because of cut being sold mill run or for 
other similar reasons, leaving 214,065,366 feet. During 
the year 133,280,358 feet affiliated with the bureau, 
making a total at present of 347,345,724 feet in the 
bureau. The net gain in manufacturing capacity cov- 
ered by supervision of the bureau during the year was 
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520,358 feet. The cut of mills of members desiring 
codperate during present year has been estimated at 
',000,000 feet. 

rhe last statement shows that the bureau has now 
‘n put on a solid basis and has the confidence of 


mbers of the association. 
s as follows: 
Scope of Territory and: Support. 

he supervision of our bureau and the making of grades 
e been extended to every district but one in the terri- 
y covered by the association, and that district follows our 
rem as closely as it deems the heavy percentage of larch 
nd in its product will permit. Previous to the date on 
ch the Big Blackfoot Milling Company signified its inten- 
1 of joining us, it tendered a contribution of $150 toward 
support of the bureau, and the fact that every member 
the association in the Bonner district has signified a 
ire to coéperate with the bureau, make use of our system 
grading and contribute his share of the expense vouches 
the effective missionary work performed by our members 
that district. 


Continuing, the report 


Changes in Methods. 

While the amount of lumber now manufactured and 
ded under the supervision of the bureau shows a de- 
ed increase over the amount under its influence at the 
inning of the year, and is a healthy indication of the 
gress of the work which first took tangible form a trifle 
er one year ago, the changes that have been brought 
it in the methods of preparing the stock for the mar- 
so as to make possible uniformity of values are of 
amount importance and help complete the evidence of 
effort put forth. We have begun to eliminate the double 
tem of grading, which has been one of the most demoraliz- 
influences with which we have had to contend, besides 
confusion of values arising from the two methods; the 
system did not provide for a sufficient number of divi- 
and subdivisions of stock to arrive at definite values, 
furnishing a constant menace to the stability of the 
ket which threatened the success of both branches of the 
justry and deprived the consumer of the opportunity of 
hasing grades adapted to the various purposes for 
h our products are used without being compelled to 
a certain percentage of lumber that represented values 
er or lower than were required, thus causing a waste 
increasing the cost of building without benefiting either 

manufacturer or retailer. 

Example of Co-operation. 

rior to January 1, 1906, the manufacturers of eastern 


egon conformed in part only to the system of grading in 


use by our bureau. This was due to the fact that although 
everal of the members in that district were in sympathy 


wit! 





the movement and contributed to the support of the 
ireau the output of their mills did not form a sufficiently 
y percentage of the total amount manufactured in 
section to enable them entirely to abandon the old 


uethods and meet the competition of those who were out- 





however, this difficulty has been overcome and the 
reau. has been authorized to furnish an inspector for 
tinual service in that district. As the Bonner district 
nd eastern Oregon district represent 39 percent of the 
| amount of lumber produced in our territory the bu- 
and members who early subscribed to the work in 
e localities in which the grades have been at greater 
ance with ours than in any other are entitled to no 
amount of credit for the step forward. Other evi- 
es of progress are the adoption by the Spokane retailers 
shippers from the Spokane district to retailers in local 
tory of the same grades as are made for eastern ship- 
and the expressions of appreciation of the system by 
of the leading retailers in Idaho and Washington. So 
as a result of the labors of the bureau a general influ- 
has been brought to bear upon the lumber business, 
wholesale and retail, and a work has been inaugurated 
promises to develop conditions that will eliminate not 
the frequent misunderstading between the manufactur- 
n our territory but between the wholesalers and retailers 
e work of coéperating with the bureaus of grades in 
sections in an effort to bring about as nearly as pos- 
uniform values, known by the application of the same 
or names, should not be overlooked, as the correct 
‘ments properly reported through association channels 
d make possible placing before the manufacturers re- 
and statistics that could readily be digested, which 
! not only lessen the tendency to accumulate stock for 
i there is no demand but would have a tendency to 
the prompt recognition of changes in values of the 
- items of stock easy to all engaged in the industry, 
where, 


Methods in the Bureau. 
iodical gatherings of the official inspectors, members 
bureau of grades, and as many of the graders having 
diate supervision of the grades at the mills as can be 
ed to attend, should be arranged for the purpose of 
over stocks together and arriving at a definite and 
il understanding of the values of defects and merits 
ur products and establishing a uniform practice of 
iption of grades, illustration by examples and applica- 
of rules. No modifications have been made to our 
og rules during the year except on larch products; the 
in use by the Kalispell manufacturers being substi- 
on the date of our second quarterly meeting in lieu 
r old rules. 
ere have been distributed 700 copies of grading rules 
le use of the manufacturers of the district and their 
‘vs, While a number of copies have been called for by 
ermen located in other districts. 
Expenses. 
our third quarterly meeting, held in this city Novem- 
it was decided to employ two additional inspectors 
vder that each district may be provided an ample 
nt of competent help properly to make the necessary 
“es to place the whole territory on a uniform basis and 
» the bureau so as to be able to perform necessary spe- 
service. The amount necessary to defray the expense 
ie bureau during the ensuing year and maintain three 
vectors has been estimated at $6,000. A comparison of 
membership lists of the association and bureau of grades 
show that there are many of the members of this asso- 
ion who indirectly are the recipients of a large amount 
venefit as a result of this branch of the work. The sup- 
uct of these members is expected and needed to achieve the 
results during 1906. 
The Value Committee’s Findings. 
*. C. Barline, chairman of the committee on values, 
ade the following report: 


: As chairman of the committee on values it gives me great 
peeasure to be able to report to you that at no time during 
my incumbency has it been necessary for me or my co-work- 
ers to spend sleepless nights in the study of how to peer 
‘hrough the lowering clouds so as to discover and bring to 
the view of our members the silver lining. There has been 
4 lowering of values during the season, but instead there 
las been an upward tendency gradually leading to a higher 
level. There have been six meetings of the committee on 
values since our last annual convention for the purpose of 
making recommendations for the guidance of our members ; 
the first of- these occurring immediately after our annual, 
to organize the committee and instruct the secretary to 
gather information relative to the amount of the various 
grades and sizes of stock on hand in the territory and such 
other tata as was necessary for the consideration of the 
jommittee, on March 27, the date fixed for their next meet- 
ng. At this time the value of gathering and compiling 








statistics began to be more fully recognized and the commit- 
tee adopted resolutions calling the attention of the members 
to the importance of responding promptly to the call of the 
secretary for information. 

Will give you as a result a part of the statistics you 
have helped to compile, the amount of lumber marketed by 
our members during each of the consecutive months of 1905, 
so that by applying the recommended advances you may 
be placed in a position to determine the real meaning of 
the advances to you. By multiplying the amount of lumber 
marketed between the dates on which the several recommen- 
dations were made by the average advance, giving due con- 
sideration to the percentage of the various grades found in 
your product, it will be possible for you to arrive at a very 
close estimate of the benefits that have been derived from 
the recommendations of the committee and an associated 
effort duly to regard the same, besides enabling you to make 
an intelligent comparison between your share of the cost 
of maintaining the association and the value received. 




















MontTH— Total sales. Local sales. Eastern. 
January ...cees ) 7,335,617 9,676,928 
February ....... 24,389 10,854,598 
DE 000400008 8,669 18,651,906 
MEE gas anes sae 5 38,788 20,073,809 
| reer ee ),066,169 9,111 37,347,058 
MEE aes nbvele mack 51,858,772 991,827 36,866,945 
ere 53,781,395 58,081 41,423,314 
August 68,338,145 8,455,718 49,882,427 
September 66,844,737 16,489,408 50,355,329 
SIN <5 >is 0.07042 65,059,947 28,212,325 36,847,622 
November ...... 51,916,985 25,499,640 26,417,345 
December ....... 38,180,012 14,002,124 24,177,888 

Totals ..... 556,940,866 194,365,697 362,575,169 


The First Advance. 

The first recommended advance of the season was made 
March 27, to take effect April 10, and the list then issued 
remained in effect until June 10. Our records show that 
the advances made at this time on dimension, common 
boards and products average better than 50 cents, on siding 
better than 75 cents, on finish better than $1, high grade 
flooring better than $3. The approximate amount marketed 
during April and May was, as noted, 90,000,000. Out of 
this amount there was marketed in local territory 33,000,000, 
leaving the net amount 57,000,000, to which the recom- 
mendations applied directly. The recommendations made 
were based largely upon the visible supply of stock and the 
probable heavy demand indicated not only by _ building 
operations but by the heavy orders which were being placed, 
or about to be placed, for iron and lumber by the railway 
companies and other large operators requiring lumber for 
heavy construction work and the general hopeful and 
healthy conditions that seemed to be ushered in with 
unusual promptness and vigor after the demonstration of 
the American people, clearly showing that their policy was 
to continue to be a progressive one. 

At the May 18 quarterly meeting, held at Somers, Mont., 
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the recommendations of the committee made effective April 
10 were reaffirmed with the exception that an advance of 
$1 on 12-inch and 50 cents on 8 and 10 inch No. 2 boards 
and products seemed to be warranted by conditions; thus 
the recommended advances April 10, with the additional 
raise on No. 2, applied during June and July, during which 
months the approximate sales of our members were 105,640,- 
000, 27,349,000 feet of which was marketed in local terri- 
tory, leaving a net amount of 78,291,000 feet on which 
the advance directly applied during this period. 
Cause for and Higher Values. 

It was felt at this time that the conditions known and 
anticipated at our first meeting had fully developed, and it 
had been and would be possible for our members to _ profit 
and abide by the recommendations. During June and July 
each weekly report of crop conditions brought additional 
proof of an abundant harvest that greatly increased the 
purchasing power in the districts that were using our 
products; building operations in nearly all of the leading 
cities continued to show a decided gain over previous years ; 
the demand for iron and other material used largely with 





our products in building and heavy construction work con-.- 


tinued to increase, with their values showing a_ steady 
advance: and on August 1, with an enormous crop assured 
in nearly all sections and the values of lumber products 
advancing in nearly every section, it was felt by the com- 
mittee that the prices recommended no longer represented 
the full value of our products. Our members were unani- 
mous in their call for a full investigation by the committee, 
which was made and resulted in a recommended advance of 
50 cents a thousand on long dimensjon and Nos. 2 and 3 
common boards and products 4-inch to 10-inch; $4 on B 
select and better; $1 on C select, inch finish; $5 on B select 
and better: $1 on C select, and $2 to $3.50 on D select, 
thick finish. These advances were recommended to take 
effect August 10, for the guidance of our members during 
August and September, in which period there was marketed 
by our members 135,000,000, 35,000,000 of which went to 
local territory, leaving 100,000,000 directly affected. As 
will be shown by a comparison of the movement of our 
products during the different months, our sales were not 
diminished but increased, which vouches for the judgment 
of the committee in making recommendations. 
Additional Hardening Influences. 


The influence of activity in all commercial circles, in- 
creased cost of production resulting from the heavy demand 
for labor to care for the unusually heavy crops and meet 
the requirements of the steady development in different 
sections the voluntary curtailment in the production of 
southern mills, coupled with the forced curtailment in the 
same section caused by an epidemic of yellow fever; besides 
a shut-down by some of the river mills of the north on 


account of high water, as well as the safe housing of one of 
the largest crops ever harvested in the United States, all 
began to have a decided influence, and the committee was 
again called “me to meet, and after a careful review of 
the situation felt justified in recommending the following 
approximate advances to become effective September 28 
$1 on dimension, all lengths and widths: No. 2 boards and 
products 10 and 13 inch, No. 3 10 and 12 inch boards and 
products; all other widths No. 2 and No. 3 boards and 
products 50 cents, except 6-inch No. 2, which was advanced 
with No. 1, same width, $1; inch B select and better, $3; 
C and WD select, $1, with a corresponding advance on thick 
finish; D and E siding, 50 cents; lath, 25 cents. 

The amount marketed during October, November and 
December was a little over 155,000,000, nearly 68,000,000 
feet of which was marketed in local territory, leaving 
approximately 88,000,000 directly affected by the advances 
of September . The numerous advances recommended to 
apply in eastern territory have had a decided bearing on 
the prices obtained for our products shipped into local ter 
ritory, which should not be lost sight of in placing an 
estimate on the value of associated effort during the year 
1905. 





Uniform Values for the Empire. 

At our May 16 meeting a list representing a uniform 
delivered price applying from all parts of the kmpire to all 
points in the territory in which the major portion of our 
products are marketed was recommended by our committee 
as a basis of quotation for the use ot our *members. The 
list was to be ready for adoption at this meeting; however, 
the abnormal trade and rapidly disappearing stock which 
seemed to indicate a pronounced shortage appeared to war 
rant the call of the committee at an early date to arrange 
the list so as to provide recommendations that would pro 
tect the higher values that conditions had placed upon our 
products. The committee met December 8, completing in 
part the work which was begun at our November 6 meeting: 
however, only part of the territory was covered by what is 
known as our graduated list, recommending an advance 
which it is felt conditions fully warrant. It is believed 
that the basis of quotation will soon be adopted by all 
of our members and applied to all points in our distributing 
territory. While there have been absolutely no price agree 
ments during the year the recommendations of the com 
mittee have been generally heeded, and the difference in the 
prices quoted at the beginning of the season and now 
represents the bonafide advances in the value of our prod 
ucts. Present indicaticns are that the heaviest demand 
for our lumber at the best prices ever offered to the manu 
facturers of this district will follow during the next few 
months at least, and we are willing to leave the outcome 
of careful associated study of the situation during the past 
year and the results it has given to you for a decision as 
to whether or not you have received full remuneration for 
the cost in money and time to make the study which has 
enabled you promptly to take advantage of the changing 
conditions in your favor. 

C. M. Crego, chairman of the railroad committee, 
stated that the outlook was favorable for better rates 
and facilities, owing to new transcontinental roads 
building through the territory. No immediate changes 
were in view, however. 

The bureau of grades was discussed at length. It 
was explained that it would take an assessment of 114 
cents a thousand to carry the work of the year 
through, although if every one joined the bureau Sec 
retary Kellogg estimated that there would be a_ bal- 
ance in the grading fund at the end of the year, to 
be rebated to members. 

An opportunity was given, and nearly every mem- 
ber signed the grading contract for the current vear. 
A recess was then taken for lunch. 

AFTERNOON SESSION. 

The afternoon session was called to order at 2:15 by 
President Humbird and the election of officers for the 
ensuing year was taken up. 

Officers for the New Year. 

President Humbird was unanimously reélected, after 
which he spoke briefly, thanking members for the 
honor they had conferred upon him. He said what he 
had done had been done willingly and gladly for the 
good of the lumber industry, and he hoped that all 
would work with him during the ensuing year and 
make the association even more beneficial to them 
than it had been. 

M. H. Grover, of North Yakima, Wash., was unani- 
mously elected vice president. In response to requests 
for a speech Mr. Grover expressed his thanks and 
explained that the honor was entirely unexpected. 

W. C. Ufford was unanimously reélected treasurer of 
the association, it being officially announced that his 
accounts were O. K. In response to requests for a 
speech he replied that he had sworn off on making 
speeches. He was pleased, however, with the confi 
dence placed in him. 

The chair announced that the police had sent word 
that Frank 8S. Murphy, of Salt Lake City, was wanted 
at headquarters, but on motion of Petrel Davis the 
association decided to stand by Mr. Murphy and pro 
tect him from the police department of Spokane. It 
was evident that some one was playing a practical 
joke on Mr. Murphy. 

President Humbird stated for the association that 
it was grateful to the city fathers for the use of the 
council chamber for the meeting. 

A recess was taken at this point that the members 
from each district might get together and agree upon 
members from their Cistricts on the board of directors 
and standing committees. 

The business of the meeting was later resumed, and 
the following directors and committees were named 
for the ensuing vear: 

BOARD OF DIRECTORS. 

E. F. Cartier Van Dissel, chairman, Spokane, Wash (Dis 
trict No. 1.) : 

Petrel Davis, Leavenworth, Wash. (No. 1.) 

C. D. Gibbs, Spokane. Wash (No. 1.) 

B. R. Lewis, Coeur d'Alene, Ida. (No. 1.) 

George Palmer, La Grande, Ore. (No. : 

George Stoddard, La Grande, Ore. (No. 2.) 

H. G. Miller, Kalispell, Mont. (No. 3.) 

C. H. Richardson, Lothrop, Mont. (No. 3.) 

BUREAU OF GRADES. 
J. P. MeGoldrick, chairman, Spokane, Wash. 





(District 


.) 

M. H. Grover, North Yakima, Wash. (No. 1.) 
A. E. Rickerd, Bonners Ferry, Ida. (No. 1.) 
L. G. Chapman, Boise, Ida. (No. 1.) 

Grant Geddes, Baker City, Ore. (No. 2.) 
Joseph Stoddard, Baker City, Ore. (No. 2.) 
Jobn O’Brien, Somers, Mont. (No. 3.) 

Cc. H. Richardson, Lothrop, Mont. (No. 3.) 
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COMMITTEE ON VALUES. 


J. P. Reardon, chairman, Spokane, Wash. 

NO. i.) 

V. C. Ufford, Milan, Wash. (No. 1.) 

>. E. Isenberger, Potlatch, Ida. (No. 1.) 

C. Ely, Harrison, Ida. (No. 1.) 

*, S. Murphy, Salt Lake City, Utah. (No. 2.) 

. G. Chapman, Boise, Ida. (No. 2.) 

. B. Barber, Kalispell, Mont. (No. 3.) 
Kenneth Ross, Bonner, Mont. (No. 3.) 

RAILWAY COMMITTEE. 

Cc. M. Crego, chairman, Spokane, Wash. 

J. R. Toole, Missoula, Mont. 

Vincent Palmer, Elgin, Ore. 

W. C. Ufford, Milan, Wash. 

J. C. Barline, Spokane, Wash. 

H. G. Miller, Kalispell, Mont. 

LEGISLATIVE COMMITTEE 

W. H. Acuff, chairman, Spokane, Wash. 

Edward Donlan, Eddy, Mont. 

Krank E. Smith, Elgin, Ore. 

A. J. Wilson, Spokane, Wash. 

EXECUTIVE COMMITTEE. 

E. F. Cartier Van Dissel, chairman, Spokane, Wash. 

Cc, D. Gibbs, Spokane, Wash. 

ly. R. Lewis, QGoeur d'Alene, Ida. 

The president said it had been suggested that the 
price list committee be called the committee on values. 
A motion to this effect was made and prevailed, and 
the constitution was changed to conform to it. 

Name of Association Changed. 

President Humbird also suggested that the name of 
the association be changed to Western Pine Manufae- 
turers’ Association. The matter was discussed at some 
length and on motion ot W. C, Ufford the change in 
name was made and the Western Pine Shippers’ Asso- 
ciation passed out of existence, to be succeeded by the 
Western Pine Manufacturers’ Association, to conform 
with the nomenclature of other manufacturers’ asso- 
ciations, 

Secretary Kellogg read the duties of the different 
committees, as explained in the bylaws, in order that 
the members might be posted on what they are ex- 
pected to do. 

Visitors from the Coast Talk. 

President Humbird stated that several officers and 
members of the sister associations on the coast were 
present and that the association would like to hear 
trom them. He asked Seeretary Victor H. Beckman, 
of the Pacific Coast Lumber Manufacturers’ Associa- 
tion, to tell of the situation on the coast. 

Mr. Beckman said all were feeling good on the coast, 
the only trouble being lack of ears. All mills are from 
sixty to ninety days behind on shipments and two 
transcontinental railroads are building out that will 
keep the mills busy for four years at least. The three 
associations on the coast are now pulling together and 
practically control the situation and were feeling so 
vood over it that they would like to see the Western 
Pine Manufacturers’ Association join with them on a 
universal list. As far as business was concerned Mr. 

seckman said the outlook never was so good. 

President Humbird escorted President Philip Bueh 
ner, of the Oregon Lumber Manufacturers’ Association, 
to the front of the hall and introduced him to the 
members. He was greeted with applause. President 
Buehner corroborated Mr, Beekman’s remarks and 
urged codperation of all associations. Better prices 
should be obtained in short rate territory, because of 
competition with one another. The prices of common 
boards, particularly, should be advanced. He believed 
the different associations should get together, become 
better acquainted and work for better values. The 
California situation, he said, never looked so good, 
owing to heavy rains and prospects for big crops. 

Sam Connell, of Portland, was called upon and said 
he was a firm believer in association work and agreed 
with what Messrs. Buehner and Beckman had said. 
He believed the associations should get together and 
try to obtain better prices in nearby territory. 

J. T. Leiter, of the Bridal Veil Lumbering Company, 
Bridal Veil, Ore., spoke briefly, urging harmony among 
members of associations and between the different 
associations. The old days of all fighting one another 
were over and harmony was now the keynote of suc- 
cess in business, 

President Humbird said he believed the Western 
Pine Manufacturers’ Association would be pleased to 
meet the coast associations in the proper spirit and 
he was glad the association had had an opportunity to 
hear the visitors who had spoken. 

President Humbird announced the~ banquet to be 
held at Davenport’s café at 9 p. m., at which the 
visiting lumbermen and representatives of the trade 
journals were invited to be present as guests. 

Secretary Beckman urged the importance of doing all 
possible to encourage the Chicago, Milwaukee & St. 
Paul railway and other roads to come to the coast. 
He told of what the Pacific coast associations had 
done in the way of furnishing statistics and other 
information to President A. J. Earling, of the Milwau- 
kee system, that had been instrumental in bringing 
that road to the coast. More territory and more rail- 
roads were needed to help develop the wonderful nat- 
ural resources of the west and he believed it one of 
the important things this association could take up. 
He declared it was no reflection on existing roads to 
tell them there was more business now in the west 
than they could now take care of. 

President Humbird said this would rightfully come 
before the railroad committee. He announced that the 
organization of the standing committees would occur 
immediately after adjournment of the general meeting. 
The meeting then adjourned sine die. 

THE BANQUET. 

The pine manufacturers of the Inland Empire con- 
cluded their day’s deliberations with a sumptuous ban- 
quet at Davenport’s café. At 9 o’clock eighty-one 
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lumbermen, members of the Western Pine Manufactur- 
ers’ Association and a few invited guests, sat down to 
two long tables in the big banquet room. The tables 
were decorated simply with cut chrysanthemums, but 
ferns and palms in profusicn were about the sides of 
the room and the huge glass columns, filled with water 
in which swam beautiful goldfish, lent beauty to the 
occasion. 

The orchestra played sweetly, the lumbermen chatted 
pleasantly as they enjoyed the well chosen menu. It 
was a pretty scene and one that would have done 
credit to a great city in the east and it was hard 
for one to realize that the place was in the far west, 
beyond the Rocky mountains, where the Indian and 
the elk were wont to roam but a few years ago but 
where now stands a hustling city of nearly 100,000 
people in the center of one of the richest regions, in 
natural resources, on the globe. 


The Flow of Wit. 

Johu R. Toole, of Bonner, Mont., graciously acted as 
toastmaster, proving a wise and most excellent selection 
for the position. Said he after the cigars had been lit: 
“*T want to congratulate you on being the most happy, 
contented and prosperous looking lot of people I have 
seen in many days. I know there are a number of good 
speakers here and on the start am going to ask our 
president, who was. today reélected for another year, 
to say a few words.’’ 

President Humbird said he felt honored to be first 
called upon, and as for being reélected president he was 
very much pleased. Many things, he declared, were very 
much better the second time than the first. 

From Utah’s Metropolis. 

Frank S. Murphy, of the ‘‘City of Saints,’’ was next 
called upon to explain why he looked so saintly. He 
began by saying that he presumed that somewhere be- 
tween the docks of Dublin and Bonner, Mont., the 
gentleman who was acting as toastmaster had lost the 
**Q’’ before his last name, so had a grudge against 
all of the name of ‘‘ Murphy.’’ He explained he hardly 
knew how he stood tonight, whether as a manufacturer, 
wholesaler or retailer, because he happened to be mixed 
up in all three branches of the trade. In conclusion 
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he proposed a toast to President ‘‘Thomas Jefferson’’ 
Humbird, and Secretary ‘‘Ruben Longfellow’’ Kellogg, 
and to the new born babe, the Western Pine Manu- 
facturers’ Association. 

Divulging Hoo-Hoo Mysteries. 

J. C. Barline was called upon to explain his initia- 
tion into Hoo-Hoo at Portland at the Annual last Sep- 
tember. This he did very graphically and somewhat 
forgetful of his pre-concatenation obligation. In con- 
clusion, he congratulated the lumbermen of the Inland 
Empire on their strong and successful though young 
organization. 

Speaking for the Lumber Trade Journals. 


Toastmaster Toole complimented the lumber trade 
journals on their great: aid to the lumber industry and 
in introducing Frank B. Cole, of Tacoma, referred to 
him as the man who made the three-cornered speech at 
Somers, Mont., last spring, 

Mr. Cole lived up to his reputation as a wit by telling 
a few good stories. He said in conclusion: 


I am authorized to announce that there will be a meeting 
of the publishers of lumber journals, to be held on the day 
before the next annual meeting of this association. The 
real object of the meeting is to secure your codperation in 
advancing advertising rates. While this is the real object 
it will be understood by the outsider that the meeting is to 
be held to discuss ethics. We ask your assistance in estab- 
lishing rates for advertising that shall be a slight advance 
over the present ones. This slight advance no doubt you 
will assist us in maintaining, as we really need it in main- 
taining our families in such a way that they will be able 
to associate with the families of lumbermen. We feel sure 
you will stand with us as we have with you on all problems 
that needed our assistance. 


Seriously, however, he said, he enjoyed being present 
at these meetings and always looked forward with pleas- 
ure to them. 


Washington and Idaho Story Tellers. 
M. H. Grover, of North Yakima, Wash., spoke briefly, 
referring to the stories he had tried to tell during the 
evening to his friends at his left but which they in- 


terrupted in the telling. He had become so discouraged 
that now he had the opportunity he could not tell one. 

B. R. Lewis, of Coeur d’Alene, Ida., apologized for 
not being in a speech-making mood because he was on 
the water wagon and at a slight disadvantage. 

Sedateness and Levity. 

V. H. Beckman, secretary of the Pacific Coast asso- 
ciation, told a story that he claimed Mr. Grover had 
been trying to tell all the evening, but had been con- 
tinually interrupted. On behalf of the coast represen- 
tatives he thanked the association for the kindness shown 
them and he congratulated the pine men on their strong 
organization. 

W. C. Ufford was called upon as the orator of the 
association, who used to talk very ably at the meetings 
but lately had been very quiet. Mr. Ufford endeavored 
to lay the blame for his not speaking upon his friend 
Fred H. Gilman, the western representative of the 
AMERICAN LUMBERMAN, who, he asserted, had today ad 
mitted that he referred to the adjournment of one of 
the meetings as ‘‘ Mr. Ufford had adjourned.’’ Seriously 
speaking, Mr. Ufford spoke strongly on firm prices for 
lumber. He declared the cost of manufacturing had 
increased and if all would work together all could pros 
per during the coming year. 


Sentiment from Oregon. 


The toastmaster said he had been very much impressed 
by what the visitors from Oregon had said at the meet 
ing that afternoon, so he called on President Buehner 
of the Oregon association. 

Mr. Buehner said that eighteen years ago he first 
came to Spokane and then wondered if this country 
would ever amount to anything. He was surprised at 
the growth of the country and of Spokane, as well as 
of the lumber industry. Mr. Buehner said his hobby 
was associated work and he was glad to see the lun 
bermen of this section working together. 

The toastmaster called upon J. F. Nibley, Hilgar 
Ore., to say a few words for eastern Oregon. He sai 
he had enjoyed being present and told of meeting tli 
other lumbermen and learning something from them, as 
was always possible at a meeting of this sort. 

J. M. Leiter, of Bridal Vail, Ore., spoke briefly on 
the value of gatherings of this kind. He made a very 
practical talk. 

Sam Connell, of the Northwestern Door Compan) 
Portland, and an old association worker, told of how 
in 1892 he endeavored to organize the planing mill me) 
of Oregon. He had often been called an optimist and 
he declared he was always a firm believer in associatio1 
work. He was pleased to see the large membership her 
Now that all of the lumbermen of the coast was orga! 
ized there was hope, in his opinion, for this, the greatest 
industry in the west. 


A Voice from Minnesota. 


Owing to the fact that J. P. McGoldrick, who \ 
present, was recovering from a severe illness the tozs 
master said he would refrain from calling on him, but 
would ask his associate, George Lammers, of Stillwate: 
Minn., to say a few words in his stead. Mr. Lamme 
said he had always been an eastern pine man but he wa 
proud of the fact that he could now associate to som 
extent with such a fine looking lot of men as we) 
present. 

This concluded the speech making and a very enjo\ 
able evening was past. 


NOTES OF THE CONVENTIONS. 


The directors of the Western Pine Manufacturers 
Association met after the general meeting and r 
engaged Secretary R. L. Kellogg and testified to thei 
appreciation of his worth by giving him a substantia 
inerease in salary. 

The bureau of grades organized with J. P. MeGold 
rick, Spokane, as chairman. Mr. McGoldrick ha: 
years of experience with uniform grading as done b 
the old Mississippi Valley Association, through whic 
he will be of great benefit in getting the bureau 
grades of this association on an excellent workin: 
basis this year. 

The Western Retail Lumbermen’s Association 
board of directors reélected Secretary A. L. Port: 
who is demonstrating that he is a very able seeretat 
and association organizer and worker. 

F. G. Wheeler, representative of the C. N. Diet 
Lumber Company, Omaha, at Portland, was a visit 
at the conventions. 

A party of visiting lumbermen went to Coe 
d’Alene, Ida., Thursday, to visit the plant of the } 
R. Lewis Lumber Company, which is running steadil 
through the winter and is one of the most moder! 
plants in the pine region. The party included Gra! 
Geddes, Oregon Lumber Company, Baker City, Ore. 
George Stoddard, Stoddard Bros. Company, L: 
Grande, Ore.; David Eccles, jr., Oregon Lumbe! 
Company, Ogden, Utah; J. M. Leiter, Bridal Vei 
Lumbering Company, Bridal Veil, Ore., and Philli| 
Buehner, Eastern & Western Lumber Company, Port 
land, Ore. 

Starr Sherman, manager of the sales department 0! 
the Northwestern Improvement Company, Tacoma, 
who made an able address at the retailers’ convention 
on ‘‘Coal,’’ for some years traveled for the America 
Wire & Steel Company in western Washington an 
has many friends among the lumbermen. ‘ 

Jack Knight, commonly known among his friends 
as ‘‘All Knight,’’ was in attendance at the retailers 
convention as usual, having been to every one since 
the association was organized, in the interest of th 
Huttig Manufacturing Company, Muscatine, Jowa 
He called attention to the Huttig rubber roofing anc 
gave all the lumbermen souvenirs in the shape of a 
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siivk pin, of Mississippi river pearl, from Muscatine, 


ie Pearl City.’’ 

\, W. Croty, the well known salesman, this year 
represented C. W. Croty & Co. at the convention. Mr. 
Croty represents several of the best lumber and shingle 
concerns in western Washington. 

A. (Bert) Goodrich, he of the sun-kissed locks, 
dii stunts for the Lumber Manufacturers’ Agency, 
Centralia, Wash., at the convention. Mr. Goodrich 
represents the agency in this territory. 
ohn O’Brien, the veteran larch and pine manufac- 
turer of Somers, Mont., was very much missed at the 
conventions and banquets. He is away down in Ar- 
kansaw, resting up for another year of active work. 
The company was represented by Mr. O’Brien’s son, 
Jolin K, O’Brien, its vice president. 
i. R. Lewis, president of the B. R. Lewis Lumber 


Company, Coeur d’Alene, Ida., arrived from a busi- 
ness trip to Minneapolis Tuesday morning, just in 
time for the meeting. 

The manufacturers of pine and larch lumber of the 
Inland Empire believe in keeping a good workman 
at his job. That is why President T. J. Humbird was 
unanimously reélected. 

‘‘Robinson Crusoe’’ Rosseau, or ‘‘Old Resaw,’’ as 
O. M. Rosseau, manager of the Wisconsin Lumber Com- 
pany, Littell, Wash., was dubbed at last year’s re- 
tailers’ convention in Spokane, was very much missed 
this week. His man Friday—A. T. Hanson, manager 
of the White River Lumber Company, Enumclaw, 
Wash., was on hand however, advising everyone to 
keep his eye on Enumclaw. 

Regret was expressed at the absence of Harry G. 
Miller, president of the Kalispell Lumber Company, 


Kalispell, Mont., who is known as the silver-tongued 
exponent of larch. Mike Driscoll, of the same con- 
cern, was present and represented the company at the 
meeting. 

A pleasant feature of convention week was the 
joint banquet given by the Hayden Lumber Company 
and the F. R. Woodbury Lumber Company to their 
yard managers, about twenty-five in all, in one of 
the private dining rooms at Hotel Spokane. This is 
an annual affair with these line yard companies. 

A wedding present of $50 was voted by the direc 
tors of the retailers’ association and the insurance 
society, making a total of $100, to Miss Elenore Beach, 
for nearly two years stenographer in the office of Sec- 
retary Porter. She is to be married in a couple of 
weeks and this was a very fitting as well as deserved 
recognition of her services. 





ATTENDANCE AT THE MICHIGAN RETAILERS’ ANNUAL MEETING A RECORD BREAKER. 


e Michigan Retail Lumber Dealers’ Association this 
year had the largest attendance in its history when 
the retail lumbermen of the Wolverine State and their 
friends in the trade gathered at Detroit. Each year 
the Michigan association has grown in membership, in 
interest and in attendance. This year’s meeting showed 
commendable progress also in the value of its program, 
the subjects discussed being of vital interest and ably 
handled. Not only was the program one of the best 
enjoyed by any lumber association in the country this 
year but the minor arrangements were perfect in every 
particular. 

The quality of honey generally may be judged by the 
number of flies around it; and, while there is no dispo- 
sition to liken the traveling men to flies, the large num- 
ber of salesmen who were present at the Michigan meet- 
ing indicates in what esteem the Michigan meeting is 
held by these fellows who have their hand on the pulse 
of the trade. 

‘the AMERICAN LUMBERMAN last week, because of 


space exigencies, was compelled to omit the list of 
those who attended the Michigan meeting. Believing it 
will he of interest to those who were there and to those 
who were not there it is this week printed herewith in 


detail: 
Active Members. 


W. ‘Il. Jones, Big Rapids; Jones & Green. 
I’. M. Mulvaney, Bellevue; F. M. Mulvaney & Co. 
J. W. Ferdon, Grand Rapids; Mercer & Ferdon: Lum- 


©. Brown, Lansing; Brown Lumber Co. 
). Hartwick, Jackson; Hartwick-Woodfield Co. 
V. Gill, Ann Arbor; C. W. Gill Lumber Co. 
George W. Ross, Detroit; Lumber Yard. 
Il. S. Adams, Chillicothe, Ohio; secretary Union Associa- 
tion Lumber Dealers, 
Arthur L. Holmes, Detroit; H. H. H. Crapo-Smith. 
di Hlickey, West Toledo; West Toledo Lumber Co. 
L.. |’. Hoag, Springport; R. B. Hoag & Son. 
Kk. M. Lindsley, Dowagiac; J. A. Lindsley & Co. 
Will A. Cavin, Sturgis; Will A. Cavin. 
W. ©. Bennett, Hart; W. C. Bennett & Co. 


= 


A. It. Flagg, Pentwater; W. C. Bennett & Co. 
Ke Fisher, Hart; W. C. Bennett & Co. 
\ Judd, Dowagiac; M. Judd & Son. 
I liammond, Tecumseh; Lenawee Lumber Co. 
] lellows, Schoolcraft; L. L. Fellows. 
(. \ Brewer, Battle Creek; Battle Creek Lumber Co. 
i Hlall, Lansing; Hall Lumber Co. 
i. |. Hall, jr., Lansing; Hall Lumber Co. 
W Chase, Delton; W. H. Chase. 
. M. Sanford, Cedar Springs; J. H. Worden Planing 
I Winter, Sebewaing ; Sebewaing Lumber & Mfg. Co. 


Horlacher, Pigeon; Pigeon Planing Mill Co. 
l liammond, Flint; Flint Lumber Co. 

S. Armstrong, Howell; S. M. Armstrong. 

H Rikerd, Lansing; Rikerd Lumber Co. 

I Porter, Lansing; Rikerd Lumber Co. 

( I. Whitney, Bad Axe; Bad Axe Lumber Co. 
s)) - Hazen, Jonesville; W. M. Hazen. 

G. W. Weston, Richmond; G. W. Weston & Son. 
A. \. Corwin, Pontiac; A. A. Corwin. 

Gcorse §. Hyde, Sunfield; Hyde & Wolcott. 

G. Luick, Ann Arbor; Luick Bros. & Co. 
Shephard, Dimondale; E. S. Harris & Co. 


I Harris, Dimondale; E. 8. Harris & Co. 
\. it. Reiser, Carleton; C. H. Reiser. 

W. li. Barney, Albion; Albion Lumber Co. 
Ley: Marshall, Ionia; S. B. Graham & Co. 


J, St. John, Utica; St. John & Church. 
Jessop, Cass City ; Anketell Lumber & Coal Co. 
reorse Love, Flushing; William Love Lumber Co. 


2 _J. Robinson, Detroit ; Lowrie & Robinson. 

hee C. Miller, jr., Detroit ; Holden, Miller & Murray Co. 
T 2 irquedant, Rives Junction; F. Marquedant. 

A ‘\. Welsh, Reed City; Welsh Manufacturing Co. 


Baker, Adrian; D. M. Baker Co. 
Campbell, Toledo, Ohio; Campbell Co. 
n J. Pardee, Clinton; M. J. Pardee Bros. 
S. Paganetti, Mount Clemens; J. S. Paganetti. 
Lowrie, Detroit ; Lowrie & Robinson. 
“ph Myles, Detroit; Hunton, Myles & Weeks. 
= J.0 Brien, Rochester ; O’Brien Bros. 
laties L. Weeks, Detroit ; Hunton, Myles & Weeks. 


a 
: 


Jos 
td 


=e Longstreet, Lansing; Brown Lumber Co. 
ogee’ Morse, Lowell ; Lowell Lumber Co. 
oa eck, Monroe; C. F. Beck & Son Co. 


.“ Wallace, Belleville, Mich.; W. A. Wallace. 
F 7 Salisbury, Quincy; J. N. Salisbury. 

Ra, ook, Fowlerville; F. J. Cook & Co. 

are Prost, Elkton: Charles Prost. 

- Russell, Walkerville, Ont.; Walker Sons. 
John ee Milford; P. Byrne. 

Do in F. Holmes, Detroit; H. H. H. Crapo-Smith. 
Moss: Detroit ; Michigan Lumber Yards. 

a Miller, Charlotte; Miller & Hamilton. 

65 Allen’ Plymouth. 

ey Lawson, Royal Oak: J. M. Lawson. 

ik + eber, Detroit; J. F. Weber & Co. 

cn Scovill, Ypsilanti; H. R. Scovill & Co. 

: 5 Aiken, Edwardsburg; C. C. Aiken. 

= Lowrie, Detroit ; Lowrie & Robinson. 

Roe Ursason. Wyandotte ; Furgason Lumber Co. 
Rr 1 Ser, jr., Wayne; A. Reiser, jr. 

re y Matheson, Detroit ; Central Lumber Co. 
Charle Town, Lansing; Brown Lumber Co. 

noe Hadley, Chatham; S. Hadley Lumber Co., Ltd. 
ot oole, Pontiac; F. J. Poole. 

qe J. Jackson, Flint; Randall Lumber & Coal Co. 
Earl Mahon, Lapeer; Robert King Lumber Co. 
Gs %,Post, Davison: Earl G. Post. 


ay 


> o> 


A. Raupp, Ecorse; G. A. Raupp & Co. 


F. M. Sibley, Detroit; F. M. Sibley Lumber Co. 
Cc. A. Boyer, Burr Oak; C. A. Boyer Lumber Co. 
J. H. Whitmer, Sturgis; J. H. Whitmer. 
Ss. W. Webster, Ypsilanti; Webster Bros. & Sons. 
Harry Webster, Eaton Rapids; H. P. Webster’s Sons. 
I. C. Cobb, Charlotte; F. C. Cobb & Co. 
J. D. Sommers, Grand Ledge; Hall & Sommers. 
B. B. Hall, Grand Ledge; Hall & Sommers. 
R. M. Wilson, Belding; R. M. Wilson & Co. 
H. H. Corwin, Jackson; Corwin Lumber Co. 
G. A. Stone, Petersburg; G. A. Stone. 
W. B. Cozadd, Gaines; W. B. Cozadd. 
L. D. Townsend, Algona; B. D. Townsend. 
E. P. Keep, Tekonsha; E. P. Keep. 
Conrad Gohs, Mayville; Conrad Gohs. 
John B. Wallace, Wayne; John B. Wallace. 
E. C. Rogers, Addison; Kline, Dean & Rogers. 
L. C. Smith, Homer; Smith, Knowles & Co. 
F. L. Millis, Pontiac; Millis Bros. 
Charles W. Restrick, Detroit ; C. W. Restrick. 
G. W. Nichols, Stockbridge; Nichols Bros. 
W. E. McCormick, Otter Lake; W. E. McCormick. 
B. B. Crapo, Williamston; Crapo Lumber Co. 
Henry Otts, Detroit. 
F. D. Jenks, Port Huron; Jenks-Taylor-Howard Co. 
Paul G. Taylor, Port Huron; Jenks-Taylor-Howard Co. 
A. L. Hanson, Monroe; Hanson & Root Lumber Co. 
W. M. Schaffer, Manchester; Lowry-Shaffer Co. 
R. F. Birch, Hudson; R. F. Birch. 
Cc. A. Estep, Portland; C. A. Estep. 
Ed Michaels, Imlay City; Michaels Bros. 
J. H. Cruse, Hudsen;.J. H. Cruse. 
W. H. Jones, Kalamazoo; North & Coon Lumber Co. 
K. M. Case, Three Rivers; F. M. Case & Co. 
Ss. J. Leech, Detrojt; E..W. Leech. 
G. H. Siple, Otsego; G. H. Siple & Co. 
S. J. Rathbun, Battle Creek; Rathbun & Kraft Lumber Co. 
Thomas Read, Pinckney ; Thomas Read. 
W. H. Marsh, Gregory; W. H. Marsh. 
W. J. Blood, Owosso; Sturtevant & Blood. 
H. B. Sturtevant, Owosso, Mich.; Sturtevant & Blood. 
A. E. Clark, Shepherd, 
H. P. Webster, Eaton Rapids. 
John Stuart, Detroit; C. W. Kotcher. 
Cc. W. Kotcher, Detroit; C. W. Kotcher. 
Thomas Woodfield, Jackson; Hartwick-Woodfield Co. 
M. 8S. Hartwick, Jackson; Hartwick-Woodfield Co. 
Carroll F. Sweet, Grand Rapids; Fuller & Rice Lumber 
Manufacturing Co. 
J. F. Weber, Detroit; J. F. Weber & Co. 
W. N. McLeniian,“Detroit,; City Lumber Co. 
A. O. Carter,, Detroit; Dwight Lumber Co. 
G. E. Burton, Detroit; Fuel Economy Co. 
A. M. Stiles, Grand Rapids; Grand Rapids Lumber Co 
W. A. Furgeson, Wyandotte; Furgeson Lumber Co. 
J. F. Wolvin, St. Clair: N. B. Mills & Co. 
F. D. Laird, Dresden, Ont.; Laird Bros. 
T. E. Laird, Dresden, Ont.; Laird Bros. 
E. W. Stiles, Grand Rapids; Stiles Bros. Co. 
R. M. Schorstein, Grand Rapids; R. M. Schorstein Co. 
Cc. D. Sprague, South Lyons; Charles D. Sprague Co. 
Charles L. Phelps, Fairchild; Charles L. Phelps. 
N. A. Mans, Trenton; N. A. Mans. 
P. H. Yorton, Plymouth: Michigan Mfg. & Lumber Co 
F. B. Godfrey, Kalamazoo: Godfrey Lumber Co. 
J. A. Wilcox, Adrian; D. M. Baker Co. 
H. W. Prange, Adrian; D. M. Baker Co. 
F. C. Trowbridge, Detroit; F. C. Trowbridge. 
Cc. R. Smith, Niles; Carmi R. Smith. 
E. R. Smith, Birmingham; E. R. Smith & Co. 
Cc. C. Corwin, Grass Lake. 
Etta McHugh, Fenton; McHugh & McHugh. 


— 


G. Cos. 
A. T. Allen, Detroit; Manufacturers’ Lumber Co. 
R. McFate, Detroit: Manufacturers’ Lumber Co. 
Cc. A. Sauer, Ann Arbor; C. A. Sauer & Co. 
John Sauer, Ann Arbor; C. A. Sauer & Co. 
Cc. D. Church, Utica; St. John & Church. 
Knaarouse, Flint; Randall Lumber & Coal Co. 
S. R. Kiugsley, Rhomler; Kingsley & Taylor. 


Honorary Members. 


Sam D. Dare, Toledo, Ohio; E. B. Foss & Co. 

E. F. Jenks, Detroit; Henry Stephens & Co. 

D. J. Peterson, Toledo, Ohio; D. J. Peterson. 

H. H. Denison, Boyne City; W. H. White Co. 

H. C. Creith, Columbus, Ohio; H. C. Creith & Co. 

L. W. Landman, Toledo, Ohio; New York Central Lines. 

A. L. Flack, Tiffin, Ohio; Oval Wood Dish Co. 

E. S. Nail, Mansfield, Ohio; Lumberman’s Mutual Insur 
ance Co. 

A. J. Somerville, Mansfield, Ohio; Lumberman’s Mutual 
Insurance Co. 

R. E. Morris, Ypsilanti; Lumberman’s Mutual Insurance Co. 

H. L. Hart, La Porte, Ind.; Schultz Bros. & Benedict. 

E. Darling, jr., Elkhart, Ind.; Mann Lumber Co., Mobile, 


la. 
Allen A. Smith, Toledo, Ohio; Goodsell Manufacturing Co. 
E. J. Robinson, Toledo, Ohio; Robinson & Dutweiler. 
F. W. Henne, Cleveland, Ohio; Ohio Sash & Door Co. 
John R. Shaw, Detroit; John R. Shaw. 
W. R. Smith, Grand Rapids, Mich.; Stearns Co. 
A. C. White, Saginaw; A. C. White. 
erbert King, Detroit; A. C. White. 
W. F. Benkelman, Grayling; Salling, Hanson & Co. 
W. E. Ford, Mansfield, Ohio; Foster-Munger Co. 
F. R. White, Kalamazoo; Foster-Munger Co. 
. G. Shorrey, Kalamazoo; E. L. Roberts & Co. 
L. J. Leet, Cincinnati, Ohio; Wiborg & Hanna Co. 
M. A. Hayward, Kenova, W. Va.; Kenova Poplar Manu 
facturing Co. 
Cc. E. Sanborn, Grand Rapids: Cream City Sash & Door Co. 
A. D. Miller, Goshen, Ind.: D. G. Saunders Lumber Co. 
A. J. Cross, Chicago; C. L. Cross. 
E. Shepherd, Detroit; Booth & Boyd Lumber Co. 
Frank W. Parmelee, Toledo, Ohio; Belcher-Stine Lumber 


& 


0. 

George B. Stine, Toledo, Ohio; Belcher Stine Lumber Co. 
R. M. Boyd, Saginaw; Booth & Boyd Lumber Co. 

S. L. Mead, Detroit; S. L. Mead. 

L. W. Day, Saginaw; Phillips & Seeley. 


W. H. Ward, Detroit; Cleveland & Sarnia Saw Mill Co. 
John P. Hanna, Cincinnati, Ohio; Wiborg-Hanna Co 

J. J. Willyard, Detroit; Wiborg-Hanna Co. 

Cc. S. Hawes, Detroit; Salling, Manson & Co. 

kl’. A. Kimball, Alpena; Churchill Lumber Co. 

A. Montgomery, Detroit; A. Montgomery. 

George H. Malioch, Saginaw; iiss & Van Auken. 

James C. Cowen, Chicago; Schultz Bros. & Benedict. 

J. P. Kean, St. Louis, Mo.; Acme Cement Vlaster Co 

R. Kleinpell, Chicago; Morgan Sash & Door Co. 

A. D. Hensel, Detroit; Mershon-Schuette Co. 

Irwin Earl, Detroit; True & ‘True. 

W. H. Hines, Cincinnati, Ohio; Wiborg-Hanna Co. 

Hal G. Stevens, St. Louis, Mo.; Frost-Trigg Lumber Co. 
0. T. Weis, Toledo, Ohio; Barnes & Mank. 

W. H. Prentiss, Toledo, Ohio; Barnes & Mank,. 

William Eilis, Chicago; Chicago, Milwaukee & St. Paul. 
W. P. Vivian, Detroit; Advance Lumber & Shingle Co. 
G. W. Whipple, Detroit; Advance Lumber & Shingle Co. 
James A. Dant, Detroit; Advance Lumber & Shingle Co. 
W. B. Knapp, Detroit; Mershon-Schuette-Parker Co. 

H. K. Follansbee, Detroit; Robert H. Jenks Lumber Co. 
Ek. H. Mauk, Toledo, Ohio; Kirby Lumber Co. 

George Morley, Detroit; George Morley & Co. 

Cc. N. Greiner, Columbus, Ohio; W. M. Ritter Lumber (C« 
S. H. Creager, Toledo, Ohio; M. B. Farrin Lumber Co. 
Thomas Forman, Detroit; Thomas Forman Co. 

A. A. Carson, Grand Rapids; Curtis & Yale Co. 

G. E. Jones, Cincinnati, Ohio; M. B. Farrin Lumber Co. 
W. M. Thomas, Stanton; Stearns Co. 

T. J. Anktell, Detroit; Anktell Co. 

Fred 'T. Smith, Fassett, Que.; Haskell Lumber Co., Ltd 
IF. S. Mickey, Detroit; Robert H. Jenks Lumber Co. 
John E. O'Hearn, Detroit; F. C. Ross. 

Frank Spangler, Toledo, Ohio; Frank Spangler Co. 
, Alexander Hamilton, Indianapolis, Ind.; Missouri L. & L. 
=. Co. 

A. E. Bigelow, Detroit. 

A. J. M. Hosom, Detroit; Alaska Lumber Co. 

Arthur Dennis, Detroit; Dennis & Smith Lumber Co. 

J. W. Wagner, Cleveland, O.; Robert H. Jenks Lumber Co 
J. H. Haak, Haakwood; Haak Lumber Co. 

John E. Michelson, Grayling, Mich.; Salling & Hanson. 

John Hurlbut, Detroit; Fred C. Roos. 

F. M. Heacox, Ionia; Fred C. Roos. 

J. H. Falk, Detroit; Advance Lumber Co., Cleveland 
. M. McDaris, St. Louis, Mo.; Ferguson-McDaris Lum- 


( 
r Co. 
C. B. Dudley, Grand Rapids; J. W. Thompson Lumber Co. 
W. L. Atwood, Grand Rapids; Mercer-Feedon Lumber Co. 
Floyd Mitchell, Weidman; John 8. Weidman. 
H. L. Mellen, Detroit; Henry Stephens & Co. 
William H. Tansend, Saginaw; Asphalt Roofing Co. 
Cc. D. Avery, Ann Arbor; Bradley-Miller & Co. 
R. L. Hooten, Saginaw; Briggs & Cooper Co. 
J. M. Diver, Sarnia, Ont.; Cleveland & Sarnia Saw Mills 
Co. 
K. K. Mitchell, Sarnia, Ont.; Cleveland & Sarnia Saw 
Mills Co. 
J. W. Dunn, Alger; J. W. Dunn. 
B. C. Beckman, Chicago; Standard Paint Co 
W. B. Schaefer, South Bend, Ind.; W. B. Schaefer 
E. 8S. Harris, Scandia; Dalton Lumber Co 
J. E. Carson, Grand Rapids; Curtis & Yale Co 
Walter R. Hall, Detroit; Walter R. Hall. 
Cc. L. Monger, Elkhart, Ind.; C. L. Monger. 
Ralph B. Wilkinson, Detroit. 
IF. R. Randall, Bay City; Bradley, Miller & Co. 
Jule Heine, Bay City; Bradley, Miller & Co. 
J. B. Webb, Chicago; True & True. 
Thomas H. Bolster, Saginaw: South Side Lumber Co 
William W. Armstrong, Detroit. 
scoth Column Co., Toledo. 
H. H. Denison, Boyne City: W. H. White Co 
A. C. Windt, Jackson; Toledo & Ohio Central railway 
W. D. Ellis, Ypsilanti; Eagle Lumber Co. 
J. M. Hammond, Flint; J. M. Hammond Co. 
W. N. Wrope, Bay City: Kneeland-Bigelow Co. 
Charles W. Green, Toledo; Belcher-Stone Lumber Co 
W. D. Kimball, Toledo; Belcher-Stone Lumber Co. 
O. P. Gothlin, Dayton, Ohio; National Cash Register Co. 
D. B. Munger, Chicago; Foster-Munger Co. 
H. R. Reynolds, Manistee; H. R. Reynolds. 
W. D. Baker, Grand Haven; Mann, Watson & Co. 
G. W. Willebrands, Detroit: Willebrands Machinery 
A. W. Seeley, Saginaw; Phillips & Seeley. 
R. M. Reynolds, Cincinnati: M. B. Farrin. 
William Geiger, Defiance, Ohio: Geiger Furniture Co. 
P. A. Gordon, Grand Rapids; P. A. Gordon Co. 
J. C. Aherns, Chicago; True & True. 
G. W. Hotchkiss, Chicago; secretary Illinois association 
David Trotter, Toledo, Ohio: David Trotter & Co 
J. P. Scranton, Detroit; J. P. Scranton & Co. 
Custer Ramsby, Detroit; Thomas Forman Co. 
Carroll F. Sweet, Grand Rapids; Fuller & Rice Lumber & 
Manufacturing Co. 
B. G. Casler, Tonawanda: National Roofing Co. 
William D. Cleland, Buffalo, Lhon Co. 
A. E. D. Allen, Detroit: Summit Lumber Co. 
C. A. Spalding, Detroit: C. A. Spalding & Co, 
Mr. Piggot, Chatham, Ont.: Piggot Lumber Co. 
I. M. Taylor, Fort Wayne, Ind.; W. H. White Co. 


The Ladies. 


Mesdames— c. W. Gill, Ann Arbor. 
F. J. Weber, Detroit. Cc. C. Aikin, Edwardsburg. 
A. E. Bigelow, Detroit. B. S. Harris, Dimondale. 
Arthur L. Holmes, Detroit. J. M. Corbin, Detroit. 
H. C. Hitchcock, Detroit. E. E. Hammond, Flint. 
Cc. W. Kotcher, Detroit. George Codd, Detroit. 
Richard Matheson, Detroit. ©. A. Boyer, Burr Oak. 
Henry Otis, Detroit. J. F. Deacon, Detroit. 
Charles Proud, Detroit. L. Marshall, Ionia. 
George Ross, Detroit. M. E. Sanford, Cedar Springs 
Cc. W. Restrick. Detroit. S. M. Armstrong, Howell. 


T. M. Sibley, Detroit. L. P. Hoag, Springport. 
Albert Ternes, Detroit. D. E. Hoag, Detroit. 
Joseph F. Weber. Detroit. A. L. Hanson, Monroe. 
N. K. Standart, Detroit. J. M. Haak, Haakwood. 
Misses— Nellie Beyster, Detroit. 


Etta Beyster, Detroit. 
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RETAIL LUMBERMEN OF CONNECTICUT IN ANNUAL MEETING. 


Official Reports Reflect Conditions Exhaustively—Many Accomplishments in Limited Time—Proceedings in Full—The Dinner. 


HartrorD, CoNN., Feb. 10.—Despite the storm of snow 
and ice that covered the ground to a depth of several 
inches and threatened to bleck traffic retail lumber- 
men in large numbers gathered Friday to attend the 
fourteenth ennual convention of the Lumber Dealers’ 
Association of Connecticut, Incorporated. The outlook 
early in the morning was discouraging for a large at- 
tendance, but at the hour for opening the meeting a 
surprisingly large number had put in appearance. For 
an hour before the gathering went into session in the 
Putnam Phalanx hall dealers from every section of the 
state passed the time in renewing acquaintances, com- 
paring notes and discussing various matters of interest 
to the trade, 

President Pelton’s Report. 

The business meeting was called to order at 11:20 
with President Eugene P. Pelton in the chair. The call 
for the meeting was read by Secretary Louis A. Mans- 
field, which was followed by the roll call, which dis- 
closed an attendance of about 100. The reading of the 
minutes of the last meeting having been dispensed 
with, President Pelton submitted his annual report as 
follows: 

One year ago this association conferred upon me_ the 
highest honor within its power and I trust that your judg- 
ment as to the conduct of the office during my administra- 
tion will be that the honor was worthily conferred. 

The social duties of the president during the incumbency 
of the office, providing he attends an occasional meeting 
or dinner of a sister association, are a very pleasant feature 
of the year’s work. 

The official duties are not as onerous and do not require 
the time of the president as in the younger days of the asso- 
ciation, as the poliey of the association has been determined 
and exemplitied and the Lumber Dealers’ Association ot 
Connecticut stands today as a model association and is so 
considered by the retail lumber dealers’ associations as well 
as the wholesale dealers’ associations. 

These reasons, in my opinion, should) make it) much 
easier for the suecessive committees on nominations to 
select a member for the office of president and not meet 
with his declination, as it seems to be getting more difficult 
as the time approaches for yearly nominations to find a 
member who cares to accept the office. 

will refer to the attendance of the delegates from this 

association to the annual meeting of the National Whole- 
sale Lumber Dealers’ Association at Philadelphia in March, 
1905, anc also the meeting of the Eastern States associa- 
tion at that time. The exchange of courtesies between the 
Eastern States association and the National Wholesale Lum- 
ber Dealers’ Association was a feature of the meetings, and, 
while the question of the classification of a carpenter and 
builder was not a prominent subject of discussion by the Na- 
tional Wholesale Lumber Dealers’ Association, for the en 
lightenment of those whe were not there and otbers who may 
not be familiar with the present condition of the question I 
would quote a report of the trade relations committee of the 
National Wholesale Lumber Dealers’ Association : 

Better Interassociation Methods Needed. 

Your committee reports that during the past year 
there have been few cases called to its attention 
which were of special importance as_ affecting the 
amicable relations between our members and the retail 
associations. In such cases as have come into its 
bunds it has been somewhat hampered in the exercise 
of its duties trom the fact that not all of the retail 
associations were in. strict harmony and under an 
agreement with the National association wherein com- 
plaints might be worked out through regularly estab- 
lished channels. These complaints have generally come 
from individual sources rather than through the retail 
associations. ‘The committee has conscientiously used 
the doctrine that it was the policy of the National 
association not to petmit its members to seek the trade 
of the contractor nor consumer, but it has been 
unable in most instances to take up these complaints 
witi the retail association immediately interested. It 
is very apparent that the withdrawal of these retail 
associations from a scheme of friendly arbitration with 
the National wholesale association must work to the 
embarrassment of both parties and your committee is 
of the opinion that no other course than the protection 
of its own wholesaie members upon such broad and 
liberal grounds as‘shall be just to them from the 
standpoint of the National association is open for its 
vnidance. The fair protection of the members of the 
National association in this matter is the only rule 
left for the government of this committee, and_ until 
such time as the retail associations will work with us 
in some friendly plan of arbitration we believe that 
no other course can be properly followed in full 
justice to Gur members. Until a better defined policy 
on doth sides shall be established there may be in 
special cases an opportunity for some dissatisfaction 
us between the retailers and ourselves, which your 
committee hopes may soon be obviated to the satis- 
faction and profit of both parties and with the loss of 
rights or dignity of neither. 

Appropriate to this report I will quote from the address 
of President Richard S. White of the Eastern States Retail 
Lumber Dealers’ Association, made at the banquet of the 
National Wholesale Lumber Dealers’ Association, in which 
he said: 

I did not mean to set forth in this little talk any 
utopian plans for bringing about the millennium in 
the lumber world, but I will say this, that if the 
National Wholesale Lumber Dealers’ Association really 
wants to work in unison and fairness with us the 
Eastern States Retail Lumber Dealers’ Association will 
go as far as it should to make such a thing possible. 
These remarks, I believe, did much to bring about the 

action taken at the midsummer meeting of the National 
Wholesale Lumber Dealers’ Association, held at Ottawa, at 
which the matter of the classification of a carpenter and 
builder was conceded to be the right of the retail asso- 
ciation to decide. 

This is a decided victory and demonstrates as much as 
any previous concession or action the importance § and 
strength of the Eastern States association, which should 
be given all the assistance, both moral and financial, that 
every eastern state retail association and individual retailer 
can give. 

I wish to mention at this time the gift of a beautiful 
silver ice cream service to our beloved secretary by the 
Eastern States association at the meeting in Philadelphia 
in March, and which was well deserved by him, as you all 
know. 








Associations Important and Beneficial. 


Lumber dealers’ associations have become a very important 
part of the retail lumber business and benefits have not only 
been conferred on their members but dealers who are not 
members derive these benefits. I believe they are selfish 
in taking this position, in that they get the consideration 
and treatment as members from the wholesaler and manu- 


facturer without giving either moral or financial support to 
the state association with which they should be affiliated. 

The retail poacher is a subject for thought and considera- 
tion. The retail poacher, as you all know, is the dealer 
who solicits trade in a town or city where there is a yard 
that has ua membership in the association and sells lumber 
at a lower price than in his own town: while no written 
complaints have been presented to the board of directors 
during the past year instances have been reported of sales 
made along these lines, and it is a condition that should 
be eliminated from the trade, as it is more harmful, if con- 
tinually practiced, than the scalper of the wholesale trade 
selling an occasional car to a retailer's customer. 

There have been two meetings of the board of directors 
during the year, both of which were well attended, and 
routine and special business was transacted. 

I take this opportunity to thank fhe board of directors, 
both individually and collectively, for your attendance at 
the meetings and your interest in the several matters 
brought before the beard that were important to the pres- 
ent and future progress and success of the association. 
Also, to thank the secretary, whose knowledge of association 
matters and precedents has been of great assistance to me. 
To the members I give my assurance of my continued in- 
terest in the association upon my retirement from the office 
of president and thank you sincerely for the honor given 


me. 
Secretary Mansfield’s Report. 


The report of the secretary, Louis A. Mansfield, fol- 
lowed. This gave a comprehensive survey of the work 
accomplished during the year and was listened to with 
much interest. A motion to have the report printed 
for distribution among the members of the association 
met with a hearty response and it was left with the 
secretary to have this done. The report in full fol- 
lows: 

Father Time has called us again to an annual meetin,—- 
our fourteenth—it being fourteen years May 20 next since 
this association was organized in the city of New Haven. 

The year has been most unique in itself—a year when 
prices have advanced so fast that it has been well nigh im- 
possible to keep track of them; a year showing a large 





SECRETARY LOUIS A. MANSFIELD, OF THE LUMBER 
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CUT, INCORPORATED. 


volume of business in nearly all places; a year which has 
brought (if the information which comes to me is correct) 
most satisfactory results to most of you, for which we are 
sincerely glad. 

This report from year to year follows more or less a 
routine form and this year you will find no exception to the 
rule. 

Steady Increase in Membership. 

Our membership today is eighty-four—sixty regular and 
twenty-four associate—an increase of five from that of one 
year ago. 

I hoped a year ago that our ranks might show a large 
increase today but I have been disappointed—disappointed 
in that our regular membership has increased from fifty-nine 
to sixty—only one; and more disappointed at the attitude 
taken by some of the dealers when approached on this mat- 
ter. 

Association work in the lumber industry as well as in 
all other trades is one of steady growth. Organization in 
this day is a necessity without which business does not, 
can not, progress and prosper. 

There are those—and thankful we are that they are very 
numerous—who appreciate this fact to the utmost and stand 
ready at any and all times to put their shoulders to the 
wheel and push the work along. 

To one who sees as much of this work as I do it is a 
daily wonder that anyone stands outside and refuses to be 
one of us—stands outside in many cases simply for the 
matter of the paltry few dollars that membership costs, 
when to his business the association during the year is 
worth daily the cost of the entire year. 

The dealer who refuses to join, it seems to me, is placing 
himself in a very unenviable position, for he is daily reaping 
advantages the cost of which is borne by others. 

Complaints Very Few. 

Complaints against the legitimate wholesaler have been 
very few this year—fewer than in any year since the asso- 
ciation was formed. 

Sales to consumers by so called wholesalers still continue 
in some places and are most aggravating and exasperating 
to some of our members. These sales are made largely by 
parties who have small regard for proper business methods, 
who do not hesitate to mix grades or even to send that 
which is not ordered, and in many cases the consumer finds 
himself dollars out of pocket instead of securing “such a 
bargain.” 

The complaints against some of the retail dealers who 
continue to seek a market away from their home territory 
are still not few. We feel, however, that progress is being 
made and are very sanguine that the justice of our claim 
will at no distant day be realized and appreciated as a 
part of the ethics of business. 


Co-operation Without Amalgamation. 


It has been found necessary to call the board of directors 
together for — two meetings during the year—the first 
April 25, with eleven directors present, at which complaints 


were considered and one party ordered reported to you and 
a very general discussion was entered into by all on the 
work of the association and particularly some of the per- 
plexing and annoying questions which your secretary has 


always with him; the second meeting, December 8, wit 
eleven present, when a careful consideration was given { 
the proposition advanced by cur sister association of Ma 
sachusetts for an amalgamation of the Massachusetts ar 
Rhode Island associations with this association. We ¢: 
appreciate that many advantages might come from such ; 
amalgamation but cannot indorse the plan as a whole. 4 
discussion resulted in this vote: 

That a committee of two, consisting of the president 
and secretary, is hereby appointed to confer with simi 
lar committees from the Massachusetts and Rhod 
Island associations to see if any joint and_ beneficia! 
work can be done without merging the associations 
and to report to a meeting of this board of directors 
to be held on the morning of the next annual meet 
ing. 

The time has been too short for any conference as y: 
but we trust that the committee will come together 4 
believe that they can formulate plans of coéperation 
mutual advantage. 

The Sinews of War. 

Again facts force me to refer to the payment of du 
We were encouraged by the prompt returns made when t 
bills were sent out, thinking that the words of last year's 
port had really been of some service. But we were too qui: 
for those who did not pay their dues the first month 
the year have kept me busy writing and I have not, as yr 
received one word from two. Much might be said but I stv; 
right here. 

This association has been represented by delegates at tiv 
meetings of other associations, who not alone thorough: 
enjoyed themselves but heard much of interest and profit 

All questions pertaining to trade relations have bee: 
referred direct to the Eastern States Retail Lumber Dealer. 
Association for consideration and action, which acts as 1! 
clearing house for this and its allied associations, as should 
this ofhee act for each of our members. 

Pleasant and Profitable Fraternalism. 

The delegates to the Eastern States Retail Lumber Deale: 
Association have attended two meetings of that association 
in the last year—the first at Philadelphia in March, heid 
connect.on with the annual meeting of the National Who 
sale Lumber Dealers’ Association. This was the most 
enjoyable meeting, or series of meetings, ever held. Cordia! 
feeling and royal gocd fellowship were evidenced throughout 
the sessions. The second meeting, held in New York 
November, was occupied largely by routine matters. 

The Eastern States Retail Lumber Dealers’ Association 
was represented at the midsummer meeting of the Nation: 
Wholesale Lumber Dealers’ Association at Ottawa and had 
a most enjoyable time, the delegates coming away with a 
keen appreciation of the hospitality of our cousins across 
the line. 

The National Wholesale Lumber Dealers’ Association fas 
received in the car stake equipment case your coéperation 
and support in both moral and financial ways through you 
membership in the Eastern States Retail Lumber Dealers 
Assuciation. 

You have read with interest and satisfaction, I know 
that the railroads have already granted the 500-pound a! 
lowance for the equipment. Recent conferences give gov 
grounds for believing that the case may be settled with 
out going further into court. 

The work done by your legislative committee at last 
winter’s session was most effective and the demurrage. bill 
was not changed. 








The Lumber Mutuals. 

Your insurance director was elected to fill a vacancy on 
the board of directors of the Lumber Mutual Fire Insur , 
Company of Boston in July and has attended four meeting 
and also the annual meeting of the policyholders. He has 
also attended three meetings of the board of the Lenn 
sylvania Lumbermen’s Mutual Fire Insurance Company «and 
the annual meeting of the policyholders. 

Those of you who are policyholders in one or bot! 
of these companies have reason to be proud of the sh 
ing made by them in their annual reports and the suc 
which they have achieved in the eleven years of thei 
existence. I would bespeak fcr both of these mutual 
panies—and also for the other mutual Jumber insuring 
companies working in codperation with these two as 
as for the various stock companies organized recently— 
hearty support. 

I ave been greatly surprised that not more ot 
members are members of these companies, which have su 
so much for the whole lumber trade not alone in divider 
paid but in keeping down the rates of the old line 
panies. 

Your attention was called by a special notice in | 
January report to members, authorized by the presiden 
the Eastern States Retail Lumber Dealers’ Association 
the recent requests sent out by the National Lumber M 
facturers’ Credit Association for certain information 
you were asked not to give this attention. We cannot 
lieve that it is good policy for us to assist in this m 
ment—a movement which would be a serious detriment 
injury to the trade at large, in our opinion. 

Support Practical Forestry. 

Your coéperation is asked in the movement inaugurate: 
the National Lumber Manufacturers’ Association to 
$150,000 with which to endow a chair of “Applied Fo 
and Practical Lumbering”’ in Yale Forest School, 
University, New Haven. ‘The full information conce 
this project is contained in a pamphlet which probably 
been sent to you all. 

During the year this office has sent out 1,800 piec: 
mail. While the year has not been as strenuous as son 
those in the past we feel that if has been a very su 
ful one, resulting in closer ties between the different 
associations and in turn between them and the Nat 
Wholesale Lumber Dealers’ Association. 

To the executive officers as well as to the member 
the board I wish to express my sincere thanks fo! 
efforts during the year and to the members for their ! 
and to our members and guests the wish that you maj 
enjoy yourself at this meeting, taking away with you 
thought that will benefit you in your daily life and 
will cause you to recall this meeting with feelings of = 
faction. 











The Treasurer’s Report. 

The report of the treasurer showed that the rece 
from all sources for the year had been $2,546 ani 
expenditures $928, leaving a balance of $928. 

The Yale Chair of Forestry. 

The next subject for consideration was the ma! 
of endowing a chair in Yale University Forest Se! 
of ‘‘Applied Forestry and Practical Lumbering.’’ 
matter was explained in detail by Mr. Mansfield, 
read a letter from a member of the New England « 
mission to the effect that the matter should interes 
large number of users and consumers, as well a= 
letter from Professor Graves, of the Yale Schoo! 
Forestry, explaining the benefits which should acc: 
from such a movement. The following resolution w'- 
submitted and passed: 


Resolved, That the Lumber Dealers’ Association of («! 
necticut heartily commends the purpose of the moyeile! 
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gurated by the National Lumber Manufacturers’ Asso- 
ion to raise $150,000 with which to endow a chair of 
ied forestry and practical lumbering in the Yale School 
orestry at Yale University, and that the matter of rais- 
subscriptions to this fund among the members of this 
clation be referred to its board of directors with power 
ict, it being understood that if the plan be found prac- 
ile the aggregate sum of such subscriptions be duly 
lited to the effort of this association. 


Opposed to the Metric System. 


he question of changing to the metrie system did 
find much favor with the members of the associ- 
nn, who adopted the following resolution when the 
ter was brought up for action: 

solved, That this association is utterly opposed to the 
ption of this or any other system that will change the 
ent standards of lumber manufacture and measure- 
ts, because the lumber trade generaily is satisfied with 
present system for its domestic trade and our own 
em of lumber measurements has been adopted generally 
ll foreign countries. 


National Forest Reserves. 


\nother important matter was a resolution in re- 

| to the preservation of our forests. This had the 
injorsement of Congressmen Lilley, Sperry and Henry, 
of this state, and was passed as follows: 


HEREAS, A bill of farreaching importance is now before 

t! (nited States congress providing for national forest 
rm vations in the White mountains of New Hampshire 
and in the southern Appalachian mountains, extending from 
I svyilvania to Alabama: and 

Whereas, This bill is in accord with a wise and far 
sizited policy of the United States government which has 
re ted already in the establishment of sixty national 
fave reserves in the west, embracing 80,000,000 acres. of 
and: and 

Wiiereas, The equally important claims of the east for 
similar provisions have hitherto been denied: and 

WHEREAS, This bill is in accord with the forestry views 

advocated by President Roosevelt in his message; it also 
has the hearty approval of the United States forest service 
and that of the American Forestry Association, which or- 
ganization includes eminent forestry experts, and it) has 
hive heartily indorsed by, nearly all of the great) lumber 
ald pulp industries of the United States; and 

\Withreas, The economical necessity and immense value 
of this bill to New England and the southern states have 


hes incontestably proven and powerful reasons have been 
adduced why it should become a national enactment ; there- 
fr be it 


Resolved, That the Lumber Dealers’ Association of Con- 
necticut, now assembled in’ Ilartford, Conn... in annual 
mecting, again records its earnest approval of the policy 
embodied in this bill and respectfully urges the present 


congressional delegates representing the state of Connecti-* 


cul at Washington, ID. (., to do everything in their power 
tu secure the passage of said bill. 

solved, That copies of this preamble and resolution be 
“ul fo each senator and representative from the state of 
Connecticut in tbe fifty-ninth congress assembled. 
‘ports from the mutual insurance companies were 
lisicned to, Justin Peters presenting the Pennsylvania 
Luinbermen’s Mutal, Louis A. Mansfield the Lumber 


M al of Boston, F. J. Caulkins the Lumber Under- 
writers of New York and E,. J. Johnson the Lumber- 
men’s Mutual of Mansfield, Ohio. 


Officers for 1906. 

other business having been disposed of the re- 
1D f the nominating committee, consisting of E. B. 
br on, C, 8. DeForest, H. L. Hubbell, A. S. Chappell 
it Bb. Boardman, was presented, and upon their 
imendation the following officers were elected 
mously for the ensuing year: 
ident—A. Schumaker, Waterbury. 
president—Frank W. Bogardus, Stamford. 
tary and treasurer— Louis A. Mansfield, New Haven. 
‘tors—(For one year) L. O. Davis, Middletown ; 
lsillard, Meriden; A. W. Burritt, bridgeport: H. L. 
New Britain. For two years, F. V. Chappeil, New 
: L. A, Lampson, New Haven; E. H. Barnum, New 
. PP. Taylor, Hartford. For three years, F. 8S. 
. jr.. Windsor Locks: E. al Lines, Ansonia; EF. J. 
ilartford; E. P. Pelton, 
rance director—Louis A. Mansfield, New Haven. 
sates to the New England States Retail Lumber Deal- 
ssocilation—A. Schumaker, Waterbury; E. J. Lake, 
vd; L. A. Mansfield, New Haven. 
his point the meeting adjourned for fifteen min- 
for recess, after which a short executive session 
eld, during which two or three matters of in- 
to the association were taken up for discussion. 


THE DINNER. 


annual dinner followed the business session at 

wk. It was spread in the Allyn house and was 

it could be desired as regards menu, service and 
‘ainment. Mr. Pelton, the retiring president, was 
master and introduced first Mayor Henney. The 
was not a stranger to the delegates, as he wel- 

‘| the guests to the city on a similar occasion last 

‘ Mr. Henney was listened to with much interesf. 
poke of the value of the association; paid a high 
tr'oute to Mr. Lake, one of the association’s veterans, 
é suggested that the old principle of the wholesaler 
ul retailer working to ‘‘do’’ each other and usually 
it had given way to that of helping each other 
broader understanding of the demands of the 








v. Mr. Buckley, of Waterbury, the next speaker, 
the attention of his hearers closely as they puffed 


hie 


their cigars, His remarks were of a high order, 
pleading’ for a better understanding between the em- 
ployer and the employed, between labor and capital— 
that all should have a fair return for what they are 


putting into the business, whether dollars, brains or 
muscle; a plea for a larger and broader sympathy 
Whie h wil make the mac hinery of the world go a little 
smoother 

R. 5. White, president of the Eastern States Retail 
Lumber Dealers’ Association, described the growth of 
the association which he represented and had some 
warm words of praise for Secretary Mansfield. 
_ Thomas Rae, of New York, in a few words made a plea 
for good, old fashioned honesty in business transac- 
tions, 

lion. Mareus Holeomb, speaker of the house of repre- 
Sentatives in the Jast legislature, and Everett J, Lake 


also made some congratulatory and admonitory remarks, 

The menu consisted of a square of white birch bark 
as a background for a blue satin ribbon which con- 
tained a list of the good things for the inner man. 
The banquet was in charge of a committee consisting 
of E. J. Lake, E. 8. Davis, E. H. Barnes, O. E. Swift 
and L. A. Mansfield and al] the details were carefully 
carried out. 

The Diners. 


The following members and guests were present at 
the banquet 


From Connecticut. 


Ansonia—Ansonia Lumber Co., F. A. Lines and R. W. Chat 
field. 

Branford—E. Jourdan & Son, H. F. Jourdan. 

Bridgeport—A. W. Burritt Co., A. W. Burritt and W. F. 
Severn; J. L. Tomlinson Lumber Co., R. bk. Platt; West 
End Lumber Co., J. C. Shaw; T. B. Beecher, represent- 
ing the Interstate Builders’, Contractors’ and Dealers’ 
Association. 

sristol—Saxton & Strong, George Hl. Saxton. 

Clinton—HI. (. Tull. 

Derby—Carter & Hlubbell Co., Linn BE. Lockwood 

East Hartford—John L. Jencks, Charles L. Jencks. 

Essex—H. ©. Wooster Co., Eugene IT’. Delton. 

Falls Village—E. W. Spurr & Co., Hl. ©. Gaylord, William 
Kane. 

HMartford—Hartford Lumber Co., Everett J. Lake, KE. P. 
ate ng Ii. B. Morse, B. FE. MacKeen, Arthur T. Parsons; 
Edwin ‘Taylor Lumber Co., E. VP. Taylor; Capitol City 
Lumber Co., L. J. Korper, L. A. iavpat : Harlow, be «& 
Co. F. M. Harlow, M. VP. Ilarlow; Connecticut Valley 
Lumber Co., G. Fred Smith. 

Hazardville— Amos ID. Bridge, H. S. Bridge. 

Kent—Watson & Morehouse, N. M. Watson. 

Meriden—Lyon & Billard Co.,. W. S. Billard. 

Middletown—L. ©. & E. &. i S. S. Davis. 

Milford—Milford Lumber Co., Mr. Herrick. 

Mystic— Cottrell Lumber Co., T. F. Bailey. 

New Britain—W. L. Damon and ID. T. Holmes; New Britain 
Lumber & Coal Co., O. FE. Swift, F. PP. Upson; City Coal 
& Wood Co., F. Hi. Johnson; M. D. Stanley. 

New Canaan—Weed & Turner, F. KE. Weed. 

New Haven—George Alling’s Sons’ Co., EK. H. Barnum; Elm 
City Lumber Co., J. Gibb Smith, W. A. Smith; Louis A. 
Mansfield; New Ilaven Saw Mill Co., E. Hl. Weaver: 
Russell Lumber Co. : Richards Lumber Co. (West 
Ilaven); Kk. A. Richards. 

New London—F. Hl. & A. Il. Chappell Co., F. V. Chappell, 
A. S. Chappell. 

Norwich—Edward Chappell Co., R. B.S. Washburn; John 
A Morgan & Son, Hezekiah Perkins. 

Norwalk—Hubbell, Hall & Randall Co., H. L. Hubbell, M. 
I). Randall. 

Norfolk—Brown Co., Edmund Brown; John L. Roper Lum 
ber Co., G. LI. Davis. 

Putnam—John 0. Fox & Co. 

Ridgefield—Osborn & Gilbert, R. W. Osborn, R. C. Osborn. 

Southington—Southington Lumber & Feed Co., F. IL. Barnes, 
Fred Styring. 

Southport—Northrop Bros., Fred EK. Northrop. 

Stamford—Getman & Judd Co., W. Hl. Judd, F. W. Bo- 
gardus, G. F. Thompson; Stamford Lumber Co., W. N 
Keogh. 

Tariffville—Charles B. Holcomb. 

Thompsonville—F. A. Stuart. 

Torrington—Bronson Lumber & Coal Co., E. B. Bronson. 

Unionville—VDarsons Lumber & Hardware Co., L. A. Var 
sons; Sanford & Hawley, Frank Sanford. 

Wallingford—Wallingford Lumber Co., W. H. Goddard, 8. 
A. Wetmore; Loucks & Clarke. 

Waterbury—Brass City Lumber Co., A. Schumaker; City 
Lumber & Coal Co., J. S. Gailey; Tracy Bros. Co., Cor- 
nelius Tracy, G. E. Tracy: Waterbury Lumber & Coal Co. 

Willimantic—Hillhouse & Taylor, George F. Taylor. 

Windsor Locks—I’. S. Bidwell & Co., F. 8. Bidwell, F. S. 
Bidwell, jr.. B. H. Phelps. 

Windsor—William Stinson. 








From Elsewhere. 


Boston—E. F. Saunders, Blanchard Lumber (Co.; H. M. 

Whitman, Wood, Barker & Co.; F. S. Kingsley, Shepard 
& Morse Lumber Co.:; Carlysle Patterson, Morse, ¢oe 
son Lumber Co.; L. H. Randall, W. M. Weston Co.; W. 
B. Robbins, Suncook Valley Lumber Co.: F. B. TRE 
Boston Lumber Co.: H. A. Savage. Cypress Lumber Co. : 
J. M. Williamson, H. D. Wiggin: H. W. White, Stetson, 
Cutler & Co.; Gene M. Carmody, E. A. Smith & Co.: H. PV. 
Goodrich, Stone Lumber Co.: G. S. Jones, Jones Hard- 
wood Co.: D. A. Lucey, Harry (C. Philbrick: Arthur 
Logan, Wiley, Harker & Camp Co.: N. W. Hart, F. 8. 
Ramsay, Lawrence & Wiggin: G. H. Damon. Frederick 
Joyce, W. G. Barker; J. K. Ordway, the Atlantic Lumber 
Co. 

Springfield—Rice & Lockwood Lumber Co., Frank ©. Rice, 
J Ww. Hubbard, W. I. Todd; A. ©. Dutton Lumber Co., 
A. C. Dutton, Len Schumaker, W. E. Ellis; Gain-Robinson 
pet. Co., E. W. Hannay, Carlos Ruggles: C. P. Chase 
& Co., R. B. Currier, W. A. Fletcher: Fred S. Morse Lum- 
ber Co., Fred S. Morse, F. A. Holbrook, H. H. MeNeill: 
G. D. Chapin, C. N. Smith, United Lumber Co. 

New York—A. L. Underwood, vice president J. C. Turner 
Cypress Lumber Co.; Thomas Rae. 

Franklin County Lumber Co., Greenfield, Mass.: W. B. 
Gaines. 

W. H. Baldwin & Son, Lee Mass.: W. C. Baldwin. 

Malden City Lumber Co., Malden, Mass.; Charles Schu- 
maker. 

Street Lumber Co., South Hadley Falls, Mass.: Frank A. 


Brainerd. 

Mershon, Schuett, Parker & Co., Saginaw Mich.: E. C€. 
Pease. 

Silverthorne & Co., North Tonawanda, N. Y.:; Louis M 


saune. 

Berlin Mills Co., Portland, Me.: J. C. Kennedy. 

— Plate Glass Co., Pittsburg, Pa.; William MeCul 
ocn. 

— Lumber Co., North Tonawanda, N. Y.: Charles 

Hugh McLean Lumber Co., Buffalo, N. Y.: R. E. Bond. 

Kile & Morgan Co., Providence, R. I.; M. H. Alling. 

Smith, Fassett & Co., North Tonawanda, N. Y.: €. H. 
Austin. 

Red Cliff Lumber Co.. Duluth, Minn.; A. Van Horn. 

Lewis & Hughes, Seattle, Wash.: S. Ww. Smith. 

Barnes & Mauk, Toledo, Ohio: C. W. Rodliff. 

Justin Peters, manager l’ennsylvania Lumbermen’s Mutual 
Fire Insurance Co., Philadelphia. 

Marcus L. Foster, secretary Massachusetts Retail Lumber 
Dealers’ Association. 

Richard S. White, president Eastern States Retail 
Dealers’ Association. 

Kk. J. Johnson, general agent Lumbermen’s Mutual Insur 
ance Co., Mansfield, Ohio. 

— Sherlock Davis, New York Lumber Trade 
tion. 


Lumber 


Associa 
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The Anacortes Lumber & Box Company, Anacortes, 
Wash., recently purchased a new saw mill equipment 
through the Seattle office of the Allis-Chalmers Com- 
pany, Milwaukee, consisting of trimmer, live rolls and 
transmission machinery, in addition to a 25-kilowatt 
generator direct connected to a Chandler & Taylor 
engine, 


KENTUCKY COMPANY AS A PRIZE WINNER. 


It is related in Kentucky hardwood circles that the 
genial personality of G. A. Roy, president of the Roy 
Lumber Company, had nothing to do with the award of 
a silver medal which the Louisiana Purchase Exposition 
gave this company. The Roy Lumber Company has a 
band mill at Nicholasville, Ky., and a small circular mill 
at Simcoe, in Lee county. The combined output of these 
plants is about 50,000 feet daily. 

Many of those who visited the exposition at St. Louis 
in 1904 will recall the very creditable showing made by 
the lumbermen of the Blue Grass state. Kentucky as a 
state and the Roy Lumber Company as a manufacturer 
have the distinction of having received a silver medal 
for excellence of product given the lumber manufac 
turers of the commonwealth. The illustration given 
herewith is a reproduction of a special picture of a 
certificate of award taken for the AMERICAN LUMBER 
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CERTIFICATE OF AWARD GRANTED BY THE LOUISI 
ANA PURCHASE EXPOSITION TO THE ROY LUM 
BER COMPANY, OF NICHIIOLASVILLE, KY. 


MAN by a member of its staff. Naturally Mr. Roy is 
proud of the distinction which was shown the company 
and takes pride in calling the attention of visitors to 
the award. 

The mill of the Roy Lumber Company at Nicholas 
ville is well equipped with modern machinery and has a 
daily capacity of 20,000 feet in ten hours. The circular 
mill at Simcoe, Lee county, has an output of about 
20,000 feet a day. Approximately 6,000 acres of hard 
wood timber land are owned by the company, 2,400 
acres having been acquired recently. The mill at Mil 
ler’s creek is supplied with logs by the Kentucky North 
ern railroad, a standard gage line ten miles long, which 
taps the timber owned by the company. Mr. Roy is 
president of the railroad company. 

ABB BLL I 
UNDER BRIGHT AUSPICES. 

A hardwood manufacturing change of considerable 
importance to the trade is behind the plain statement 
of the filing of papers of incorporation for the Lane 
White Lumber Company, of Fort Smith, Ark. The 
change marks the reorganization of the Fort Smith 
Hardwood Lumber Company, which is taken over by 
the new corporation, and the infusing of new blood 
into the enterprise. The Lane-White concern is in- 
corporated with a capital of $100,000—an addition of 
$40,000 to the capital of the company succeeded, The 
officers are A. P. White, of Minneapolis, Minn., presi 
dent; J. L. Lane, of Chicago, vice president and man 
ager, and George O. Worland, of Memphis, Tenn., sec 
retary. In the directorate besides the officers named 
are W. R. Abbott, president of the Fort Smith Lum 
ber Company and of the American National bank, and 
Heury Fitzhugh, of the eminent legal firm of Brizzo 
lara & Fitzhugh. The Lane-White Lumber Company 
takes over the modern saw mill of the company be 
sides a thoroughly equipped handle factory which will 
be operated in connection with the saw mill as soon 
as the plans can be made. ‘‘Jim’’ Lane, who is the 
active head of the concern, is a lumberman of wide 
experience and has a host of friends in the west. He 
has an extensive knowledge of hardwoods and their 
distribution through many years’ connection with the 
trade in the south and in Chicago, where he has been 
located for the last two years. He will assume the 
executive direction of the enterprise, which in itself 
is a guaranty of success from the start. The mill 
will cut walnut, cherry, oak, ash, gum and cotton 
wood and the stock will be wholesaled by the company 
itself. 








Western senators contend that too much latitude is 
given the secretary of the interior, particularly with ref- 
erence to his optional withdrawing of lands from entry. 
The question of the repeal of the timber and stone act 
was discussed by the senate public lands committee Janu- 
ary 10 and western men took a prominent part in the 
debate which followed. It should be remembered by the 
people of the west that the idea of the present adminis- 
tration, which should be followed by its successors, is that 
no land which is better suited for other purposes than 
forestry or for which there is a reasonable demand for 
some other use shall be permanently ineluded in the 
reserve. The government officials are no more infallible 
than any other class of men, but the objectors to the 
present policy should remember that one of the primary 
essentials today is a good start and reserve all that is 
possible of the public domain, providing of course that 
such reservations do not work an injury or hardship 
upon any individya] or any industry, 
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FINAL DAY OF THE NEBRASKA LUMBER DEALERS’ ASSOCIATION ANNUAL. 


Proceedings of Thursday’s Two Sessions—Comprehensive Resolutions and the Election—Mutual Insurance Company Formed. 


THURSDAY MORNING’S SESSION. 


A large number of additional members arrived on the 
morning of the second day to attend the convention, the 
crowd in the Auditorium being visibly increased. Presi- 
dent Snyder called the convention to order at 10:30 
o’elock, 

The first business was the report of the committee 
n constitution and bylaws through its chairman, E. 

Tucker, of Howell. The committee recommended the 
striking out of the third clause of Article 6 Section 1 
the following: 


and under direction of the board of directors he shall notify 
the members of the association of such sale or sales or 
shipment by such manufacturer or w holesale r. 


The clause would then read as follows: 

On receipt of such written notice the secretary shall im 
mediately verify such report as far as practicable. 

The part stricken out was, it was thought, likely to be 
misconstrued by those unt: umilis ir with the subject » as it 
related to sales to consumers. The amendment was 
adopted without dissent. 


Resolutions Committee’s Report. 


Chairman A, Hl. Weir, of the committee on resolutions, 
read the report of the committee, which was as follows: 


Terms of Sale. 


Resolved, That we heartily indorse the terns as adopted 
by the Vacitie Coast Lumber Manufacturers’ Association, 
Oregon Lumber Manufecturers’ Association and Southwest- 
ern Washington Lumber Manufacturers’ Association, which 
are as follows: : ae 

In quoting prices delivered f. 0. b. your station It Is 
expressly understood and agreed that the purchaser is 
to pay all railway charges on shipments immediately 
upon arrival of car, the same to apply as part pay 
ment of invoice, the balance of invoice to be paid 
within sixty days from date of shipment, or if paid 
within five days after arrival of car the purchaser will 
be allowed a discount of 2 percent on the net amount 
after deducting freight. 

Remittance must be free of charges. Exchange will 
be charged to your account. Accounts are subject to 
sight draft if not paid promptly at maturity. 

Claims will not be allowed unless made within five 
days after receipt of goods. In. cases of shortage or 
damage, insist upon the railroad agent inspecting the 
consignment and making notation on expense bill as 
to extent of damage and quantity short. 

In case of transter of business, insolvency or suit by 
any other creditor, bill becomes immediately due. 

Orders taken by our salesmen are subject to approval 
and acceptance by this oftice. All orders subject to 
delays caused by strikes or shortage of cars. 

The lumber shipped is sold on the standard classifi 
eation and grading rules of the Oregon Lumber Manu 
facturers’ Association, and in case of dispute over the 
quality of the lumber the official grading rules of said 
association shall be taken as a basis for settlement. 
Stock must be held intact until inspection and settle 
ment is made. 





Credit Ratings of Manufacturers. 


Wiiekeas, The manufacturers, wholesalers and jobbers are 
subscribers for and are being supplied with credit rating 
books which report the financial rating, business methods 
and general standing of all of our retail lumber dealers 
throughout the land, whether good, bad or indifferent; and 

Wutereas, It is made the duty of the subscribers to these 
credit agencies to report to them any breach of trade made 
by the retailer, whether it is on account of slow pay, me 
dium pay, complaint of off grade, dishonesty or any other 
defect or imaginary offense; and 

WHEREAS, ieving that this is necessary in order that 
the manufacturers, wholesalers and jobbers may be properly 
protected in the true ethics of trade aud realizing that it 
is just as essential to the retailers for their protecticn to 
keep fully informed as to the business methods and standing 
of the manufacturers, wholesalers and jobbers who are as 
liable to have those among their craft who are not perfect, 
and who often fail to keep their promises on account of 
tinancial or other reasons: therefore be it 

Resolved, That it is the sense of this meeting that the 
secretary under and by the supervision cf the board be 
instructed to prepare and publish from time to time a com 
plete list of the manufacturers, wholesalers and jcbbers who 
are soliciting business in the territory of this association 
and to mark or designate from time to time by a proper 
sign, a key to which to be furnished to each member of the 
association, using the following terms, as the case may 
require: 

1. Reported as prompt in filling orders. 

2. Reported as slow in filling orders. 

3%. Reported as shipping stock up to grade. 

t. Reported as shipping off grade stock. 

>. Reported as canceling orders after acceptance. 

6. Reported as refusing to abide by arbitration in settle 
ment of disputed claims. 

And be it further 

Resolved, That nothing in this proposed list shall be writ- 
ten or printed that will in any way~stifle competition, re 
strict the trade or have anything to do “with the fixing of 
prices, 





Opposed to a Parcels Post. 


Witereas, We believe that economic conditions through 
out the nation are such that at the present time the adop- 
tion of a parcels post would cause such evolution in estab- 
lished mercantile business methods as would result in great 
injury to sections of the United States through further plac 
ing the business of small cities and towns in competition 
with the great concerns of the large cities and eventually 
the destruction of the towns in agricultural communities 
through diverting their trade to metropolitan centers ; and 

WHEREAS, We believe that a parcels post as proposed in 
the measures now before congress would create such a stu 
pendous deficit in the pestal department as would be a tax 
upon other revenues of the government and that this great 
tax would mostly benefit the comparatively few large con 
cerns which have already established mercantile business by 
use of the mails, and would be a burden upon the taxpayers 
of the country at large and without affording adequate 
benefits in return; be it 

Resolved, That we, the members of the Nebraska Lumber 
Dealers’ Association, respectfully appeal to the United States 
senators and members of the national house of representa 
tives from Nebraska to exercise every effort in opposition 
to the passage of the bill introduced by Congressman Henry. 
of Connecticut, entitled: “A bill for the consolidation of 
third and fourth class mail matter under a title of *merchan- 
dise’ and for the insurance of all mail matter against loss 
ov damage, and for the establishment of a parcels post,’ 
and referred to the committee on postoftfices and post roads; 
and also respectfully ask that any measure now before con- 
gress providing for a parcels post system be opposed; and 

Resolved, That the secretary of this association be in- 
structed to furnish copies of these resolutions to each United 
States senator and member of congress from Nebraska. 


Arrayed Against Trusts or Monopolies. 

WHEREAS, By reason of certain conditions and require- 
ments as contained in the constitution and bylaws of our 
association as adopted and in force from the time of its 
organization until the annual meeting held January 22, 
19038, this organization and certain of its members were 
made defendants in a suit for damages under the antitrust 
laws of Nebraska; and 

WHEREAS, Such suit, after having been carried to the 
supreme court, resulted in favor of our association; yet from 
the opinion filed in such case the facts were established 
that all acts of an association or of its members which 
in any manner had to do with the pooling or fixing of 
prices, restrictions of trade, boycotting or attempting the 
same, are unlawful; and 

WHEREAS, At the thirteenth annual convention, held at 
Lincoln, January 22, 19038, the old constitution and bylaws 
governing the same were unanimously repealed and abro- 
gated, and from and after that date to be of no effect or 
force; and 

WuerEAS, After due consideration and upon the advice 
of the best legal talent of the United States the present 
articles of association of the Nebraska Lumber Dealers’ 
Association were on said twenty-second day of January, 
1903, adopted unanimously; and, 

WuHeREAS, Believing that these articles of association by 
their terms and in spirit are in strict accordance with the 
laws of the land, therefore be it 

Resolved, That we, the members of the Nebraska Lumber 
Dealers’ Association in convention assembled, do hereby re- 
affirm the principles as set forth in said articles of associa 
tion, to wit: “No rule, regulations or bylaws shall be 
adopted in any manner stifling competition, limiting produc- 
tion, restraining trade, regulating prices or pooling profits,” 
and that it is the sense of this convention that the officers 
earry out such principles, within the provision of the same 
and in accordance with the laws of the state and of the 
United States. in all their official acts; and 

Resolved, That we heartily indorse the policy of the gov- 
ernment and of our state through their officers in the at- 
tempt to prevent the forming of and continuation of all so 
called “combinations” or “trusts”; and 

Resolved, That this association invites the careful ex 
amination of the records of the association and the acts 
of its officers, and if anything is found that is illegal 
vr contrary to law either in our articles of association or 
in the action on the part of the association through its 
officers or members, that it is the sense of this meeting 
such actions or requirements be at once amended and 
stricken out, it nelne the unanimous sense of this conven- 
tion that nothing shall be said or done by the association 
or the officers that shall in any way conflict with the laws 
of the state or nation or that shall be in any manner con- 
trary to the eternal principles of right and justice; and be 
it further 

Resolved, That a copy of these resolutions be sent to the 
attorney general of Nebraska and that such officer be re- 
quested to make an investigation and advise if any acts 
of the association are, in his opinion, contrary to the laws 
of the state. 

3esides the above there were also resolutions reported 
regarding the endowment of a chair of forestry at Yale 
College and recommending the abolition of all tariff 
duties on white pine Jumber as suggested by the Saginaw 
Valley Lumber Dealers’ Association. In addition there 
were resolutions of thanks to the press and to the 
Nebraska Telephone Company for tendering the free 
use of its long distance telephone service to the members 
of the association. 

Another resolution relative to the formation of a new 
coéperative manufacturing scheme‘ was reported by 
Chairman Weir with the recommendation of the com- 
mittee that it do not -pass. The action of the com- 
mittee in turning the scheme down was approved by the 
convention at the afternoon session. The resolutions, 
which were rather novel, almost startling in character, 
were as follows: 











Nipped in the Bud. 
The committee reported unfavorably on the following 
preamble and resolutions and its action was approved 
by the convention: 


WHEREAS, As retail lumber dealers of Nebraska who are 
purchasing and distributing over 50,000 cars of lumber, lath, 
shingles ete. annually, at a reasonably small profit for the 
handling and investment employed, we realize that we are 
wholly dependent upon the manufacturers in fixing the prices 
of such material; and 

WHEREAS, As retail dealers throughout our growing state 
we are and have been for some years subject to direct 
competition of the manufacturers and wholesalers through 
certain of their agents or jobbers in the larger cities who 
are receiving large quantities of stock from the manufac- 
turers at special rates, and who consider the state of 
Nebraska their territory and sell direct to the consumer 
at any and all points; and 

WHEREAS, We recognize the legal right of every jobber, 
dealer or wholesaler to sell to whom he pleases, where he 
pleases and at whatever profit or price he pleases; therefore 
tor the purpose of placing ourselves as retailers in the same 
attitude and for our protection and the protection of the 
retail lumber trade in Nebraska against existing evils, and 
for the further protection of our customers from exorbitant 
prices made by the manufacturers, be it 

Resolved, That it is the sense of this meeting that a com- 
mittee of ten prominent members of this association be 
selected to draft articles of tncorporation and proceed to 
organize a company which shall have for its object and 
purposes the following: 

First—Capital stock of $1,500,000, divided into shares or 
$1,000 each, the sale of which to be confined to retail lumber 
dealers. 

Second—lIts object to be to oe timber and equip- 
ments for manufacturing lumber, lath, shingles ete. in what- 
ever territory it may see fit: to establish a distributing 
vard at Omaha and at such other places as may be deemed 

visable for the protection of the stockholders. 


TAs NEW INSURANCE COMPANY ORGANIZED. 
"he insurance committee, of which Elmer Hall, of 
rand Island, was the chairman, presented its report 

on the proposition to organize the Nebraska Lumber- 

men’s Mutual Insurance Company. The report was quite 
iengthy, the constitution and attendant features em- 
bodying the main points of the plan followed by the 

Retail Lumbermen’s Insurance Association of Minne- 

apelis. 

Mr. Clark moved that the report be adopted. This 
being carried, the association adjourned until 2 p. m. 
in order that the organization of the new insurance 
company could be proceededl with in legal form. 

The first steps taken in the organization were in the 
selection of H. P. Shumway, of Wakefield, as temporary 
chairman, and Bird Critchfield, of Lincoln, temporary 
secretary. 


On motion of William Krotter the meeting proceed 
to organize a mutual insurance association. On moti 
of Mr. Clark the articles of incorporation were adopt: 
as read. 

Mr. Krotter moved that a committee on nominati: 
be appointed, consisting of five subscribers to the ea; 
tal stock of the insurance company. This being carri: 
the following committee on nominations was appoint 
William Krotter, Stuart; J. W. Kerns, Auburn; Ha 
Hansen, Hastings; L. C. Mittelstadt, Norfolk; <A. 
Weir, Lincoln. 

The committee retired and within a few moments ma: 
its report as follows: 


For president, P. M. Green, Aurora. 
For vice president, George W. Eggleston, Bennett 
For secretary, Bird Critchfield, Lincoln. 
lor treasurer, S. A. Foster, Lincoln. 
For directors for three years: P. M. Green, Aurora 
tggleston, Bennett; S. A. Foster, Lincoln. 

For directors for two years: H. H. Binger, Wilber; A 
Outhouse, Loup City; William Fried, Fremont. 

For directors for one year: O. O. Snyder, O'Neill: If. | 
Mohr, Pierce; William Krotter, Stuart. 








On motion the president was instructed to cast 
ballot of the subscribers present in tavor of { 
report of the committee and the above officers we: 
thereupon declared duly elected. 

The business of the insurance meeting was so con 
pletely prepared in advance and the minds of the meu 
bers were so thoroughly made up as to the merits of t 
proposition that the proceedings were completed in short 
order. 


THURSDAY AFTERNOON’S SESSION. 


The final session of the convention opened at 
p- m. Mr. Krotter, of the committee on nominations 
for the insurance organization, announced that his con 
mittee had overlooked making nominations for members 
of the finance committee and reported the following 
names for that committee: Chairman, A. D. Perry, 
Cambridge, 8. D. Ayres, Central City, P. D. Corell, 
Plainview. 

On motion the chair was instructed to cast the una 
mous ballot of the convention for these gentlemen. 

Action on the report of the resolutions committee, 
which had been deferred from the morning session, was 
taken up and the resolutions as reported were adopted 
unanimously. 

The chair announced that many of the members 
had desired to obtain information as to why the pric 
of lumber shipped from the Inland Empire should ti 
higher in western Nebraska than in the eastern part 
the state and said that E. T. Chapin, manager of thi 
Humbird Lumber Company, of Sand Point, Ida. ha: 
kindly volunteered to explain the proposition. 

Mr. Chapin was introduced to the association and weut 
into the subject thoroughly. He said that for several 
years prior to 1905 the manufacturers of the Inland 
Empire had been unable to sell any lumber in Nebrasks 
at a profit because of having a flat rate of freight 
for the entire state. The competition of northern pit 
and hemlock from Wisconsin and Minnesota and ot 
southern pine from Texas, Arkansas and Louisiana 
been too great for them because of the difference i! 
freight rates on the competing commodities. He sai 
that Minneapolis, for instance, had a rate through \ 
braska varying from 18 in the eastern part to 30 ce 
in the western part. Finally as a matter of self defe 
the manufacturers of the Inland Empire had been co! 
pelled to adopt a price list that would conform to | 
varying rates from Minneapolis of from 18 to 30 ce 
and by selling on that graduated price list they had bi 
able during the past year to build up a large trade, 
tend their markets and make a little money for the 
time since they had been doing business with Nebras 
dealers. Mr. Chapin was asked a great many embarr: 
ing questions by various members of the associat 
residing in the western part of the state, but maintai 
a quiet demeanor and equable temper and answered 
questions without evasion. Some of the dealers trie: 
make it appear that they were being robbed in ord 
benefit somebody else. Mr. Chapin laid down the prop 
tion that as white pine cost more in the western }) 
of Nebraska than in Omaha and as yellow pine also ‘ 
more in that section than in Omaha, manufacturers 
the Inland Empire were doing no injustice to dea 
in graduating the prices to them according to the freig 
rates from Minneapolis; and while on this point th 
remained a slight sore spot after all had been said, s! 
the asperities of the situation were somewhat moilified. 

H. L. Harris, of Minneapolis, representative of 
B. R. Lewis Lumber Company, Coeur d’Alene, Iila., ‘ 
addressed the convention in regard to the discrimi: 
tory price list as between the eastern and western pa 
of the state. Although there was much subsequent «| 
cussion on this subject no action was taken by 
convention. 





Election of Officers. 


The closing incident of the session was the elect 
of officers, which cecupied a very few moments, the ‘ 
officers being entirely reélected with the exception 
directors. The following are the new officers for 190} 

President—O. O. Snyder, O'Neill. 

Vice president—William Krotter, Stuart. 

Treasurer—William Fried, Fremont. ; 

Directors—P. M. Green, Aurora, and George W. Egglest: 
Bennett. 

On the announcement of the election, the conventiv! 
adjourned without date. 

Bird Critchfield was reélected secretary of the asso- 
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ation at a meeting of the new board of directors held 
‘ter the adjournment. 


CONVENTION BRIEFLETS. 


Litigation of large dimensions was foreshadowed by a 
ries of transactions occurring on the floor of the Audi- 
rium during the convention. E. T. Chapin, manager 
the Humbird Lumber Company, of Sand Point, Ida., 
formed the LUMBERMAN representative that he had 
ld for $100 the bungalow which formed the company’s 
hibit at the meeting to Gould Dietz, of the C. N. 
etz Lumber Company. Upon hearing of this trans- 
tion D. C. Bradford stated to the representative that 
had himself bought the bungalow from Mr. Chapin 
r the amount of the freight from Sand Point to 
naha. Later Mr. Chapin announced that he had been 
ered $200 for the exhibit by a third partiy and would 
leavor to buy up the claims of the other parties. 
ll later came the report that Mr. Bradford had bought 

bungalow for $101. The final ownership of the 
operty had not been decided at the hour of going to 


ss, 


W. F. Norway, for many years representing the Chip- 
pewa Lumber & Boom Company, of Chippewa Falls, 
Wis., in the Omaha territory, is again a resident of the 
city. He states that he is still interested in the lumber 
business to some extent but is devoting his time mainly 
to his lately acquired mining interests. 

The Adams & Kelly Company, of Omaha, is erecting 
a four story brick warehouse building at its plant at 
Thirteenth and Nicholas streets. It will give the com- 
pany over 80,000 square feet of floor space, which Man- 
ager George H. Kelly says is badly needed, owing to 
the company’s increasing business. It will be ready 
for occupancy Mareh 1. A handsome wash drawing of 
the plant as it will appear when the new structure was 
completed was on exhibition at the company’s sash and 
door pavilion in the Auditorium during the convention. 

Probably one of the most delightful courtesies ever 
extended to the visiting lumbermen at any of their con- 
ventions was that tendered them by the Nebraska Tele- 
phone Company, in affording them the free use of their 
long distance service during the convention. A consid- 
erable number of the members communicated with their 


families residing in distant parts of the state and in 
several instances the Chicago connection was made. C. 
M. Harding, of the company, was on hand personally to 
supervise the service, which was in all instances satis- 
factory and greatly appreciated. 

M. B. Copeland, manager for M. A. Disbrow & Co. 
branch house in Omaha, had one of the prettiest and 
most soul-satisfying exhibits in the Auditorium. His 
door pavilion, made up of high grade front doors, was 
of itself a pleasing sight and his door samples were 
universally admired. Not satisfied with this, however, 
he tickled the palates of his visitors with some fancy 
punch served by an obsequious colored gentleman and 
charmed their ears with music rendered by a string 
orchestra. 

D. C. Bradford, of the Bradford-Kennedy Lumber 
Company, Omaha, has a knack of doing the right thing 
at the psychological moment. He gave Thursday a mati- 
nee party to fifty-three of the ladies of the visiting lum- 
bermen and not only that but provided each with a 
bunch of posies and a souvenir stick pin of Roman gold, 
mounted with brilliants. 


\TTENDANCE AT THE SIXTEENTH ANNUAL CONVENTION OF THE NEBRASKA LUMBER DEALERS’ ASSOCIATION, OMAHA, FEBRUARY 7 AND 8, 1906. 






































Dp. Ayres, Central City; S. D. Ayres. T. D. Dakin, Omaha; C. W. Hull Co. wood. J. A. McCampbell; Sand Point, Ida.; Humbird 
L. Avery, Edgar; Chicago Lumber Co. T. L. Davis, Ithaca; T. L. Davis & Co. P. K. Harmon, Denver, Col.; Colorado Fuel & Lumber Co. 

Axford, Omaha; M. A. Disbrow & Co. W. A. Dahlquen, Minneapolis, Minn.; Wallace Iron Co, R. S. Murray, Lincoln; Curtis & Bartlett Co. 
rt Anderson, Ashton; Ashton Lumber Co. 3allord Lumber Co. S. V. Hickman, Aurora; Aurora Lumber Co. James McCormack, Clatonia; Jones-McCormack 
&. Abbott, Fremont; Nye-Schneider-Fowler J. C. Donthitt, Norfolk; Antrim Lumber Co. J. E. Hedeen, Sioux City, Iowa; Curtis Sash & Lumber Co. 

Co. E. M. Dollarhide, Esau, Ark.; Fourche River Door Co. A. G. Mucke, St. Louis, Mo.; Grayson-McLeod 
ge M. Ayres, Archer; S. D. Ayres. Lumber Co. H. T, Hunter, Omaha; M. A. Disbrow & Co. Lumber Co. 

©. Axley, Warren; Southern Lumber Co. E. G. Dey, Lincoln; E. G. Dey & Co. B. J. Hilsabeck, Franklin; Bloedorn-Hilsabeck H. J. Masters, Beaver City; H. J. Masters. 

fh. M. Anderson, Memphis; Anderson & Frank. Thomas Davey, Fremont; Nye-Schneider-Fowler Lumber Co. C. W. Malone, Beaver City; C. W. Malone 

W. Adams, Centralia; Lumber Manufactur- Co. H. Hennengsen, Fremont; Nye-Schneider-Fowler lial V. Minor, Lincoln; Proudfit-Polleys Lbr. Co 
’ Agency. C. H. Ditewig, Omaha; Long-Bell Lumber Co. 0. J. A. Miller, Lincoln; Gutzmer Coal Co. 

!. ft. Adams, Blair;-Crowell Lbr. & Grain Co. G. L. Day, Superior; Day & Frees Lumber Co. W. H. Herman, Fremont; Nye-Schneider-Fowler J. C. Mangold, Bennington; Mangold Bros. 

I ). Armstrong, Fort Dodge, Iowa; Plymouth E. C. DeVore, Primrose; Edwards & Bradford. Co. Earl Mangold, Bennington; Mangold Bros. 

psum Co. E. R. Danielson, Papillion; J. C. Wright & Co. H. H. Hemenway, .Colorado Springs, Col.; El W. L. Minor, Morrill; A. J. Minor Lumber Co 

Charles S. Ash, Central City; C. M. Kincaide. I P. Dillinger, Denver, Col.; Sunnyside Coal Paso Lumber Co. H. H. Mohr, Pierce; H. H. Mobr. 

}). Ayres, Central City; S. D. Ayres. Mining Co. G. W. Hassett, Tecumseh; Hassett Lumber Co. H. F. MeGlaughlin, Malmo; Chicago Lumber Co. 
sren, Havelock; Aspregren & Strand Lum- George Drelost, Pierce; Upton Lumber Co. P. Hansen, St. Paul; Chicago Lumber Co. J. McDonald, San Francisco, Cal.; McCloud River 
Co. J. J. Dodds, Omaha; Dodds Lumber Co.. J. L. Houchin, Omaha. Lumber Co. 

W. Cc. Bullard, Culbertson. N. B. Dolson, Norfolk; Chicago Lumber Co. M. L. Hays, Stella; M. L. Hays & Co. N. Nelson, Kansas City, Mo.; Missouri Lumber 

Oo. H. Barr, Hastings; O. H. Barr Lumber Co. A. F. Diels, Schribner; — Bros. Will E. Howard, South Bend, Wash.; Kleeb & Land Exchange Co. 

L. Gridenthal, Wymore; L. Bridenthal & Co. Harry E. Dealea, Omaha; A. L. Patrick & Co Lumber Co. W. H. Norton, Kansas City, Mo.; Norton Lum 

4 ir Baum, Rosemount; Chicago Lumber Co. M. N. Dodds, Omaha; Dodds Lumber Co. J. B. Hart, Holdrege; Phelps County Lbr. Co berw Co. 

i. L. Brown, Chester; 0. L. Brown. E. Dowty, Preston; E. Dowty & Co. L. F. Imm, Lincoln; Searle & Chapin Lbr. Co. Edward Nevotti, Omaha; Adams & Kelly Co 

\. Becker, David City; Osterhout & Becker. ~— Duffy, York; Rogers Lumber Co. G. A. Jones, Clear Lake, Wash.; Clear Lake M. B. Nelson, Kansas City, Mo.; Long-Bell 
Bowling, Kansas City; Antrim Lumber Co. J. E. Davey, Malcolm; J. E. Davey & Son. Lumber Co. Lumber Co, 

W. B. Barning, Union; W. B. Barning. J. B. De Hart, Holdredge; Phelps Lumber Co. Martin Imm, Dresden, Kan.; Martin Imm Lum N. B. Nelson, Noreatur, Kan.; Nelson & Reid 

H. T. Bruce, Broken Bow; H. T. Bruce & Co. John B. Ely, Guide Rock; R. S. Proudfit Lum ber Co. N. Nelson, Kansas City, Mo.; Missouri Lumber 

if. T. Black, Omaha; Lew Wentworth. ber Co. Charles Jacobsen, Cushing; Jacobsen Lumber Co. & Land Exchange Co. 

Eh. Rh. Bee, Fairbury; Perry & Bee Co. A. S. Erickson, Funk. D. H. Joyce, Coffeyville, Kan.; Brown Supply J. C. Newcomb, Friend; Whitten & Newcomb 

I Benlow, Omaha; M. A. Disbrow. E. J. Exford, ,Staplehurst; Staplehurst Lbr. Co Co. Harry S. Osgood, Tacoma, Wash.; Wheeler- 

0 ’, Bowen, Kansas City; Patterson-Sargent How: ~ Eggleston, Bennett; G. W. Eggleston. P. Ross Johnson, Fontanelle, Iowa; J. H. Hu- Osgood Co. 

M. B. Edleman, Lincoln; Cloquet Lumber Co. bert Lumber Co. ey, Ortese n, Fort Dodge, lowa; Cardiff Gypsum 

W. Hf. Barstow, Lincoln; Koupal & Barstow. W. R. Estell, Lincoln; Union Block Co. Cc. E. Johnson, Pilger; R. E. Johnson & Son. 

\. |.. Burker, Prownville; Edwards & Bradford. G. H. Eggleston, Bennett; G. W. Eggleston. W. 8S. James, Hamburg, Iowa; Hydenger & Oliver Oswald, Hastings; Oswald Oliver Lumber 

J Brown, DeQueen, Ark.; Dierks Lumber & J. H. Erford, Lincoln. James. Co. 

1 Co. P. W. Edmunds, Murray; Edmunds & Brown. E. F. Jones, Walbach. A. B. Outhouse, Loup City; Keystone Lbr. Co 

\ ker, Wisner; Balster & Becker. A. 8S. Erickson, oo J. M. Johnson, South Sioux City, lowa; Edwards H. M. Pettygrove, Oxford; Pettygrove Lbr. Co 

J Buckley, Waco; Rogers Lumber Co. Andrew Erickson, Campbell; Erickson & Cheva- & Bradford Lumber Co. E. F. Peck, Cedar* Bluffs; Farmers’ Co-operative 

R . Brauman, Fullerton, Brauman & Ayres. lier. J. L. Johnson, Schuyler; George A. Hoagland. Association, 

J tyres, Dorchester. J. A. Elliot, Lincoln; Proudfit Polleys Lbr. Co. A. T. Jones, North Loup. « QO. Paine, Lincoln; Curtis & Bartlett. 

M Butterfield, Lincoln. C. W. Eggleston, Palmyra: G. W. Eggleston George C. Johnson, Newman. P. Peterson. St. Edward; Chicago Lbr. Co. 

( Bowling, Kansas City; Antrim Lumber Co. W. D. Easley, Salem; W. D. Easley. C. R. Judkins, Upland; E. G. & Co Ed Perenoud, Silver Creek; Chicago Lumber Co 

iy M. Boaz, Denver, Col.; Malthoid Roofing John Elm, Geneva; Elm & Wright: John E. Jones, Hannibal, Mo.; Hannibal Lime W. H. Platner, Omaha; H. F. Cady Lumber Co 

Henry Edelman, Hooper. Co. M. J. Peters, Lincoln; Dierks Lbr. & Coal Co. 
Bissell, Wolbach; Bissell-Seavey-Bissell I. G. Foster, Nelson; Day & Frees Lumber Co. J. A. Kohler, Pauline; Chicago Lumber Co S. S. Pennell, Grafton; Pennell & Bolton. 
Ray Ford, Bertrand. C. B. Kingsley, Sioux City, lowa; City Sash & A. V. Perry, Cambridge; Perry & Bee. 

i Birmingham, O'Neill; Galena Lumber Co A. B. Francis, Ponca; A. B. Francis & Co. Door Co. A. Powell, St. mOweness A. Powell & Co. 

i ver, Wilber; H. Binger & Co. Will W. Free, Chapman; Chicago Lumber Co. C. B. Kennedy, Seattle, Wash.; Robert S. Wil- N. Peterson, Hampton; N. Peterson & Co. 
Blesh, Emmett; David Blesh. H. S. Fuller, Fairbury; Fairbury Lumber Co. son Co N. T. Parker, Kansas City, Mo.; Missouri Lum 
Baker, Spokane, Wash.; Stack-Gibbs Lum- J. H. Flock, Blair; Crowell Lumber & Grain Co. Frank Koupal, Ord; Koupal & Barstow Lumber ber & Land Exchange Co. 

Co. T. H. Francis, Lincoln; Francis Lumber Co. Co E. H. Polleys, Lincoln; Proudfit-Polleys Lbr. Co 
Bagley, Bloomington: Bagley & Renard. Charles Fristo, Oakland; American Timber Co. E. C. Kelley, Fort Dodge, Iowa; Plymouth A. L. Patrick, Omaha: Patrick Builders’ Supply 
IF. W. Bloedorn, Orleans; Bloedorn-Hilsa- — Fried, Fremont; Nye-Schneider-Fowler ypsum Co. Co. 
Lumber Co. J. T. Kelley, Omaha; George A. Hoagland. R. 8S. Proudfit, Lincoln; R. 8. Proudfit Lbr. Co 
v Puck, Gibbon; W. H. Buck. J. c Fyfe, Drummond; Rust-Owen Lumber Co. Will Koulany, Omaha; N. P. Frandsen. S. H. Pearson, St. Joseph, Mo.; American Sash 
ndon, Sidney, Iowa; Brandon Bros. Lum- Frank J. Fixa, Omaha; E. C. Marstow. E. M. Kerns, Auburn; J. W. Kerns. & Door Co. 
Co, F. H. Franklin, Havelock. F. C. Krotter, Palisade. K. I. Pottenger, Kansas City, Mo.; Kansas City 
nes, Minneapolis; W. Kelley. G. T. Field, North Platte; North Platte Lumber William Krotter, Stuart; William Krotter Co. Roofing & Corrugating i“ 
{. Beebe, Omaha; Long-Bell Lumber Co. Co. D. Kennedy, Seattle, Wash.; Robett Wilson. G. H. Palmer, Lincoln; C. Kincaide, 
Blenkiron, Sioux City, Iowa; Blenkiron C. H. Frank, Memphis; Anderson & Frank. Cc. W. Keys, Wilsonville; C. W. Keys & Co. Mrs. E. F. Peck, Cedar Biuftes Farmers’ Co- 
I. G. Foster, Nelson; Day & Frees Lumber Co. Charles Kaiback, Omaha. operative Association. 

Brown, Tecumseh; O. L. Brown. H. Franey, Atlanta; Cornell Co. C. M. Kineaide, Lincoln. E. B. Philleo, Wayne; Philleo & Son. 

tyers, Alma; Byers Lumber Co. M. L. Fries, Arcadia. F. C. Kuapp, Portland, Ore.; Peninsula Lbr. Co W. E. Page, Syracuse; W. E. Page 

ildwin, Alma; Byers Lumber Co. Frank Fox, Lexington; S. T. Woodsum Co. Joseph Kelley, Omaha; George A. Hoagland. Louie M. Peterson, Damebrog; H Peterson & 
Raldwin, Lincoln; Curtis & Bartlett Co. John A. Friesun, Jansen; Jansen Lumber Co. J. W. Kerns, Auburn. Son. 
Brooks, Columbus. S. A. Foster, Lincoln; S. A. Foster Lumber Co. A. Kremer, Alexandria; A. Kremer & Co. A. E. Pettygrove, Stamford; Pettygrove Lun 
Brownler, Spalding; Spalding Lumber Co. Z. Z. Goodruff, Bradshaw; Rogers Lumber Co. M. D. Kern, Greenwood; M. Kern & Son ber Co. 

Birge, North Platte; W. W. Birge. George L. Gardner, Minneapolis, Minn.; Car- ae. G. P. Kingsley, Minden; Kingsley Bros. M. A. Phelps, Wahoo; D. R. Phelps. 
Bailey, Crab Orchard; Crab Orchard Lum- penter-Lamb Lumber Co. George H. Kelley, Omaha; Adams & Kelley Co George W. Platner, aha; H. F. Cady Lbr. Cx 
0. J. S. Gable, Lincoln; Lincoln Lumber Co. E. M. La Grange, Fullerton. G. M. Puckerton, a; Omaha Printing Co. 
Burke, Ord; Burke & Clements. D. E. Green, Lincoln; Searle & Chapin Lbr. Co. E. G. Larsen, Fairbury. N. H. Pierce, Chicago; "United States Gypsum 

indin, Western: Western Lumber Co. C. A. Galloway, Holdrege; C. A. Galloway. Peter Lang, Farwell; Chicago Lumber Co Co. 

oley, Hebron; Hebron Lumber Co. E. E. Gillette, Norfolk; Edwards & Bradford Alfred Lang, Farwell. Miss Corrine Poissant, Omaha; C. N. Dietz Luu 

\ oleson, Grand Island; Humbird Lbr. Co. Lumber Co. F. E. Lloyd, York. ber Co. 

I oglizer, Waterloo; C. N. Dietz Lbr. Co. H. Gray, Sutton; J. M. Gray. E. Lowe, Huntley. W. S. Perrin, Lincoln: W. S. Perrin & Co 
Cox, Seotts Bluff; L. W. Cox & Co. J. E. Gerich, Milwaukee; MacGillis & Gibbs Co. S. G. Liscombe, Dumax, Iowa; Farmers’ Coal & Thomas Rowe, Fairfield; Barr Lumber Co. 

‘ollins, Tacoma, Wash.: Tacoma Mill Co. E. M. Gray, Fullerton. Lumber Co. George Rasmussen, Omaha; Nebraska Bridge & 
mmins, Omaha: Lew Wentworth. J. O, Good, Upland; R. S. Proudfit Lumber Co. H. S. Ladd, Omaha; Stack-Gibbs Lumber Co Lumber Co. 

rr, Scotts Bluff; Carr & Neff Lbr. Co. J. A. Gardner, Orleans; J. A. Gardner & Co. A. K. Lammers, Hartington. J. H. Rogge, Elmwood; Union Lumber & Grain 
Cole, Omaha: M. A. Disbrow & Co. John Goldenstine, Glenville. Ludwig Lumber Co., Valentine. Co. 

L. Carrol, Gothenburg. W. E. Grayson, St. Louis, Mo.; Grayson-McLeod Tony R. Lay, Rockville; Keystone Lumber Co W. F. Ridgeway, Glenwood, Iowa. 

haffer, Lincoln; Missouri Lumber & Land Lumber Co. T. M. Lewis, York; Rogers Lumber Co. C. A. Richey, Louisville. 

inge Co. T. O. Gulley, Fayetteville, S. D.; Ozark White H. C. Larsen, Minden; Minden Lumber Co. W. A. Raupp, Pierce; Pierce City Lime Co 

N Crandell, Burr; Paul Schminke Co. Lime Co. G. 8. Lineger, Loup City; J. P. Lineger Lbr. Co H. Roubert, St. Paul, Minn. 

Campbell, Kinson. W. H. Greenslit, Surprise. Cornell Larsen, Minden; Minden Lumber Co. 3. J. Ryan, Neligh; Galena Lumber Co. 

\ Campbell, Atkinson; Galena Lumber Co. Omar Gage, Milford; Morrow Bros. George W. Little, Lyons; Little Lumber Co. J. O. Rowland, Avoca; Avoca Lumber Co. 

1apin, Ulysses; Searle & Chapin Lbr. Co. George W. Green, Bloomington. C. W. Laughlin, Sidney, Iowa; Eclipse Lbr. Co Cc. G. Roane, Lincoln. 

larke, Gretna; E. S. Clarke & Co. er = Hollis, Spokane, Wash.; Washington E. E. LeBarr, Omaha; Wells Lbr. & Coal Co. R. E. Rogers, Lincoln; Proudfit-Polleys Lbr. Co 
ritehfield, secretary, Lincoln, J. P. Lansing, Seattle, Wash.; Puget Sound Veston Robb, Ong; J. O. Walker Lumber Co. 
tehfield, Lincoln; C. M. Kineaide & Co. clint Hamilton, McCook; Clint Hamilton Lumber Mills Lumber Co, L. C. Richardson, Cambridge; Chicago Lbr. Co 
Carpenter, Lincoln; Bird Critchfield, sec- W. M. Ladd, Omaha; Stack-Gibbs Lumber Co 7... B. Reasoner, Hastings; Colorado Fuel & 
y. mS Horsch and wife, Coleridge; Pioneer Lum- J. P. Lineger, Loup City; J. P. Lineger &- Co. Iron C 

\ Cameron, Chester; W. W. Cameron. ber Co C. R. Lehrack, Cook; Hercules Cement Machin C. #. Ritchards, Falls City; Chicago Lumber 
PD. Corell, Plainview; Corell Bros. E. C. Houston, Tekamah; E. C. Houston & Co. ery Co. & Coal Co. 

I Crook, Meadow Grove; Chicago Lbr. Co. F. E. Hunter, Riverton; E. Hunter & Son. Lars Larsen and wife, St. Paul; Lars Larsen C. E. B._ Roberts, Sioux City, Iowa; Curtis 

J Coe, MeCook; Clint Hamilton & Co. F. W. Henderson, Omaha; Adams & Kelly Co. & Co. Sash & Door Co. 

\ ollins, Omaha; Walrath & Sherwood Lum- C. K. Hutton, Jackson, Mich.; Cement Machin- S. W. Lightner, Lynch; S. W. Lightner. J. A. Ronquist, Benedict; Rogers Lumber Co 
Co ery Co. Nelson Le Baron, Giltner; Giltner Lumber Co J. A. Ray, Geneva; A. Koehler & Co 
Converse, Shickley. B. C. Howe, Howe; Howe Lumber Co. D. E. Lovejoy, Omaha; M. A. Disbrow & Co E. H. Sorenson, Osceola; Chicago Lumber Co 
Cosrelt, Gothenburg; T. L. Carroll. H. L. Harris, Coeur d'Alene, Ida.; B. R. Lewis Peter Mangold, Bennington; Mangold Bros. t. E. Saberson, O'Neill; O. O. Snyder & Co 

chael, Omaha; C. N. Dietz Lumber Co. Lumber Co. J. L. Murphy, Omaha; Lew Wentworth. PD. R. Sander, Axtell; Axtell Lumber Co 

J Az Craven, Exeter; John A. Craven. D. S. Hutchison, Nashville; Nashville Hardwood G. Munger, Pilger; T. H. aaa & Son. Refrew Stevenson, Lincoln; Dierks Lumber C« 

M Copeland, Omaha; M. A. Disbrow. Flooring Co. J. W. Mauker, Omaha; Pacific National Lbr. Co. W. E. Stockham, Omaha; H. F. Cady Lbr. Co 

H. A Calber, Milwaukee, Wis.; Hilger Mfg. Co. E. G. Hampton, Omaha; Hampton Lumber Co. A. J. Minor, Lincoln. John Schwabland, Hartington; Morris & Schwat 

M. G. Colpetzer, Grand Island; Chicago Lbr. Co. A. B. Houghton, Aurora; Groshams Lbr. Co. Wilber Martin, Beatrice; National Lumber & land. 

J Carey, DeWitt; T. U. Whiffen. W. G. Hyer, Omaha; H. F. Cady Lumber Co. Box Co. A. Schumacher, Campbell; Erickson & Cheva 

r. | Carroll, Gothenburg; T. L. Carroll. E. E. Hall, Syracuse; Syracuse Lumber Co. M. J. Mitton, Panama; M. J. Mitton. lier. 

i - Chapin, York; Rogers Lumber Co. ~~ _ Harrison, Grand Island; W. H. Harri- Ed Munshaw, South Omaha; Ed Munshaw & Co. George K. Smith, secretary. St. Louis. Mé 

P. J. Collins, Omaha; C. W. Hull Co. F. L. Manning, Merna; Dierks Lbr. & Coal Co Yellow Pine Manufacturers’ Associatior 

M. lL. Crandell, Omaha; Paul Schminke Co. _—s Horalek, Tate; Chicago-Lumber Co. I. L. Molyneux, Broken Bow; Dierks Lumber & Emil Schreier, Verdigris 

M. L. Crandell, Burr; Paul Schminke Co. Will E. Howard, South Bend; Kleeb Lumber Co. Coal Co. George M. Smith. Shelby; Smith Bros 

W. H. Cratty, Elgin; W. F. Hammond. J. H. Hatcher, Houston, Tex.; Kirby Lbr. Co. J. C. Morrow, Spencer; J. C. Morrow. W. L. Stickel, Kearney. 

yeorge A. Cameron, Denver; Victor Fuel Co. P. Hansen, St. Paul; Chicago Lumber Co. Cc. C. Morgan; Omaha; C. W. Hull Co. 0. O. Snyder, O'Neill; 0. O. Snyder & C 

W. F. Callender, Omaha; F. P. Loomis & Co. H. G. Hayne, Pender; Holmquist Lumber & L. C. Mittlestadt, Norfolk; L. C. Mittlestadt. W. S. Swanson, Oakland; Samson & Swat 

Ht. J. Coffin, Burwell; Burwell Lbr. & Coal Co. Grain Co. F. V. Mores, Fullerton; Brannam & Apres. son Co. 

&. E. Cobb, Randolph: Blenkiron Bros. W. H. Holtgrove, Talmage; Talmage Lbr. Co. Howard Miller, Battle Creek; Howard Miller E. H. Sorenson, Osceola; Chicago Lumber Co 

Wayne Clements, Ord; G. Burke & Clements. Hansen, Hastings; Hansen Lumber Co. Lumber Co. Thomas Simanek, Prague. 

Elmer Coats, York; Rogers Lumber Co. B. Horton, Creighton. J. H. Melville, Sterling; J. H. Melville & Co P. H. Simons, Butte; Caspary & Simons 

N. *. Chapin, York; Rogers Lumber Co. A F. Hitchcock, Panama. William P. Mangold, Bennington; Mangold Bros James T Shearon, Fairbury; Fairbury Lun 

Albert Caughey, Deshler: Deshler Lumber Co. William Harmon, Beatrice; J. G. Wiebe. P. M. McIntosh, Juniata; McIntosh Lumber Co. ber & Coal Co. 

A. HL Cox; Fairmont; kogers Lumber Co. A. Hampton, Ravenna; Dierks Lbr. & Coal Co. S. I. Moore, Stromburg; Moore & Hunsaker. F. M. Spalding, Lincoln: F. M. Spalding 

lL. B. Deils, North Platte: G. T. Field. J. J. Hansen, Richland; Reisch Bros. D. T. Morton, Kansas City, Mo. R. R. Swan, Auburn; J. W. Kerns. 

F. A. Dunker, Schaupp; Keystone Lumber Co. V. S. Hall, Bladen. Montgomery, Edgar; S. B. & W. E. Montgomery J. H. Stromer, Alvo: Stromer Lbr. & Gr. (« 

&. H. Dennins, Weeping Water. E. C. Harte, Archer; S. D. Ayres. Clarence Mueller, Elmwood. ' A. F. Sturm, Nehawka; A. F. Sturm. 

J. J. Dodds, Omaha: Dodds Lumber Co. Robert Hood, Chadron. J. J. Melick, Neligh. { A. E. Stratton, Lincoln; P. D. Smith Co 

N. B Dolsen, Norfolk; Chicago Lamber Co. E. O. Halstead, Omaha; Chicago Lumber Co. R. H. Morehouse, Sutton; Sutton Lumber Co. | H. Seiffert, Avoca, Iowa; H. O. Seiffert Lum 

T. H. Doran, Burwell: Cram & C a td B. Houston, Omaha; Bradford-Kennedy T. F. Mahony, Greeley; White Salmon Lbr. Co. } ber Co. 

2. K. Doane, Fairfax, S. D.: Z. K Doane. A. P. Metcalf, Omaha; Leimger & Metcalf. i A. L. Snow, Fremont; Consolidated Fuel Co 

=. C. H. Damme, Lorton; Damme Lumber Co. J. w. Holmquist, Oakland; Holmquist Lbr. Co. F. McCool, Salem; W. D. Easly George D. Sutton, Table Rock; Table Rok 

ried Dierks, Lincoln: Dierks Lbr. & Coal Co. A. C. Holmquist, Oakland; Holmquist Lbr. Co. L. J. Millard, Omaha; National Lumber & } Lumber Co. 
A. A, Dewaide, Concordia. C. E. Hoyerfield, North Bend; Walrath & Sher- Shingle Co. ° S. E. Smith, Sheldon; S. E. Smith. 
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Il. L. Shearon, Daykin; J. V. Switzer. M. L. Todd, Omaha; H. F. Cady Lumber Co. T. W. Vickere, Fargo, N. D.; Humbird Lum- W. M. Wheeler, University Place; Wheele 
W. 'T. Splets, Wood River; S. A. Foster Lum- A. J. Theisen, Jansen; Jansen Lumber Co. ber Co. Bros. 

ber Co, C. B. Towle, Lincoln: Curtis & Bartlett. Edith Vapar, Omaha; C. N. Dietz Lumber Com- H. C. Walker, Chicago, Ill.; Foster-Munger ( 

Il. Stephenson, Lincoln; Whitebreast Coal Co. Charles Thompson, Springfield; Ida A. Brad- pany. J. W. Warrick, Meadow Grove. 

Conrad Schneider, Snyder. ford. Vv. Vamer, Du Bois. C. E. Woodruff, Grand Island. 

Alex Scott, Stromsburg; Blue River Lbr. Co. Ernest Travis, Florence; Florence Lumber & James E. W. Wallin, Beatrice; John H. von H. ©. Walker, Douglas; Walker Bros. & (Co. 

PP. ©. Sehroeder, Bertrand; Schroeder & Nutz- Coal Co. Steen. Cc. R. Wilson, Omaha; Indian Head Portla 
man, R. M. Trumbull, Hildreth; Cross & Johnston. Lew Wentworth, Omaha. Cement Co. 

Carl L. Struve, Oxford; Young & Struve. Emil Tallefsen, Kearney; F. H. Gilcrest Lum- A. H. Weir, Lincoln; Gates Lbr. & Coal Co. William Warrick, Oakland; Samson-Swans« 

W. T. Strong, Denver, Colo.;  Parattine Paint ber Co. T. A. Wright, Fullerton; Branan & Ayres. Co. 

Co. G. N. Talbot. Holdrege; Cornell & Talbot. J. W. Woodard, Spokane, Wash. I’. Weaver, Deweene; Chicago Lumber Co. 
J. A. Sire, DeWitt. George K. Thompson, Omaha; Adams & Kelly W. F. Wood, Haigler. E. D Wood, Elk Creek; E. D. Wood Lbr. ¢ 
I. BP. Steele, Tobias; FF. M. Spalding. Co. W. W. Walton, Chicago, Il. F. T. Wing. Spokane, Wash. 

lL. C. Sparks, Valentine; Ludwig Lumber Co. «. ©, Turner, Bethany; Turner Lbr. & Gr, Co. J. S. White, Omaha; H. F. Cady Lumber Co. Henry Weibie, Beatrice; J. G. Weibie. 

Hil. PL Shumway, Waketield. Robert S. Trumbull, Minden; Cross & Johnston. A. Woodard, Winside; A. Woodard. B. F. Wilber, Omaha; Adams & Kelly Co. 

N. A. Smith, Spokane, Wash.; Fidelity Lum E. J. Tucker, Howe; Howe Lumber Co. CC. E. Walrath, Omaha; Walrath & Sherwood E. U. Wiese, Spokane, Wash.; American Ti 
her Co. Hf. S. Tucker, Chicago, Ill.; F. Wilce Co. Lumber Co. ber Co. 

S. S. Saunders, Kansas City, Mo.; D. G. Saun- James E. Von Gilder, Omaha; Guiou & Led George S. Ward, Clay Center; George S. Ward Charles Walker, Odell; Charles Walker & 
ders Lumber Co. wick. & Co. M. J. Williams, Cody, Wyo.; Cody Lumber 

A. F. Stearns. Norfolk; Adams & Kelly Co. Warde Ver Valin, Loup City; Keystone Lum- Cc. K. Watson, North Bend; Cherny & Watson William Wells, Lanham: William Weiters 

LL. J. Segrist. Humboldt; L. J. Segrist. ber Co. Lumber Co, W. W. Yale, Holdrege; Bradford-Kennedy ( 

Oscar Strand, Saronville: Aspergren & Strand. C. H. Underwood, South Bend, Wash.; Kleeb ©. H. Wertz, Creighton; O. H. Wertz & Co. E. L. Yoder, Talmage; Nemaha Valley Lbr 

S. Stevenson, Omaha; Lew Wentworth. Lumber Co. V. H. Whiteraft, Minneapolis, Minn.; Pacific R. S. Young, Lincoln; R. S. Young Build 

Charles Spence, Bladen; Bladen Lumber & Mer William Von Dohren, Millard; Von Dohren Timber Co. Supply Co. 

cuntile Co. Bros. : f. C. Wright, Papillion; J. E. Wright & Son. J. F. Young, Cody; Bishop & Young. 

Fred Schamel, Omaha. M. L. Upson, Beatrice; National Lumber & Ek. U. Wiese, Seattle, Wash.; American Tim- W. W. Yale, Holdrege; Bradford-Kennedy (¢ 

V.ooS. Swanson, Oakland: Samson & Swanson Box Co ber Co. J. H. Yund, Grand Island; Grays Harbor (\ 

Co John HH. von Steen, Beatrice; John HH. von lL. L. Weaver, Shelton; L. L. Weaver & Co. mercial Co. 
Joho VL. Thiesen, Jansen: Jansen Lumber Co, Steen. A. J. Wheeler, University Place; Wheeler Bros. Rh. H. Zaugg, Yutan; Zaugg Lumber & Coa! 

e 
. ° e _ e .- e . 
Twenty-six Hundred Miles on a Delightful Excursion—Itinerary and Partial Program—Special Train for 130 Persons. 

The Long-Bell Lumber Company, of Kansas City, Howe, I. T., to be picked up by the Rock Island train INDIAN TERRITORY. 
Mo., will begin a journey February 17 through the leaving Howe at 8 p.m. on the 25th, arriving at Okla- John Knapp. Weleetka. Muskogee. 
south and southwest—another of its famous tours of — homa City at 6:10 the following morning. Mr. = Mrs. N. E. Swickard, Mr. and Mrs. G. ©. Dixoi 
es ee he Oe ‘ements ‘* This A sleeper will be se ‘ -itts nae av —_ Sapulpa. ; Tulsa. 
education, In the words of its innouncement : Ch ; A eep rv il] re t out tt itt burg Monday morn Dir. aul Sica. F. C. Bell, Sl Mie. end Mee. C. A. Samco 
trip was planned with a view of better acquainting ing at 3:55 for the convenience of those who will atook. South McAlester. 
‘our people’ with the country from which comes the make connections at that point. _ Mrs. J. ©. Thomas, Mr. and Mrs. John Eldrid 

. . ‘ach are ‘ally advocating to your re- A trip of special interest has been arrange ror inita. Eufaula. 
product you each are loyally ul cating te ‘eesti EF Pp OF 8] a a : ns d sony! Mr. and Mrs. Don Warren, J. B. Davis, Ramona. 
spective constituencies, In addition to the instructive = with the King-Ryder Lumber Company—a two hours 
henefits that may be gained it is the purpose of the ride on the Sunrise Limited of the Louisiana & Pacific KANSAS, 
company to make the trip one of pleasure in that not railway through the woods, affording an opportunity Mr. and Mrs. L. B. MeClellan, Mr. and Mrs. L. LL. Deas 
only vourself but those dear to vou may enjoy the of witnessing the active workings of a model lum- Anthony. Neutral. : 

ee : gh iat ee : : hor camp. “Phe tentn wall leave Bonami at 7 ¢ R. R. Roth, Augusta. Mr. and Mrs. W. 8S. Morgat 
beauties of the sunny south, % p- t # ave Bonami : i & W. Mr. and Mrs. E. F. Anderson, Peru. 

A neatly printed and elaborate program for the on Wednesday, the 21st. Caldwell. Mr. and Mrs. L. C. Baxter 
coming excursion states that visits will be made to The Long-Bell band—‘‘the band that made Win- ~ -—_ Mrs. W. 8. Holden, : l‘ittsburg. : 

ed ° . . . ’ . . rlas. : is oo * aT 
the vellow pine manufacturing plants of the Long- field famous’’—will accompany the excursion. It con- Mr eo a G. C. Smith a — H.R. Hamptor 
Bell Lumber Company, viz.: The Globe Lumber Com- _ sists of five clarinets, two cornets, two altophones, two Rock. Mr. and Mrs. H. BE. Uneaphe 


pany, Limited, Yellow Pine, La.; Rapides Lumber Com- 
pany, Limited, Woodworth, La.; King-Ryder Lumber 
Company, Bonami, La.; Hudson River Lumber Com- 
pany, DeRidder, La.; Lufkin Land & Lumber Company, 
Lufkin, Tex. 

The schedule of 


Long-Bell Lumber 


Leave Kansas City, Mo., February 17, 10:40 p. m.; arrive 
Wichita, Kan.. February 18, 6:35 a. m.; leave Wichita, 
February 18, 6:40 a. m.: arrive Winfield, Kan., February 
1S. 7:55 a. m.: arrive Arkansas City, Kan., February 18, 
S:ZvOoa.m.: arrive Newkirk, Okla.. February 18, 8:45 a. m.: 
arrive Ponca City. Okla. February 18, 9:10 a, m.;: arrive 
verry. Okia.. February 18. 10:10 a. m.: arrive Guthrie. 
Okla., February 18, 11:15 a .m.; arrive Oklahoma City, Feb- 
ruary 18, 12:10 p. m.; arrive Purcell, I. T., February 18, 
1:15 p. m.: arrive Fort Worth, Tex.. February 18, 7:15 p. 
m.: leave Fort Worth, February 18, 8 p. m.; via Atchison, 
Topeka & Santa Fe railway. 

Arrive Marshatl ‘Vex.. February 19, 2:25 a. m.; 
Marshall, February 1%), 30 a. m.: arrive Shreveport, 
February 19, 4:15 a. m.: via Texas & Pacific railway. 

Leave Shreveport, February 19, 5 a. m.; arrive Lufkin, 
Tex.. February 19, 10 a. m.: leave Lufkin, February 19, 3 
p. m.:; arrive Houston, Tex., February 19, 8 p. m.; via 
Ilouston, East & West Texas railway. 

Leave Houston, February 19, 11:50 p. m.: arrive Beau- 
mont, Tex.. February 20, 3 a. m.; via Southern Pacific. 

Leave Beaumont, February 20, 4 a. m.; arrive Port Ar- 
thur, Tex.. February 20, 4:45 a. m.; leave Port Arthur, 
February 20, 8:30 a. m.; arrive Bonami, La., February 20, 
1:15 p. m.: leave Bonami, February 21, 9:30 a. m.: 
arrive DeRidder, La.. February 21, 10 a. m.; leave DeRid- 
der, February 21, 5 p. m.: arrive Shreveport, La., February 





the excursion is as follows: 


Company’s ‘‘Special.’’ 





leave 
La., 











21. 10:15 p. m.; via Kansas City Southern railway. 

Leave Shreveport, February 22, 6 a. m.; arrive Sibley, 
La.. February 22. 7 a. m.; via Vicksburg, Shreveport «& 
Pacitic railway. 

Leave Sibley, February 22, 7:30 a. m.; arrive Yellow 
Pine, La., February 22, 8 a. m.; leave Yellow Pine, February 
22, 4 p. m.: arrive Sibley, February 22, 4:30 p. m.; via 
Sibley, Louisiana, Bisteneau «& 8S. 

Leave Sibley, February 22, 5 p. m.: arrive Shreveport, 
February 22, 6 p. m.: via Vicksburg, Shreveport & Pacific 


railway. 

Leave Shreveport, FE 
dria, La., February 2 
way. 

Leave Alexandria, February 


Oo» 


m. ; 


i p. 
via 


arrive Alexan- 
& Pacific rail- 


m.: 
Texas 


‘ebruary 
3, 4 a. 


23, 5:30 a. m.: arrive Wood- 









worth, La.. February 23, 6:30 a. m.; leave Woodworth, Feb- 
ruary % 1 p. m.; leave Alexandria, La., February 23, 2 p. 
m.; Via St. Louis. Watkins & Gulf railway. 


+e 
-, 


Leave Alexandria, February 2:30 p. m.; arrive 
New Orleans, February 23, 9:30 p. m.: leave New Orleans, 











February 24, 12 midday; arrive Shrevepert, February 25, 
11 a. m.: via Texas & Pacific railway. 

Leave Shreveport, February 25, 12 noon; arrive Texar- 
kana, Tex., February 25, 3:15 p. m.; arrive Ashdown, Ark., 
Mebruary 25, 4:10 p. m.: arrive Mena, Ark., February 25, 
7:15 p. m.; arrive Howe, I. T.. February 25, 8:50 p. m.; 
arrive Poteau, I. T., February 25, 9:05 p. m.; arrive Pan- 
ama, I. T., February 25, 9:25 p. m.; arrive Sallisaw. I. T.. 
February 25, 10:55 p. m.; arrive Westville, I. T., February 


26, 12 midday; arrive Gravette, Ark.. February 26, 1:10 a. 





m.: arrive Neosho, Mo.. February 26, 2:20 a. m.; arrive 
Joplin, Mo.. February 26, 38 a. m.: arrive Gulfton, Mo., 
February 26, 3:17 a. m.: arrive Asbury, Mo., February 26, 
2:32 p. m.: arrive Pittsburg, Kan., February 26, 3:55 a. 
m.: arrive Katy, Mo., February 26, 5:05 a. m.; arrive Rich- 


ards, Mo.. February 26, 5:15 a. m.: arrive Hume, Mo., 
February 26, 5:45 a. m.: arrive Grandview, Mo.. February 
26, 7:40 a. m.: arrive Kansas City. February 26, 8:40 a. 
m.: via Kansas City Southern railway. 

‘Total mileage, 2.678 miles. 

Special train composed of Kansas City Southern baggage 
car, two Santa Fe dining cars, six Pullman sleeping cars 
and the Pullman private car Ranger. 





A steamboat trip on the Mississippi has been ar- 
ranged for, the boat leaving at 8 a. m. February 24 
and returning at 10:30, after which a tour of New 
Orleans will be made, when the excursionists will as- 
semble at the Rathskeller, where a banquet will be 
given to the members of the party. 

For the convenience of Oklahoma guests arrange- 
ments have been made to haye a Pullman sef out at 


trombones, one euphonium, one tuba, one Bb bass, two 
saxaphones and drums with two alternates for cornet 
and one for altophone, 

The Long-Bell double quartet also will be in attend- 
ance. This includes two first and two second tenors, 
two first basses and two second basses, and these will 
make music for the following: 

KANSAS CITY, 

Mr. and Mrs. R. 
Miss Loula Long. 
Mr. and Mrs. C. B. Sweet. 
Mr. and Mrs. F. J. Bannister. 
Mr. and Mrs. J. H. Foresman. 
Mr. and Mrs. J. W. Deal. 
Mrs. C. J. Tucker. 


A. Miss Vinnie Brake. 

Miss Josephine Mayes. 

Miss Mary Hfoward. 

Mrs. M. B. Nelson. 

Miss June Milhon. 

Dr. and Mrs. Frank M. Elliott. 
Mrs. George Hl. Combs. 


Long. 


Mr. and Mrs. P. DP. Lewis. Ik. A. MacDonald, 

Mr. and Mrs. W. R. Cowley. Jacob S. Tschudin. 

Mr. and Mrs. R. S. Davis. E. O. Wild, press representa- 
Mr. and Mrs. C. W. McKown. tive. 

Mrs. M. Allen. R. W. Williams, official pho- 
Miss Lib Elliott. tographer. 


MISSOURI. 











Mr. and Mrs. S. 'T. Woodring, St. Louis. 
MARYLAND. 
Lieut. R. KE. Hoyt, Asst. Surg. Lieut. and Mrs, Hayne Ellis, 
U. S. N., Annapolis. U. S. N., Annapol.s. 
. LOUISIANA, 
Mr. and Mrs. J. W. Bolton, Mr. and Mrs. B. H. Smith, 
Alexandria. Bonami. 
ied Rand, Alexandria. Mr. and Mrs. H. E. Sweet. Te 
Mr. and Mrs. J. W. Martin. Ridder. 
Yellow Line. Mr. and Mrs. W. F. Ryder, 
Mr. and Mrs. Robert Stack, Bonami. 
Woodworth. 
OKLAFLOMA, 
Mr. and Mrs. N. S. Darling, Mr. and Mrs. J. W. South- 
Oklahoma City. mayd, Hunter. 
Mr. and Mrs. F. KE. Mason, Mr. and Mrs. ©. R. Krater, 
Stroud. Ilennessey. 
Mr. and Mrs. E. A. Mason, Mr. and Mrs. E. St. Cyr, Jef- 
Oklahoma City. ferson. 
Mr. and Mrs. A. S. Reed, F. C. Crail, Kremlin. 
Sparks. Mr. and Mrs. i MM. Beer, 
Mr. and Mrs. R. E. Wiley. Kingfisher. 
Prague. Mr. and Mrs. T, C. Kennedy, 
Mr. and Mrs. V. T. William- Lahoma. 
son, Altus. Mr. and Mrs. 0. L. Enyeart, 
Mr. and Mrs. ©. L. IHlowell, Lambert. 
Cleveland. Mr. and Mrs. H. A. Tuttle, 
Mr. and Mrs. Hl. L. Parker, Medford. 
Cushing. Mr. and Mrs. A. L. Garten, 
Hl. W. Griffin, Cleo. Wakita. 
Mr. and Mrs. H. S. Milligan, Miss Gertrude Tesson, Okla- 
El Reno. homa City. 

Mr. and Mrs. H. Hoelscher, Mr. and Mrs. L. L. Cowley. 
Eagle City. Perry. ‘ 
Mr. and Mrs. G. J. MeClure, Mr. and Mrs. J. A. Foresman, 

Fairview. Oklahoma City. 


J. EK. Pennybaker. Kendrick. Mr. and Mrs. J. E. Marrs, Ok- 


J. W. Whittemore, Morrison. lahoma City. 

A. C. Ruth, Okeene. Mr. and Mrs. J. M. Nichols, 

Mr. and Mrs. V. M. Buch, Newkirk. 
Pawnee. Mr. and Mrs. ¢. T. Benbow. 

Mr. and Mrs. J. W. Byer. Per- Ponca City. 
kins. Mr. and Mrs. D. (. Ashby. 

Mr. and Mrs. W. ©. Hill. Perry. Ralston. ; 

Mr. and Mrs. Bud Everett, Mr. and Mrs. M. F. Rowen, 
Stroud. Renfrow. 

Mr. and Mrs. E. ©. MeCord, (. R. Shanklin. Kaw City. 
Watonga. Hl. M. Butts, Blackwell. 

Mr. and Mrs, L. L. Lorimer, Rk. B. Shanklin. Burden. 
Rusk H. L. Smith, Helena. 

Mr. and Mrs. M. M. Swalm, Mr. and Mrs. A. A. Hammer, 
Pawnee. enid. 

Mr. and Mrs. B. F. Hogard, ©. A. Talcott, Oklahoma City. 
Ames. Mr. and Mrs. E. B. Wilson, 

Mr. and Mrs. FE. F. Gordon, Yewed. 
Carmen. J. A. Boone, Autwine. 

Mr. and Mrs. J. B. Swanson, Mr. and Mrs. W. H. Owens, 
Clyde. Hitchcock. 

Mr. and Mrs. S. W. Nixon, Mr. and Mrs, G, E, Cavin, 
Drummond. nid, 


J, G, Ambrose, Dongiass, 


Mr. and Mrs. W. 


R. MeLaugh- Weir City. 


lin, Wellington. Mr. and Mrs. Floyd Baxter, 
Mr. and Mrs. G. A. Morey, Pittsburg. 
Wichita. Miss Julia Davis, Sedan. 
Mr. and Mrs. W. R. Holmes, Mr. and Mrs. S. B. Davis 
Winfield. Sedan. 
Mr, and Mrs. J. L. Masters, Mr. and Mrs, O. W. Lough } 
Saxter Springs. erty, Perth. i 
Mr. and Mrs. Hl. M. Bates, Mr. and Mrs. EF. D. Whiteside, 
Bolton. Columbus. 
Mr. and Mrs. 0. F. Carson, EK. L. Gittings, Scammon ¥ 
Cedarvale. Webster Withers, Chautauqua i 
Mr. and Mrs. F. W. Foresman,(. K. Brentlinger, South Ha ' 
Chanute. ven. 
Mr. and Mrs. Hl, M. Reese, John Carson, Oxford. 
Cherryvale. Mr. and Mrs. Ed 8S. Hackett, 
Mr. and Mrs. C. K. Nicoll, Winfield, 
Coffeyville. Mr. and Mrs. W. L. Prickett. 
Mr. and Mrs. I. E. Thompson, Independence. 
Havana. Mr. and Mrs. A. L. Sweet, 
Mr. and Mrs. J. I). Tennant. Pittsburg. 
Independence. Mr. and Mrs. N. A. Moore, 
Mr. and Mrs. F. E. Sanders, Bluff City. 
Niotaze. Miss Gladys Whiteside, ‘| 
lumbus. 
S. M. Morris, Lufkin, Tex. Mrs. ©. TD. Morris, Rog 
Ark. 


The officers and department managers of the Long- 
Bell Lumber Company are the following: 


R. 


A. Long, pr 


—— 


J. Banniste 


. B. Sweet, vice president and assistant general manaz 


resident and general manager. 


r, secretary and treasurer. 


C. J. White, director. 

J. H. Foresman, director and manager retail departme: 

M. B. Nelson, director and general sales manager wl! 
sale department. 

W. R. Cowley, general attorney. 

R. S. Davis, traffic manager. 

KE. R. Dusky, general sales manager coal department. 

PP. C. Rickey, general auditor. 

J. H. Bester, general stores manager. 

J. W. Martin, general manager Globe Lumber Com) 
Limited. 

Robert Stack, general manager Rapides Lumber Comp 
Limited. 

B. H. Smith, general manager King-Ryder Lumber 2 
pany. 

H. E. Smith, general manager Hudson River Lumber ‘ 
pany. 

S. M. Morris, general manager Lufkin Land & Lu 
Company. 

J. E. Marrs, general manager Minentonka Lumber ( 
pany. 

E. R. Rogers, manager Pacific coast office, Tacoma, \\ 


The gentleme 


‘n last above enumerated and thos: 


mediately in charge of the excursion will, judy’ g 


from past suce 
the mest delig 
participants wi 


esses in this respect, make this on 
htful and instructive journeys that 
ll ever have taken. 
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I 
BUSY LOCOMOTIVE SHOP. M 
With the heavy demand for lumber made upon 
saw mills throughout the country various extensi 
and improvements are being made at many plants a 
in some instances these call for locomotives. Anu si 
the recent orders received for locomotives by the L Pp 
Locomotive & Machinery Company, Lima, Ohio, ma ye 
facturer of the Shay patent and direct locomoti\ an 
were for six 65-ton Shay locomotives for the Gr a 
Southern Lumber Company, of Buffalo, N. Y., for ' In 
on the company’s timber lands in Mississippi; a 3¢-t 
Shay locomotive for the Ozan Lumber Company, P! = 
cott, Ark.; a 23-ton Shay locomotive for F. A. Tal fr 
& Co., Keenan, Tex.; two 14x18 moguls for the E!! . 
ville Lumber Company, Ellisville, Miss.; a 14x18 mog my 
for the Williamsburg Lumber Company, of Ellisv!’\, be 
Miss., and a 14x18 mogul for the Wilmar Lumber Cov as 
pany, Wilmar, Ala, yo 
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ILLINOIS RETAILERS IN SIXTEENTH ANNUAL MEETING. 


A Big Attendance and Many Interesting and Instructive Addresses at a Very Successful Conference—Business 
Statistics for Retail Lumbermen—Local Association Work Heartily Indorsed—Voices from 
the Far Pacific—Forestry Matters Discussed—Officers for the New Year. 


HE sixteenth annual meeting of 
the Illinois Lumber Dealers’ As 
sociation was held at the Shier- 
man house, Chicago, February 

13, 14 and 15, 

The first day was raw and a 
drizzling rain, driven by a sharp 
wind from Lake Michigan, did 
what it could to dampen the en- 
thusiasm of the visitors. But its 
efforts had no appreciable effect 
upon the lumbermen and by 10 
o’clock standing room in the ho- 
tel lobby was at a premium. ‘The 
weather had no effeet on the 
spirits of the gathering, either, 
jedging from the hearty greet 
ings extended tod every new 
eomer,; 

The first session was called to 
order promptly at 10:30 a. m., 
Tuesday, with President Boston 
in the chair. The president pref- 
aced the opening of the regular 
business of the meeting by a few 
congratulatory remarks about the 
generous attendance in evidence 
at the first session, which he 
hoped to see augmented the fol- 
lowing day and in _ evi- 
dence at all succeeding 
deliberations. 

The President’s Annual 


Address, 

According to the official 
program the first business 
before the convention was 
the reading of the presi 
dent’s annual report, 
whieh was as follows: 

Since the organization of 
this association it has been 
the custom of the retiring 
president to prepare and 
deliver an annual address 
setting forth in detail the 
work accomplished during 
his term ot office. Just 
why this custom was estab 
1 I have always been at a loss to know, for the presi 
is merely an honorary position and the president must 
eases rely upon the secretary for his data. However, 
not care to change the order of things and so will en 
r to at least put in the required time. 

eviewing the events of the past year I can say that the 
just closing has seen greater and more substantial 
Ss in our association work than had any of its 
eSSOrs. We have made substantial gains all along 
ine, have increased our membership materially and 
nances are in a healthy condition, all the details 
ich you will get {n the report of the secretary. 


Growth of the Locals. 
aps the greatest progress that has marked the ef 
f our associntion is the launching of local organiza 
Our faithful secretary has been untiring along 
ine. Tle realizes the importance of this work and 
forts have been crowned with the greatest success. 
it he has accomplished in the local work were mat 
record I would need look no further for material 
s address. 
presenting the work (for we have no secrets) he ap- 
to the good sound sense of the retail dealer, first 
ing him that the only proper way to conduct a lum- 
siness is to observe trade eth and to live in 
and harmony with his neighbor; second impressing 
‘t that the whole object of association work should 
siness education, and, third, that there is something 
business of this age beside the dellars to be gotten 
it. 
esire to emphasize the word “peace” for I am_ in 
to think that if he were called upon to preach a 
to a company of retailers he would take for his 
ire lesson, his text and his central thought the fa- 
_ quotation of the ancient prophet: “They shall 
_-heir swords into ploughshares and their spears into 
ng hooks; nation shall not lift up sword against 
i neither shall they learn war any more.” 
ease bear in mind that I say we have no secrets. It 
; ny happy privilege to attend the meeting of the 
Southwestern association, representing five states 
\ territories, held at Kansas City in January. The 
‘ng after the session at least two of the leading dai- 
of that city came out with a detailed account of the 
ig, giving the addresses of the president and secre- 
in full and a list of members .present. There were 
mS Words of commendation, but not one of criticism. 
'S my idea of the work. Let the public know what 
* are doing and that we are not ashamed of our de 


bevations. 
































Conciliation Better Than Coercion. 

* regards our feeling with the wholesaler, what we 
es ‘nd to what we feel that we are entitled is‘simply a 
‘uare deal. The spirit of coercion is a_ relic of ‘the 

; Men cannot and will not be dictated to. It is a 
‘nful saying that “You can lead a horse to water but 
Gubeeiee an make him drink.” We feel that if we put 
oan — in a proper position we can make the _ whole- 
deal wit anu tacturer see that he has no moral right to 
busine ith us unfairly while we are obeying the laws of 
siness decency. 
m2 the henetit of the retail dealer I want to ask a 
I nm or two: What right have we to place our- 
from Pe an attitude toward our customers that differs 
ei Bie posjtion we hold toward the wholesaler ? Ww hen 
niforsn stock are we not up against the proposition of a 
mittine —— list with a definite time of payment? Ad- 
ber of hat we are, is there any good reason why a num 
running retail yards, so located that freight rates and 
Uniform expenses are about the same, should not have a 
you win price list and a definite time of payment? Can 
3 ™. ¢ one good reason? 

ie retail dealer is getting to be a good student. ‘The 





you 








wholesalers have assigned the lesson as to how he shail 
buy, and any man who has suflicient ability to read a 
price list can easily reach the perfect mark. Have we 
assigned the lesson to our customers and given them to 
understand when they come to us for prices that we have 
a uniform and equitable price to all, and, if they ask for 
credit, that we also have a definite time of payment? If 
we have not done this do you not consider it a onesided 
business with all of the advantage on the side of the 
wholesaler ? 

If this paper is intended to be in any way helpful to 
the general retail lumber business of the state of Illinois 
I believe that the most helpful thing I can say to you is 
this: See to it that the length and breadth of this great 
state is covered with local organizations. My idea is to 
have them small enough to get together easily, perhaps not 
more than fifteen or twenty miles distant from a central 
point. In that case the freight rates will be practically the 
same. Let your creed be a uniform price to all based on a 
reasonable percentage of profit and an acquaintance with 
your neighbors that by square deals will result in lifelong 
friendships. 

Work as a Unit. 

While I have given most of my allotted time so far to the 
urging of local organization work let us not lose sight of 
the fact that we owe all that we have accomplished to the 
state association. This body gets hold of and assumes control 
of questions that the locals cannot handle. If we are to 
progress along the lines already laid down; if our trade 
and arbitration rules are to be effective; if we are to be 
a recognized force in advocating the remedy for all evils, 
then it is plainly our duty, every man of us, to belong to 
the state association, to consolidate our forces and to work 
as a unit. 


Read the Lumberman. 


While I am giving this free and unsolicited advice to you 
retail dealers my mind naturally goes back over my own 
experience in the lumber business and the question comes 
to me, “Where and from what source have I derived the 
most benefit along trade lines?’ I think I am conservative 
when I say that the greatest help to me has been the read- 
ing of our good lumber trade journals. Every number is a 
new inspiration and I only wish I had the time to read 
more of them than I do. 

Some agitation about line yards being a menace to the 
trade has arisen, but personally I have no fear of the man 
who has the ability to operate a line of lumber yards, for 
he reads the lumber journals. It is the little fellow who is 
not broadminded enough to take a trade paper who is most 
likely to be a disturber and not willing to give or take. 
Find a dealer who does not subscribe for a good paper and 





W. H. HUNTER, OF LA SALLE, ILL.; 
President Illinois Lumber Dealers’ Association 


you will find one who is simply trading dollars with his cus 
tomers. 

It is not my purpose to weary you with a long review of 
the popular questions that are being agitated among us at 
present. All of these are ably discussed from week to 
week in our journals. Suffice it to say that your associa 
tion has been alive to all these important issues, and, when 
practical, has had delegates in attendance at the meetings 
of different interests. We have the honor to be represented 
in the car stake equipment complaint by having a membe1 
on one of the principal committees. 

We have taken a position and feel that we voice the 
sentiment of our association by giving our moral and in a 
small way our financial support to the interstate commerce 
law as advocated by President Roosevelt. At the meeting 
held at Steinway hall, this city, in October last we were 
represented by three delegates. 

Support Practical Forestry. 

We consider the endowment of a chair of practical for- 
estry at Yale University a move in the right direction and 
believe it should receive the hearty approval of every up to 
date lumberman. I hope to see the day when the University 
of Illinois may include in its curriculum a course in forestry. 

The question of removing the duty from Canadian forest 
products long ago ceased to be a political one and I trust 
it may receive the consideration of the members of this 
association. 

I cannot close without calling your attention to the beau 
tiful badge so appropriately designed by our beloved secre 
tary. The clasped hands of fraternity above a _ representa- 
tion of the best business in the commercial field assure us 
that if we do business according to the policy of the Illinois 
Lumber Dealers’ Association we shall surely reach the fair 
haven of Unity, Confidence and Prosperity. 

President Boston’s summing up of the year’s work 
was greeted with a generous meed of applause, 

The Secretary’s Report. 

Secretary Hotchkiss then delivered the following 
address: 

In presenting the sixteenth annual report of the progress 
of the Illinois Lumber Dealers’ Association it is with great 


pleasure that I am able to speak of a notable advance in 
the attainment of the aims of the association in promulgat- 


ing the principles of amity and good will not only among 
our own membership but in their relations with the whole 
saler and manufacturer of lumber and the kindred articles 
commonly carried in steck by the retailer. The greatly re 
duced number of complaints ainst wholesalers to which 
my attention has been called during the past year is not 
only an evidence of the growing sympathy which exists be 
tween the two branches of the trade but is in strong con 
trast with the unhappy conditions which existed when this 
association undertook the task of convincing those from 
whom they must obtain their supplies of the inutility and 
unethical practice of shipping direct to the consumer in 
competition with the local dealer. 

I regret to say that I have had more trouble from re 
tailers who forget the principles of association work and 
poach upon the territory of their neighbors than from 
manufacturers and wholesalers. I may also truthfully add 
that this class of offenders is the most difficult with which 
I have to deal, being in many if not in all cases imbued 
with the idea that what is a serious fault in the whole 
saler—a fault of which the retailer would most bitterly 
complain and condemn the association for not preventing— 
becomes a virtue in himself when opportunity presents’ to 
secure a bill to be delivered in the territory of a neigh 
bor. My intercourse with the wholesale trade has in the 
main been wholly satisfactory In the few complaints em 
braced in this class I have in almost every instance been 
able to secure a promise of strict adhesion in the future 
to the ethical principles of association work. It is no 
longer expected of your sevretary that he should lay him 
self or the association open to a charge of violating the 
trust and conspiracy laws of this or other states by threats 
or coercion. 

It is, however, in many cases, one of the greatest of my 
tasks to convince the complaining retailer that it is not in 
my power to send an offending wholesaler to jail and that 
it is my duty in the interest of our membership to handle 
all cases upon the ethical lines of friendship and good will 

New Locals Established—Old Ones Strengthened. 

It has been my great pleasure to spend considerable time 
during the past year in visiting the annual meetings and 
other gatherings of local associations already formed and in 
encouraging the formation of new local associations; and 
of these latter I am pleased to mention the Lake District 
Association of the northeastern counties with headquarters 
at Geneva Lake, Wis., that being the most accessible point 
for gathering; the Bloomingtoh District, with headquarters 
at Bloomington; the Peoria District, with headquarters at 
Peoria: the Alton District, with headquarters at Alton 
each of which was inaugurated under the most favorable 
auspices. They are doing good work and work most highly 
appreciated in establishing principles of friendship among 
the dealers and securing a cessation of the internal diffi 
culties which had in each case militated so strongly against 
the interests of the dealers. Of the many other local asso 
ciations scattered throughout the state, which were formed 
in previous years, I have only to report that all are work 
ing finely and proving their great value to the dealers and 
the public of their respective territories. 

This work has led me to adopt for this year a badge 
which I could wish that each member would wear during 
the year as a constant reminder that hands clasped in fra 
ternity over the lumber yard will surely lead to Unity, Con 
fidence and Prosperity. 

The growing importance of the cement and plaster busi 
ness, which now forms one of the adjuncts of the business 
of a majority of the retailers of this state, has led your 
secretary to lend active assistance in the formation of an 
Illinois Masons’ Supply Association, to work in alliance 
with this association in the endeavor to divert the trade in 
building materials from the consumer direct into the hands 
of the regular and legitimate dealer in those commodities 
rhis new association has adopted the business principles 
now in vogue among the lumbermen’s associations and pur 
poses working along the same lines of educating the manu 
facturer and jobber in building material to the fact that it 
is for the interest of the wholesaler to distribute his product 
through the dealers only, as these are in the best position 
to know the customer and to cater to his wants, be they 
large or small. I commend this new association to the 
dealers of this state for their membership and expect to 
hereafter refer all of this class of complaints which may 
come to me to the new association for adjustment 

Encourage Good Legislation 

With a committee appointed by your president I bad the 
pleasure of representing your association at a meeting held 
in furtherance of the views of President Roosevelt upon the 
railroad proposition and it is with satisfaction that I view 
the action of the representatives in the national congress 
in the very decisive vote of 347 in favor to 7 against 
the adoption of what is known as the “Hepburn” bill in 
furtherance of the views of the president upon this im 
portant question. As the matter now goes to the senate 
for consideration I trust that the committee on resolutions 
will advise you of the propriety of instructing your secre- 
tary to use the influence of this association in securing the 
adhesion of the senate of the United States to the principles 
of this bill. 

Your secretary has taken an active interest in the work 
of the Car Stake Association, formed by a large number 
of lumbermen in the endeavor to obtain relief from the 
iniquitous practice of compelling shippers of lumber by 
open car to not only furnish their own staking but to pay 
freight on it. While the response to my appeal to the 
lumber dealers of Illinois for information was but meager, 
probably owing to the fact that so few of them were di 
rectly affected, 1 am pleased to say that the information 
furnished by your secretary was highly appreciated and, he 
was assured, was found of great value to the committee in 
charge. 











Laxity in a Vital Matter. 

I must not here omit to criticize the laxity of the dealers 
in this state in not promptly replying to my communica 
tions. If they could comprehend the fact that I never ask 
for information which does not have an important bearing 
upon their best interests I should not be compelled afte: 
sending out nearly 1.600 letters to draw my conclusions 
from not over one-eighth to one-sixteenth of that number. A 
recent request for information upon the “poacher” question 
has elicited less than 200 replies to the present time, al 
though it was gent out nearly two months ago and had for 
its object one of the most important questions now under 
consideration by the bureau of information. Brethren, 2 
cents in postage, prompes employed, may often have the 
potency of hundreds of dollars of benefit to your interests. 

About the time of our last annual meeting trade relations 
were entered into with several of the most important or 
ganizations connected with the wholesale trade and active 
steps were taken to formulate rules of trade ethics accept- 
able to all branches of the lumber trade. As the bureau 
of information has not seen fit to continue the’ expense of 
a yearly retained legal advisor the trade relations were en- 
tered into upon the individual responsibility of the various 
bodies interested. Having occasion to refer some important 
questions to our former attorney we learned that the steps 
which we had taken, while perhaps thoroughly ethical, were 
open to legal criticism under the laws of some of the states. 
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Not desiring to vlace the work of the association, through 
the bureau of information, in any position of doubtful legal- 
ity steps were taken promptly to abrogate the action which 
had been taken and which might possibly bring our work 
under the ban of the trust and conspiracy laws; and from 
the early summer of 1905 we have endeavored to carry out 
the ethical principles aimed at by the former formal rela 
tions, and our werk has been carried on in a spirit of amity 
with the various wholesale bodies in full recognition of the 
value of a general understanding between all branches of 
the trade in a voluntary adherence to ethical principles 
in the conduct of business. 
Conserve the Forests by Action. 

Under the wise and valuable influence of President Roose- 
velt great progress has been made during the past year in 
awi ke ning the people of our nation to a sense of the neces- 
sity for the conservation of the remaining forests of the 
country and steps have been undertaken by the National 
Lumber Manufacturers’ Association to establish a chair of 
practical forestry in Yale University. These efforts have 
received the hearty approval of some of our sister associa- 
tions and, I trust, may receive the commendation of this 
association in formal resolutions to that effect. Should 
any of our members desire to contribute their mite toward 
the establishment of the chair of forestry at Yale I shall 
be pieased to act as their medium of communication. 

A Tariff Question. 

A communication was received recently by your secretary 
from the Saginaw Valley Lumber Dealtlers’ Association, 
transmitting a copy of resolutions adopted by that body 
favoring the removal of duties on white pine lumber in the 
rough, as imported from Canada, and asking the codperation 
of this association in a petition to congress to that end. 

at once transmitted a copy of the communication and 
resolutions to each member of your board of directors and 
found that all except one of the directors was favorable to 
instructing your secretary to act in harmony with our 
brethren of the Saginaw valley. Feeling, however, that the 
nonconcurrence of even a minority of the board should in 
the best interests of the association lead me to lay the 
subject before the annual meeting | have refrained from 
action and refer the whole matter to your wise considera 
tion and debate, with reference, if you see fit so to order, to 
the committee on resolutions. 

Enlightening Addresses Coming. 

It having been left to tiie discretion of your secretary to 
prepare a program for this convention t have endeavored to 
give you an interesting and thoroughly business schedule, 
while’ only fearful that time will fail to permit of the 
proper consideration of all the subjects presented, but trust 
thar the discussion of each individual item may not be so 
prolonged as to make it needful to adjourn before all shall 
have been djiscussed. {f{ believe that each of the gentlemen 
who will be called upon will make you glad that you had 
the pleasure of hearing his address. 

I should have made mention at an earlier period of the 
that, in accordance with the invitation of Schultz 

os. & Benedict, of this city, and R. H. Downman, of New 
Orleans, as presented at our last annual meeting, tender 
ing their courtesies as hosts to such members of this asso- 
ciation as could at this time visit the cypress mills of the 
south, I, in November. entered into negotiations with the 
agent of the Illinois Central looking to special rates. No 
reply could be obtained until almest the last days of Janu 
ary, When the shortness of time for working up the details 
ind selling the tickets effectually prevented a carrying out 
of the project. It is heped that better success may attend 
the effort should it be resumed at a future date. 

A Healthy Growth. 

We have received since my last report 105 new active 
members and 5 honorary, a total of 110; 19 of our active 
members have withdrawn and 15 have sold out (thus mak- 
ing them ineligible for membership), making a total !oss 
of 34 from the active membership and 14 from the honorary, 
a net increase for the year of 62 members, leaving us a 
membership at this time of 571 active and 162 honorary, 
or a total of 788. The loss in honorary membership oc 
curred at the time of forming the trade relations agree- 
ment, when membership in the wholesale association was 
supposed to render membership in the retail association un- 
necessary. 

Our funds sre in a healthy condition, as will appear from 
my report as your treasurer. 

I desire in closing to express my hearty thanks to the 
officers and members of this association for the uniform 
courtesy and consideration shown toward me during the 
year, a courtesy which I have enjoyed in the warm and 
friendly greetings and expressions of good will whieh have 
met me from lumbermen of ail sections whenever and 
wherever it has been my zood fortune to meet or to corre 
spond with them. Aceept my thanks and appreciation. 


The Association’s Finances, 
Mr. Hotchkiss also read the report of the treasurer 
of the association, which 1s given below: 

















Receipts. 
Active members 
llonorary members. aise 
Rebates and miscellaneous 
Dalenes: THEOTEr TUMG. oon kee cc ese 
Lien law notes....... 





Receipts from all 





Directors’ expense 





Bureau of information Pia idckieus ciese ers ere 310.00 

Expense account ......... sole rea ai oa SAD 663.48 

Se Siareie( Ds irw kita eeelalenu alien 303.00 

| ERA e are ere rae are . 1,880.00 

IE 8 55,4. 2 iS, 23. fas'b Wore gtae manera aad ee AS 273.10 

re rrr er eee apa ts 487.07 

NINN idan: 4st he Sve al Tenth) wccerdv0-8 ; 9.05 

i, ee or ee a ae Sree 3% 50. 12 

Commissions ..... re ny ear ary etn “ 

pol a nara ae alia OTE te Bae Fae 37°08 

Theater party ..... ieee ms bce 800.00 

: 5,480.39 
Balance to new aceount February 1, 1906....$ 655.47 


Grand balance ...... IE TR Ce ey Pe 
Balance on hand last report. parietal att ix ee Osacar ert sca 426.06 


The Welcoming Address. 
S. A. Holeomb, of Syeamore, the popular and fa- 
mous ‘*Duteh poet,’? delivered the address of wel- 
come. Said Mr. Holeomb: 


I esteem it a great privilege to be able to extend a most 
sincere and hearty welcome to this association from the city 
of Chicago. When your secretary asked me to sav a few words 
at this meeting I felt that the opportunity had arrived to 
produce a great masterpiece which would go thundering 
down the ages, but when I found I was on the program for 
a dialect speech I felt that the opportunity had gone. I 
knew it had gone before I found this out, as a matter of 
fact, but anyway I will say that you are welcome. You are 
welcome to the city of Chicago: that is, to all that‘ the 
telephone companies and the traction companies and the 
other companies have left. You are welcome to go down on 
State street and buy all the tall buildings. I understand 
that they are very cheap. You can buy them and you don't 
have to ask 5 percent off in ninety days. You are welcome 
to the parks. You are welcome to go down on the lake 
front and hear what the wild waves are saying.- You are 
welcome to the beautiful Chicago river and the pungent 
fragrance of the stock yards. I guess you are welcome to 





the lumber district. But I must not digress, and with 

apology for any demerits in my address I will say 

I vould greed you, yes, I'd greed you, | vould greed you von 

unt all 

[ vould greed you all, you lobsthers, oof your sales vas pig 
or schmall 

I yould greed you lumber sthickers von almosht anyvere, 

I vould greed you, Vere you gome von? Oh vell, 1 din’d gare 

Oof you only dealed mit lumber unt got dealings here mit 
udders 

Ve all yon habby family vas pegause ve vas peen brudders. 


Dher a fellers ’rount apoud vas peen our brudders 


too. 
Also dher "feller vat makes doors unt dose vindows ve look 
troo. 


Dher draffeling men unt ali dher poys vat vork on dbher road 

Dot dhey vas peen our brudders too dot fact vas_ blainiy 
showed 

Dot newspaper chaps vas brudders, too, you all should learn 
to know id, 

Unt dher vas dher yon I long vas losht, Oh Lord, dot) vas 
dot boet. 


But brudders here unt brudders dhere, ve all vould gif you 
greeding 

Got all dher fun vat you could got but don’d fergot dose 
meetings, 

For ve got lods oof dings to dalk unt dalk ve shurely musht 

Undil mit visdom ve sthick out unt svell mosht fit to bust, 

Unt ash dot svelling vas dake blace unt mit visdom you vas 
filled 

Don't load too heafy mit dot shtuff vat vone vas peen dish 
tillec 


Some dings ve knew ven ve leafed home, but ve vould got 
intormation, 

(Oof only ve vould listen dhere) apoud dher pest locations ; 

Dot makes no deeferent to us cof ve all dond could agree, 

But ve vould got lods oof pointers unt dot’s shocst vat 
suits me; 

Unt ash ve listen py dose shpeaks vats shpoke oud loud unt 
sthrong 

1 yould ped you dwendy dollars you vas glad dot you'se along. 


Unt ve'll listen yes, ve'll listen to all dher oder dings vats 
dold 

To all dot deeferent spheakins vat nefer don’d grown old 

Apoud dher vay to keep our sthock unt pile dot nice unt 
schlick 

Unt not got dot scattered all arount mit here unt dhere a 
schtick 

But ve'll find a vay to pile dot oop dher pest vay vat von can 

Unt make dings look addractive shoost tike dnher dry goods 
man. 


Ve'll fint a vay to puy dot in unt got dot brofit oud, 

Unt ven dot money ve got pack vell know vat ve's apoud 

Or oof dot bays to lumber solt mit a schmile oop on yout 
face 

Or act schoost like you yas a remnant oof some sour unt 
cranky race 

Unt anoder ding ve vould fint cud, oof it bays to advertise, 

Unt oof id does or vot it dond you should be gettin’ vise. 


Now all dese dings ve vill tint oud unt oders py dher score, 

Unt ash you set unt listen you vas velcome more unt more 

You vas velcome, yes, youre veiccme, unt | say dot vrom 
mine heart 

Oh, oof ven ve vonce vas meeded ve nefer more should part, 

For, oh, mine brudders, you vas sound von oudside to dher 
core 

Your heart vas pig like dwelve by dwelves; you ain’dt some 
two py four. 


So mit a kint unt earnest greeding ash dher vorld has 
nefer seen 

I yould greed you, dearest brudders, more ash | vould king 
or queen. 

Men oof classes noted efer mit our memory vould remain 

But oof I don’d vas here to greed you noddings yould shtop 
dot bain, 

For mine heart grows warm unt tender ash vas dold py 
tongue or ben, 

Unt cof you don'd shocst pelieve me, you should ask me 
yonce again. 


So L dold you you was velccme, you vas velcome more unt 
more, 

Unt oof L could only said so IT yould said dot ding pefore, 

For dhere ain’dt nopody litin unt dhere ain'td nobody can 

bot I'd gif more hearty velcome ash [ vould a lumberman;: 

So again I say you're veicome, unt I say not goot unt 
shtrong 

May you lif unt may you brosber, Oh, vell, shoost awful 
long. 

Mr. Holeomb’s efforts were received with an ap- 
plause which would not cease until he had again 
mounted the platform, which he did with apparent re- 
luctance. He said that he did not believe it proper 
to accept an encore for an address of weleome; how- 
ever, he produced another manuscript from a capacious 
inside pocket and read the following: 

Von day a:voman come en yard, 
ilay say skal buy a bord 

Ay ask he vat kine hay vant 
An hay not say a vord. 


Ay ask he ef hay skal be vide 
Hay say hay tank hay be 

Ay ask he den how long hay vant 
And den hay say hay see. 


Ay show he femty saxty bord 
And den hay say hay tank 

Da var be awful pooty tick 
Hay vant a half inch plank. 


An den Ay show he plenty more 
Vat Ay var tank be right 

Hay say hay tank he pooty good 
But hay skal lak he vite. 


Ay show he pine an poplar too 
An oder bord lak das 
Is 1y shake he’s head an den hay say 
‘Ay tank ve let he pass. 


Ay say “Vat for das board a vant” 
Ila say “Pyrography” 

An den Ay say “Das bord ya vant 
Ilay come en bassvood tree.’ 


An den Ay show he some of das 
Vat var so nice can be, 

An den hay say “Das var so sveet 
For my pyrography.” 


And den Ay say “How much ya vant 
Ve find heem dat’s a scinch” 

An den hay say “Von half a yard 
Or maybe hauxteen inch.” 


Now das lak to drop me dead 
But hay play den von more card 
Ven hay 5% ‘Master lumberman 
e by de yard.” joc 


Vat var 





An after Ay been tell he das 
An hay bean trippin’ ote 

Dere bean femteen or chuga vaitin' men 
Vat var bean stand abote. 


En corse my time an profit too 
Hay var bean goned avay 
But vat ve care for tings lak das 
Ven damsels come Ay say. 


For de var bean de sveetest tings 
Dere var be on das eart 
An ve aint could get long vidote he 
For ten times all ve’re vort. 
The Lumberman Poet. 


The next number on the program was entitled the 
‘*Lumberman’s Poet, Douglas Malloch.’’ Mr. Mal- 
loch’s appearance was the signal for considerable ap 
plause. He responded as follows: 

Several years ago Secretary Hotchkiss, of this association 
came down to see me. You know Mr. Hotchkiss and I are 
quartered in the same building. The AMERICAN LUMBERMAN 
used to occupy the second floor of the Manhattan build 
ing, while Mr. Hotchkiss had an oflice on the third floor ; 
in consequence he felt a little superiority over us; he felt 
that he was engaged in higher work than we were—at least 
one floor higher. 

Then the AMERICAN LUMBERMAN played a joke on Mr 
Hotchkiss; one night we packed up Met Saley’s shed plans 
and my riming dictionary and Bolling Arthur’s magic lan 
tern and J. E.'s collection of railway guides and we moved 
up to the eighth floor. 

Ker a few months we lorded it over Mr. Hotchkiss, but 
a short time ago he saw our eighth floor and raised us 
seven, so now you will find him on the fifteenth floor 
Joking aside, Mr. Hotchkiss did not move up to the fifteenth 
floor to get the best of the AMerRICAN LUMBERMAN. He 
can do that by reading the lumberman poet’s department 
Ile is simply trying to keep up to the price of yellow pine 
I expect to see him, in a few weeks, sitting on the gold bal! 
on top of the flagstaff or dictating letters from a balloon. 

Weill, one day Mr. Hotchkiss came down and asked me if 
I would talk at the Illinois meeting on a given subject 
I snid, “Certainly; what is it?’ You know I am so anxious 
to get up and spout to a spellbound audience that IT am 
willing to talk on any subject—-whether I know anything 
about it or not. LT am like an old maid out in Evanston 
where Mr. Llotehkiss lives. She had lived through forty 
one summers without being threatened with anything but 
pneumonia and had about given up hope. As a matter of 
fact a young man loved her in secret, but he did not have 
the nerve to tell it—which would not have surprised you 
if you had seen the girl; but one day he had a_ happy 
thought—his last; he would propose to the girl by teie 
phon e, so he called her up: 

‘lo! 

“Hello! 

“Is this Miss Mary Smith?’ 

“en,” 

“Will you marry me?” 

“Sure, | will, Who is this, please?’ 

When I came to examine the subject that had been as 
signed me it appeared that I was to talk about myself 
Well, there is nothing I like better; so I have prepared a 
little address of two and a half or three hours on this 
subject. 

That explains my presence here. the lumber news 
paper man there are four seasons—spring, summer, fall 
and association. During three of these he is a compara 
tively inconsequential person; during the first three he 
wears two colored shirts alternately, writes up land deals 
embracing millions of feet of standing timber, buys kindling 
wood in bushel quantities, smokes a corncob and lives the 
quaint and lonely life of the truly good. 

Then along comes the association season: he gets out th 
dress suit that he wore at his wedding and blows the dusi 
off of the collar, while he looks in the pockets for any loost 
ange; he surprises the laundry with a job that amounts tl 
82.48; he gets a custom made shine and a barber shop 
shave; unless he is a poet he has his hair trimmed, and ly 
dces other things equally reckless and devilish. 

Thus accoutered, he emerges from his shell and goes out 
to mingle with wealthy people; he sees real champagne and 
he is permitted to sniff real Hlavanas; he sticks a Boe! 
Panetella into his face, crosses his legs in the hotel lobby 
blows smoke in the eyes of a man worth $12,000 and say- 
“No more Peerless for me.” 

Ile feels a degree of confidence he has not felt before; in 
one hand he holds aloft the lumber journal for which li 
works, or which he works: one foot rests on the gloriot 
constitution which guarantees freedom to the press—fre 
cigars, free roofing samples, free punch and free lune! 
snd the other foot is firmly pfanted on h.s expense account 
Ife is a man of importance in the world, of financial valu 
in a game of stud poker and of prominence in the forul 
of the orators. 

In the association the newspaper man secures ideas an 
the poet inspiration. If you doubt my word look at Broth¢ 
Ss. A. Holcomb, of Sycamore. It seems to me that hi 
wooden shoes fit him like Cinderella's slipper. In the asso 
ciation we get new ideas of heipfulness and sympathy. 

Sympathy. 

No man so poor but he may give 
To other men some cheer, 

No man too low or high may live 
To help some brother near. 

The forest that we tread is dark 
And hidden is the trail; 

Oh, keep alight the single spark 
That leads to Holy Grail. 











No gift so cheap to give, and yet 
No gift so dear to hold; 
The eyes that weep when eyes are wet 
Are mines of rarest gold. 
No gift so cheap as love is cheap, 
Yet none so rich may be 
As they who on their altars keep 
The lamp of sympathy. 


A forest dark, bewildering, 
This life we wander through; 

Praise God for those who work and sing 
For both we have to do— 

Our greater mission not to win 
The thing we most desire 

Lut more to keep, through care and sin, 
Our hearts with love afire. 


lor there are others on the road, 
The dark and misty trail, 

And we who bear the lighter load 
Must help the ones who fail: 

And, helping on the weary soul 
Who stumbles by alone, 

Thus we, in striving for his goal, 
Shall come upon our own. 

Mr. Malloch also was encored and returned to th 
platform by a vigorous and insistent handelapping 
He responded by reciting an original poem entitle: 
‘*Our Mothers.’’ 


Mr. Boston—I know we will all be pleased to hear fron 
Met L. Saley. 


The Lumberman Philosopher. 
Mr. Saley deplored his position on the program inas 
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ch as it involved his following two such talented 
itlemen as the poets who had preceded him, but in 
ler to show that he was not entirely out of the 
nd wagon he recited a little poem by Artemus 
ird, which the latter considered his masterpiece, and 
whieh he was justified, seeing that it was the first 
| also the last born of his pen. Continuing Mr. 
ey said: 
m the program I believe my name is associated with an 
lress, Which I believe will prove something of a mis- 
ner. My friend Mr. Hotchkiss asked me to make an 
iress. I told him I would make a few remarks, but that 
lid not believe they would mount to the dignity of an 
iress. I don’t know about this word “address,” whether 
s pronounced “‘ad-dress” or “address,” so I put it both 
vs in order to be sure that I am right once, Honestly and 
ikly I may say that I do not know any more about it 
n did a certain Irishman about the pope. A friend told 
that the pope was dead and he said, “Sure and I am 
y to hear that, for he makes fine bicycles.” ‘No, no,” 
| his friend, “not that Pope, the pope of Rome!” “Oh, 
pope of Rome! Bad luck to him,” says Pat, “but I do 
President Roosevelt won't appoint any darned nigger 
ake his place.” [Laughter. ] 
may not be amiss to say a few words about the associ- 
n as an educator. Now IL suppose I have as many as 
uty-five subjects on my list. I put them all down and then 
about and pick up a little knowledge about this one and 
one until finally I know enough about them to present 








SECRETARY GEORGE W. HOTCHKISS, 
It om Reposes the Trust of the Retailers of [liinois 


eae turn and they appear in the AMERICAN LUMBERMAN 
and * retailers read them and make money from it. I 
hay en this educating process work out in Ohio. I was 
the st year and I never saw as fine a looking body of 
men my life as the Ohio dealers and I said so. I have 
see! eakers and lawyers and congressmen in a body, but 
not to equal them. And in Kansas City we will have a 


o see this same thing. At the last convention down 
ie Arkansas dealers were taken in and next year 
the | come to Kansas City and I expect they will wear 
Wiel ts and bowie knives in their boot legs. They will 
ee to Kansas City and they will observe that none 
ot thers are wearing bowie knives and the following 


ye vy will leave their bowie knives at home. The next 
ve vy will not wear the wide hats and the year after 
lie appear in boiled shirts and look like the other 
per ! have seen the time in Kansas City when the whole 
mn lined up to the bar at the time that the conven 


in progress, but at this meeting I saw only one 
rel iler who was under the influence of liquor and he 
so bad and the bar was so empty that you could 


Ste and get a gentleman's drink. I know this is so 
i Mr. Tfollis and myself—I see he is here. If I had 
set before, 1 wouldn't have told about this. 

\ en on this question of profanity: In Kansas City 
I some of it, but there was only one man (and he 
Wi n Attica, Kan.) who used very bad language and 
W went to see if he was on the subscription list I 


0 was not there. I wanted to see if he was because 
1 1 t if there was any man who read the AMERICAN 
I. IAN, and especially my department of it, who would 
he did he was not reading it to good effect. 
re] 
I ily blot upon the escutcheon of the association is 
pane ere by the members themselves. All must have 
Obst and reasoned that no man can be permanently in- 
a others. I may cheat you, libel you: you may be 
an enced, your feelings may be wounded; but it is my 
, yours, that is searred. God Almighty is shaking 
ne and if we are a nugget of gold we shall be lifted 
matter how others may have labored to show that 
il was spurious. 5 
it, the fight by the associations practically has been 





a n Chicago are’a few dealers whose business it is to 
tir ‘Anybody who will buy and I predict that for a long 


they will be thorns in the flesh. Elsewhere are 
will ‘ilers of this character. The wholesale poacher never 
es eliminated. | In fact he is necessary to an extent 
fast y as a reminder of what we have accomplished and 
the _to remind us that we must stand by our guns that 
B hy may not increase and again bear down upon us. 
aoe the poacher within—the retail poacher—he who is 
, UCK uing the reputations of the associations, and as he is 
a pa f the associations not only blackening their reputa- 


ae ye their character- what of him? We may say the 
send 3 oo that we can say of the church member who is 
~~ nel unday and from whom oozes cussedness during the 
,orKing days. These annual conventions correspond to the 


onto tee a dealer in attendance at this meeting but 
rou, fat here he is surrounded by the atmosphere of 
sg for his neighbor’s rights. To enforce that principle 
tations lations were formed. Not a member of the asso- 
pisotents ut knows that the association is pledged to the 
ore On of the rights of its members, still there are deal 
who will attend their meetings, or rather other meetings, 


ge respect, I suppose, it is like the fever and ague in 

dealers. =e always over in the next county. I say there are 

them ta i participate in the love feast that should inspire 

AWAY fr e Just to those whose hands they shake, then go 

day. 'T scl this Sunday, and on Monday, Tuesday, Wednes- 
. Thursday, -Frid 





neighbor y and Saturday tread all over their 
sbor's green grass. 
The Individual Makes the Mass. 
great association, community or government must 
reat by its individual members. If it were in the 
very member of every community to do right there 


Every 


be 


be made g 
heart of e 


would be no need of police or penitentiary. If it were in the 
heart of every retail association member to do right—to do 
as he would be done by—the poaching of association mem- 
bers, one upon the rights of another, the subject that in my 
travels I hear talked about oftener than any other, would 
cease to be a subject of conversation. Beloved, we are liv 
ing in glass houses and heaving rocks at the wholesale 
poacher, who is living in the same kind of house. If con 
sistency is a jewel there are association members in this 
broad country who are not loaded down with jewels. 
The Poacher Not Alone. 

At this juncture a little about prices. The most impor 
tant idea that thus far this season I have heard promul 
gated at any convention must be credited to Former Presi 
dent Moorehead, of the Southwestern, at the recent 
convention in Kansas City. His exact words are these: 
“We are losing more money by disagreement between retail 
ers in local and neighborhood fights than in all other ways 
combined. The poacher and the catalog house are not a 
circumstance to the local scrap.” While I knew this, it is 
at times necessary to be told what we know, and no utter 
ance I ever before had heard in a convention so deeply 
impressed me. The cry of distress arises to heaven when 
a new wholesale poacher appears upon the scene or a mail 
order house advertises sash and doors, but regarding this 
monstrous trade evil which we ourselves are everlastingly 
committing we are as quiet as a lamb, on the principle, I 
take it, that while the sins of others appear to us as black 
as an old shoe those of our own are white as snow. And 
why is it, I want to ask you, are the men who work for 
the associations and talk association matters from year’s end 
to year’s end as dumb as an oyster on this internal asso 
ciation rottenness ? 

A few more words about prices. I will repeat to you the 
words of a wholesale dealer to me. The subject was the 
marked advance in yellow pine and he said: “I don’t know 
as it matters much what price is paid by the retailers. Buy 
low, or buy high, they are bound not to get a profit. Any 
advantage that would be given to them they would pass 
right along to their customers. I have a score of customers 
who, should I sell them lumber at a reduction of $2 from 
current prices, would use that reduction to cut the throats 
of their competitors.” His remarks might not apply to the 
dealers of this territory, but they did most aptly apply at 
that time to ihe dealers of the leading retail points of Mis 
souri. 

For Business Sense 


Why do we not quit. this foolishness and conduct our 
business along business lines? Dealers at times talk very 
frankly with me and one of them in an adjoining state who 
in three years of good demand had not added one dollar to 
his original capital and who, as he expressed it, had put his 
family on an oatmeal diet in order that he might not plunge 
head first into a financial hole, became converted and re- 
marked, “Darn it! (no, he said damn it! and with a ven 
geance, too) For three years I have been doing business, 
selling at ruinous prices, hoping, hoglike, that I could sell 
all the lumber of the town, and the public, instead of tip 
ping its hat to me, simply cried, ‘More! more!” If this 
dealer had gone into bankruptcy his public would have de 
nounced him a miserable failure as a business man. We 
originate and conduct these fights, my friends, to satisfy 
those propensities which make us neither gentlemen nor 
Christians, but human bulldogs. 

Notwithstanding we may scrap as though we belonged to 
the genus bulldog and notwithstanding we imagine we have 
heads upon our shoulders that are worth talking about, 
would we hold up our hands and swear that good business 
men do as we are doing? Not unless we want to commit 
perjury, for good business men do not fight the reasonable 
profit out of sight which should be theirs. One man fails. 
another succeeds; and what makes the difference between 
failure and success? Mainly profit. 

Maybe we are so rich that we can afford to do this scrap 
ping. Do you think we are? The greatest line yard con- 
cern in the southwest, a company that has a hundred yards 
or more and is immensely rich, openly says that it cannot 
afford to fight. When this company ascertains that no 
money is to be made in a town it sells out and buys else 
where. That great, rich corporation cannot afford to scrap, 
yet some individual dealer who is marked in the Red Book 
as worth $5,000 can afford it. Oh, yes! he can afford it! 
He wants to be called a hero, so he grinds his teeth, swears 
that he can hang out as long as the other fellow and whips 
his team into the financial ditch. 


What Should Be Done? 

This proposition was put to me not long ago: Good 
town—rich surrounding country—four yards—one dealer 
hopeless—scrapping for two years—what should be done? 
“What should be done? Buy the fool out,” I answered off 
hand. 3ut he wanted a bonus of $4,000 and the other 
dealers were not disposed to put that amount of easy money 
into his pocket. I asked how much money had been lost 
in the market in the two years and the reply was that at 
least $16,000 had gone the way of all the earth. Maybe 
they couldn't afford to pay $4,000 to get this man out of 
the way.. They are their own judges in the matter. I 
could see they had that dogged pride to overcome—a_ kind 
of pride that in a business way is just as sensible as it 
would be to say to a competitor that you could jump from a 
higher building than he can and escape injury. Put from a 
business standpoint don’t you think that an investment of 
$4.000 that would return $8,000 in twelve months would be 
fairly good? This was their own story—$8,000 a year going 
to the dogs, yet to stop the leak permanently they could not 
afford to pay half of it. 

I do not care to give the matter wide publicity, but per- 
sonally to any of you I will name the town of five yards in 
which a bonus of $20,000 was paid a dealer to get him out 
of the way. Two years before the bargain was completed he 
wanted a bonus of $6,000 and a dealer of the town said to 
me that had the offer been accepted they would have made 
the money back in two months. Then an outside dealer. 
acting with a knowledge of the dealers of the town. offered 
a bonus of $10,000. Two years of trial and tribulation 
passed and the dog in the manger was approached again. 
“Twenty thousand dollars,” he said, and that amount was 
paid. The dealers in this town novices? Not any. They 
know a fresh egg from a stale one and would tell you that 
the investment was a judicious one. 

A man who has had an experience of twenty-four vears in 
retailing said that he would sell out, he would nail up his 
doors and alley gates, but he believed there was no power 
on earth that would induce him to fight. He said that when 
he was young and knew no better he got his stomach so 
full of it that it was nauseating to think of it 

Advocate buying out every man who comes along and puts 
in a yard? By no means. Some men are in the business 
of establishing vards for the purpose of selling for a bonus. 
but it is not difficult, as a rule, to handle these men. They 
are not in the business to lose monev. They are not stavers 
and rarely catch their second wind, but there are dealers 
who have not learned what a decent profit is who are a 
menace to the interests to the yards of others. who herd by 
themselves, repudiate harmony. are there to stay, and these 
men I would pay to get out of the way as I would pay to 
clean a dirty street. 

To mv mind there need to be two reforms wrought in 
association circles. Tirst. do away with retail poaching. and 
this it seems to me would be done if the poacher would 
condemn himself as he condemns others who are guilty of 
the act. It is a kind of corruption that causes dissatis 
faction with association management and thus tends to dis 
integrate the organization. Second, association members are 
merchants and they should become merchants worthy of the 
name. and such merchants wherever you find them are not 
narading the street with chips on their shoulders for some- 
body to knock off so he can have an excuse to punch a 





head. The merchant who is worthy of the name works for 
harmony and fair profits. That’s what he sells goods for 
pronts. Otherwise he might as well put in his time fishing. 
Mr. Hotchkiss—You will notice that on our program on 
Thursday Mr. Adams is down for an address on *‘Mechanics’ 
Lien Law.” Mr. Adams has suggested that, instead of an 
informal talk, all those who have any questions to ask will 
kindly write them out and leave them on the desk by tomor 
row afternoon, so that he can get them and look them over 
Thursday morning and answer them in the afternoon, 


Appointment of Committees. 


Mr. Boston—Before closing this session I wish to an 
nounce the committees that are supposed to report Thursday 
afternoon. . 

Audit—S. R. Cornish, H. D. Osgood. . 

Other associations—W. H. Hunter, FE. F. Hunter, C. A 
Glore. . 

Credentials—-E. F. Hunter, W. O. Houghton. 

Lien law—W. H. Hunter, J. T. McGrath. 

Demurrage— George W. Hotchkiss. 

Nominations—C, A. Glore, W. M. Sanford. 

Resolutions— Messrs. Mosher, Ketridge and Holden. 

Secretary Hotchkiss asked that in consideration of 
the importance of the afternoon session all would be 
in attendance promptly at 2 o’clock, after which a 
motion to adjourn was carried, 


STRICTLY A RETAILERS’ SESSION. 


President Boston—The time has arrived when the after 
noon session is in order. It is to be devoted tu practical 
questions and every man is expected to take part. 

H. W. Trask, of Kewanee, opened the discussion of 
‘*The Location of Yards.’’ 

Mr. Trask—I do not know why the secretary asked me to 
fill this subject. I am sure he did not know of my reputa 
tion as a speaker or he would not have done it. 

The subject of the location of a yard, whether on railroad 
track or in the uptown district, has two sides and it is open 
for discussion. In fact, I do not know of any question of 
importance but what has two sides. When the secretary 
was reading his report in which he criticized the members 
of his association for not responding to the letters he had 
sent there were two sides to the matter, although I, person 
ally, believe his criticism was just. There are two sides to 
the proposition and they are subject to discussion. It will 
be remembered that he said that out of 1,600 letters he 
had only 100 replies. Now, all of you can remember that 
only a few years ago the ratio of sixteen to one was consid 
ered almost divine. [Laughter.] But to get down to the 
yard proposition. 

Is a location on a railroad track or in the uptown district 
the more desirable? In the country in most of the sma'ler 
towns you will find that the business district covers com 
paratively a small area and in most towns is located in close 
proximity to some line of railroad. Now the dealer locat- 
ing in such a town will never have much trouble in finding 
a location along the railroad and also being close to the 
business district. I think one of the most important factors 
in the location of a yard is to be near the trade center 
to be as near as possible to the greatest number of trading 
people—-where they are congregated every day for their 
business. In these smaller towns you can almost always 
get a location on a railway but still be close to the people. 
The advantage of the track is that a man can unjoad lumber 
direct from the car on to the dock, which will facilitate the 
economical handling of his material. Much of his common 
stock can be handled directly from the original pile and his 
helpers can carry it across the yard and put it into shape, 
greatly lessening the expense of handling. 

In the larger cities, or towns even, the proposition may 
be somewhat different, but even under these conditions I 
believe that the man whose location is along the line of a 
railway with possibly a siding or switch running into his 
yard can handle his lumber more economically and conveni- 
ently than otherwise, but even in such case I would not 
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lose sight of the first important consideration I spoke of 
some time ago, that of being close to the trading center, 
or as close as possible. I do not believe that a man would 
be justified in locating on the outskirts when the business 
district was a mile or a mile and a half away. In such a 
case not more than one-twentieth of the people would pass 
his yard and he certainly would be placed at a great disad 
vantage, so I believe that local conditions very largely must 
govern the location of his yard, but where other things are 
equal the man locating on a line of railway has a very 
desirable place. 

Speaking of location makes me think of the story told 
me by a traveling salesman. A man was riding through 
Colorado in an automobile one autumn. Everything was 
running smoothly when all of a sudden the machine stopped 
He got ovt and climbed under the machine and found that 
one of the nuts was loose. In order to continue his trip 
he had to have a wrench. He got up and looked around 
and, seeing a ranch out at some little distance, concluded 
that the best thing he could do would be to go up there and 
endeavor to get the tool from the proprietor. Accordingly he 
walked up to the house and found the owner. who proved 
to be a Swede. He asked the man if he could give him a 
monkey wrench. The fellow replied, “No, ha baen a sheep 
ranch. My neighbor Yon Yones ha baen own a cattle ranch. 
Any man run a monkey ranch in Colorado, ay tank ha baen 
dam fool.” 


President Boston next called for W. H. Hunter, the 
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pioneer retailer of La Salle, for his opinion on the 
location of a yard. Mr. Hunter, whose experience in 
the retail business extends over a great many years, 
seconded Mr. Trask in his opinion that, where equal 
conditions govern, location near a railroad is the more 
desirable. He said that he had yards located in the 
business centers of various towns and other yards on 
railroad tracks and that the advantage certainly lay 
with the man who could take his stocks direct from 
the car into his yard providing that his location was 
not so far away from the heart of the town as to 
make it inconvenient for people to come to him, but 
that where this was the case he probably would lose 
enough trade by being on the outskirts of the town 
more than to make up the difference which he saved 
through the more economical handling of his stock. 
In a one yard town the buyers would of necessity go 
to the yard man and in consequence the money he 
saved by not being obiiged to haul his lumber from 
the track to the yard was clear gain, but where com- 
petition was a faetor it probably was more desirable 
to have a location which people would have to pass 
and, consequently, be more liable to give him a portion 
of their. patronage. 

Mr. Shaw brought up a point which had been 
omitted in previous discussion, namely, that the young 
man starting out in business could locate on the out- 
skirts of the town for less money than he could in the 
more central section of the city. He cited his own 
ease in this connection, saying that when he began 
business he had established his yard on a line of rail- 
road and that since that time the city had built up 
on the other side of him, so now he enjoyed the ad- 
vantages of economical moving of freight and the 
patronage which comes from the buying public being 
forced to pass his place of business every day. 

Appearance and Care of Stock. 

After some other general discussion regarding the 
question of location, J. F. Propst, of Paris, was asked 
to open the question of the ‘‘General Appearance and 
Care of Stock.’’?’ Mr. Propst modestly preferred the 
opinions of others to his own and called upon T. J. 
Bermingham, of Galena, who responded as follows: 

My experience has been that a man should have a great 
deal of the same care in looking after his stock as he has 
regarding his own personal appearance. Of course a man 
can go around in a sloppy condition himself and possibly 
make money, but it has been my experience that when you 
keep your stock in good condition, nicely piled, sheds well 
built and cared for, a man passing by gets a good first 
impression of your yard, and that is a big point. I think 
that this is true in a majority of cases. Of course now, 
when lumber has gone so high and there is no limit in sight. 
possibly price is the main consideration, but where condi- 
tions are equal the general appearance of a stock in good 
shape will have a little better effect than that of an illy 
kept stock. I know that I, myself, do not like to go into 
a yard and see a little lumber lying here and a little over 
there, and a little scattered about in the corner, as it means 
an additional expense, and those gentlemen who have yard 
managers should insist upon stock being kept in good condi 
tion. 


A call was made for ‘‘Charlie’’? Rourke, the one 
time traveling man but now a_ staid retailer of 
Urbana. Mr. Rourke said he liked to see the yard in 
shipshape order as well as anybody, but when orders 
were coming in faster than they could be cared for it 
was his policy to ‘‘put the lumber out and get the 
money in’’ and let the yard take care of itself, for 
the time being. 

Mr. Peters, of Mount Vernon, expressed himself 
as strongly in favor of a well kept yard. He said 
that in his own case, no matter how busy he might 
be, he always insisted upon stock being returned to 
the pile in its original condition. If he did not have 
help enough to accomplish his purpose he would hire 
additional assistance until the rush was over. He 
kept his fences in good order and the yard always 
clean and, in addition to the other advantages, said 
he enjoyed a lower rate of insurance than did some 
of his neighbors who did not pursue the same policy. 

The subject was discussed at some length, John 
Christy, Met L. Saley, C. H. Ketridge, J. C. Simpson 
and others airing their views, which confirmed gen- 
erally the expressed opinion that neatness in handJing 
and keeping of stock was very desirable from all 
points of view. 

An Exponent of Cedar. 

C. H. Worcester, of Chassell, Mich., favored the con- 
vention with an interesting talk on cedar, its pro- 
duction and distribution. Mr. Worcester devoted his 
talk more particularly to cedar posts as being the 
item which most interested his auditors. He said that 
the cedar post market was in about as bad condition 
as it could be, from the manufacturers’ standpoint, 
the difference between cost of production and whole- 
sale selling price being so small that profits were 
hardly discernible to the naked eye. Owing to the 
exceptionally mild winter and the subsequent diffi- 
culty in logging operations he predicted that the input 
of cedar logs this year will be small and the manu- 
facture of posts, as a consequence, will be limited, a 
condition which would promise better prices for the 
mill man. 

Mr. Worcester endeavored to express the policy of 
cedar men regarding mixed shipments of poles and 
posts to telephone companies. He said that the com- 
pany in which he is associated and its competitors in 
the cedar manufacturing business did not desire post 
orders from the telephone companies, but that refusal 
to ship posts would often involve cancellation of the 
entire order, and that as the pole item was very much 
more valuable than the post it was hardly to be ex- 
pected that the cedar man should turn down an order 
and lose himself a good customer, a matter which 
would not mean very much to the retailer in the ter- 


ritory affected. However, if any method could be de- 
vised which would allow the cedar men to turn down 
these orders for posts gracefully and without subse 
quent loss of trade he thought they would be more 
than glad of the opportunity to accede to the wishes 
of their retail friends. 


Knowledge of Stocks. 


‘*Knowledge of Stock,’’ led by J. C. Simpson, o 
Galesburg, was the next subject for consideration 
Mr. Simpson said: 


I do not know exactly what is intended of me in relation 
to this topic, but I think that possibly it is the yard man: 
ger or foreman’s knowledge of his stock that is wanted. 
that is the case there are several things to be taken in 
consideration. One is, how much stock there should be 
each kind, and the relation of each item to the amount 
stock likely to be sold. That can be ascertained, possil 
by judging from the business of the past year. If a m 
sold five caricads of shingles last year it is fair to suppo 
that he will sell very nearly that much this year. If 
sold a carload of 2x4 of a certain item he probably wi 
sell about a carload the coming year etc. Now in order 
keep this stock in his mind it is a good idea that the sto 
be kept piled correctly in the yard, the 2x4 together, 2x: 
together, No. 1 boards, No. 2 boards ete., so that th« 
relation to each other and position in the yard will be 
fixed that he can keep in his mind just how much he hs 
of each by casual observation as he passes through th: 
yard. I take it for granted that a man does know bi 
stock; that he has suflicient ability to go through his yar 
and look over his stock and know what he has and wh 
he will need next. 

A member—What about stock sheets? 

The question of stock sheets I cannot very well answ: 

because, while we keep a stock sheet ourselves, we do m 
have the stock sheet for each item and I never have had 
any experience in using a stock sheet. As a matter of 1: 
I would not pay a man a very large salary who had to ker}, 
a stock sheet to know what he had, for I believe that any 
man should be sufficiently interested in his business to kee 
his stock in his head. 

Another thing a man must do in the present time: Yea: 
ago it was a very easy matter to keep a lumber yard ly 
eause we bought white pine principally from one mil! 
but now it is necessary to buy from all quarters of the 
country. We buy fir, cedar, Pacific coast products, whit: 
pine from the north, yellow pine and oak and cedar from 
the south, and we have to keep all these in our heads and 
remember in what part of the yard each item of stock is 
that when a man comes into the yard and wants a thousand 
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feet of lumber he can be taken to the pile and ste 
against the particular stock that he wants to buy or t 
you want him to buy. I take it that we want to steer 

up against a pile ot lumber that there is the most mo 
in, because the retailer is not running a lumber yard for 
health. 

Now the question of a knowledge of the customer | 
not think needs to come into this, for it is to be taken 
granted that we have a knowledge of our customer. 
must have it in order to do any business. If John Jo 
comes in we want to know what kind of lumber John J 
will buy and if he can pay for it. 


Sociability. 


T. B. Reber, of Rockford, took up the subje 
sociability. He told the history of a little asso 
tion formed in his section of the state called 
Northwestern Illinois Retail Lumberman’s Asso! 
tion, but afterward changed to Northwestern IIlino's 
Retail Lumbermen’s Club. He told of meetings w! 
are held three or four times a year and which \ 
mainly for the promotion of good feeling and s 
bility between dealers in the territory covered by 
lumbermen’s club. Mr. Reber said that before 
organization was effected the competitors in this 
trict were practically at daggers’ points all the ti 
but that now when they came together they wou! 
warmly grasp each other’s hands and inquire al 
each other’s wives and babies in the most amica 
spirit possible and that the good which these 0: 
sional gatherings had done was beyond computatlc 

W. N. Sanford, T. J. MeGrath and Secretary Hot 
kiss also spoke of the good work which had been 
fected through this good fellowship and testified 
the personal enjoyment they had gotten at its meu! 
ings. 

Proper Publicity. 

S. E. Huff, of Urbana, was to have discourse 
‘‘Publicity,’? but was unable to be present and sent 
a communication to Secretary Hotchkiss, which t'« 
latter read. 
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Mr. Huff stated that he considered that the dealer 
ho put a standing ad in the weekly or daily news- 
per published in his town and left it there from 
cek to week without changing it in any particular 
s throwing his money away—worse than throw.ng 
away in fact, because he was advertising the fact 


> 


it he was a ‘‘dead one. 
\Ir. Huff sent a couple of samples of the ads which 
cousidered had returned the best results during the 
st year. 

Merchandising. 


resident Boston ealled for E. 8. Cheaney, of Pe- 
sburg, to talk on ‘‘Buying and Receiving.’’ Mr. 


( heaney responded as follows: 


\ly memory is like a 2x4 stick—it is short but it is good 
some things. So I am going to talk about a few facts on 
ing and receiving lumber. 

this convention to be congratulated on the wisdom of 

, honorable board of directors and secretary in the se- 

ion of one who has had only two years’ experience as a 

er for a small retail yard to lead in the discussion of 

subject of buying and receiving lumber? The only 

»lanation or apology I can offer for them is that they 
know the first year in business a man thinks he knows 
a the second’ year he knows he knows. So with this 
knowledge they have honored me, knowing that with the 

io information I have I could provoke a great deal of 
d ission as to the best methods of buying. 

| want to start in by informing you that I have not 
made a purehase of lumber in the past year but that an 
idyanee soon followed it. It is true that I often bought 
at the highest price, but not so high but that it soon became 
a low price. They say that a further advance will come, 
but 1 cannot believe it. As usual, here is where I always 
fi down, because I won't believe. 

\s a matter of fact there is no precedent to guide the 
buyer in this hour of trouble. You cannot take the position 
that the cost of a product is so and so and therefore should 
sell for about so and so. ‘The apparent profit in the manu 
facture of lumber at the present time puts the blush of 
shame to the management of John D. Rockefeller and his 
system.” However, our manufacturers have suffered much 
in the past and personally I say to them: “Amen. Thy 
will be done. Please sell me another car.” 


Advice From a Wise Novice. 
'» do a good job of buying one must think of the exist- 


ing conditions in his locality. Also study the general con- 
ditions of the country, but do not allow yourself to forget 
that a poor prospect in your locality, or even your state, 
makes no great difference in the consumption of building 
material if the general conditions are good. I believe I 


am right in saying that not to exceed 20 to 30 percent of 
the lumber manufactured is used for building purposes, or 
rather sold in the country yards. 1 would advise each one 
to vead carefully the reports from all parts of the country 
as given in your very able lumber papers. Every good buyer 


pays cash. If you are not fortunate enough to have the 
ready money, why, help your banker. Borrow to discount 
vi" bills and you will find that even at 5, 6 or 7 percent 
interest you will have a balance in your favor at the end 
of the year. 

In placing a stock order it is well to look over carefully 
yo ist year’s invoices, compiling the different items, which 
enables you to place your order intelligently. Look well to 
1) ades you receive and you will find that often it pays 


to of the high rather than the low price concerns. 
\\. dealers hardly realize what a great help to us our 


traveling friends are. As a rule it is the salesman who 
kee is posted. We may not always agree with him, but 
nine ‘imes out of ten he is right and if not he will set you 
to king so that you may right yourself. 

\ good buyers go to the convention. In a general way 
mu information can be gained in the few days we are 
Usse led together than can be learned by actual expe- 
rieuxe in a year’s staying at home. While economy is the 


roa ) wealth too many of us stay at home and travel 
t ie old road rather than spend a few dollars to find a 


ney e 


As a matter of fact every little bit of informa- 
tlol get helps us to do a better job of buying. Now, 
is there is one good and sure rule that never fails and 
we uld all follow, be we large or small dealers; always 
ke ur stock up to the full requirements of your vicinity, 


g ss of the price, for cheap lumber becomes very 
le en you lose sales waiting for a decline in price be- 
to acing your order. 
vard to receiving lumber, you or your foreman should 
it of the car every invoice. Note the quality ete. 
y. As to whether it pays to regrade lumber there is 
1 is difference of opinion. I think it depends largely 
)) e competition yeu have. I would like to hear from 
the older buyers who know that they do not know 
ut buying. I am sure they can and will give we 
ones a great many pointers. 


Business Growth. 


Hunter, the popular retailer and story teller of 
“4 othe, led the discussion on ‘*Growth of Busi- 


Hunter said there was very little growth 

retail trade although there was a very con- 

sii ble inerease in the volume of money annually 
pa purchasers of lumber owing to the high prices 
wl that material now commanded. Another very 
important factor in the lessening of the output of 
through retail vards was given as the con- 

vy increasing number of sash and door factories 
her woodworking establishments which handled 
from the mills a large percentage of the lum- 


ber whieh formerly passed through the middlemen’s 
iands, Mr, Hunter said that statistics showed build- 
Ing construction to be increasing rapidly in many 
cities, the inerease last year amounting to more than 
50 


percent. He disclaimed any intention of making 
‘iy special plea for high price of lumber, but said 
that he considered that the material was worth the 
ouey and that when prices advanced too high build- 
£ would fall off to an extent which would regulate 
market values. Therefore he beliéved that retailers 
Should buy with confidence, although he did not advo- 
cate speculation. He said he did not know why 
the retailers should be dissatisfied with the increased 
price of lumber any more than the farmer would be 
if his farm value inereased from $50 to $150 an acre. 
Mr. Hunter could not see any reason why the retailer 
should endeavor to stand between the manufacturer 
and the consumer of lumber or why he should have 
‘ny scruples against realizing a reasonable profit upon 
his output, even if the mill man should advance his 


‘igures even higher. 
Open Price Lists. 
The subject of open price lists was discussed at 


ge length by various delegates and all agreed that 


practice of sending postal card lists and lists en- 





closed in an envelope bearing a 1-cent stamp worked 
a great hardship to both sender and receiver—to the 
former because in many cases the lists would not re- 
ceive any attention whatever but would be thrown 
into the wastebasket without being read, and to the 
latter because of the possibility of a customer being 
in the office when the mail man brought in the list 
and, seeing the prices at which the material he was 
buying was listed to the retailer, would consequently 
be dissatisfied with the prices named him. 

A postal card list of the description complained of 
was exhibited and Secretary Hotchkiss explained that 
he had received a complaint about a list of this sort 
and had taken the matter up with the house issuing 
it, the result being that it had promptly discontinued 
its use. He suggested as a solution of the difficulty 
that if members of the association would write him 
upon receipt of such lists he would endeavor to per- 
suade manutacturers of the many disadvantages which 
their use entails. 

Cost of Selling. 


‘*What Does It Cost to Sell Lumber?’’ was the im- 
portant topic assigned to Charles E. Glore, of Cen- 
tralia, last year’s president cf the association. Mr. 
Glore delivered the following concise yet compre- 
hensive address, covering this subject more thorough- 
ly, possibly, than it ever before has been: 

The cost of selling is of the very greatest importance to 
all of us, and still a great number of us are really in the 
dark on this question. It has been one of my hobbies to 
ask dealers what it costs them to do business and I assure 
you that the answers vary as much as the guesses on the 
age of Ann. ‘The answers vary not so much on account of 
the actual expense—for it is my belief that the cost will 
not vary more than 1 or possibly 2 percent when we agree 
as to what should be counted as cost of doing business. In 
arriving at what should be counted as cost, in my own 
estimate the following is used: 

Labor—subdivided into ‘fixed’ and “actual.” Under fixed, 
salary of owner, if his time be devoted to the business, office 
help and yard foreman. They are referred to as “fixed” 
for they have a set salary and need not be increased unless 
the business increases very materially. In the item of 
“actual” are included the teamsters and helpers. These 
are called ‘“‘actual’’ because they are only paid as they 
work, or by the hour. To be more explicit, if trade is good 
we take out three teams in the morning, and if by noon the 
yardman sees that his orders are pretty well out he can 
turn in one or two of them, as the trade may justify. 

Teaming expense, including feed, shoeing, harness repairs, 
veterinary surgeons’ bills ete. 

Taxes and insurance. 

Losses in bad accounts and wear and tear on sheds, 
wagons and horses. 

General—stationery, fuel, light, advertising and the nu 
merous small items that creep in. 

Interest on investment. This should not be counted, pos 
sibly some will say! however, if you were doing business 
on borrowed money you would count it, and why not count 
it if you are doing it on your own money? If you did not 
have it invested in ground, sheds, stock of lumber and 
equipment you could have it in stocks, bonds or real estate 
mortgages, where it would bring you perhaps more than 
5 percent which I think should be counted as an expense 
to your business. 

A Concise Summary. 

Now, as an example of the outline above, I cite the ex- 
penses of what I consider an average yard. The capital 
invested is about $20,000; annual business, $50,000; yards 
about three blocks from side track; fixed expense in the 
way of salary covers three men—owner, bookkeeper and 
yard foreman ; and teamsters and helpers average three; 
six horses and three wagons make up the equipment. Shed 
is so built that a great part of stock must be piled on 
second and third galleries. With this yard the expense 
was 12 percent on sales, or $2.85 a thousand feet, divided 
as follows: ; 

Labor, 7 percent, or $1.66 a thousand feet, of which 
2.3 percent, or 5554 cents, was actual and 4.7 percent, or 
$1.115% a thousand, was fixed. 

Team expense, 1 percent, or 23% cents a thousand feet. 

Taxes and insurance, % percent, or $.1187 a thousand 
feet. . 

General, 1 percent, or $.2375 a thousand feet. 

Losses and wear and tear, 144 percent, or $.1188 a thou- 
sand feet. 

Interest on investment, 2 percent, or $.4750 a thousand 
feet. 

Now the above, applied to some yards, would hardly do. 
One in mind is where two young men from the farm, having 
a little capital come to them, went into the lumber business 
and when taken to task by some competitor for selling so 
cheap replied: ‘We are doing well enough. If we can 
make $20 a month each it beats working on the farm, and 
we are satisfied.” 

This subject led to a very general discussion. W. 
H. Hunter, of La Salle, said he thought the thanks 
of the association were due Mr. Glore for his very 
able handling of this interesting and exceedingly im- 
portant subject. He expressed it as his opinion that 
very few retailers had anywhere near an accurate idea 
of the cost of transacting their business. From his 
own experience he said it was his opinion that 12% 
percent was about right. 

One gentleman asked Mr. Glore how he thought a 
man would figure his business, assuming he could turn 
over his stock three times in a year, the first time 
buying at $20 and selling at $24 a.thousand, replacing 
it at $22 and selling it at $26, buying again at $24 
and selling at $28. Mr. Glore, in company with 
everyone else, gave this up as a proposition a little 
more complicated in its solution than squaring the 
circle; but as a means of obviating such a condition 
he stated that so far as he was concerned as soon 
as an advance was made on mill and wholesale prices 
he advanced his own stock in proportionate degree, 
which he thought was perfectly just in view of the 
fact that, should wholesale prices take a downward 
dip, he would have to lower his own at once. 


Fair Profits. 

After considerable more discussion of this subject 
W. H. Hunter was asked to lead in the discussion of 
‘‘What is a Fair Profit?’’ 

Mr. Hunter stated that he thought a retailer should 
never sell at a margin of less than $4 to $5 on coarse 
lumber, boards etc., $8 to $10 on finishing lumber, 
which required greater care in handling, $1 to $1.50 
on lath, 75 cents to $1 on shingles and not less than 

(Continued on Page 72.) 








History of the 
umber Industry 
of America. 
| First Volume Ready for Delivery. 


The AMERICAN LUMBERMAN announces the publication of 
the “History of the Lumber Industry of America,’ by its 
editor, James Elliott Defebaugh. The first volume is now 
being delivered and the remaining three or more volumes will 
follow in order. Each will contain approximately five hun 
dred pages. Authoritative and complete, it promises to be 
of vital interest and great value to all who are engaged in 
this, one of America’s greatest industries. 

Three Primary Purposes. 

Three purposes have been realized in this publication: To 
establish of record the beginnings of lumbering on the 
American continent; to trace the subsequent development 
of the industry, and to define and clearly present its mag 
nitude, locally and in the aggregate. 

Antiquity Involved in Research. 

To these ends the work briefly reviews the forestal condi 
tions at the beginning of European settlement, and develops 
the changes that have taken place during the last four hun 
dred years, leading to discussions of the present status, from 
technical and commercial standpoints. 

. Trend of the Industry Followed. 

The utilization of the great forests between the Atlantic 
and the Pacific and the westward movement of the lumber 
industry are vividly described, as are the later developments 
in the South and on the Pacific coast. . 

The Country’s Divisions Considered Separately. 

Each political division of the continent is treated sepa 
rately, and yet in its proper place in relation to the great 
lumber manufacturing interests of which it is a part. In 
addition to this localization of lumber history, the work 
contains many important chapters pertaining to the 
numerous forest areas of the American continent. 

Exhaustively Descriptive and Contrastive. 

The distribution, the physical qualities and commercial 
uses of American woods are described, as well as the past 
and present methods of manufacturing and marketing the 
commercial product. The transportation of lumber and its 
relation to the development of the industry are carefully 
considered. 

Treatment of the Scope of the Industry. 

Without being burdened with avoidable, dry, statistical 
data, the history is a comprehensive one of an industry in 
which one billion dollars was invested in 1904, and which 
gave employment to approximately half a million people, 
comprising a treasure and an army that will suggest some- 
what as to the extraordinary character of the work. 

The Subject of Forestry. 

The publication includes a complete history of the for- 
estry movement in the United States and a concise enumer- 
ation and description of the present forest reserves, the laws 
governing them ete. American and Canadian tariff legisla- 
tion is fully set forth, showing the past record and existing 
enactments. 

Canadian Lumber History. 

Canada is the subject of a series of chapters giving the 
history of her individual provinces as factors in the lumber 
industry, epitomizing her forest legislation and showing her 
present lumber manufacturing position and remaining timber 
resources. 

Copious and Valuable Statistical Data. 

Of great and permanent value are exhaustive compilations 
of statistics showing the lumber production of this continent 
from the earliest periods for which reports are available 
down to the present time, these data being now first put 
into readable, convenient and enduring form. Our exports 
and imports of timber and timber products also are thus 
presented. This statistical feature alone will commend the 
work to all lumbermen and students of forest economics as 
a reference authority. In the presentation of all chapters 
of the work only the most trustworthy sources of informa- 
tion have been utilized. 

A Necessity of the Library. 

This work, as the only comprehensive compilation of 
American lumber history and lumber literature, should have 
a place, not only in lumber offices and in the private library 
of every lumberman but in public libraries and in those of 
historical societies and educational institutions. It is* the 
hope and belief of the publishers that it will be welcomed 
as a permanent text book of the lumber industry and related 
interests. 

Mechanical Features. 

The size of the pages of these beautiful volumes is six 
and one-half by nine and one-half inches. The text is 
printed from new type on a fine quality of antique paper 
and will be unusually pleasing and legible. The binding 
will be half leather levant grain with gold lettering on the 
back and gold top. 

The Price. 

The price of this work is $3.50 a volume. Volume 1 is 
being delivered. Specimen pages and chapter headings of 
the first volume will be sent upon application to 


THE AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago, II. 








56 





AMERICAN LUMBERMAN. 


FEBRUARY 17, 1906 











(—=-_ PITTSBURG. 2g] 











PERFECTLY 
MANUFACTURED 


Having on hand constantly a 
large stock, we are able to ship 
all orders promptly. 


Maple Flooring |f 


Satisfac- 
tion guaranteed. 


E. V. Babcock & Co., 


PITTSBURG, PA. 





Telecode used. 


OUR PRICES ON 


HARDWOODS 


will reveal a way to increase 
your profits. Want ’em ? 


LINEHAN LUMBER CO. 


PITTSBURGH, PENNSYLVANIA 














Nicola Bros. Company, 


WHOLESALE LUMBER DEALERS, 


| Pittsburg, Pa. 





DEALERS IN 


| HEMLOCK, | 
HARDWOODS 
and WHITE PINE. 


Our specialty: Mixed carload shipments from 
our Cleveland yard. 





We can ship White Pine, 
Norway, Hemlock and White Pine and Norway 
Lath, also Hardwoods. Send your inquiries. 




































OUR SPECIALTIES 


Pattern Lumber, 
Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 














KILN DRIED, NORTH 
CAROLINA AND 
LONG LEAF 


YELLOW PINE. | 


LEWIS DILL & 

COMPANY, 

BALTIMORE, MD. 
WHOLESALE 














THE EMPIRE STATE. 


i 
THE METROPOLITAN DISTRICT. 
New York, Feb. 13.—The first real touch of winter 


is unaccompanied by any falling off in orders but 
rather seems to have been the forerunner of at least 
one advance in prices, notably in cypress, which is 
listed $2 a thousand higher than a week ago. Gen- 
eral conditions during midwinter never have been bet- 
ter and it is safe to say, even thus early in the year, 
that a strong probability exists of this year exceeding 
last vear’s good record. Everywhere retailers are 
fully alive to the situation and are making every pos- 
sible arrangement to guard against a lack of stock 
when spring trade shall have begun. Builders are 
busy and experience little or no difficulty because of 
threatened strikes by some unions which appear less 
anxious now than two weeks ago to precipitate a labor 
war, the uitimate outeome of which would be extremely 
doubtful from a unionist’s standpoint. Prices seem to 
have but little effect on business and, as several whole- 
salers report, the chief concern is the time of delivery. 
Many millmen will not express themselves definitely on 
this point when accepting orders, simply asserting thot 
they will do the best they can, and with that statement 
most buyers have to be content. The car situation be- 
gins te show material improvement and is a source of 
comfort to many of the Pennsylvania hemlock mills, 
which appear to have had more than their share of car 
shortage. Logging reports are none too favorable and 
it is intimated that and North Carolina pine 
stocks will be greatly reduced this while one 
well known white pine authority expresses the opinion 
that the output of white pine logs will be approximately 
40 percent lower than last year. 
J. C. Turner, of the J. C. 
Company, returned last week 
among his numerous cypress mills in the south. He 
finds conditions none too favorable from a manufac- 
turer’s standpoint, owing to considerable rain. 
Christy, Moir & Co., wholesale spruce dealers, of 149 


cypress 


season, 


Turner Cypress Lumber 
from an extensive trip 


3roadway, report a jheavy demand for Adirondack 
spruce, but, like other dealers in their line, say it is 
difficult to obtain stock and that weather conditions 


have seemed to operate against logging to any great 
extent this season. The small quantities of spruce that 
reach the market are quickly bought up. 

W. A. Ruddick, in charge of the metropolitan office 
of the Edward Hines Lumber Company, Chicago; the 
Lake Nebagamon Lumber Company and the White River 
Lumber Company, reports a strong white pine demand, 
saying that inquiries are good and prices decidedly 
strong with every indication of advances in several 
linés. L. L. Barth, of the Hines company, Chicago, 
was in New York during the week in conference with 
Mr. Ruddick. Mr. Barth reports that mill conditions 
indicate extreme difficulty in obtaining logs and that 
the probabilities are that the season will open with 
prices higher than last year. 

The Rahway Manufacturing Company, of Rahway, 
N. J., is equipping a plant for the manufacture of hard- 
wood doors. The plant of the company was purchased 
at auction sale and is the old factory of the Willner 
Woodworking Company. The company intends to 
operate an uptodate woodworking plant and is making 
inquiries for pine, hardwoods and veneers. 

The R. T. Jones Lumber Company, wholesale white 
pine dealer, with yards at North Tonawanda, N. Y., 
has opened a New York office at 419 Flatiron building, 
in charge of W. M. Beers, who heretofore has looked 
after the company’s extensive metropolitan trade. It 
has been fovnd necessary to open this branch in order 
to cope with the company’s increasing business. Mr. 
Beers will have the assistance of a larger force of sales- 
men, who will be under his direct supervision at the 
local office. The New York office will have charge of 
the metropolitan and Hudson river and New Jersey 
trade, confining itself for the present exclusively to 
white pine, but is expected shortly to add yellow pine, 
cypress and hardwoods. R. T. Jones, of North Tona- 
wanda, and Ralph W. Page, of the Tonawanda branch, 
were in New York this week making arrangements for 
opening the office. 

Visitors for the week included J. Randall Williams, of 
J. Randall Williams & Co., Philadelphia, Pa.; John N. 
Seatcherd, of Scatcherd & Son, Buffalo, N. Y.; William 
Easton, formerly of Albany, N. Y., now engaged in 
extensive operations on the St. Lawrence river, and 
F. N. Dunnington, of the Virginia-Carolina Lumber 
Company. 

ER. M. Wiley, president of the Wiley, Harker & Camp 
Company, returned this morning from a trip to the 
company’s various mills in the North Carolina pine 
section. Mr. Wiley says general logging conditions 
are very bad and that the weather does not permit 
of much headway; that this condition prevails among 
all of the larger mills and that indications point to con- 
siderably lower stocks this season than last. The 
company finds a continued heavy demand for all sizes 
and grades of North Carolina pine with no falling off 
and from reports received through its various branch 
offices at Boston, Portland, Baltimore and Philadelphia 
anticipates an excellent run of trade through the year. 

Eben J. Marsh, of the Seacoast Lumber Company, re- 
ports a strong cypress market, saying that prices last 
week adwanced $2 all along the line. Mr. Marsh finds 
the demand overwhelming and states that mills are’ 
really turning down more orders than they accept. In 
many cases this is caused by extreme difficulty in obtain- 
ing cars. The car shortage situation has been a difficult 


one to contend with for six months, but a little improve- 
Dry stock is hard to get and logging 


ment is noted. 


has been only fair, whereas the open winter has per 
mitted an unusually large amount of building to pro 
gress, causing a relatively heavier demand for stocks. 





THE TWO TONAWANDAS. 


NortH TONAWANDA, N. Y., Feb. 13.—A local membe 
of the Niagara County Retail Lumber Dealers’ Associ: 
tion says that the advances in the price of stock hay 
resulted in the practical disorganization of the associ: 
tion. The association was organized three years ag 
and worked to the advantage of its members until quota 
tions began to soar. Some of the members found th 
by keeping pace with the increases made by the who! 
salers they were unable to secure the usual volume 
business. The cutting of prices began and it is claim 
that only two or three of the retailers in the coun 
are keeping pace with the new prices. The associatic 
has not held a meeting since last summer and the tin 
for the annual meeting has passed with no disposition « 
the part of the members to get together. 

Announcement is made that the Goodyear Lumb 
Company, of Pennsylvania, the iargest manufactur: 
of hemlock in that state, has dispensed with the servic: 
of its sales agents at the Tonawandas and other places 
which is attributed to the vast amount of orders book: 
ut the company’s various offices. The local agent 
the company has orders for nearly 200 cars of sto 
to be supplied, orders for which were placed before t/ 
company’s decision to discontinue the employment 
agents was announced, early this month. A Nor 
Tonawanda dealer says he has ascertained that the 
Goodyear company has orders enough to keep its mil 
running for a year without taking any more busines: 
Several manufacturers in Pennsylvania will finish the 
cut this year, among them being the Meshroe Lumby 
Company, of Portville, and the Lackawanna’ Lumby 
Company, of Crossroads. 

It is reported that DeLapiante & McBurney wi 
dissolve May 1, the senior member establishing a yard i 
Buffalo and the junior partner continuing the 
here. 

It is anticipated here that canal rates next season wil! 
reach even a higher point than the figures recently esta!) 
lished by the Erie Boatmen’s Union, due to a decrease 
in tonnage through the sale of canalboats to contractors 
who will do work in connection with the enlargement 
of the waterway next season. 

E. G. Reisterer, of Tonawanda, a member of the board 
of managers of the Lumber Carriers’ Association, says 
that 2 meeting of the organization will be held in [De 
troit the first Tuesday in March to adopt a schedule of 
rates for the opening of the season. 

In line with the progressiveness of the R. T. Jones 
Lumber Company an office has been opened in New 
York the better to care for the growing business in tli 
metropolitan district. The new office is located on the 


Vara 


fourth floor of the Flatiron building, Twenty-third 
street, Fifth avenue and Broadway, one of the most 


convenient localities in New York and where the cus 
tomers of the company will be welcomed. W. M. Beers, 
who has been the eastern representutive for many years, 
will be in charge of the office and the salesmen operating 
in that territory. He has a wide acquaintances and many 
friends in the district. The business of the R. T. Jones 
Lumber Company has grown within the last four years 
to such an extent that it may be ranked with the largest 
distributers of the east. Preparations have been miuct: 
for handling an immense stock during the coming sew: 
and added facilities have been made for its pro! 
shipment from the North Tonawanda yards. 


LAKE ERIE PORTS. 


PPP PLDI I 


FROM WESTERN NEW YORK. 


BurraLo, N. Y., Feb. 13.—Lumbermen are gett 
good reports from the building interests and will 
pect to sell more stock in that direction, both at li 
and eastward, than last year. Buffalo shows an 
crease of 16 percent in the last month’s building ope 
tions over those of a year ago and the country ge! 
ally runs up to 51 percent. 

The weather is warm again, but logging progres 
very fast during the cold snap. Holland & Gra 
report having had two splendid weeks in their ‘ 
adian camps and wili get along very well with 
more. 

F. H. Goodyear is preparing to make a trip to 
mill of the great Southern Lumber Company at ¢ 
ington, La. Work on the mill is going on as well 
could be expected, but it is likely to be a year bet 
the saws will be running. The mill is to be of st 
with four band saws, and will cost $1,000,000. Ot 
mills are to be added as needed. 

Montgomery Bros. & Co.’s door and box mill is b 
for the time of year and is flooded with inquiries. 

The National Lumber Insurance Company has mo\ 
to larger quarters on the third floor of the Prudent 
building. 

W. P. Betis has returned from his western trip, W 
some good lumber purchases and a generally stro: 
situation to report. 

A neweomer as an individual in the Buffalo trade 
H. T. Trotter, who has formed the Trotter Lum! 
Company and opened offices in the Morgan buildir- 
He has arranged to handle good stocks of white p!' 
longleaf and shortleaf pine, lath, hemlock, Washing 
ton fir, red cedar lumber and shingles. Mr. Trott”! 
formerly was with Mixer & Co., though his last conne 
tion was with C. W. Caley at the Pittsburg office 
R. R. Sizer & Co. 
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FROM THE FOREST CITY. 

CLEVELAND, OHIO, Feb. 10.—This week has been one of 
real old fashioned winter which to a certain extent has 
curtailed the demand for lumber, yet a very satisfac- 
tory amount has been taken from yards and distributed 
to buildings about the city. With the slight letup in 
trade some mills have been able to accumulate in shed 
a little worked stock, which is something that has not 
been done for many weeks. 

Architects are busy preparing plans for new build- 
ings, alterations and additions to be started early in 
the spring. Permits for new buildings issued this 
week numbered twenty-four, to cost, estimated, $132,- 
300. 

The car situation has improved very much within 
the last few weeks and the movement of lumber by 
rail has been satisfactory. 

The demand for various kinds of hardwoods and 
interior finish has been very much greater than the 
dealers could supply and the completion of many 
buildings has been retarded on this account. 

Western shingles are plentiful and dealers are able 
to fill orders promptly. Prices remain about the same 
as for several weeks: 16-inch clear 5-2 red cedars, 
$3.75; 16-inch *A* 6-2 red cedars, $3.25; California 
redwood, $3.75. 

The demand for hemlock boards and piece stuff 
grows continually, presumably because these are a little 
cheaper than white pine and norway, and the quantity 
in stock in the yards here is small. Prices are very 
firm. 

The assortment of norway timber is very much 
broken and swapping is going on to fill orders. Sev- 
eral dealers are in shape to piece out with Washington 
fir and so are using this to good advantage. 

Lath are in good demand and prices are quoted above 
the list. 


NORTH ATLANTIC COAST. 


PPD DDD PP 
NEW ENGLAND TRADE NOTES. 


30sTON, Mass., Feb. 13.—Opinions differ regarding 
the output of lath this winter. A few prominent whole- 
salers say production is being overdone, while others 
look for a demand for all offerings. According to re- 
ports of dealers who have offices in New York or who 
send their salesmen to that center a strong demand for 
lath prevails. Stocks on spot in that vicinity are well 
cleaned up and receipts are snapped up about as soon 
is they reach the market. One Boston wholesaler has 
contracts for over 5,000,000, practically all of which are 
for delivery in New York and Pennsylvania. 

George Cobb, manager for Pope & Pottel, Chelsea, 
\lass., reports business as good and prices high. The 
open winter has caused a good demand from retail yards. 

The clerks of the Rice & Lockwood Lumber Company, 
Springfield, Mass., held a banquet last week. ‘Toasts 

ere responded to by Harry B. Ellis, Paul H. Pitkin, 
jr., Walter B. Marsh, Robert C. Pepper and Charles S. 
Joy. 

George W. Loomis, a lumber dealer, has discovered a 
nineral spring on land he owns in Granville, rich in 
xide of iron. 

A few weeks ago it was reported that Edward H. Buz- 
sell, of this city, had purchased a tract of land in Worces- 
er, Mass., adjacent to the tracks of the Boston & Maine 
railroad. The Worcester Lumber Company has now 
been organized under the laws of Massachusetts. Mr. 
Buzzell is president and R. L. Page, of Boston, is sec- 
retary. Contracts for the erection of two large sheds 
m the property bought recently by Mr. Buzzell has been 

warded, 

The Machias Manufacturing Company has been organ- 
zed at Machias, Me., with a capital of $100,000, of 
vhich $10,000 is paid in. Among other things the com- 
miny will conduct a lumber business. The officers are 
‘mer L. Claw, of Eastbrook, president; William H. 
“hapman, of Scranton, Pa., is treasurer. 

George Mandell, of Ware, Mass., will make his head- 
juarters in Springfield, Mass. He has purchased a large 
tract of timber land in Vermont and will engage in 
the lumber business. 

The W. A. Fuller Lumber Company, of Leominster, 
Mass., has been awarded a contract to furnish the lumber 
for the erection of a paper mill in Richfield, N. J. 

The Vermont Lumber Company has been organized in 
this city with a capital of $30,000. The incorporators 
are Fred A. ‘Ewell, George M. Faulkner and George F. 
Ramponi. 


THE PENOBSCOT RIVER DISTRICT. 


Bancor, ME., Feb. 12.—In response to an inquiry of 
Forest Commissioner Ring last Thursday morning, re- 
garding the condition of things in the lumber camps, 
Mr. Ring said that the present lumbering outlook 
pointed to one of the largest cuts of spruce logs that 
has been made in the state for years. In northern 
Aroostook county, with an ample amount of snow, all 
of the logs in that section would be secured. This is 
true of northern Penobscot and Piscataquis counties 
also. On the upper Kennebee and Androscoggin wat- 
ers matters are progressing very well, but more snow 
is needed. On the whole indications point to a good 
supply of logs for the pulp and saw mills for the com- 
ing season. Since the interview conditions all over 
the state have been greatly improved by a snowfall 
varying from six to-ten inches. 

A transfer of standing timber just made in the 
town of Raymond is one of the biggest deals of the 
kind ever made in Cumberland county and it shows 
that the growth in that section of the state has by 











no means been exhausted. The price, $28,000, includes 
the timber only. 

Arthur Boyd & Son, of Stockton, will build a mill 
for sawing all kinds of lumber. It is near the North- 
ern Maine Seaport railroad, so that a spur can easily 
be built from the mill to the main track. 

The Grand Isle Lumber Company has been organ 
ized in Bangor for the purpose of manufacturing lum- 
ber of all kinds, pulp, paper and all products that 
may be made of wood, with $36,000 capital. President, 
Fred B. Cutler, of Brookline, Mass., formerly of Ban 
gor; treasurer, James Crawford, of Van Buren. 

The Charles Woodman Company, Bangor, composed 
of George T. McLean and Frank P. Denaco, has been 
dissolved, George T. McLean having sold his interest 
to Frank P. Denaco. A corporation has taken over 
from Mr. Denaco the business lately carried on by him 
and Mr. McLean and also the business carried on by 
C. Gardener Chalmers, Bangor. Of the new corpora 
tion, the name of which is the C. Woodman Company, 
Mr. Chalmers is president and Mr. Denaco is treas- 
urer. 

H. H. Hanson, of Houlton, has nearly completed his 
saw mill near Linneus Corner. It will contain a rotary, 
lath machine, board planer and shingle machine. 

T. F. Cassidy & Son, Bangor, will manufacture this 
winter 15,000 eantdogs of their own patent. These im- 
plements are sold to lumbermen and others all over 
the United States, from Maine to Oregon. 

The planing and shingle mill of G. Frank Higgins, 
Presque Isle, was burned February 7. Loss, $3,500; 
insured for $1,500. 


THE KEYSTONE STATE. 


SMOKY CITY TRADE NOTES. 


PirtsBuRG, Pa., Fek. 13.—Only a brief influence was 
felt in the lumber trade from the cold spell of the last 
week. Railroad movements were slower and of course 
shipping was less active, but today Pittsburg dealers 
say the situation has returned to normal. The advance 
ot hemlock to a $20 base was so fully discounted 
that its effect was scarcely a ripple, while the yellow 
pine advance of February 1 is said to have shown no 
retarding effect on the current demand. White pine is 
being called for in regular form, with no effort on the 
part of those holding available stock to dispose of it. 
Hardwoods are moving actively; oak is firm, poplar 
is increasing in popularity as a substitute for other 
lines and mills running on that stock are behind on 
orders. Lath are not so urgent in demand at present, 
but prices seem to be held firmly. Shingles are quiet, 
being out of season. 

The wholesale dealers’ association meetings during the 
last few weeks have been occupied in discussing plans 
for the convention in Washington and according to the 
outlook fully two score of Pittsburg representatives 
will attend that gathering. 

Yesterday, Lincoln’s birthday, was observed with a 
magnificent banquet at the Hotel Schenley at which 
a dozen of the leading lumbermen were present. It was 
the banquet of the Merchants’ & Manufacturers’ Asso- 
ciation. EF. R. Babcock was chairman of the committee 
in charge. Aside from this fact it is worth noting that 
Pittsburg lumbermen are about as conspicuous in this 
iron city as the metal trades, in all public and social 
moves, so much so, in fact, that it is causing consider- 
able comment to the credit of the lumbermen. 

Flint, Ewing & Stoner report a fine run of business 
during the past week. Mr. Flint and Mr. Erving are 
in South Carolina on business and going over the yellow 
pine situation generally. Mr. Stoner is kept busy in 
the offices, but is exceptionally cheerful because orders 
keep coming in so rapidly. 

KE. V. Babeock & Company say the entire market is 
strong and that conditions are encouraging as to the 
outlook for the coming season. 

The labor situation in the coal fields does not appear 
s0 alarming as to influence general trade. The new 
lists are being sustained by the trade, but it is gener- 
ally hoped they will stay where they are for the time, 
at least. 

Whitmer & Sons, Incorporated, report January busi- 
ness in spruce the best for any January in the history 
of the Pittsburg office. Car service has improved and 
mills are running steadily. The present month, usually 
the most quiet, has been remarkable thus far for its 
volume of business which has kept the trade hustling 
mest actively. 

The Kendall Lumber Company reports all its mills 
running to capacity. Secretary J. H. Henderson says 
the actual demand for lumber is in excess of that of any 
previous year and that prices now are questioned be- 
cause of the general urgency of orders. Generally the 
railroads are doing well in the car supply. 

Reports from architects and builders’ offices show a 
_large amount of work in prospect this spring. Blocks 
of dwellings of from twenty-five to fifty houses are 
already contracted for and other operations involving 
office buildings and warehouses will surpass the last two 
years’ record unless unexpected difficulties shall arise. 











QUAKER CITY NEWS. 


PHILADELPHIA, PaA., Feb. 13.—Business in the lumber 
trade of this city during the week was without reason 
on the part of any one to complain. 

Lumber dealers in this city are interested in a report 
from Quinton, N. J., that owing to a scarcity of lumber 
a number of timber dealers have joined interests and 
purchased 5,000 acres of land near Newbern, N. C. 
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E are prepared to make 

shipments direct from 

our mill at Paxton, Fla., large 

orders for ‘Long Leaf Yellow 
Pine. 


Capacity of Paxton Mill 120- 
000 feet per day, heart stock 
a specialty. Car Sills, Decking, 
Factory Flooring and Cross 
Ties. 


American Lumber & 
Mfg. Co. 


Pittsburg, Pa. 


Sole Agents for 





Florala Saw Mill Co., Paxton, Fla. 











We Can Tell You 
About Our Service 


and the way we fill all orders prompt- 
ly with satisfactory grades, but when 
we're through you will have only 
our word for it—hence we would 
suggest you try us on an order. 
This week we believe we can inter- 
est you in prices on 





ANY KIND OF 


YELLOW PINE 


EITHER ROUGH OR WORKED. 


No. 4 and 5 White Pine Boards, Spruce Box 
Boards, N. C. Pine Box Boards, Poplar, Plain and 
Quartered Red and White Oak, Beech, Birch. 
Maple and Oak Flooring. We can ship on a mo- 
ment’s notice. What do you need ? 


A. M. Turner Lbr. Co. 


PITTSBURG, PA. 
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Mahogany.Quartered Oak, 
Hardwoods. 


» BEST GRADES 


R.J.MUNHALL LUMBER CO. 


YARDS, PITTSBURG, PA. 











Save Your Money 


By Using the 


RED BOOK 


Published Semi-Annually in January and July. 


It contains a carefully prepared list of the buyers of 
lumber in car lots, both among the dealers and manufac- 
turers. 

The book indicates their financial standing and manner 
of meeting obligations. Covers the UNITED STATES 
and MANITOBA. 

The trade recognizes this book as the authority on the 
lines it covers. 

A well organized Collection Department is also operat- 
ed and the same is open to you, 


WRITE FOR TERMS. 


LUMBERMEN’S CREDIT ASSOCIATION, 


ESTABLISHED 1878. 


1402 Great Northern Bidg., CHICAGO. 
16 Beaver Street, NEW YORK CITY. 


MENTION THIS PAPER, 

















In order to make builders of boys and acquaint them 
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CAREY’S 


MAGNESIA—FLEXIBLE—CEMENT 


ROOFING 


OLDEST COMPOSITION ROOFING 


SPECIFIED and USED BY ENGINEERS, ARC- 
HITECTS and CONTRACTORS EVERYWHERE. 
USED BY ALL RAILROAD COMPANIES ON 
THE LARGEST CONSTRUCTION WORK. 


THE MOST SUCCESSFUL ROOFING EVER 
APPLIED TO DRY KILNS, LUMBER SHEDS 
and SIMILAR BUILDINGS, SAMPLE MAILED 
UPON REQUEST. 


The Philip Carey Mfg. Co., 


Sole Manufacturers, 


LOCKLAND, OHIO. 


40 Branches. 


























We Want Close Buyers 


to send us their inquiries, for we are in excellent 
position to name prices that are interesting and can 
ship in addition to 


HEMLOCK — MIXED CARS 


of White Pine, Basswood and Hardwood Lumber, 
Lath and Shingles. 











C.F. Stout Lumber Co., wisconsin: 























AIR DRIED. 


Cc A R G Oo Paxil Spruce, W. hi 

: *k. all kinds Hard- 
LOTS geeks, tapea Comical, 
Spars. 


AND pitliow Pine, White 
CARLOADS 


Pine, Cypress. 
KILN DRIED. 


Wm. Whitmer & Sons, 


(INCORPORATED) 


Girard Trust Bldg., PHILADELPHIA. 




















Bill Timbers fur- , 
nished up to 50 ft. Prompt Shipments 


lengths. Grades Guaranteed, 
ESTIMATES 


FURNISHESO ON 
REQUEST. 


Eastern Spruce Lath. 

Facilities for working 
Flooring, Ceiling, Siding, 
Fencing, ecc. 




















-— Jos. P. Dunwoody & Co,—; 
gy. wauszn WHOLESALE LUMBER 


White and Yellow Pine, Spruce, Hemlock 
and Hardwoods. 


1016 Witherspoon Blidg., 





PHILADELPHIA. 








Wholesale Hardwoods 


OUR FACILITIES INSURE PROMPT AND SATISFACTORY SERVICE. 
N J. SOBLE. 
SOBLE BROTHERS ijitiny i-soste. 


722 Land Title Bidg., Philadelphia. 


HARDWOODS 


We are eager to answer your inquiries. 


WISTAR, UNDERHILL & CO, Real State Trust Bice. 














JANNEY-WH:TING LUMBER CO. 


Wholesale Cash Buyers of 
SOUTHERN AND 
UTHERN AND WHITE PINE & HARDWOODS, 
SQUARES, BALUSTER STOCK, ETC. 


Yard and Office, 1151 Beach Street, Philadelphia, Pa. 


Pier 52 North Wharves. 














3 hould use the Lumber- 
TO MAKE MONEY frais actuary for frurine 
the amount of lumber in any number of pieces and for figuring the 


cost of any number of feet at any given price. Absolutely correct 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago 


with practicable building methods it is proposed to es 
tablish mechanical training schools in this city as an 
adjunct to the public schools. 

Frank C. Snedeker & Co. last week took a contract 
to build 687 dwellings in the neighborhood of Sixtieth 
and Walnut streets, to cost $1,175,000. The contracts 
are distributed by the following builders: C. F. Michael 
son, $350,000; John L. Fry, €300,000; John Maddock, 
$275,000, and Joseph Summers, $250,000. 

The most representative of Philadelphia l!umbermen 
seek to be relieved cf the importuning of others in the 
trade for information concerning George B. Gardner & 
Co. and the Penn Supply Company. They are unable 
to furnish any information concerning the identity of 
the members of either concern or their whereabouts. 
Directories appear to be unable to give any data and 
the fact that their ofiices in the Witherspoon building 
have been vacated wud no information obtainable as 
to where any of the men may be found, unless by cour 
tesy of the postal suthorities, makes the case somewhat 
puzzling. George B. Gardner & Co. opened offices in 
the Witherspoon building last winter and continued 
there until about two months ago, when the offices were 
turned over to the Penn Supply Company, which so 
far as could be learned was the successor of George B 
Gardner & Co., had taken over their business. 

Philadelphians are incorporators of the Estimater’s 
Company, given a charter recently in Delaware to make 
contracts providing for the payment of expenses to 
contractors, to estimate the cost of buildings and to 
assist contractors whiie engaged in construction work 
ete. Capital, $50,000. 

The National Builders’ Supply Association ended its 
seventh annual convention in this city last week with 
the election of Gordon Williams, of St. Louis, as presi 
dent and Charles 8. Classen as treasurer. 

That $40,000 worth of lumber was purchased by the 
town authorities of Atlantic City last summer withou. 
competition was one of the facts alleged to have beei 
brought out during the recent investigations of grafting. 

William MeCormick has returned to this city from the 
Bermudas, his return trip being hastened by news of the 
death of John Peart, of Peart, Nields & \eCormick, 
of which firm he is a member. 


OVER THE CANADIAN BORDER. 


AT ONTARIO’S METROPOLIS. 

Toronto, Ont., Feb. 12.—With the setting in of 

cold weather, accompanicd by heavy snowfalls in the 
northern sections of Ontario logging operations have 
become more active. Local demand has somewhat 
slackened latterly, but the prospective requirements of 
the spring building trade, which promise to be heavy, 
keep prices firm. 
» The Ontario government has announced an important 
change in policy as regards the granting of pulpwood 
concesions. Hereafter these concessions will be effered 
at public competition and sold to the highest bidder, 
who must pay # bonus, as is done by the buyer of timber 
limits, in addition to paying the dues on the amount 
of wood cut, as fixed from time to time by the lands 
and mines department. The holders of concessions will 
not be allowed to cut any timber having a diameter of 
less than eight inches at the stump. The boundaries 
of the areas will be strictly defined and the cutting and 
other work will be under the close supervision of goy- 
ernment officials. Concessions will be  sateguarded 
against fire by forest rangers and the eoncession holders 
will be required to erect pulp mills and manufacture 
Within the province. The department will decide as to 
the amount of capital to be invested and control many 
details of the operations. 

J. B. Jackson, Canadian commercial agent at Leeds, 
England, urges that Canadian shippers of timber saould 
pay more attention to the north country trade, espe- 
cially as regards mining timber, pit props, telephone 
poles ete. Two collieries pay for pit props above £6,000 
a vear and about half as much for mining timber. 

The Quebee & Ontario Lumber Company, Limited, Ot- 
tawa, $20,000, has been incorporated by Henry W. 
Gays, George H. Phillips, H. K. Gays, W. Gays and 
William H. Curle. 

The Anthes Furniture Company, Limited, Berlin, 
Ont., $100,000, has been incorporated. Provisional 
directors, John I. KF. Anthes, Ella FE. Anthes, John C. 
sreithaupt, Albert L. Breithaupt and Harvey J. Sims. 











NOTES FROM MANITOBA. 

WINNIPEG, MAN., Feb. 12.—The lumbermen of Al 
berta have decided to form a permanent organization 
for protection of their interests. A meeting was held 
recently at Calgary at which the entire province was 
represented. Those present were Messrs. Gross, of 
Wetaskawin; Brocker, of Calgary; Courley, of La- 
combe; MeNicoll, of Lethbridge, and W. Dean, of Olds. 
The provisional officers elected are: President, P. A. 
Prince, of Calgary; vice president, A. B. Cushing, of 
Edmouton; secretary, R. M. Crogan, of Calgary. An- 
other meeting will be held a month later, when the 
organization will be made permanent. From what the 
dealers say a raise in prices of lumber owing to the 
increased demand caused by the rapid development of 
the province and the great increase in population is cer- 
tain. The dealers of Alberta and Saskatchewan for- 
merly were under one association, but the division of 
the northwest into provinces has made it necessary to 
establish separate organizations. 

S. J. Hart, manager for T. A. Burrows, who is ex- 
tensively in the lumbering business at Grandview, Man., 
says that in his experience, which dates over a good 





many years, this winter has been the most satisfactory 


for operations in the woods. He will take out 12,000, 
000 feet of logs in the Duck Mountain limits. 

The Sturgeon Lake Lumber Company, of Prince Al 
bert, has eighty teams hauling lumber from its mills to 
the town and 150 men are employed handling it. The 
lumber is being hauled at the rate of 90,000 feet a day. 

Jt is reported here that the Backus-Brooks Company, 
of Minneapolis, has purchased the mill of the Brainerd 
Lumber Company at Brainerd, Minn., and that manufac 
turing on an extensive scale will be begun from the prod- 
uct of the company’s limits along the Minnesota & Inter- 
national railway, in which the Backus-Brooks people 
have a half interest. It, is said also that the company 
has been adding largely to its holdings of limits along 
the line of the road, which will be completed to Inter- 
national Falls, on the Canadian border, in 1907. 

Complaints are frequent concerning a scarcity of 
men for the lumber camps along the borders of Minne- 
sota. . 

The St. Hilaire Lumber Company has purchased 3,719 
acres of land in Beltrami and Itasca counties, Minne- 
sota, from Joseph M. Hixon, of LaCrosse, Wis. 





IN FAR NEW BRUNSWICK. 


Sr. Joun, N. B., Feb. 12.—A very light fall of snow 
last week has cneouraged some of the men who had 
come out of the woods in the lower counties of the 
province to go back again, in hope of getting out the 
logs that are in danger of remaining on the yards 
ull summer. A good deal depends upon the weather 
of the next few weeks. On the large rivers in the 
northern part of the provinee loggers have done het 
ter, 

In Nova Scotia conditions are similar to those in 
southern New Brunswick. Even where portable mills 
were taken to the logs there is doubt about getting 
out the product. 

The provincial legislature is in session. The Fred 
ericton Boom Company, which jost considerable money 
rafting logs on the St. John last season, is seeking 
authority to imerease its charges. Lumber operators 
will vigorously oppose the bill. A dispute between 
the Restigouehe Boom Company and certain operators 
on that river will be aired, a commission having sub 
mitted a report. 

Unless some new legal complication shall arise the 
property of the Cushing Sulphite Fibre Company will 
he sold at auction March 17. The last appeal to have 
the proceedings stayed was dismissed by the Supreme 
Court of Canada last week. The legal fight has been 
keen and prolonged. 

Lieutenant Governor Snowball, head of the J. B. 
Snowhall Company, of Miramichi, has received word 
of the death of his only brother, Judge John W. Snow 
ball, of Grafton, Cal., one of the famous ‘‘ forty 
niners,’’ who has ever sinee lived in the Golden State. 

The city of Fredericton is considering a proposition 
to bonus, exempt from taxation and loan to a com 
pany with $40,000 capital which intends to rebuild 
and operate a saw mill on the site of the Estey mill, 
lestroyed by fire. 

Malcolm King, son of Senator King, of this province, 
and head of the King Lumber Company, Cranbrook, 
B. C., was in St. John last week. His company has 
two mills at Cranbrook and employs 125 men. He 
says the winter has been very favorable for opera 
tions. The Crothers Lumber Company is another con 
cern established by New Brunswickers at Cranbrook 
which is doing a large business. 

Some interest has been aroused here by the pilgrim 
age to Washington of Representative Peter C. Keegan, 
ot Van Buren, Me., to look into the chances for a re 
peal of the law permitting free entry into the United 
States of lumber manufactured from Maine logs in 
mills owned by Americans in this city. No such ac 
tion is anticipated by the mill owners here. 


RR nner 


OVER THE CANADIAN BORDER. 

VANCOUVER, B. C., Feb. 9.—Strenuous debates have 
resulted from the introduction of the proposed amend 
ments to the present timber regulations in the provincial 
legislature to prohibit entirely the export of timber in 
unmanufactured state. The only reservation was for 
that area east of the Cascade range. Instead of fixing 
this somewhat indefinite boundary the chief commis 
sioner of lands and works, R. F’. Green, desired that the 
121st meridian be named. This would make the terri 
tory practically the same and give a much _ better 
boundary. The opposition forces desired to have a 
clause introduced providing for sealing; the chief com- 
missioner stated that a bill to provide for official scaling 
was to be introduced and that would do away with the 
necessity for the amendment to have official scalers ap- 
pointed who should not only scale the logs but classify 
them and decide what were cut by hand loggers and 
what were not. <A strong effort was made by one section 
of the legislature to secure the addition of an amend- 
ment allowing hand loggers to export their logs, but 
the government was firm on the point of stopping all 
export. 

When it came to a vote on the amendments all three 
were turned down—Mr. Macdonald’s (Jeader of the op- 
position), to appoint efficient official log scalers who 
should also grade logs under rules and regulations of 
the governor in council; Mr. Hawthornthwaite’s, to 
remove the embargo so far as it related to prohibiting 
the export of logs cut by hand loggers; Mr. Oliver’s, 
to permit the exportation of piles, railway ties, mining 
props ete. 

Extreme activity marks the condition of the lumber 
industry. The anticipated construction of the Grand 
Trunk Pacific Railway’s prairie section has caused big 
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rders for bridge and building timber, in all amounting 
many millions of feet, to be placed with the coast 


‘ills. Large orders for ties and piling have been 
laced with the mountain mills as well. 
in addition to the saw mill for cedar being erected 
J. S. Emerson at Port Moody alongside the big 
ill of the Canadian Pacific Lumber Company, Calgary 
ople are considering plans for a large saw mill at the 
me place. The citizens of the ‘‘old terminus’’ are 
king that a branch of the British Columbia Electric 
iilway be built to connect with Vancouver and New 
estminster. 
Joseph Cameron, of New Westminster, has begun 
nstruetion of a shingle mill on limits he owns near 
quitlam Junction, close to the main line of the Cana- 
in Pacifie. 
The big mills of the Fraser River Saw Mills, Limited, 
Millside, above New Westminster, are busy cutting 
rgo for the second windjammer to negotiate the pas- 
ve up the Fraser from the sea. The ship Steinbek 
s berthed at the mill this week and is loading for 
ith America. In about a month the dry kilns will 
ready for action, when local and northwest trade 
! be sought. 
‘he Brunette saw mills at Sapperton, close to New 
stminster, are being completely overhauled and an 
itional band saw is being put in. By the end of 
month, Manager Lewis says, the mill will be ready 
un full capacity. Like all other mills the Brunette 
no surplus stock. 


MICHIGAN. 





PEDAL LLL 
THE SAGINAW VALLEY. 
Bay Crry AND SAGrIxnaw, Feb. 13.—The lumber indus- 
try in the Saginaw valley is in fine form as to both 


ind and price. The only handicap is the growing 
ity of white pine. From 1870 to 1880 the white 
pine product of Michigan exceeded 2,000,000,000 feet 
aunuaily, the high water mark being reached in 1888— 
2,189,014 feet. In 1898 the pine output had de 
ed to 1,134,481,408 feet, though the lumber product 
of e state was 2,369,951,918 feet. In 1901 the white 
» product had dropped to 770,860,000 feet, the hem- 
low nuitput aggregating 781,996,500 and exceeding the 
White pine output. In 1904 the production of white 
pine in Michigan was only 421,000,000 feet and it is 
recognized that within six years the white pine timber 
f state will be practically exhausted, while the 

from this date on will be comparatively limited. 


L 


Hemlock and the hardwoods have supplanted pine in 
production and are being depleted rapidly. It is the 
$ ty of white pine in the state and the fact that 


codworking establishments in the Saginaw valley 
t alone consume more than 300,000,000 feet of 
pine annually, the greater portion of which must 
from Canada, that has created a strong sentiment 
i district in favor of taking the tariff off white 
pl Even the Georgian bay district of Ontario, the 
ource of supply for Bay City and Saginaw, it is 
es ted will be depleted of its pine supplies within 
irs at the present rate of production—averaging 


1 0,000 feet annually—and the Lake Superior dis- 
th ipplies are running low. It will be observed 
t any event the industries in this valley that con- 
s hite pine will soon be forced to go out of busi- 


r resort to other kinds of raw material. 
). Young says the hardwood plant of W. D. Young 


x is running day and night and that the firm is 
i ing stock for the saw mill of J. J. Flood. Mr. 
\ says the market for maple flooring in particular 
rdwood generally is in fine fettle and he is con- 
fi that the year will be an extraordinarily good 


estimated that the present timber holdings of 

H. White and allied concerns at Boyne City 
ag ite 80,000 acres, and the construction of the 
| from Boyne City to Gaylord and thence to 
A will open up additional areas of timber that 
ot hitherto been accessible. 
Hull & Ely saw mill at Oscoda manufactured 
é ason 4,000,000 feet of pine and hemlock lumber 
an 100,000 lath. ‘The firm had only 500,000 feet of 
mcr on hand at the end of the year, but has secured 
it < of 5,000,000 feet of logs for next season. 
Campbell-Brown Lumber Company has been over- 
: its saw mill,at Bay City and getting it in con- 
for operation. It will begin sawing this week, 
‘1aving been coming in by the trainload daily for 


some time. The company caleulates to manufacture 
10,090.000 feet of lumber this year. 

“nith & Staples, of Cadillac, have acquired title to 
Sunken logs in the Tittabawassee river and will build 
a mill near Midland. They estimate something 
like °,000,000 feet of timber available and have some 
Umber in the vicinity they purchased, so that the mill 
Will have a long run. 

The planing mill plant at Saginaw operated by Avery 
« Co, and which went out of commission with the 
close of 1905 is to be operated again, the company 
having been reorganized under the name of Cooper & 
“ee \ portion of the equipment has been disposed of, 


®« new engine and boilers have been installed and 
Several new machines, including ripping tables, mold- 
“rs ete., have been ordered. The company will employ 
forty men, P ‘ 

The 


u Michigan Veneer Company was organized at 
Al] 


ena last week by R. H. Rayburn, W. H. Campbell 


anc Type as . A . . . 
$6 oe ane A. Richardson, with a capitalization of 
$6,000. 


formerly 
A larg 


The company has taken over the veneer plant 
operated by A. W. Brown. 
€ quantity of lumber is being shipped south 








from mill points on the Detroit & Mackinac road north 
of Alpena. R. Mitchell shipped a car of maple con- 
taining 30,000 feet last Friday, said to be the largest 
ear of lumber yet shipped from Millersburg. 

The Kneeland, Buell & Bigelow Company is negoti- 
ating for another body of timber. Since this company 
was organized, in October, it has acquired one tract 
ot 20,000,000 feet and now controls encugh stock to 
run the mill at Bay City about fifteen years at 20,- 
000,000 feet annually. 





FROM THE FURNITURE CITY. 

GRAND Rapips, Micu., Feb. 13.—The following cor- 
porations have filed articles of association with the 
secretary of state: Jackson Timber Company, Jack- 
son, $25,000; Lumbermen’s Tool Company, South Board- 
man, $25,000; Pointe Lumber Company, Lake Linden, 
$14,000. 

The Compound Door Company, of St. Joseph, has in- 
creased its capital from $50,000 to $80,000. 

Fire in the yard of the Quigley Land & Lumber Com- 
pany caused a loss reaching nearly $3,000. 

The Ballou Basket Works, of Belding, secured a 
$9,000 order from Sears, Roebuck & Co., Chicago, last 
week, 

Z. C. Eldred, of Jackson, will continue as trustee of 
the Jackson Body Company. Creditors favor the plan 
of immediate sale of the property. 

J. M. Story, spoke manufacturer of Owosso, finds it 
impossible to get enough hickory timber to keep his 
factory running and will discontinue the business. 

J. N. Zimmerman, manufacturer of baseball bats at 
Owosso, received a single order last week for 7,000 
dozen bats, or more than eight carloads. The plant has 
heen in operation only a year. 

Fire damaged the planing mill and sash and door 
plant of A. B. Seery at Allegan. 
by insurance, 

G. M. Kerry & Son will tear down the old Sampson mill 
at Boyne City and erect a saw and planing mill. They 
will carry building material. 

The E. D. Verity Manufacturing Company, of Port- 
land, has been reorganized and is known as the Verity- 


Caswell Table Company, with E. D. Verity as president 
Caswell as secretary and treasurer. H. 


Loss, $1,500, covered 


and H. F. 
Dudley, of the Dudley Lumber Company, is one of the 
stockholders. 

George G. Whitworth, treasurer of the Berkey & 
Gey Furniture Company, was reélected president of the 
Grand Rapids Board of Trade at the annual meeting held 
last week. The new board of directcrs includes J. D. 
Case, of the Sligh Furniture Company; C. W. Garfield, 
president of the Michigan Forestry Commission; A. S. 
Goodman, of the Luce Furniture Company; George P. 
Hummer, of the West Michigan Furniture Company; R. 
W. Irwin, of the Royal Furniture Company, and John 
Widdicomb, of the John Widdicomb Company. 

The Brinkerhoff Piano Company, of Jackson, will in- 
its capital. Business has more than doubled 
since the plant was established, two years ago. 

Andrew McAfee, a well known lumberman, has opened 


crease 


a cooperage plant at Earl street and the Lake Shore 
crossing. Stock will be shipped here from Manton. 


John Allinger is in 
made with the Voigt 
works for barrels. 

The Kelly Lumber & Shingle Company, of Traverse 
City, is operating an uptodate camp near Pioneer, where 
it has a hardwood cut of about three years. In the 
course of a five-mile haul a long, steep hill is encoun- 
tered. Here the teams are unhitched, a chain is at- 
tached to the load and a gasoline engine and windlass 
are employed. 

Lombard & Rittenhouse have started their new shingle 
and tie mill at Sable lake, Alger county, and the plant 
will be operated night and day during the rest of the 
winter and next summer. 


charge and contracts have been 
Milling Company and the stucco 





THE CITY OF THE STRAITS. 

Detroit, Micu., Feb. 13.—Demand for lumber in- 
creases steadily and a decrease in the offerings adds to 
the difficulty of getting material, which occupies the local 
dealers as much as does the selling. The new prices have 
had no appreciable effect on the local market and build- 
ing continues, with even talk of a further readjustment 
of prices before spring actually opens up with its full 
activity. 

When the Michigan Retail Lumber Dealers’ excursion 
got under way last week, Secretary Arthur L. Holmes 
had a big family of 200 enthusiasts on his hands. 





UPPER PENINSULA NEWS. 
CALUMET, MicH., Feb. 12.—The Ontonagon & Brule 
River Railroad Company has sold its timber holdings 
lying east of Ontonagon, consisting of 20,000 acres, 


to southern Michigan capitalists. The railroad com- 
pany originally owned seventy-six sections in that 


district, deeded to it by the state. 

The Michigan Iron, Land & Timber Company and 
the Northern Peninsula Lumber Company have been 
incorporation in Indiana at a capitalization of $15,- 
000,000 to do business in the upper peninsula. The 
two companies control over 400,000 acres of land in 
Marquette, Iron, Baraga and Dickinson counties and 
a systematic development of the timber and mineral 
resources of these properties is planned, including the 
building of a railroad sixty miles long to connect with 
the Chicago, Milwaukee & St. Paul at Republic. Large 
saw mills will be erected along the line, which will 
open up a country now entirely unsettled. 

At a sale of the personal property of the estate of 
the late John Coreoran at Escanaba, 5,564 shares of 
stock in the Metropolitan Lumber Company was sold 
to C. J. Laughren for $26,429. 














GULF CYPRESS 
| LUMBER, SHINGLES 


We carry on sticks at our Irvington 
yard and mills in the south from 25 
to 35,000,000 feet of Cypress Lum- 
ber and are in the best position to 
furnish dry stock promptly. We 
solicit your inquiries. 


J. €. Turner Cypress Lbr. Co. 


MANUFACTURERS AND WHOLESALERS, 








Office, 1123 Broadway, 
Yards and Docks: NEW YORK. 


Irvington-on-Hudson, 





























Lonc Lear. 
YELLOW. 


MANUFACTURERS 


Lake CHARLES.LAUSA. 








C. J. Carter Lumber Company, 


MANUFACTURERS 


YELLOW PINE 


SHORT LEAF FINISH, STEAM DRIED RIGH,, 
SOFT AND BRIGHT. 


Kansas City, Missouri. 





D. S. Pate Lumber Co. 


Manufacturers and Wholesalers of 


LONG AND SHORT LEAF 





YELLOW PINE 


INQUIRIES PROMPTLY CARED FOR. 


CHICAGO. 


Long Distance Telephone, Harrison 546. 


MAIN OFFICES, 
1604 FISHER BUILDING, 


Telecode. 














LONG LEAF 


YELLOW PINE LUMBER 


(Kiln Dried, Dressed and Matched.) 
Ceiling and Finishing Stock a Specialty. 


Bridge Building and Car Timber cut to order. Will be 


leased to quote delivered prices at any point in the 
Jnited States. TELECODE USED, 


J. J. WHITE, iriver, miss. 


aii 


Ryland & Brooks Lumber Co. 


810 & 811 American Bidg., Cor Baltimore and South Sts., 
BALTIMORE, MD. 


ALL KINDS OF SOUTHERN LUMBER. 
































will find it to their advantage 





HARDWOOD LUMBERME to send for free sample et 


of the “Climax Tally Book.” American Lumberman, 
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YELLOW PINE 


KILN DRIED FLOORING 
AND CEILING. ~~ ~ ~ 
ROUGH AND DRESSED 
TIMBER AND PLANK. 


Shipments by 
RAIL, SAIL OR STEAMER, 
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Cummer Lumber Co. 


JACKSONVILLE, FLA. 
Northern Sales Office, 45 Broadway, New York, WALTER ADAMS, Mar. 


AY Inne ell 


APDALRA DADS ISS PAA AAAI NINO 


wr 


PPA PADALAPAIA LP LIJIPPPPIPSIGPPPIEPPPPSPE APA II IA IA AALS 





Our Way of 
Selling 


direct explains in a large measure the attractive 
prices we are quoting. By knowing the class of 
stock each individual customer requires, we elimi- 
nate rejects and disputes, hence can afford to quote 
close. On your next order of 


YELLOW PINE 
LUMBER 


Why nct give us achance to acquaint you with our 
methoas? Might mean additional profits and 
more business to us both. What do yousay? A 
good stock insures quick service. 


Camp & Hinton Company, 


LUMBERTON, MISSISSIPPI. 











North Carolina 
Pine 


We cater to the dealers’ trade only 
and having a large stock on hand 
constantly can make prompt ship- 
ments. All stock kiln «dried — 


rough or dressed. Careful attention 
to orders. 


MOULDINGS 


of all Patterns 


JOHN L. ROPER LUMBER CO. 


Manufacturers, 


Norfolk, Va. 


Philadelphia Office, 102 Girard Bldg. 
New York Office, 18 Broadway. 





OUR MOTTO: 3 
‘PROMPT SHIPMENTS.” 


WHEN YOU -WANT 


YELLOW PINE 


FINISH, FLOORING, CEILING, 
DROP SIDING, SHIPLAP or CAR 
MATERIAL place your orders with 


GEO. E. WOOD LUMBER CO. 
135 Adams St., CHICAGO. 


Mills at Caryville, Florida. 











WHOLESALE 


LONG AND SHORT LEAF 


YELLOW PINE 


YARD STOCK, TIMBERS, 
AGRICULTURAL STOCK 
AND FINISH. Desirable 
stock always in transit. 


GEO.T. MICKLE 
LUMBER CO. 


SUITE 1214 
CHAMBER OF COMMERCE, 
CHICAGO. 


Branch Offices, © 
Montgomery, Ala. Mt. Olive, Miss. 








Special Timber Bills Accepted for Quick Shipment. 


























The Escanaba Lumber Company has bought about 
300 acres of hardwood stumpage in Doyle township. 
A tract of eighty acres was purchased from Ben 
Streets, eighty acres from the Manistique bank, eighty 
acres from Joseph Belanger and fifty-one acres from 
William Young. 

At the annual meeting of the Crystal Falls Wooden- 
ware Company it was decided to terminate the con- 
tract with the Escanaba Woodenware Company for the 
purchase of logs, and hereafter logs for the Crystal 
Falls factory will be bought in the open market. The 
plant at Crystal Falls will resume operations in an- 


other week. It was closed owing to a shortage of 
logs. 
The Two Rivers Woodenware Company, of Two 


Rivers, Wis., has filed with the register of deeds of 
Marquette county a trust mortgage in favor of the 
Fidelity Trust Company, of Milwaukee, Wis., as trus- 
tee, for timber and agricultural lands owned by the 
company in upper Michigan. The mortgage is to se- 
cure the payment of $250,000 derived from the sale 
of interest bearing bonds. 

W. G. Meade, representing the Oliver Iron Mining 
Company, the iron ore end of the United States Steel 
Corporation, has secured from A. C. MeComb, of Osh- 
kosh, Wis., an option on 18,000 acres of land contigu- 
ous to the Chicago & North-Western railway in Goge- 
bic county. The lands are heavity timbered and are 
known to be mineralized. The price is understood to 
be $180,000. During the last few days the Oliver 
company has acquired 15,000 acres of lands in Gogebie 
county which makes its available stumpage in that 
region over 200,000,000 feet. 

The new shingle and tie mill at Sable Lake, Alger 
county, recently completed by Lombard & Rittenhouse, 
has started. 

The new pulp mill of the Crivitz Pulp & Paper 
Company at Crivitz has begun work. It is con- 
structed of steel and cement and is fireproof. The cost 
of the plant was $100,000. 

The Spies shingle mill at Menominee has resumed 
operations after the winter shutdown and a thorough 
overhauling. 

Perrizo & Sons, lumber dealers of Dagget, have 
purchased all the holdings of the Lily Lumber Com- 
pany at Talbot, a saw mill, timber and an entire town- 
site with a hundred or more buildings. The new own- 
ers are preparing to carry on operations on an ex 
tended seale, 


LAKE MICHIGAN PORTS. 


OPPPOIII SE 
ON THE MENOMINEE. 


MARINETTE, WIs., Feb. 16.—A local retailer says that 
never betore to his knowledge had the retail lumber 
business been in so prosperous a condition. Even 
though prices are higher than they have ever been 
before retailers are unabie to supply the demand. 
Local dealers can deliver lumber $4 a thousand cheaper 
than can Pacific coast dealers; thus it will be seen that 
the western markets are not cutting much figure with 
local men. 

Hemlock is the great staple timber of Marinette 
and Menominee counties and very few tracts of any 
other timber than hemlock remain in the two coun- 
ties. One Menominee county firm cut 16,000,000 feet 
of hemlock timber last season and will cut 50 percent 
more during the coming season. All of the local mills 
are cutting great quantities of hemlock. 

The Edward Hines Lumber Company, of Chicago, 
closed a deal last Saturday for the season’s cut of the 
two mills of the N, Ludington Company—approximate- 
ly 45,000,000 feet, consideration $750,000. Edward 
Hines and Isaac Baker spent an entire day with Isaac 
Stephenson discussing the deal, Charles Forster, of 
Milwaukee, also was a bidder for the cut. 

A local pulpwood expert stated recently that 
Marinette and Menominee counties will in time be 
the greatest pulpwood centers of this section and that 
millions of cords of available pulpwood have not been 
touched. Only the spruce is being taken, as the hem- 
lock cannot be gotten out with a profit. 

All of the local mills as well as the Menominee 
plants have huge rollways of logs piled up for next 
season’s run and are preparing for early starts on 
their summer runs. While the majority of the mill 
plants are operating steadily more timber is being 
brought in by rail than can be used. 

Bernard Neison, of this city, has been appointed 
official scaler for the Wisconsin & Michigan Railway 
Company. 

The Brown-Mitcheson Company has adopted a 
scheme for the production of box lumber by which the 
lumber is cut from 6-foot bolts brought in from the 
woods by farmers and timber owners. By this plan 
all kinds of timber can be utilized and the larger jack 
pine trees are being used to advantage. 

Samuel Crawford & Sons, of Cedar River, claim 
to have been the original producers of white cedar 
lumber and during the year it is their intention to turn 
out 600,000 feet of this variety of stock. Cedar lumber 
is bringing from $30 to $60 a thousand and is used 
in finishing where a light durable timber is needed. 








MENOMINEE RIVER NOTES. 
MENOMINEE, MicH., Feb. 12.—A decided novelty is 
about to be introduced in the shipping to this city 
of quantities of sawed lumber from Canada and other 
places for sale and reshipment. To the people of 


Menominee, so long the queen of the lumber trade in 
the northwest, this seems indeed strange and serves to 


emphasize the fact that the palmy days of the lumbe: 
trade along the Menominee river are gone. John S 
Coman, of this city, and C. A. Goodman, of Marinett: 
left this evening for the north shore of Georgian bay 
where they expect to close a deal for the purehas: 
of several million feet of sawed lumber piled on th 
docks. 

Charles Curtiss has contracted to furnish the Kellog 
Switchboard & Supply Company, of Chicago, with 
large quantity of cedar poles for use in the wes 
The price is between $50,000 and $60,000. 

At the recent sale of the personal property of th 
late John Corcoran, of Escanaba, by his widow, 5,5¢ 
shares of stock in the Metropolitan Lumber Compan 
were sold to C. J. Laughren at $4.75 a share, or $26,4 
for the whole. 

The former Lily Lumber Company has sold its hol 
ings at Talbot, Menominee county, to Perrizo & So: 
of Daggett. The Lily property included eighty aer 
of land, a saw mill, planing mill, nineteen residenc 
and a well stocked store. 





ON MICHIGAN’S WEST SHORE. 


MUSKEGON, MicH., Feb. 13.—The Alaska Refrigerat 
Company has made what is believed to be the larg: 
single purchase of ash lumber for one factory ev: 
recorded in Michigan. The purchase is from the \M 
Killip & Hopper Lumber Company, of Manistee, «a: 
amounts to more than 1,000,000 feet of the 1905 © 
The lumber will be brought to Muskegon by barges 


the spring. The Alaska company secured the Jumber 
only after the hardest competition with other pr 


spective buyers. <A price of from $2 to $4 a thousi 
feet more than the price paid last year was given. 

The Superior Manufacturing Company has secured 
school seat order from the public schools of Clevelan«, 
Ohio, that will amount to $10,000 annually. The Ame: 
can School Furniture Company was a competitor for tl. 
contract. 

The inventory of the estate of the late Mrs. Julia PF. 
Hackley has been filed in probate court; it amounted to 
$44,911.18. Because of the decision of the probate 
court that all of Mrs. Hackley’s half of the residuary 
estate was merely a life estate only the personal property 
of Mrs. Hackley and the homestead which was left to her 
personally are included in the inventory. 


WISCONSIN. 


PBPEDPD PLO 


WISCONSIN VALLEY NOTES. 


MERRILL, WiIs., Feb. 13.—Demand for lumber of all 
kinds is increasing and indications are that spring will 
find stocks very much depleted. Reports from the woods 
are that logging is becoming more difficult and costly 
as the season advances. The snow is very deep ani 
hard and skidding is conducted at extra cost. As tlie 
season is now so far advanced improvement is not looked 
for. 

Experienced loggers estimate the shortage as high as 
30 percent. Coupled with this the fact that farmers anid 
small loggers have been unable to do much owing to 
unfavorable conditions will make the log shortage greate1 
this spring than for years. 

The sash, door and blind trade is very good and the A. 
H. Stange Company has had to run extra time to (ill 
orders. Excelsior and box shooks are in fair demi 
for the season. 

D. E. Dawson, James Leary and James Hurley hiv 
gone to Rexford, Mont., where they will build a W 
mill and enter into the manufacture of lumber. Thvy 
are all experienced lumbermen and, it is underste:| 
have invested heavily in Montana timber. 








IN NORTHERN WISCONSIN. 


RHINELANDER, WIs., Feb. 12.—Logging conditions |! 
improved the past two weeks, owing to the zero weat 
In that period the temperature has been as low a 
below zero and has solidly frozen the roads, mar~ «s 
and lakes, so that work is progressing at a rapid 
More logs have been put in during these two weeks |! \0 
in all of the preceding period of this season. e 
talk of a 40 percent shortage has disappeared and ! 
of the operators will get all they started for. 

Lumber shipments are good and trade is increas 2. 
Very little rock elm or ash is for sale anywhere 
and but very little basswood. The trains are low «| 
with lumber buyers looking for these woods, but | '¥ 
do not seem to find any. Dry stock at the mills is ~ ‘1 
elm, birch or maple. These woods are moving to s '° 
extent. Birch will certainly come into demand bet 
long; the planing mills have not commenced to ! 
neither have the furniture men, but they will hav: 
buy pretty soon and about two months will exh 
what dry birch there is in the country. Thick m: 
is selling well, especially 2-inch and 3-inch, while 
is being sold to furniture concerns for manufactur 
into oak furniture. Several Wisconsin furniture ma 
facturers are turning out oak furniture without buy 
a foot of oak lumber. 

Hemlock men are endeavoring to contract for 
eut of the mills, but prices are rather a bar to do! 
this. The mills are holding for better figures than 
jobbers care to pay. This applies to hardwood m 
also, which are holding off, expecting a rise in pric 
and are not anxious to sell their stock. There is v’") 
little dry hemlock anywhere and the planing mills are 
pretty generally shut down. Hemlock logs are adva! 
ing also and holders are now asking $8 a thousand 
some localities, though the price early in the seas 
was from $6 to $7. 
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CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Feb. 14.—Building operations have 
been set back because of cold weather and snow, but 
January showed an increase in the number and value 
of permits issued as against the month a year ago. 
During January 149 permits for buildings, aggregating 
a value of $305,439, were issued; during the month 
last year only 109 permits were issued, with a valua 
tion of $48,776. 

The West Allis Lumber Company has purchased one 
and one-half acres of land in West Allis and will begin 
work at once on a plant to cost about $15,000. The 
buildings will include a planing mill to cost $10,000. 

Steps are being taken to incorporate West Allis as 
a city and the Allis-Chalmers Company has, donated 
$1,500 as a starter for the fund for a town hall. The 
immense plant of the Allis-Chalmers Company is the big 
institution of the town and many of the workmen em- 
ployed are building houses near the shops. 

Theodore S. Wilkin, of the Wilkin-Challoner Com- 
pany, of Oshkosh, passed through Milwaukee a week 
ago on his way to the south, where he expects to se- 
cure a number of orders for his company. The com- 
pany is now operating its new factory and reports a 
very satisfactory business. 

The local committee in charge of the entertainment 
features for the convention of the Wisconsin Retail 
Lumber Dealers’ Association is making active prepara 
tions for a number of social events, including a smoker 
at the Hotel Pfister and a theater party. Secretary 
Lachmund has written the local committee that he is 
expecting an unusually large attendance and has placed 
an order for larger number of badges than heretofore. 

D. L. MeLeod, representing the Muskegon Desk 
Company, of Grand Rapids, Mich., has been a visitor 
to Milwaukee this week. He says that the hardwoods 
of Michigan are almost exhausted and that the com- 
pany is drawing on Kentucky and Tennessee for oak 
stock, although a portion of it comes from Wisconsin, 
this state still leading in the best quality. 

John A. Conner, of Ogemaw, Wis., one of the well 
known lumbermen of the state, has been in Milwaukee 
this week on his way to Louisiana, where he expects 
to conelude a deal for many acres of timber lands, in 
cluding pine and oak. Mr. Conner has been dealing in 
southern pine lands fourteen years. 

The annual meeting of the Michigan Sait Transpor- 
tation Company, operating the Pere Marquette line of 
steamers, was held Tuesday of this week at the offices 
of the company in this city. The election resulted: 
President, W. S. Eddy, Saginaw, Mich.; vice president, 
R. R. Blacker, Chicago; treasurer, FE. G. Filer, Manis 
tee, Mich.; secretary, B. P. Barnes, Manistee; general 
manager, Gus Kitzinger, Ludington, Mich.; superin 
tendent, F. C. Reynolds, Milwaukee. These men, with 
R. W. Smith, of Manistee, form the board of directors. 


ON THE UPPER MISSISSIPPI. 
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THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Feb. 14.—With more than half 
if the winter gone lumbermen are resigned to the fact 
that log production will be considerably under the aver 
age. The general estimate is 25 to 30 percent decrease 
from last year. Plans had been made for fully as heavy 
an output as last year, but the unfavorable weather con- 
ditions prevented and the result is bound to be another 
falling off in the production of the northern pine mills 
this season. From now on it is expected work can be 
‘arried on at a better rate, as the roads and bottoms 
are pretty well frozen. 

Genuine winter weather during the present month has 
produced a quiet condition in the lumber market. North- 
ern pine is not active in retail buying since the advance 
n price, as dealers who did not anticipate the advance 
ind load up with stock are now in no hurry and expect 
o buy when they need the lumber. Reports from the 
various mills indicate stocks as a whole badly broken 
ind dimension is generally reported as short, especially 
in 2-inch. Nos. 1 and 2 boards also are short in a good 
many of the yards and pine shingles have proved usually 
i drug on the market. Otherwise stocks are under the 
normal limits, 

January made a great record’ for building permits— 
199 were issued during the month, with an estimated 
cost of $432,705. The record for the month in 1905 was 
138, estimated cost $163,510. St. Paul showed an in- 
crease from permits last year valued at $113,992 to 
$248,344 this season. 

J. P. Lansing, eastern representative of the Puget 
Sound Mills & Timber Company, has returned from a 
trip to middle western states, where he visited retail- 
ers’ conventions at Kansas City and Omaha. He found 
a great deal of activity in that section and prospects 
for a big spring trade. Mr. Lansing says manufac- 
turers are having no trouble to accumulate all the orders 
they can take care of and that the question of furnishing 
the stock is more important than that of finding buyers 
tor 1t. 

P. W. Strickland, who recently dissolved partnership 
with A. H. Barnard in the hardwood lumber business, 
will go to Rock Island, Ill., to become manager of 
the Rock Island Sash & Door Works. 

Britt Craven, a well known traveling salesman, has 
joined the staff of the MeCulloch-Xuhn-Atkinson Com- 
pany and will represent that concern in northern Minne- 
sota and the Dakotas. 

Howard V. Dyer, trustee of the Jaynes Lumber Com- 
pany, has opened offices at 742 Lumber Exchange and 
is disposing of the stocks contracted by the company. 
The Tremont Lumber Company, of Tremont, La., has 





started its new band mill, installed recently by the Union 
Iron Works, and as evidence of the precision required 
of all machinery turned out by that company the very 
first revolution of the engine proved the entire equip- 
ment ready for business. For very heavy, well designed 
and most precisely build saw mill machinery on the 
market today that of the Union Iron Works make is 
justly celebrated. 

January shipments for northern pine mills made a 
remarkably fine showing, but not surprising to man 
ufacturers, who experienced a demand unprecedentea 
at this season of the year and still see evidences of 
the urgent demand for lumber, from localities that 
formerly looked elsewhere for their supply. Secretary 
Rhodes, of the Northern Pine Manufacturers’ Associa 
tion, has made up the first month’s statistics for the 
mills in the new organization and the separate statistics 
for Mississippi and Wisconsin valley territories are 
abandoned. Shipments for the month were 130,538,814 
feet, while in the month last year they were only 104, 
650,119 feet and in 1904 shipments were only 79,365,260 
from all the northern pine mills. The increase over last 
year is 25,888,695 feet, or 24.7 percent. 





ON THE ST. CROIX. 

STILLWATER, MINN., Feb. 13.—Logging roads have 
improved considerably and the season bids fair to be 
prolonged beyond anticipations of a week ago by pre 
vailing cold weather. It is estimated, however, that 
the cut on the St. Croix will fall short about 25 per- 
cent of the plans at the beginning of the season. 

The Stillwater Manufacturing Company has reduced 
its force of skilled laborers and is operating with 130 
men on finishings for buildings. Building is still active 
in this city and vicinity. 

George H. Atwood has offered part of his farm above 
the B mill and just north of this city as a site for the 
new state prison. He has also secured options on two 
small tracts used for raising garden truck and pur- 
poses to turn them over to the state as part cf the 
desired site of 150 acres. Railroad facilities to the 
track will be afforded by an extension of the spur used 
by Mr. Atwood for unloading logs into the St. Croix. 
The state board of control has not fully decided upon 
this location but has ordered a survey and looks upon 
the site with favor. Mr. Atwood says he is practically 
donating his land, his object being to improve the value 
of his property adjacent. 

James E. McGrath is pushing his logging operations 
on Snake river, a tributary of the St. Croix, so as to 
be able to comply with the terms of a contract to supply 
William Kaiser with 10,000,000 feet of logs. 





IN AND AROUND CLOQUET. 


CLOQUET, MINN., Feb. 13.—Exceedingly cold weather 
has had a very good effect on logging operations and 
contractors are doing their utmost to make up for lost 
time. While they have no hope of getting in the amount 
of timber estimated the manufacturers at Cloquet feel 
assured they will have logs enough for the larger part 
of the sawing season on account of being in position to 
do summer logging and having the logs brought in by 
rail. 

Shipments have been exceptionally good and it is ex- 
pected that the total for February will be equal to that 
of January. Retailers seem to be in need of stocks 
for the spring trade and request rush shipment on 
nearly all orders they are placing. Buyers are looking 
for stocks for shipment during the coming summer and 
the outlook for 1906 is very bright. No large contracts 
are being placed so early, but options have been given 
on stocks to go via the lakes on the opening of naviga- 
tion. . 

The Cloquet Tire & Post Company is handling a large 
number of posts and poles and shipments for the past 
few weeks have been very heavy. 





LOGGING NOTES. 


IN EASTERN MICHIGAN. 


3A¥ City, MicH., Feb. 13.—The weather here is mild, 
with two or three days of zero frigidity, but the winter 
has been a record breaker for mildness and lack of 
snow. North of here in the logging district hauling 
has been active the last ten days. Some jobbers, how- 
ever, became discouraged and quit. A determined effort 
is beiug made by the stickers to get in all the stock 
possible. About 200 carloads of logs reach Bay City 
every twenty-four hours. 

Charles Blanchard is putting in 6,000,000 feet of logs 
near Indian River and a small quantity at Roscommon 
and St. Helen. 

Thomas McCarty, for many years operating logging 
camps near the straits, has assumed the superintendency 
of M. D. Olds’ extensive logging interests near Che- 
boygan. 

L. Gordon is putting in a few hundred thousand feet 
of jack pine logs for Bay City parties on the South 
branch ot Au Sable river. The logs are converted into 
box stuff. 

The Tioga Lumber Company, operating at Deerton, 
upper peninsula, is putting in 5,000,000 feet of logs; 
2,000,000 feet is on the skids or at the mill. The cut 
is mixed pine, hardwoods and hemlock. The saw mill 
will begin operations in a few days, the machinery hav- 
ing been tested. The company will put in a logging 
railway during the summer. ‘ 

Saginaw valley lumbermen interested in Georgian bay 





By constantly keeping our stock 


of regular sized sash, doors, mould- 
ings, casings, columns, brackets, 
balusters, etc. complete, we can 
ship all orders promptly. 

We are exceptionally equipped 
to handle all kinds of special work 
and should like an oppor- 
tunity to estimate 


your plans. 








Next 80 Days 


Special Prices on 


White Cedar 
Shingles 


in straight or mixed cars with posts. 
Let us quote you. 


DULUTH LOG COMPANY, 


Wholesalers and Manufacturers. 


213-214 Palladio Bullding, DULUTH, MINN. 











White Cedar Shingles 


WE HAVE THEM IN ALL GRADES AND 
BELIEVE WE CAN MAKE IT WORTH 
YOUR WHILE TO PLACE YOUR 
ORDERS NOW. PRICES ON REQUEST. 


Mann, Watson & Co., 


MUSKEGON, MICHIGAN. 








eer 


MILLS AND YARDS: 
Spalding, Mich. Rexton, Mich, Sault Ste. Marie, Mich. 


BRADLEY-WATKINS COMPANY | 


729 Lumber Exchange, MINNEAPOLIS, MINN, 

















Saw Mill, 
Shingle Mill, 


Ira Carley and Planing Mill. 
Ingalls, Mich. 


Hemlock, Pine and Hardwood Lumber, Lath, 
shingles, wood tan bark, cedar posts, poles and 


piling. 

















- WHITE CEDAR 









POSTS AND SHINGLES 
We have every facility for prompt shipments and 


the prices we are making, we believe will interest 
you. Can't we quote you? 


The White Marble Lime Co. 


MANISTIQUE, MICHIGAN. 
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We Merely 
Want to Tell You 


that we always carry a large stock on 


ders promptly. 


hand and can fill all 
No use of telling 


quality for 


Michigan Cork Pine 


how to 


you about our 


everybody knows what 


is and atrial will convince you we know 


mill it. We can ship mixed cars or straight cars of 
White Pine only on a moment's notice. 


Telecode used. 


E.B. Foss & Company, 


BAY CITY, MICHIGAN. 














—#_/’ 
Too Much Praise 


has caused many a man's hat to grow 
small and, while we have received 
tinany words of praise on our products 
rather than bore you with a recital of 
them, merely ask you to convince your- 
self by trying our 


LUMBER, LATH 
and SHINGLES. 


We always carry a well manufactured stock of 
standard grade~as good as can be made—and 
should like to have your inquiries. 


| Alexander Stewart Lumber Co., 


WAUSAU, WIS. 











We use the Telecode. 











INDIAN 
SERVATION 
SOFT 
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Patel cette 


WHITE PINE and HEMLOCK 


LUMBER IN MIXED CARS, also 
LATH, SHINGLES, POSTS. 


Sawyer-Goodman Company, 


MARINETTE, WISCONSIN. 


SLALDNAASAAAALI ISIS 


AAAS SS 


PPA SP LPP AALS LP PAS ADL ALAS IN 


AAP PAAPAPAAPALASA SAA AAA RAAALD AP AAAAL ALADDIN PPI DDL 





< 





of any kind either for wagon or 
coal until you have written the 
Osgood Peoples 
We make the most 
complete, accurate and 
sensitive scales on the 
market. Any capacity, 
platform or beam — Pit 
and Pitless. It will pay 
you to write us now if 
you are in the market. 


OSGOOD SCALE CO., 301 Central Street, Binghamton, N. Y. 


Don’t Buy a Scale 
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lumbering have advices that the weather has been 
favorable and that hauling is being pushed to the limit. 





IN THE MENOMINEE VALLEY. 

MENOMINEE, Micu., Feb. 13.—Cold weather, much de 
sired but long delayed, has arrived and woods work in 
the northern Michigan pineries is going forward rap- 
idly. While the cold snap shall last hauling will go 
forward at a lively clip. 

The Ford River Lumber Company, of Ford River, 
Delta county, expects to get out about the same quan- 
tity of logs as last season, 11,000,000 feet. 

The Northwestern Cooperage & Lumber Company, of 
Gladstone, expects to put in about 10,000,000 feet of 
logs this year. It probably will have about this quan- 
tity of logs also that will be used for slack barrel 
cooperage. 

The Holt Lumber Company, of Oconto, Wis., is 
shipping a large quantity of logs from its camps in 
Ontonagon county, as many as sixty cars going for- 
ward in a singie day. 

Several gangs of cruisers are in the woods around 
Sidnaw looking up timber lands for large concerns in 
Wisconsin which have secured options. H. C. Stewart 
has finished hauling and has his timber on the railroad 
at Sidnaw. 

Samuel Crawford & Sons, of Cedar River, are op- 
erating seven large logging camps this season and will 
cut more cedar than in any previous year. They have 
eighty teams hauling their output under contracts. 


or 
> 





POETRY OF AN EXPANDING COMMERCE. 

Col. George H. Emerson, general manager of the 
North Western Lumber Company, Hoquiam, Wash., 
favored the LUMBERMAN with a visit Wednesday of this 
week, On his eastward trip Mr. Emerson visited the 
Grand Canyon, where ‘‘the builders put in a moun 
tain range upside down.’’ Chicago marked the eastern 
terminus of this trip, from which point he expected 
to return to his home during the latter part of this 
week. 

Mr. Emerson gave an exceptionally clear outline of 
conditions on the coast. He said lumber manufactur- 
ers were embarrassed by reason of the immense amount 
of business being offered. Plants equipped for catering 
to coastwise or foreign trade, he said, could place 
their entire product at advantageous prices with this 
class of customers. The mills, however, as a rule have 
used the utmost endeavors to fill orders for eastern mar- 
kets as rapidly as the inadequate transportation serv 
ice would permit. In reference to the necessity for ad- 
ditional roads he said: 

When I left the coast it was conservatively estimated that 
1,000 cars loaded with lumber were waiting motive power 
at points west of the Cascade tunnels. Much of the delay 
and its resultant inconveniences are caused by the inability 
of the railroads to get their loaded trains through the tun- 
nels. Trains cannot safely be operated beyond a_ certain 
speed and naturally the maximum in the mountainous dis- 
tricts of the west is far below that on low grade lines. The 
Columbia river route will do much to relieve the Cascade 
tunnel of congestion. Of the lumber traflic a considerable 





COL. 


GEORGE I. 


EMERSON, OF TIOQUIAM, WASII. 


part stops west of the Rocky mountain tunnels and when the 
Columbia river road shall have been completed it will 
enable the old line to handle business destined for points 
east of the Rocky mountains in a more satisfactory manner 
to all concerned. There has been an enormous increase in 
the amount of both eastbound and westbound traffic and 
the roads fast are approaching the limit of their capacity 
until the improvements now under way shall have been 
completed; but, on the other hand, it would seem, if the 
present volume of business shall continue or if it shall 
be increased, that by the time these new facilities get into 


condition to use traffic will be much greater than can be 
handled, at least at certain seasons. Coast people are 


expecting a great deal of relief when the Chicago, Milwau- 
kee & St. Paul road reaches tidewater, but it does not 
seem possible for the plans of this road to be carried out 
and communications established in less than two years. 
During this time the western lumbermen will have to do 
the best they can with the transportation service afforded 
and eastern users of western lumber will have their orders 
supplied just as promptly as conditions permit. 
PAAARARAA™ 
Lumber Company Sued for Injuries. 


_ CALUMET, MIcH., Feb. 12.—Joseph Ducre has brought ac- 
tion against the Sparrow-Kroll Lumber Company, of Kenton, 
for $15,000 for alleged damages. According to the declara- 
some time ago 


tion of the plaintiff he was injured severely 
when ejected from the company’s store. 


TROUBLE AND LITIGATION. 


The Borcherding Schedules. 


CINCINNATI, O10, Feb. 12.—A meeting of the creditors of 
the Borcherding Bros. Lumber Company was held last week 
and Dr. W. R. Thrall was appointed trustee of the company’s 
assets for the creditors. Dr. Thrall was receiver of the con- 
cern’s business before the meeting. ‘The complete schedule 
of liabilities and assets has been filed in the federal court. 
A summary is: 


DEBTS AND OBLIGATIONS, 

ea nh tale a: 0:80 do Ak KS Re S we  SS eet s 8.00 
errr oe err re ee eT ee Tr 492.88 
EI ra case 66 00 9:0 S)A Ss OM HOw RS Ole ew OAS 31,291.09 
ACCOMMMOGGEION PAPEL ooo ce woes cceeenseees 6,367.25 

eee Ee ee gee ee wo eee so 0 $08,159.22 

ASSETS 

NR area me ee ees ee ORL ee gaara CINTA ua aCe R eRe $ 646.74 
Rr or errr ree Te 900.00 
I MT ooo. .6c0 ene 8 ee 00:64 Odin owes 25.00 
CR ODOM BOCOMMIG 6.6 6 cic nsc ces ees eros ecces 3,906.43 
Stocks (Picayune Lumber & Shingle Co.)........ 15,800.00 
eee are areas 200.00 

A gi ara uh cna cacao 0 pine ao er68 5a 5 veo el $21,478.17 


Of the accommodation paper mentioned among the debts 
about $4,500 worth is held by C. C. Heisen and the Keystone 
Coal Company, of Chicago, with the Borcherding Bros. Lum 
ber Company as indorser for the Picayune Lumber & Shingle 
Company. The Borcherding company is also on a confessed 
judgment note of $1,443.54 against the Picayune company 
that is held by the American Lumber & Manufacturing Com 
pany, of Pittsburg. 

The largest of the concern’s assets is the stock in the 
Picayune Lumber & Shingle Company, Lake Providence, La., 
but it is in the hands of a receiver. In hope of realizing 
as much as possible one of the largest creditors of the 
Lorcherdings is considering a proposition to take over the 
plant and timber rights of the Picayune company. The 
items on open accounts are: M. W. Frolund, Youngstown, 
Ohio, $1,137.23; Clemens Hellman, Covington, Ky., $384.25; 
Picayune Lumber & Shingle Company, $1,684.07; EF. . 
Blackwell company, Brownville, Tenn., $800; Farrin-Korn 
Company, Winton Place, Ohio, $250. The unliquidated claim 
is for $250 against the Missouri Pacific for damages to ship- 
ment 











An Echo of the Big World’s Fair. 


Sr. Louis, Mo., Feb. 13.—The E. R. Darlington Lumber 
Company filed suit last week against the Missouri Pacific 
Railway Company, asking damages for alleged excessive 


switching charges imposed during the World’s Fair period 
The Darlington company states that it made complaint of 
these charges through the St. Louis Lumbermen’s Association 
February 10, 1904, before the Board of Railroad & Warehouse 
Commissioners of Missouri in St. Louis. The excessive 
switching charges were made and collected by the Missouri 
Pacific on lumber consigned to the company to be delivered 
inside the Louisiana Purchase Exposition grounds and the 
lumber company was compelled to pay switching charges ot! 
$10 a car in addition to the regular freight charges. The 
charge was imposed, the lumber company sets forth, for 
switching the cars of lumber into the World's Fair grounds 
on the Taylor belt line, built and owned by the Missouri 
Pacific and Frisco railroads. January 13, 1906, the petition 
alleges, the Board of Railroad & Warehouse Commissioners 
ordered the Missouri Pacific company to refund to the FE. R 
Darlington Lumber Company $7 a car on 147 cars, the de 
cision stating that a charge of $8 a car for switching was 
reasonable. A demand for payment was made on the Mis 
souri Pacific January 30, 1906, hut payment was refused 
The Darlington company alleges that its claim amounts to 
$1,030.43 and asks treble the amount of damages, a total of 
$3,091.29. 

Just as a demurrer to the suit of the Fix Bros. Manufa 
turing Company against the United Brotherhood of Carpen 
ters & Joiners of America, in which the plaintiff asks for 
$20,000 punitive and $20,000 actual damages and also that 
the defendants be restrained from interfering with the plain 
tiff’s business, was about to be argued the plaintiff asked 
leave to file an amended petition. In the original petition, 
filed August 29 last, the plaintiff stated that members of the 
brotherhood had for a year sought to force it to employ 
only union men and to regulate the hours of work and wages 
threatening to boycott the concern otherwise. 





Timber Trespass Cases to Be Instituted. 

Sr. PAuL, MINN., Feb. 7.—As a result of a decision 
reached this week at a meeting of the state timber board, 
comprising the governor, the treasurer, the auditor and the 
attorney general, the latter has been instructed to bring 
suit for about twenty-five cases against certain lumbering 
interests for alleged timber trespass. It is said that be 
tween $25,000 and $30,000 will be involved and that one of 
the principal defendants will be Howe & Bonness, of Min 
neapolis. The timber is said to have been cut from stati 
lands in Hubbard county and the attorney general claims 
to have secured enough evidence from numerous settlers in 
that county to warrant the suits. The cases will be watched 
with considerable interest by lumbermen, as the alleged tres 
passes were brought to light by the evidence presented in 
civil suits between different lumber concerns resulting from 
breach of contracts. ‘Testimony given in some of these 
cases by settlers from Hubbard and adjoining counties was 
in some instances to the effect that they had cut timbe1 
trom certain lands belonging to the state for which the 
auditor’s record does not show that any permits were ever 
issued, and the timber supposedly is still standing as far 
as the state land officials know. 














Prominent Lumbermen Involved. 


MEMPHIS, TENN., Feb. 12.—John R. Godwin, one of th 
park commissioners of this city, has filed an original bill in 
chancery here by which it is sought to secure $2,000 from 
E. E. Taenzer and the Memphis Saw Mill Company. The 
action is based primarily on the conviction of James Whims 
of feloniously cutting timber which was taken from the 
property of the complainant and sold to the defendants. It 
is set forth in the bill that the complainant notified the 
defendants that they would be held liable in case they pur 
chased timber from Whims. A similar action has been 
instituted against George D. Burgess and W. H. Russe in 
which like allegations are made. 


ee ee 
Law Business Picking Up. 


PHILADELPHIA, Pa., Feb. 13.—Another suit was instituted 
last week against J. Edgar Holt, a lumber dealer with 
oflices in the Witherspoon building, this by the Third Na- 
tional bank to recover on a contract. 

A foreign attachment was issued last week by the Thomp 
son Wood Finishing Company against the Waldman Com- 
pany, with bail fixed at $977.10 and summoning Cramp & 
Co. as garnishees. 

The National Casket Company entered judgment 
week against J. H. Hookey for $441.72. 
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THE SOUTHWEST. 


OPPDIA PD LD LD LL 


THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louis, Mo., Feb. 13.—Receipts for market ac- 
count have been smaller than usual during the past 
weck, on account of the shortage of cars and because 
of the many difficulties that prevail in the south and 
which, owing to bad weather, have caused an almost 
entire suspension of shipments. Light shipments have 
not affected the market to any great extent, the order 
business being somewhat limited, which is usually the 
case at this time of the year. A very strong demand 
for good lumber cannot be supplied. Prices are very 
strong and an advance would not be a surprise when 
anything is offered for sale. Such advances probably 
would be confined mainly to dry cypress and plain sawed 


oak. Cottonwood has advanced and gum will very likely 
follow. Quartered oaks are quiet, demand being con- 
fined almost wholly to manufacturers’ wants. The 


market is waiting for increased receipts, which, when 
they shall come, undoubtedly will result in an active busi- 
ness, 

Manufacturers and lumbermen are expressing decided 
opinions and taking up a definite course of action in 
approval of the action of some of the railroads in estab 
lishing and opening St. Louis terminals and west side 
freight houses. Upon the receipt of a recently published 
circular of an eastern road announcing an arrangement 
whereby freight, inbound and outbound, would be han- 
dled, the Hafner Manufacturing Company sent a letter 
in reply which stated that while the efforts to put St. 
Louis on the map were appreciated the Hafner company 
would continue to give shipments in and out to St. 
Louis lines. The letter stated that ‘‘We find that lines 
having St. Louis terminals can serve our interests to 
vood advantage, and being believers in St. Louis termi- 
nals and believing that every line that wants St. Louis 
business should put its terminals in St. Louis and not 
attempt to operate through a second corporation in 
the handling of the business, we shall continue to favor 
the above mentioned roads.’’ Philip Gruner & Bros., 
menufacturers and dealers in lumber; the Charles F. 
Luehrmann Lumber Company and other lumber houses 
concurred in and indorsed the sending of the letter. 

The J. D. Harnett Lumber Company was incorporated 
last week with a capital of $10,000, full paid. James D. 
Harnett holds ten shares, G. A. Harnett one share and 
Ht. (, Avis forty shares. ‘The company will deal in lum- 
her, timber ete. 

Notice has been received here that an amendment to 
the articles of the American Land & Timber Company, 
if Chicot county, Arkansas, has been filed changing its 
ame to the American Land, Lumber & Stave Com- 
miny and increasing its capital from $50,000 to $100,000. 

Gecrge H. Rex, secretary and treasurer of the St. 
Louis Bank Fixture Company, died last week of heart 
railure. 

Articles of incorporation 
ompany were filed last week. 
ed at $5,000. 

burban town, 

The Ozark Cooperage Company and the Lacy-Gores 
Lumber Company have joined the St. Louis Lumbermen’s 
xchange, 

lriends of George H. Fox, secretary of the Fox Plan- 

Mill Company, who secretly married Miss Annie 
hulte last week, are planning to flood the neighbor- 
vod of the latter’s new home with circulars announcing 


of the Glendale Lumber 
The company is capital- 


The office will be in Webster Groves, a 


it Mr. Fox is keeping ‘‘open house and cold bot- 
es for all who wish to eall.’’ Mr. Fox outwitted 


s friends by the secret marriage and as he on numer- 
us occasions had been instrumental in charivaring them 
ley wish to be revenged. It was understood that Mr. 
ox anticipated marriage in the near future and a 
ose watch was kept, but his friends did not know 
util two days after the marriage that it had taken 
lnee, 

iebruary thus far has developed unusual activity in 
ie line of new buildings. Many contracts for build- 

gs of considerable magnitude have been let since the 
rst of the month and some of the plans being made by 
he architects indicate that not only will this year 
how activity in building but that the record may be 
hhenomenal. Indications point to improvements of 
nany buildings along the main business streets within 
ie year. Already wreckers are tearing down o!d build- 
igs, to be replaced with modern structures. 

George E. Hibbard, of Steele & Hibbard, in speaking 
£ the hardwood situation says: 

Under a good demand for all hardwoods everybody is buy- 
ng freely when he can get any. Orders are coming in based 
n prices quoted sixty days ago, the planing mills hoping 
that they can get lumber at the same prices that were quoted 
then. The result is that many orders from these sources are 
eing turned down. Very little lumber of any kind is coming 
in. Prices continue to be steady. Mills offer to sell their 
eutput at present prices for future delivery, but dealers are 
refusing to buy because they realize that the mills cannot log 
vn account of the continued bad weather in the south. A 
ew mills that have tram roads are able to keep going, but 
the others have been compelled to shut down. We did more 
‘usiness with less cost last year than ever before and have 
our yards full of extra fine lumber for sale, if we can get 
our price. Cypress, ash and oak are scarce. 





THE MISSOURI-KANSAS DISTRICT. 

KANSAS Crry, Mo., Feb. 13.—Since the first of the 
tionth the demand for lumber at the small points has 
been light. Dealers say January business was fair 
owing to mild weather, but their customers seem to 
fear unsettled weather and will not buy to any amount 
until spring. Today the cold wave flag is flying and 
telegraphic reports from the west report snow and a 
rapidly lowering temperature, and it may be that the 
long expected winter has made its appearance. The 


demand for lumber in the cities and large towns has 
been heavier since January 1 than for the like time in 
any past year. Improved building methods obviate 
the necessity of stopping all work when winter sets 
in and this season has been so favorable that work on 
buildings has gone on without interruption, Considerable 
apprehension has been felt over the wheat crop owing 
to lack of snow or rain, but reports from the wheat 
belt indicate that the crop is in good shape and that 
rain or snow has fallen in territory where most needed, 
so that the condition today is well up to the average 
and farmers are feeling good over the prospects. 

In Oklahoma and Indian territories the people are 
hoping for statehood at the present session of con- 
gress. The lumbermen of the twin territories say 
that statehood would liven up the demand for lumber 
everywhere and would be of inestimable value in In- 
dian Territory, which has no form of government al- 
lowing for the transfer of real property, and its de- 
velopment is hampered thereby. At present demand in 
Indian Territory is slow and will not show any great 
revival until the statehood question shall have been 
settled. 

The wholesale situation may be summed up in a 
few words, as conditions have not changed for some 
weeks. In the south the manufacturers are more cheer- 
ful over the car situation, owing to a loosening up of 
ears, and shipments are heavier than for months. In 
the Pacific northwest some slight improvement in this 
direction is noted, but the shortage is still very seri- 
ous. All manufacturers of lumber are abundantly sup- 
plicd with orders and most of them are farther behind 
than they like. This accounts for the general attitude 
of independence in the sales agencies and among the 
jobbers, as their mill connections are urging them not 
to accept much business until the present blocks of 
orders can be cleaned up. Demand seems as pro- 
nounced as ever and from the present inquiry a good 
percentage of the dealers failed to get into the market 
early, notwithstanding the big demand for the past 
sixty days. Prices continue to soar, much to the dis- 
satisfaction of the retailers, who justly think that they 
are high enough and that further raises will surely 
result in a serious curtailment of business in the coun- 
try this spring. 

George H. Emerson, of Hoquiam, Wash., a pioneer 
lumberman of thé Pacific northwest and one of the 
most prominent citizens of the Pacifie coast, was a 
visitor in Kansas City February 12 and was the guest 
of J. W. Sanborn while here. He was on his way east 
to purchase machinery for a cedar mill to be erected 
by Emerson & Dole, the firm consisting of a son of Mr. 


Emerson and a son of former President Dole, of the 
Hawaiian islands. Speaking of conditions on the 


coast Mr. Emerson said that the lumber manufactur- 
ers are all badly oversold on stock and were handi- 
capped through lack of cars; that the coast and export 
trade had never before been so active and that prices 
are certain to be firmly maintained through the early 
spring and perhaps through the entire season. 

George R. Hicks, of the Bowman-Hicks Lumber Com- 
pany, who has just recovered from a serious attack of 
appendicitis, will leave this week for a six weeks’ 
vacation, accompanied by his father, Charles R. Hicks, 





FROM A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Feb. 12.—The Nona Mills Company 
may build a large mill near Jasper the coming season. 
George W. Carroll and A. K. Stone, representing the 
company, were at Jasper early this month and spent 
several days riding over the lands of W. J. B. Adams 
and in inspecting large tracts of timber owned by W. H. 
Powell, of Leesville. Mr. Adams owns several thousand 
aeres of timber land and on this is an excellent mill sjte 
with a pond on which a water mill was operated. For 
several years Mr. Adams has been unwilling to sell this 
land for fear that it might fall into the hands of specu- 
lators, but he is now disposed to look with favor upon 
the propositicn of the Nona Mills Company. Mr. Powell 
controls 50,000 acres in Newton and Jasper counties, 
all within easy reach of the mill site, and he is disposed 
to sell to the Nona people at a reasonable figure. 

Another East Texas timber deal which has been hang- 
ing fire for a long time was consummated last week, 
John H. Brooks, of this city, buying several 
tracts in San Augustine county, amounting to about 
3,000 acres, for $74,000. The papers have already 
passed for 1,000 acres and the right to cut timber off 
another 160 acres by the Cass Lumber Company, of San 


Augustine. The consideration was $33,000. The land 
in this last deal brought $30 an acre and this land 


within five years was sold for from $5 to $8. 

Three saw mills and a planing mill are among the en- 
terprises for Cushing, Nacogdoches county. The saw mills 
are being erected by Howell, Smith & Johnson, Ninty & 
Henslee and E. L. Ruark, while the planer is being 
put in by Galloway & Garrison. 





THE EAST TEXAS LUMBER CENTER. 

Houston, TEx., Feb. 12.—No such a thing as a price 
list exists in Texas, meaning by this that the retail yards 
are after lumber at such a rate that price is no object. 
This week several concerns issued new lists to their 
Texas customers, but these state that the prices shown 
are for immediate acceptance and are subject to advance 
without notice. The Emporia Lumber Company is one 
of the latest to issue a list and its new price on flooring 
is $30, 2x4, and 1x4, 1x6 $22, heart material $25, basing 
price of Texas common point delivery at 18% cents. This 
goes to show that no combination can be making these 
prices, as they are far above those issued by the so called 
organized trust. 

R. A. Long and party are scheduled to reach Houston 











OUR SPECIALTY 


White Pine 


SHOP AND BETTER 
FACTORY STOCK 


AND THICK PATTERN LUMBER 





Telecode Used. 


Johnson Lumber Co. 


Office, Room 18 Loan & Trust Bldg. 
"hone, Main MILWAUKEE, WIS. 


*Phone, Main 355. 

















Z »« Owing To Our 
Long Experience 


in catering to the 
trade we are 
perplexing misunderstanding 
operate our 
fill orders for 


NORWAY PINE 
WHITE PINE and 


HEMLOCK LUMBER 
SHINGLES and LATH 


demands 


own mills and can satisfactoril 








A line from you will bring our prices—or tell us your wants 
and trust to us to make the price right. 


Merrill Lumber Co. 


MERRILL, WIS. 
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For Prompt Shipment 


MIXED CARS 
WHITE PINE 


AND 


HEMLOCK 


Boards, Strips and Dimension. 
Especially Beveled Siding—aAll 
grades. White Pine Shingles, 
bright and dry, kept under cover. 





PLACE YOUR ORDERS WITH 


Rice Lake Lumber Co. 


RICE LAKE, WISCONSIN. 
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The Little 
We Might Tell You 


here about our superior service and 
excellent quality probably wouldn't 
be enough to convince vou we should have your 
busine A better way is to try our 


HEMLOCK 


We have an annual capacity of 75 
constantly carry a good stock on hand. 
bills turned out with dispatch. Write us. 


Lackawanna Lumber Co., 


SCRANTON, PA. 





oco,o00 feet and 
Special 




















All Kinds of CAN LOAD 
onset aenloc, MIXED 
Lumber. PINE CARS 

)STER-LATIMER LUMBER (7 
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Prompt _ SS With White 
Shipments Aanwos Cedar 
Our Products and 
Specialty. Hemlock Lath 








’ Hemlock Lumber 


George H. Mell, 








KANE, PA. 





. 
| HEMLOCK, 
HARDWOOD, 

LATH AND SHINGLES 


On Wisconsin Central Railway, near Glidden 


The Nash Lumber Co.Swiscoxsin™ 
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MIXED CARS OF 


HEMLOCK and WHITE PINE 


Our Stock is well assorted and dry. 
% BASSWOOD SPECIALTIES INCLUDING SIDING, 
CEILING, CASING AND BASE. 


JOHN WEEK LUMBER CO., 


STEVENS POINT, WIS. 
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(if You Want Satisfaction 


and prompt shipments, buy your 


““SHAKELESS” HEMLOCK, 


hardwoods, cedar posts, etc., of the 


John R. Davis Lbr. Co., Pewise 








Frank A. Cutting 


HEMLOCK 
BARK 


And the only Dealer who 
can furnish Cutting Patent 
Bark Cars for Shippers. 











79 Simamane Street, BOSTON, MASS. 








while here will 
at the Thalian 


in their special train next Monday and 
be entertained by the local lumbermen 
elub. 


The monthly report of the receivers of the Kirby Lum 


ber Company was filed in the federal court last) Fri 
day, as follows: 
Balance from last report a . $161,927.48 
Receipts ... eT eer eee ..... 385,380.06 
Total . S547 307.54 
Disbursements 381,160.32 
ee re . $166,147.22 
Judge Burns authorized the receivers of the Kirby 
company to pay for 17,465 ties cut from the land of 


D. L. Gallup in Hardin county; the amount is $1,676.74. 
The Allen-Akers Company has succeeded the Rice-Allen- 
Waples Company, has increased the capital from $30,000 


to $50,000 and has officers as follows: Percy Allen, 
president; Lee B. Menefee, vice president; George W. 
Akers, secretary-treasurer, and Baltis Allen, assistant 
secretary-treasurer. The reorganization comes from the 
sale of Mr. Waples’ interests to Mr. Akers, of Fort 
Worth. Lee B. Menefee, a prominent manufacturer of 


Houston, has taken a heavy interest in the business. 
The company owns one of the largest retail vards in 
Houston and a small saw mill at Harrisburg, near 
Houston. 

W. KE. Fall, sales agent of the Miller-Link 
Company, of Orange, was a visitor to Houston last 
Wednesday and is authority for the statement that heart 
material is on an upward boom the like of which the 
lumber business never saw before. He is confident that 
it will last the entire vear. 


Lumber 





TEXAS COMMISSION REDUCES RATES. 
Austix, TeEx., Feb. 13.—The railroad 
day promulgated its new tariff of lumber rates show- 
ing a reduction of about 71s, percent. The tariff is of 
general interest, as it probably will cause a readjustment 
of interstate rates on Jumber. The order of the 
mission 


commission to 


com- 
is as follows: 


In pursuance of notice and hearing on the 
lumber rates it is ordered by the Railroad 
Texas that the rates provided for in the 
ment shall apply on lumber and articles taking lumber rates 
‘except lumber for manufacturing purposes as provided for 
in Commodity Tariff No. 30-A), carloads, minimum weight 
30,000 pounds per car, transported’ by railroads between 
points in Texas: 


subject of 
Commission of 
following adjust 


Section 1. —Establish Class DT) rating on lumber and 
articles taking lumber rates, carloads: provided (1) that 
specific commodity rates or other rates now in force or 
these hereinafter provided for shall apply when less: (2) 


that between points where no specific commodity rates have 
been authorized and the Class D rates exceed 15 cents per 
100 pounds such Class D rates shall be subject to Commodity 
Tariff No. 34 adjustment in determining the rates applicable, 
provided that the rates so made shall not exceed the maxi 
mum rates named between points as described in the follow 


ing sections two, three, four, five and six; (3) that in no 
ease shall the rates exceed Class D rates with Commodity 
Tariff No. 54 adjustment applied thereto. r 

Section 2.—-Rates between points on and east of a line 
drawn from the Red river via the Chicago, Rock Island & 


Gulf railroad to Bridgeport and frem Bridgeport by straight 
line to Miperal Wells, thence to Cisco, thence to Brownwood, 


thence to’ Llano, thence to San Antonio and from San 
Antonio via the San Antonio & Aransas Pass railway to 
Corpus Christi shall not exceed 18% cents per 100 pounds, 


except to points on the San Antonio & Aransas Pass railway 
south of Beeville to Corpus Christi. inclusive, the rate shail 
not exceed 20 cents per 100 pounds. 

Section 5.—Rates between points in that portion of Texas 
on and east of the Missouri, Kansas & Texas Railway of 
Texas from Red river via Denison to Sherman and via the 
Houston & Texas Central railroad from Sherman to Dallas: 
and also on and north of the Texas & Pacific railway from 
Dallas to Waskom, inclusive, shall not exceed 17 cents per 
100 pounds. 

Section 4.—Rates 


between points in Texas 
Texas & Pacific 


railway, Dallas to Waskom, inclusive, and 
on and east of the Missouri, Kansas & Texas Railway of 
Texas, Dallas to Italy, the International & Great Northern 
railroad from Italy to Waco, and east of the San Antonio 
& Aransas Pass railway (except Waco and Cameron), from 
Waco to Cameren; then on and east of a straight line drawn 
from Cameron to Port Lavaca; and also between points as 
described in section three and those in this section shall not 
exceed 17% cents per 100 pounds. 

Section 5.—Between points on or east of the line as 
described in section two and those described in this section 
the rates in cents per 100 pounds shall not exceed the 
following: 

To Missouri, Kansas & Texas Railway of Texas points 

ocala alas dic at dike are ong $ka @ a 20 
To Fort Worth & Denver City railway points north of 

Bowie to Wichita Falls. inclusive.................. 20 
To Wichita Valley and Wichita Falls & Oklahoma rail 

Nt MAIS 0050s a 6:55 8, O78su, hs 9,00 woe RoR RLS cen 20 
To Chicago, Rock Island & Gulf r: tilway, points west of 

Bridgeport RO GECMROM, TRCIIBIVG 6.60555 6k cco etcoaes 20 


south of the 


To Texas Central railroad points north of Cisco to 
PN NIE aries ic wsal'so lactcasse Ripane as wierd m ramirei6-0).4 20 
To Texas & Pacific railway points west of Cisco to 
I I eRe a aaa eo wie alwia 644 6-4 ain KS Om 20 
To Gulf, Colorado & Santa Fe railway points west of 
EEE AR SEA eek spe Sra 20 
To Fort Worth & Rio Grande railway points south of 
III i aa alcaln ae aie ar, © kone bb innnig Rie Guda.@.d e-o ank6-% 20 
To San Antonio & Aransas Pass railway points: 
Se ne ere 20 
South of Skidmore to Alice, inclusive............... 20 


To Galveston, Harrisburg & San. Antonio railway points: 
West of San Antonio to Uvalde, inclusive 20 
West of Uvalde to Eagle Pass & Del Rio, 
West of Del Rio to Langtry, inclusive 

To International & Great Northern 


inclusive. 





railroad, south of 


San Antonio to Pearsall, inclusive................. 20 
Section 6.—Cancel existing rate of 10 cents per 100 
pounds on lumber as established by Circular No. 2151 from 


Texarkana & Fort Smith railway, southeast Texas points, to 
Dallas. Cancel rate of 16 cents per 100 pounds as estab- 
lished by Circular No. 1973 from Trinity & Sabine branch of 
the Missouri, Kansas & Texas Railway of Texas to Dallas. 
Amend item 2 of Texas & Northern Ohio railroad local 
lumber tariff No. 11-M by adding thereto the follow! ing: 
Provided that between points on the Texas & New 
Orleans railroad for distances exceeding ninety miles 
the rates shall be, in cents per 100 pounds, as follows: 


Distances, miles. Rates. Distances, miles. Rates. 
105 and over 90...15 2% 150 and over 135....16 
120 and over 105...13 4 160 and over 150....17 
135 and over 120...15 RO DO se risa keine 17% 


It is further ordered that the matters embraced in Circular 
No. 2366, Notice of Hearing, be and the same are held 


under advisement for such further action as in the opinion 
of this commission may be just and proper. 
This order shall take effect March 5, 1906. 


SOUTH ATLANTIC COAST. 


IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA, Feb. 12.—Transactions in tim- 
ber lands have again been numerous. John R. Wilson 
has bought a large tract in Nassau county from R. H. 
Jones. The latter has bought 12,000 acres in Alachua 
county. T. E. Wainwright, of the King-Wainwright 
Company, has sold 10,000 acres near Folkston, to be 
utilized for a colony. E. H. Wood has sold his interest 
in the Parker-Hook Lumber Company at Delph and 
bought an interest in the Wainwright company, whose 
mill plant is located at Vereen. J. A. Blackwell has 
bought 10,000 acres in Orange county, on which he will 





erect 2 saw mill soon. 
C. H. Brown and W. J. Hillman, of Live Oak, have 
bought several tracts of timber lands in the adjoining 


counties, paying $150,000 therefor. 

The law suit in the United States court 
the Southern Land & Timber Company is restraining 
the state from collecting the tax and incidentally re 
claiming the Everglades is still pending. Arguments 
have been submitted. 

The bark Diaz is loading 
Bordeaux, France, 


here wherein 


400,000 feet of lumber for 
this being the first shipment to that 


port in about a year. 

The Ensign Lumber Company has opened offices in 
this city, with J. W. Hyde in charge. The Provident 
Lumber Company also opened offices here under the 


management of H. E. Yancey. Both companies are 
domiciled at Tifton, Ga. 
Demand for all grades of lumber continues strong. A 


special feature this week has been the increased demand 
for switch ties and ear material. Yard stocks are the 
lumberman’s standby and he can nearly always do busi 
ness in them. 

The Atlantie Coast Line is closing a contract for the 
erection of shops nut Waycross to cost $1,000,000, which 
will use big lots of material. 

Lumber shipments since last 
New York 
Voulton, St. 


report: 
468,110 feet lumber 
John, N. B. 


Steamship 
Schooner 
feet lumber. 
Steamship Comanche. 


tpache, 


Rebecca J. 402,800 


New York 400,000 feet) lumber. 


Schooner Lizzie M. Parsons, New York 500,000 feet lum 
ber. 

Steamship J/vron, New York— 400,000 feet lumber. 

Steamship Chippeira, Boston— 350,000 feet lumber, 5.000 
bundles shingles, 2.500) ties. 


Schooner Salisbury, Philadelphia 450.000 feet lumber 





FROM THE OLD DOMINION. 
NorFoLK, VaA., Feb. 14.—The Carmichael timber 
located near Favetteville, N. C., which were 


lands, 
sold It 


cently by J. G. Shaw and N. A. Sinclair, commissioners, 
brought $76,500 for the 1,479 acres in the tract. W. 


H. Britton, cf Alabama, formerly engaged in the lumber 
business in Cumberland, was the purchaser. Several 
lumbermen attended the sale, but after the $60,000 mark 
was reached the bidding ceased to be active and only 
one or two continved to run it up until it was knocked 
down to Mr. Britton. 

The Sykes Lumber Company has been incorporated at 
Fayetteville, N. C., to handle all kinds of lumber and 
conduct a plant for its manufacture and to produce 
naval stores. Of an authorized capital of $100,000 
$50,000 has been subscribed. The ineorporators sare 
W. H. Sykes, W. HW. Britton and W. J. Johnson, all of 
Fayetteville, N. C. 

The Richmond Cedar Works, 
plant a few miles from Norfolk, 
hundreds of thousands, not to say millions, of feet of 
lumber in Virginia, especially in the Dismal swamp 
location, has asked the forest service of the department 
of agriculture to make a preliminary examination of a 
tract in Dare county, North Carolina, with a view to 
planting and otherwise conserving the growth of red 
cedars. The tract contains about 2,000 acres. The chief 
object of the company is to perpetuate the growth of 
red cedar and to improve the forest alre: vdy in exis- 
tence. The land is low and the soil of a deep forma 
tion, consisting mainly of peat, on which cypress, gum, 
red cedar and other species common to the region thrive. 

The Raper-Jackson-White Company, of Norfolk, has 
been incorporated, capital $100,000, for the manufacture 
of lumber. The ofticers and incorporators are D. W. 
Raper, president; W. A. Jackson, vice president, and 
J. Elmer White, secretary and treasurer. 


with offices here and 
which has cut many 





FROM THE MARYLAND METROPOLIS. 

BALTIMORE, Mob., Feb. 13.—The ease of L. Al 
cock & Co., exporters of hardwood lumber and logs, 
against Gilbert H. Cobb, agent of the Pennsylvania 
Railroad Company and cf the Hamburg-American line 
of steamers, and Robert B. Ways, agent of the Balti 
more & Ohio Railroad Company and of the Johnston 
line of steamers, for alleged conspiracy to violate the 
provision of the ifarter act, which requires common 
carriers to issue clean through bills of lading, which 
was to have come up yesterday in the United States 
court, has been once more postponed and is set for Mon 
day, February 26. It is thought that by that date 
everything will be in readiness for the case to proceed. 


E. F. Perry, secretary of the National Wholesale 
Lumber Deolers’ Association, is expected here next 
Friday to confer with President Lewis Diil and othe 
members. The matter under consideration, it is sur- 
mised, will be the question of lumber car equipment, 
which was left open at the conference between repre- 
sentatives of the lumber interests and the railroads. 
It was understood at the close of the Washington 
conference that another meeting would be called at 


an early date, but no one appears to know just when 
this will take place. The railroads seem unwilling to 
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ace the issue squarely, the arguments offered by the 
mbermen having been found unanswerable. 
Greenleaf Johnson, a son of the late Greenleaf John- 
mn, one of the most prominent lumbermen of this sec- 
on in his day, has filed a petition asking that the Safe 
posit Trust Company be removed from its position 
committee on his person and estate. The petitioner 
as for a time in the lumber business, his father 
ving founded the Greenleaf Johnson Lumber Com- 
ny. Mr. Johnson avers that he is entirely capable of 
oking after his own affairs and ought to have charge 


his property. In support of his contention are * 


bmitted affidavits of several physicians and ac- 
aintances, 


THE CENTRAL SOUTH. 


MATTERS AT MOBILE. 

\loBILE, ALA., Feb. 12.—The log question is the seri- 
s one. With no arrivals on the market this week 
uly about 800 came in to the mills. Nearly all of the 
ills have lost time this week and the cut is onlv 

mut 50 pereent of the capacity. Mills depending 
pon the market for supplies are running only half 
me and conditions will not improve, as the rainy sea- 
mn is on and arrivals will be scarce for weeks to come. 

With no letup in the interior demand values are 
vaneing. Values of car material are advancing rap- 

vy under the pressure of a brisk demand. Authori- 

s differ widely as to the continuance of this demand 
t all agree that the mills could book their cut for 
1906, were they inclined to do so. Dressed stock is 
ivancing, the entire market is in a congested condi- 
on and almost any price is paid for quick shipments. 
In the coastwise trade a slackening of orders is per- 
ptible and has been for a fortnight, but as yet the 
lls have all of this business they can handle. Prices 
ow a tendency toward weakening. At one time the 
coustwise trade was paying higher prices than the in- 
erior, but this was of short. duration. 

\mong the exporters business is brisk and shippers 
re finding it a difficult matter to place schedules. Very 
ew of the mills are inclined to take on business very 

r ahead, hence full cargoes have to be divided among 
veral mills. Shippers continue to ery for a stable 

rket, whatever prices may be. The tendency of the 

wh timber market continues upward and owing to 
excessive demand from the interior and coastwise 
des very little sawn timber is being made. 

‘uban demand continues active and shippers are at 

oss to meet this under existing conditions and at the 

e time do business at a profit. Freights are easy 
i under the pressure of the large demand. 
omand from the River Plate continues active. The 
s are crowded and shippers are having a_ hard 
placing orders. The mills are also having a hare 
getting out orders already booked. Production 
t the maximum and yet the demand is unsatis 
Authorities here believe this demand will con 
e indefinitely. 
emand for prime lumber is very active and ship 
are unable to supply their wants. Interior prices 
hetter than $52 prime. 
id Thomas White, of the Wilmer Lumber Com- 
vy, Wilmer, Ala.: ‘*Take logs that will make prime 
put them into ear sills and you get $28 for almost 
entire cut of the log, but when you cut a few 
e boards off the sides the remainder of the log is 
ss.’? But this applies to all grades, as the inte- 
market is making prices, and how long this will 
no one can foresee. 
e entire holdings of the Moss Point Lumber Com- 
Moss Point, Miss., have been acquired by W. 
uy & Co., of that place. 











THE ALABAMA IRON CENTER. 
‘MINGHAM, ALA., Feb. 14.—Millmen of North Ala- 
«i who have their offices in Birmingham are elated 
the weather for the last three weeks. They report 
inued improvement in the car situation, although 

s still far from being all that could be desired. 
eading members of the Alabama-Tennessee retail- 
association continue pleased with the progress this 
‘nization, which is but little more than a year old, is 
ing. Secretary W. E. Wailes has had letters of 
suragement from various sections of the country, 
of them coming from far western states. Several 
honorary and active members have been added since 
annual meeting, which was held in Birmingham 
month. The local officers of the association have 
ned to go to Knoxville, Tenn., about April 1, and it 
xpected all the retailers of that city can be made 
see the benefits that will accrue from casting lots with 
organization. 
\rticles of incorporation have been filed by the 
Jcnunings-Smith Lumber Company, capital $10,000. The 
‘ncorporators are C. P. Jennings, V. C. Smith and Vas- 
y L. Allen, who form the board of directors also. The 
olheers are C, P. Jennings, president and treasurer; Vas- 
sar L, Allen, vice president; V. C. Smith, secretary and 
seneral manager. 

David Woodward, George W. Parrott, D. C. Ashley 
and C. J. Haden, of Georgia; T. 8S. Kyle and F. S. Bell, 
of Alabama, and J. L. Hamilton, of Illinois, have made 
application at Atlanta to be incorporated as the Ameri- 
‘an Timber Land Company with a capital of $100,000 
a the privilege of increasing this to $1,000,000. The 
~usiness to be engaged in is stated to be the purchase 
and sale of timber land, the construction and operation 
of saw mills, planing mills, turpentine plants and log- 
ging outfits and the general handling of all articles 
producable from trees and timber. 


J 


The H. L. Wood Lumber company, of Domopolis, 
Ala., whose mill was burned a few weeks ago, has about 
completed the new buildings. 





IN SOUTHERN GEORGIA. 

VauLposta, GA., Feb. 12.—The weather is still very 
changeable and the mills cannot count on more than one 
day’s run at a time. Demand for all classes of yellow 
pine lumber still holds good and everything seems to in- 
dicate a continuation of the present scramble for an 
indefinite period. The woods are full of buyers for 
both local and northern concerns and the bidding is very 
sharp, sometimes reaching figures that seem unreason- 
able. The millmen have long since ceased to make prices 
on schedules for fear they might be offered more than 
they ask. 

Railway people have practically admitted their in- 
ability to furnish equipment and in many instances have 
ceased to answer correspondence relative to cars. Ship- 
pers are somewhat sore on the railroads because they fail 
to relieve the situation and show the lumbermen very 
little consideration though they are perfectly willing 
to promulgate a raise in rates on lumber. 

The case of the Georgia Saw Mill Association versus 
the Southern Railway and others involving the 2-cent 
raise on lumber promulgated in June, 1903, and set 
to be heard in New Orleans, La., has been continued 
until February 28. 

A new concern, the Peerless Lumber Company, has 
acquired the large planing mill plant of the Three States 
Lumber Company and will remodel the old plant and 
add new machinery, which will be in operation in about 
three weeks. The probability is that the Valdosta Sash 
& Door Company plant, destroyed by fire a few weeks 
ago, will not be rebuilt and it is reported that the 
Peerless Lumber Company will add a sash and door 
factory. 





ON MISSISSIPPI SOUND. 

GULFPORT, Miss., Feb. 12.—The excessive demand for 
wll kinds of stocks continues unabated. Builders of 
railroads are calling for heavy construction material, as 
are builders of factories and manufacturing plants. 
Building operations were never before on so large a 
seale. 

A man wanted a small bill of lumber for an out 
building and had to pay $15 a thousand for No. 2 and 
poorer *,x6 flooring, green from the saw, and no two 
pieces would match. No. 2 and poorer sap pine shingles 
were $1.75. That is only a sample. The mills down 
here are selling everything, even to the bark; the smoke 
is the only thing that escapes them. 

Owners of large tracts of timber lands in the southern 
part of the state are trying to induce northern settlers 
to settle the cutover lands, which they are offering at 
very low figures. The Lumberton Land & Development 
Company, of Lumberton, of which the Hintons are the 
chief incorporators, has this for the object of the com- 
pany: The charter calls for a capital of $100,000. While 
the plans have not been developed they are for the 
utilizing of every acre of the cutover lands for the 
growing ot farm and garden products, fruits and nuts. 
Nearly all the large plants along the line of the Gulf & 
Ship Island railroad are interested in some such plans. 

The bark Matavra sailed February 7 for Angiers, 
Java, with 13,669 barrels rosin, valued at $46,875. It 
is a voyage that will consume 100 days or more. The 
vessel will round the Cape of Good Hope. This is the 
first time a cargo of rosin has gone by sail. 

The export trade is very satisfactory. Demand is 
good and prices are maintained. January exceeded all 
previous months. Lumber shipments from the district 
were 25,435,000 feet; joists and scantling, 1,622,000; 
sawn timber, 2,453,000; hewn timber, 7,928,000 feet. 
From this port alone have gone forward lumber and tim- 
ber aggregating 27,165,000 feet, board measure. Clear- 
ances for the week: 

Bark Bretta, Buenos Ayres, Argentina—902,000 feet lum- 
ber, valued at $16,236; by the L. N. Dantzler Lumber Com- 
pany. 

Schooner Delta, Havana—154,000 feet lumber, $2,391; 
89,000 feet joist and scantling, $1,387; 5,000 feet sawn 
timber, $81; by the L. N. Dantzler Lumber Company. 

Schooner Annie F. Kimball, Havana—302,000 feet lum 

38; by S. E. Naylor. 
John Paul, Kingston, Jamaica—195,000 feet 
lumber, $3,308; 92,000 feet joists and scantling, $1,562; 
15,000 feet sawn timber, $260; by the L. N. Dantzler Lum- 
ber Company. 

jark Petra, Montevideo, Uruguay—-834,000 feet lumber, 
$15,008; by the L. N. Dantzler Lumber Company. 

Schooner St. Olaf, Havana—-268,000 feet lumber, $4,621; 
by the Chicago Lumber & Coal Company. 

Steamship Rose Lea, Cardiff, England—64,000 feet lum 
ber, $1,700; 995,000 feet sawn timber, $23,000; by the Bay 
City Lumber Company. 

Steamship Denaby, Buenos Ayres, Argentina—2,180,000 
feet lumber, $39,260; by the L. N. Dantzler Lumber Com- 
pany. 

Vessels in port: 

Steamships Hornsec, Denaby, Aphrodite, Wolf, Rose Lea 
and Nordstjernen; Warks Pasqual Laure, Ellen, Maituara, 
Primus and Sumarlide; barkentine Frances; schooners C. T. 
Sibley, C. P. Diron, Helen E. Kenney, King of Avon, BE. 
Marie Brown, Carrie Strong, Doris M. Pickup, Asa T. Stowell, 
Fred W. Ayer, 8S. M. Bird and John Francis. 









CRESCENT CITY NEWS. 


NEw ORLEANS, La., Feb. 13.—Orders continue to out- 
run acceptances, as has been the rule practically ever 
since the first of the year. The improvement in the 
car situation is still very slow, but improvement there 
has admittedly been to a slight extent. 

Exports through this port were not as large as usual. 
Steamer room is in great demand for trade with the 
Atlantic seaboard. Prices on the yellow pine South 
American schedule have been increased from 50 cents 
to $1. Some hesitancy is reported among European 
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We Get Everything 


out ofa log that there is in it when 
it goes through our mill and that is 
the reason we can always ship 
promptly anything you want from 


Lath to Timbers 


Drop us a line telling us your wants 
and we will gladly quote you 
prices. We use the Telecode. 


C. A. Smith Lumber Go. 


General Office, Mill and Yard, 
44:h Avenue North and Lyndale, Minneapolis, Minn. 


\ Branch Office, PEORIA, ILL. M. A. Magruder, Mgr, 











You Know All 
About Our Stock 


if you have ever bought of us and anyone 
who is not familiar with it couldn't find 
a better time to get acquainted than now, 
for we have 


70,000 Et. 3xl2-16 
WHITE PINE DRY 


500,000 Ft. 3x1l2-16 
NORWAY DRY 


PRICES ON REQUEST. 


The Shevlin-Carpenter Co. 


MINNEAPOLIS, MINN. 
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Pine Lumber 


We give special attention to mail orders 
from the trade and having a complete as- 
sortment can insure satisfactory service. 


Screened Saw Dust 


We can supply it in any quantity. Send 
us your inquiries, 


Carpenter-Lamb Co., “uaz 


MILL YARD: 30th Avenue and 
Marshall St. N. E. 


§ 





van 


GENERAL OFFICE: 
712 Andrus Building. 


Zuma 














Northland Pine Company, 


MINNEAPOLIS, MINN. 





Annual Capacity, 80,000,000 Feet. 





Now in stock ready for shipment: 


1,000,000 ft. each 146 & 1%, No. 1,2 & 3 Shop. 
500,000 ft. each 145 & 112, C & Better. 
400,000 ft. 2 in. C and Better. 
800,000 ft. 2 in., No. 1, 2 & 3 Shop. 





Leech Lake Indian reservation soft white 
pine. Write for prices. 











Winona LumsBer Co. 


WHITE PINE PRODUCTS 


WINONA * ss MINNESOTA 
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The Finest Yellow 
Fir That Grows 


is found on the South Bend branch of the N. 
P. Ry. and the fact that we are located right in 
the midst of it explains the superiority of our 


LONG FIR TIMBERS 


Cross Arms, Railroad, Dock, 

and Bridge Building Material. 
Having a daily capacity of 150,000 feet, to- 
gether with excellent shipping facilities, we are 
able to render you prompt and satisfactory 


service. Let us hear from yoummaybe ou 
prices will interest you. 


H. McCormick Lumber Co. 


McCORMICK, WASHINGTON. 


We use the Telecode. 





FIR LUMBER 


Car Shipments, 
Foreign and Domestic Cargoes. 


PORT BLAKELY MILL CO. 


PORT BLAKELY, WASH. 


San Francisco Offices: 
RENTON, HOLMES & CO., 
Mills Bldg. 


Eastern Representative: 
W. W. VAWTER, 

542 Lumber Exchange, 
Minneapolis, Minn. 








One Million Red Cedar Shingles Daily 


' IS NOW OUR CAPACITY. 
(Stars, Clears, Perfections and Eurekas.) 


HEWITT-LEA LUMBER C0., 
Paes aia es tae ‘nies 


We pride ourselves on the 
HIGH-GRADE Shingles we 
make. MIXED CARS of 
Shingles and Cedar Siding 
and Lumber a specialty. 











= CALIFORNIA PINE, “Sag 














{ CALIFORNIA 
WHITE PINE, 


Cedar and Redwood Lumber, rough 
or worked, kiln dried; Lap Siding 
and Redwood Shingles are a few of 
our specialties. 


Redwood Shingle Capacity 
400 M. Daily, Dry. 





LONG-BELL LUMBER CO., Kansas City, Mo. 
Exclusive Agts. for Kansas, Nebraska, 
lowa, Oklahoma and Indian Ter. 


eae tia ieee Calif. , 
kA CAA ce Ae Ne yy 
= California White Pine, 
California Sugar Pine, 


and Arizona Soft Pine. 


Best Stock for Factory and 
Pattern Lumber, 


Ask LOUIS WUICHET, 


Rooms 708-710 Railway Exchange, 
Tel. Harrison 1295, CHICAGO, ILL. 


Telephone, 
\ Private Exchange 279. 
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buyers, who are loath to accept the latest advances. 
The general opinion of local exporters seems to be that 
there is no present prospect of any slump and some 
of them go so far as to express the belief that yellow 
pine never will be quoted lower than today. Hardwoods 


are being exported in considerable quantities, with 
a big demand along the seaboard for cypress. Prices 


in all woods seem to have been maintained without 
a break. 

Chairman McAllister, of the committee appointed by 
the Mississippi legislature to investigate the alleged 
lumber trust in that state, handed out a redhot inter- 
view last Saturday. He declared that many of the 
lumbermen summoned as witnesses had treated the 
summons with contempt. While professing in public 
their apparent willingness to testify they had skillfully 
avoided doing so. Mr. McAllister was careful not to 
name any persons, Lieutenant Governor Carter in an 
interview at Hattiesburg, yesterday, defended the lum 
bermen, saying that he felt confident Mr. McAllister 
had overdrawn the picture. ‘‘I am familiar with con 
ditions in the lumber trade,’’ he said, ‘‘and I know of 
no other combine in the business beyond what is public 
to all the world, as covered by the proceedings of the 
lumbermen’s associations. The committee at Jackson 
has not interrogated many persons who could throw 
much light on what is doing in the wholesale lumber 
trade.’’ 

J. L. Bradford and L. L. Wright, charged with hav- 
ing fraudulently secured possession of lands in Ascen 
sion parish, were convicted by a jury in the federal 
court here yesterday. This is the conviction 
that has been secured against these defendants at this 
term. Five other indictments against them, still pend- 
ing, have been consolidated into one case the trial of 
which has been postponed indefinitely. 

Hearing in the appeal of the Georgia Interstate Saw 
Mill Association versus various railroad companies, on 
appeal here, has been postponed until February 2s. 

From Laurel, Miss., comes the report that the Kings 
ten Lumber Company will expend $500,000 in doubling 
the capacity of its plant at that point. 

It is reported that a charter for the new central sell 
ing organization of the manufacturers has 
been applied for and that the new company will act as 
selling agent of a majority of the cypress mills of 
Louisiana, ‘The Southern Cypress Lumber Selling Com- 
pany has secured a 5-year lease on a large portion of 
the twelfth floor of the Hibernia Bank building and 
will occupy its new quarters soon, possibly by March 1. 
The selling company has employed G. H. Marine, of St. 
Louis, formerly of Kansas City, as manager of its re 
tail order department. Mr. Marine will assume his 
new duties March 1. 

The Camp & Hinton Company, long domiciled on 
the fourth floor of the Hibernia building, has moved 
to larger offices on the tenth floor. Quartered in the 
same suite are the Panama Lumber & Trading Com- 
pany and Elliott & Co., exporters. 

Assistant Purchasing Agent E. S. Redfern, in charge 
of the local bureau of the Isthmian Canal Commis 
sion, has been notified by the Washington office of the 
commission that the bid of the Panama Lumber & 
Trading Company, of New Orleans, for furnishing 
1,000,000 feet of pine lumber for the cans! has been 
accepted, The order calls for 400,000 feet of flooring, 
200,000 feet of shiplap siding, 200,000 feet of beaded 
ceiling and 200,000 feet of 1x12 finishing. The bid 
price is $26,000. 

The Standard Lumber Exporting Company, capital 
$100,000, has been organized. Its officers are: William 
S. Hofstra, president; John 1D. Gacey, viee president ; 
Kdagar R. DuMont, secretary and treasurer, Mr. Du 
Mont will manage the business of the company, whieh 
has for its object the purchase and sale of lumber and 
timber lands; the building, owning and operating of 
saw mills, railways ete., and dealing in turpentine and 
other byproducts. 

The secretary of state of Mississippi has received 
for the governor’s approval the charters of the Victor 
Lumber Company, of Bolivar county, capitalized at 
$10,000, and of the Stiles-Tullis Lumber Company, of 
Canton, capital $10,000. 

The charter of the Ed Rand Lumber Company, of 
Alexandria, capital $40,000, has been filed at Baton 
Rouge. Its officers are Ed Rand, president and gen 
eral manager; C. E. Roberts, vice president, and F. 
Hortig, secretary-treasurer. 

Exports during the week: 

Steamship City of Merico, Vera Cruz and Tampico 
bundles box shooks, 722 pieces dressed 
hardwood lumber. 


second 


cypress 


o.ST1 
lumber, 380 pieces 


Steamship Chalmette, Havana-—1,022 bundles box mate 
rial. 
Steamship Georgia, Hamburg—1.779 tank staves. 1,056 





pieces oak lumber, S87 ash logs, 33 poplar logs, 39 walnut 
logs, 37 cases handles. 

Steamship Caprera, Barcelona and Cadiz—-20.950 oak 
staves, 1,998 pieces pipe culls, 1,236 pieces walnut lumber, 
2,249 pieces gum lumber. 

Steamship Antillian, Liverpool (supplemental) —2,019 
pieces walnut lumber, 3,740 pieces oak lumber, 72,848 staves. 
2,840 pieces pine lumber, 2,221 bundles handles, 3,865 pieces 
gum lumber. 

_ Steamship Comus, New York 
ings. 

Steamship Queen Cristina, Hull—22.272 pieces oak head 
ings, 13,910 pieces oak headings, 1,786 pieces walnut lum- 
ber, 6,518 pieces oak lumber, 459 bundles oak lumber, 3,099 
pieces oak lumber, 505 bundles oak lumber, 683 bundles 
hickory squares, 3,811 pieces walnut lumber. 

Steamship /Jstrar, London (supplemental) 
box shooks, 396 bundles furniture stock. 

Bark Baden, Lisbon—124,200 oak staves. 200 oak boards. 

Steamship Collegian, Liverpool (supplemental)—302 bun 
dies satin walnut lumber, 4,007 pieces oak lumber, 2,183 
pieces gum lumber, 99 bundles gum lumber, 315 bundles elm 
lumber, 2,484 pieces walnut lumber, 311 bundles oak lumber, 
1,116 bundles hickory squares, 659 bundles handles, 719 
packages handles, 4,500 pieces hardwood. 

Bark Fortuna, Oporto—73,200 oak staves. 

Steamship Californian, Bremen and London—5,705 pieces 
gum lumber, 62,680 oak staves, 


26 cars lumber, 3 cars head 


8,217 bundles 


. stomach. 
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E. B. EDDY. 

Orrawa, Ont., Feb. 12.—After an illness of several 
months E. B. Eddy, president of the E. B. Eddy Com 
pany and a pioneer in the manufacture of matches. 
lumber and paper in the dominion, died at his residenc 
Standish Hall, Hull, Saturday of a disease of th 
A year and a half ago he was seriously il 
and it was not expected he would recover at that tim: 
The sickness which terminated in his death took a si 
rious turn three weeks ago. 

Mr. Eddy was born at Bristol, Vt., in 1827, am 
came to Canada in 1851, settling at the Chaudiere. Hy: 


began the manufacture by hand of sulphur matches 
and about this time formed a friendship with J. R 
sooth which lasted more than a half century. Mi 


Kddy suffered successively by fire the destruction of his 
factories, the being sustained in 190 
but his indomitable will resulted in the ‘establishment 
of the enterprise on a greater scale than before. Th 
paper mill which he operated had an output of 100 tons 
a day, besides paper bags, sulphite fiber and woode: 
ware of all kinds. He also was largely identified wit! 
lumbering operations. 

lor thirteen Mr. Eddy was president of thi 
Protestant hospital board of directors and for a_ lik 
number of years mayor or an alderman of Hull. He 
served five years in the legislature at Quebec. His 
charities were on a broad seale and his death will prov 
a loss to many institutions, 

A tribute to the deceased was paid by his lifelong 
friend, J. R. Booth: 

‘*T have known Mr. Eddy for more than fifty years 
and nothing ever occurred to mar the friendship be 
tween us. He was a man of clear brain and powe 
ful will, who always caried out whatever he undertook 
Ile thought quickly and, having made up his mind 
could not be turned from his purpose. Onee he had 
given his word he always could be reliéd upon to earry 
it out. He was at one time one of the largest lumber 
manufacturers in Canada, but he branched off and went 
into the paper business. His death is an irreparabl 
loss not to Wull but to the whole of Canada, and his 
works long will endure after him.’’ ‘ 

’ 


greatest loss 


years 





David Henry Proctor. 

Peoria, ILL., Feb, 13. 
dicitis performed a few 
David Henry 


Following an operation for appe! 
days ago at the Cottage hospita 
Proctor, one of the most preminent busines 
men of the city, died Saturday morning of peritonitis. 

Mr. Proctor was born in Peoria September 23, 1865, and 
was educated and had spent his whole life in this city. At 
the age of 16 he entered the offices of the J. C. Proctor Lum 


ber Company, of which his uncle, John C. Proctor, is at th: 





LATE DAVID HENRY PROCTOR 


head. For eleven years he had the management of thi 
company and during the last year, because of the illness « 
Mr. Proctor, he had complete charge of the large in 
terests of the concern. He was a director of the First 
National bank, a member of the Creve Ceeur and Country 
clubs and of the Peoria lodge of Elks. Ie took an active it 
terest in the affairs of the several organizations and was : 
leader in every movement tending toward the advancement 
of the commercial interests of his native city. 

Ife is survived by his widow—a Miss Emma Klingle 
whom he married October 8, 1895, and a 4-year old daughter. 
Edna Dean Proctor. 

luneral services were held) Monday. 





Theodore Plathner. 


MILWAUKEE, WIs., Feb. 8.—An old settler and a_ promi 
nent citizen of this city passed away in the death of Theo 
dore Plathner February 6. Mr. Plathner had been ill for a 
long time and was SO years of age, having been born In 
Germany September 10, 1825. s ' 

Deceased came to Milwaukee in 1852, engaging in a_ mer 
cantile business. Later he traveled for the Goll & Frank 
Company, this city, and was connected with this concern 
for about fifteen years, when he left its employ and became 
identified with the lumber industry. Later he was interested 
in the Cameron Lumber Company, of Torch Lake, Mich., 
and also the ©. Wright Lumber Company, of Milwaukee. 
Mr. Planther was a bachelor and lived with his niece, Miss 
Eliza Jones. Funeral services were held at his late home 
today, interment being at Forest Home. 
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HARDWOOD DEPARTMENT. 


WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Feb. 12.—The Arthur Hardwood 
‘looring Company, incorporated a few months ago 
with a capital of $50,000 for the manufacture of hard- 
wood flooring exclusively, has filed application for an 
imendment to its charter seeking to increase the eapi- 
tal to $100,000. The company is building its plant in 
North Memphis, which will be ready for operation 
soon. L. P. Arthur, of the Arthur Lumber Company, 
is president, and associated with him are prominent 
umbermen of this city. 

James Applewhite, vice president and general man- 
ier of the Chickasaw Cooperage Company; George 
\l. Brasfield, of the Memphis Stave Manufacturing 
Company, and J. M. Goodbar, a capitalist of this city, 
ave bought 10,000 acres of hardwood timber lands in 
Quitman county, near Belen, Miss. The Lake Cor- 
morant branch of the Yazoo & Mississippi Valley rail- 
oad runs within six miles of this tract and the com- 
many is building another branch line from Crenshaw, 
Miss., which will run through this property. 

The Paepeke-Leicht Lumber Company has, through 
ts Memphis office, closed a sale of 7,000,000 feet of 
ottonwood Jumber, running in grade from No. 1 com- 
non up, to be delivered within the next twelve months. 
lhe price and the name of the buyer have not been 
ade public. The sale is the largest ever recorded 
ere in cottonwood. 

The Max Koppel Catering Company, organized for 
ie establishment of an up to date restaurant and 
ife in the Planters building, will tender a banquet 
» stockholders next Wednesday evening and the open- 

will oceur the following day. Max Sondheimer, 
resident of the E. Sondheimer Company, is president, 

id several other lumbermen of this city have taken 
iock in the enterprise. 

The Builders Exchange has elected the following 
flicers for the ensuing year: KE. J. Thomas, president; 
\\. 'T. Hudson, first vice president; E, J. Cubbins, see- 

vice president; P. R. Friedel, treasurer, and O. O. 

lloward, secretary, reélected. The report of Seecre- 

ry Howard showed the organization to be in splen- 
financial condition. 

Building permits for January were in excess of 

10,000, making the best showing of any January 

the history of this city. Some very large build- 
's are in prospect in addition to those for which 
rmits have been taken out and the various retail 
ber dealers are doing an excellent business. Man- 
cturers of doors and sash and finishing material are 
ewise enjoying splendid trade conditions, with every 
spect of their continuance. 
Veather conditions show some improvement, result- 

in a slight inerease in the quantity of timber 
ig gotten out in Memphis territory. Many of the 

s are still closed. Should the present cold wave 
tinue, with its attendant ice and frozen ground, 
siderable time will elapse before the mills will be 

supplied with timber. 








THE CUMBERLAND RIVER DISTRICT. 


SHVILLE, TENN., Feb: 13.—The Southern Lumber & 
Company is preparing to build a hardwood mantel 
ory. An investment of about $40,000 is building 
machinery is contemplated. The company is cap- 

ized at $60,000 and the officers are: President, J. R. 

ilwaine; secretary and treasurer, John S. Denton; 

ral manager, C. E. Hunt. An addition of $40,000 to 
capital is contemplated. 

lenderson, Baker & Co. will build a planing mill 

ining their lumber plant. 

veral of the Jumbermen belonging to the Nashville 
d of Trade heid a conference last week with a 
leman desiring to locate a manufactory of several 
| wooden articles such as money drawers etc. The 
erence was private and it is not known what was 
mplished, 

several big freight traffic men were in this city last 

‘ taking depositions in the matter of an advance of 
s in lumber from Mississippi territory to points north 
he Ohio river. The matter occupied the greater part 
two days. The case is commonly known as the Cen- 

Pine case, involving an advance of 2 cents in lumber 
tes from Mississippi territory to points on and north 
the Ohio river. 

"he saw and planing mills of Williams Bros., at Mur- 
‘reesboro, were destroyed by fire February 7. The loss 
is estimated at $6,000, insurance $3,000. It is not known 
the fire originated. 





IN THE SHADOW OF OLD LOOKOUT. 


CHATTANOOGA, TENN., Feb. 13.—Under a decided im- 
provement in demand for lumber in this market pine 
continues unusually active. The great amount of build- 
lg going on has given local planing mills the busiest 
Year they ever had. A little falling off in the demand 
lor this material on account of the weather conditions 
‘uring the winter months is probable, but many buildings 
in course of construction and others just being let will 


—— an active business during the next few months at 
east. 


rhe hardwood market is active, but in oak himber the 
Supply continues very short. Inquiries are constant for 
i grade oak and orders are coming in which cannot 
filled for want of stock. Everything in the way of No. 
| common stock finds ready takers as fast as it’ comes 


ae the market. The lower grades that go into the kiln 
it 


high 


he 


ready buyers from the Chattanooga manufacturers 





and any surplus finds a ready market in Atlanta, Macon, 
Louisville or Cincinnati at prices entirely satisfactory 
to the shipper. 

Owing to a recent tide the river mills will be able 
to get in a good supply of logs and after being shut 
down for a month or so will be ready to resume opera- 
tions. It is expected that the supply of logs will begin 
to fall short soon because of inclement weather, which 
prevents logmen from getting out the usual supply. 

In the way of chestnut of a high grade order there is 
nothing in the local market of any consequence and 
white pine cannot be found in any of the local yards. 
High grade poplar also is practically out of stock and 
a large mill here had several inquiries for this grade 
but was unable to consider them. 

Local lumbermen predict that prices must advance. 
Mills are refusing prices which they would have ac- 
cepted a month ago. 

Contractors experience great difficulty in finding work- 
men. On this account many residences and buildings 
that should have been completed long ago are still un- 
finished. The coming year will be the banner year in 
all lines. The boom in real estate is the greatest ex- 
cepting during 1890 and the bank clearings are the 
greatest in the history of the city. 





IN NORTHEASTERN TENNESSEE. 


BRISTOL, TENN., Feb. 13.—Trade conditions are satis- 
factory and in most cases demand exceeds supply. Car 
service is much better than for several weeks. With few 
— country mills report being well stocked with 
ogs. 

J. A. Wilkinson will leave this week for a trip abroad. 
He will visit London, Liverpool, Glasgow and other 
European lumber centers, whence he has been shipping 
stock for twenty-five vears. 

The big mill of the Whiting Manufacturing Company 
at Abingdon, Va., was started last week and is stocked 
with logs. 

The search for the body of George C. Luppert, son of 
Valentine Luppert and vice president of the Luppert 
Lumber Company, Incorporated, who was drowned in the 
Watauga river three weeks ago, has continued with no 
manifest success. Mr. Luppert was a prominent Hoo- 
Hoo and a member of the Elks. 


WEST VIRGINIA NOTES. 


MorcGaANtown, W. Va., Feb. 12.—Lumbermen 
throughout the state are very much interested in the 
forest reserve bill that has been introduced in the 
house of representatives by Capt. B. B. Dovener, con- 
gressman from the First congressional district. The bill 
has been referred to the house committee on agriculture. 
In substance it is as follows: 

For the establishment of a national park and forest 
reserve in the Appalachian mountains and to provide for 
the conservation of the water that flows down the Potomac 
watershed, and to provide laws for its sanitary policing, to 
include all parts of the states of West Virginia, Pennsyl- 
vania, Maryland and Virginia and the District of Columbia 
that contribute to form the complete watershed of the 
Potomac river from its head to and including the District of 
Columbia, and for the primary purpose of providing a 
sufficient and pure water supply for the District of Colum- 
bia; also to embrace the western slope of the Appalachian 
mountains to the Ohio river included in the states of West 
Virginia, Pennsylvania and Kentucky and embracing the 
watersheds of the Monongahela, Big Kanawha, Little Ka 
nawha and Big Sandy rivers and their tributaries and to 
prevent the overflow and the denudation of the soil: for the 
establishment of reservoirs, canals, lakes, ponds and ditches 
and for all other useful purposes to which water can be put 
when the supply is in abundance. 

L. Murrill, a timber dealer of Huntington, has pur- 
chased an immense boundary of timber land not far 
from Pikeville, Ky., and has installed saw mills. <A 
large part of the lumber will be cut into railroad 
ties. On this tract and another which he bought in 
Clay county, this state, he will have timber enough to 
make more than 1,000,000 ties, for which he has already 
secured buyers. 

The large ’saw mill of the Warn Lumber Company on 
Stamping creek, a mile from Seebert, has begun sawing. 
The first cutting was dock lumber for the docks at the 
mill. The company’s railroad is completed to the top 
of Little mountain, seven miles. 

Another big sale of a portion of the J. L. Beury 
estate will be consummated within the next few 
days. The sale pending is for the 32,000 acres of 
Meadow river lands and the deal involves more than 
$1,000,000. Chicago parties will acquire the coal rights, 
while the timber will be contracted for by Messrs, 
Flynn and Ryan, of Cleveland, who are the buyers of 
the 6,000 acres of timber on Glade creek which were part 
of the Beury tract. 

The Coal River Railroad Company will let a contract 
for the construction of thirty miles of new line. A 
stretch of twenty-two miles is already under construc- 
tion. 











QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Feb. 12.—The market has reached 
the high mark attained during the closing months of 
last year. The greatest difficulty is experienced in get- 
ting dry stock. Without any soliciting, orders come in 
as fast as they can be taken care of. Prices have been 
advancing steadily, but the inereases have not caused 
any falling off in the volume of business. Carlot re- 
ceipts and shipments were: 

Re- Ship- 
ceipts. ments. 


Re- Ship- 
ceipts. ments. 
O° 9 





February 6.... 274 262 | February 9.... 230 249 
February 7.... 221 157 | February 10.... 210 189 
February 8.... 215 119 | February 12.... 191 173 
For week ending February 10, 1906........... 1,277 1,103 
For week ending February 11, 1905........... 822 781 


The National Barrel Company has secured a site for 
its plant, at 1022 to 1032 West Front street. The build- 
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Best Investment 
== Today is 
Fir Doors 


for they are quick sellers 
and with a quality equal to 
quartered oak and a price 
so low it equals white pine, 
dealers who handle them 
are not doing a thing to the 
profit side of their ledgers. 
Because of its beautiful 
grain, color, hard surface, 
ivory-like finish and _ its 
susceptibility to all kinds of 
staining preparations, Fir 
can be made to harmonize 
with the richest surround- 
ings. The special treat 
mentto which we subject 
all the lumber used in our 
doors gives us a fir door 
that will not shrink, warp 
or twist and thus satisfac- 
tion is guaranteed. We 
make trimto match. Also 
Western Pine Doors. 








Our Prices are yours 
for the asking. 


CENTRAL SASH & 
DOOR CO. 
71 First St., PORTLAND, ORE. 




















about those doors from 
the west that we have 


Better Begim tie vsthat've nce 
Thinking Now continuously for the 


past 16 years because a 
lot of your competitors are beginning to take a little stock 
in our slogan ** won’t shrink, won’t warp, won't 
swell, but will sell. They find that we are really talk- 
ing facts and that they can safely give their customers the 
same kind of talk when they back it with our 


hed Cedar Doors 


WE ALSO MANUFACTURE 


Soft Yellow Fir Doors 


as well as cedar sash, mouldings, finish, siding, columns and 
shingles. Our fir doors are more than taking the place of 
eastern pine doors at a less price, and are stronger and 
more durable. If you are at all sceptical about the matter, 
write us direct or drop a line to our nearest representative 
and we will tell you all about our goods. 


The Wheeler, Osgood Co. 
TACOMA, WASHINGTON. 
Eatern Representatives: Harry Osgood, Box 913, Lineoln, Neb.; 


Harry L. Fuller, Broad Exchange Bldg., Boston; Langdon & Palmer, 
66 Broad St., New York. 





Sugar and White Pine 


DOORS—STOCK AND SPECIAL. 


We are manufacturers and cater to the Eastern 
Trade. Prepared to contract with eastern jobbers 
for large or small amounts. Write for prices. 
It will pay you. 
MADERA, 
WATKINS & THURMAN,  catironnia. 








L. C. PALMER, Pres. J. M. LEITER, Sec. 
J.8. BRADLEY, Treas. & Gen. Mgr. 


OREGON FIR 
AND LARCH LUMBER 


Direct from Manufacturers. 


| BRIDAL VEIL LUMBERING CO. 


BRIDAL VEIL, OREGON, 























SAMPLE PAGES «i Lumberman’s Actuary 


sent free upon request to any address 


AMERICAN LUMBERMAN, 315 Dearborn St.. CHICACC. 
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WE own and operate two saw mills and our own 
logging railroads. An old firm undera new name 
operating the plants of Somerville Bros. and Wash- 
ington Lbr Mfg Co., and have been in business for 
the past nineteen years. 
We use Telecode. 


We solicit your orders. 
Send your orders for 


Long Fir Timbers 


and Washington Lumber Products. 
Spars, Piling, Poles, Posts, etc., etc. 
TO THE 


Central Lumber Co., 


NAPAVINE, WASH. 


























UPRIGHT 
CLEARS. 


BARNES & MAUK, 


SEATTLE. 
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You 
Need it— 
We 

Have it. 


Shop 
Lumber 


Have six million feet of our famous 
Western Pine Shop. What portion 
of it do you want? Some for immedi- 
ate shipment. All kinds of yard stock. 


W. H. Gerhert-Bradrick Lumber Co. 
SPOKANE, WASH. 


Or W.H. Gerhart Lumber Company, 
OMAHA, NEBRASKA. 


Mills located at Ryan, Myers Falls and Addy, Wash., on 
G. N. Ry., and Athol, Idaho, on N. P. Ry. 











We Can Settle Your Door Troubles 


very quickly if you'll give us the chance for we 
know there is not an Eastern White Pine Door made 
today that will compare with our make of western 


WHITE PINE DOORS 


We also manufacture Western White Pine Lumber, 
Finish, Columns, Sash Cuttings, Pickets, Mouldings 
and Yard Stock. Can’t we quote you? 


Washington Mill Co., W2Saincron. 
ia i. 


LONG POLES, SPLIT CEDAR 
POSTS and PILING. 


The Lindsley Bros. Co. 


SPOKANE, WASH. _ 























Western White Pine and Larch Lumber. 


Also Manufacturers of 


Doors, Sash, Millwork, Bar and Bank Fixtures. 


E. F.CARTIER VAN D) . 
THE SAW MILL PHOENIX, S-oxane. wasninaion. 








A Vest Pocket Ready Reckoner 


for lumbermen, sawmill men, contractors, purchas- 
ing agents, bookkeepers, in fact, any one having any- 
thing todo with lumber. Contains 72 pages, price 
25 cents each or 5 for $1, postpaid. 


AMERICAN LUMBERMAN, Chicago, Ill. 














ing the company occupied at Smith and Augusta streets 
collapsed two weeks ago. At its new location the con- 
cern expects to turn out 2,000 barrels a day. 

Thomas P. Egan, of the J. A. Fay & Egan Company, 
manufacturer of woodworking machinery, returned to- 
day from Cuba, where he spent several weeks. He is 
enthusiastic over prospects there but believes that the 
government at Washington will have to exercise caution 
in its dealings with the Cubans so as not to excite 
their suspicion and endanger the high regard the Cubans 
have for the people of the United States. 

The planing mill of William Schubert, jr., general 
contractor, on Home street, near Fourth, was destroyed 
by fire Sunday morning. Five thousand feet of high 
grade lumber was consumed. Schubert’s loss, esti- 
mated at $10,000, was covered by insurance. 

Richey, Halstead and Quick secured last week 8,000 
acres of white oak timber land in Richland and West 
parishes, Louisiana, from J. W. James, of Memphis, 
Tenn. The consideration was $100,000. It is estimated 
the tract will cut 50,000,000 feet of oak lumber. Opera- 
tions in the field will begin in the near future. 

A steadily increasing volume of trade and the need 
of a more central location has led the Kentucky Lumber 
Company to establish its main office and sales depart- 
ment in Cincinnati. Convenient and suitable quarters 
have been secured in the First National Bank building, 
suite 507, which will be opened this week. This change 
of location from Burnside, Ky., means practically a 
new era in the affairs of the company. The concern 
is a manufacturer of poplar and hardwoods with three 
modern band mills, two of which are located at Burn- 
side and Williamsburg and which have a combined ca- 
pacity of about 155,000 feet daily. At present 10,000,- 
000 feet of assorted and selected rough poplar is in stock 
along the Cumberland river. Good stocks of poplar, 
oak, ash, chestnut, walnut, white and yellow pine, hem- 
lock, basswood, buckeye and gum also are carried. The 
officers of the company are Charles Minshall president, 
W. R. McKeen vice president, Frank McKeen treasurer, 
J. H. Keyes general manager and George T. Wood 
secretary. The business for January was heavy and the 
officers anticipate a large spring trade. 





IN NORTHEASTERN KENTUCKY. 


ASHLAND, Ky., Feb. 13.—Retail dealers report the 
markets dull, which is usual for this time of the year. 
The Ohio river mills are all running, with enough timber 
to keep them busy for some time. 

Jacob Leicht, one of the most progressive and popular 
lumbermen in this part of the world, is wearing the smile 
that won’t come off, owing to the arrival of a fine son at 
the home of his son-in-law and daughter, Mr. and Mrs. 
F. P. Kennedy. The youngster will be christened Frank 
Jacob Leicht Kennedy in honor of his illustrious 
grandfather. 

The Vansant-Kitchen Lumber Company and Jacob 
Leicht have installed Gordon hollow blast grates in their 
mills. 





KENTUCKY HARDWOOD NOTES. 


LOUuISVILLE, Ky., Feb. 13.—Probably one in a dozen of 
the yardmen in this territory have purchased in advance 
blocks of yellow pine to safeguard their needs this spring, 
but the majority are wondering seriously where and how 
they are to get enough lumber to meet the needs of their 
trade, while even those who have purchased ahead are 
actively in the market right along, so it is really no 
trouble to sell yellow pine; the trouble is to get it. 

The hardwood market continues to show a strong 
tone, even common gum reporting some advances. 

One feature of the increased prices on yellow pine and 
poplar has been the opening of opportunities to west 
coast products. Redwood siding, for example, is entering 
the Louisville market and, whatever the future may de- 
velop, the fact remains that it is like carrying coals to 
Neweastle to have redwood siding come into poplar ter- 
ritory. 

The shingle trade is in excellent shape and not only is 
cypress being sold but a remarkable quantity of red 
cedar is entering the market. 

The Stotz Lumber Company now classifies its busi- 
ness under three heads to facilitate the office work and 
allow a better grasp of the situation in detail. The three 
departments are yellow pine, hardwoods and west coast 
products. Mr. Stotz has contracted for the output 
of the Theodore (Tenn.) Lumber & Implement Com- 
pany’s plant for the year amounting to 3,000,000 feet 
of poplar, oak and chestnut. 





WESTERN NEW YORK TRADE. 

BuFFa.o, N. Y., Feb. 13.—The many friends of T. H. 
Wall, vice president of the Buffalo Hardwood Lumber 
Company, will be pained to learn of the death of his 
wife, which occurred February 7. She was for a long 
time in poor health on account of a street car accident. 

C. H. Stanton is not in as good health this winter as 
his recovery last summer from his accident promised, 
but he sticks to business, having a large amount of 
hardwood lumber, especially Michigan maple, to take 
care of. 

The Buffalo Maple Flooring Company has been re- 
organized with $50,000 capital. The stockholders will 
be the Kelley Lumber & Shingle Company, of Traverse 
City, Mich., and James A. White and F. H. Loud indi- 
vidually, the exact detail of the division not yet being 
fixed. Mr. White will be treasurer and will continue 
as manager of the business and Mr. Loud remains as 
secretary. It is planned to put in considerable new 
machinery and run the plant to capacity. 

J. F. Knox, of Beyer, Knox & Co., has returned from 
his southern trip. He found the saw mill men very 
stiff in their prices and is prepared to see everything 
go higher, if the state of things south is a criterion. 





CALIFORNIA. 


FROM THE GOLDEN GATE. 


San Francisco, Cau., Feb. 10—The Wendling Lumber 
Company is filling two orders for wooden stave pipe 
lines for shipment to Colorado, each requiring 500,000 
feet of fir. A part of the pipe will be used by the 
Denver Union Water Works. The staves, of 2x6 kiln 
dried fir, will be obtained in Oregon and Washington 
and the pipe will have a diameter of forty inches. 

The Redwood Manufacturers Company is rushed with 
business, especially on tanks. More than 200 orders 
have been booked for cyanide tanks for mining plants, 
the recent rains having stimulated mining enterprises. 
The factories at Black Diamond are being enlarged. 

The new steam schooner J. B. Stetson, owned by I. J. 
Harmon, of San Francisco, has arrived from the north 
in tow of the tug Sea Lion to receive her engines before 
entering the coast lumber trade. She brought down 
a cargo of 1,025,000 feet of lumber and her carrying 
capacity will be 800,000 feet. 

B. W. Adams, San Francisco, representative of the 
Carr, Ryder & Adams Company, of Dubuque, Iowa, is on 
his way east, intending to be gone about two weeks. 
Mr. Adams has just become the father of a son—a 
104%-pound lumberman. ? 

The new steam schooner Tamalpais, built for the E. 
K. Wood Lumber Company, of San Francisco, was 
launched at Hoquiam, Wash., February 8. 

The Mission Lumber Company, which has a yard on 
Mission street near Sixteenth, has been incorporated, 
capital $50,000. The directors are C. E. Burris, L. C. 
Burris, P. R. Hart, J. T. Miller and P. J. Smith. 

A. W. Clark, assistant manager of the Diamond 
Match Company at Chico and Stirling City, has re- 
signed. He has large logging interests in Washington 
which require a good deal of his time, but he will still 
reside at Chico. 

Arthur Page says of freights: 

The steamer Comeric, now at this port discharging, has 
been taken on time charter to load lumber at Puget sound for 
the orient owing to the scarcity of lumber sail tonnage. We 
quote the lumber market steady at 33s to 33s 9d Sydney, 
37s 6d to 40s Melbourne, Adelaide or Port Pirie, 47s 6d 
Iremantle, 40s to 41s 3d China or Japan, 40s Valparaiso, 
for orders as usual, 47s 6d to 50s Buenos Ayres, 57s 6d 
United Kingdom or continent, 55s direct Africa, $12.25 to 
$12.50 Manila, $15 to $15.50 New York or Boston or Phila- 
delphia, all 1,000 feet b. m. 

Latest charters announced are: 

Ship Wandsbek, Puget sound to Valparaiso, 37s 6d. 

Ship Susanna, Puget sound to Coquimbo for orders to 
Pisagua range, 38s 9d, 2s 6d less direct. 

Ship Cissie, Puget sound to Melbeurne, 37s 6d. 

Barkentine Encore, Willapa harbor to Sydney, 35s. 

Ship Silberhorn, Puget sound to Cork for orders to United 
Kingdom, 2s 6d, less direct. 

Steamer Vermont, Portland to Shanghai, 41s 3d, chartered 
prior to arrival by Balfour, Guthrie & Co. 

Ship Prussia, Puget sound to New York, $15.50. 

Ship Adolph Obrig, Puget sound to New York, private 
terms. 

Schooner Robert R. Hind, Hastings Mills, B. C., to Fiji. 

Steamship Comeric, Puget sound to orient, time charter. 

Ship Amazon, Portland to Manila. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Los ANGELES, CAL., Feb. 9.—The present week has 
been all right for the farmers and ranchmen but has 
been altogether too wet for the lumbermen and de- 
cidedly a poor week for delivering lumber anywhere 
oft of paved streets. Retail dealers are not particularly 
anxious to pile up a lot of work for their teams until 
the weather settles. Of course no business man in 
this section kicks at the rain. Since the last report 
from here nearly two inches has fallen, much to the 
delight of all except the tourists. 

Prices are slowly creeping upward, both wholesale 
and retail, with no decided advance. Cargo prices re- 
main firm. 

Wholesale trade is as brisk as receipts will allow, 
but wholesale stocks at San Pedro and in town are 
somewhat light and broken, owing to heavy demand 
and small receipts during the last six weeks. 

Permits for new buildings are being issued right 
along and builders are getting their orders on the lum- 
bermen’s books, so as to be ready for the first good 
weather, and trade is about as lively as it can be, 
although the teams are in the barns. 

It is said that shipments of lumber at wholesale 
direct from San Pedro into eastern California, south- 
ern Nevada, Arizona, New Mexico and Mexico are be- 
yond all precedent, while country yards in the valley 
tributary to this city are buying unusually large 
amounts for the season. ‘ 

Owing to rough weather along the coast receipts 
have dropped off until yesterday there were only 
twenty-one cargoes altogether at the three ports, eight- 
een being at Sen Pedro. A big fleet is due at this 
port, numbering: not less than thirty-eight vessels, 
many of which are detained by head winds. ’ 

An excellent demand for southern box shooks is re- 
ported, as lively shipments are going forward to the 
east. The local box trade continues good, the factories 
all being biisy but not all able to find material: 

Considermble damage done throughout this country 
by washout;s within a week gives a lot of extra busi- 
ness in hea vy timbers, such as the railroads and bridge 
builders dismand. With no extra amount of such stock 
on hand anyone who has it can get a good price for it. 
The E. K. Wood Lumber Company, the Inman-Poulsen 
Lumber ‘Sompanyw, the Consolidated Lumber Company, 
the Kere khoff-Cuz:ner Mill & Lumber Company and the 
San Pe iro Lumber Company handle a great amount 
of this large bill stuff, and all are busy filling orders. 

To refer again to local retail prices, it is safe to 
say that they have advanced little by little until 
they average fully #2 higher than in December. 
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THE PACIFIC NORTHWEST. 


PPA IDD DLL 


PUGET SOUND NOTES. 


SEATTLE, WASH., Feb. 12.—Whatever disposition may 
have existed a short time ago to increase the lumber 
price list is believed to have disappeared and mem- 
bers of the association declare there will be no farther 
advance. A few weeks ago a shortage of logs was 
feared and this, together with the advance of the log- 
ging association on all classes of its output, was be- 
lieved to be a justification. However, since February 
1 the logging association, embracing a large major- 
ity of the camps in western Washington, has been able 
to supply the demand at the mills and while there is 
no surplus on hand and not liable to be any this year 
it is believed all mills will be furnished with their 
needs. At all of the camps working forces have been 
increased and the individual loggers are getting out 
more than ever before. 

The car shortage situation is therefore the only 
claim left on which to base an increase and this in 
itself is not considered sufficient to justify a revision 
of prices. 

Cargo mills are satisfied with the present list. Any 
advance, they say, would be harmful to their trade, 
which has reached the record point. 


Shortage of Cars. 


Northern Pacific cars for the shipment of lumber 
and shingles are next to impossible to secure. Hun- 
dreds of loaded cars are standing on side tracks 
which cannot be forwarded for lack of motive power. 
Every engine on the coast end is taxed to its capacity 
hauling trains over the mountains and apparently no 
relief is in sight. A traffic official on the coast made 
this plain statement today: 

It is impossible to tell when there will be a relief in the 
car shortage situation. In my opinion it will last for the 
entire year. The lumber business of the coast is unprece- 
dented and neither cars nor motive power are available to 
handle the traffic. The tieup of cars at this end of the line 
makes the conditions worse, but even if we had all the cars 
now standing on side tracks free there still would be a 
shortage. The lumber and shingle business of Washington 
no longer can be handled by the two transcontinental lines. 
Not a mill on the Northern Pacific main line or its branches 
but has on file with the railroad a demand for cars. They 
are furnished prorata, as best they can be, and that is all 


we can do. 
Car Material Orders. 


What two months ago was considered impossible has 
been accomplished and Washington lumber mills have 
on their books between 0v,000,000 and 60,000,000 feet 
of ear material orders and upward of 15,000,000 feet 
of stringers and bridge timber orders. These figures, 
given by those directly identified with the railroad 
lumber and timber trade, represent about two-thirds 
of the orders offered, the others having been placed 
in Oregon after being refused here. 

That it was possible to accept this tremendous 
amount of new business was due entirely to the rail- 
roads which placed the orders extending time of ship- 
ments and in some instances agreeing to send their 
own ears to the coast to transport the product to 
points of consumption. In not a single instance has an 
order been accepted at less than the regular list and 
in fact many have been placed at a good advance, ac- 
cording to the terms of delivery and the urgency of 
prompt shipment. 

Furnishing a reason for the heavy car material de- 
mands A, F,. Jones, purchasing agent of the Pullman 

»mpany, who has been on the coast three months, 
says: ‘‘It has been found that Washington fir and 
edar are valuable timbers for the construction of 
ars. In future these materials will be used more 
extensively than in the past and the orders will be 
annual,?? 

Timber Testing Machine. 


Rolf Theland, in charge of the government timber 
testing station at the state university here, has com- 
pleted the erection of the new 200,000-pound testing 
machine. Beside this two others of 100,000 and 30,- 

‘0 pounds have been erected. The largest machine 
will take a beam thirty-two feet in length and of 
almost any diameter. It is probable another station 
will be established somewhere in the northwestern 
part of the state. The purpose of the government is 
‘o furnish bulletins to the lumber trade of the rela- 
tive strength of all Washington woods, with the view 
of increasing their usefulness. 


Railroad Building to Seattle. 

That the Chicago; Milwaukee & St. Paul intends to 
cater to the lumbermen of Washington, on completion 
of its line to Seattle, is evidenced in plans now being 
pushed rapidly forward. While Seattle will be the 
terminus of the new road it is planned to construct a 
branch line to Everett and petitions, with offers of 
rights of way for lines into other lumber and shingle 
Sections, are being considered. All the plans for local 
terminals have been furnished to the city council and 
the franchises are being considered by that body. 
Many conditions have been imposed upon the company 
with the view of preventing the shutting out of the 
Union Pacific and the North Coast railroad, both of 
which are coming to Seattle, the latter having ap- 
plied for a franchise to enter the city and the former 
having acquired a considerable amount of tide land 
terminal property and a pass through the mountains. 
The Great Northern and the Northern Pacific have ap- 
plied for new local franchises and have announced their 
intentions of building several new branch lines dur- 
ing the coming two years. With these new lines in 
operation will come a relief to the lumber and shingle 
industry which will prove a boom to the state. 


Car Stake Dispute. 


Within a few days new negotiations will be opened 
between the Great Northern and Northern Pacific 
railway companies and the Pacific Coast Lumber 
Manufacturers’ Association in an effort to settle the 
question of car stakes on lumber shipments. At the 
same time the question will be taken up with other 
associations and until these meetings will have ad- 
journed the Interstate Commerce Commission will not 
take a hand in the fight. The railroads have signified 
a willingness to eliminate freight charges on the 
stakes and the only question to be fought out is as to 
who shall furnish them. The contention of lumber- 
men on this coast is that the stakes are a part of the 
equipment of the cars and therefore should be fur- 
nished by the railroad companies. The latter contend 
that the car itself is the only equipment they should 
be called upon to supply. 


December Traffic. 


Notwithstanding that during December the shingle 
mills of the state were closed and that the car short- 
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age cut a big figure, the statement of the Northern MANUFACTURERS. 

Pacific shows that during that month more than 5,000 : 

ears of lumber products were moved from Seattle ‘and Mills at 16 & 19 Daylight Block, 
Pacific division points. The statement shows 3,798 Central, Wash. i 

ears of lumber and 1,362 cars of shingles sent for- Bellingham, Wash. 
ward by this road. The shingle business represents 





the efforts of the dealers to clean up orders standing 
on their books when the mills closed and they drew 
heavily on the stocks on hand. The lumber trade was 


the regular business and is slightly in advance of the iE GRAY’S HARBOR, WASH.“aag 


traffic of the previous year. 
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More Car Material. SONA ANNO AINE DIAN 
Car material orders are being offered at every saw 


mill in the state and are being refused. It is esti- | § Wh Y A L d 
mated that within the last ret months 300,000,000 | § erever ou re ocate 
feet have been offered. The Pullman company alone 
has placed in this state orders for 65,000,000 feet and 
other builders are close to this mark. An order for eastern rail trade and can ship cargo 
500 cars was peddled about Seattle last week and a orders to any part of the world. Our 
few dealers accepted from five to eight cars but were | § a Se us to furnish a very 
unable to supply any more. P 4 ina 


FIR, CEDAR, SPRUCE 
LUMBER FIR TIMBERS 


and our shipping facilities insure prompt 
service. If you willdrop us a line deacrit- 
ing your wants we will gladly quote you 
prices. 


we want your inquiries, for we cater tothe 


MPI III 


Among the Lumbermen, 


A 6-masted bark, formerly the British ship Lord 
Wolsley, which has been rebuilt, was last week christ- 
ened at Port Hadlock Everett G. Griggs in honor of 
the manager of the St. Paul & Tacoma Lumber Com- 
pany. In the presence of a crowd of lumbermen and 
friends of the builder a bottle of champagne was 
broken over the bow by Mrs. D. H. Hill, wife of the 
mayor of the city, and the new name uttered. 

Cargo lumber shipments from Puget sound are 


heavier now than at any other time in the past. Ten 3 ANDERSON & MIDDLETON 


large sailing vessels are loading at Port Blakeley, five 
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at Port Hadlock and similar fleets at other points of 3 A pono - LUMBER CoO. 
shipment. South American shipments are particularly | § $. M. ANDERSON, Treas. ABERDEEN, WASH. 
heavy, although the increase extends to every part of | R 

the world. SANA nny nonwrns 





The ship William Nottingham sailed last week from 
Hoquiam with a cargo of spars, manufactured by L. 
C. Enderson & Son, for Boston. Of the shipment 636 


pieces are over 100 feet in length. 8 
Reports received from all parts of the state by 
the Shingle Mills Bureau show that about 75 percent 


of the shingle mills have resumed operation, some 








working overtime. The interior mills will not be able A SPECIALTY 
to start for some time, owing to the condition of the 
roads. 

D. J. Cain & Co. are putting in ro extra yd and also all kinds of high grade 
engine and a band resaw which will give a daily cut oe " 
of 50,000 feet at the Thornwood mill” At the Cain’s heavy CLEAR FIR LUM 
Spur mill new uprights are being installed which will in- BER that can be shipped 


crease the capacity to 100,000 feet a day. ‘‘ We are get- 


ting about all the business we can handle,’’ said Mr. without drying, such as 


Cain today. ‘‘ All orders are at full list and there is no Tower and Wind Mill 
prospect of any decrease in prices for months. Shingle > 

orders are plentiful at the bureau list to wholesalers Stock. Either rough or 
and 10 cents advance to retailers.’’ surfaced. 


Robert S. Wilson opened up his Yesler mill February 
1 and his Latona mill February 6. At the Latona mill 
he has completed a double dry kiln which is up to 9 
date and one of the best in the state. The product G C 
of his own shingle mills is being sold under the name ray Ss Harbor Lumber 0. 
‘*Reliable’’ and of this brand he has a capacity of 
350,000 a day. In a wholesale way he is holding his HOQUIAM, WASHINGTON. 
old connections and adding new ones this year, in- 
creasing his capacity for the prompt handling of both 
lumber and shingles. 

William M. Bolcom, of the Boleom Lumber Com- 
pany, says of the shingle situation: ‘‘The longer the 
delay in placing shingle orders the more the purchaser 
will pay. Orders are beginning to start now. In 
ninety days the coast will not be able to ship enough 
shingles to supply the demand. If a slight slump in 
the market should come during the present month the 
volume. of orders, known to be held waiting for such 
slump, will force the market back almost the minute 
it lets go.’’ 

















HERE is only one way to make and main- 


Manager Butcher, of the United States Lumber . y les gu for high-grade goods—de- 
Company, says: ‘‘We can’t get cars to save our lives liver the goods. It costs like smoke at times, 
in anything like the quantity we need them. Owing but it pays in the long run, and we are glad we 
to the volume of business and the car situation this stuck to it 
year will be a hard one for lumbermen. With the J 
flood of orders it is not a question of price so much HOQUIAM, WASHINGTON. 








as to get the goods.’’ : 
The Standard Lumber & Shingle Company, which 
last week purchased the holdings of the Loeb-Cutter 


Mill Company and added to its timber lands, has be-|] FQ MAKE MONEY 2:2 should use the Lumber. 


; Pr P man’s Actuary for figuring 
gun sawing at its Green Spur mill. the amount of lumber in any number of pieces and for figuring the 


C. C. Bronson, vice president of the Day Lumber | cost of any number of feet at any given price. Absolutely correct. 
Company, reports many inquiries for all classes of | Send for illustrated booklet, AMERICAN LUMBERMAN, Chicage 
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PACIFIC COAST 
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SHINGLES 


to any point in the United States 
quoted upon application. 


General Offices, Lumber Exchange Bidg., 
§20-521-522-523, 


Mills on G. N. Ry 


Seattle, Wash. 


.N. P. Ry. and C. P. Ry. 


lumber and particularly timbers and heavy building 
material, Advices received by him from the east indi- 
eate a bright outlook for this year’s trade. 

Roy & Roy have established new selling agencies at 
Cortland, Buffalo and Syracuse, N. Y.; Detroit, Mich., 
and Cleveland, Ohio. 

Frank E. Dickinson, vice president of the newly 
organized Arrow Lumber Company, arrived here from 
his home in Colorado last week. He will move his family 
here and make Seattle his home, taking an active part 
in the affairs of his company. 

E. H. Heisser, president of the E. H. Heisser Lumber 
Company, has aequired an interest in a new mill at 
Tenaino built by the old Jonis Spar Lumber Company. 
It has a capacity of 35,000 feet a day, all of which will 
be handled through the Heisser company. It is the in- 
tention to add improvements and increase the capacity. 

Turgeon & Fleury have begun the construction of a 
shingle mill at Bailard. It will have a eapacity of 
150,000 a day and employ about thirty men. It will 
be ready for operation in two months. 

MeLaughlin, Taylor & Co., who are constructing a 
large shingle mill at Ballard, expect to have it cutting 





by Mareh 15. 
SHINGLE SITUATION AT SEATTLE. 
SrearrLe, Wast., Feb. 12.—‘The longer orders for 
Washington red cedar shingles are deferred the higher 
the market price will become.’’ 


This statement might be credited to 75 percent of the 
dealers and manufacturers of shingles in this section. 
Since February 1 new conditions have been brought to 
light. With a few exceptions every dealer in Seattle 
has on hand a share of low priced orders taken during 
January, when a slump in prices on resumption of the 
mills was expected. In many instances these orders 
cannot be filled at the present price. The members of 
the Shingle Mills Bureau decline to sell to meet the 
low orders and there is very little stock on hand. As 
shipment of a majority of the present holdings will 
have to be made within a short time the first stocks 
will be consumed at that time, leaving orders dependent 


on the coming eut. Already several firms have mill lists 
out offering to take the output until February 15 at 
the bureau list, which action alone is sufficient to keep 
the market firm. 

The Shingle Mills Bureau has placed itself on a sub- 
stantial basis and stock subscriptions are coming in 


satisfeetorily. The following is the subseription signed 


by members: 

The becomes a subscriber 
and entitled to 
letters issued by 
lists or other information re 
and to receive answers to per 
all of which are to be 


hereby 
2 corporation, 
circulars or 


undersigned stockholder 
of the Shingle Mills Bureau, 
receive a copy of all bulletins, 
it, containing statistics, price 
lating to the shingle industry 
sonal inquiries in relation thereto, 
deemed and treated as confidential; and the undersigned 
subscriber hereby agrees to pay therefor to the said Shingle 
Mills Bureau such sum or sums as may be from time to 
time assessed and fixed by the board of trustees of said 
corporation within thirty days after notice thereof, it being 


understood that the sum or sums so assessed and tixed from 


time to time shall be ratable and equitable between the 
stockholders of said corporation according to the benefits, as 
may be determined by said board. 


of stock in said corporation owned and held by 
herewith indorsed and pledged to said 
corporation as security for the faithful performance of this 
igreement, in the manner and upon the terms and conditions 
provided by the bylaws of said corporation, and in the event 
of the breach of any of the terms or conditions hereof on 
the part of the undersigned said share of stock shall be 
forfeited to and become the property of said corporation as 
liquidated damages in addition te the sum or sums, if any, 
expressly due under this contract at such time. 


rhe share 
the undersigned is 


The following extract from the minutes of the board 
of trustees indicates the methods of assessment: 

For the purpose of furnishing bulletins and other infor 
mation to stockholders at the lowest practicable cost be it 
resolved that the first assessment to each subscriber under 
the contract is fixed at 25 cents a thousand shingles for a 
period of ten hours’ run of each machine owned or operated 
by such subscriber as rated by the board, and that such 


this board and be due and pay 
able within thirty days from the date thereof; further 
assessments to be made upon said subscription from time 
to time as may be found necessary by the board for the 
purpose of defraying the expenses and carrying on the 
business of this corporation. 


assessment be computed by 





WESTERN WASHINGTON NEWS. 


TacoMA, WAsH., Feb. 10.—R. L. McCormick, secretary 
of the Weyerhaeuser Timber Company, is a candidate for 
the republican nomination for mayor. Mr. MeCormick 
returned home last Sunday after an extended trip to 
Minnesota and hardly had time to alight from the train 
before he was being besieged by friends who urged him 


to allow the use of his name. The proposition took 
Mr. MeCormick completely by surprise and he deliberated 
on the matter until Tuesday night, when he formally 


announced that he would accept the nomination if it 
should come to him. During his three years’ residence 
here Mr. McCormick has become widely known and has 
gained a host of friends through his energetic interest 
in municipal progress, 

I really have no personal desire to hold public 
so many of my friends have advised me to allow the use of 
my name that I have succumbed to the solicitation. I have 
plenty of business of my own to care for and am not asking 
for any office and don’t want it unless the business men 
of Tacoma think it desirable for them and the city for me 
to take it. Tacoma is on the eve of a very great growth. 
There never will be a time when she will experience a 
greater growth than in the next few years and if I will 
be made mayor and will have been able to contribute to 
Tacoma’s prosperity and development in even a slight degree 
it always will be a pleasant recollection to me. I will make 
no pledges to any one other than that of a square deal for 
every man. 

Said Everett G. Griggs, second vice president and 
general manager of the St. Paul & Tacoma Lumber Com- 
pany and president of the Pacific Coast Lumber Manu- 
facturers’ Association, yesterday: 

susiness is active in all markets. 


office, but 


The cargo trade is good 

















and the mills are all rustling for logs. Prices are very 





firm. There is no reason why the mills should cut prices; 
those that can deliver the goods can get the orders. Eastern 
yards which have been frozen up will be thawed out pretty 
soon and they too will begin to order in about two months. 
Taken as a whole I never saw the outlook better in all 
branches of the lumber business. Conditions are such that 
no one is overloaded with stocks. The shingle mill condi 
tion is also much better than is usual at this season of the 
year and under any kind of a demand shingles will be good 
this spring. The shutdown movement has been a big factor 
for good. In car material builders are hurrying up the 
orders they have placed and are trying to place new ones. 
Cars are scarce and the cause of considerable trouble. 

President A. J. Earling, of the Chicago, Milwaukee & 
St. Paul Railway Company, who was in the city re- 
cently, made a trip to the St. Paul & Tacoma Lumber 
Company’s plant and gave it a thorough inspection, 
manifesting much interest in the operation of the big 
mills. 

L. T. Dempsey, of the Dempsey Lumber Company, 
which is building a saw mill on the Puyallup waterway, 
purchased a home in ‘Tacoma this week. Heretofore he 
has been making his home at the ‘Tacoma hotel. 

The next regular meeting of the Pacific Coast 
Manufacturers’ Association will be held I'riday, 
ary 23, at the Tacoma hotel. 

The Gale Creek Lumber Company, 


Lumber 
Febru 
South 


Tacoma, has 


its plant closed down this week while it is moving its 
logging camp. The company owns a tract of timber 
near Buckley and has found it necessary to move the 


camp to »nother part of the tract. The mill has a daily 
capacity of 75,000 feet. C. Fletcher is president of the 
company. 


The Park Lumber Company, which operates a retail 
yard in South Tacoma, is putting up a warehouse 50 by 


125 feet. KE. Johns is president and manager of the 
company and J. M, Pamment secretary and treasurer. 
This company handles a complete line of yard stock and 
reports business conditions excellent. 

The South Tacoma Mill Company is getting 
order of 7,000 ties for the Northern Pacific 
Company. 

The Pittsburg Manufacturing Company’s plant 
damaged to the extent of about $1,000 by fire early Sun 
day morning. ‘The fire originated in the boiler room. 

The St. Paul & Tacoma Lumber Company is getting 
out about 500,000 feet of lumber a day. Both 
are running regularly days and the new mill is running 
nights. Work is progressing rapidly dredging out a chan 
nel twenty-eight feet deep at the side of the company’s 
docks where steamers can be loaded broadside 

Articles of incorporation of the C. W. Griggs Invest 
ment Company were filed with the county auditor this 
week, the capital being $2,100,000 and the ineorporators 


out an 
Railway 


Was 


its mills 


on. 


Col. C. W. Griggs, Everett G. Griggs and Herbert S$ 
Griggs, of Tacoma; A. B. Tilton, of New York, and 


T. W. Griggs, of St. Paul. 

Amended and supplementary articles of incorporation 
of the St. Paul & Tacoma Lumber Company were filed 
this week. The capital is $1,500,000 and the trustees 
Col. CC. W. Griggs, Herbert S. Griggs, Everett G 
Griggs, Henry Hewitt, jr., J. J. Hewitt, L. Howarth, ©. 
If. Jones, George Browne and Addison G. Foster. 

The United States engineering department is making 
extensive purchases of lumber for in harbor 
on the Great Lakes and in Illinois. It is estimated that 
between 2,000,000 and 3,000,000 feet of lumber has passe d 
through this city lately enroute much of it 
from southwestern Washington. 

The West Coast Lumber Company, which has 
rebuilding its plant on the lower water front, is pushing 
work on the improvement. EK. Arthur Shores, jr., is 
president and treasurer of the company. It is expecter 
that the shingle mill will be ready to start about Marc! 
1; it will have a eapacity of 200,000 shingles a day. The 


use work 


east, coming 


beer 





saw mill will be in shape about April 1. In addition t: 
the new machinery the company has bought a burner 
which is on its way here. It has a 380-foot shell 100 
feet tall and will be an important addition. The com 
pany has both rail and cargo facilities and is putting 
in a first class, up to date plant; it was the Carlson 
Bros.’ mill until Mr. Shores and his associates a 
quired it. 
ON BELLINGHAM BAY. 

3ELLINGHAM, WASH., Feb. 10.—The Larson Lumber 

Company, J. H. Bloedel, manager, has ordered extensi\ 


improvement to the shingle mill department of its im 
mense plant. ‘The improvements include two 10-bloc! 
machines which will increase the daily capacity of th 
mill to 600,000 shingles. Other improvements consis 
of a new dry kiln and the installation of a large lat! 
machine. 

Senator T. A. Hunter, of Blaine, was a visitor i 
sellingham this week. He is manager of the Eri 
Shingle Company, of that city, one of the largest shingl 
manufacturing concerns of Whatcom county. His mi! 
cuts an average of 300,000 shingles daily. Senato 
Itunter says the big plant of the H. L. Jenkins Lumbe) 
Company, of Blaine, is in operation and since its 1 
habilitation is one of the best mills on the Pacifie coast 
He says the company is preparing to operate the plant 
day and night and in a run of twenty-four hours wil! 
cut 400,000 feet of lumber and 600,000 shingles. 


The Bellingham Timber & Logging Company ha: 
increased the capacity of its camps from 2,500,000 feet 


to 3,500,000 a day. This is one of the largest logging 
concerns in the Pacific northwest. 

The new mill plant of the Eureka Shingle Company 
of Anacortes, is practically completed. The daily capacity 
will be 200, 000 shingles. Berard & Son’s new plant, 
built to replace the mill destroyed by fire recently, is it 
operation. All of the mills of Anacortes, both shingle 
and lumber, are well supplied with orders. 

All grades of lumber have advanced $2 a thousand 
feet since February 1. This applies principally to the 
local trade and is due to the sharp advance in logs. 
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NORTHERN WASHINGTON NEWS. 

Everett, WAsH., Feb. 9.—Business is running along 
smoothly, with excellent demand and uniformly good 
prices throughout all grades. The car shortage has cor- 
rected itself and plenty of empties are at the disposal 
of shippers. Cargo trade continues strong. Weather 
conditions are propitious for outdoor work and as a 
consequence logging and bolt cutting operations are go- 
ing on extensively. Every lumber and combination mill 
in this territory is running at full capacity, many of them 
overtime. 

Manager E. M. Warren, of the Weyerhaeuser Timber 
Company, is daily expecting the shipments of new ma- 
chinery which is to remodel the big plant into a modern 
saw mill. Pending this general overhauling, Manager 
Worren says, the mill is engaging in more rail ship- 
ments and less cargo business. 

After a lengthy shutdown the Ford-Shaw shingle mill, 
Snohomish, is cutting. During its idleness the plant re- 
ceived a thorough overhauling. 

Several carloads of rails have arrived for T. H. Wil- 
liams & Co., to be used in laying a track to Three Lakes 
and a connection with the Northern Pacific at Machias. 
The Three Lakes Lumber Company is extending its 
tracks to connect with the Great Northern at Monroe. 
This extension of trackage facilities will allow Wood & 
Iverson, the Three Lakes Lumber Company and T. H. 
Williams & Co. to ship over three transcontinental lines. 

eee 
IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Feb. 10.—Cars are getting scarcer 
and many of the mills doubtless will be compelled to 
close. Mills are running full time and are filling orders 
in good shape, but owing to the shortage of rolling 
stock delivery is uncertain. 

R. M. Shaver is preparing to start a saw mill near 
Chehalis, probably by February 20. 

The new factory at Chehalis for the manufacture of 
ladders, drying racks etc. will start soon and will fur- 
nish a market for considerable rough stock. 

The Chehalis Mattress Factcry will increase its plant 
and will run a planing mill and lumber yard in connec- 
tion. 

The logging road being built by the Coal Creek Lum- 
ber Company, of Chehalis, will soon be completed. This 
will tap a large body of fine timber. 

The H. H. Martin Lumber Company is prepared to 
start its logging road and camps next week. 

The Eastern Railway & Lumber Company’s new mill 
is nearly completed and as soon as the machinery can 
be installed will be ready for operation. 

Another big timber deal has just been closed on 
Grays harbor. A yuarter section which is cruised at 
10,000,000 feet was purchased by A. P. Stockwell and 
J. B. Bridges for $15,125. 

The Montesano Lumber Company has received an 
order for 750,000 feet of lumber for Los Angeles which 
will be shipped by schooner in the near future. Recent 
rains brought down about 5,000,000 of logs. 





AT THE HEAD OF GRAYS HARBOR. 

ABERDEEN, WASH., Feb. 10.—J. B. Haynes and T. J. 
Preston are making preparations to log a body of tim- 
her adjoining the townsite on the north, of which they 
have purchased the stumpage. 

The Hoquiam Lumber & Shingle Company is meeting 
with delays in the completion of the new mill, owing to 
the lack of skilled workmen. 

The Western Lumber Company has taken out build- 
ing permits to the amount of $36,000 for additions 
ind improvements to its plant, consisting of a_ 60- 
foot addition to the mill, a new planing mill, dry kilns, 
stock sheds ete. The purchase and installation of new 
machinery will run the cost of the improvements up 
to $40,000. 

Edward Hulbert, one of the owners of the Aberdeen 
Lumber & Shingle Company, and Charles Lewis, for- 
inerly of this place but now of Olympia, are interested 
n the mill that is to be built in Raymond, Pacific 
‘ounty, soon. Its machinery will be largely from the 
\llis-Chalmers Co. and it is purposed to make it a 
thoroughly uptodate plant. 





OREGON LUMBER NEWS. 

PORTLAND, ORE., Feb. 10.—J. S. Day, of the Philip- 
pino Lumber Company, of Manila, was in Portland 
this week. Mr. Day is extensively interested in native 
woods of the Philippines and brought to this city 
i few thousand feet of Philippine lumber for furni- 
ture manufacturing as an experiment. 

Ki. A. Johnson, of Drain, is in San Francisco on 
business connected with his mill. He has sold an 
interest in the plant to San Francisco parties. Addi- 
tional power will be installed in the mill and two 
logging engines added to the camp equipment. 

A. G, Beals has assumed the management of the plant 
of the Tillamook Lumbering Company, Tillamook. 

J. C. Houston, Frank Houston and F. M. Kettenring 
will install a small saw mill on Lewis river, north of 
Vancouver, Wash. They will use the machinery now 
in the Lucia mill at Vancouver. 

L. W. Van Dyke has disposed of his interest in 
the Springwater Lumber Company, of Estacada, to 
R. A. Stratton, of Estacada, and W. H. Kendall, of 
Springwater. 

J. H. Chambers, of Cottage Grove, who recently sold 
an interest in his plant to Russell & Rogers, of San 
Francisco, has purchased the Alea mill, seven miles 
south of Cottage Grove, together with 25,000,000 feet 
of timber. The mill has a capacity of 50,000 feet a 
day and was owned by the Pacific Timber Company, 
of Cottage Grove. 

Stephen V. Haskell, manager of the Portland branch 
of the Graton & Knight Manufacturing Company, died 


Tuesday at St. Vincent’s hospital. Mr. Haskell was 
suffering from cancer of the stomach and underwent 
an operation from the effects of which he did not 
rally. Deceased was connected with the L. P. Mason 
Lumber Company, of Saginaw, Mich., before coming 
to Portland in 1891. 

S. B. Stewart, of Bay City, Mich., has arrived in 
Portland and will assume the management of the re- 
tail branch of the Peninsula Lumber Company. 

The Clatskanie Lumber Company, Clatskanie, has 
started sawing. Drying sheds are being built and a 
45,000-foot capacity kiln is being erected. The plant 
will be in full operation by March. 

The St. Johns Planing Mill, managed by A. S. Doug- 
las & Sons, has been started. The frame is 40 by 100 
feet. The plant is operated by electricity. 


meee 
IN EASTERN OREGON. 

3AKER City, ORE., Feb. 10.—Weather conditions are 
more favorable for the manufacture of lumber, as the 
snow has ceased falling and the days are clear and the 
nights cold. Logging is going on in full blast at four 
camps belonging to the Oregon Lumber Company and 
Stoddard Bros. in the Sumpter valley. 

Manager Robert Service, of the Service & Wright 
Lumber Company, of this city, came down from the 
mill in the Sumpter valley to look after his shipping 
interests. He says it is almost impossible to secure 
sufficient cars to load his lumber out. 

Lack of cars is the cry everywhere. The plant of 
the Wisconsin-Oregon Lumber Company, six miles up 
the Sumpter valley, has a lot of material to ship out, 
but its manager, Mr. Warner, says he cannot secure 
cars on the transcontinental line. 

H. C. Ballantyne, inspector for W. E. Kelley & Co., 
of Chicago, is here loading out a vast amount of shop 
common and factory stock. It is understood that the 
price paid for the material is in excess of any price 
offered for many months. Eastern buyers are begin- 
ning to realize that Oregon shop lumber is worth 


THE INLAND EMPIRE. 


SOME SPOKANE SNAPSHOTS. 

SPOKANE, WASH., Feb. 10.—The attention of lumber- 
men of the west has been occupied this week by the 
manufacturers’ and retailers’ conventions in this city. 
The consensus of opinion is that the outlook for the 
lumber business was never better in the history of the 
trade. 

The Northwestern Lumber Company, Kalispell, Mont., 
has been making improvements about its plant, includ- 
ing the construction of a power house and the enlarg- 
ing of the mill floor and raising the roof. President 
C. I. O’Neil and Dave B. Barker, who recently became 
interested in the company, were in Spokane this week 
at the meeting. Mr. Barker is sales manager. He is 
an old white pine lumberman from Duluth and Thief 
River Falls, Minn. 

The State Lumber Company, whose mill is four miles 
from Columbia Falls, Mont., has been adding improve- 
ments to its plant. A dry kiln has been built and 
several machines were added to the planing mill equip- 
ment. B. P. Bartleson, manager, and William Reed, 
president of the company, were at the manufacturers’ 
meeting here this week. 

The many friends of J. P. McGoldrick, of the Me- 
Goldrick Lumber Company, Spokane, will be pleased to 
learn that he has recovered from his recent severe attack 
of pneumonia, during which for several days his life 
was despaired of. On Wednesday of this week he left 
for California, accompanied by his wife, to remain a 
month or two, in the hope that the balmy climate of 
southern California will bring back his strength. At 
San Francisco they will be joined by Will Shaw, the 
St. Paul lumberman, and Mrs. Shaw, old friends and 
neighbors of the MeGoldricks. 

John D. Elliott, manager of the Empire Lumber Com- 
pany, Duluth, Minn., has been in Spokane this week 
looking into the lumber situation, on his way to the 
coast. Mr. O’Halleran, of Wilson & Co., lumber ship- 
pers of Duluth, also was here. 

Conditions for logging in northern Idaho have not 
been satisfactory lately. A ‘‘chinook’’ wind recently 
took away all the snow, leaving the roads bare. Man- 
ager A. E. Rickerd, of the Bonners Ferry Lumber Com- 
pany, Bonners Ferry, Ida., says logging is a hard propo- 
sition in that section. 

A new wholesale lumber concern in Spokane is the 
S. H. L. Lumber Company. The initials stand for 
‘“*Shaw, Herlihy and Lammers,’’. and the members of 
the company are George W. Shaw, formerly salesman 
for the Cloquet Lumber Company, Cloquet, Minn.; J. J. 
Herliiy, who has been superintendent of the Potlatch 
Lumber Company at Palouse, Wash., and Arthur Lam- 
mers, son of George A. Lammers, Stillwater, Minn., who 
is a member of the McGoldrick Lumber Company, of 
Spokane. The new company has been incorporated for 
$25,000, has opened offices in the Holland building and 
will do a general wholesale business in pine and coast 
lumber. The members of the company are all young 
men with experience and the ability to hustle. 











W. B. Allen Dead. 


Tacoma, WASH., Feb. 10.—William Burton Allen, a well 
known dealer in cedar poles with offices in the California 
building, died suddenly Wednesday after a brief illness. He 
was taken ill last Saturday with sharp pains in the chest 
but was not thought to be seriously ill until almost the hour 
of his death. Mr. Allen was born in 1854 at Elk Grove, 
Ill., and was for seven years employed in the office of the 
treasurer of Cook county, coming to Chehalis, Wash., in 1886 
and two years later moving to Tacoma. He was a candidate 
for mayor of Tacoma in 1890. He is survived by a widow 
and six children. 
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RESOLVED —(By a Dealer.) 


That I’ve had a good “‘hunch’’; 
I believe it’ll pay, 

So I'll order that “‘bunch’’ 
Of yard stock today. 


Well, that dealer is one of the wise ones: now if 
he sends his orders to us his wisdom will have 
reached the maximum. 
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FIR, SPRUGE AND RED CEDAR 


LUMBER. 


If you are in the market for Red 
Cedar Siding in straight cars or 
mixed with Red Cedar Shingles it 
will pay you to write us. We are 


QUICK SHIPPERS. 


J. §. Bennett Lumber Company, 














AMERICAN TIMBER 
COMPANY, 


Manufacturers and 
Shippers of 


Pacific Coast Lumber and Shingles, 


RAIL SHIPMENTS TO ANY POINT IN THE UNITED STATES. 


General Offices, 532-533-534 Lumber Exch. Bidg.. 
SEATTLE, WASHINGTON. 









PACIFIC WASHINGTON 


RED CEDAR 


LUMBER—SHINGLES 


Manufacturer, Wholesale Dealer and Shipper. 


ROBERT S. WILSON, 


1211-1212-1213 Alaska Bldg. SEATTLE, WASH. 

















WIDE AND CLEAR 


Complete Stock of Porch 
Columns and Siding. 


Washington | 
Red Cedar SHINGLES 


Lumber. | Write Wire or Phone. 
Seattle Cedar Lumber Mfg. Co., SSA724°: 


*“Maltese Cross,’’ Eure cas, 
Clears and Perfections. 
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TT a Wig 


‘sYard Stock 


has long been a specialty with 

us and by studying closely the 

demands from dealers all over 

the continent, we have gained 

: experience in filling such orders 

that today makes it an easy mat- 

ter for us to please. Our stock is all well 

sawed and dressed and the prices we make 
on mixed cars of 


Fir and Washington Pine 


will convince you that we want a share of 
your business. In addition to the above we 
have for quick shipment a special stock of 
flooring 1x4 and 114x4, ceiling and drop 
siding, porch flooring and decking, nice 
soft yellow pine finish, wind mill tower 
stock and tank stock. Can’t we quote you? 


_White River Lbr. Co. 


ENUMCLAW, WASH. = 
UNH S$ 
oman aT 
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C. W. GRIGGS, President. 
A. G. FOST Yice-President. 





BK. G. GRIGGS, 2nd Vice-President. 
GEO. BROWNE, Sec’y & Treas. 


Eastern Office: 
HARRISON G. FOSTER, 
tog Lumber Exchange, Minneapolis, 
Minnesota. 


WASHINGTON 
FIR 


Lumber and 
Vertical Grain 
Flooring. 








RED CEDAR 
Lumber 

and 
Shingles. 











One Thing You Can’t Afford 


to be bothered with is poor service. 
We make service a leading facto 
and want you to try uson_:: es 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES. 


We are manufacturers and wholesalers. 


Eastman Lumber Co., 


Mills at Summit, Wash., on N.P.R.R. 
210-11 Berlin Bldg., TACOMA, WASH. 

















ILLINOIS RETAILERS IN SIXTEENTH ANNUAL MEETING. 


(Continued from Page 55.) 


50 to 60 percent on windows and 40 to 50 on doors 


and like articles hard to handle and easily broken or 
otherwise damaged. 

Mr. Saley—What would you say for a gross profit? 

Mr. Hunter—Averaging in everything—lumber, lime, ce- 
ment and the other things which a lumberman has to carry 
now—I would say 33% percent over his invoice prices. 

This question of profit occupied the remainder of 
the session and its discussion was participated in by 
many of those present. Opinions differed somewhat 
but it seemed to be the consensus of opinion that the 
retailer should realize at least 10 percent over and 
above the cost of handling his business. 


WEDNESDAY MORNING’S SESSION. 


The first part of the meeting Wednesday was de- 
voted to a further consideration of fair profits in the 
lumber business. C. H. Ketridge, T. J. Bermingham, 
J. H. Schuck, W. H. Hunter and others again ex- 
pressed themselves upon the subject but without any 
material changes being made in the views which had 
seemed to meet with favor at the close of the Tues- 
day afternoon meeting. It developed, however, that 
the idea of establishing any set figure to be consid- 
ered a basis for profits in the retail lumber business 
would not be feasible, on account of the varying local 
conditions which make it impossible to fix upon any 
set percentage of cost for the handling of a given vol- 
ume of business. 

Mr. Wagstaff on Hemlock. 

W. J. Wagstaff was to have delivered an address 
upon ‘‘Hemlock Interests.’’ Mr. Wagstaff curtailed 
his speech considerably to allow time for a guest whom 
he had provided for the instruction of the assembled 
delegates: 

A few years ago if asked to talk on the subject of timber 
it would have seemed an easy thing to do; but the passing 
years have changed the condition of hemlock to a serious 
subject. In fact the United States government has devoted 
a great deal of attention, through its forestry department 
and reforestation efforts, to the subject of hemlock. It has 
been supposed that hemlock could not be preserved; that 
after its destruction in any locality the hemlock tree would 
die out. The United States government, however, through 
its forestry department, has begun making some extensive in- 
vestigations and those interested in the discovery say that we 
get from the output of the hemlock tree the material for 
most of our cider and that we cannot have any more cider 
if we do not provide crops of young hemlock trees to take 
the place of those being destroyed. Among the other condi- 
tions—too numerous for me to mention—is that while inves- 
tigating up in the north Superior country they found that 
a great deal can be done with hemlock. 

I was loath to take an assignment to talk on this sub- 
ject and was very glad to find one of the experts of the 
forest service in this locality. When I found that it was 
possible for him to be in Chicago at this time I thought that 
it would be very much more pleasurable and profitable to 
listen to an expert on this subject than it would be to listen 
to me, and I am therefore very glad to introduce to you 
this morning Professor Herr von Fischer. 

Herr von Fischer Captures the House. 

At this stage of the proceedings a venerable gen- 
tleman, whose dome of thought had reached up and 
thrust aside the hirsute adornment with which it is 
to be supposed nature originally had covered it, arose 
from the starboard side of the house, advanced to the 








COL. WILLIAM LIGHTFOOT VISSCHER, 
Entertainer Who Captivated Illinois Retail Lumbermen. 


platform with stately and measured tread and pro- 
ceeded to address the convention. Although the gen- 
tleman’s personal appearance did not exactly coin- 
cide with the Teutonic cognomen by which he had 
been introduced, he proceeded to remove all doubts 
as to his nationality by delivering a learned address 
upon the hemlock interests of the north in a dialect 
entirely incomprehensible to anyone whose birthplace 
was very far removed from the limpid waters of the 
Rhine. Here and there were interspersed a few words 
of sonorous Latin, but these did not prove much more 
enlightening than did the tongue clothing the larger part 
of the speech. 

Gradually the stupefaction which had held the 
audience gave way to sickly grins and the professor 
had to pause every once in a while to allow the laugh- 
ter to subside sufficiently for him to make himself 
heard. Eventually he passed from his learned disser- 
tation on the hemlock wealth of this great country to 


some stories and anecdotes in various dialects. 
The professor proved himself an adept at this 
and if anyone was present who had seen him 
outdone on the stage the seer could not be 
induced to admit it. After each story came a round 
of applause that almost lifted the Sherman house 
from its old historic location into the waters of Lake 
Michigan, and when the ‘‘professor’’ was introduced 
as Colonel William Lightfoot Visscher, one of the stal- 
warts of the Press Club of Chicago and a raconteur 
whose fame is not confined to the city or state which 
he honors with his residence, he was given an ovation 
which certainly must have been very gratifying to 
him and also to Mr. Wagstaff. 

Mr. Ketridge asked Mr. Wagstaff why it was that 
the hemlock manufacturers always remained in the 
background until advances had been made in the prices 
of yellow pine, white pine and coast products before 
putting up the figures of their own list, to which that 
gentleman replied that he believed it was a case of 
modesty—that the hemlock men preferred to let the 
other fellows make the enemies, and that anyway he 
would rather be excused from the discussion as this 
subject has practically gotten to the place where he 
thought the less said about it the better. 


Secretary Watson’s Address. 


George E. Watson, secretary of the Southern Cypress 
Manufacturers’ Association, delivered an interesting 
talk on ‘‘Cypress as a Finishing Wood.’’ Mr. Watson 
said he at first had supposed the right of selec- 
tion rested with him, but shortly after the request for a 
talk had been made Secretary Hotchkiss had confined 
the subject to the topic outlined in the program. In 
part his address is given: 

It seems strange to me that the retail lumber dealers of 
Illinois need an address on cypress, and I am yet to be con- 
vinced that gy 4 do need it. It is my belief that they know 
more about it, have less objection to it and more faith in it 
than any other wood would dare to claim. If any one of 
= intended building a home cypress would enter very 
argely into its construction, as you have faith in its lasting 
qualities and undoubtedly believe in permanent construction 
work so long as you are doing it yourselves and for your- 
selves. Still, some of you believe in giving other consumers 
a wood which does not last so long, as there is a better 
chance for future business when repairs are needed. For 
this reason a campaign of education among the consumers 
themselves might be more beneficial and productive of more 
business for the mills in my association than a mere talk 
to you telling you things which you already know. 

It is only in the northern country that the consumers 
need this education, as in the far south men build homes 
in which they expect their great-grandchildren to be born, 
and cypress is the only wood which will last that long. Per 
haps this is not a good argument to use with live retailers, 
but we like to say things about cypress which cannot be 
said of other woods. 


Cypress Stands on Its Own Merits. 

No one knows better than you that a very rapid change 
is taking place in the lumber situation of this country. 
While the northern forests are by no means exhausted each 
year witnesses a decreased production which will be more 
rapid in the future than in the past. It is the day of sub- 
stitution in that the woods which formerly composed the 
bulk of your stock are no longer available in sufficient quan- 
tities to meet your requirements. Each of you has been 
forced to learn that practically every use to which you 
formerly put white pine has required the substitution of 
some other wood, to which substitution many of you have 
not taken kindly at first, as it has meant too much arguing 
with the customer, and besides you have had to learn your 
own lesson. The cypress people are not willing to admit 
that their product is a substitute for any wood, as it has 
merits which are peculiarly its own, nor do they admit that 
there is any use to which it cannot be put. Nevertheless 
they are willing to have you substitute it for any of the 
woods you have heretofore been handling in spite of their 
dislike for the term. 

Right here I can tell of an actual happening with refer- 
ence to a Chicago architect of considerable prominence 
who had occasion to construct a large office building in 
Cincinnati. This architect specified white pine for all mill- 
work which would be exposed to the weather and let the 
contract to some builder who had considerable difficulty in 
securing the white pine. He finally gave it up as a bad job 
and, knowing that cypress was even better for this_par- 
ticular class of work than white pine, he substituted the 
cypress. Before the building was completed the architect 
visited Cincinnati to inspect the work and, following the 
habits of most architects, he had every piece of the cypress 
taken out and compelled the contractor to follow the specifi- 
cations to the letter and = in white pine, which was done. 
As_a matter of course the contractor made a strong plea 
and so impressed the architect with the truth of his asser- 
tions with reference to cypress that he started an a. 
tion and has since specified cypress on every job of a high 
character which he has handled. In a measure you might 
call this substitution, but after all it was the merits of 
the wood itself which commended themselves to the architect 
= _——— him to call for cypress and insist upon get- 

ng it. 

Cypress Good Inside or Outside. 


But it is not alone for such work as is exposed to the 
weather that cypress is suited, as the mills always have a 
strong call for finish, moldings and such stock as would 
enter into interior construction work. It is a fact worthy 
of remark that the heaviest demand for this class of ma- 
terial comes from the older parts of the country which cen- 
ter around New York—the very part of the country which 
contains the most modern and artistic homes. In that part 
of the country the decided grain of the wood is _ utilized, 
either in its natural color or with a tint, and it has been 
found easily adaptable to the later day ideas of finishing. 


Reform in Grading. 


Heretofore there has been one fault which you could find 
with the cypress manufacturers, which I believe will be 
eliminated within a very short time. There has been no 
effective association work and the result has been an 
utter lack of uniformity in grades. Until about sixty days 
ago each manufacturer was giving his own interpretation to 
grading rules which had been in effect since 1897 and there 
had been a gradual departure from those grading rules until 
the stock you received from two mills purporting to be of 
the same grade was entirely dissimilar. The manufacturers 
have recognized the evil effects of this condition and in 
November adopted new rules which were in reality merely 
a modernization of the old rules, without materially chang- 
ing. their purport. 

he next step will be the instalment of an inspection 
force which will keep all of the mills strictly to the letter 
of the rules and in this way prevent the deviation and 
mixed condition which have been such an unsatisfactory fea- 
ture wow yO the past several years. A point which should 
commend itself to zou with reference to cypress is that it is 
handled on a steadier basis of values than any other wood 
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produced in this country. In ten years there has not been 
a decline in prices of a cent and the advances have only 
been in line with the advances in timber values and cost 
of production. No man can say that he stocked up on 
cypress and that then prices declined, as this is never a 
feature of the cypress situation. It is a valuable wood, the 
manufacturers themselves know it, and they will not permit 
either themselves of their customers to suffer by a decline 
in dull times. 
The Science of Cypress. 

At the conclusion of the speech Mr. Watson was 
asked several questions regarding the qualities of wood 
manufactured by his association. He said that 
throughout the south cypress was used almost entirely 
in the manufacture of doors, and in response to an 
inquiry about shake stated that very little of this 
existed in the cypress of the south, but was more 
prominent in the wood indigenous to northern terri- 
tory. This he explained by stating that cypress trees 
freeze and that when the trees are in this frozen 
state the wind blowing against them produces shake. 
In regard to pecky (partly rotten) cypress Mr. Wat- 
son stated that he had questioned experts on forestry 
in regard to this matter and had been told that it 
was a condition caused by the acid in the wood; that 
some trees developed more of this than others and 
for that reason developed more peck, but that when 
manufactured into lumber this peck would not in- 
crease and that the wood would be as durable ten 
years from the date of its conversion into lumber as 
it was when standing in the tree. 

To questions regarding raised grain Mr. Watson 
answered that this was due to the exceeding humidity 
in the atmosphere in the section where cypress grows 
most abundantly and that when the wood is thor- 
oughly dried this difficulty is overcome, in large meas- 
ure, but that it was almost impossible to send stock 
out from southern mills in a thoroughly dry condi- 
tion; that cypress will dry in ninety days in the 
north, but that it would not air dry in New Orleans 
in less than eight or nine months, 

Secretary Hotchkiss announced that a concatena- 
tion would be held in the convention room at 9:09 
Wednesday evening. 

Redwood Remarks, 

A. B. Wilcox, secretary of the shippers’ association 
of San Francisco, delivered an interesting address on 
redwood. Mr. Wilcox described it as the ‘‘newest 
lumber from the oldest tree.’’ He traced the giant 
sequoia of the Pacific coast back to prehistoric ages, 
saying that a specimen now flourished in California 
which, according to a statement of a forestry expert, 
iad been standing for more than 4,000 years. It is 
iver 300 feet in hight and 35 feet 8 inches in cir- 
umference four feet above the ground and was an 
id tree centuries before Columbus first sighted the 
shores of America. 

Coming down to the practical consideration of the 
yood and its various uses today Mr. Wilcox stated 
iat many of the restrictions against its consumption 
» eastern markets, due to the high freight rates, had 

en overcome by the rapid rise in the prices of 

her building materials, so that now redwood could 
delivered to the retailer in middle western and 
astern distributing markets at a considerably lower 
ire than other softwoods of comparative merit. 
stated that redwood possesses many qualities which 
phasize it as superior to its competitors in the 
ftwood market. It would, he said, outlast any other 
twood, was practically free from shrinkage, was 
ily worked, burned more slowly than any of the 
her softwoods—in fact was practically fire resistant 
ind was free from rot and peck. He invited the in- 

‘tion of the redwood exhibit by all those in at- 

dance and expressed the hope that future business 

itions would prove to them the truth of the claims 
he had made for the Pacific coast product. 

‘he meeting then adjourned to reconvene in execu- 

session at 2 p. m. 

©. H. Kettridge offered a resolution to the effect that 

it was the desire of the Illinois Lumber Dealers’ Asso- 
ion that the duty on Canadian lumber be removed. 
‘This was passed by a unanimous vote. 


THE EXECUTIVE SESSION. 
Wednesday afternoon’s session was held behind closed 
ors and was for members of the Illinois and sister 
ciations only. Matters for discussion included the 
millwork question and bank collection rules, with other 
questions of a purely executive nature and of no general 
interest. . 
THURSDAY MORNING. 

it was 10:30 before a sufficient attendance was on 
hand to justify the formal opening of the meeting. The 
interim between 10, the hour at which the program was 
to have been taken up, and the introduction of C. W. 
Hail, secretary of the Southwestern Illinois Associa- 
tion, who spoke upon the ‘‘ Value of Local Associa- 
tions,’’ Secretary Hotchkiss filled in with a résumé of 
forestry work during the last several decades. 
_ Mr. Hotchkiss told the history of effort along this 
line from the time it was taken up by the United States 
government. To use his own expression it was a case 
of *‘locking the stable door after the horse had been 
stolen’? in so far as the Michigan and Wisconsin for- 
ests were concerned, but of very vital moment as affect- 
ing the timbered areas of the south and the west coast. 
As an illustration of the enormous consumption of tim- 
ber Mr. Hotchkiss stated that statistics showed that 
the railroads of this country annually consumed up- 
wards of 13,000,000,000 feet—this of course being but 
an item, although an important one, in the amount of 
timber which every year is taken from our forest re- 
sources, 

The attendance having by this time grown to respect- 
able proportions Mr, Hall was introduced. He referred 


to the value of the local association in doing away with 
ruinous competition, and in his opinion local organiza- 
tions are great factors in the success of the state asso- 
ciation. To illustrate his point he said: ‘‘Let them be 
all in one, working together for the common good of all, 
for ‘Unity, Confidence and Prosperity.’ ’’ 

At the conclusion of his speech Mr. Hall called for a 
general discussion on the causes, methods and results of 
local association work. In response President Boston, 
W. H. Hunter, W. M. Sanford and others told of the 
benefits derived in the various territories in which their 
local organizations operate, citing instances where war- 
ring dealers had, through the efforts of the association, 
adjusted their differences and enabled themselves and 
their neighbors to do business much more profitably and 
agreeably than formerly had been the case. 

W. C. Miles, president of the Globe Lumber Company, 
of Globe, Wash., and representing the manufacturers of 
the Pacific northwest, made an exceptionally interesting 
and instructive address covering the cedar, spruce and 
fir interests of his section. 

Mr. Miles said that the spruce shipped to the middle 
west and eastern markets was confined to the higher 
grades, the lower grades being made into boxes in local 
factories. Shipments of spruce, he said, were largely 
siding. Immense quantities of cedar shingles left the 
coast every year for eastern markets, while fir was 
shipped out for almost all purposes. The speaker stated 
that in his opinion fir was the best wood produced in his 
territory, as it had greater strength for its weight than 
any other wood and was more versatile for the uses to 
which it could be put. He said that on the coast ships 
were built from stem to stern, mast to hold, entirely of 
fir; that it was used for interior finish, making a very 
beautiful wood when worked and polished and, in short, 
gave good satisfaction in almost every department in 
which wood enters as a building material. 


Some Shingle Science. 

At this point Mr. Miles was asked to explain the bad 
condition in which a considerable percentage of cedar 
shingles is found to be when received in Chicago and 
other distributing points. He explained this by stating 
that the shingle business on the coast in the past had 
been largely handled by small and irresponsible manu- 
facturers—that is to say men of small capital who would 
put up a mill on borrowed money, get their machinery 
on credit and perhaps mortgage the output before it 
was manufactured; that the shingles that they turned 
out would be shipped east under someone’s else brand 
and that in consequence of the manufacturer not ap- 
pearing as responsible for them he was careless as to 
their condition. Operating upon borrowed money these 
shinglemakers were compelled to sell their product as 
fast as it could be turned out in order to take in money 
enougn to continue their operations. A carload of shin- 
gles would be made today and shipped out tomorrow, 
practically, the result being that instead of being prop- 
erly dried they were virtually burned out and the life 
taken out of the wood. Mr. Miles predicted better con- 
ditions in the shingle business, owing to the fact that 
many lumber manufacturers were about to enter this 
field—responsible men whose product would go out un- 
der their own brand and who, for the sake of their repu- 
tations if for no other reason, would be more careful 
in the manufacture of the material they sent to their 
customers in the east. 


Live Coast Associations, 


Mr. Miles then spoke of the association work which 
had been done on the coast in the last year. He said 
that since 1900 efforts had been made by manufacturers 
to organize associations which would remedy some of 
the evils with which millmen of the west coast had had 
to contend in past years; that it had been a hard fight 
and one which only recently had been won. He said 
that three associations had been formed, working in 
harmony, and that the future promised to see conditions 
very materially bettered. He congratulated the Lllinois 
retailers upon their effective organization and said that 
inasmuch as the Pacific coast manufacturers must look 
to the retailers east of them for the distribution of the 
product of their mills it was to their advantage to work 
in harmony with those retailers in all respects and that 
the retailers could safely rely upon the manufacturers 
protecting their rights as much as possible and doing 
everything in their power to increase the good feeling 
which he felt already existed between the two bodies. 


Good Looking Lumbermen. 

Ralph Burnside, of Oskaloosa, Iowa, president of the 
Northwestern Lumbermen’s Association, was called upon. 
He made a brief speech in which he congratulated the 
Illinois men upon their good looks and good fellowship. 
Mr. Burnside said that it formerly had been the custom 
of Iowa dealers to regard Illinois as a state of agricul- 
tural and manufacturing industries; that later their 
views had changed inasmuch as they had regarded it 
as the state of Montgomery Ward, Roebuck & Co. et al.; 
but that now that he had met and mingled with the 
men who run the lumber yards in the great prairie state 
he had come to the conclusion that they were almost up 
to the standard of their brothers in lowa. In closing 
Mr. Burnside presented the greetings of the Northwest- 
ern Lumbermen’s Association end promised that it 
would stand shoulder to shoulder with the Illinois organi- 
zation in association work. 


Cement Growing in Popularity. 


O. U. Miracle, of the Miracle Pressed Stone Company, 
Minneapolis, Minn., read a paper on the cement ques- 
tion in which he showed the enormous growth ef the 
trade in cement blocks, bricks, tiles and other by pred- 
ucts of Portland cement. As an indication of the vol- 
ume of trade in this now very important building ma- 
terial Mr. Miracle stated that last year 27,000,000 bar- 
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of success in the unin- 
terrupted running of a 
mill, shop, or factory; it 
is natural that the en- 
gineers and superin- 
tendents should want 
the best they can get. 
Many of the most prom- 
inent plants have used 
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are a specialty with us. We 
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You Can Buy 
Less Than a Carload 


of flooring from us and yet get it deliv- 
ered at carload prices. If this appeals 
to you, drop us a line and we will 
quote you prices on 


MAPLE—BEECH—BIRCH 


FLOORING 


that should not fail to ‘iterest. A 
good stock enables us to fii all orders 
promptly. 


Cummer, Diggins & Co. 


CADILLAC, MICH. 
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We are manufacturers 
and exporters of 


HARDWOOD 


CYPRESS, .COTTONWOOD, OAK, 
POPLAR and RED GUM. Also 
staves, Cooperage stock, box shooks, 
lath, shingles, etc. 


THE SOUTHWESTERN LUMBER & BOX CO. 


605 Hibernia Bank Bidg.. NEW ORLEANS, LA. 
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Plain & Quartered Oak 
Our Specialities. 





Saw and Planing Mills, 
C.N. 0. & T. P.andl. & AR. R’S. 
Nicholasville, Ky. 


KY. NORTHERN RAILWAY, 


Simcoe, Ky. J 


KELLEY LUMBER & SHINGLE CO. 


Northern Hardwoods, Hemléck and Pine 
lumber, Pine and Hemlock lath, White 
and Red Cedar shingles, Maple flooring 
and Cedar fence posts. 
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VERY week more lumber dealers are 
taking up the sale of Paroid Roofing, 
simply because they learn through their lum- 
bermen friends who have handled Paroid for 
many years that it makes a most profitable side 
line. Paroid is a ready roofing of highest 
quality, and is used and endorsed by the U. S. 
Government, the largest railroads, manuface 
turers and farmers all over the country 
Ask for our dealer's proposition. 


F. W. BIRD & SON, Makers, 
Established 1817 
EAST WALPOLE, MASS. 


NEW YORK CHICAGO, WASHINGTON. 





TO MAKE MONEY you should use the Lumbev- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and foi figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet AMERICAN LUMBERMAN. Chicage 


rels of Portland cement were used. He said that cement 
is the logical substitute for lumber for very many 
purposes and that as a consequence it falls within the 
province of the retail lumberman to distribute it to his 
trade. He cited instances where retailers had used 
blockmaking machines with a resultant increase in trade 
running well into the thousands of dollars of annual 
profit. One case in particular which he cited was that 
of a retailer who during the last year had sold 50,000 
blocks and who stated that this output had not de- 
creased his regular business but very materially added 
to the balance which appeared on the right side of his 
ledger when his books were closed up for the year. 
At the conclusion of Mr. Miracle’s address, which 
was very well received, the meeting adjourned. 
THURSDAY AFTERNOON SESSION. 
Secretary Hotchkiss opened the Thursday afternoon 
session with a talk on ‘‘ Local Associations,’’? a subject 
with which Mr. Hotchkiss has intimate experience. He 
told of the benefit of local organizations and the man- 
ner in which they had been effected in Illinois. C. H 
Kettridge, of Evanston, supplemented the secretary’s re- 
marks with some personal observations. 
G. J. Parke, of Decatur, secretary of the Illinois Ma- 
sons’ Supply Association, presented the claims of that 
association to the attention of the convention and urged 
the retailers present to affiliate with the new organiza- 
tion, pointing out that the ‘‘side lines’’ of the retailer 
were becoming of such yast importance that the organi- 
zation was absolutely essential. 
The discussion of mutual insurance was opened, by 
request, by W. G. Hollis, of Minneapolis, Minn., who 
traced the growth of mutuals and declared that there is 
no reason for the retailer giving the stock companies 
any of his business. He said that the stock companies 
are engaged in offering retailers exceptional induce- 
ments to write with them, but he warned the retail lum- 
bermen to be chary of accepting such offers, as they are 
made almost entirely for the purpose of knocking out 
the mutuals, 

A. C. Benson, assistant secretary of the Lumbermen’s 
Mutual Insurance Company, of Chicago, sustained Mr. 
Hollis’ concluding point with some cases in hand in 
which the stock companies had made almost ridiculous 
reductions in rates in order to get the business away 
from the mutuals. He urged the retailers to provide 
themselves with the very best fire fighting facilities in 
the interest of lower insurance premiums. 

H. L. Tibbitts, of Milwaukee, Wis., believed the time 
ripe for the Illinois association to consider the advisabil- 
ity of organizing an insurance company under the 
auspices of that association. 

W. H. Hunter, of La Salle, said that the reason this 
had not been done before was because the lumbermen 
of Illinois had felt that the field was very fully covered 
by the existing mutuals. He said, however, that this 
sentiment did not exist so much now because some deal- 
ers have had difficulty in securing sufficient mutual in- 
surance because of the limitations of the companies. 

In pursuance of these remarks, at the suggestion of 
Mr. Tibbitts and on motion of Mr. Hunter, President 
Boston appomted a committee of three, consisting of 
G. W. Hotehkiss, of Chicago; H. L. Tibbitts, of Mil- 
waukee, Wis., and W. I. Stevens, of La Salle, to inves- 
tigate the advisability of the organization of a mutual 
insurance company in Illinois. 

Secretary Hotchkiss read the following letter from 
Elmer H. Adams, one of the authors of the lien law, 
which said: 

It is with great regret that I am forced to inform you 
that I cannot be present at the meeting of the Illinois Lum 
ber Dealers’ Association this afternoon. I have been uac- 
tively engaged in court all week trying a very important 
building case and in all probability will not be through be- 
fore Friday or Saturday. 

I have looked forward with a great deal of pleasure to 
the opportunity of meeting the members of the associatioa 
this afternoon, but it seems we cannot always have things 
the way we wish them. 

I am still willing, however, to see if I cannot, if possible, 
keep the members from being altogether disappointed. If 
they will write out their questions as indicated in my 
former letter I will take these, together with the questions 
you sent me, and put them in the form of a paper, and the 
same can either be mailed to the members of the association 
or published in the AMERICAN LUMBERMAN. I have no doubt 
the AMERICAN LUMBERMAN would be pleased to do this for 
the association, if you were to request it. 

Committees were then called on for their reports. W. 
H. Hunter, speaking for the lien law committee, said 
that the present law is as good a law as it is expected 
ever to get in the state of Illinois and there is nothing 
to do but to be on guard to see that it is not tampered 
with. 

Secretary Hotchkiss, speaking for the committee on 
demurrage, stated that if particular cases were sent to 
him they would be taken up with the heads of the car 
service association, in accordance with the arrange- 
ments now in vogue. 


Election of Officers. 


C. A. Glore, of Centralia, presented the report of the 
committee on nominations and his report was unani- 
mously adopted and the following officers elected: 

President, W. H. Hunter, La Salle. 

Vice president, T. V. Jones, Decatur. 

Directors (three years), W. T. Boston, Yorkville: N. E. 
Holden, Danville. ; 

The committee on resolutions, by Frank Mosher, of 
De Kalb, presented the following, which were adopted 
unanimously : 


Resolved, That the issuance of postal card or other open 
price lists and discount sheets by manufacturers of lumber, 
shingles or millwork is discountenanced and condemned by 
this association as a demoralizing influence. Such communi- 
cations often fall into the hands of consumers, who, making 
no allowance for necessary expenses attending shipment and 
sales, get a wrong idea as to the actual cost to the dealer of 
handling such commodities. Equally we condemn the solici- 
tation direct, of the contractor or owner, by parties or their 
traveling salesmen who seek the trade of dealers. 





Resolved, That we recognize the vast importance of the 





principle of conciliation and arbitration, as applied to both 
national and personal differences, which cannot be settled 
by contending parties, and we indorse the principle oi 
arbitration in cases of serious difficulty between mem 
bers of this association, and to this end recommend that the 
president of this association be empowered and by this reso 
lution is hereby empowered at his discretion to appoint a 
committee of arbitration in such cases arising in the mem- 
bership as to him shall be deemed advisable. 

Resolved, That the Illinois Lumber Dealers’ Association is 
impressed with the correctness of the views of President 
Roosevelt regarding what is generally known as the railroad 
rate proposition and we heartily approve of such amend 
ments to the interstate commerce laws as will be equally 
just and equitable to both the railroad corporations and the 
shippers of the nation, and such as will have a tendency 
to correct the manifest evils at present existing. 

Resolved, That we heartily sympathize with the efforts 
of what is known as “the car stake association” in its 
efforts to secure such ruling by law, or through the Inter 
state Commerce Commission, as will eradicate the evil of 
compelling shippers to not only equip open cars with need 
ful staking but to pay full freight rates on the weight oi 
such staking, which is but a portion of the necessary equip 
ment of such cars for the transportation of lumber. 

Resolved, That our business is one which, from the very 
nature of things, is impossible of ‘trustification.”” The vary 
ing local conditions arising from proximity to or remoteness 
from the sources of supply, from the differences in the re 
quirements of the consumer in kind, quantity and quality 
of material and from the vast numbers engaged in the busi 
ness make even the crudest form of combination, to say 
nothing of trust, at once impracticable and impossible; or, 
if possible, dangerous alike to those engaged in it and to 
the public. ‘To such a business, then, an association becomes 
the only successful means of carrying it on. By contact 
with our better informed neighbors we may gain a wide 
knowledge of how to manage and conduct a business. 

Resolved, That, in view of the fact that some agitation 
has been made looking toward the abrogation of all trade 
discounts on lumber, we wish as an association to record 
our protest against such action. 

Resolved, That the thanks of the association are extended 
to our officers and directors for the valuable services they 
have rendered to us. 

Resolved, That we extend our thanks and appreciation to 
the lumber press for its cordial support at all times. 

Resolved, That the thanks of the association are extended 
to Mr. Hollis for his able address on associational matters 





Forestry Resolutions. 


WHEREAS, We believe that the preservation of the forests 
along sensible and practical lines is necessary for the futuré 
welfare and prosperity of our nation; and 

WHEREAS, We recognize that the products of the forest 
are a necessity to the protection, comfort and well being of 
the people; and 

WHEREAS, A proper conservative use of our forests alone 
can maintain the business of lumbering as one of our great 
industries ; be it 

Resolved, That we, the members of the Illinois Lumbe: 
Dealers’ Association, in annual meeting assembled, hereby 
heartily indorse the views of President Roosevelt, who 
emphatically says that it is the duty of the present genera 
tion, and especially of those who depend for a_ livelihood 
upon the forest and its products, to do their utmost to 
preserve existing forests by conservative use for the benet 
of generations to come; be it also 

Resolved, That we indorse the policy of the United States 
government in seeking to perpetuate the forests while at th: 
same time appreciating the needs of the people for lumbe 
and which is endeavoring to educate those engaged in thr 
manufacture of lumber how to conduct their logging opera 
tions so that the supply of merchantable timber may lx 
perpetuated in proportion to the production of the manu 
factured product; be it further 

Resolved, That to this end we heartily indorse the mov 
ment inaugurated by the National Lumber Manufacturers 
Association for the endowment of a chair of applied fores 
try and practical lumbering in Yale Forest School, provid 
ing a course of instruction calculating to educate foresters 
in the practical details of the lumber business and lumbet 
men in the necessities of proper forest conservation. 

We hereby approve of this endowment as one worthy 
the support of all who are engaged in the lumber indust: 
in whatever capacity, feeling that the establishment of 
chair of practical lumbering in the foremost forest schoo 
of the country will be a most substantial indorsement of th: 
forestry policy of President Roosevelt. 





Newly Elected Officers Presented. 

The chair appointed a committee consisting of E. 5 
Cheaney, of Petersburg, and F. D. Lawrence, of Geneva 
to escort the newly elected officers to the platform. I: 
handing the gavel to the incoming president Retiring 
President Boston said he left the affairs of the associa 
tion in good hands, Mr. Hunter, the new president 
said: 

I am again reminded of my deep obligations to you 
this renewed expression of your confidence and esteeu 
I had the pleasure of attending your second annual meeting 
I find that I have been with you at thirteen of these mee! 
ings. I am reminded also that this convention began i! 
deliberations on the thirteenth day of the month. It loo! 
as if the fatal thirteen were following me. 

_I wish you to remember that the success of this ass 
ciation, if it shall be successful during the coming year, 
yours and not mine. You are the men to make it succes» 
ful. What is left in me of ability and devotion shall 
yours. I know that the gentlemen whom you have elect 
to the board of directors will, if necessary, make person: 
sacrifices for the .benefit of this association. 

I wish to congratulate you on this meeting. We bhx\ 
had a good convention. We have had the best conventi: 
in all the history of this association. It has not been e) 
celled by that of any retail association in the United State- 

Vice President T. V. Jones, of Decatur, was presente: 
He said the convention had been a surprise to him ar 
that he had not anticipated such a large attendanc 
He felt that any man who had been compelled by cit 
cumstances to remain away from this meeting had miss 
a great deal. 

J. C. Ahrens, speaking of the thirteen questio! 
called attention to the fact that at the original meetin: 
at Springfield when the association was organized thi! 
teen retailers signed the document which made the asso 
ciation a fact, so thirteen is far from being an unluck, 
number, 

J. H. Schuck, of Springfield, said that of these thi 
teen members one backslid immediately thereafter an: 
never had come back into the association. Presiden 
Hunter passed this off by saying that any associatio! 
that got twelve good men out of a possible thirteen was 
doing mighty well. 

Director N. E. Holden was presented. He thanked 
the convention for the honor conferred upon him. 

The convention then adjourned sine die. : 

The board of directors held a meeting immediate]; 
after the session. The reélection of Secretary George 
W. Hotchkiss, of Chicago, was a foregone conclusion, 
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FOURTEENTH ANNUAL OF THE TRAVELING SALESMEN. 





Finances in Fine Form— Shady Applicants for Membership— The Election — Saley Gets His 
Cow and the Secretary a Charm. 





The fourteenth annual meeting of the Central As- 
sociation ‘of Lumber & Sash & Door Salesmen was 
held at the Sherman house Wednesday forenoon. The 
session was called to order by President Edward For- 
han, of Indianapolis, Ind., and the rolleall being dis- 


pensed with Secretary Treasurer H. L. Hart, of La 
Vorte, Ind., made his annual report, as follows: 

Cagh on band, Jamuary 1, BOOBs... 20 ccsccccscceecrd 2232 
Received for dues during 1905. ........csccccccces 264.00 
Toth AVOUEOID Teme, BHOG i. oc kick sdcc cdceccvceess $286.32 
PR Siwskbcanen ed abaws ones dedee cikae os 149.20 
Cash om hand Jamunry 1, 1006. ..62 66.0 cdicssscs $137.12 


New members taken in during 1905, 38. 

New members secured at Indianapolis meeting, 28. 

<0 w members secured by secretary at this meeting, 6. 

rotal membership February 14, 176. 

The report was approved as read. The secretary 
then read a letter from W. R. MacKenzie, secretary of 
the National Association of: Lumber & Sash & Door 
Salesmen, referring to an-amendment to the bylaws 
if the- subsidiary associations intended to exclude 
from these associations men who have not become 
ona fide lumber or sash and door salesmen. A lively 
discussion of the subject ensued and it was put before 
the meeting in the form of a motion to amend the 
eligibility clause of the bylaws to read: ‘‘ Any trav- 
cling man who has sold lumber or sash and doors for 
a term of one year prior to the date of his applica- 
tion and is at the time of his application selling lum- 
ber or sash and doors for any wholesale dealer shall 
ie eligible for membership in this association.’’ Sec- 
retary Hart stated that he had in his possession three 
ipplications for membership in the association two of 
vhich were accompanied by requests for assistance in 
taining situations. He said: 

{ received an application last year from a party located 
it Lima, Ohio, who was indorsed by one of our members. 
Ile had never sold lumber or sash and doors but wanted to 
btain a position and inclosed a check for $2 to cover the 
membership fee. I have since learned that he never was on 
the road and when I put the check through the bank it 
ame back protested and I had to make it good. I am 

mvinced that many wouldbe salesmen use this association 
is @ means of obtaining situations and when they fail we 

s a body must in a measure take the blame. 

The motion was carried and the secretary instructed 

» see that the amendment is incorporated in the new 
ssue of the association’s constitution and bylaws. 

The association went on record in support of the 

iovement to compel the railroads to abolish the 

harge of $10 on mileage books by the following mo- 
ion: 

Resolved, That it is the sense of this meeting that we 

xtend our hearty support to the movement for the inaugu 

ition of a 2-cent fare and the abolition of the mileage 
ook and that the matter be taken up through the National 

\ssociation of Lumber & Sash & Joor Salesmen for the 

irpose of concerted action. 

. Officers for 1906. 

The election of officers, which was unanimous, re- 

lted as follows: 

President, Alexander Hamilton, Indianapolis, Ind. 

Vice president, Charles Rittenhouse, Springfield, Il. 

Secretary treasurer, H. L. Hart, La Porte, Ind. 

Mr. Hart protested vigorously against his reélection, 

marking that he would be glad to have someone 

Il him how to get rid of the ‘‘onerous and ornery 

b.?? He was assured that there was no way by 

hich his services could be dispensed with. 

A motion to increase the secretary’s salary to $100 

) a ? 
year was withdrawn in favor of a motion to ap- 
ropriate $25 for the purchase of a Knight Templar 
atch charm to be given to him as a token of the 
lesmen’s appreciation of his loyal service. 

rank Hasellton, Effingham, Ill.; Frank Metzger, 

idianapolis,-Ind., and W. W. Hobbs, of Indianapolis, 

ere elected directors for a term of three years to 
eceed L. M. Bostwick, Centralia, Il.; Richard Cor- 

1, Chicago, and E. H. Roberts, W ashington, IIl., re- 

ring. 

Met L. Saley Intrudes. 

At this point in the proceedings there was a lively 

mmotion for a moment and the president appeared 
‘o be rather’ annoyed, all because when no one was 
looking -Met L. Saley, of the AMERICAN LUMBERMAN 
taff, had slipped in. When the excitement had sub- 
ded George L. Mass, of Indianapolis, Ind., arose and 
celivered himself of the following: 

Mr. Saley, have you ever attempted to count the many 

quaintances you have made during your time of service 
‘1 these years for the AMERICAN LUMBERMAN? You have 
raveled much and you have met a great many lumbermen, 
oalmen and others closely identified with the lumber busi 
ness. You have written about them or you have written for 

icm, not only to entertain but more to educate them, Your 
purpose is high and is certainly appreciated. We read your 
ords—drink your thoughts. You are unconscious of a 
fact, and rightly so, that you have made many admirers. 
if it has never been told you I feel sorry, for it may be 
blamed upon me for the bad effect it might have upon you 
to hear such an accusation. 
d No, Mr. Saley, your friends should have no fear, if they 
‘now “The Man.” It all lies in “The Man.” One needs but 
look into your face to see “The Man.” Your knitted brow 
denotes the earnest work you have done and are doing for 
an unselfish cause—that of enlightening others. Your “lines 
teach us; they unite our thoughts in a common trend bene 
ficial to us. The habit of your mind is a reference to a 
higher ideal, necessary to every man's life. Your presence 
inspires respect for both the intellectual energy you put 
forth and your quiet spirit of honor. 

Friend, life goes headlong and suddenly we encounter a 
friend and pause. A friend is the hope of the heart and is 





found only by mind being able to distinguish character. All 
who know you claim you as a friend. 

Last month a convention of lumbermen was held in the 
City of Homes. You cannot understand what that has to do 
with this little gathering. Nor do you surmise that you had 
anything to do with that convention other than to perform 
your arduous labor, that of “doing the convention,” with all 
that goes with it. Now, I will speak for those present when 
I say that you did have more to do with that convention. 
You are not aware of the inspiration your presence brings 
forth. It brings to mind many good influences read in your 
lines, the expansion of thought thereby derived. As With 
many good books, a devotion to you becomes evident. In 
fact, during the convention it became so evident that some 
form of expressing this devotion had to materialize. 

The Old Black Cow in Gold. 

Home—our thoughts are ever there when away from it. 
We think of all that is there, our wives, our babies and all 
else there is to think of. You, Mr. Saley, in your musings 
expressed with the pen sometimes mention the “old black 
cow.” I don’t think that you really mean a cow. You mean 
your home, as I take it, although you have said she is worth 
her weight. in gold. Whenever you see a cow you think of 
home and, knowing you are away from your dear ones so 
much, the cow perhaps has become an emblem of home. 
Iifow embarrassing! Yet, taking it for granted that it is a 
fact, allow me in behalf of many friends and admirers to 
present you with this cow, worth its weight in gold. It 
was copied from a picture of the “Old Black Cow” in your 
book “Realm of the Retailer’ by a Japanese craftsman. 

May it ever remind you of home. May it ever in your 
travels cheer you and remind you of the fact that you have 
friends scattered all over the Hoosier State and friends 
among those who visit the Hoosier State. 

Just then someone asked ‘‘What’s the matter with 
Saley?’’ and the answer ‘‘ He’s all right!’’ came with 
such volume as to thoroughly convince everybody in 
the neighborhood that he is. 

Saley’s Response. 

Mr. Saley said: 

My dear friends, the ‘‘old black cow” has been done up in 
crayon and in oil, but never before in gold. Some time ago 
—about two years ago—at a convention in Milwaukee she 
was done in oil. Before I had a chance to inspect it the 
picture had disappeared. I heard from it in Chicago, St. 
Louis and Kansas City, and in the latter place I was 
informed that she had had a calf but that they were taking 
care of her and she was doing first rate. At another meeting 


IKKO MATS “MOTO 
Manafecturir 3 Jewele, 
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A TRIBUTE OF FRIENDSHIP. 


I was called on the stage and there she was, the “old black 
cow” and the little black calf. ‘This is the first time I have 
seen her in gold. My dear friends, I hope and trust that 
this is a token of the good will you bear the owner. 


Mr. Saley was presented with a list of the contributors 
to the purchase of the ‘‘old cow,’’ printed on a silk 
ribbon, as follows: 

Auf Wiedersehen—Deine Freunde. 

E. L, Dynes. H. A. Sellen. John Montana. 
Cc. D. Meeker. Charles Wolflin. R. W. Horton. 
M. L. Strickler. 3alke & Krause Co. Kramer Bros. Co. 
W. C. Greer. Cc. D. Benedict. James Hunnel. 
H. L. Hart. Buddenbaum Lum- W. H. Winnell. 
J. F. Dreschner. ber Co. J. O. Parrish. 
W. H. Sumption. Henry Lumber Co. W. C. Pulse. 

L, P. Miller. Adams-Carr Co. H. C, Scarce. 

Ik. W. Knight. J. T. Eaglesfield Co. I. A. Peterson. 
George Bent. Eldridge Lumber Co.M. J. Gilmartin. 
W. H, Matthias. W. Pinnel & Co. M. G. Beaver. 

( 








Thaddeus Whitmer. A. P. Conklin. T. E. Reagan. 
Cc. 8. Corse. W. W. Hobson. .. L. Munger. 
Cc. H. Kittredge. W. H. Cline. John A. Martin. 
Cc. A. Shelley. W. A. Hamilton. James W. Dyer. 
W. B. Schaefer. Marmet Halm Coal C. A. Woods. 
H. F. Thompson. & Coke Co. W. D. Leach. 
Cc. M. Hauger. Susquehanna Coal Gus Fromme. 


W. W. Kenower. Co. Walter Cook. 

J. H. Lang. E. L. Callaway. John Kendall. 

J. P. Huffman. W. E. Holden. Charles T. Dye. 
Cc. E. Foster. J. L. Clements. oor H. Palmer. 


E. H. Mauk. 

F. L. Mercer. 
J. L. Peck. 

W. H. Miller. 
Edward Forhan. 
Cc. B. Hooten. 


Frank Metzger. George Dye. 
Charles Lauz. Alexander Hamilton. 
Capitol Lumber Co. Will F. Johnson. 
Home Lumber Co. George Sisson. 
Greer-Wilkinson I, H. Thompson. 
Lumber Co. R. M. Hooten. 
Perry Hatt. 3urnett-Lewis Lum-A. W. Beal. 
E, H. Greer. ber Co. Harry Page. 
Cc. D. M. Houghton. Ike Asher. Ransom Griffin. 
W. W. Jett. Nashville HardwoodLewis H. Dodd. 
Pittsburg Coal Co. Flooring Co. George L. Maas. 
John Oxenford. Eagle Lumber Co. M. A. Hayward. 
Ed Troy. 
INDIANAPOLIS, IND., January 9 and 10, 1906. 


The ‘‘Old Black Cow’’ was done in gold by Ikko 
Matsomoto, a Japanese artist, and is a most beautiful 
miniature specimen of the sculptor’s art. Only the 





P. B. LITTLE, E. 


S. LITTLE, 
President, 


Sec'y and Treas, 


Little Lumber Co. 


100 Soulard St., ST. LOUIS, MO, 


Producers of 


RED OAK, COTTONWOOD, 
RED GUM, ASH, HICKORY 
AND ELM LUMBER. 


Carload shipments direct from our own 
new band saw mill at Blytheville, Ark. 


We carry there about four million (4,000,000) 
feet seasoned lumber at all times, for quick ship- 
ment. Good grades only. 


= We desire the patronage of the consumers of 
Lumber and will give preference and prompt 
attention to their trade. 


Correspondence solicited. 


i Delivered prices always given. 


Soft Yellow Cottonwood, Extra Fine Red 
Oak, (plain or quartered) and Red Gum 
for consuming trade, our specialities. 


Address all letters and telgrams to our General 
Office, Little Lumber Co., 100 Soulard Street, 
St. Louis, Mo. 














2" WEST VIRGINIA. “Sag 
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Here We 
Are Again 


and we're in just as good shape as ever 
to fill your orders satisfactorily as our 
sheds and warehouses that were de- 
stroyed by fire have all been rebuilt and 
are now filled with a nice new stock of 


Well Assorted and Selected Rough 


POPLAR 


Also bone dry red and white oak, chestnut, ash, 
hemlock, cherry and walnut. Besides we manu- 
facture detail interior and exterior trim and 
mouldings in all woods, 


LET US QUOTE You 


Part Lumber & Planing Mill Co., 


q CLARKSBURG, W. VA. 























7 We'll Leave It 
J Entirely With You 


to decide whether we are entitled to 
some of your business or not, but we 
do feel that your best interests demand 
at least a trial. Why no let us quote 
you on some of the following 


CHESTNUT 


300,000 Feet 5-4, 250,000 Feet 6-4, 
800,000 Feet 4-4, (Sound Wormy. ) 


Our prices on the above are made to get orders 
Want 'em? 


R. M. Smith & Company, 


R. M. SMITH. PARKERSBURG, W. VA. 


. HH. P. SMITH. 
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‘PARDEE & CURTIN 
| LUMBER CO. 


Manufacturers ot Band Sawed 


POPLAR AND HARDWOODS 


GENERAL OFFICE: 


SUTTON, W. VA. 
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ALFRED DOBELL & CO. 
LIVERPOOL ~ ~« ENGLAND 





Selling Agents for Exporters of States 
Woods in Logs and Lumber. 


Auctioneers of Mahogany and other 
Furniture Woods. 


Cable Address, ‘‘Doble, Liverpool.’’ 











Farnworth & Jardine 
WOOD BROKERS and MEASVRERS 


2 Dale St. and North Carriers Dock, 
BOOTLE, 


LIVERPOOL, England. 


Cable Address: 
Farnworth, Liverpool. 








John H. Burrell & Co. 
WwooD BROKERS 


and Agents forthe sale of American Hardwoods, 
Etc. in Logs and Lumber. 


12 and 13 Tower Buildings, North, Old Church Yard, 
LIVERPOOL, ENG. 


Telegraphic and Cable Address, ‘'Burrwood, Liverpool.” 








James Webster & Brother 
BUYERS OF 


Logs, Rough and Dressed Lumber, Oak, Walnut 
Gum, Cottonwood, Etc. Handles of all De- 
scription. Tight and Slack Barrel Staves. 


eee a nan’ tess usa, BOOtie, Livespesl, Bag. 








Singleton, Dunn & Co. 


Agents for the Sale of All Kinds of American Logs and Lumber. 


27 Union Street, - GLASGOW, SCOTLAND. 


Cable Address, ‘‘ SINGLETONS,” Glasgow. 
Cable Codes: Telecode, Lieber’s, Zebra, A. B. C., A. 1. 





WRIGHT, GRAHAM & CO. 
7 Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon St., LONDON, E. C. 
Cable Address: ‘'Brakridge,’’ Glasgow. Cable Address: ‘' Nivarlum '’ London. 
WOOD BROKERS. 


Agents for the sale of all kinds of American Hardwoods in Log, 
Lumber and Dimension Stock. White Pine, Pitch Pine, North Carolina 
Pine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage. 


CANT & KEMP, SAssor: 
WOOD BROKERS, 
For the Sale of all Hard and Soft Woods. 


Edmiston & Mitchells, tins, cascov 
WOOD BROKERS, 


33 Renfield Street, GLASGOW, SCOTLAND. 
Cable Codes Used, A. B. C., Liebers, Telecode and Private. 


















HAPIN’S LUMBER RECKONER 
WORTH 


ONE OF THE MANY 
TESTIMONIALS. 


Laynesville, Ky. _— 
“Enclosed please find check for $2 cov oo 
ing Chapin’s Lumber Reckoner. TIMES 
time saved in figuring is WORTH TEN — 
TIMES the cost of the book.”’ ITs 


Winton Lumber & Mfg. Co. poet 
cost 
Address ee 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 










eyes fall short of perfection, being made of diamonds 
which fail to reproduce the simple and trusting ex- 
pression of the bovine subject. 


Delegates to the National. 


The new president having been escorted to the chair 
appointed the following members to attend the an- 
nual convention of the National Association of Lum- 
ber & Sash & Door Salesmen to be held in Chicago 
February 9, 1907: Hal Stephens, Decatur, lll.; George 
Bent, Chicago; Lewis H. Dodd, Chicago; W. H. 
Matthias, Chicago; H. C. Paige, Chicago; N. J. Clears, 
Dixon, Til; W. W. Hobson, Indianapolis, Ind.; Holgar 
Reese, Oak Park, Tl. 
The meeting then adjourned. 


A Charm for the Secretary. 


Thursday morning the committee appointed to pur- 
chase a watch charm for Secretary Hart, consisting 
of W. W. Hobson, Indianapolis, 
ind.; Jay L. Peck, Indianapolis, 
and George Bent, Chicago, infor- 
mally presented to Mr. Hart a 
beautiful Knight Templar charm, 
illustrated here. 

As the convention had adjourned 
the salesmen were called together 
in the rotunda of the hotel and 
Mr. Hart said a few words ex- 
pressing his appreciation of the 
gift: 

I am unable to adequately thank you 
for this present, but I want to say 
that if I live a hundred years it wiil 
always be a reminder of the friend- 
ships that prompted it and I appre- 
ciate it a thousand times more than 
I would any additional remuneration 
for my office. I am sorry that I can’t tell you more forcibly 
how much I think of it, but I believe you are all convinced 
that nothing you could have done would have pleased me 


more. 
The Attendance. 
Among those present were: 


Hal G. Stevens, Decatur, Ill. Lewis H. Dodd, Chicago. 
Cc. B. MeVey, Washington, Ill. N. J. Clears, Dixon, Ill. 

M. A. Hayward, Kenova, W. F. W. Hasellton, Effingham, III. 
Va. Ii. L. Hart, La Porte, Ind. 
Frank Metzger, Indianapolis. W. R. MacKenzie, Madison, 

IF. B. Christopher, Chicago. Wis. 

D. J. Daniels, Tallula, Il. John Oxenford, Indianapolis. 
E. Blaisdell, Racine, Wis. Jay L. Peck, Indianapolis. 
Holger Reese, Springfield, Ill. W. W. Hobson, Indianapolis. 
Jerome Robinson, Warsaw, Ind. 


THE RECORD. 


a 
Alabama. 


Mobile—The McDonald Lumber Company has filed articles 
of incorporation giving capital as $25,000. Incorporators: 
Mrs. Ellen McDonald, Mrs. “ _ Frank, Db. J. McDonald, Miss 
Catherine 8S. McDonald and T. W. McDonald. 

po Haat 

Chidester—It is reported that the French Creek Lumber 
Company will discontinue business. 

Danville—Butts Bros., of Wichita, Kan., have bought the 
interests of the Dutch Creek Lumber Company at this 
point. 

i alii Cc. Parkman & Son have been forced into bank- 
rupt 

i‘cisenthal—The Lake Lumber Company has moved to 
— n, and has been merged into the Camden Mill Com- 
pan 

Little Rock—The American Land & Timber Company, of 
Chicot county, has filed an amendment to its articles of 
incorporation changing its name to the American Land, 
Lumber & Stave Company, and increasing its capital from 
$50,000 to $100,000. 











California, 


Anderson—E. 8S. Hartwell & Co. will discontinue business 
at this place. 

Berkeley—The Bruce Lumber Company has been incor- 
porated with capital $70,000 by Hugh Hogan, Thomas T. 
Hogan, M. R. Broadwell, G. H. Bruce and others. 

Pacific Grove—S. J. ‘Tice will sell out. 

San Francisco—The stock of the San Francisco Lumber 
Company has been sold to the Bellingham Bay Lumber 
Company.——Articles of incorporation have been filed by 
the Mission Lumber Comapne, giving capital as $50,000. 
Directors: C. E. — . & Burra, ©. BR. Bart, g. TF. 
Miller and P. J. Smit 

Idaho. 

Lewiston—The Monarch Timber Company has incorpo- 

rated; capital, $1,000,000. 
Illinois. 

Cioran Ene North Louisiana Lumber & Timber Company 
has been dissolved. The Simplex Packing Box Company 
has been incorporated with capital $25,000. Incorporators: 
Charles D. Stephens, L. J. Stephens and J. Q. Stephens. 

|. aaa & Lacy have been succeeded by E. R. 





acy. 
Mills Shoals—The capital of the Mill Shoals Cosgetage 
Company has been increased from $20,000 to $100,000 

Norris City—Pool, Chapman & Johnson are located at 
this point instead of at Morris. 

Panama—T. . Kinzer has been succeeded by Kinzer 
Bros. The O. H. Paddock Lumber Company has increased 
its capital from $150,000 to $300,000. 

Sorento—Kinzer Bros. succeed T. W. Kinzer. 

Indiana. 
Blufftton—A charter has_ been granted to the Cline- 


Tribolet Lumber Company with capital - 000. 
Rushville—William H. Nichols is dead 


Indian Territory. 
South McAlester—The R. B. Ragon Lumber Company has 
moved its headquarters to Oklahoma City, Okla. 


Iowa. 

Clinton—The Lamb-Davis Lumber Company has_ been 
ye gee with capital $300,000. Officers: Lafayette 

Lamb, president ; = R. Lamb, vice president ; Petrel Davis, 
treasurer, and C. Lamb, secretary. A charter has been 

ranted to the a Timber oe with capital $25,000. 

irectors Lafa og Lamb, amb, James Peterson 
and Charies B. 

Reena of incorporation have been filed by 
the Crossett Timber Company, eving gon as $200,000. 
Officers: E. S. Crossett, president Gates, vice resi- 
dent; E. C. Crossett, secretary, oak iy W. Watzek, treas- 








Lacona—T. M. French has sold out. 

Muscatine—The Huttig Sash & Door Company has re- 
newed its charter for another period of twenty years. In- 
corporators: Charles H. Huttig, Mrs. Catherine Bryars, 

Huttig, Mrs. Lean Cremmel, Alfred Siegel and Peter 








Preyermuth. 





Kansas. 
oe ae H. W. Brewer has bought the stock of Martin 


Sawyer—Deal & Lowry have been succeeded by the T. M. 
Deal Lumber Company 
Wichita—T. M. Deal and Deal & Trent have been suc- 
ceeded by the T. M. Deal Lumber Company. 
Kentucky. 
Bagdad—E. P. Woolridge has sold o 
George A. McRoberts has hes adjudicated a 





bankrupt. 

Glasgow—The New Glasgow Planing Mill Company has 
increased its at from $5,000 to $30, 000 

Hickman—The Hickman Lumber & Planing Mill Company 
has chartered; capital, $50,000. 

Hopkinsville—The Forbes pomatnctariog Company has 
increased its capital from $300,000 to $500,000. 

Philpot—M. I. Head is going out of business. 

Louisiana. 

Alexandria—A charter has been granted to the White 
Sulphur Lumber Company. Thomas H. Garrett is presi- 
dent; Waverly Whittaker, vice president, and W. L. Whit- 
taker, jr., secretary-treasurer. 

New Orleans—The Union Lumber Company has leased 
its plant and yards to the Salmen Brick & Lumber Com- 
pany.——A_ petition has been filed in the district court 
here asking that a receiver be ag Fes to handle the affairs 
of the Conroy Lumber Company, Limited. C. B. Elarbee, 
E. T. Hines, G. F. Mason, W. B. Gillican and others have 
filed a petition for the incorporation of the Jackson Naval 
Stores Company nag, capital $400,000. 

Shreveport—The Caddo Lumber Company has bought the 
mill of T. E. Stephenson. 

Singer—A charter has been issued to the W. G. Strange 
Lumber Company with capital $200,000. Officers: W. G 
Strange, president; John A. Yarber, secretary, and H. W. 
Jacques, vice president. 





Maine. 

Bangor—Articles of incorporation have been filed by the 
Grand Isle Lumber Company, giving capital as $36,000. 
Officers: Fred B. Cutler, of Brookline, Mass., Se 
and James Crawford, Van Buren, Me., treasurer.— The C. 
Woodman Company has_ been dissolved. A new company 
under the same style will continue the business, and also 
take over the business carried on by C. Gardener Chalmers. 

Machias—The Machias eres gee ag Company, capital 
$100,000, has been incorporated with Elmer L. Claw, presi- 
dent, and William H. Chapman, treasurer. 


Massachusetts, 

Boston—The Vermont Lumber Company has been in 
corporated with — $30,000 w Fred A. Ewell, enae 
M. Faulkner and others 

Cambridge—The Rawson & Morrison Manufacturing Com- 
pany and the Mead-Morrison Manufacturing Company have 
consolidated under the style of the latter. Officers: Eu 
gene N. Foss, president; William J. Selleck, vice president ; 
John G. Morrison, treasurer, and Willard S. Martin, general 


manager. 
Michigan. 

Grand Rapids—The Lowell-Cutler Company has chartered 
with capital $75,000, of which $51,000 is paid in. Incor- 
porators: A. H. Peckham, R. J. Flanigan and H. A. 
Peckham. 

Jackson—The Jackson Body Company. has filed an in- 
voluntary petition in bankruptcy with liabilities estimated 
at $52,000 and assets $20,000.——The Jackson Timber Com- 
pany has been granted a charter with capital $25,000. 

Lake Linden—The orc, Lumber Company has incorpo- 
rated; capital, $14,000 

Marine City—The Ludlow Bros.-Beers Company is re- 
ported to have filed an involuntary petition in bankruptcy. 

St. Joseph—Wells, Higman & Co. have increased their 
capital to $215,000. The Compound Door Company has 
increased its capital from $50,060 to $80,000. 

South Boardman—The Lumberman Tool Company, Lim- 
ited, has been succeeded by the Lumberman Tool Company. 

Talbot—Perrizo & Sons, of Daggett, have bought all of 
the holdings of the Lily Lumber Company at this place. 


Minnesota. 

Brainerd—The Backus-Brooks Company, of Minneapolis, 
is reported to have bought the plant of the Brainerd Lumber 
Company at this point. 

Cass Lake—The Minnesota Lath & Lumber Company has 
been incorporated with capital $50,000. Incorporators : 
— Kinkele, C. E. Griffith, John W. Bailey and H. G. 

r 








ey 
St. Paul—The Hardwood Door Company has been in- 
corporated _ &, H. W. Bagart, V. Hinrichs and others with 
capital $20,000 Serhan 

Mississippi. 

Belzoni—Charles E. Thomas, Edward W. Wiese, J. H. 
Wynn, Robert H. Wynn and Raymond Brattain have in- 
corporated under the style of the Belzoni Hardwood Lum- 
ber Company, with capital $25,000 

Canton—The Canton Land & Improvement Company has 
chartered; capital, $10,000 

Lyman—The Gulf Coast Lumber Company’s interests have 
= to a syndicate headed by Senator Hatten of Wis- 
consin 

Moss Point—W. Denny & Co. have bought the plant and 
interests of the Moss Point Lumber Company. 

McHenry—tThe Biloxi Turpentine & Timber Company has 
been incorporated. 

Victor—A charter has been granted to the Victoria Lum- 
ber Company with capital $10,000. Incorporators: A. J. 
Vincent, W. H. Miller and others. 


Missouri. 

Kansas City—The Redwood Manufacturers’ Company, of 
Black Diamond, Cal., has oo established a branch 
office in this city in charge of Charles J. Flack 

Poplar Bluff—The Hartwell Pros. Lumber Company, of 
— has been given permission to do business in this 
state 

St. Louis—Frank J. Cram has been succeeded by the Cram 
& Noser Lumber Company. Articles of incorporation have 
been filed by the J. D. Harnett Lumber “i. giving 
capital as $10,000. ns James Harnett, 





sv rsailles—Antweiler  & Dromgold succeed Antweiler & 
ardy. 

Webster Grove—John A. Anderson, J. B. Nelson and John 
Christianson have incorporated under the name of the 
Glendale Lumber Company with capital $5,000. 


Montana. 


Big Timber—The Midland Coal & Lumber Company will 
increase its capital from $10,000 to $75,000 

Eureka—The Bader Lumber Company has been reor- 
ganized under the style of the Eureka Lumber Company. 

Mondak—The Stevens-Sweetmen Company has sold its 
lumber and implement stock to the Valley Mercantile & 
Lumber Company. 

Nebraska. 


Havelock—The Clark Lumber Company has transferred 
its headquarters to Lincoln and increased its capital from 
$10,000 to $25,000. 


Nevada. 
Reno—The International Lumber Company has incorpo- 
rated; capital, $180,000. 
New Jersey. 
Paterson—Joseph R. Graham is dead. 
New York. 
Addison—B. G. Winton, of Payk, Wimton & True, is dead. 
Brooklyn—The Aten e Me has ay ag 
$250, pe’ es larke, J Bener 


couite 


muta 1oThe “Butfalo Maple pi Company has char- 
tered; capital, $50,000. 
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Cherry Creek—W. T. Stetson has been succeeded by the 
Ww. T. Stetson Company. 

New York—aA charter has been issued to the Dunning- 
Varney Company with capital $20,000 upon a petition filed 
by James H. Dunning, Carroll H. Dunning and Albert E. 
Hartcorn. Isaac Baer, Michael Weisberg and Isaac Mark 
have incorporated the Weisberg-Mark Company with cap- 
ital $21,000. The Western White Oak Company has 
een incorporated with goes See by George W. Case, 
jr. R. L. Stanton and L. E. W. Wilson. Reeb & Dinkin 
have begun a wholesale sash, door, blind and millwork busi- 
ness at 18 Broadway. 

Olean—The J. R. pane Lumber Company has been suc- 
ceeded by M. G. Fitzpatrick. 

North Carolina. 

Asheville—The Asheville Veneer Company has been in- 
corporated with capital $30,000. 

Burlington—W. E. Short, L. C. Chrisman and W. E. Hay 
have filed a petition for the epee of the Burlington 
umber Company with capital $50,000. 

Lawndale—A charter has been granted to the Lawndale 
i.umber Company with capital $50,000. 

Mount Taber—The Enterprise Lumber Company has been 
incorporated with capital $4,000. 

Plymouth—The Nash County Lumber Company has been 
incorporated with ie $200,000 by N. M. Whaley, R. S. 
Chon and J. H. Small. 

Rainseur—The Novelty Wood Works Company, with cap- 
ital $25,000, has been incorporated with William Wrightsell, 
president; J. W. Parks, secretary, and W. A. Ward, treas- 











urer. 
Shelby—The Cleveland Sash & Door Company has re- 
ently been organized at this place with capital $10,000. 


North Dakota. 

Alicia—Wisnewski & Cieminski have bought the Moon 
yard and will continue the business under the name of the 
Alicia Lumber Company. 

Ohio. 


Cincinnati—Articles of incorporation have been filed by 
the Ohio Valley Cooperage Company, giving capital as $10,- 
“v0. Inecorporators: D. . Hackett, George J. Helfrech, 
Ilenry W. Backus, Edwin J. Howard and W. H. Cobb, jr. 
hk. T. McKeen & Co. are reported to have discontinued busi- 
ness. The Kentucky Lumber Company has established 
offices in the First National Bank building, this city, in- 
stead of Burnside, Ky. 

Cleveland—The capital of the Lake Erie Lumber Company 
has been increased from $15,000 to $25,000. 

London—The Pierce Lumber Company, to succeed the 
Taylor & Pierce Lumber Company, has filed articles of in- 
corporation giving <a as $10,000. Incorporators: Fred 
W. Pierce, Charles W. Pringlo, Clint Morse and others. 

Massillon—Shriver Bros. have dissolved partnership. 
George Shriver will go to the Pacific coast and Fred Shriver 
will continue the lumber business at this point. 

Somerset—William Snyder, Harry D. Flautt, William D. 
Flautt and William A. Welker have incorporated the Snyder- 
Flautt Lumber Company with capital $50,000. 


Oklahoma Territory. 
lieadrick—The R. D. Simpson Lumber & Supply Company, 
not incorporated, has been succeeded by the B. C. Major 
Lumber & Supply Company, not incorporated. 
Shawnee—T. W. McGraham is reported out of business. 


Oregon. 

Myrtle Creek—The William P. Johnson Lumber Company 
has sold out at this point to the Myrtle Creek Lumber 
Company. W. P. Johnson has opened an office at room 
318 Chamber of Commerce building, Portland. 

Vortland—Inman, Poulsen & Co. have changed style to 
the Inman-Poulsen Lumber Company. 








Pennsylvania. 
Charleroi—The Walton Lumber Company has filed ar- 
ticles of incorporation giving capital as $50,000. Directors: 


S. A. — J. M. Walton, D. M. McCloskey, B. A. Smook 
and others. 
itna—The American Box Company has_ been incorpo- 
rated with capital $10,000 by Theodore Geiselhart, Julius 
C. Geiselhart and Charles H. Kline. 
_Galeton—W. H. Sullivan has been succeeded by the 
Kelley & Shoemaker. 
!.opez—Jennings Bros. have moved to Tucker, W. Va. 
Milanville—V. & M. L. Skinner have sold out to C. H. 
Rexford, of the C. H. Rexford Lumber Company. 
oie —o Clinger has been succeeded by H. R. & G. W. 
ilr ; 


€ 
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hiladelphia—James H. Hughes, James Virdin and James 

I. Woleott have incorporated the Delta Lumber Company 

with capital $100,000.—Smedley & Bros. have incorporated 

under the style of the Smedley brothers Company. 
Vittston—J. J. Riley will open up a retail lumber yard 

at this point. 

‘S yre—Corneby & Harris have been succeeded by A. D. 


Tennessee. 


Chattanooga—The Brownlee Lumber Company will re- 
move to Shubuta, Miss. 
. Memphis—The Griffith Casket Company has_ increased 
its capital from $30,000 to $40,000. T Arthur Hard- 





wood Lumber Company has filed an amendment to its ar- 
ticles of incorporation increasing its capital from $50,000 
to $100,000. irectors: L. P. Arthur, C. J. Tully, E. E. 


Goodlander, Levi Joy and H. E. Bacon. 

Nashville—The Dyer-Williams Lumber Company, of Lau- 
derdale county, has been incorporated by W. B. Williams, 
l. N. and C, - Dyer and E. H. Ferguson with capital 
$7,000, The John M. Smith Lumber Company, of this 
city and Dickson, has filed a petition in bankruptcy. 


Texas. 

Beaumont—A charter has been granted to the Beaumont 
Manufacturing Company with capital $10,000. 

Dallas—Gallaway & Garrison have incorporated under the 
Style of the Gallaway-Garrison Lumber Company with capital 
$25,900, all paid in. 

Fort Worth—J. H. Armstrong & Co. have been succeeded 
by the Texas Lumber Yards. 

Houston—The Rice-Allen-Waples Company has changed its 
name to the Allen-Akers Lumber Company, and increased its 
capital from $30,000 to $50,000. 

Marshall—Mauthe & Foster have dissolved partnership. 

Merkel—John C. Hamm, Frank P. Hamm and A. Williams 
$2 sy iucorporated the Hamm Lumber Company with capital 





h Port Arthyr—The Port Arthur Manufacturing Company 
aS incorporated; capital, $5,000. Incorporators: C. C. 
Harrell, J. W. Corin and H. C. Stearns. 


; Virginia. 

_Abingdon—The Bruno Lumber Company has incorporated 
— capital $50,000. A charter has been granted to the 
uckley Lumber Company with capital $200,000. 

Norfolk—Metzer & Matthews have incorporated with 
Sppital $25,000. S. T. Matthews is president, and Nathan 
Coes Secretary-treasurer. e Roper, Jackson, White 
,Mpany has been incorporated with capital $1,000,000. D. 
Roper is president; W. A. Jackson, vice president, and 
- Elmer White, secretary-treasurer. A charter has been 
seated to the Old Dominion Company with capital $5,000 
on" petition filed by S. H. Duke, J. M. Williams and 


Pound—The Pound Woodworking Company has incorpo- 
“ae Re Weotone EL ber C : : : been i Z 
—— on Lumber Company has been incorpo- 

Tated with capital $10,000. tied ” 


‘ Washington, 
tengnth Yakima—The Inland Lumber Company has char- 
fon) Capital, $25,000. Incorporators: C. E. Linn, Wil- 

= O. Neal and Fred Parker. 
eattle—The Sanstrom Lumber Company has been in- 
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conporates with $20,000. Incorporators: E. G. Sanders 
and J. W. Sanstrom. 

Tacoma—The St. Paul & Tacoma Lumber Company has 
filed amended and supplementary articles of incorporation 
with capital $1,500,000, and the trustees named are C. W. 
Griggs, i. S. Griggs, Everett G. Griggs, Henry Hewitt, jr., 
J. J. Hewitt, L. Howarth, C. H. Jones, George Browne and 
Addison G. Foster.——C. W. Griggs, Everett G. Griggs, Her- 
bert S. Griggs, all of Tacoma; A. B. Tilton, New York, and 
T. W. Griggs, St. Paul, Minn., have incorporated the C. W. 
Griggs Investment Company with capital $2,100,000. The 
Hogue Box & Lumber Company has increased its capital 
from $25,000 to $40,000. 

West Virginia. 

Morgantown—A charter has been issued to the Price & 
Hagerty Mantel Company with capital $75,000. Articles 
of incorporation have been filed by the F. W. Crane Lum- 
ber Company, giving capital as $25,000. Incorporators: 
Cc. F. Sutherland, B. F. Crane, F. W. Cramer and others. 

Wheeling—The Picket Lumber Company has been incor- 

orated with capital $40,000. Incorporators: E. H. Picket, 
V. H. Picket, W. W. Wood and R. E. Shubert. 

Wisconsin. 

Hudson—tThe capital of the Andersen Lumber Company 
recently has been increased to $50,000. 

La Crosse—Captain Daniel A. McDonald is dead. 

Platteville—The Taylor Bros.-Martin Lumber Company 
has been incorporated with capital $25,000 by C. F. Taylor, 
G. E. Martin and D. W. Taylor. 


Wyoming. 
Douglas—The Arnold Lumber Company has recently been 


organized. . 
British North America. 

Berlin, Ont.—The Anthes Furniture Company, Limited, 
has been incorporated with capital $100,000. 

Ottawa, Ont.—The Quebec & Ontario Lumber Company 
has been granted a charter with capital $20,000. Incorpo- 
rators: Henry W. Gays, George H. Phillips, H. K. Gays, 
W. Gays and William H. Carle. 
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NEW MILLS. 











Alabama. 
Mobile—Markley, Miller & Co. are building a new mill. 


Arkansas, 
3ooneville—The Coleman-Yant 
added a saw mill to its plant here. 
Havana—A saw mill with a daily capacity of 10,000 feet 
has been built here by the Valley Pine Lumber Company. 
McPherson—Andrew Bell has recently moved here from 
Maple Hill, Kan., and will erect a saw mill with a capacity 
of 25,000 feet daily. 
Kentucky. 


Glasgow—The Glasgow Planing Mill Company, which has 
recently increased its capital from $5,000 to $30,000, will 
enlarge its mill. 

Maine. 


Stockton—Arthur Boyd & Son will build a saw mill at 

this point near the Northern Maine Seaport railroad. 
Massachusetts, 

Houlton—H. H. Hanson has nearly completed his new 

saw mill at this point. 
Minnesota. 

Cass Lake—The Minnesota Lath & Lumber Company, 
which has just been incorporated with capital $50,000, will 
shortly begin work on a mill to have a capacity of 60,000 


lath daily. 
North Carolina. 

Durham—The Chatham Lumber Company is building a 
planing mill. 

Wilson—The Dennis-Simmons Lumber Company is erect- 
ing a saw mill with a daily capacity of 60,000 feet. 

Tennessee. 

Humboldt—L. E. Rooks is putting in a planing mill in 

connection with his saw mill. 


» Petersburg—H. C. Carleton is establishing a saw mill 
ere. 


Lumber Company bas 


Texas. 

Brownell—The new mill of the Kirby Lumber Company 
at this point is rapidly nearing completion and will have a 
capacity of 125,000 feet daily. 

British North America. 


Berlin, Ont.—Simeon Brubacker contemplates establishing 
a planing mill here. 
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CASUALTIES. 





Arkansas. 

Helena—The Helena box factory and saw mill burned 
February 6, causing a loss estimated at $30,000, reported 
covered by insurance. 

Prescott—Fire destroyed the Prescott furniture factory 
last week, entailing a loss of about $37,000, partially cov- 
ered by insurance. 

Colorado. 


Greeley—Fire of supposed incendiary origin damaged the 
yard of the Bartlett Lumber Company to the extent of 
$8,000 on February 3. 

Indiana. 


Indianapolis—F. M. Bachman & Co. suffered a loss esti- 
mated at between $4,000 and $5,000 from a fire in their 
planing mill on February 7; loss fully covered by insurance. 

Kentucky. 

Carrollton—Adkinson Bros.’ saw mill was destroyed by 
fire February 11; loss about $25,000, covered by insurance. 
Maine. 

Presque Isle—The planing mill of Frank Higgins burned 
February 7 at a loss of $3,500, with $1,500 insurance. 

Michigan. 

Allegan—The planing mill and sash and door factory of 
A. B. Seery was damaged by fire last week to an amount 
estimated at $1,500, covered by insurance. 

New York. 

Richmond Hill—The lumber and coal yard of George A. 
W. Brown & Co. was damaged by fire recently to the extent 
of $10,000. : 

Ohio. 


Uniontown—Heimbaugh, Raber & Swinehart’s planing 
mill, house and several barns adjoining burned last week ; 
loss, $15,000, no insurance. 





; REDWOOD PRICES ADVANCED. 


Under date of February 6 the Pacific Lumber Com- 
pany, with mills at Scotia, Cal., and yards in San 
Francisco, outlined advances on several items. On 
redwood bevel siding in lengths of six feet and up 
the price has been increased $1 a thousand. In shingles 
the following prices have been established: No. 1 
clears, $3.25 a thousand at all points taking a 60-cent 
rate from Humboldt bay, with proportionate advances 
from all other points taking a higher rate. Price of 
extra star shingles has been increased from $2.65 to 
$2.75 a thousand on a 60-cent rate, with proportionate 
advances on all other rates. 
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| AND BETTE 


SOFT YELLOW PINE FINISHING, 
Steam Kiln Dried. 
We Operate FIVE MODERN MILLING PLANTS, 
Capacity 300,000 Ft. Daily. 
Timbers S4S to 14x30, 
MILLER & VIDOR LUMBER COMPANY, 
GALVESTON, TEXAS. 
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That’s the Way 
We Do Business 


and because we put serv- 
ice and quality ahead of 
any desire to make profits 
our customers recipro- 
cate with more of their 
business than we other- 
wise would get. Whynot give us a chance this 
week to tell you about our attractive prices on 


Plain Oak 


Also quartered White Oak, Ash, Chestnut and 
Walnut, absolutely dry—all lengths and thick- 
nesses. Inquiries from consuming trade will re- 


ceive prompt attention. We can ship at a mo- 
ment’s notice. Ask for prices. 


Vestal Lumber & Mfg. Co., 


(INCORPORATED.) 


KNOXVILLE, TENN. 
Band Mills at Knoxville and Baxter, Teno. 0 


Have to Argue 


with us about the grading of our stock for 

that is one of the things we watch particu- 

larly and that explains why our trade, both dom- 
estic and foreign, is constantly increasing. We 
would like to quote you this week on 


Plain and Quartered O A K 


RED and WHITE 
ouR & “S. BRAND 
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Cable Address “BRYAN” 


: Bristol, Va.-Tenn. 
Codes Used: 


Western Union, American Telecode, A.B.C.5th Ed. Private. 
K 
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F. W. GILCHRIST, Pres. W. A. GILCHRIST, Vice-Pres. 2 
W. E. SMITH, Sec’y. & Treas, y 


Three States 
Lumber Company 


has moved its general headquarters 
to Memphis, and hereafter all cor- 
respondence should be addressed to 


3} Tennessee Trust Bldg. Memphis, Tenn. 

Ea 

KERR ARAARAAR AACA AAA 
KIMMINS, 


(fw. J. CUDE, 


Manufacturer Hardwood Lumber. 


DRY STOCK, 








Write me your wants. 





EEG SEE TT. 
The Lumberman’s Actuary. 


IVES the feet in all stock sizes from 1 to 1,000 pcs. 


Price, pestpald, and the amount at prices from $1 to $50 a thous- 
Cloth, $2.50; and of any quantity from 1 to 26,000 feet — results 
Leather, $3.00. ready for use. Cut-in index. The best thing of ite 


kind. Thousands in use. Free sample pages. 


For sale by AMERICAN LUMBERMAN, 315 Dearborn Street, CHICAGO. 
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Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American 
Hardwood, Etc., in Logs and Lumber. 


36 Derby Rd. Sandhills, 
LIVERPOOL. 


Cable Address 
“CHALONER.” 
Codes used, ABC, Al, 
Lieber’s & Lumberman’s Telecode. 














CODES:A BC, 4th & Sth Ed. Al Western Union. 
Lumberman, Zebra. 


BRYCE, JUNOR & WHITE, 


TIMBER BROKERS. 
= _ Tele. Addresses: 
TALISMAN MOCCASIN 
Glasgow, Scotland, London, Eng., 








TRIGONAL 
Bristol, Eng. 


























CHURCHILL & SIM, 
TIMBER BROKERS 


for the sale of all descriptions of 
hard and soft woods. 


29 Clements Lane, 


London, E. C. 


2, Exchange St, East, 
LIVERPOOL. 











TH. H. LEYENAAR 


(FORMERLY J, C. & TH. H, LEYENAAR ) 

Selling Agents for All Kinds of 

American Lumber 
and Logs 


Pitch Pine, Cypress, 
North Carolina Pine, etc. 


ROTTERDAM, 
HOLLAND. 

















COBBETT @ Co. 
Agents for American Timber 
and Lumber. 


Hamilton House, LONDON, E.C. 
Telegraphic Address, *‘HUSTINGS, London.” 














rr] 
AUL ROSENBACHER 


HAMBURG, 


ceevayy AMERICAN 


BANKER and DEALER 


"HARDWOODS 


Cable Address CONSIGNMENTS SOLICITED 


**BACHROSE.”’ 


GOSSLER BROS. 


HAMBURG, GERMANY. 


Offer Best Facilities for Selling All Kinds of 
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American Soft and Hardwoods 


IN LOGS, LUMBER AND SQUARES. 


Liberal Advances Against 
Consignments. 


Credits opened with 
G. AMSINCK & CO., New York. 

















Fcois. De Beukelaer 


Antwerp, Belgium. Rotterdam, Holland. 


Importer and Consignment Merchant 


Of all kinds’ Logs and Lumber. 


of Amerb.an 


Oak, Walnut, Poplar, Cottonwood and Yellow Pine. 
























LOCAL AND PERSONAL. 


PAPO 


Jacob Mortenson, of Oak Park, Ill., the well known 
lumberman, is making a visit in the far south. 


N. P. Bigelow, president of the Fourche River Lum- 
ber Company, of this city and Esau, Ark., is on a visit to 
Mexico with the Merchants’ Club of Chicago, of which 
he is a member. 


Irancis Beidler, of the Francis Beidler Lumber Com- 
pany, of this city, expects te take an early trip to 
the Pacific coast, where he will spend a portion of the 
winter in southern California. 


Last week’s Pacific coast statistics credited E. S. 
Collins, of Ostrander, Wash., with having logged 6,000,- 
000 feet of lumber. This was incorrect, as he handled 
28,000,000 feet of logs last year. 


Henry Eberhart, of Manhattan, Ill., was in Chicago 
on Monday of this week. He spent much of his time in 
the local wholesale lumber district buying stocks with 
which to supply his satisfactorily heavy trade. 

Hovey C. Clark, of the Shevlin-Carpenter Company, 
a well known lumberman of Minneapolis, Minn., was in 


Chicago this week and departed Tuesday night for 
Pasadena, Cal., where he will tarry for a time accom- 


panied by his wife. 


Charles A, Marsh, of the Marsh & Bingham Com- 
pany, timbermen of this city, returned recently from a 
trip to Mexico as a guest of President A, E. Stilwell, 
of the Kansas City, Mexico & Orient Railway Company. 
He speaks of his trip as being one of the most delight- 
ful experiences of his life. 


I. B. Cockrell, formerly connected with the Ward 
Lumber Company, of the Chamber of Commerce build- 
ing, this city, has started in business for himself with 
offices at 738 National Life building. Mr. Cockrell has 
some good connections and doubtless will command 
a good trade from the start of his independent opera- 
tions, 

Recent advices from Kuhner, Henderson & Co., 115 
Cannon street, London, England, have been received to 
the effect that this firm in the future will add American 
hardwoods to its other extensive lines. The firm has 
valuable connections in other parts of England and also 
on the continent and is soliciting correspondence with 
jobbers on this side who are identified with the export 
trade. 

Ed Forhan, of Danville, Ill, for many years repre- 
senting W. KE. Kelley & Co., Chicago, and latterly with 
the Southern Pine Lumber Company, Rock Island, Feb- 
ruary 1 went with the Colonial Lumber & Timber Com- 
pany, St. Louis, covering Indiana and Illinois territory. 
Mr, Forhan is one of the most experienced lumber 
salesmen in the trade and this with his wide acquain- 
tance and personal popularity doubtless assures him 
success from the beginning with his new principal. 


Philip S. Gardiner, generai manager of Eastman, 
Gardiner & Co., the well known yellow pine manu- 


facturers of Laurel, Miss., was in Chicago this week 
and called upon the LUMBERMAN. Mr. Gardiner, ac- 
companied by his better half, has just returned from 
Pasadena, Cal., which was the last stop on a tour of 
the southern part of the state. He concedes that 
southern California is almost as delightful a country 
as is southern Mississippi. He went there for a change 
after a year of hard work and is greatly benefited by 
the experience. a 





TOLEDO DOOR HOUSE READY FOR BUSINESS. 


The organization of the 
3arnett Company, 
sash, doors and 
blinds, has been got- 
ten into such shape 
that it may be said 
truthfully that the 
concern is doing bus- 
iness.s A large 5- 
story brick  ware- 
house at the corner of 
Vance and Thirteenth 
streets has been 
leased and the first of 
the stock to be car- 
ried began arriving 
this week. The loca- 
tion of the headquar- 
ters is convenient to 
all the freight houses 
and insures prompt 
dispatch of orders. 
Handsome offices are 
being fitted up and a 
force of employees is 


business of the new Collier- 
will 


Toledo, Ohio, which wholesale 





being organized. : oe. 
The Collier - Bar- oS eee 
nett Company is a 


branch of the Carr, Ryder & Adams Company, the big 
sash and door manufacturing concern of Dubuque, Iowa, 
and the excellent stock of this western house will be 
handled. The officers of the company are: J. T. Ad- 
ams, Dubuque, president; J. C. Collier, Dubuque, vice 
president; C. L. Barnett, secretary and manager, and J. 
T. Carr, Dubuque, treasurer. Mr. Barnett is well known 
to the buyers and handlers of planing mill products in 
the north and gave up the management of the Anson- 
Hixon Sash & Door Company at Merrill, Wis., to take 
charge of the business of the concern which bears his 





name. 


OF EXPERIENCE AND ABILITY. 


Next to knowing how yourself is having the ability 
to impart to others a knowledge of the manner in which 
business should be conducted. A third ingredient of the 
successful conduct of any business is that those who are 
told shall be able to understand and carry out instruc- 
tions given. The appointment of Gail H. Marine as as 
sistant to Franklin Greenwood, general sales manager of 
the Southern Cypress Lumber Selling Company, of New 
Orleans, gives to the selling force of that concern its 
complete trinity. 

Announcement of the appointment of Mr. Marine as 
assistant to the general sales manager of the selling 
company was made this week. Mr, Marine probably 
will take up his new duties March 1. He has the expe 
rience and the disposition which qualify him admirably 
for this position. He has been general sales agent ot 
the Valley Lumber Company, of St. Louis, since D<« 





ASSISTANT 
SOUTHERN 


GAIL HH. 
AGER 


MARINE, GENERAL 
CYPRESS LUMBER 


COMPANY. 


SALES MAN 
SELLING 


cember, 1904, and those who have been brought int: 
contact with this company have learned to recognizt 
and appreciate the business ability of the gentleman 
who presided over the sales department. Mr. Marine’s 
lumber career began in 1891, when he secured a position 
as stenographer with the Gurdon Lumber Company, ot 
Guidon, Ark, Severing his connection with the Gurdon 
people he for several years occupied a similar position 
under C, 1, Millard, first with the St. Louis Refrigerator 
& Wooden Gutter Company and iater with the Chicago 
Lumber & Coal Company. In 1898 he assisted in tli 
organization of the Globe Lumber Company, of Kansis 
City, of which he was secretary and general manage! 
This position was retained until 1902, when owing % 
the condition of his wife’s health he found it necessar) 
to move to Colorado, where he became identified with 
the Greenlaw Lumber & Timber Company, which ope) 
ated a small plant at Bayfield, Col. A sojourn in thi 
Colorado mountains restored his wife’s health and li 
returned to Missouri in 1903 and secured a position with 
the Long-Bell Lumber Company as traveling salesman 
in the southwest; later he was offered the position o| 
general sales agent tor the Valley Lumber Compan) 
Details of his connection with that concern have been 
given, 

Mr. Marine does not pride himself on the numb: 
of concerns by which he has been employed or wit! 
which he has been identified. Some of the changes mac 
were necessary on account of the health of his wil 
and others were amply justified on the ground th 
he was improving his prospects. One of the strongest 
tributes that could be given any one is his—he retail 
the respect and confidence of all with whom he | 
been associated. He brings to his new position a know 
edge cf the trade of the central northern states a 
an acquaintance with large buyers which should pr 
of great value to the Southern Cypress Lumber Selling 
Company. 





WILL DISCOVER THE PACIFIC OCEAN. 


S. O. Knudson, of the Knudson & Mercer Lum! 
Company, of Chicago, one of the big line operators 
the central north, packed his grip early this we 
called at the office of the AMERICAN LUMBERMAN ! 
‘*pnointers’’? and set out on a voyage of discovery 
plans of which if carried out will result in locating 
with greater or less certainty the Pacific ocean. 
Knudson is making his first tour of the lumber ma 
facturing districts of the Pacific northwest and Ww 
stop enroute at Spokane, from which point doubtless _ 
number of side trips will be made, He expects to visiv 
all the principal towns on Puget sound, making 
headquarters at either Seattle or Tacoma. The roi 
was mapped out as far as Portland, from which pla: 
his movements will be determined later. 

During the last two years the varieties and qualitics 
of western lumber have been called to the attention 0! 
this line yard company and to some extent have be 
employed by it at their various yards. While the us 
of the western woods is proving satisfactory Mr. Knud- 
son desires to become informed personally in regard 
the methods of manufacture and sources of supply ° 
each of the various kinds now offered eastern trade, a!s0 
to become acquainted in a more definite way with the 
merits of the woods and the purposes for which they 
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may be employed. He expects to spend several weeks 
on the coast and has been assured that if he is not 
given a royal weleome by manufacturers and an oppor- 
tunity to see all he wants to see of methods of manu- 
facture his case will be an exception to the hundreds 
of those who have preceded him. This is given as a 
warning to the western fraternity to live up to the 
reputation it has established 
BPA BABB ILD LD II IIT 


SOUTHEASTERN IOWA RETAILERS. 

DAvENrortT, Iowa, February 9.—This city was the 
Mecea for about 175 lumbermen of this state on Febru- 
ary 8, who were in attendance at the ninth annual con- 
vention of the Southeastern Iowa Retail Lumbermen’s 
Association. Headquarters were at the St. James hotel 
and the meeting was one of the most successful in the 
number of those present as well as in point of interest 
ever held by the association. The delegates were the 
guests of the tri-city wholesalers, who consisted of the 
U. N. Roberts Company, the Rock Island Sash & Door 
Works, the T. W. McClelland Company, Weyerhaeuser 





RETIRING PRESIDENT S. S. WRIGIIT, 
Southeastern Iowa Retail Lumbermen’s Association. 


& Denkmann, the Mueller Lumber Company, the Pitts- 
hurg Plate Glass Company, the Dimock & Gould Com- 
pany, the Crossett Lumber Company, the H. O. Seiffert 
lumber Company and the Rock Island Lumber Com- 
many. 
First Session. 

The convention was called to order in the Shrine hall 

the Masonie temple shortly after 10 o’clock by Presi- 
ent S. S. Wright, of Keota. The Hon. Henry Vollmer 
as then introduced; he warmly weleomed the delegates 

Davenport and stated that while he was not present 

give official fredom of the city it was the inherent 
rivilege of every Davenporter to pledge the city’s hos- 
pitality to every stranger within its gates. After a few 





SECRETARY C. M. PORTER, 
Southeastern Iowa Retail Lumbermen’s Association. 


lumorous remarks Mr. Vollmer spoke convincingly of 
the benefits of scientific forestry and urged every lum- 
berman present to put his shoulder to the wheel and help 
to carry out the plans along this line for which Presi- 
dent Roosevelt so firmly contends. 

R. H. Burnside, of Oskaloosa, was called upon to re- 
spond to the address of welcome and did so very feel- 
ingly, thanking the local dealers on behalf of the out 
of town guests. for the privileges which had been extend- 
ed to them, He declared that the remarks made by Mr. 
Vollmer relative to scientific forestry were strong argu- 
ments for the high prices of lumber and that in his 
opinion there would be no scientific forestry until prices 
had. reached such a. point that national interests would 
be aroused, 


At the conclusion of Mr. Burnside’s remarks Presi- 
dent Wright made his annual address. He referred to 
the peculiar conditions which had prevailed during the 
year in the retail trade, and to substantiate this point 
said: ‘‘The small consumption of lumber in the coun- 
try, the increased building in the cities, the rapid ad- 
vance in prices and the car shortage have kept the re- 
tailer guessing as to just where he stood, and it has 
been a year when in order to succeed it was neces- 
sary that one have an extensive knowledge of his busi- 
ness.’’? He spoke appreciatively of the accomplishments 
in association work and aims since the last annual gath- 
ering. After closing his address with words of appre- 
ciation to the members for their codperation and assist- 
ance during his administration President Wright .ap- 
pointed committees as follows: 

Credentials—C. M. Porter, Oskaloosa; R. J. Raney, Colum 
bus Junction; J. E. Kenneth, Fremont. 

Auditing—C. D. Streeter, Keokuk; Bb. O. Brown, Colfax: 
John Baxter, Winfield. 

Resolutions—H. A. Younkin, New Sharon; C. B. Gardner, 
Wellman; H. E. Mathews, Marengo. 

Nominating—R. H. Burnside, Oskaloosa; C. K. Lake, Iowa 
City; W. H. Jasper, Newton. 

Secretary Porter’s annual report proved to be an in- 
teresting one. He touched upon such matters of routine 
as fall to the lot of every such association official and 
he referred to other metters of interest to the retailers 
of the state. He pictured the affairs of the organiza- 
tion as in a flourishing condition, with a satisfactory 
increase in the number of new members during the year, 
and considered the outlook very roseate. 

Election of Officers. 

The election of officers for the ensuing year was the 
next order of business and it resulted in the following 
being chosen: R. J. Reaney, Columbus Junction, presi- 
dent; C. D. Streeter, Keokuk, vice president; C. M. Por- 
ter, Oskaloosa, secretary. Directors consist of L. H. 
Wallace, Washington; B. O. Brown, Colfax; T. 8S. Aren 
ibald, Burlington, and W. I’. Leinbaugh, lowa City. Be 
fore adjournment to the banquet room resolutions of 
appreciation were adopted thanking the retiring presi- 
dent, S. S. Wright, and the other officers for their effi- 
cient work in behalf of the association and urging that 
members take a special interest in the matter of scien- 
tific forestry. 

Second Session. 

The afternoon session was taken up largely by the 
banquet, which was served at 2:30 0’clock in the Spacious 
dining room of the St. James hotel. No toasts followed 

the repast, but by special request John Patterson Max- 
well, of the Pittsburg Plate Glass Company, recited a 
poem which he had given the evening before at the Ioo- 
Iloo coneatenation—at a time when he was a candidate 
for initiation—and his recitation brought forth hearty 
applause. , 
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POPLAR 


WE constantly carry large and well assorted stocks and have 
_ Shipping facilities that insure prompt service. If you are 
looking for the best in the market, 


Try Our Celebrated Brands 
“—”0|CU “A 3° 
FOR EXPORT 


A line from you describing your requirements will bring our 
prices by return mail 








Evidence of stock on hand and sample of a Poplar Board 
00 inches wide, without a single defect 
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J. A. WILKINSON 
THIN POPLAR 
AW 


SPECIAL OAK BILLS. 


Basswood, Chestnut, Ash, White 
Pine, Hemlock, Walnut, Plain Oak. Ask for prices. 
EXPORT and DOMESTIC TRADE. 


BRISTOL, 
VA.-TENN. 


Cable Address * saw. = 
Telecode. A 
Western Union & ‘th Edition. 























WALNUT ONLY 


We manufacture and export walnut exclusively 
and constantly have ample stocks and high class 
lumber. We are always in the market for 


GOOD WALNUT LOGS. 


Lesh, Prouty & Abbott Co. 


Telecode used. EAST CHICAGO, IND. 






































rane Pump that always Works im 


because it is simple of construction—can’t freeze or 
out of order. Will pump from ponds, pits, tube and 
driven wells and makes a first class fire pump. The 
Van Duzen Steam-Jet Pump 
is the lowest priced reliable steam-jet pump ia 
the world, especially serviceable in saw mill 
and planing mills for elevating or forcing water. 
We will send one free for a 30 days’ trial to 
anyone mentioning the Am. Lum., 10sizes. Ask for 


Catalog25. THE E,W. VAN DUZEN CO,, Cincinnati, 0. 
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= CINCINNATI “ag 
Gentury Oak Flooring 


(LASTS 100 YEARS) 











ADVISE YOUR CUSTOMERS 





to buy 3 inch face, and use 12% percent less Flooring 
than 2 inch face. We have in stock for immediate 
shipment 


75,000 feet Ciear Quartered. 
100,000 feet Clear Plain. 
100,000 feet Select. 


YOU SAVE 
a big margin on prices—See? 


The M. B. Farrin Lumber Go. 


CINCINNATI. 








( we'll Do Our 
Share of Splitting 


The little differences that stand between us 





if you'll do your share for we want your 
business. The “Ax Brand” can't help pleas- 
ing your customers for we stake our reputae 
tion on it and are careful in our grading and 


prompt in shipping. We make a specialty 
of high grade 


CHESTNUT, 


All thicknesses and grades: POPLAR, OAK, ASH, 
GUM and COTTONWOOD. Tell us your wants and 
let us quote you some attractive prices, 


OUR =) BRAND 
Sh Stone Lurmbar G: 


Codes: A. B. C. 5th Edition, CINCINNATI 
and Western Union. ’ 
Cable Address: *Tomstone,.” OHIO. 
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Of Course 


ll @ i 
2 , > 
ou Il Like It— Z 
‘. | 
We never have any complaints 
about the quality or the grading 
of our shipments and the fact 


that we always carry well as- . : 
sorted stocks on hand explains why we can ship mixed 
cars on such short notice. We would like to quote 


you this week on 


mo POPLAR 


ALL THICKNESSES AND GRADES, 
Plain and quartered oak, chestnut, or say, some of our 
famous No 3 bevel and drop siding and mouldings? At 


any rate we want some of your business and will 
gladly quote you prices by return mail. 


The Wiborg & Hanna Co. 


CINCINNATI, OHIO. e 








Here’s 
Something 
Right to the Point 





We want your business and in return are prepared to 
render you prompt service and fine grades. A trial will 
demonstrate our right to ask your consideration. We are 
quoting attractive prices this week on a nice stock of abso- 
lutely dry, wide band sawed, rough or dressed 


4-4 No, | Common Poplar 


and other thicknesses; also, Quartered White Oak, Plain 
Oak, Basswood, Chestnut, Mahogany and Walnut. 
Inquiries from consuming trade will receive prompt atten- 
tion. We can ship ata moment’s notice. Let’s get acquainted 
—ask for prices. 


Duhimeier Brothers, 


Hardwood Department, 
Telecode. 











CINCINNATI, OHIO. 





THE MARKETS. 


CURRENT MARKET CONDITIONS. 


Reports this week note no material change from trade 
conditions heretofore prevalent. Every present indica- 
tion points to a heavy spring demand for all sorts of 
lumber, with no abatement of the building industry, and 
the impetus given to construction during the winter by 
the generally mild weather that has prevailed is to be 
enhanced by the opening of spring. Contractors have 
« large amount of work on hand and in sight and are 
buying material in large amounts with which to carry 
on their contracts. Manufacturers who consume various 
kinds of lumber are apparently as industrious in look- 
ing up supplies as ever, while the railroads and car com- 
panies are all the time in the market for timber and 
lumber. 

Since the first of February the weather has made a 
strenuous effort to make good the reputation of the 
month as the big end of the winter season, though in 
the Chicago latitude it has failed to overspread the land- 
scape with deep snows or precipitate the mercury to 
zero. At this writing milder conditions are predicted 
by the weather bureau. But in northern Wisconsin and 
the Lake Superior region real winter has prevailed 
lately, which has given joy to the loggers. Rhinelander 
reports a 40 degree below temperature in the northern 
part of Wisconsin, with the result that the lakes, ponds, 
streams and swamps are frozen to a rocky consistency 
and hauling is progressing with such energy that opera- 
tors now declare that they will put in all the logs they 
went in for. No more is heard in that quarter about 
a 40 percent log shortage, as was predicted early in the 
season. All through the pine, hemlock and hardwood 
country west and north of Lake Michigan nearly or 
quite as many logs will be banked as was intended, but 
the intention in some districts in respect to pine logs 
probably was less than that of last year. In the St. 
Croix valley, for instance, the input will be probably 
25 percent less than that of last year. In Maine an 
extraordinary amount of spruce logs will be banked, 
doubtless because of the strong demand for spruce lum- 
ber at exalted prices. 

* * * 

From all market sources comes the information that 
northern pine is holding steady in respect to price. 
There is a strong demand for all the lumber in sight, 
with a reaching around in all promising directions for 
the coming season’s cut. Box lumber is scarce and 
urgently wanted from Duluth to New York and every 
line of lumber usable in manufacturing of all sorts is 
line of lumber usable in manufacturing of all sorts is 
selling freely. In the retail line cold and stormy weath- 
er has checked the movement somewhat, but that is 
known to be only a temporary condition. 

* * * 

Southern pine conditions continue favorable to de- 
mand and prices. In transmississippi territory yard 
stocks at the mills. are seriously broken and salesmen in 
the Kansas City sphere of influence are picking orders 
from stock lists so as to fit broken supplies at the mills. 
Pronounced relief in the car supply has been experienced 
lately, so that the mills can now make prompter ship- 
ments than earlier in the winter. The December list is 
no longer the limit of prices, each seller making the 
figures higher when the lack of any particular sort of 
lumber gives him the opportunity; and the lumber 
seems to move readily at the higher prices asked. The 
coastwise movement at Gulf ports has fallen off a little, 
but the foreign and interior demand is so urgent that 
mill operators are far behind with their orders. 

* * * 


On the north Pacific coast the mills continue to be 
well supplied with orders. Cars are more plentiful than 
they were and shipments are going forward steadily. A 
searcity of fir logs is noted at Tacoma and prices are 
high. The supply of red cedar shingles that was on 
hand when the mills were shut down has been shipped, 
so that buyers for the wholesale trade will have to de- 
pend on the new product. It is thought on the coast 
that the result of the two months’ shutdown will be to 
steady priees throughout the coming season. The cargo 
trade on the north coast is in a flourishing condition. 

* * * 

In California the January movement of redwood from 
the mills showed a comparative faliing off. In southern 
California a large wholesale trade continues, the move- 
ment of stock into the tributary territory, including 
southern Nevada, Arizona, New Mexico and Mexico, hav- 
ing never been so large as this winter. Local distribu- 
tion in southern California continues brisk, as building 
in the cities and towns shows no degree of abatement. 

*% x * 


The hardwood business of the country at large since 
the first of January has exhibited signs of distinct im- 
provement. In northern woods there has been a rising 
demand for rock elm, ash and thick maple. In respect 
to the furniture woods the manufacturers do not seem to 
be buying very lavishly as yet, but it is expected that 
they will be in the market for larger supplies before 
long. Holders of birch lumber would like to see that 
wood moving a little more freely but have no fear but 
that all that can be produced will be sold at good 
prices; for it is relatively cheap and is a main depend- 
ence in the furniture line and for other cabinet uses. 
In the south oak, ash, cottonwood and gum are selling 
freely, with no burdensome surplus of shipable dry 
stocks. Poplar is improving, numerous reports going to 
show that the market for that wood promises better than 
last year. 


In the North Carolina pine producing territory un- 
favorable weather has restricted the output, inducing a 
prospect that the supply for the spring trade will be 
short. In all the markets wherein North Carolina pine 
holds a large place in demand trade is strong and 
active and prices are well sustained at the latest ad- 


vances. 
* * * 


The base price of hemlock at Buffalo has been ad- 
vanced to $19.50 a thousand, with 2x4 inch, 10, 12 and 
16 foot lengths 50 cents higher than the base price. 
Throughout the eastern hemlock trade remarkable 
strength and a tendency to a further advance in prices 
are noted. In Michigan the carioad price of hemlock 
piece stuff is $16 and of boards $17.50 a thousand. In 
Wisconsin the hemlock trade never was in a more flour- 
ishing condition. Stocks are moving steadily, with 
great prospects for the spring trade. 

* * * 


The demand for cypress is fully equal to the stock 
resources of the mill operators. Such has been the cal! 
that assortments never before were so powerfully drawn 
upon and the mills are nearer broken stocks than they 
ever before were at this season. They have so far, how- 
ever, been able to supply their customers with what is 
ordered with reasonable promptness. 





Northern Pine. 





Chicago. Buyers continue on the alert in their 
search for stocks of lumber, for their spring trade. 
Within the past week a number of buyers for large 
consuming concerns as well as several representing 
eastern and central states wholesale institutions have 
been in this market looking up round lots of stock and 
securing figures on heavy bills. Chicago wholesalers, 
being generally well provided with stocks and having 
their assortments in good proportions, are acting some- 
what independently as to their disposition. They are 
inclined to proceed on the well founded theory that 
the demand already visible is but a symptom of the 
pressure which will be exercised upon them later on. 
There is hardly any haggling shown by buyers as to 
price, all reasonable offers being promptly accepted 
and the main consideration seeming to be the acqui 
sition of the stock desired. 

The receipts of lumber at Chicago from January 1 
to February 10 show an increase of 33 percent, while 
shipments during the same period show an increase of 
about 27 percent. Unusually large shipments of shin- 
gles were noted last week. 


Chicago Lumber Receipts and Shipments. 
ees by George F. Stone, secretary of the Board of 
Trade. 
RECEIPTS—-WEEK ENDED FEBRUARY 10. 














Lumber. Shingles. 

ic stack: wien a1eie-d,ataik ata erane aia 29,617,000 11,155,000 

etd igs cca aa vate coast hensia tenes 22,095,000 4,918,000 

WORN inh tie esnsinwacies 7,522,000 6,237,000 
TOTAL RECEIPTS JANUARY 1 TO FEBRUARY 10. 

Lumber. Shingles. 

E65 sé. 0166 0 s1b-sd ios aa ee 180,941,000 49,600,000 

BE BARRE K KG ARES OR EAR 135,355,000 38,753,000 

DO ish osnceccanasece 45,586,000 10,847,000 

SHIPMENTS—WEEK ENDED FEBRUARY 10. 

Lumber. Shingles. 

BE actor.eherercipsich-b an sie ohare een ecnaa ee bia 19,755,000 19,409,000 

ERAS srrrien one cre persons 12,586,000 6,219,000 

I: Sania sik war twee 7,167,000 13,190,000 
TOTAL SHIPMENTS JANUARY 1 TO FEBRUARY 10. 

Lumber. Shingles. 

I 3 is. 5-48 4s era iojoceihum leaves eae aad 107,999,000 47,239,000 

BE 6asceaessesaaned vsalaceta ae ateie 84,676,000 89,158,000 

RIN. Gack 5: aise si tora sed aa 23,323,000 8,081,000 


Permits issued by the Chicago building department 
during the week ended February 14 were: 


CLAss— No. Value. 
I i. 608 ib, ore ood, ac aero oe 12 $ 7,175 
$ 1,000 and under $ 5,000.............. 64 146,050 

5,000 and under 10,000.............. 19 118,400 

10,000 and under 25,000.............. 4 63,000 
25,000 and under 50,000.............. 4 145,000 

IR aris aria a oth das gent: 8 asec ows ereee 103 $ 479,625 
Totals preceding week ............. 88 1,084,550 
Totals corresponding week 1905..... 35 195,850 
Totals from Jan. to Feb. 14, 1906...526 4,428,125 
Totals corresponding period 1905....346 2,554,710 
Totals corresponding period 1904. 303 3,750,205 


Totals corresponding period 1903... .320 4,170,450 





Minneapolis, Minn. Manufacturers all over the 
northern pine territory are experiencing a continuance 
of the brisk buying movement of January, though it 
has been somewhat lighter since the advanced list 
went out. In some quarters price seems to make no 
difference. The volume of trade is the best vindica- 
tion of prices, which are holding firm on all lines. 
Receipts and shipments for the week ended Feb- 
ruary 12: 

Receipts. Shipments. 











I obi carop so sSuch.b Sinaia oeiwikns mae ee 512,000 1,024,000 
NN oso 3 owrai:e term acievele mises eioratere-e' 528,000 1,184,000 
THUPAGRY ....... 1,232,000 
Friday 1,232,000 
Saturday 1,856,000 
Monday Holiday 

MN ice we piscnia each hea Siete Ae ae 3,296,000 6,528,000 
ee ere 4,576,000 6,576,000 

on EEL 1,280,000 48,000 
Corresponding week last year....... 2,192,000 4,512,000 





Saginaw Valley. The market holds firm, with a 
very active demand for the common grades of stock. 
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Planing mills and box factories are working full- 
handed and some of them are running overtime. 

New York. Demand is strong and stock seems to 
be getting scarcer every day, and mill reports are per- 
sistently to the effect that logging is extremely diffi- 
cult, some authorities estimating that the output will 
be 40 percent less than formerly. The local consum- 
ing trade is in good shape and has every indication of 
equaling last year’s good record. Prices are firm and 
inquiries frequent. 

een 

Buffalo, N. Y. Sales of white pine are said not to 
be up to those of last month, but the inquiries, with 
spring business plainly as a motive, are very numer- 
ous. So general is the demand for white pine that 
all grades are selling well and it is easy to dispose of 
odds and ends. 





Spruce. 





Buffalo, N. Y. 1f anybody knows where any eastern 
spruce is to be had a favor would be conferred on 
this market by letting the fact be known here at 
onee, for the regions known to produce it have been 
scoured until not a scrap is left. 


—_—_———_——— 


Boston, Mass. Firmness is displayed throughout 
the market. Millmen who have been in town and 
wholesalers who have been to the primary market 
state that the outlook favors a higher market. The 
season is so far advanced that heavy snow storms will 
not help out a great deal. Offerings in this market 
are small. The tendency during the past ten days 
has been to demand $1 advance for frames, making 
9-ineh and under $25 and 10 and 12 ineh $26. Some 
small mills are still selling at less than list prices. 


White Cedar. 


Chicago. Producers of white cedar represented in 
this market say that they are unable to get poles in 
sufficient quantities to meet the enormous demand. 
Ordinary resources for pole stock have been practi- 
cally exhausted and to this feature has been added 
the decidedly unfavorable weather that has prevailed 
in the white cedar region, which has restricted oper- 
ations. All parts of the country are being investi- 
gated for telegraph and telephone poles, but no ade- 
quate source of supply for immediate wants is as yet 
diselosed. Some of the dealers say that they have 
sold all the stock they are going to sell this spring 
and in fact are unable to furnish more than they 
have already contracted to supply and will wait till 
the clouds roll by before they take further orders. In 
posts there is a considerable demand arising in va- 
rious retail sections and it is likely that it will as- 
sume inereasing proportions by spring. 











Minneapolis, Minn. Dealers are enjoying a good 
post trade. Retail yards have been cleaned out and 
are expecting a good post demand as soon as the 
ground shall soften. Some poles are still being 
shipped to the southwest and the inquiry from tele- 
phone and telegraph companies here indicates unusu- 
ally heavy construction work the coming season. 
The logging season has been unfavorable, but recent 
lard freezes have put things in better shape. Opera- 
ors hope to get out about as large a stock of poles as 
they did last year. 

Buffalo, N. Y. The season promises to be early, so 
that the demand for cedar posts is starting up, while 
stocks are light. A jobber quotes 8-foot posts at 22 
cents for 4%4-inch tops and up, with 14 to 15 cents for 
less than this size. Above the 4%4-inch size the tim- 
ber usually goes into ties, which are not sold largely 








here. For 10-foot posts the price is 30 cents for 
11-inch tops. 
Hardwoods. 
Chicago. Wholesale hardwood dealers handling 


stocks in earload lots from northern or southern 
points of origin report a satisfactory but somewhat 
uneven demand. One or two say that the week has 
developed a rather slack trade locally as compared 
with January. Still there is a fully normal amount 
of business in the aggregate for this time of year 
and general complaint as to any serious faling off in 
the demand is not made. Many unfilled orders are 
on the books and any decline that may have occurred 
in inquiries is regarded as a merely temporary condi- 
tion. Yard dealers report their trade from the large 
and small factories in the city as being steady and 
generally of an urgent character. 

Oak is holding its own in demand and sells at good 
prices, but supplies are evidently a little more plenti- 
ful, though anything that is dry in firsts and sec- 
onds inch plain white oak sells readily and at as good 
figures as have prevailed at any time within the last 
Six months. White ash is in a similarly good con- 
dition. Cottonwood is strong and red gum has shown 
no falling off in demand or price, but rather the con- 
trary. Northern woods are all reported steady and 
im generally good request. Basswood has lately shown 


a material improvement in demand, while northern 
red oak, birch, ash and elm are in excellent request. 
Maple is steady. Wisconsin manufacturers have re- 
cently recommended a new list of prices, making firsts 
and seconds inch birch $31, basswood $29, ash $35, 
rock elm $33 and soft elm $29, f. o. b. Wausau. 

St. Louis, Mo. White quartered oak is in much 
better demand than it has been for six or eight 
months. Prices remain steady for all hardwoods, but 
the tendency is upward. Several furniture manufac- 
turers here have quit using clear and second plain oak 
and are using common red quartered oak in its place 
on account of the high prices. 





Memphis, Tenn. Demand continues brisk and a 
large volume of business is being done, with further 
evidence of improvement in the foreign demand. Some 
of the trade report that foreigners are raising their 
bids slightly for American hardwoods. The domestic 
call is the sustaining factor, especially since it is sup- 
plemented by a rather pronounced scarcity of stock. 
Prices are firm, with the tendency upward. No con- 
cessions are being made. Production is still far short 
of an average and this is leading to a shortage in 
prospective stocks in addition to the acute scarcity 
now prevalent. Plain oak, ash, cypress and cotton- 
wood are all selling freely at top prices of the year, 
while a good demand for high grade gum and poplar 
is seen. Quarter sawn oak is in somewhat limited 
request, though prices are maintained. 





Mobile, Ala. Demand from the domestic markets is 
improving and yards are buying freely; car factories 
also are buying heavily. The mills have very little 
stock and the log supply is not conducive to a large 
output. Export demand is good, but shippers cannot 
get stock. Arrivals at the ports are very light and 
the outward movement is confined to available stock. 


——_e_eeeererT 


Minneapolis, Minn. Factories are taking hardwoods 
more freely now than at any time since the first of 
the year, buying offerings of birch and soft elm about 
as fast as they appear, and basswood is more in de- 
mand than formerly. Oak is extremely hard to find 
and prices are advancing. Retail yards are taking a 
little flooring and a fair amount of wagon stock in oak 
and maple. Conditions in the woods are reported as 
somewhat improved by the severe weather, but too 
much time has been lost for recovery. 





Saginaw Valley. Trade is in good form, with prices 
for most commodities firm and a demand for ash, 
maple, oak and basswood that has taken about every- 
thing offering. Maple flooring looks good, with the 
mills doing a steady business and the trade satisfac- 
tory in every way. 


New York. The general run of business is good 
and, with the exception of poplar and thick maple, 
probably as good as ought to be expected at this sea- 
son. Plain and quartered oaks are in good call; birch 
is firm and steady; beech, ash and cherry are holding 
their own, with a corresponding difficulty in filling or- 
ders for certain sizes. Basswood, particularly in 
cheaper grades, is gaining strength daily, caused by the 
scarcity of white pine box boards; chestnut is excep- 
tionally strong and is used freely in place of oak 
when the latter is difficult to obtain. When it comes 
to prices the opinion of a leading wholesaler holds 
good: ‘‘*The demand is increasing steadily but prices 
have not as yet responded as they should, but if these 
conditions continue prices will readily adjust them- 
selves. ’? 





Buffalo; N. Y. Demand for hardwood lumber is im- 
proving. Considerable complaint has been made that 
most hardwoods, especially oak, have been sold too 
low. It looks now as though the demand for most 
sorts would be equal to the supply. Maple sells read- 
ily. Chestnut remains as scarce as ever. Sales of 
ash continue good, with black and brown always hard 
to keep in sufficient supply to meet the demand. 


PPO 


Boston, Mass. A very fair volume of new business 
is reported and prices are growing firmer. Plain oak 
has sold well and offerings of inch ones and twos are 
small. Considerable more inquiry is reported for 
quartered oak. Brown ash is in very good demand; 
offerings are small. 

Baltimore, Md. An excellent feeling prevails. Most 
of the woods are in urgent demand and the distribu- 
tion is limited only by the ability of the mills to 
produce stocks. The range of values is high and very 
firm. Oak, ash, walnut, mahogany, chestnut and all 
other stocks are moving freely and the local market 
never was more receptive. Manufacturers of furni- 
ture and other articles that call for the use of hard- 
woods are buying freely and a veritable boom is on. 
At the same time the export trade has shown aecided 
improvement and the shippers feel encouraged. 
Values are still rather low, but the outlook is most 
promising. 





Hemlock. 





Chicago. Probably the hemlock manufacturing in- 
dustry has never seen such a steady and heavy de- 
mand as has ruled during the past few months, many 


of the manufacturers stating that in spite of all they 
can do their stocks are being steadily reduced, though 
it is worthy of note that the manufacturers are get- 
ting a full equivalent therefor. It is seldom that the 
local demand for hemlock has been as good in Feb- 
ruary as at this time. Especially is this true for small 
dimension, which is going out of the yards rapidly. 
Prices have steadily hardened within the past few 
weeks, Present quotations on hemlock piece stuff on 
a 10-cent rate from northern shipping noints closely 
resemble those ruling for yellow pine. 





Saginaw Valley. Trade holds up, with a famine in 
stock anticipated. Local manufacturers are sold away 
ahead at the recent advance, prices for piece stuff 
ranging from $16 up and for boards $17.70 is asked. 
Several mills are in operation and yet stock is bought 
faster than it accumulates. The situation is exceed- 
ingly strong. 

New York. Orders come in freely on the present 
basis of quotations, in many cases $1 to $2 above the 
list. Buyers are anxious to have their orders taken 
care of promptly and in numerous instances the price 
situation appears to be secondary to time of delivery. 
Oldtime winter weather causes a little cessation in 
building lines, but probably will not last long enough 
to cause any noticeable falling off in business. Such 
sizes as 2x4—18 and 20sell faster than they can be 
manufactured. 





Buffalo, N. Y. Pennsylvania producers are out this 
week with a new circular, putting the base price up 
$1, making it $19.50 for Buffalo and adding an extra 
50 cents for 2x4, 10, 18 and 20 and for all 3x4. The 
stock will sell just as readily as before it was put up. 





Boston, Mass. Great strength is displayed in east- 
ern boards. Demand in some instances has been larger 
than dealers could accept. Several buyers have been 
obliged to take spruce boards, owing to the scarcity 
of hemlock. Pennsylvania is held at above what 
buyers in this market will pay. 





Southern Pine. 





Kansas City, Mo. Some of the leading concerns 
here still have their men oft the road and the men 
who are out are selling from stock sheets, picking 
up orders here and there which fit the stocks at mills. 
This is a condition never before known at this period 
of the year. The only encouraging feature, from the 
viewpoint of the dealers, is that cars seem to be more 
plentiful and shipments coming forward better than 
for a long time. The December list is no longer an 
accurate guide to the market, for while few conces- 
sions are being made a good many concerns are 
asking higher prices than the list on numerous items, 
some being above the list on nearly everything they 
have to sell. 





_—_—s 


New Orleans, La. Advances of 50 cents to $1 are 
reported on South American schedules and the belief 
is that a general advance of the list may occur be- 
fore May 1. European buyers are making many in- 
quiries for rift flooring and kiln dried sap lumber. 
Domestic demand continues unabated. Prices are 
very firm. 

New York. Demand has not fallen off and mill con- 
ditions are such that buyers do not expect much con- 
sideration in having their orders filled for many of 
the special stocks required for this market. The car 
trade, dock and pier construction work and general 
yard trade are in first class shape and some large in- 
quiries are in the market for quotations. 


———e——ernr—orrwrr 


Boston, Mass. Stocks in the local yards are larger 
than they have been for some time, due to recent 
arrivals. Dealers report prices as firm. Demand here 
is of fair proportion, The call from the retail yards 
was checked somewhat by the storm last week. 





Poplar. 





Chicago. Those who handle poplar in quantities 
report a normal demand for most items, with a pro- 
portionately better call for firsts and seconds than 
for the other grades. Recent advices from the mills 
say that the receipt of logs during the recent tide 
was not as heavy as was expected. Representatives 
of the Ohio river mills say that they are getting $45 
in surrounding territory for inch firsts and seconds 
f. o. b. river points and values in Chicago are ap- 
proximating the same figure, although not in all cases 
up to it, this market being regarded as a sort of dump- 
ing ground by the smaller manufacturers of western 
Kentucky, Tennessee and Mississippi. 





New York. As a rule stocks, with a few excep- 
tions of high grade material, are plentiful and com- 
paratively little difficulty in filling orders is felt. Re- 
ports from most milling points denote no acute scar- 
city of any sizes. 

Buffalo, N. Y. Dealers are not able to see why there 
will not be a general advance of prices before long. 
Everything else has become higher since poplar had 
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its big setback. It is promised that such advance as 
may be made will be moderate. 
ee ee ee 
Boston, Mass. A better feeling in the trade econ- 
{inues and it is the consensus of opinion that prices 
will be stiffer. More call comes for the better grades 
than for low grades. 
eee 
Baltimore, Md. The wood continues to be affected 
by the favorable conditions that prevail in the lumber 
market and that now inelude every division of the 
trade. A very decided improvement has manifested 
itself and manufacturers feel encouraged. Fair prices 
are being realized and stocks are heing taken up in 
fairly large quantities. Demand from abroad is better. 


Pacific Coast Woods. 


San Francisco, Cal. Lumber prices are well main- 
tained, although building operations on the coast have 
not revived from the quietude usual during the 
heavy rains early in the vear. The big eastern de- 








mand for fir and the unusual firmness of freights have 
prevented the usual slump in prices of domestic car- 
woes as spring approaches. Tir exports are keeping 
up well ond the mills have orders ahead. White and 
sugar pine are quiet, but good prices are expeeted 
the coming season and preparations are being made 
hy the inills for starting up in March and cutting 
more Jumber than last vear. The redwood lumber 
output has been at low ebb, but February deliveries 
probably will show an increase, Prices and prospects 


ure good, 
mnnnnnns 


Tacoma, Wash. Scarcity of fir logs is the most 
notable feature of the lumber market. Prices are stiff 
at £10 for flooring, $8 for merchantable and $5.50 for 
No. 2. Demand for lumber continues very active and 
the outlook exeeedingly bright. Trouble over ears is 
reported by all of the mills and the indications are 
that the shortage is to continue all year. Cargo trade 
is in much better shape than it has been; in the for 
eign market January was the biggest month in the 
volume of shipments in six years. The report of the 
collector of customs of the Puget sound district for 
the fiseal month of January shows foreign shipments 
of 17,548,000 feet, as compared to 11,185,000 feet in 
January, 1905, an increase this year of 6,563,000 feet. 

weve 

Seattle, Wash. Every lumber mill in the state is 
filled with orders to its capacity for at least thirty 
days and many of them for ninety days. Double 
crews are being worked where the labor ean be se- 
cured and record euts are being smashed every day. 
The list in every line is firm and demand is such that 
price is of Jess consequence than delivery. The car 
shortage is being felt and many orders already loaded 
are on side tracks. 

~~ 

Chicago. Inquiry has hardly weakened for any class 
of Paeifie eoast stocks in this territory except to 
the extent that might be anticipated where the sup- 
ply is still inadequate to the demand. This has dis- 
couraged buyers in some degree and to that degree 
local representatives say they are not receiving as 
many new inquiries. It is not a source of worriment, 
however, but rather of relief, for their mills are al- 
ready loaded up with orders that will keep them busy 
many months. The searcity of cars on the coast is 
regarded as a serious factor by local buyers and any- 
thing that can be shipped under six weeks or two 
months is looked upon as reasonably prompt delivery. 
Prices are rigidly firm and buyers confess that they 
are unable to break the line at any point. 

Kansas City, Mo. Shipments from California do 
not seem to be seriously retarded by the lack of cars, 
but from Washington and Oregon lumber is moving 
very slowly. Jobbers here say that ears are slightly 
more plentiful, but the movement of lumber after 
heing loaded is very slow. Inquiry in this section is 
strong and the outlook for spring business in coast 
lumber has never before been so good. All prices are 
firm and have been stationary since January, except 
redwood siding, which advanced $1 a thousand Feb- 
ruary 6, 





~~ 


Buffalo, N. Y. The building up of a regular busi- 
ness in redwood, fir and spruce has become the active 
work of several Buffalo lumbermen. Prices are still 
moderate, so that it is easy to introduce it. 


North Carolina Pine. 


Norfolk, Va. Everything is in the clutches of a 
very wet spel! and production is interrupted. Log- 
ging operations are retarded and the mills are not 
getting a full supply of logs. Inquiry and demand 
keep steadily on, however. Local building improve- 
ments are at a standstill on account of the wet 
weather, and while local yardmen are glad of a 
chance to be relieved of the rush they anticipate 
greater activity in the demand when weather condi- 
tions will allow a resumption in building improve- 
ments. 








— 





Baltimore, Md. A strong demand for stocks pre- 
rails and the mills are able to dispose of their output 
without difficulty at figures that leave a large margin 
of profit. Though the list prices may not be obtained 
in every instance the range of quotations is very high, 





perhaps the highest in the history of the trade, with 
every prospect of a continuance of existing conditions, 
Activity among builders is uninterrupted. Supplies 
here are hardly large enough to meet current require- 
ments; inducing competition fer stocks. 
a_i 
New York. Notwithstanding the last advanee or- 
ders are plentiful, with no indication that the market 
is seriously affected by the price situation, which con- 
tinues to gain strength daily. A general impression 
prevails that the building situation is in such shape 
that the few houses that will be delayed because of 
high prices will not materially lessen the demand. 
eee 
Boston, Mass. Very little falling off in the demand 
has been noticed on account of the recent advance of 
$2. Buyers are as anxious to place orders in many 
instances as they were before the higher prices \ere 
announced. Partition is in excellent demand. 





Cypress. 





St. Louis, Mo. On account of the recent advance in 
shop inquiry for No. 1 common cypress is much better 
and the prices are considerably higher. 

oe" 

Kansas City, Mo. Reports from New Orleans indi- 
eate that mill stocks are becoming badly broken, al- 
though cypress people here say their mills are still 
able to handle mixed lots of yard stock with reason- 
able promptness, Demand all over the country has 
heen strong and stocks are decreasing at most mills. 
In this territory the demand is good for February and 
a big spring business is expected. The new list is be- 
ing maintained without effort. 

m—_—oeoereoeeern 

New Orleans, La. Orders continue to pour in and 
the mills are doing their best to catch up, with lit- 
tle prospect of suecess. Prices are maintained firmly 
at the new list and it is said that buyers have made 
litile demur, their principal object being to secure 
delivery of the lumber. 

_—eaeaeaee 

Buffalo, N. Y. The situation is strong. Some deal- 
ers are making a specialty of grades that go into the 
door mills and find that they can sell about all they 
can get, for the supply is not large and cypress is a 
good thing to have when other softwoods are run- 
ning so high. Prices are firm, but not advancing. 

~T—eeeeraern" 

Baltimore, Md. Trade was perhaps never before 
more active than at the present time. All the plants 
have as many orders as they can take care of and pro- 
duction is being pushed to the limit. It is easy to 
dispose of stocks at very profitable figures and the 
manufacturer with ample stumpage to draw upon is 
in position to recoup himself for the lean years that 
have gone before. Local inquiry is very pressing. 
Quotations adopted by the associations are being 
maintained firmly and the outlook for the next few 
months is promising. 


Shingles and Lath. 


Minneapolis, Minn. No shingles cut since the re- 
sumption by the mills have been shipped yet and the 
market is still working with the old stock. Clears 
are in heaviest supply and are the best sellers, as 
“ost of the demand is coming from east of the Missis- 
ippi. Not much is doing in stars, but owing to short 
supply they are stronger in price than clears. The 
current quotations are $2.50 for stars and $2.85 for 
clears. 








——_—e—_—eoeoor—_—rnrv’U 


San Francisco, Cal. The output of redwood shingles 
is comparatively small, as is usual at this season, 
some of the mills being closed and the rainy weather 
interfering with securing bolts. Eastern shipments 
are very light, but a heavy demand is expected for 
dry stuff when building shall open up, at the 25-cent 
advance to, $3.25 just announced to Chicago and all 
other points having a 60-cent rate. Fir lath are in 
abundant supply at $2.60 to $2.70 on the wharf. 


—_—e——e—e—r—r—_errnr'Y 


Los Angeles, Cal. Shingles continue searee. De- 
mand is unusually heavy for the season and the whole- 
salers are doling out shingles in a hand to mouth way. 
A little addition to the lath supply within a week 
was absorbed and the market is almost as dry as ever, 
Wholesalers are asking $3.55 for carload lots, but not 
many are getting that amount at a time. City re- 
tailers are getting pretty nearly $4 for them, and in 
small lots at that. 

—_—eeereeer 

Tacoma, Wash. Red cedar shingles are maintain- 
ing about the same position as last week, with prices 
unchanged and firm at the quotations fixed by the 
bureau. Improvement in demand is reported in some 
quarters, 

none 

Seattle, Wash. Since the opening of the mills the 
output has been about 75 percent of capacity. While 
few orders are being received, enough, taken during 
January, are on hand to take the cut until the middle 
of this month. Prices as established by the bureau 
are firm, with little indication of any slump during 
the coming year. 





Kansas City, Mo. Red cedar shingle mills are run- 
ning and mill stocks will soon be fairly plentiful, 
the car supply on the coast is still bad and transit 
cars are coming into this territory slowly. The price 
is being held well in line and stars are firm at $2.71 
on a 60-cent rate. The present demand is moderate, 
but shinglemen here look for a heavy call for shingles 
within the next thirty days. 


——_—e—en—rerres’ 


New Orleans, La. Lath cre difficult to obtain. No 
improvement in stocks at mills is reported. Shingles 
are selling readily at the recent advance. Primes 
and lower grades are being accepted by many cus 
tomers in lieu of bests, which are reported as scarce. 





Buffalo, N. Y. Shingles are much more active this 
winter than they usually are and the seller is in much 
better position to dictate prices than for years. 
Not much is to be had here but red cedar and red 
wood. One shingle seller had a ear of white cedars 
sent in as a sort of sample, but it is doubtful if much 
sale will be found for them. Redwoods have gone up 
lately. 

i 

Boston, Mass. Shingles are rather firmly held 
demand is quiet. Extras are held at $3.25 to 
Lath are very firm. <A strong demand comes from 
New York and Pennsylvania. Good slab lath com 
mand the best prices. 








Cooperage. 





Los Angeles, Cal. Business is holding up remarka- 
bly well. The one big machine shop is busy as it 
can be, without putting anything into the warehouse, 
all work being done being on orders. A steady de 
mand still eomes for wine and brandy barrels and 
pickle kegs, with an inerease in orders for asphaltum 
tierces. There are no changes in prices of material 
anywhere and none are expected before spring. 


were, 
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Advertisements will be inserted in tmis department 
at the following rates: 


For one week, ° - - 25 cents a line. 
For two weeks, « - - 45 cents a line. 
For three weeks, - - - 60 cents a line. 
For four weeks, - . . - 75 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


Wanted:Employees | 


WANTED-—A MAN 

With a thorough knowledge and experience in grading pine, 

spruce, fir, hemlock and larch lumber. We want a man 

capable of instituting a system of grading for a lumbe. 

association witb some forty mills. Constant and regular em 

ployment given to the right man. Address immediately 
GEO. P. WELLS, 

Sec'y Mountain Lumberman’s Association, Nelson, B. C. 








ENGINEER WANTED 

lor saw mill. Must be capable of working in iron and steam 

fitting. Northern Michigan reference. State wages. 
Address “D. 51,” care AMERICAN LUMBERMAN. 





WANTED—A GOOD MAN 
To cut and rip lumber for stock doors. 
THE DAVID GILMOUR DOOR CO., Buffalo, N. Y. 
WANTED 
Capable steam setter and also one carriage rider. Seaso1 
begins in April and lasts seven months or longer. Give ret 
erences and wages wanted in first letter. 
Address “D. 56,” care AMERICAN LUMBERMAN. 


A YOUNG MAN STENOGRAPHER 
Wanted who has experience in lumber office work, and has 
at least a fair knowledge of yellow pine, to locate at oui 
southern buying office at one of the larger cities of th 
south. Must come well recommended as to habits and 
ability and willing to do stenographic and general office work. 
State age, experience and salary expected, with references. 


Address “D. 57,” care AMERICAN LUMBERMAN. 


WANTED—IMMEDIATELY AT DENVER, COLO. 
Thoroughly competent cutter out for woodworking factory. 
Address, stating experience, references and wages wanted, 

“D. 60,” care AMERICAN LUMBERMAN. 

















WANTED-—CAPABLE MAN 
To handle lumber yard, with feed as side line, at Florence, 
Col. Must keep the books, wait on custom and do collecting. 
Wages $65 to begin with. 
GIBSON LUMBER CO., Canon City, Col. 


FOREMAN WANTED FOR SASH AND DOOR 


Factory. Must understand making sash, doors, frames and 
cabinet work. Address ‘'D. 84,’’ care AMERICAN LUMBERMAN. 


WANTED-CITY SALESMAN 
For sash and door factory to sell to contractors. 
Address: “DPD. 83,’ care AMERICAN. LUMBERMAN. 














